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For everyone who counts

on Biogen ldec, 2012 was an
extraordinary year — a period

of significant transformation and
remarkable accomplishments
across the organization.

Since our last annual report,
Biogen Idec has matured as a
vibrant organization.

0. Chiel Executive Officer

Our core business has grown,
we are preparing for several
potential product launches in
the near future, and we have
made real progress in enhancing
our early stage research and
development (R&D) pipeline.
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Since the becinn‘nq of 2012, we reported
results from five pivotal clinical trials ~ four of
Nhtd’ et Hn i ondpom 5, and all of which were

m

We substantially improved our R&D platforr

while developing a new approach 1o the way m
which innovation is gencwt@(‘ and nurtured in the
biopharmaceutical sector. ithened
our production capabilities a
internal cultural transformation.

Today we are fully

defined mission and busine

have po\ .t@md our cumpary aqu“.@ly at the
intersection of science, medicine and economics.

Our goal is to discover, develop and deliver
new therapeutics that lead to a meaningful
wprova ment in the lives of patients, and to

nonstrate the real-world economic impact
of those therapies in order to gain approprate
reimbursement from payors around the world,
In so doing, we will define our future,

Our efforts in 2012 generated
strong financial results. Revenue
for the year was $5.5 billion, a 9
percent increase over 2011, and we
enjoyed growth in both EPS and
free cash flow.

Biogen ldec delivered real rewards to you,
our shareholders, and entered 2013 on solid
financial footing with significant momentum.

Advancing
Cammerciai Success

sgenidec.com/ARZ012

AVONEX®, one of the most prescribed
treatments for relapsing forms of multiple

sclerosis worldwide, gained global market s
within the class of injectable ‘Excmf ine there
thanks to strong commercial execution and the
introduction of two improvements: the AVON
PEN® auto-injector, and the AVOSTARTGRIP®
titration kit, which helps reduce the frequency

xd vmo,&y of flu-like’ symptoms. For the first
Lm@ in many years, there were more patients
taking /?\\/QN?:X at the end of the year than at
the beginning of the year.

We aiso made considerable invesime
our |qu y effective recv‘n"{:m {'O"
%:*Q iw s of multiple sclerosis, In Janua
2012, the U.S. Food and Drug Aammiaad.lon
(F*DA) approved a product label change that
identifies anti-JCV antibody status as a risk
factor for developing an infrequent but serious
brain infection known as progressive multifocal
leukoencephalopathy (PML). This label change
was the foundati f our application to the FD/
and European Medicines Agency (EMA) in early
2013 requesting updates to the TYSABRI label
for an (3>apcv fjed ndication that would include
first-line use in patients who test negative for
JC virus a a;bodi@s, [t is our hope that TYSABK!
will be approved for this patient population. v\z(:}
inue to @mduu%earch both intem

fo identify :ur%her

rnal, i

Also last year, we be

2gan a global Phase 3b

is't,udy, ASCEND, to evaluate the effectiveness
of TYSABRl as a t (ﬂatm“ni for

progressive multiple scler

é\;“p oximatel ercent of MS patients have

the secondary progressive form of the dis
nd currently there is no effective therapy

m* them. Preliminary data from small
<;>bs;<¢:rvai::om1x studies suggest that TYSABRI
ide a benefit fo these patients, and we

thesis in the ASCEND trial.

hat hypo



we reached an agreement
an o acquire full ownership
of TYSABRI. This transaction, which closed in
April 201 8, is a pivotal event in our stewardship
of TYSABRI that began even before |
in 2004, This acquisition provi u 5 us with a
greater share of TYSABQ , opersa
and strategic control, and eliminates the ¢
of control provision that was part of the ¢
agreement, We believe MI oW
iy p< s our ability to of
rithin our MS por‘fuho

wrt% Y our pa nm §

From Pipeline to Patients

The excellent performan
portfolio was z‘niz“:'orcac by the success
md regulatory z‘vczmizatforr 2012 was a /Odi

f significant achievements, spanning the entire
3'[}(‘!(!16, from early research to clinical support for
marketed therapies,

il |pte sclerosis (va’i\
common form of this disease. In
o
M

FDA “lpL,.O"ef* 'Ep"'iDF‘Q/:‘ and the
ledicinal Products for Human L
opinion fPCum"‘"ef‘:f‘lﬂG mark

granted T&C?‘DEQA inthe £

nd L(}NFW

Results of our Phase 3 DEFIN
studies — which form the iourvdc :
TECFIDERA's regulatory filings around the world
- were published in The New England Jourmnal of
Medicine in September, 2012.

Additionally, in March 2013, the U.S. Patent

and Trademark Office issued us a patent fo
TECHFIDERA dosing regimen of 48C mg daily. This
patent, which expires in 2028, ad
o Wwo of p&fen*s oo veﬂm TE\/ i
includes palents ¢ al
mq:'@d ient, dimet
sclerosis and methods for treating
u<'ng dimethyl fumarate. Those pe
2019 and 2020, respectively, but ¢
for additional extension.

the

P
-
i

in Europe, the European Patent Office determined
that our appiication for & patent covering the same
480 mg daily dosing regimen of TECFIDERA
fs 'al ovvable‘ Once :‘jranted this patent will also
exp 2028, The European Patent Office has
o & patent that covers the TECFIDERA

ation and the method of treating MS and

es. This patent will expire

ar auioimmun
019 but may be eiigible for term extensions &

fa orable safety profile in

combinali
. itive mpam on the way
¢ “hronic disease, TECFIDERA
ises expectation what patients can achieve

with their therapy, and Biogen Idec is committed
to setling a new standard for the next generation
of medicines.

n we believe

AT

i

We also conti woc‘ fo advance our late~

e deve Cf) :nt program for PLEGRIDY

- :’1}"*}0;’ the treatment of

S. We reported positive top-
3 trational study in

file our Biologics

e ?L;A in mid-

is expected 1o
pati solid

mpares

"h adule

{reatment.
I be an nm:reasingiy
omem of the MS&

im pomdn differentia
arlw and that the
FL F("PID\/ with ¢
w:H allow us to capture an snc:r@.eismg st MY(‘ of this
ket segment.

We also advanced dacli
JAC F”‘f\/!:)}‘ an in
areous therapy in i
We reported data fre

(t
sul

D SEL E Tiria
ology in April
rece n‘{v published in
zdfzo” we fully

ational clinical

at American A
2012 and the full de
ticle in 7he ch”(c!
enrolled our Phase 3 DECIDE regist
trial in mid-2012. We expect a rea d~ ut from this
trial in 2014,

an online arti
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As we intensify our commitment to M5, we are

leading what we believe will be a transformation

in the standard of care in hemophilia, In 2012

we reported positive clinical data from Pha ao

3 trials for long-lasting recombinant factor VIIi

Fe fusion protein (FVIIIFC) for the treatment of

hemophilia A and long-| binant factor

\< Fe fusion protein (IFIXFc atment of
emophilia B.

Th@%u;, two therapies, true innovations
in hemophilia in two decades, have the potential
o change the way people with hemophilia

hink ixoaut treatment ~ reducing )
tment and improving long-term E”zez-

ol 5 at the same time, As of this writing
the FDA has accepted our BLA for marke:'

approval of rFIXFe, and we have submitted ¢
BLA for rFVIlIFc. We anticipate launches fm" both
therapies over the next 12 months.

Ear!y stage P;peﬁme

gm ldec advanced its ¢
in 2012 through identific
of new targets, discovery of 1
drug candidates, and busms

cat

5

Phase 1and 2 ¢
<J d m'ﬂunoioq:ca. chsca

were among tne diseases targ
studies, which include:

o A Phase 2a study of our anti-LINGO moic,c,ulu
in acute optic neuritis. We expect fo inifiate
second Phase 2 trial of anti-LINGQ in r‘@lapb als
MS during the second half of 2013

s A Phase 2b study of anti-TWEAK, our
monocional antibody in lupus nephritis.

e A Phase 1b clinical trial for BHIBO37,
our first clinical study in Alzheimer's disea

s A Phase 2a study of STX-100 in patients
with idiopathic pulmonary fibrosis.

We expect to initiate a Phase 2 study of
neublastin for neuropathic pain in the
coming months.

biogenidec.com/ARZ2012

In addition to these milestones, Biogen Idec
signed three development agreements with Isis
Pharmaceuticals (Isis), a leader in anlisense, or
RNA-targeted, drug discovery and development.
Through these agreements we will

commercialize lsis’
onal drug, Isis-SMNRXx, far
of spmcj muscular atrophy (uf\/i/«aj
n, Isis reported full data from a Phase
mif\..ai fr acz} at the American Academy of
Neurology meeting in March 2013;

s Jointly develop and

» Collaborate fo develop and commerci
a novel antisense drug for the treatment of
myotoric dystrophy type 1 (DM1), the most
common form of muscular dystrophy in adults;

2

Combine our resources to discover and develop
antisense drugsa against three undisclosed
targets to treat neurological or neuromuscular
disorders

O r relationship with lsis reflects our respect

r them as a partner, By combining |
knowledge of artisense science with Biogen
surology, we believe these
: 1 great potential for discovery
m*d ﬂ&volop ment M innovative approaches
treating neurological diseases.

) tion continued to buid
cience focused on some of the most
heart-rending medical issues facing individuals.

Jur aiiqrmmn’t and focus allow us to continually
innovate and take on very complex patient
challenges and push into disease areas where
fittle or no therapy is currently available.

rvmg o@opiﬁ is reflected in
nly cl successful project of 2012,

én January %’O 13, we discontinued development

of dexpramipexole, a compound that was being

tested in people with amyotrophic lateral sclerosis

(ALS). }rsxp amipexole failed to meet any
endpol 1 a pivotal Phase 3 trial, either

in the | study population or

itipte subpopulat

oNs.






While this was terribly disappointing 1o everyone
dedicated to helping the ALS community, we believe
the: dexpramipexole trial represents a significant
contribution to ALS research. One of the most
comprehensive ALS studies ever conducted, the

EMPOWER trial created a robust clin
that we expect will provide an W‘z‘pos“f
to futtre research and also esta b
endpoint for ALS that combi

cal database

1t contribution

a novel

or and survival,

Through EMPOWER, we developed criteria for early

diagnosis and disease progression of ALS; we t‘(‘u@*'

characterized its epidemiology, medical co-morbidities

and natural hinoxy and we quantified the impact

of treatment based on ¢! hanges in function. Th
tions enabled us to contribute to an EMA white

paper for ALS clinical development.

Biogen ldec remains committed to
advancing ALS science, and we are
working with researchers around
the world to further understand
the disease.

A Passion for Ennma@ém

in 2012, we established a research colla !:\
with Duke University and HudsonAlpha Ins
B Q’{N*mﬂ logy to sequence the ( ;
people with ALS over the n 8.
ambitious undertaking may ’mc to important
new insights into the genetic causes of ALS

for

-
o

Additionally, just before the end of 2012, we
announced the formation of a ccms;or‘t‘u.;m in
collaboration with several leading academic
research centers to identify new approaches
to treating ALS.

The consortium, which includes some of 1
renowned neuroscientists and ALS scie
world, is led by our chief scientific officer, &

is-Tsakonas, who joined Biogen Id
o his position as professor of
Harvard University, This 1 h cons m
innovative way for Biogen ldec fo interact with world-
class ar‘afierﬂtg, researchers o pursue a common
goal of finding treatments for difficuli-to-t
d s. Diseases like ALS are complicated and it
Was proven very challenging to find treatments,

)

treat

& biogenidec.com/AR2012

By combining our expertise with that of leading
academic researct and assembling a
complementary group of researchers, we hope to be
able to make progress in defining the causes of ALS
and ultimately in developing novel therapeutics fo
treat the disease.

We have embraced academic collaborations as a
of our strategy to maintain a vibrant and innovative
ion and betlter understand the

‘

underlying Lu}oc, of disease.

Qur research agresment with Harvard Medical
School to produce the first large-scale map of
the interactome is an excellent example

This initiative is expected to provide an in-depth
portrait of how proteins in the human body

2 1o yield a wealth of new targets
potential therapies.

e, My Life, Qur Future: G
_ i Hemo“hu o help uncover gen
J(‘]fc’)sw‘a{;(n that can be urfcd by physicians to
individualize the care of people with hemaphilia
well as qm,@m*@ a;m ‘:‘ha may lead to new sclentific
Mk initiative fits perfectly with our
s knowledge to patients, their
and researchers that
nd cid vance science.

Preparing for
Long mrm Gmwth

1 annual r Lp(zY the

evelving envi onment,

> the challenging fisca
kets around the gzoL@,

(gt

We continue 0
sx‘wc\“;r“e" ntin major

ting
s of continuing economic pressures,
financial stress have taken
threaten healthcare and innovation.

<e others in the industry, in Europe we are wre
’m the reali
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Even countries with healthier economies present
a changing landscape for health technology
assessments, particularly in key markets
fike Germany and the U.K. Despite th
complexities, we have continued to b
ar wd grow our operations thro ;ghou‘a Europe
and believe that we are well-poised i«
'&3 do so.

the United Sfates, we are preparing for the
:mpsementazs-on of the Affordable Care
changes it will bring fo the healthcare
We are also investigating the opportunities
presented by the Food and D:w Administration
Safety and Innovation Act (FDASIA), with
the enhancement of the accelerated approval
mechanism and the creation of the breakthrough
therapy designation.

Qur R&D qroup has targeted medical problems
that are difficult but that we believe are not
intractable — and where our expertise can make
a meaningful difference for patients. To %uppu’(
these efforts, we are building world-class
capabilities in market access, health economics,
and research and development to enhance
scientific and real-world understanding of the
diseases we seek to freaf, wil al
of improving pipeline decisions
patient outcomes.

Our mission is to discover and
develop drugs that provide real
value to patients and payors, and
to generate the economic and
outcomes data to support our
value proposition.

In the global marketplace, we ar
our core commercial operations in the U.S5.
and f:u*ape Wsth a r:sﬁu*"'i: %‘m :% for ent ,rs:

supplementing

aur abg !ch ta *neet them m th
we expect to enter new and @mer\j i
through a strategy of “smart growth’:
immediate opmﬁm‘t es while 1 nmgamg
through a combination of distributor s*‘z%;atworks
and direct investment, and staging e
participate appropriately now — while positi 'mg
ourselves to capture long-term potential.

9 . biogenidec.com/ARZ2012

QOur Pharmace | Operations and Technology
(PO&T) organization is enhancing its already

strong capabilities to focus on strategies to
improve production efficiency, strengthen supply
chains and enable quality-of-life improvements to
Biogen ldec therapies — such as improved dosing,
user-friendly packaging and delivery systems that
offer meaningful benefits to patients. Here are a
few examples of these efforts:

s We formalized our joint venture with Samsung,
creating Samsung Bioepis. This joint venture

5 ages ot - expertise and capabilities in
protein engineering, cell fine development and
recombinant biclogics manufacturing to position
the company to participate in the emerging
market for biosimilar

S,

¢ We completed construction on our Hillerad,
Denmark, international manufacturing site
and completed the FDA validation process for
TYSABRI production in 2012, We expect to
receive licensing to manufacture in 2013,
Once licensed, this facility will perform |

scale manufacturing, packaging, labeling ,u.d
quah’ty c

trol and assurance for products sold

»d a new facility in Research Triangle
ina, which unites on one

\‘.»Eﬂvst, incl ldmg fi )Lmuaé assis ’tam@
where necessary,

o We created a strategic alliance with Eisai,
Inc., to boit‘*er our manufacturing capabilities
in Research Triangle Park, North Carolina

This aliance rx;‘sa‘ ds our expertise in small
and large molecule production and creates an
additional manufacturing facility for TECFIDERA
praduction. The agreement also provides us
with the option to purchase the Eisai facility in
the 1
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Our Responsibility as a Global Citizen

As Biogen ldec grows, we continue to invest deeply o Qu Community Lab facilitates the engagement
and strengthen our partnerships and support the students in middle school and high « Lhomi

com m”mtse in wz \d 1 we (mm&ic We 'c\fr\w}m

fo s:\ifow(e scientific methods and experier
hands-on, reﬁai»\mﬂd science at our
ac i‘t Our wmwb. idge, Massachusetts

| xandafd and m >m

ensure mm our phiiarﬁ wopsr
with our corporate growth ”izm
our foundation made a smnger
communities through signifi
ldet made the fo
foundation and f“orpma

ik ﬁmough both
2s in 2012 ®

&anot‘ of al oc
 helping children become

sunp ort of Science, Tm hnology, Engin C g learners with access to quality educ dt on,
Math (STEM) education. we belleve we can pique their interest in scienc
and innovation.
s A commitment of significant funds fo the University
of Massachusetts Medical School ALS Champion * We underwrite organizations i~;uci'1 as the
Fund to increase awareness of ALS and sup port F"”mm@dic‘aﬁ Science Careers
basic and clinical science research into potential enables high-potential minority ¢
treatments for ALS and other neurodegenerative 4x<af“m e students fo complete their wc
diseases, work and enter the science-based workforce,
¢ A renewed pledge of employee volunteerism and ® asic research at the highest
diversity through cur Care Deeply Volunieer Da wels through acadermnic collaborations,
designed 1 i cen nerships, and programs such as the ALS

Consortium noted above,

jive: back to their local communi
Zug, Switzerland, to Greater Bos C
oly Volunteer Day annually draws over 1,100 e And we participate in the public discourse about
oyees to assist more than 40 n wps the future of innovation. m fact, Fam omud rzoi.@
projects, logging some 3,500 hour that Dioug Will our R&D leader, and I h

the privilege of providi ing input fo 1 the Pressdo wt E
for education and Council of Advm rs on Science and Technology,

We also remain focused in suppor

public policy engagement fo address the future of better known in public policy circles as PCAST
biomedical science at fundamental levels: - and DO( i served as a formal member of the

Council's PCAST Drug Innovation Invited Expe
This }/@a c%fomr ldec is ane of three corpor

& Through support for Orgamzat‘éorv‘ such

Museum of Science in Boston, the Museum supporters v Aspen énm tute inftiative,
of Life and Science in Du Hatr\ lo th Carclina, National Strategy for Biomedical Innovations,

and the KinderUniversitat Zurich, we have which will integrate academia, industry and
develaped partnerships with of gmizaﬂmg that government fo align scientific policy an
inspire young people to gain an interest | with society’s health needs.

sclence careers.

Individually these efforts are noteworthy but not unusual for a successful
organization. Taken collectively, though, they represent an important investment
in human capital and in the legacy that the current leadership of Biogen ldec will
leave to future generations.

10 - biogenidec.corn/AR2012




beqi we find ourseh
with great uopomm.iy and a clear mission,
Our opportunity is based on a foundation
dri\f@r' by and rooted in great sclence, our
focus on treatments that are enabling a better
of life for pe challenged by some
of the most difficult n al umdd ons, and &
qz@bai rganmﬂvm th i
ss»or to rl

committed to
the best
0 ffa\u';(vmg

around

ldec has come id year

of revenue growth and profitabili ty wh le
advancing our late-stage pipeline and investing
in upcoming product launches

Biopﬁ:

George A. Scangos, s:}m:}.
~xecutive Off

Lir uom SE5.

But we know we have a lot of work to do to
meet the opportunity that stands before us.

With the foundation we have built, we are
well-prepared for the leadership challeng
ahead: attend to today’s business while

preparing for tomorrow, and pursue a visic
t:»;oqe;? vldec invests enthusiastically
long and improve fives, is valued for
rib bo 15 o society and generates

its co ;L )

stainable returns for those who have
ources in us. Regardiess of what
ur way, our %'U!“:darnena ness
ains JWW ged: if we invest smartly
true benefit to patients
M ’t’muqbﬁ ly, we will do well
It vou, our sh areholders.

ncerely,




PRODUCT PIPELINE

Seranda
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FINANCIALS

= GAAP to Non-GAAP Reconciliation

GAAP diluted EPS %2.65 $3.35 $3.94 %504 5,76

Adiustment fo net income attributs
fo Biogen idec Inc. (see below) #1.01

101 %0.86

Non-GAAP diluted EPS “3.66

S

Ul

A
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i
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N
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Free Cash Flow Reconciliation

n mﬁﬁrjﬁs} .

Net CaSh fews prov vide d by

operating aclivilies 1 1076 16925 1728 1880
Purchases of property, plant
and eguipment (Capital Expe Q76 166 173 208 PT]

coma attributable to Biogen lcuch(\ an('l o m-(-}‘/'\AP diluted EPS presented are defin
ounting \amin r-related ad 1ts, {2) stock option expense and the cumu

v attoL

eeted in such ¢ i€
ABRUs sales growth: uncert:
mum mi Ixt s, ploi
|>ror5 :

nts with our

"”"YI(")!'I% and

biogenidec.com/ARZ2012 15




MANAGEMENT TEAM
Executive Management

[ TAp AN
(left 1o right).

o

Steven H. Holtzman,

John G. Cox, Executive Vic

Y

orge A, Scangos, Ph.D., Chie

ive Officer

Tony Kingsley, Executive Vice President, Global Commercial Operations

Fresid

Douglas £, Wiltliams, Ph.C

biogenidec.com/AR2012



CORPORATE INFORMATION

Board of Directors

Richard C. Mulligan, Ph.D
Mallinckrodt Professor of G

tics,

e Honorable Lynn Schenk

o

Shareholder Information

Corporate Headquarters

Common Stock Price

o ldec Ing.

 low

: e

137
Weston, MA

Phone: (781)

hour of being issued and are availab
cost at www.biogenidec.com.

Market Information
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NOTE REGARDING FORWARD-LOOKING STATEMENTS

looking statements may be accompanied by such words as “anticipate,” “believe,

This report contains forward-looking statements that are based on our current beliefs and expectations. These forward-
could,” “estimate,” “expect,” “forecast,”

¢

“intend,” “may,” “plan,” “potential,” “project,” “target,” “will” and other words and terms of similar meaning. Reference is
made in particular to forward-looking statements regarding:

the anticipated amount, timing and accounting of revenues, contingency payments, milestone, royalty and other payments
under licensing, collaboration or acquisition agreements, tax positions and contingencies, doubtful accounts, cost of sales,
research and development costs, compensation and other expenses, amortization of intangible assets, and foreign currency
forward contracts;

the anticipated regulatory actions relating to and the commercial launch of TECFIDERA (BG-12);
our plans to develop further risk stratification protocols for TYSABRI and the impact of such protocols;

anticipated regulatory filings for, regulatory actions relating to, and commercial launch of our long-lasting blood clotting
factor candidates;

additional planned launches and future development costs of FAMPYRA;

the timing, outcome and impact of proceedings related to: patents and other intellectual property rights; tax audits,
assessments and settlements; product liability and other legal proceedings;

loss to be incurred in connection with Genentech's ongoing arbitration with Hoechst;

the deferral of TYSABRI revenue in Italy;

the expected lifetime revenue of AVONEX and amortization recorded in relation to its core technology;

the costs, timing and therapeutic scope of the development and commercialization of our pipeline products;
our arrangement with Knopp Neurosciences related to dexpramipexole;

the timing and impact of U.S. healthcare reform, including the annual fee on prescription drug manufacturers, and other
measures worldwide designed to reduce healthcare costs;

the impact of the deterioration of the credit and economic conditions in certain countries in Europe and our collection of
accounts receivable in such countries;

patent terms, patent term extensions, patent office actions and market exclusivity rights;

fair value estimates in connection with our acquisitions of Stromedix and other entities;

lease commitments and purchase obligations;

our ability to finance our operations and business initiatives and obtain funding for such activities;
the impact of new laws and accounting standards;

the availability of our unrepatriated foreign earnings and dividend activity;

repayment of outstanding debt;

the timing and expected financial impact of relocating our corporate headquarters from our facility in Weston,
Massachusetts to Cambridge, Massachusetts;

manufacturing capacity;
the licensure of and plans for our manufacturing facility in Hillered, Denmark; and

the drivers for growing our business, including our plans to pursue business development and research opportunities, and
competitive conditions.

These forward-looking statements involve risks and uncertainties, including those that are described in the “Risk Factors”

section of this report and elsewhere within this report that could cause actual results to differ materially from those reflected in
such statements. You should not place undue reliance on these statements. Forward-looking statements speak only as of the date
of this report. We do not undertake any obligation to publicly update any forward-looking statements.



NOTE REGARDING COMPANY AND PRODUCT REFERENCES

9 46,

Throughout this report, “Biogen Idec,” the “Company,” “we,” “us” and “our” refer to Biogen Idec Inc. and its
consolidated subsidiaries. References to “RITUXAN” refer to both RITUXAN (the trade name for rituximab in the U.S.,
Canada and Japan) and MabThera (the trade name for rituximab outside the U.S., Canada and Japan), and “ANGIOMAX”
refers to both ANGIOMAX (the trade name for bivalirudin in the U.S., Canada and Latin America) and ANGIOX (the trade
name for bivalirudin in Europe).

NOTE REGARDING TRADEMARKS

AVONEX®, AVONEX PEN® and RITUXAN® are registered trademarks of Biogen Idec. FUMADERM™ and
TECFIDERA™ are trademarks of Biogen Idec. TYSABRI® and TOUCH® are registered trademarks of Elan Pharmaceuticals,
Inc. The following are trademarks of the respective companies listed: ACTEMRA® — Chugai Seiyaku Kabushiki Kaisha;
AUBAGIO® — Sanofi Societe Anonyme France; ANGIOMAX® and ANGIOX® — The Medicines Company;

ARZERRA® — Glaxo Group Limited; BENLYSTA® — Human Genome Sciences, Inc.; BETASERON® and

BETAFERON® — Bayer Schering Pharma AG; CAMPATH® and LEMTRADA® — Genzyme Corporation; CIMZIA® — UCB
Pharma, S.A.; COPAXONE® — Teva Pharmaceutical Industries Limited; ENBREL® — Immunex Corporation; EXTAVIA®
and GILENYA® — Novartis AG; FAMPYRA® — Acorda Therapeutics, Inc.; HUMIRA® — AbbVie Biotechnology Ltd.;
ORENCIA® — Bristol-Myers Squibb Company; REBIF® — Ares Trading S.A.; REMICADE® — Centocor Ortho Biotech
Inc.; SIMPONI® — Johnson & Johnson; and TREANDA® — Cephalon, Inc.



PART I
Item 1. Business

Overview

Biogen Idec is a global biotechnology company focused on discovering, developing, manufacturing and marketing
therapies for the treatment of multiple sclerosis (MS) and other autoimmune disorders, neurodegenerative diseases and
hemophilia. We also collaborate on the development and commercialization of RITUXAN and anti-CD20 product candidates
for the treatment of non-Hodgkin's lymphoma and other conditions. Summary information about our marketed products is set
forth in the table below.

Product Revenues
to Biogen Idec (in millions)

Development or

Product Indications Marketing Collaborator 2012 2011 2010

AVONEX (1) Multiple sclerosis None $ 29131 $§ 2686 $ 25184

TYSABRI (2) Multiple sclerosis Elan Pharma $ 1,1359 § 11,0795 $ 900.2
Crohn’s disease International

FAMPYRA (3) Multiple sclerosis Acorda Therapeutics $ 574 $ 136 $ —
(walking ability)

FUMADERM (4) Psoriasis None $ 597 $ 547 $ 51.2

Unconsolidated Joint Business
Revenues to Biogen Idec (in millions)
Development or

Product Indications Marketing Collaborator 2012 2011 2010

RITUXAN (5) Non-Hodgkin’s lymphoma Genentech $ 1,1379 $ 9966 $ 1,077.2
Rheumatoid arthritis (Roche Group)

Chronic lymphocytic leukemia
ANCA -associated vasculitis

(1) AVONEX (interferon beta-1a) is indicated for the treatment of patients with relapsing forms of MS to slow the
accumulation of physical disability and decrease the frequency of clinical exacerbations.

(2) TYSABRI (natalizumab) is indicated (1) for the treatment of relapsing forms of MS as a monotherapy to delay the
accumulation of physical disability and reduce the frequency of clinical exacerbations and (2) in the U.S. for inducing and
maintaining clinical response and remission in adult patients with moderately to severely active Crohn's disease with
evidence of inflammation who have had an inadequate response to, or are unable to tolerate, conventional Crohn's disease
therapies and TNF inhibitors.

(3) FAMPYRA (prolonged-release fampridine tablets) is indicated for the improvement of walking ability in adult patients
with MS who have walking disability.

(4) FUMADERM (fumaric acid esters) is only approved in Germany and is indicated for the treatment of adult patients with
moderate to severe plaque psoriasis for whom topical therapy is ineffective.

(5) RITUXAN (rituximab) is indicated for the treatment of (1)(a) relapsed or refractory, low-grade or follicular, CD20-
positive, B-cell Non-Hodgkin's lymphoma (NHL) as a single agent, (b) previously untreated follicular, CD20-positive, B-
cell NHL in combination with first line chemotherapy and, in patients achieving a complete or partial response to
RITUXAN in combination with chemotherapy, as a single-agent maintenance therapy, (c) non-progressing (including
stable disease), low-grade, CD20-positive, B-cell NHL, as a single agent, after first-line CVP chemotherapy, and
(d) previously untreated diffuse large B-cell, CD20-positive NHL in combination with CHOP or other anthracycline-
based chemotherapy regimens, (2) CD20-positive chronic lymphocytic leukemia in combination with fludarabine and
cyclophosphamide, (3) moderately- to severely-active rheumatoid arthritis, in combination with methotrexate, in adult
patients who have had an inadequate response to one or more TNF antagonist therapies, and (4) Wegener's
Granulomatosis and Microscopic Polyangiitis, in combination with glucocorticoids, in adult patients.

Additional financial information about our product revenues, other revenues and geographic areas in which we operate is
set forth in our consolidated financial statements, in Note 26, Segment Information to our consolidated financial statements, and
in Item 6. Selected Consolidated Financial Data included in this report. A discussion of the risks attendant to our international
operations is set forth in the “Risk Factors” section of this report.



We devote significant resources to research and development programs and external business development opportunities,
as summarized in the table below:

(In millions) 2012 2011 2010
Research and development $ 1,3349 §$ 1,2196 § 1,248.6
Amortization of acquired intangible assets $ 2022 § 2086 § 208.9
Fair value adjustment of contingent consideration $ 272§ 36.1 § —
Acquired in-process research and development $ — — 3 245.0 *

* $145.0 million attributed to noncontrolling interests, net of tax.

Additional information about our research and development programs and business development activity during 2012 is
set forth below under the subsections entitled “Research and Development Programs” and “Business Development.”

We were formed as a California corporation in 1985 and became a Delaware corporation in 1997. In 2003, we acquired
Biogen, Inc. and changed our corporate name from IDEC Pharmaceuticals Corporation to Biogen Idec Inc. Our principal
executive offices are located at 133 Boston Post Road, Weston, MA 02493 and our telephone number is (781) 464-2000. Our
website address is www.biogenidec.com. We make available free of charge through the Investors section of our website our
Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and all amendments to those
reports as soon as reasonably practicable after such material is electronically filed with or furnished to the Securities and
Exchange Commission (SEC). We include our website address in this report only as an inactive textual reference and do not
intend it to be an active link to our website. The contents of our website are not incorporated into this filing.

Marketed Products
AVONEX

AVONEX is one of the most prescribed treatments for relapsing forms of MS worldwide. MS is a progressive
neurological disease in which the body loses the ability to transmit messages along nerve cells, leading to a loss of muscle
control, paralysis and, in some cases, death. Patients with active relapsing MS experience an uneven pattern of disease
progression characterized by periods of stability that are interrupted by flare-ups of the disease after which the patient returns to
a new baseline of functioning. AVONEX is a recombinant form of the interferon beta protein produced in the body in response
to viral infection.

2012 Developments

»  InFebruary 2012, the U.S. Food and Drug Administration (FDA) approved two separate dosing innovations designed to
improve the treatment experience for patients receiving once-a-week AVONEX for relapsing forms of MS: AVONEX
PEN and a new dose titration regimen. AVONEX PEN is the first intramuscular autoinjector approved for MS and is
designed to enhance the self-injection process for patients receiving AVONEX therapy. A new dose titration regimen,
facilitated by the AVOSTARTGRIP titration devices, provides patients with the option to gradually increase the dose of
AVONEX at treatment initiation to reduce the incidence and severity of flu-like symptoms that patients may experience
with therapy. These AVONEX dosing innovations are commercially available in the E.U., U.S. and other countries.

TYSABRI

TYSABRI has advanced the treatment of MS patients with its established efficacy. TYSABRI is a monoclonal antibody
approved in numerous countries as a monotherapy for relapsing MS and is also approved in the U.S. to treat Crohn's disease, an
inflammatory disease of the intestines.

TYSABRI increases the risk of progressive multifocal leukoencephalopathy (PML), an opportunistic infection of the
brain by the JC virus that usually leads to death or severe disability. Infection by the JC virus (JCV) is required for the
development of PML and patients who are anti-JCV antibody positive have a higher risk of developing PML. Factors that
increase the risk of PML are presence of anti-JCV antibodies, prior immunosuppressant use, and longer TYSABRI treatment
duration. Patients who have all three risk factors have the highest risk of developing PML. Reports of cases of PML in patients
treated with TYSABRI in clinical studies led us to voluntarily suspend the marketing and commercial distribution of TYSABRI
in February 2005 until its reintroduction to the market in July 2006. Because of the risk of PML, TYSABRI has a boxed
warning and is marketed under risk management or minimization plans approved by regulatory authorities. In the U.S., for
example, TYSABRI is marketed under the TOUCH Prescribing Program, a restricted distribution program designed to assess
and minimize the risk of PML, minimize death and disability due to PML, and promote informed benefit-risk decisions
regarding TYSABRI use.



U.S. and E.U. regulators continue to monitor and assess on an ongoing basis the criteria for confirming PML diagnosis,
the number of PML cases, the incidence of PML in TYSABRI patients, the risk factors for PML, and TYSABRI's benefit-risk
profile, which could result in modifications to the approved labels or other restrictions on TYSABRI treatment. We continue to
research and develop protocols and therapies that may reduce risk and improve outcomes of PML in patients.

We collaborate with Elan Pharma International, Ltd (Elan) on the development and commercialization of TYSABRI. For
information about this collaboration, please read Note 21, Collaborative and Other Relationships to our consolidated financial
statements included in this report.

2012 - 2013 Developments

« In January 2013, we and Elan Corporation, plc announced the submission of applications to the FDA and European
Medicines Agency (EMA) requesting updates to the TYSABRI product labels. The applications request an expanded
indication that would include first-line use for people living with certain relapsing forms of MS who have tested negative
for antibodies to the JC virus.

 In January 2012, the FDA approved the inclusion in the U.S. product label for TYSABRI of anti-JCV antibody status as
an additional factor in stratifying patients for developing PML. The FDA also approved the inclusion of a table
summarizing the estimated incidence of PML according to the duration of TYSABRI treatment, prior inmunosuppressant
use and anti-JCV antibody status. In addition, the FDA granted Quest Diagnostics a de novo classification petition for the
STRATIFY JCV Antibody ELISA testing service, which allows neurologists to determine their MS patients' anti-JCV
antibody status.

RITUXAN

RITUXAN is a widely prescribed monoclonal antibody used to treat non-Hodgkin's lymphoma, rheumatoid arthritis,
chronic lymphocytic leukemia and two forms of ANCA-associated vasculitis. Non-Hodgkin's lymphoma and chronic
lymphocytic leukemia are cancers that affect lymphocytes, which are a type of white blood cell that help to fight infection.
Rheumatoid arthritis is a chronic disease that occurs when the immune system mistakenly attacks the body's joints, resulting in
inflammation, pain and joint damage. ANCA-associated vasculitis is a rare autoimmune disease that largely affects the small
blood vessels of the kidneys, lungs, sinuses, and a variety of other organs.

We collaborate with Genentech, a wholly-owned member of the Roche Group, on the development and ]
commercialization of RITUXAN. For information about this collaboration, please read Note 21, Collaborative and Other
Relationships to our consolidated financial statements included in this report.

FAMPYRA

FAMPYRA is the first treatment that addresses the unmet medical need of walking improvement in adult patients with
MS who have walking disability. FAMPYRA is a prolonged-release tablet formulation of the drug fampridine. FAMPYRA is
commercially available throughout the European Union and in Canada, Australia, New Zealand, Israel and South Korea, and
we anticipate making FAMPYRA commercially available in additional markets in 2013.

We have a license from Acorda Therapeutics, Inc. to develop and commercialize FAMPYRA in all markets outside the
U.S. For information about this relationship, please read Note 21, Collaborative and Other Relationships to our consolidated
financial statements included in this report.

2012 Developments

«  The European Commission previously granted a conditional marketing authorization for FAMPYRA in the E.U. in July
2011. A conditional marketing authorization is renewable annually and is granted to a medicinal product with a positive
benefit-risk assessment that fulfills an unmet medical need when the benefit to public health of immediate availability
outweighs the risk inherent in the fact that additional data are still required. This marketing authorization was renewed as
of July 2012. To meet the conditions of this marketing authorization, we will provide additional data from on-going
clinical studies regarding FAMPYRA's benefits and safety in the long term.

FUMADERM

FUMADERM is approved for the treatment of moderate to severe psoriasis in Germany. Psoriasis is a skin disease in
which cells build up on the skin surface and form scales and red patches.



Other Sources of Revenue

Our other sources of revenue consist of royalties we receive from net sales of products related to patents that we licensed
(royalty revenues) and revenues from our contract manufacturing, product supply and biosimilar arrangements (corporate
partner revenues). Summary information about our other sources of revenue is set forth in the table below:

(In millions) 2012 2011 2010
Royalty revenues $ 1687 $ 1585 $ 137.4
Corporate partner revenues $ 438 § 574 $ 31.7

Our most significant source of royalty revenue is derived from net worldwide sales of ANGIOMAX, which is licensed to
The Medicines Company (TMC). TMC markets ANGIOMAX primarily in the U.S. and Europe for use as an anticoagulant in
patients undergoing percutaneous coronary intervention. For a description of this royalty arrangement, please read the
subsection entitled “Other Revenues - Royalty Revenues” in the “Management's Discussion and Analysis of Financial
Condition and Results of Operations™ section of this report.

2012 Developments

* InMarch 2012, the U.S. Patent and Trademark Office granted the extension of the term of the principal U.S. patent that
covers ANGIOMAX to December 15, 2014. Under the terms of our royalty arrangement for ANGIOMAX, TMC is
obligated to pay us royalties earned, on a country-by-country basis, until the later of (1) twelve years from the date of the
first commercial sale of ANGIOMAX in such country or (2) the date upon which the product is no longer covered by a
licensed patent in such country. The annual royalty rate is reduced by a specified percentage in any country where the
product is no longer covered by a licensed patent and where sales have been reduced to a certain volume-based market
share. TMC began selling ANGIOMAX in the U.S. in January 2001.

Research and Development Programs

A commitment to research is fundamental to our mission at Biogen Idec. Our research and development strategy is to
discover and develop first-in-class molecules or best-in-class molecules that improve safety or efficacy for unmet medical
needs. By applying our expertise in biologics and our growing capabilities in small-molecule drug discovery and development,
we target specific medical needs where new or better treatments are needed.

We intend to continue committing significant resources to research and development opportunities and business
development activity. As part of our ongoing research and development efforts, we have devoted significant resources to
conducting clinical studies to advance the development of new pharmaceutical products and to explore the utility of our
existing products in treating disorders beyond those currently approved in their labels. The table below highlights our current
research and development programs. Drug development involves a high degree of risk and investment, and the status, timing
and scope of our development programs are subject to change. Important factors that could adversely affect our drug
development efforts are discussed in the “Risk Factors™ section of this report.



Therapeutic Area Product Candidate Targeted Indications Status
Neurology TECFIDERA (BG-12) MS Marketing applications submitted
and under regulatory review
Peginterferon beta-1a MS Expect to submit marketing
applications by mid - 2013
Daclizumab MS Phase 3
TYSABRI Secondary-progressive MS Phase 3
Anti-LINGO Optic Neuritis Phase 2
MS Phase 1
BIIB037 Alzheimer’s disease Phase |
ISIS - SMNgy Spinal muscular atrophy Phase 1b/2a
Neublastin Neuropathic pain Phase |
Hemophilia Factor IX Hemophilia B U.S. BLA submitted and under
regulatory review
Factor VIII Hemophilia A Expect to submit U.S. BLAin 1H
2013
Immunology STX-100 Idiopathic pulmonary fibrosis Phase 2
Anti-TWEAK Lupus nephritis Phase 2
Anti-CD40 Ligand General lupus Phase 1
Other GA101 Chronic lymphocytic leukemia Phase 3
GA101 Non-Hodgkin’s lymphoma Phase 3

Late Stage Product Candidates

Additional information about our late stage product candidates is set forth below.

TECFIDERA (BG-12)

In February 2012, we submitted a New Drug Application to the FDA for marketing approval of TECFIDERA, our oral
small molecule candidate for the treatment of MS. The regulatory submission was based on TECFIDERA's comprehensive
development program, in which TECFIDERA demonstrated significant reductions in MS disease activity coupled with
favorable safety and tolerability in the Phase 3 DEFINE and CONFIRM studies. The FDA accepted our application for
TECFIDERA and granted us a standard review timeline. In October 2012, we announced that the FDA extended the initial
PDUFA date for its review of our application by three months, which is a standard extension period. The extended PDUFA
target date is in late March 2013. The FDA has indicated that the extension of the PDUFA date is needed to allow additional
time for review of our application. The agency has not asked for additional studies.

In March 2012, we submitted a Marketing Authorisation Application for TECFIDERA to the EMA. The EMA has
validated our application for review of TECFIDERA in the E.U. We have submitted additional regulatory applications for
TECFIDERA in Australia, Canada and Switzerland.

We acquired TECFIDERA as part of our acquisition of Fumapharm AG in 2006. For more information about this
acquisition and associated milestone obligations, please read the subsection entitled “Contractual Obligations and Off-Balance
Sheet Arrangements-Contingent Consideration” in the “Management's Discussion and Analysis of Financial Condition and
Results of Operations” section of this report.

Peginterferon beta-1a

Peginterferon beta-1a (Peginterferon) is designed to prolong the effects and reduce the dosing frequency of interferon
beta-1a. The FDA has granted Peginterferon fast track status, which may result in priority review.

In January 2013, we released the primary efficacy analysis and safety data from our Phase 3 study, ADVANCE. Results
support Peginterferon as a potential treatment dosed every two weeks or every four weeks for relapsing-remitting MS. The
primary endpoint of ADVANCE, annualized relapse rate at one year, was met for both the two-week and four-week dosing
regimens. Results showed that Peginterferon also met the secondary endpoints of risk of 12-week confirmed disability
progression, proportion of patients who relapsed and magnetic resonance imaging assessments for both dose regimens. We plan
to submit marketing applications for Peginterferon in the U.S. and E.U. by mid - 2013.



Daclizumab

Daclizumab is a monoclonal antibody that is being tested in relapsing MS. In May 2010, we began patient enrollment in a
Phase 3 study of daclizumab in relapsing MS, known as DECIDE, evaluating the efficacy and safety of daclizumab compared
to interferon beta-1a (AVONEX). The DECIDE study is designed to have a two year endpoint and is expected to involve
approximately 1,800 patients.

In August 2011, we announced positive results from SELECT, a global, registrational Phase 2b study designed to
evaluate daclizumab in relapsing MS over one year. Results showed that daclizumab, administered subcutaneously once every
four weeks, met primary and key secondary study endpoints, compared to placebo.

We collaborate with AbbVie Biotherapuetics, Inc., a subsidiary of AbbVie, Inc. on the development and
commercialization of daclizumab. For information about this collaboration, please read Note 21, Collaborative and Other
Relationships to our consolidated financial statements included in this report.

TYSABRI (SPMS)

As part of our efforts with Elan to identify additional applications for TYSABRI, in September 2011 we began patient
enrollment in a Phase 3b study of TYSABRI in secondary progressive MS, known as ASCEND. The study is designed to have
an endpoint of approximately two years and involve approximately 850 patients. Secondary progressive MS is characterized
by a steady progression of nerve damage, symptoms and disability.

Long-Lasting Recombinant Factors VIII and IX

In October 2012, we announced positive top-line results from the Phase 3 study, known as A-LONG, investigating our
long-lasting recombinant Factor VIII-Fc fusion protein in hemophilia A, a rare inherited disorder which inhibits blood
coagulation. We plan to submit a Biologics License Application to the FDA for our long-lasting Factor VIII product candidate
in the first half of 2013.

We submitted a Biologics License Application to the FDA for marketing approval of our long-lasting recombinant Factor
IX-Fc fusion protein in hemophilia B, a rare inherited disorder which inhibits blood coagulation, in the fourth quarter of 2012.
The regulatory submission was based on the positive top-line results from the Phase 3 study known as B-LONG.

Pediatric data will be required as part of the Marketing Authorization Applications for our long-lasting Factor VIII and IX
product candidates that we plan to submit to the EMA, and we have initiated two global pediatric studies of our long-lasting
Factor VIII and IX product candidates.

We collaborate with Swedish Orphan Biovitrum AB on the commercialization of long-lasting recombinant Factors VIII
and IX. For information about this collaboration, please read Note 21, Collaborative and Other Relationships to our
consolidated financial statements included in this report.

GA101

We collaborate with Genentech, Inc., a wholly-owned member of the Roche Group, on the development and
commercialization of GA101, a monoclonal antibody. Genentech and Roche are managing the following Phase 3 studies of
GAI101:

*  GOYA: investigating the efficacy and safety of GA101 in combination with CHOP chemotherapy compared to RITUXAN
with CHOP chemotherapy in previously untreated patients with CD20-positive diffuse large B-cell lymphoma.

*  GALLIUM: investigating the efficacy and safety of GA101 in combination with chemotherapy followed by maintenance
with GA101 compared to RITUXAN in combination with chemotherapy followed by maintenance with RITUXAN in
previously untreated patients with indolent non-Hodgkin's lymphoma.

*  GADOLIN: investigating the efficacy and safety of GA101 plus bendamustine compared with bendamustine alone in
patients with RITUXAN-refractory, indolent non-Hodgkin's lymphoma.

»  CLLII: investigating the safety and efficacy of GA101 plus chlorambucil, a chemotherapy, compared to RITUXAN plus
chlorambucil or chlorambucil alone in previously untreated chronic lymphocytic leukemia patients with co-morbidities.



In January 2013, the Roche Group announced that stage 1 of the CLL11 study met its primary endpoint with an
improvement in progression-free survival (PFS): GA101 plus chlorambucil significantly reduced the risk of disease worsening
or death compared to chlorambucil alone. The CLL11 study includes two separate stages. Stage 1 evaluated GA101 plus
chlorambucil compared to chlorambucil alone and included a pre-planned PFS futility analysis comparing GA101 plus
chlorambucil to RITUXAN plus chlorambucil. The goal of the futility analysis was to evaluate the likelihood that the study
would meet its pre-specified endpoint criteria during stage 2 analysis: improved efficacy (PFS) in the direct comparison of
GA101 plus chlorambucil versus RITUXAN plus chlorambucil. The independent Data and Safety Monitoring Board
assessment concluded that stage 2 of the study should continue until its final analysis.

For information about our collaboration with Genentech, please read Note 21, Collaborative and Other Relationships to
our consolidated financial statements included in this report.

Former Registrational Program

At the end of December 2012, we learned that a Phase 3 trial investigating dexpramipexole in people with amyotrophic
lateral sclerosis (ALS) did not meet its primary endpoint, a joint rank analysis of function and survival, and no efficacy was
seen in the individual components of function or survival. The trial also failed to show efficacy in its key secondary endpoints.
Based on these results, we have discontinued development of dexpramipexole in ALS.

Dexpramipexole was being developed pursuant to a license agreement with Knopp Neurosciences, Inc. For more
information about this relationship, please read Note 20, Investments in Variable Interest Entities to our consolidated financial
statements included in this report.

Business Development

In December 2012, we entered into an arrangement with Eisai, Inc. to lease a portion of their facility in Research Triangle
Park, North Carolina (RTP) to manufacture our and Eisai's oral solid dose products and for Eisai to provide us with vial-filling
services for biologic therapies and packaging services for oral solid dose products. For additional information about this
transaction, please read Note 12, Property, Plant and Equipment to our consolidated financial statements included in this report.

In December, June and January 2012, we entered into three separate exclusive, worldwide option and collaboration
agreements with Isis Pharmaceuticals, Inc. (Isis) under which both companies will develop and commercialize antisense
therapeutics for up to three gene targets, Isis’ product candidates for the treatment of myotonic dystrophy type 1 (DM1) and the
treatment of spinal muscular atrophy (SMA), respectively. For additional information about these transactions, please read Note
21, Collaborative and Other Relationships to our consolidated financial statements included in this report.

In March 2012, we acquired Stromedix, Inc., a privately held biotechnology company involved in the discovery of
antibodies designed to treat fibrosis disorders. Stromedix' lead candidate, STX-100, is in a Phase 2 study for idiopathic
pulmonary fibrosis, a disease in which lung tissue becomes scarred over time. There is no FDA-approved treatment for
idiopathic pulmonary fibrosis at this time. For additional information about this transaction, please read Note 2, Acquisitions to
our consolidated financial statements included in this report.

In February 2012, we finalized an agreement with Samsung Biologics that established an entity, Samsung Bioepis, to
develop, manufacture and market biosimilar pharmaceuticals. For additional information about this transaction, please read
Note 21, Collaborative and Other Relationships to our consolidated financial statements included in this report.

Patents and Other Proprietary Rights

Patents are important to developing and protecting our competitive position. We regularly seek patent protection in the
U.S. and in selected countries outside the U.S. for inventions originating from our research and development efforts. In
addition, we license rights to various patents and patent applications, generally, in return for the payment of royalties to the
patent owner. U.S. patents, as well as most foreign patents, are generally effective for 20 years from the date the earliest
(priority) application was filed; however, U.S. patents that issue on applications filed before June 8, 1995 may be effective until
17 years from the issue date, if that is later than the 20 year date. In some cases, the patent term may be extended to recapture a
portion of the term lost during FDA regulatory review or because of U.S. Patent and Trademark Office (USPTO) delays in
prosecuting the application. The duration of foreign patents varies similarly, in accordance with local law.

Regulatory data protection also can provide meaningful protection for our products. Regulatory data protection provides
to the holder of a drug or biologic marketing authorization, for a set period of time, the exclusive use of the proprietary pre-
clinical and clinical data that it compiled at significant cost and submitted to the applicable regulatory authority to obtain
approval of its product. After the set period of time, third parties are then permitted to rely upon the data to obtain approval of
their abbreviated applications to market generic drugs and biosimilars. Although the World Trade Organization's agreement on
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trade-related aspects of intellectual property rights (TRIPS) requires signatory countries to provide regulatory data protection to
innovative pharmaceutical products, implementation and enforcement varies widely from country to country.

We also rely upon other forms of unpatented confidential information to remain competitive. We protect such information
principally through confidentiality agreements with our employees, consultants, outside scientific collaborators, scientists
whose research we sponsor and other advisers. In the case of our employees, these agreements also provide, in compliance with
relevant law, that inventions and other intellectual property conceived by such employees during their employment shall be our
exclusive property.

Our trademarks, including RITUXAN and AVONEX, are important to us and are generally covered by trademark
applications or registrations in the USPTO and the patent or trademark offices of other countries. We also use trademarks
licensed from third parties, such as the mark TYSABRI which we license from Elan. Trademark protection varies in accordance
with local law, and continues in some countries as long as the mark is used and in other countries as long as the mark is
registered. Trademark registrations generally are for fixed but renewable terms.

A discussion of certain risks and uncertainties that may affect our patent position and proprietary rights is set forth in the
“Risk Factors” section of this report.

Additional information about the patents and other proprietary rights covering our marketed products and several of our
late-stage product candidates is set forth below.

AVONEX and Pegylated Beta Interferon

Our U.S. patent No. 7,588,755, granted in September 2009, claims the use of recombinant beta interferon for
immunomodulation or treating a viral condition, viral disease, cancers or tumors. This patent, which expires in September
2026, covers, among other things, the treatment of MS with our product AVONEX, as well as the treatment of MS with
pegylated beta interferon. A discussion of legal proceedings related to this patent is set forth in Note 22, Litigation to our
consolidated financial statements included in this report.

We have non-exclusive rights under certain third-party patents and patent applications to manufacture, use and sell
AVONEX, including a patent owned by the Japanese Foundation for Cancer Research, which expires in 2013 in the U.S.
Additionally, we and third parties own pending U.S. patent applications related to recombinant interferon-beta protein and
nucleic acid. These applications, which fall outside of the GATT amendments to the U.S. patent statute, are not published by
the USPTO and, if they mature into granted patents, may be entitled to a term of seventeen years from the grant date. There are
two pending interference proceedings in the USPTO involving such third party applications, and additional interferences could
be declared in the future. We do not know which, if any, such applications will mature into patents with claims relevant to our
AVONEX product or to pegylated beta interferon.

Additional protection for our pegylated beta interferon is provided by patents and patent applications with expiration
dates in 2021 in the U.S. and 2019 in the E.U., with the potential for patent term extension. We also expect our pegylated beta
interferon to be granted regulatory exclusivity until 2026 in the U.S. and 2024 in the E.U.

TYSABRI

We and our collaborator, Elan, have patents and patent applications covering TYSABRI in the U.S. and other countries.
These patents and patent applications cover TYSABRI and related manufacturing methods, as well as various methods of
treatment using the product. In the U.S., the principal patents covering the product and use of the product to treat MS generally
expire between 2015 and 2020. Additional U.S. patents and applications covering other indications, including treatment of
inflammatory bowel disease, and methods of manufacturing, generally expire between 2012 and 2020. In the rest of world,
patents on the product and methods of manufacturing the product generally expire between 2015 and 2020, subject to any
supplemental protection (i.e., patent term extension) certificates that may be obtained. In the rest of world, patents and patent
applications covering methods of treatment using TYSABRI generally expire between 2012 and 2020.

RITUXAN and Anti-CD20 Antibodies

We have several U.S. patents and patent applications, and numerous corresponding foreign counterparts, directed to anti-
CD20 antibody technology, including RITUXAN. The principal patents with claims to RITUXAN or its uses expire in the
U.S. between 2015 and 2018 and in the rest of the world in 2013, subject to any available patent term extensions. In addition,
we and our collaborator, Genentech, have filed numerous patent applications directed to anti-CD20 antibodies and their uses to
treat various diseases. These pending patent applications have the potential of issuing as patents in the U.S. and in the rest of
world with claims to anti-CD20 antibody molecules for periods beyond those stated above for RITUXAN. In 2008, a European
patent of ours claiming the treatment with anti-CD20 antibodies of certain auto-immune indications, including RA, was
revoked by the European Patent Office. We are appealing that decision.
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Genentech, our collaborator on RITUXAN, has secured an exclusive license to five U.S. patents and counterpart U.S. and
foreign patent applications assigned to Xoma Corporation that relate to chimeric antibodies against the CD20 antigen. These
patents expire between 2007 and 2014. We, along with Genentech, share the cost of any royalties due to Xoma in our co-
promotion territory on sales of RITUXAN.

FAMPYRA

We have an exclusive license under two European granted patents, several pending European patent applications and
numerous corresponding non-U.S. counterpart applications related to FAMPYRA. European patent EP0484186B1 claims
pharmaceutical formulations containing aminopyridines including fampridine. This patent expired in November 2011 but is
subject to pending and granted supplemental protection (i.e., patent term extension) certificates which, if granted, will extend
the patent term to 2016 on a country-by-country basis. European patent EP1732548B1, which claims sustained-release
aminopyridine compositions for increasing walking speed in patients with MS, expires in 2025 but is subject to pending and
granted supplemental protection certificates which, if granted, will extend the patent term to 2026 on a country-by-country
basis. In addition to these patent rights, FAMPYRA is covered by regulatory data protection in Europe until 2021.

TECFIDERA

We have several U.S. patents and patent applications, and a number of corresponding foreign counterparts, related to
TECFIDERA. The principal U.S. patents are U.S. 6,509,376, having claims to formulations of dimethyl fumarate (the active
ingredient of TECFIDERA) for use in the treatment of autoimmune diseases including MS, and U.S. 7,320,999 having claims
to a method of treating MS using dimethyl fumarate. U.S. 6,509,376 and U.S. 7,320,999, expire in 2019 and 2020, respectively,
subject to any available patent term extension following product approval. We also own a patent application, recently
determined to be allowable by the USPTO, that covers the dosing regimen (240 mg of dimethyl fumarate administered twice a
day) stated on our label under current review at the FDA. Once granted, this patent will expire in 2028. The granted European
patent, EP 1131065, is directed to formulations of dimethyl fumarate and to uses thereof for treating autoimmune diseases,
including MS. EP 1131065 expires in 2019, subject to any potential supplemental patent certificates that may be available. The
E.U. counterpart to our recently allowed dosing regimen application is pending at the European Patent Office. Our pending
patent applications, if granted, would expire as late as 2033, subject to any potential patent term adjustments or extensions that
may be available.

In addition to patent protection, TECFIDERA is entitled to regulatory data protection in both the U.S. and the E.U. In the
U.S., TECFIDERA is entitled to the 5 year data exclusivity given to new chemical entities. In the E.U. there are a number of
ways to obtain data exclusivity and the EMA has informed us that TECFIDERA is, in principle, eligible for 8 years data
exclusivity plus 2 years market exclusivity through the European centralized filing pathway. In both the US and the EU, the
period of data exclusivity runs from the date of approval of the marketing application.

Long-Lasting Recombinant Factors VIII and IX

We have several U.S. patents and patent applications, and a number of corresponding foreign counterparts, related to our
long-lasting recombinant Factor VIII and Factor IX product candidates and their use, including U.S. patents nos. U.S.
7,404,956; U.S. 8,329,182; U.S. 7,348,004; and U.S. 7,862,820. These patents will expire in 2024 - 2025, and some may be
entitled to additional patent term pursuant to the patent term adjustment or patent term extension provisions of the U.S. patent
laws. A related European patent, EP 1624891, expires in 2024 and may be entitled to additional patent term in at least some
countries. Additionally, pending patent applications, if granted, would provide additional patent protection through 2033.

Sales, Marketing and Distribution

We focus our sales and marketing efforts on specialist physicians in private practice or at major medical centers. We use
customary pharmaceutical company practices to market our products and to educate physicians, such as sales representatives
calling on individual physicians, advertisements, professional symposia, direct mail, public relations and other methods. We
provide customer service and other related programs for our products, such as disease and product-specific websites, insurance
research services and order, delivery and fulfillment services. We have also established programs in the U.S. which provide
qualified uninsured or underinsured patients with marketed products at no or reduced charge, based on specific eligibility
criteria. Additional information about our sales, marketing and distribution efforts for our marketed products is set forth below.



AVONEX

We continue to focus our marketing and sales activities on maximizing the potential of AVONEX in the U.S. and the rest
of world in the face of increased competition. The principal markets for AVONEX are the U.S., Germany, France, Italy and the
United Kingdom. In the U.S., Canada, Brazil, Argentina, Australia, Japan and most of the major countries of the E.U., we
market and sell AVONEX through our own sales forces and marketing groups and distribute AVONEX principally through
wholesale distributors of pharmaceutical products, mail order specialty distributors or shipping service providers. In other
countries, we sell AVONEX to distribution partners who are then responsible for most marketing and distribution activities.

TYSABRI
The principal markets for TYSABRI are the U.S., the United Kingdom, France, Germany, Italy and Spain.

In the U.S., we are principally responsible for marketing TYSABRI for MS and use our own sales force and marketing
group for this. Elan is responsible for TYSABRI distribution in the U.S. and uses a third party distributor to ship TYSABRI
directly to customers.

In the rest of world, we are responsible for TY SABRI marketing and distribution and we use a combination of our own
sales force and marketing group and third party service providers.

RITUXAN

The Roche Group and its sub-licensees market and sell RITUXAN worldwide. We collaborate with Genentech, a wholly-
owned member of the Roche Group, on the development and commercialization of RITUXAN, but Genentech maintains sole
responsibility for the U.S. sales and marketing efforts related to RITUXAN. RITUXAN is generally sold to wholesalers,
specialty distributors and directly to hospital pharmacies.

FAMPYRA

We market and sell FAMPYRA outside the U.S. through our own sales forces and marketing groups. Our development
and commercialization rights do not include the U.S. market.

FUMADERM
FUMADERM is marketed only in Germany, through our own sales force and marketing group.

Competition

Competition in the biotechnology and pharmaceutical industries is intense and comes from many and varied sources,
including specialized biotechnology firms and large pharmaceutical companies. Many of our competitors are working to
develop products similar to those we are developing or already market and have considerable experience in undertaking clinical
trials and in obtaining regulatory approval to market pharmaceutical products. Certain of these companies have substantially
greater financial, marketing and research and development resources than we do.

We believe that competition and leadership in the industry is based on managerial and technological superiority and
establishing patent and other proprietary positions through research and development. The achievement of a leadership position
also depends largely upon our ability to identify and exploit commercially the products resulting from research and the
availability of adequate financial resources to fund facilities, equipment, personnel, clinical testing, manufacturing and
marketing. Another key aspect of remaining competitive within the industry is recruiting and retaining qualified scientists and
technicians. We believe that we have been successful in attracting skilled and experienced scientific personnel.

Competition among products approved for sale may be based, among other things, on patent position, product efficacy,
safety, convenience, reliability, availability and price. In addition, early entry of a new pharmaceutical product into the market
may have important advantages in gaining product acceptance and market share. Accordingly, the relative speed with which we
can develop products, complete the testing and approval process and supply commercial quantities of products will have an
important impact on our competitive position.
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We may face increased competitive pressures as a result of the emergence of biosimilars. In the U.S., most of our
marketed products, including AVONEX, TYSABRI and RITUXAN, are licensed under the Public Health Service Act (PHSA)
as biological products. In March 2010, U.S. healthcare reform legislation amended the PHSA to authorize the FDA to approve
biological products, known as biosimilars or follow-on biologics, that are shown to be highly similar to previously approved
biological products based upon potentially abbreviated data packages. The approval pathway for biosimilars does, however,
grant a biologics manufacturer a 12 year period of exclusivity from the date of approval of its biological product before
biosimilar competition can be introduced. Biosimilars legislation has also been in place in the E.U. since 2003. In December
2012, guidelines issued by the EMA for approving biosimilars of marketed monoclonal antibody products became effective. If
a biosimilar version of one of our products were approved, it could reduce our sales of that product.

Additional information about the competition that our marketed products face is set forth below.

AVONEX AND TYSABRI
Each of AVONEX and TYSABRI competes with the following products:

* COPAXONE (glatiramer acetate), which is marketed by Teva Pharmaceutical Industries Ltd. COPAXONE generated
worldwide revenues of approximately $3.9 billion in 2011.

»  REBIF (interferon-beta-1a), which is marketed by Merck (and co-promoted with Pfizer Inc. in the U.S.). REBIF
generated worldwide revenues of approximately $2.2 billion in 2011.

* BETASERON/BETAFERON (interferon-beta-1b), which is marketed by the Bayer Group. BETASERON/BETAFERON
generated worldwide revenues of approximately $1.4 billion in 2011.

*  EXTAVIA (interferon-beta-1b), which is marketed by Novartis AG. EXTAVIA generated worldwide revenues of
approximately $154.0 million in 2011.

»  GILENYA (fingolimod), which is marketed by Novartis AG. GILENYA generated worldwide revenues of approximatety
$494.0 million in 2011.

*  AUBAGIO (teriflunomide), which is marketed by Sanofi-Aventis. AUBAGIO was approved in the U.S. in September
2012.

Along with us, a number of companies are working to develop additional treatments for MS that may in the future
compete with AVONEX, TYSABRI or both. For example, a marketing application for LEMTRADA (alemtuzumab)
(developed by Sanofi-Aventis) has been filed as a potential treatment for MS. In addition, the commercialization of certain of
our own pipeline product candidates, such as TECFIDERA, may also negatively impact future sales of AVONEX, TYSABRI
or both.

FAMPYRA

FAMPYRA is indicated as a treatment to improve walking in adult patients with MS who have walking disability and is
the first treatment that addresses this unmet medical need with demonstrated efficacy in people with all types of MS. The
product benefits from exclusivity rights that prohibit generic versions from being manufactured. However, the exclusivity rights
are set to expire in 2017, which is the earliest predictable date that a generic version may be available. There are no
commercially available generic versions of FAMPYRA.

FUMADERM

FUMADERM competes with several different types of therapies in the psoriasis market within Germany, including oral
systemics such as methotrexate and cyclosporine.

RITUXAN IN ONCOLOGY
RITUXAN competes with several different types of therapies in the oncology market, including:

»  TREANDA (bendamustine HCL) (marketed by Cephalon), which is indicated for patients with indolent B-cell NHL that
has progressed within 6 months of treatment with RITUXAN and for CLL.

» ARZERRA (ofatumumab) (marketed by GenMab in collaboration with GlaxoSmithKline), which is indicated for
refractory CLL patients to both alemtuzumab and fludarabine.

We are also aware of other anti-CD20 molecules in development, including our own product candidate GA101, that, if
successfully developed and registered, may compete with RITUXAN in the oncology market.
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RITUXAN IN RHEUMATOID ARTHRITIS (RA)
RITUXAN competes with several different types of therapies in the RA market, including:

+ traditional therapies for RA, including disease-modifying anti-rheumatic drugs such as steroids, methotrexate and
cyclosporine, and pain relievers such as acetaminophen.

«  TNF inhibitors, such as REMICADE (infliximab) and SIMPONI (golimumab) (marketed by Johnson & Johnson),
HUMIRA (adalimumab) (marketed by AbbVie, Inc.), ENBREL (etanercept) (marketed by Amgen, Inc. and Pfizer) and
CIMZIA (certolizumab pegol) (marketed by UCB, S.A.).

+  ORENCIA (abatacept) (marketed by Bristol-Myers Squibb Company).
»  ACTEMRA (tocilizumab) (marketed by the Roche Group).

We are also aware of other products in development that, if successfully developed and registered, may compete with
RITUXAN in the RA market.

Regulatory

Our current and contemplated activities and the products and processes that will result from such activities are subject to
substantial government regulation.

Regulation of Pharmaceuticals

Product Approval and Post-Approval Regulation in the United States

Before new pharmaceutical products may be sold in the U.S., preclinical studies and clinical trials of the products must
be conducted and the results submitted to the FDA for approval. With limited exceptions, the FDA requires companies to
register both pre-approval and post-approval clinical trials and disclose clinical trial results in public databases. Failure to
register a trial or disclose study results within the required time periods could result in penalties, including civil monetary
penalties. Clinical trial programs must establish efficacy, determine an appropriate dose and dosing regimen, and define the
conditions for safe use. This is a high-risk process that requires stepwise clinical studies in which the candidate product must
successfully meet predetermined endpoints. The results of the preclinical and clinical testing of a product are then submitted to
the FDA in the form of a Biologics License Application (BLA) or a New Drug Application (NDA). In response to a BLA or
NDA, the FDA may grant marketing approval, request additional information or deny the application if it determines the
application does not provide an adequate basis for approval.

The receipt of regulatory approval often takes a number of years, involves the expenditure of substantial resources and
depends on a number of factors, including the severity of the disease in question, the availability of alternative treatments,
potential safety signals observed in preclinical or clinical tests, and the risks and benefits of the product as demonstrated in
clinical trials. The FDA has substantial discretion in the product approval process, and it is impossible to predict with any
certainty whether and when the FDA will grant marketing approval. The agency may on occasion require the sponsor of a BLA
or NDA to conduct additional clinical studies or to provide other scientific or technical information about the product, and these
additional requirements may lead to unanticipated delay or expense. Furthermore, even if a product is approved, the approval
may be subject to limitations based on the FDA's interpretation of the existing pre-clinical or clinical data.

The FDA has developed four distinct approaches intended to make therapeutically important drugs available as rapidly as
possible, especially when the drugs are the first available treatment or have advantages over existing treatments: accelerated
approval, fast track, breakthrough therapy, and priority review.

The FDA may grant “accelerated approval” status to products that treat serious or life-threatening illnesses and that
provide meaningful therapeutic benefits to patients over existing treatments. Under this pathway, the FDA may approve a
product based on surrogate endpoints, or clinical endpoints other than survival or irreversible morbidity. When approval is
based on surrogate endpoints or clinical endpoints other than survival or morbidity, the sponsor will be required to conduct
additional post-approval clinical studies to verify and describe clinical benefit. Under the agency's accelerated approval
regulations, if the FDA concludes that a drug that has been shown to be effective can be safely used only if distribution or use is
restricted, it may require certain post-marketing restrictions as necessary to assure safe use. In addition, for products approved
under accelerated approval, sponsors may be required to submit all copies of their promotional materials, including
advertisements, to the FDA at least thirty days prior to initial dissemination. The FDA may withdraw approval under
accelerated approval after a hearing if, for instance, post-marketing studies fail to verify any clinical benefit, it becomes clear
that restrictions on the distribution of the product are inadequate to ensure its safe use, or if a sponsor fails to comply with the
conditions of the accelerated approval.

12



In addition, the FDA may grant “fast track” status to products that treat serious diseases or conditions and fill an unmet
medical need. Fast track is a process designed to expedite the review of such products by providing, among other things, more
frequent meetings with the FDA to discuss the product's development plan, more frequent written correspondence from the
FDA about trial design, eligibility for accelerated approval, and rolling review, which allows submission of individually
completed sections of a NDA or BLA for FDA review before the entire filing is completed. Fast track status does not ensure
that a product will be developed more quickly or receive FDA approval.

The FDA may also grant “breakthrough therapy” status to drugs designed to treat, alone or in combination with another
drug or drugs, a serious or life-threatening disease or condition and for which preliminary evidence suggests a substantial
improvement over existing therapies. Such drugs need not address an unmet need, but are nevertheless eligible for expedited
review if they offer the potential for an improvement. Breakthrough therapy status entitles the sponsor to earlier and more
frequent meetings with the FDA regarding the development of nonclinical and clinical data and permits the FDA to offer
product development or regulatory advice for the purpose of shortening the time to product approval. Breakthrough therapy
status does not guarantee that a product will be developed or reviewed more quickly and does not ensure FDA approval.

Finally, the FDA may grant “priority review” status to products that offer major advances in treatment or provide a
treatment where no adequate therapy exists. Priority review is intended to reduce the time it takes for the FDA to review a NDA
or BLA, with the goal for completing a priority review being six months (compared to ten months under standard review).

Regardless of the approval pathway employed, the FDA may require a sponsor to conduct additional post-marketing
studies as a condition of approval to provide data on safety and effectiveness. If a sponsor fails to conduct the required studies,
the agency may withdraw its approval. In addition, regardless of the approval pathway, if the FDA concludes that a drug that
has been shown to be effective can be safely used only if distribution or use is restricted, it can mandate post-marketing
restrictions as necessary to assure safe use. In such a case, the sponsor may be required to establish rigorous systems to assure
use of the product under safe conditions. These systems are usually referred to as Risk Evaluation and Mitigation Strategies
(REMS). The FDA can impose financial penalties for failing to comply with certain post-marketing commitments, including
REMS. In addition, any changes to an approved REMS must be reviewed and approved by the FDA prior to implementation.

The FDA tracks information on side effects and adverse events reported during clinical studies and after marketing
approval. Non-compliance with the FDA's safety reporting requirements may result in civil or criminal penalties. Side effects
or adverse events that are reported during clinical trials can delay, impede, or prevent marketing approval. Based on new safety
information that emerges after approval, the FDA can mandate product labeling changes, impose a new REMS or the addition
of elements to an existing REMS, require new post-marketing studies (including additional clinical trials), or suspend or
withdraw approval of the product. These requirements may affect our ability to maintain marketing approval of our products or
require us to make significant expenditures to obtain or maintain such approvals.

If we seek to make certain types of changes to an approved product, such as adding a new indication, making certain
manufacturing changes, or changing manufacturers or suppliers of certain ingredients or components, the FDA will need to
review and approve such changes in advance. In the case of a new indication, we are required to demonstrate with additional
clinical data that the product is safe and effective for a use other than that initially approved. FDA regulatory review may result
in denial or modification of the planned changes, or requirements to conduct additional tests or evaluations that can
substantially delay or increase the cost of the planned changes.

In addition, the FDA regulates all advertising and promotion activities and communications for products under its
jurisdiction both before and after approval. A company can make only those claims relating to safety and efficacy that are
approved by the FDA. However, physicians may prescribe legally available drugs for uses that are not described in the drug's
labeling. Such off-label uses are common across medical specialties, and often reflect a physician's belief that the off-label use
is the best treatment for patients. The FDA does not regulate the behavior of physicians in their choice of treatments, but the
FDA regulations do impose stringent restrictions on manufacturers' communications regarding off-label uses. Failure to comply
with applicable FDA requirements may subject a company to adverse publicity, enforcement action by the FDA, corrective
advertising, and the full range of civil and criminal penalties available to the FDA.

Product Approval and Post-Approval Regulation Qutside the United States

We market our products in numerous jurisdictions outside the U.S. Most of these jurisdictions have product approval and
post-approval regulatory processes that are similar in principle to those in the U.S. In Europe, where most of our ex-U.S. efforts
are focused, there are several tracks for marketing approval, depending on the type of product for which approval is sought.
Under the centralized procedure, a company submits a single application to the EMA. The marketing application is similar to
the NDA or BLA in the U.S. and is evaluated by the Committee for Medicinal Products for Human Use (CHMP), the expert
scientific committee of the EMA. If the CHMP determines that the marketing application fulfills the requirements for quality,
safety, and efficacy, it will submit a favorable opinion to the European Commission (EC). The CHMP opinion is not binding,
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but is typically adopted by the EC. A marketing application approved by the EC is valid in all member states. The centralized
procedure is required for all biological products, orphan medicinal products, and new treatments for neurodegenerative
disorders, and it is available for certain other products, including those which constitute a significant therapeutic, scientific or
technical innovation.

In addition to the centralized procedure, Europe also has: (1) a nationalized procedure, which requires a separate
application to and approval determination by each country; (2) a decentralized procedure, whereby applicants submit identical
applications to several countries and receive simultaneous approval; and (3) a mutual recognition procedure, where applicants
submit an application to one country for review and other countries may accept or reject the initial decision. Regardless of the
approval process employed, various parties share responsibilities for the monitoring, detection, and evaluation of adverse
events post-approval, including national authorities, the EMA, the EC, and the marketing authorization holder. In some regions,
it is possible to receive an “accelerated” review whereby the national regulatory authority will commit to truncated review
timelines for products that meet specific medical needs.

Good Manufacturing Practices

Regulatory agencies regulate and inspect equipment, facilities, and processes used in the manufacturing and testing of
pharmaceutical and biologic products prior to approving a product. If, after receiving clearance from regulatory agencies, a
company makes a material change in manufacturing equipment, location, or process, additional regulatory review and approval
may be required. We also must adhere to current Good Manufacturing Practices (¢cGMP) and product-specific regulations
enforced by regulatory agencies following product approval. The FDA, the EMA and other regulatory agencies also conduct
periodic visits to re-inspect equipment, facilities, and processes following the initial approval of a product. If, as a result of
these inspections, it is determined that our equipment, facilities, or processes do not comply with applicable regulations and
conditions of product approval, regulatory agencies may seek civil, criminal, or administrative sanctions or remedies against us,
including significant financial penalties and the suspension of our manufacturing operations.

Good Clinical Practices

The FDA, the EMA and other regulatory agencies promulgate regulations and standards for designing, conducting,
monitoring, auditing and reporting the results of clinical trials to ensure that the data and results are accurate and that the rights
and welfare of trial participants are adequately protected (commonly referred to as current Good Clinical Practices (cGCP)).
Regulatory agencies enforce cGCP through periodic inspections of trial sponsors, principal investigators and trial sites, contract
research organizations (CROs), and institutional review boards. If our studies fail to comply with applicable cGCP, the clinical
data generated in our clinical trials may be deemed unreliable and relevant regulatory agencies may require us to perform
additional clinical trials before approving our marketing applications. Noncompliance can also result in civil or criminal
sanctions. We rely on third parties, including CROs, to carry out many of our clinical trial-related activities. Failure of such
third parties to comply with cGCP can likewise result in rejection of our clinical trial data or other sanctions.

Orphan Drug Act

Under the U.S. Orphan Drug Act, the FDA may grant orphan drug designation to drugs intended to treat a “rare disease or
condition,” which generally is a disease or condition that affects fewer than 200,000 individuals in the U.S. If a product which
has an orphan drug designation subsequently receives the first FDA approval for the indication for which it has such
designation, the product is entitled to orphan exclusivity, i.e., the FDA may not approve any other applications to market the
same drug for the same indication for a period of seven years following marketing approval, except in certain very limited
circumstances, such as if the later product is shown to be clinically superior to the orphan product. Legislation similar to the
U.S. Orphan Drug Act has been enacted in other countries to encourage the research, development and marketing of medicines
to treat, prevent or diagnose rare diseases. In the E.U., medicinal products intended for diagnosis, prevention or treatment of
life-threatening or very serious diseases affecting less than five in 10,000 people receive 10-year market exclusivity, protocol
assistance, and access to the centralized procedure for marketing authorization.

Regulation Pertaining to Pricing and Reimbursement

In both domestic and foreign markets, sales of our products depend, in part, on the availability and amount of
reimbursement by third party payers, including governments and private health plans. Governments may regulate coverage,
reimbursement and pricing of our products to control cost or affect utilization of our products. Private health plans may also
seek to manage cost and utilization by implementing coverage and reimbursement limitations. Substantial uncertainty exists
regarding the reimbursement by third party payors of newly approved health care products. The U.S. and foreign governments
regularly consider reform measures that affect health care coverage and costs. Such reforms may include changes to the
coverage and reimbursement of our products which may have a significant impact on our business.
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Within the U.S.

Medicaid is a joint federal and state program that is administered by the states for low income and disabled beneficiaries.
Under the Medicaid Drug Rebate Program, we are required to pay a rebate for each unit of product reimbursed by the state
Medicaid programs. The amount of the rebate for each product is set by law as the greater of 23.1% of the average
manufacturer price (AMP) or the difference between AMP and the best price available from us to any customer (with limited
exceptions). The rebate amount must be adjusted upward if AMP increases more than inflation (measured by the Consumer
Price Index - Urban). The adjustment can cause the rebate amount to exceed the minimum 23.1% rebate amount. The rebate
amount is calculated each quarter based on our report of current AMP and best price for each of our products to the Centers for
Medicare & Medicaid Services. The requirements for calculating AMP and best price are complex. We are required to report
any revisions to AMP or best price previously reported within a certain period, which revisions could affect our rebate liability
for prior quarters. In addition, if we fail to provide information timely or we are found to have knowingly submitted false
information to the government, the statute governing the Medicaid Drug Rebate Program provides for civil monetary penalties.

Medicare is a federal program that is administered by the federal government that covers individuals age 65 and over as
well as those with certain disabilities. Medicare Part B generally covers drugs that must be administered by physicians or other
health care practitioners; are provided in connection with certain durable medical equipment; or are certain oral anti-cancer
drugs and certain oral immunosuppressive drugs. Medicare Part B pays for such drugs under a payment methodology based on
the average sales price (ASP) of the drugs. Manufacturers, including us, are required to provide ASP information to the Centers
for Medicare & Medicaid Services on a quarterly basis. The manufacturer-submitted information is used to calculate Medicare
payment rates. The current payment rate for Medicare Part B drugs is ASP plus 6% outside the hospital outpatient setting and
ASP plus 4% for most drugs in the hospital outpatient setting. The payment rates for drugs in the hospital outpatient setting are
subject to periodic adjustment. The Centers for Medicare & Medicaid Services also has the statutory authority to adjust
payment rates for specific drugs outside the hospital outpatient setting based on a comparison of ASP payment rates to widely
available market prices or to AMP, which could decrease Medicare payment rates, but the authority has not yet been
implemented. If a manufacturer is found to have made a misrepresentation in the reporting of ASP, the governing statute
provides for civil monetary penalties.

Medicare Part D provides coverage to enrolled Medicare patients for self-administered drugs (i.e., drugs that do not need
to be injected or otherwise administered by a physician). Medicare Part D is administered by private prescription drug plans
approved by the U.S. government and each drug plan establishes its own Medicare Part D formulary for prescription drug
coverage and pricing, which the drug plan may modify from time-to-time. The prescription drug plans negotiate pricing with
manufacturers and may condition formulary placement on the availability of manufacturer discounts. Manufacturers, including
us, are required to provide a 50% discount on brand name prescription drugs utilized by Medicare Part D beneficiaries when
those beneficiaries reach the coverage gap in their drug benefits.

Our products are subject to discounted pricing when purchased by federal agencies via the Federal Supply Schedule
(FSS). FSS participation is required for our products to be covered and reimbursed by the Veterans Administration, Department
of Defense, Coast Guard, and Public Health Service (PHS). Coverage under Medicaid, the Medicare Part B program and the
PHS pharmaceutical pricing program is also conditioned upon FSS participation. FSS pricing is negotiated periodically with
the Department of Veterans Affairs. FSS pricing is intended not to exceed the price that we charge our most-favored non-
federal customer for a product. In addition, prices for drugs purchased by the Veterans Administration, Department of Defense
(including drugs purchased by military personnel and dependents through the TriCare retail pharmacy program), Coast Guard,
and PHS are subject to a cap on pricing equal to 76% of the non-federal average manufacturer price (non-FAMP). An
additional discount applies if non-FAMP increases more than inflation (measured by the Consumer Price Index - Urban). In
addition, if we fail to provide information timely or we are found to have knowingly submitted false information to the
government, the governing statute provides for civil monetary penalties in addition to other penalties available to the
government.

To maintain coverage of our products under the Medicaid Drug Rebate Program and Medicare Part B, we are required to
extend discounts to certain purchasers under the PHS pharmaceutical pricing program. Purchasers eligible for discounts include
hospitals that serve a disproportionate share of financially needy patients, community health clinics and other entities that
receive health services grants from the PHS.
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Outside the U.S.

Outside the U.S., the E.U. represents our major market. Within the E.U., our products are paid for by a variety of payors,
with governments being the primary source of payment. Governments may determine or influence reimbursement of products.
Governments may also set prices or otherwise regulate pricing. Negotiating prices with governmental authorities can delay
commercialization of our products. Governments may use a variety of cost-containment measures to control the cost of
products, including price cuts, mandatory rebates, value-based pricing, and reference pricing (i.e., referencing prices in other
countries and using those reference prices to set a price). Recent budgetary pressures in many E.U. countries are causing
governments to consider or implement various cost-containment measures, such as price freezes, increased price cuts and
rebates, and expanded generic substitution and patient cost-sharing. If budget pressures continue, governments may implement
additional cost-containment measures. For additional information related to our concentration of credit risk associated with
certain international accounts receivable balances, please read the subsection below entitled “Market Risk-Credit Risk” in the
“Management's Discussion and Analysis of Financial Condition and Results of Operations” section of this report.

Regulation Pertaining to Sales and Marketing

We are subject to various federal and state laws pertaining to health care “fraud and abuse,” including anti-kickback laws
and false claims laws. Anti-kickback laws generally prohibit a prescription drug manufacturer from soliciting, offering,
receiving, or paying any remuneration to generate business, including the purchase or prescription of a particular drug.
Although the specific provisions of these laws vary, their scope is generally broad and there may be no regulations, guidance or
court decisions that clarify how the laws apply to particular industry practices. There is therefore a possibility that our practices
might be challenged under the anti-kickback or similar laws. False claims laws prohibit anyone from knowingly and willingly
presenting, or causing to be presented for payment to third party payors (including Medicare and Medicaid) claims for
reimbursed drugs or services that are false or fraudulent, claims for items or services not provided as claimed, or claims for
medically unnecessary items or services. Our activities relating to the sale and marketing of our products may be subject to
scrutiny under these laws. Violations of fraud and abuse laws may be punishable by criminal or civil sanctions, including fines
and civil monetary penalties, and exclusion from federal health care programs (including Medicare and Medicaid). Federal and
state authorities are paying increased attention to enforcement of these laws within the pharmaceutical industry and private
individuals have been active in alleging violations of the laws and bringing suits on behalf of the government under the federal
civil False Claims Act. If we were subject to allegations concerning, or were convicted of violating, these laws, our business
could be harmed.

Laws and regulations have been enacted by the federal government and various states to regulate the sales and marketing
practices of pharmaceutical manufacturers. The laws and regulations generally limit financial interactions between
manufacturers and health care providers or require disclosure to the government and public of such interactions. The laws
include federal “sunshine” provisions enacted in 2010 as part of the comprehensive federal health care reform legislation. The
sunshine provisions apply to pharmaceutical manufacturers with products reimbursed under certain government programs and
require those manufacturers to disclose annually to the federal government (for re-disclosure to the public) certain payments
made to physicians and certain other healthcare practitioners or to teaching hospitals. State laws may also require disclosure of
pharmaceutical pricing information and marketing expenditures. Many of these laws and regulations contain ambiguous
requirements. Given the lack of clarity in laws and their implementation, our reporting actions could be subject to the penalty
provisions of the pertinent federal and state laws and regulations. Outside the U.S., other countries have implemented
requirements for disclosure of financial interactions with healthcare providers and additional countries may consider or
implement such laws. '

Other Regulations
Foreign Anti-Corruption

We are subject to various federal and foreign laws that govern our international business practices with respect to
payments to government officials. Those laws include the U.S. Foreign Corrupt Practices Act (FCPA), which prohibits
U.S. companies and their representatives from paying, offering to pay, promising, or authorizing the payment of anything of
value to any foreign government official, government staff member, political party, or political candidate for the purpose of
obtaining or retaining business or to otherwise obtain favorable treatment or influence a person working in an official capacity.
In many countries, the health care professionals we regularly interact with may meet the FCPA's definition of a foreign
government official. The FCPA also requires public companies to make and keep books and records that accurately and fairly
reflect their transactions and to devise and maintain an adequate system of internal accounting controls.

The laws to which we are subject also include the U.K. Bribery Act 2010 (Bribery Act) which proscribes giving and
receiving bribes in the public and private sectors, bribing a foreign public official, and failing to have adequate procedures to
prevent employees and other agents from giving bribes. U.S. companies that conduct business in the United Kingdom generally
will be subject to the Bribery Act. Penalties under the Bribery Act include potentially unlimited fines for companies and
criminal sanctions for corporate officers under certain circumstances.
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NIH Guidelines

We conduct research at our U.S. facilities in compliance with the current U.S. National Institutes of Health Guidelines for
Research Involving Recombinant DNA Molecules (NIH Guidelines). By local ordinance, we are required to, among other
things, comply with the NIH Guidelines in relation to our facilities in Cambridge, Massachusetts and RTP and are required to
operate pursuant to certain permits.

Other Laws

Our present and future business has been and will continue to be subject to various other laws and regulations. Various
laws, regulations and recommendations relating to safe working conditions, laboratory practices, the experimental use of
animals, and the purchase, storage, movement, import and export and use and disposal of hazardous or potentially hazardous
substances, including radioactive compounds and infectious disease agents, used in connection with our research work are or
may be applicable to our activities. Certain agreements entered into by us involving exclusive license rights may be subject to
national or international antitrust regulatory control, the effect of which cannot be predicted. The extent of government
regulation, which might result from future legislation or administrative action, cannot accurately be predicted.

Manufacturing and Raw Materials

We have two “state-of-the-art” licensed biologics manufacturing facilities in RTP and Cambridge, Massachusetts. The
RTP site includes a 100,000 square foot manufacturing plant, which contains 6,000 (3 x 2,000) liters of bioreactor capacity, as
well as a 250,000 square foot Large-Scale Manufacturing (LSM) plant which contains 90,000 (6 x 15,000) liters of bioreactor
capacity. The Cambridge site is a 70,000 square foot facility that contains 10,000 (5 x 2,000) liters of bioreactor capacity. We
also have a large-scale biologics manufacturing facility in Hillered, Denmark which contains 90,000 liters of bioreactor
capacity and, based on our current global manufacturing strategy, is expected to begin commercial operations in 2013, upon
completion of the facility's validation activities. In December 2012, we entered into an arrangement with Eisai, Inc. to lease a
portion of their facility in RTP to manufacture our and Eisai's oral solid dose products and for Eisai to provide us with vial-
filling services for biologic therapies and packaging services for oral solid dose products. We also utilize an outsourced network
to manufacture our small molecule products.

We currently manufacture AVONEX drug substance at our RTP and Cambridge facilities and TYSABRI drug substance
at our RTP facility, and plan to also manufacture TYSABRI drug substance in our Hillered facility in 2013. Genentech is
responsible for all worldwide manufacturing activities for bulk RITUXAN and has sourced the manufacture of certain bulk
RITUXAN requirements to a third party. Acorda Therapeutics supplies FAMPYRA to us pursuant to its supply agreement with
Alkermes, Inc. We use third parties to manufacture the active pharmaceutical ingredient and the final product for
FUMADERM.

We source all of our fill-finish and the majority of final product storage operations for our products, along with a
substantial part of our packaging operations, to a concentrated group of third party contractors. We have internal label and pack
capability for clinical and commercial products at our Cambridge and Hillerad facilities. Raw materials and supplies required
for the production of AVONEX, TYSABRI, FAMPYRA and FUMADERM are procured from various suppliers in quantities
adequate to meet our needs. Continuity of supply of raw materials is assured using a strategy of dual sourcing where possible or
by a risk-based inventory strategy. Our third party service providers, suppliers and manufacturers may be subject to routine
c¢GMP inspections by the FDA or comparable agencies in other jurisdictions and undergo assessment and certification by our
quality management group.

We believe that our manufacturing facilities represent sufficient capacity for our own growing pipeline of products, as
well as the products of potential partners. In February 2012, we finalized an agreement with Samsung Biologics that
established an entity based in Korea to develop, manufacture and market biosimilars. Samsung will take a leading role in the
entity, which has contracted with us for technical development services and biologics manufacturing.

Important factors that could adversely affect our manufacturing operations are discussed in the “Risk Factors” section of
this report.

Our Employees
As of December 31, 2012, we had approximately 5,950 employees worldwide.

17



Our Executive Officers (as of February 5, 2013)

George A. Scangos, Ph.D., 64, is our Chief Executive Officer and has served in this position since July 2010. From 1996
to July 2010, Dr. Scangos served as President and Chief Executive Officer of Exelixis, Inc., a drug discovery and development
company, where he continues to serve on the board. From 1993 to 1996, Dr. Scangos served as President of Bayer
Biotechnology, where he was responsible for research, business development, process development, manufacturing,
engineering and quality assurance of Bayer’s biological products. Before joining Bayer in 1987, Dr. Scangos was a Professor of
Biology at Johns Hopkins University for six years. Dr. Scangos served as non-executive Chairman of Anadys Pharmaceuticals,
Inc., a biopharmaceutical company, from 2005 to July 2010 and was a director of the company from 2003 to July 2010.

Dr. Scangos served as the Chair of the California Healthcare Institute in 2010 and was a member of the Board of the Global
Alliance for TB Drug Developments until 2010. He is also a member of the Board of Visitors of the University of California,
San Francisco School of Pharmacy, and the National Board of Visitors of the University of California, Davis School of
Medicine. He is currently an Adjunct Professor of Biology at Johns Hopkins. Dr. Scangos received his B.A. in Biology from
Cornell University and Ph.D. in Microbiology from the University of Massachusetts, and was a Jane Coffin Childs Post-
Doctoral Fellow at Yale University.

Susan H. Alexander, 56, is our Executive Vice President, Chief Legal Officer and Corporate Secretary and has served in
these positions since January 2006. From 2003 to January 2006, Ms. Alexander served as the Senior Vice President, General
Counsel and Corporate Secretary of PAREXEL International Corporation, a biopharmaceutical services company. From 2001
to 2003, Ms. Alexander served as General Counsel of IONA Technologies, a software company. From 1995 to 2001,

Ms. Alexander served as Counsel at Cabot Corporation, a specialty chemicals and performance materials company. Prior to
that, Ms. Alexander was a partner at the law firms of Hinckley, Allen & Snyder and Fine & Ambrogne.

Paul J. Clancy, 51, is our Executive Vice President, Finance and Chief Financial Officer and has served in these positions
since August 2007. Mr. Clancy joined Biogen, Inc. in 2001 and has held several senior executive positions with us, including
Vice President of Business Planning, Portfolio Management and U.S. Marketing, and Senior Vice President of Finance with
responsibilities for leading the Treasury, Tax, Investor Relations and Business Planning groups. Prior to that, he spent 13 years
at PepsiCo, a food and beverage company, serving in a range of financial and general management positions. Mr. Clancy
received his B.S. in Finance from Babson College and M.B.A. from Columbia University.

Gregory F. Covino, 47, is our Vice President, Finance and Chief Accounting Officer and has served in this position since
April 2012. Prior to that, Mr. Covino served at Boston Scientific Corporation, a medical device company, as Vice President,
Corporate Analysis and Control since March 2010, having responsibility for the company's internal audit function, and as Vice
President, Finance, International from February 2008 to March 2010, having responsibility for the financial activities of the
company's international division. Prior to that, Mr. Covino held several finance positions at Hubbell Incorporated, an electrical
products company, including Vice President, Chief Accounting Officer and Controller from 2002 to January 2008, Interim
Chief Financial Officer from 2004 to 2005, and Director, Corporate Accounting from 1999 to 2002.

John G. Cox, 50, is our Executive Vice President, Pharmaceutical Operations and Technology and has served in this
position since June 2010. Mr. Cox joined Biogen, Inc. in 2003 and has held several senior executive positions with us,
including Senior Vice President of Technical Operations, Senior Vice President of Global Manufacturing, and Vice President of
Manufacturing and General Manager of Biogen Idec’s operations in RTP. Prior to that, Mr. Cox held a number of senior
operational roles at Diosynth, a life sciences manufacturing and services company, where he worked in technology transfer,
validation and purification. Prior to that, Mr. Cox focused on the same areas at Wyeth Corporation, a life sciences company,
from 1993 to 2000. Mr. Cox received his M.B.A. from the University of Michigan and M.S. in Cell Biology from California
State University.

Kenneth Di Pietro, 54, is our Executive Vice President, Human Resources and has served in this position since January
2012. Mr. Di Pietro joined Biogen Idec from Lenovo Group, a technology company, where he served as Senior Vice President,
Human Resources from 2005 to June 2011. From 2003 to 2005, he served as Corporate Vice President, Human Resources at
Microsoft Corporation, a technology company. From 1999 to 2002, Mr. Di Pietro worked as Vice President, Human Resources
at Dell Inc., a technology company. Prior to that, he spent 17 years at PepsiCo, a food and beverage company, serving in a
range of human resource and general management positions. Mr. Di Pietro received his B.S. in Industrial and Labor Relations
from Cornell University.
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Steven H. Holtzman, 58, is our Executive Vice President, Corporate Development and has served in this position since
January 2011. Prior to that, Mr. Holtzman was a founder of Infinity Pharmaceuticals, Inc., a drug discovery and development
company, where he served as Chair of the Board of Directors from company inception in 2001 to November 2012, Executive
Chair of the Board of Directors in 2010 and as Chief Executive Officer from 2001 to December 2009. From 1994 to 2001,

Mr. Holtzman was Chief Business Officer at Millennium Pharmaceuticals Inc., a biopharmaceutical company. From 1986 to
1994, he was a founder, member of the Board of Directors and Executive Vice President of DNX Corporation, a biotechnology
company. From 1996 to 2001, Mr. Holtzman served as presidential appointee to the national Bioethics Advisory Commission.
Mr. Holtzman received his B.A. from Michigan State University and B.Phil. graduate degree from Oxford University which he
attended as a Rhodes Scholar.

Tony Kingsley, 49, is our Executive Vice President, Global Commercial Operations and has served in this position since
November 2011. From January 2010 to November 2011, Mr. Kingsley served as our Senior Vice President, U.S. Commercial
Operations. Prior to that, he served as Senior Vice President and General Manager of the Gynecological Surgical Products
business at Hologic, Inc., a provider of diagnostic and surgical products, from October 2007 to November 2009, and as
Division President, Diagnostic Products at Cytyc Corp., a provider of diagnostic and medical device products, from July 2006
to October 2007. In those roles, Mr. Kingsley ran commercial, manufacturing and research and development functions. From
1991 to 2006, he was a Partner at McKinsey & Company focusing on the biotechnology, pharmaceutical and medical device
industries. Mr. Kingsley received his B.A. in Government from Dartmouth College and M.B.A. from Harvard Graduate School
of Business Administration.

Ray Pawlicki, 52, is our Senior Vice President and Chief Information Officer and has served in this position since
September 2008. From 2004 to September 2008, Mr. Pawlicki served as the Chief Information Officer of Novartis
Pharmaceuticals, a pharmaceutical company. From 2000 to 2004, he served as Vice President and Chief Information Officer
for the U.S. affiliate of Novartis Pharmaceuticals. Prior to that, Mr. Pawlicki held several positions of increasing responsibility
with PepsiCo, a food and beverage company, and CitiGroup Inc., a financial services company, where he focused on innovative
uses of technology to help drive the business. Mr. Pawlicki received his B.S. in Computer Science from Montclair State
University.

Douglas E. Williams, Ph.D., 54, is our Executive Vice President, Research and Development and has served in this
position since January 2011. Prior to that, Dr. Williams held several senior executive positions at ZymoGenetics Inc., a
biopharmaceutical company, including Chief Executive Officer and a director from January 2009 to October 2010, President
and Chief Scientific Officer from July 2007 to January 2009, and Executive Vice President, Research and Development and
Chief Scientific Officer from 2004 to July 2007. Prior to that, he held leadership positions within the biotechnology industry,
including Chief Scientific Officer and Executive Vice President of Research and Development at Seattle Genetics Inc., a
biotechnology company, from 2003 to 2004, and Senior Vice President and Washington Site Leader at Amgen Inc., a
biotechnology company, in 2002. Dr. Williams also served in a series of scientific and senior leadership positions over a decade
at Immunex Corp., a biopharmaceutical company, including Executive Vice President and Chief Technology Officer, Senior
Vice President of Discovery Research, Vice President of Research and Development and as a director. Prior to that,

Dr. Williams served on the faculty of the Indiana University School of Medicine and the Department of Laboratory Medicine at
the Roswell Park Memorial Institute in Buffalo, New York.
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Item 1A. Risk Factors

We are substantially dependent on revenues from our three principal products.

Our current and future revenues depend upon continued sales of our three principal products, AVONEX, TYSABRI and
RITUXAN, which represented substantially all of our total revenues during 2012. Although we have developed and continue to
develop additional products for commercial introduction, we may be substantially dependent on sales from these three products
for many years. Any negative developments relating to any of these products, such as safety or efficacy issues, the introduction
or greater acceptance of competing products, including biosimilars, or adverse regulatory or legislative developments, may
reduce our revenues and adversely affect our results of operations. We and our competitors are introducing additional multiple
sclerosis products in an increasingly crowded market and if they have a similar or more attractive profile in terms of efficacy,
convenience or safety, future sales of AVONEX, TYSABRI or both could be adversely affected.

TYSABRI's sales growth is important to our success.

We expect that our revenue growth over the next several years will be dependent in part upon sales of TYSABRL If we
are not successful in growing sales of TYSABRI, our future business plans, revenue growth and results of operations may be
adversely affected.

TYSABRI's sales growth cannot be certain given the significant restrictions on use and the significant safety warnings in
the label, including the risk of developing progressive multifocal leukoencephalopathy (PML), a serious brain infection. The
risk of developing PML increases with prior immunosuppressant use, which may cause patients who have previously received
immunosuppressants or their physicians to refrain from using or prescribing TYSABRI. The risk of developing PML also
increases with longer treatment duration, which may cause prescribing physicians or patients to suspend treatment with
TYSABRI. The risk of developing PML also increases with exposure to JC virus, which may be indicated by the presence of
anti-JCV antibodies. Patients testing positive for anti-JCV antibodies or their physicians may refrain from using or prescribing
TYSABRI. Increased incidences of PML could limit sales growth, prompt regulatory review, require significant changes to the
label or result in market withdrawal. Additional regulatory restrictions on the use of TYSABRI or safety-related label changes,
including enhanced risk management programs, whether as a result of additional cases of PML, changes to the criteria for
confirming PML diagnosis or otherwise, may significantly reduce expected revenues and require significant expense and
management time to address the associated legal and regulatory issues.

As we continue to research and develop protocols and therapies intended to reduce risk and improve outcomes of PML in
patients, regulatory authorities may not agree with our perspective on such protocols and therapies. Our efforts at stratifying
patients into groups with lower or higher risk for developing PML may not result in corresponding changes to the TYSABRI
label. Furthermore, our risk stratification efforts may have an adverse impact on prescribing behavior and reduce sales of
TYSABRI. The potential utility of the JC virus antibody assay as a risk stratification tool may be diminished as a result of both
the assay's false negative rate as well as the possibility that a patient who initially tests negative for the JC virus antibody may
acquire the JC virus after testing. An increase in the recommended frequency of retesting with the assay or in the assay's
sensitivity may exacerbate these risks or otherwise adversely impact prescribing behavior. In addition, new data may challenge
the assumptions or estimates underlying our risk stratification tools, including estimates of the prevalence of JC virus in the
general population.

We may be unable to successfully commercialize new product candidates.

We have filed or are preparing to file applications for marketing approval for multiple product candidates. These late-
stage product candidates will impact our prospects for additional revenue growth and will require significant pre-launch
investments that may not be recovered if they do not receive marketing approval.

Our ability to successfully commercialize a product candidate that does receive marketing approval depends on a number
of factors, including the medical community's acceptance of the product, the effectiveness of our sales force and marketing
efforts, the size of the patient population and our ability to identify new patients, pricing and the extent of reimbursement from
third party payors, the ability to obtain and maintain data or market exclusivity for our products in the relevant indication(s),
the availability or introduction of competing treatments that are deemed more effective, safer, more convenient, or less
expensive, manufacturing the product in a timely and cost-effective manner, and compliance with complex regulatory
requirements.

We have filed applications for marketing approval for TECFIDERA, our investigational oral compound for the treatment
of relapsing MS, based on positive results from two pivotal trials. In addition to the risks described above and throughout these
“Risk Factors,” other factors that may prevent us from successfully commercializing TECFIDERA, if approved, include:
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» there is intense competition in the increasingly crowded MS market, including the possibility of future competition from
generic versions of TECFIDERA or related prodrug derivatives;

* we largely rely on third parties to manufacture TECFIDERA and these third parties may not supply TECFIDERA in a
timely and cost-effective manner or in compliance with applicable regulations; and

»  our sales and marketing efforts may not result in product revenues that meet the investment community's high
expectations for TECFIDERA.

In addition, we have filed or are preparing to file applications for marketing approval for our long-lasting blood clotting
factor candidates for the treatment of hemophilia. In addition to the risks described above and throughout these “Risk Factors,”
other factors that may prevent us from successfully commercializing our long-lasting blood clotting factor candidates, if
approved, include:

» the hemophilia treatment market is highly competitive, with current treatments marketed by companies that have
substantially greater financial resources and marketing expertise, and we may have difficulty penetrating this highly
competitive market unless our long-lasting blood clotting factor candidates are regarded as offering substantial benefits
OvVer current treatments;

» we do not have marketing experience within the hemophilia treatment market or well-established relationships with the
associated medical and scientific community; and

» several companies are working to develop additional treatments for hemophilia and may file for or obtain marketing
approval of their treatments before we do or may introduce longer-lasting or more efficacious, safer, cheaper or more
convenient treatments than our long-lasting blood clotting factor candidates.

Our long-term success depends upon the successful development of other product candidates.

Our long-term viability and growth will depend upon the successful development of new products from our research and
development activities, including products licensed from third parties. Product development is very expensive and involves a
high degree of risk. Only a small number of research and development programs result in the commercialization of a product.
Success in preclinical work or early stage clinical trials does not ensure that later stage or larger scale clinical trials will be
successful. Conducting clinical trials is a complex, time-consuming and expensive process. Our ability to complete our clinical
trials in a timely fashion depends in large part on a number of key factors including protocol design, regulatory and institutional
review board approval, the rate of patient enrollment in clinical trials, and compliance with extensive current Good Clinical
Practices. We have opened clinical sites and are enrolling patients in a number of countries where our experience is more
limited, and we are in most cases using the services of third party clinical trial providers. If we fail to adequately manage the
design, execution and regulatory aspects of our large, complex and diverse clinical trials, our studies and ultimately our
regulatory approvals may be delayed or we may fail to gain approval for our product candidates. Clinical trials may indicate
that our product candidates have harmful side effects or raise other safety concerns that may significantly reduce the likelihood
of regulatory approval, result in significant restrictions on use and safety warnings in any approved label, adversely affect
placement within the treatment paradigm, or otherwise significantly diminish the commercial potential of the product
candidate. Also, positive results in a registrational trial may not be replicated in any subsequent confirmatory trials. Even if
later stage clinical trials are successful, regulatory authorities may disagree with our view of the data or require additional
studies, and may fail to approve or delay approval of our product candidates or may grant marketing approval that is more
restricted than anticipated, including indications for a narrower patient population than expected and the imposition of safety
monitoring or educational requirements or risk evaluation and mitigation strategies. In addition, if another company is the first
to file for marketing approval of a competing orphan drug candidate, that company may ultimately receive marketing
exclusivity for its drug candidate, preventing us from commercializing our orphan drug candidate in the applicable market for
several years.

If we fail to compete effectively, our business and market position would suffer.

The biotechnology and pharmaceutical industry is intensely competitive. We compete in the marketing and sale of our
products, the development of new products and processes, the acquisition of rights to new products with commercial potential
and the hiring and retention of personnel. We compete with biotechnology and pharmaceutical companies that have a greater
number of products on the market and in the product pipeline, greater financial and other resources and other technological or
competitive advantages. One or more of our competitors may benefit from significantly greater sales and marketing
capabilities, may develop products that are accepted more widely than ours and may receive patent protection that dominates,
blocks or adversely affects our product development or business. In addition, healthcare reform legislation enacted in the
U.S. in 2010 has created a pathway for the U.S. Food and Drug Administration (FDA) to approve biosimilars, which could
compete on price and differentiation with products that we now or could in the future market. The introduction by our
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competitors of more efficacious, safer, cheaper, or more convenient alternatives to our products could reduce our revenues and
the value of our product development efforts.

Adverse safety events can negatively affect our business and stock price.

Adverse safety events involving our marketed products may have a negative impact on our commercialization efforts.
Discovery of safety issues with our products could cause product liability events, additional regulatory scrutiny and
requirements for additional labeling, withdrawal of products from the market and the imposition of fines or criminal penalties.
Any of these actions could result in material write-offs of inventory, material impairments of intangible assets, goodwill and
fixed assets, material restructuring charges and other adverse impacts on our results of operations. Regulatory authorities have
been moving towards more active and transparent pharmacovigilance and are making greater amounts of stand-alone safety
information directly available to the public through periodic safety update reports, patient registries and other reporting
requirements. The reporting of adverse safety events involving our products and public rumors about such events could cause
our product sales or stock price to decline or experience periods of volatility.

We depend, to a significant extent, on reimbursement from third party payors and a reduction in the extent of
reimbursement could reduce our product sales and revenue.

Sales of our products are dependent, in large part, on the availability and extent of reimbursement from government
health administration authorities, private health insurers and other organizations. Changes in government regulations or private
third-party payors' reimbursement policies may reduce reimbursement for our products and adversely affect our future results.
In addition, when a new medical product is approved, the availability of government and private reimbursement for that
product is uncertain, as is the amount for which that product will be reimbursed. We cannot predict the availability or amount of
reimbursement for our product candidates.

In the U.S., federal and state legislatures, health agencies and third-party payors continue to focus on containing the cost
of health care. The 2010 Patient Protection and Affordable Care Act encourages the development of comparative effectiveness
research and any adverse findings for our products from such research may reduce the extent of reimbursement for our
products. In addition, the Budget Control Act of 2011 mandates, among other things, reductions in Medicare payment rates if a
sufficient deficit reduction plan is not approved, and a reduction in funding for Medicare, Medicaid or similar government
programs may adversely affect our future results. Economic pressure on state budgets may result in states increasingly seeking
to achieve budget savings through mechanisms that limit coverage or payment for our drugs. In recent years, some states have
considered legislation that would control the prices of drugs. State Medicaid programs are increasingly requesting
manufacturers to pay supplemental rebates and requiring prior authorization by the state program for use of any drug for which
supplemental rebates are not being paid. Managed care organizations continue to seek price discounts and, in some cases, to
impose restrictions on the coverage of particular drugs. Government efforts to reduce Medicaid expenses may lead to increased
use of managed care organizations by Medicaid programs. This may result in managed care organizations influencing
prescription decisions for a larger segment of the population and a corresponding constraint on prices and reimbursement for
our products.

In the European Union and some other international markets, the government provides health care at low cost to
consumers and regulates pharmaceutical prices, patient eligibility or reimbursement levels to control costs for the government-
sponsored health care system. Many countries are reducing their public expenditures and we expect to see strong efforts to
reduce healthcare costs in our international markets, including patient access restrictions, suspensions on price increases,
prospective and possibly retroactive price reductions and other recoupments and increased mandatory discounts or rebates,
recoveries of past price increases, and greater importation of drugs from lower-cost countries to higher-cost countries. These
cost control measures likely would reduce our revenues. In addition, certain countries set prices by reference to the prices in
other countries where our products are marketed. Thus, our inability to secure adequate prices in a particular country may not
only limit the marketing of our products within that country, but may also adversely affect our ability to obtain acceptable
prices in other markets. This may create the opportunity for third party cross border trade or influence our decision to sell or not
to sell a product, thus adversely affecting our geographic expansion plans and revenues.

Adverse market and economic conditions may exacerbate certain risks affecting our business.

Sales of our products are dependent on reimbursement from government health administration authorities, private health
insurers, distribution partners and other organizations. These organizations may reduce the extent of reimbursements, increase
their scrutiny of claims, delay payment or be unable to satisfy their reimbursement obligations due to deteriorating global
economic conditions, uncertainty about the direction and relative strength of the U.S. economy and resolution of the U.S.
budget deficit, the growing European financial crisis, volatility in the credit and financial markets, and other disruptions due to
natural disasters, political instability or otherwise.
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The European market represents a major part of our business - approximately 39% of our 2012 product revenues were
derived from Europe and most of our marketing efforts outside the U.S. are focused on Europe. Thus, the deterioration of the
credit and economic conditions in certain European countries may have a significant adverse impact on our results of
operations. Our accounts receivable in certain European countries are subject to significant payment delays due to government
funding and reimbursement practices. European governments have announced or implemented austerity measures to constrain
the overall level of government expenditures, including reforming health care coverage and reducing health care costs. These
measures continue to exert pressure on product pricing and may encourage higher levels of third party cross border trade.

These adverse market and economic conditions could reduce our product sales and revenues, result in additional
allowances or significant bad debts, or cause us to recognize revenue in certain countries on a cash basis.

We depend on collaborators and other third-parties for both product and royalty revenue and the clinical development of
future products, which are outside of our full control,

We have a number of collaborators and partners, and have both in-licensed and out-licensed several products and
programs. In addition to the factors described throughout these “Risk Factors,” these collaborations are subject to several other
risks, including:

»  Qur RITUXAN revenues are dependent on the efforts of Genentech and the Roche Group. Their interests may not always
be aligned with our interests and they may not market RITUXAN in the same manner or to the same extent that we
would, which could adversely affect our RITUXAN revenues.

«  Under our collaboration agreement with Genentech, the successful development and commercialization of GA101 and
certain other anti-CD20 products will decrease our percentage of the collaboration's co-promotion profits.

»  Any failure on the part of our collaborators to comply with applicable laws and regulatory requirements in the sale,
marketing and maintenance of the market authorization of our products or to fulfill any responsibilities they may have to
protect and enforce any intellectual property rights underlying our products could have an adverse effect on our revenues
as well as involve us in possible legal proceedings.

+  Collaborations often require the parties to cooperate, and failure to do so effectively could have an adverse impact on
product sales by our collaborators, and could adversely affect the clinical development or regulatory approvals of products
under joint control.

In addition, we rely on third parties for several other aspects of our business. As a sponsor of clinical trials of our
products, we rely on third party contract research organizations to carry out most of our clinical trial related activities and
accurately report their results. These activities include initiating and monitoring the conduct of studies at clinical trial sites and
identifying any noncompliance with the study protocol or current Good Clinical Practices. The failure of a contract research
organization to conduct these activities with proper vigilance and competence and in accordance with current Good Clinical
Practices can result in regulatory authorities rejecting our clinical trial data or, in some circumstances, the imposition of civil or
criminal sanctions against us.

Manufacturing issues could substantially increase our costs and limit supply of our products.

The process of manufacturing our products is complex, highly regulated and subject to several risks:

+  The process of manufacturing biologics, such as AVONEX, TYSABRI and RITUXAN, is extremely susceptible to
product loss due to contamination, oxidation, equipment failure or improper installation or operation of equipment, or
vendor or operator error. Even minor deviations from normal manufacturing processes could result in reduced production
yields, product defects and other supply disruptions. If microbial, viral or other contaminations are discovered in our
products or manufacturing facilities, we may need to close our manufacturing facilities for an extended period of time to
investigate and remediate the contaminant.

»  We rely on third party suppliers and manufacturers for, among other things, RITUXAN manufacturing, the majority of
our clinical and commercial requirements for small molecule product candidates such as TECFIDERA, our fill-finish
operations, the majority of our final product storage, and a substantial portion of our packaging operations. In addition,
due to the unique manner in which our products are manufactured, we rely on single source providers of several raw
materials and manufacturing supplies. These third parties are independent entities subject to their own unique operational
and financial risks that are outside of our control. These third parties may not perform their obligations in a timely and
cost-effective manner or in compliance with applicable regulations, and they may be unable or unwilling to increase
production capacity commensurate with demand for our existing or future products. Finding alternative providers could
take a significant amount of time and involve significant expense due to the specialized nature of the services and the
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need to obtain regulatory approval of any significant changes to our suppliers or manufacturing methods. We cannot be
certain that we could reach agreement with alternative providers or that the FDA or other regulatory authorities would
approve our use of such alternatives.

*  We rely on our manufacturing facility in Research Triangle Park, North Carolina for the production of TYSABRI. Our
global bulk supply of TYSABRI depends on the uninterrupted and efficient operation of this facility, which could be
adversely affected by equipment failures, labor shortages, natural disasters, power failures and numerous other factors. If
we are unable to meet demand for TYSABRI for any reason, we would need to rely on a limited number of qualified third
party contract manufacturers.

*  We and our third party providers are generally required to maintain compliance with current Good Manufacturing
Practices and other stringent requirements and are subject to inspections by the FDA and comparable agencies in other
jurisdictions to confirm such compliance. Any delay, interruption or other issues that arise in the manufacture, fill-finish,
packaging, or storage of our products as a result of a failure of our facilities or the facilities or operations of third parties
to pass any regulatory agency inspection could significantly impair our ability to develop and commercialize our
products. Significant noncompliance could also result in the imposition of monetary penalties or other civil or criminal
sanctions and damage our reputation.

Any adverse developments affecting our manufacturing operations or the operations of our third-party suppliers and
manufacturers may result in shipment delays, inventory shortages, lot failures, product withdrawals or recalls, or other
interruptions in the commercial supply of our products. We may also have to take inventory write-offs and incur other charges
and expenses for products that fail to meet specifications, undertake costly remediation efforts or seek more costly
manufacturing alternatives. Such developments could increase our manufacturing costs, cause us to lose revenue or market
share as patients and physicians turn to competing therapeutics, diminish our profitability or damage our reputation.

If we fail to comply with the extensive legal and regulatory requirements affecting the health care industry, we could face
increased costs, penalties and a loss of business.

Our activities, and the activities of our collaborators and third party providers, are subject to extensive government
regulation and oversight both in the U.S. and in foreign jurisdictions. The FDA and comparable agencies in other jurisdictions
directly regulate many of our most critical business activities, including the conduct of preclinical and clinical studies, product
manufacturing, advertising and promotion, product distribution, adverse event reporting and product risk management. Our
interactions in the U.S. or abroad with physicians and other health care providers that prescribe or purchase our products are
also subject to government regulation designed to prevent fraud and abuse in the sale and use of the products and place greater
restrictions on the marketing practices of health care companies. Healthcare companies are facing heightened scrutiny of their
relationships with healthcare providers from anti-corruption enforcement officials. In addition, pharmaceutical and
biotechnology companies have been the target of lawsuits and investigations alleging violations of government regulation,
including claims asserting submission of incorrect pricing information, impermissible off-label promotion of pharmaceutical
products, payments intended to influence the referral of health care business, submission of false claims for government
reimbursement, antitrust violations, or violations related to environmental matters. These risks may be heightened as we
continue to expand our global operations and introduce additional products to the market.

Regulations governing the health care industry are subject to change, with possibly retroactive effect, including:

* new laws, regulations or judicial decisions, or new interpretations of existing laws, regulations or decisions, related to
health care availability, pricing or marketing practices, compliance with wage and hour laws and other employment
practices, method of delivery, payment for health care products and services, compliance with data privacy laws and
regulations, tracking payments and other transfers of value made to physicians and teaching hospitals, and extensive anti-
bribery and anti-corruption prohibitions;

»  changes in the FDA and foreign regulatory approval processes that may delay or prevent the approval of new products
and result in lost market opportunity; and

»  changes in FDA and foreign regulations that may require additional safety monitoring, labeling changes, restrictions on
product distribution or use, or other measures after the introduction of our products to market, which could increase our
costs of doing business, adversely affect the future permitted uses of approved products, or otherwise adversely affect the
market for our products.
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Examples of previously enacted and possible future changes in laws that could adversely affect our business include the
enactment in the U.S. of health care reform, potential regulations easing the entry of competing biosimilars in the marketplace,
new legislation or implementation of existing statutory provisions on importation of lower-cost competing drugs from other
jurisdictions, and enhanced penalties for and investigations into non-compliance with U.S. fraud and abuse laws.

Violations of governmental regulation may be punishable by criminal and civil sanctions against us, including fines and
civil monetary penalties and exclusion from participation in government programs, including Medicare and Medicaid, as well
as against executives overseeing our business. In addition to penalties for violation of laws and regulations, we could be
required to repay amounts we received from government payors, or pay additional rebates and interest if we are found to have
miscalculated the pricing information we have submitted to the government. Whether or not we have complied with the law, an
investigation into alleged unlawful conduct could increase our expenses, damage our reputation, divert management time and
attention and adversely affect our business.

If we are unable to adequately protect and enforce our intellectual property and other proprietary rights, our competitors
may take advantage of our development efforts or our acquired technology.

We have filed numerous patent applications in the U.S. and various other countries seeking protection of the processes,
products and other inventions originating from our research and development. Patents have been issued on many of these
applications. We have also obtained rights to various patents and patent applications under licenses with third parties, which
provide for the payment of royalties by us. The ultimate degree of patent protection that will be afforded to drug and
biotechnology products and processes, including ours, in the U.S. and in other important markets remains uncertain and is
dependent upon the scope of protection decided upon by the patent offices, courts and lawmakers in these countries. Our
patents may not afford us substantial protection or commercial benefit. Similarly, our pending patent applications or patent
applications licensed from third parties may not ultimately be granted as patents and we may not prevail if patents that have
been issued to us are challenged in court. In addition, court decisions or patent office regulations that place additional
restrictions on patent claim scope or that facilitate patent challenges could also reduce our ability to protect our intellectual
property rights. If we cannot prevent others from exploiting our inventions, we will not derive the benefit from them that we
currently expect.

Our products may qualify for regulatory data protection, which provides to the holder of a marketing authorization, for a
set period of time, the exclusive use of the proprietary pre-clinical and clinical data that it compiled at significant cost and
submitted to the applicable regulatory authority to obtain approval of its product. Our products also may qualify for market
protection from regulatory authorities, pursuant to which a regulatory authority may not permit, for a set period of time, the
approval or commercialization of another product containing the same active ingredient(s) as our product. After the set period
of time, third parties are then permitted to rely upon our data to obtain approval of their abbreviated applications to market
generic drugs and biosimilars. Although the World Trade Organization's agreement on trade-related aspects of intellectual
property rights (TRIPS) requires signatory countries to provide regulatory data protection to innovative pharmaceutical
products, implementation and enforcement varies widely from country to country and we may not experience the extent or
duration of data protection that we expect in each of the markets for our products.

Our drugs and biologics are susceptible to competition from generics and biosimilars in many markets. The legal and
regulatory pathways leading to approval of generics and biosimilars vary widely from country to country and are in a state of
rapid flux. Manufacturers of generics and biosimilars may choose to launch or attempt to launch their products before the
expiration of patent or regulatory data or market protection and to concurrently challenge the patent and regulatory protections
covering our products. In the U.S., a high proportion of all approved innovative drugs are met with generic challenge as early
as four years following approval. Generic versions of drugs and biosimilars are likely to be sold at substantially lower prices
than branded products because the generic or biosimilar manufacturer would not have to recoup the research and development
and marketing costs associated with the branded product. Accordingly, the introduction of generic or biosimilar versions of our
marketed products likely would significantly reduce both the price that we receive for such marketed products and the volume
of products that we sell, which may have an adverse impact on our results of operations.

We also rely upon unpatented proprietary and confidential information and technology in the research, development and
manufacture of our products. We cannot ensure that others will not independently develop substantially equivalent information
and technology or otherwise gain access to our trade secrets or disclose such technology, or that we can meaningfully protect
such rights. We protect such information principally through confidentiality agreements with our employees, consultants,
outside scientific collaborators, scientists whose research we sponsor and other advisers. These agreements may not provide
meaningful protection or adequate remedies for our unpatented confidential information in the event of use or disclosure of
such information.
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Uncertainty over intellectual property in the biotechnology industry has been the source of litigation and other disputes,
which is inherently costly and unpredictable.

We are aware that others, including various universities and companies working in the biotechnology field, have filed
patent applications and have been granted patents in the U.S. and in other countries claiming subject matter potentially useful to
our business. Some of those patents and patent applications claim only specific products or methods of making such products,
while others claim more general processes or techniques useful or now used in the biotechnology industry. There is
considerable uncertainty within our industry about the validity, scope and enforceability of many issued patents in the U.S. and
elsewhere in the world, and, to date, the law and practice remains in substantial flux both in the agencies that grant patents and
in the courts. We cannot currently determine the ultimate scope and validity of patents which may be granted to third parties in
the future or which patents might be asserted to be infringed by the manufacture, use and sale of our products, services or
technologies.

There has been, and we expect that there may continue to be, significant litigation in the industry regarding patents and
other intellectual property rights. Litigation, arbitrations, administrative proceedings and other legal actions with private parties
and governmental authorities concerning patents and other intellectual property rights may be protracted, expensive and
distracting to management. Competitors may sue us as a way of delaying the introduction of our products. Any litigation,
including any interference proceedings to determine priority of inventions, oppositions to patents in foreign countries or
litigation against our partners, may be costly and time consuming and could harm our business. We expect that litigation may
be necessary in some instances to determine the validity and scope of certain of our proprietary rights. Litigation may be
necessary in other instances to determine the validity, scope or non-infringement of certain patent rights claimed by third
parties to be pertinent to the manufacture, use or sale of our products. Ultimately, the outcome of such litigation could
adversely affect the validity and scope of our patent or other proprietary rights, hinder our ability to manufacture and market
our products, or result in the assessment of significant monetary damages against us that may exceed amounts, if any, accrued
in our financial statements.

To the extent that valid present or future third party patent or other intellectual property rights cover our products, services
or technologies, we or our strategic collaborators may seek licenses or other agreements from the holders of such rights in order
to avoid or settle legal claims. Such licenses may not be available on acceptable terms, which may hinder our ability to
manufacture and market our products and services. Payments under any licenses that we are able to obtain would reduce our
profits derived from the covered products and services.

Our sales and operations are subject to the risks of doing business internationally.

We are increasing our presence in international markets, which subjects us to many risks, such as:
»  the inability to obtain necessary foreign regulatory or pricing approvals of products in a timely manner;
» fluctuations in currency exchange rates;
 difficulties in staffing and managing international operations;
» the imposition of governmental controls;
* less favorable intellectual property or other applicable laws;

*  increasingly complex standards for complying with foreign laws and regulations that may differ substantially from
country to country and may conflict with corresponding U.S. laws and regulations;

 the emergence of far-reaching anti-bribery and anti-corruption legislation in the U.K., including passage of the U.K.
Bribery Act 2010, and elsewhere and escalation of investigations and prosecutions pursuant to such laws;

*  restrictions on direct investments by foreign entities and trade restrictions;
+  greater political or economic instability; and

» changes in tax laws and tariffs.
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In addition, our international operations are subject to regulation under U.S. law. For example, the Foreign Corrupt
Practices Act prohibits U.S. companies and their representatives from offering, promising, authorizing or making payments to
foreign officials for the purpose of obtaining or retaining business abroad. In many countries, the health care professionals we
regularly interact with may meet the definition of a foreign government official for purposes of the Foreign Corrupt Practices
Act. Failure to comply with domestic or foreign laws could result in various adverse consequences, including possible delay in
approval or refusal to approve a product, recalls, seizures or withdrawal of an approved product from the market, the
imposition of civil or criminal sanctions and the prosecution of executives overseeing our international operations.

Our business may be adversely affected if we do not manage our current growth and do not successfully execute our
growth initiatives.

We have experienced growth in our headcount and operations, which has placed, and will continue to place,
significant demands on our management and our operational and financial infrastructure. We anticipate further growing
through both internal development projects as well as external opportunities, which include the acquisition, partnering and in-
licensing of products, technologies and companies or the entry into strategic alliances and collaborations. The availability of
high quality development opportunities is limited and we are not certain that we will be able to identify candidates that we and
our shareholders consider suitable or complete transactions on terms that are acceptable to us and our shareholders. In order to
pursue such opportunities, we may require significant additional financing, which may not be available to us on favorable
terms, if at all. Even if we are able to successfully identify and complete acquisitions, we may not be able to integrate them or
take full advantage of them and therefore may not realize the benefits that we expect.

To effectively manage our current and future potential growth, we will need to continue to enhance our operational,
financial and management processes and to effectively expand, train and manage our employee base. Supporting our growth
initiatives will require significant capital expenditures and management resources, including investments in research and
development, sales and marketing, manufacturing and other areas of our business. If we do not successfully manage our
current growth and do not successfully execute our growth initiatives, then our business and financial results may be adversely
affected and we may incur asset impairment or restructuring charges.

Our investments in properties, including our manufacturing facilities, may not be fully realizable.

We own or lease real estate primarily consisting of buildings that contain research laboratories, office space, and biologic
manufacturing operations. For strategic or other operational reasons, we may decide to further consolidate or co-locate certain
aspects of our business operations or dispose of one or more of our properties, some of which may be located in markets that
are experiencing high vacancy rates and decreasing property values. If we determine that the fair value of any of our owned
properties, including any properties we may classify as held for sale, is lower than their book value we may not realize the full
investment in these properties and incur significant impairment charges. If we decide to fully or partially vacate a leased
property, we may incur significant cost, including lease termination fees, rent expense in excess of sublease income and
impairment of leasehold improvements. In addition, we may not fully utilize our manufacturing facilities, resulting in idle time
at facilities or substantial excess manufacturing capacity, due to reduced expectations of product demand, improved yields on
production and other factors. Any of these events may have an adverse impact on our results of operations.

Our effective tax rate may fluctuate and we may incur obligations in tax jurisdictions in excess of accrued amounts.

As a global biotechnology company, we are subject to taxation in numerous countries, states and other jurisdictions. As a
result, our effective tax rate is derived from a combination of applicable tax rates in the various places that we operate. In
preparing our financial statements, we estimate the amount of tax that will become payable in each of such places. Our
effective tax rate, however, may be different than experienced in the past due to numerous factors, including changes in the mix
of our profitability from country to country, the results of audits of our tax filings, changes in accounting for income taxes and
changes in tax laws. Any of these factors could cause us to experience an effective tax rate significantly different from previous
periods or our current expectations.

In addition, our inability to secure or sustain acceptable arrangements with tax authorities and previously enacted or
future changes in the tax laws, among other things, may result in tax obligations in excess of amounts accrued in our financial
statements.

In the U.S., there are several proposals under consideration to reform tax law, including proposals that may reduce or
eliminate the deferral of U.S. income tax on our unrepatriated earnings, scrutinize certain transfer pricing structures, and reduce
or eliminate certain foreign tax credits. Our future reported financial results may be adversely affected by tax law changes
which restrict or eliminate certain foreign tax credits or our ability to deduct expenses attributable to foreign earnings, or
otherwise affect the treatment of our unrepatriated earnings.
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The growth of our business depends on our ability to attract and retain qualified personnel and to develop and maintain
key relationships.

The achievement of our commercial, research and development and external growth objectives depends upon our ability
to attract and retain qualified scientific, manufacturing, sales and marketing and executive personnel and to develop and
maintain relationships with qualified clinical researchers and key distributors. Competition for these people and relationships is
intense and comes from a variety of sources, including pharmaceutical and biotechnology companies, universities and non-
profit research organizations.

Pending and future product liability claims may adversely affect our business and our reputation.

The administration of drugs in humans, whether in clinical studies or commercially, carries the inherent risk of product
liability claims whether or not the drugs are actually the cause of an injury. Our products or product candidates may cause, or
may appear to have caused, injury or dangerous drug interactions, and we may not learn about or understand those effects until
the product or product candidate has been administered to patients for a prolonged period of time.

We are subject from time to time to lawsuits based on product liability and related claims. We cannot predict with
certainty the eventual outcome of any pending or future litigation. We may not be successful in defending ourselves in the
litigation and, as a result, our business could be materially harmed. These lawsuits may result in large judgments or settlements
against us, any of which could have a negative effect on our financial condition and business if in excess of our insurance
coverage. Additionally, lawsuits can be expensive to defend, whether or not they have merit, and the defense of these actions
may divert the attention of our management and other resources that would otherwise be engaged in managing our business.

Our operating results are subject to significant fluctuations.

Our quarterly revenues, expenses and net income (loss) have fluctuated in the past and are likely to fluctuate significantly
in the future due to the timing of charges and expenses that we may take. We have recorded, or may be required to record,
charges that include:

» the cost of restructurings;

* impairments with respect to investments, fixed assets, and in-process research and development and other long-lived
assets;

* inventory write-downs for failed quality specifications, charges for excess or obsolete inventory and charges for inventory
write downs relating to product suspensions;

* bad debt expenses and increased bad debt reserves;
* milestone payments under license and collaboration agreements; and
* payments in connection with acquisitions and other business development activity.

Our revenues are also subject to foreign exchange rate fluctuations due to the global nature of our operations. We
recognize foreign currency gains or losses arising from our operations in the period in which we incur those gains or losses.
Although we have foreign currency forward contracts to hedge specific forecasted transactions denominated in foreign
currencies, our efforts to reduce currency exchange losses may not be successful. As a result, currency fluctuations among our
reporting currency, the U.S. dollar, and the currencies in which we do business will affect our operating results, often in
unpredictable ways. Our net income may also fluctuate due to the impact of charges we may be required to take with respect to
foreign currency hedge transactions. In particular, we may incur higher than expected charges from hedge ineffectiveness or
from the termination of a hedge relationship.

These examples are only illustrative and other risks, including those discussed in these “Risk Factors,” could also cause
fluctuations in our reported earnings. In addition, our operating results during any one period do not necessarily suggest the
anticipated results of future periods.

Our portfolio of marketable securities is significant and subject to market, interest and credit risk that may reduce its
value.

We maintain a significant portfolio of marketable securities. Changes in the value of this portfolio could adversely affect
our earnings. In particular, the value of our investments may decline due to increases in interest rates, downgrades of the bonds
and other securities included in our portfolio, instability in the global financial markets that reduces the liquidity of securities
included in our portfolio, declines in the value of collateral underlying the mortgage and asset-backed securities included in our
portfolio, and other factors. Each of these events may cause us to record charges to reduce the carrying value of our investment
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portfolio or sell investments for less than our acquisition cost. Although we attempt to mitigate these risks by investing in high
quality securities and continuously monitoring our portfolio's overall risk profile, the value of our investments may nevertheless
decline.

Our business involves environmental risks, which include the cost of compliance and the risk of contamination or injury.

Our business and the business of several of our strategic partners, including Genentech and Elan, involve the controlled
use of hazardous materials, chemicals, biologics and radioactive compounds. Although we believe that our safety procedures
for handling and disposing of such materials comply with state and federal standards, there will always be the risk of accidental
contamination or injury. If we were to become liable for an accident, or if we were to suffer an extended facility shutdown, we
could incur significant costs, damages and penalties that could harm our business. Biologics manufacturing also requires
permits from government agencies for water supply and wastewater discharge. If we do not obtain appropriate permits, or
permits for sufficient quantities of water and wastewater, we could incur significant costs and limits on our manufacturing
volumes that could harm our business.

Provisions in our most significant collaboration agreements may discourage a third party from attempting to acquire us.

Provisions in our collaboration agreements with Elan and Genentech might discourage a takeover attempt that could be
viewed as beneficial to shareholders who wish to receive a premium for their shares from a potential bidder. Our collaboration
agreements with Elan and Genentech respectively allow Elan to purchase our rights to TYSABRI and Genentech to purchase
our rights to RITUXAN and certain anti-CD20 products developed under the agreement if we undergo a change of control and
certain other conditions are met, which may limit our attractiveness to potential acquirers.

Item 1B. Unresolved Staff Comments
None.
Item 2. Properties

Below is a summary of our owned and leased properties as of December 31, 2012,

Massachusetts

In Cambridge, we own approximately 508,000 square feet of real estate space, consisting of a building that houses a
research laboratory, office space and a cogeneration plant totaling approximately 263,000 square feet and a building that
contains research, development and quality laboratories which total approximately 245,000 square feet.

In July 2011, we executed leases for two office buildings currently under construction in Cambridge, with a planned
occupancy during the second half of 2013. Construction of these facilities began in late 2011. These buildings, totaling
approximately 500,000 square feet, will serve as the future location of our corporate headquarters and will provide additional
general and administrative and research and development office space.

In addition, we currently lease a total of approximately 648,000 square feet in Massachusetts, which is summarized as
follows:

« 357,000 square feet of office space housing our corporate headquarters in Weston, which we expect will be reduced once
we relocate our corporate headquarters to Cambridge;

+ 220,000 square feet in Cambridge, which is comprised of a 67,000 square foot biologics manufacturing facility and office
space of 153,000 square feet;

+ 25,000 square feet of office and laboratory space in Waltham covered by a lease that will expire in 2013; and
e 46,000 square feet of warehouse space in Somerville.

Our Massachusetts lease agreements expire at various dates through the year 2028.
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North Carolina

We manufacture bulk AVONEX, TYSABRI and other products in our pipeline at our facilities located in Research
Triangle Park, North Carolina, where we own approximately 740,000 square feet of real estate space, which is summarized as
follows:

* 357,000 square feet of laboratory and office space;

* 175,000 square feet related to a large-scale biologics manufacturing facility;
* 105,000 square feet related to a biologics manufacturing facility;

* 60,000 square feet of warehouse space; and

* 43,000 square feet related to a large-scale purification facility.

In addition, we leased approximately 50,000 square feet of office space in Durham, North Carolina, which expired
December 31, 2012.

Denmark

We own approximately 60 acres of land in Hillered, Denmark, upon which we have completed construction of a large-
scale biologics manufacturing facility totaling approximately 225,000 square feet. We began the process of manufacturing
clinical products for sale to third parties during 2012. The facility is currently not licensed to produce commercial product, a
process we expect to be completed in 2013.

We also own approximately 310,000 square feet of additional space, which is currently in use at this location and is
summarized as follows:

* 140,000 square feet of warehouse, utilities and support space;
* 70,000 square feet related to a label and packaging facility;

* 50,000 square feet of administrative space; and

* 50,000 square feet related to a laboratory facility.

Other International

We lease office and laboratory space in Zug, Switzerland, our international headquarters, the United Kingdom, Germany,
France, Denmark, and numerous other countries. Our international lease agreements expire at various dates through the year
2023.

Item 3. Legal Proceedings

For a discussion of legal matters as of December 31, 2012, please read Note 22, Litigation to our consolidated financial
statements included in this report, which is incorporated into this item by reference.

Item 4. Mine Safety Disclosures
Not applicable.
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PART I1

Item S. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

Market and Stockholder Information

Our common stock trades on The NASDAQ Global Select Market under the symbol “BIIB.” The following table shows
the high and low sales price for our common stock as reported by The NASDAQ Global Select Market for each quarter in the
years ended December 31, 2012 and 2011:

Common Stock Price

2012 2011
High Low High Low
First Quarter $ 12785 $ 11144 § 7353 $ 64.28
Second Quarter $ 14438 § 12423 § 109.63 $ 72.70
Third Quarter $ 157.18 § 13788 § 109.14 § 83.83
Fourth Quarter $ 15530 § 13400 §$ 120.66 3 87.72

As of January 31, 2013, there were approximately 901 stockholders of record of our common stock.

In addition, as of January 31, 2013, 82 stockholders of record of Biogen, Inc. common stock have yet to exchange their
shares of Biogen, Inc. common stock for our common stock as contemplated by the merger of Biogen, Inc. and IDEC
Pharmaceuticals Corporation in November 2003.

Dividends
We have not paid cash dividends since our inception. We do not anticipate paying any cash dividends in the near term.
Issuer Purchases of Equity Securities

The following table summarizes our common stock repurchase activity during the fourth quarter of 2012:

Total Number of
Total Shares Purchased Maximum Number
Number of Average Price as Part of Publicly of Shares That May
Shares Paid per Announced Yet Be Purchased
Purchased Share Programs Under Our Programs
Period () ® #® ($ in millions)

Oct-12 — — — 6,326,521
Nov-12 155,400 138.64 155,400 6,171,121
Dec-12 _ — — 6,171,121

Total 155,400 138.64

On February 11, 2011, we announced that our Board of Directors authorized the repurchase of up to 20.0 million shares
of common stock. This authorization does not have an expiration date. As of December 31, 2012, approximately 13.8 million
shares of our common stock at a cost of $1,482.7 million have been repurchased under this authorization. In 2012,
approximately 7.8 million shares were repurchased at a cost of $984.7 million.

Approximately 6.2 million shares of our common stock remain available for repurchase under the 2011 authorization.
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Stock Performance Graph

The graph below compares the five-year cumulative total stockholder return on our common stock, the S&P 500 Index
and the Nasdaq Pharmaceutical Index, assuming the investment of $100.00 on December 31, 2007 with dividends being
reinvested. The stock price performance in the graph below is not necessarily indicative of future price performance.
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Item 6. Selected Consolidated Financial Data

BIOGEN IDEC INC. AND SUBSIDIARIES
SELECTED FINANCIAL DATA

For the Years Ended December 31,

2012 2011 2010 2009 2008
(In millions, except per share amounts) (10) (11) (12) M@ O 4) (5) (6) 23 1)
Results of Operations
Product revenues 4.166.1 $ 3,836.1 3,470.1 $ 3,1529 $ 2,839.7
Revenues from unconsolidated joint business 1,137.9 996.6 1,077.2 1,094.9 1,128.2
Other revenues 212.5 215.9 169.1 129.5 129.6
Total revenues 5,516.5 5,048.6 4,716.4 4377.3 4,097.5
Cost and expenses:
Cost of sales, excluding amortization of
acquired intangible assets 545.5 466.8 400.3 382.1 402.0
Research and development . 1,334.9 1,219.6 1,248.6 1,283.1 1,072.1
Selling, general and administrative 1,277.5 1,056.1 1,031.5 911.0 9253
Collaboration profit sharing 317.9 317.8 258.1 215.9 136.0
Amortization of acquired intangible assets 202.2 208.6 208.9 289.8 332.7
Fair value adjustment of contingent
consideration 27.2 36.1 _ _ _
Restructuring charge 2.2 19.0 75.2 — —
Acquired in-process research and
development — — 245.0 — 25.0
Facility impairments and gain on
dispositions, net — — — — 9.2)
Total cost and expenses 3,707.4 3,323.9 3,467.5 3,081.9 2,883.9
Gain on sale of rights 46.8 — — — —
Income from operations 1,855.9 1,724.7 1,248.9 1,295.4 1,213.6
Other income (expense), net (0.7) (13.5) (19.0) 373 (57.7)
Income before income tax expense and equity
in loss of investee, net of tax 1,855.1 1,711.2 1,229.9 1,332.7 1,155.9
Income tax expense 470.6 444.5 3313 355.6 365.8
Equity in loss of investee, net of tax 4.5 — — — —
Net income 1,380.0 1,266.7 898.6 977.1 790.1
Net income (loss) attributable to
noncontrolling interests, net of tax — 323 (106.7) 6.9 6.9
Net income attributable to Biogen Idec Inc. 1,380.0 $ 1,234.4 1,005.3 $ 970.1 $ 783.2
Diluted Earnings Per Share
Diluted earnings per share attributable to
Biogen Idec Inc. 576 $ 5.04 394 § 335 S 2.65
Weighted-average shares used in calculating
diluted earnings per share attributable to
Biogen Idec Inc. 239.7 245.0 254.9 289.5 295.0
Financial Condition
Cash, cash equivalents and marketable
securities 3,724  $ 3,107.4 1,950.8 $ 24578 $ 2,262.8
Total assets _ 10,130.1 § 9,049.6 8,092.5 § 85519 § 8,479.0
Notes payable, line of credit and other
financing arrangements, less current portion 6874 $ 1,060.8 1,0664 $ 1,080.2 $ 1,085.4
Total Biogen Idec Inc. shareholders’ equity 6,961.5 §$ 6,425.5 53965 $ 6,221.5 $ 5,806.1
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In addition to the following notes, the financial data included within the tables above should be read in conjunction with

our consolidated financial statements and related notes and the “Managements Discussion and Analysis of Financial Condition
and Results of Operations” sections of this report and our previously filed Forms 10-K.

)

)

3)

“)

©))

(6)

(M

®

©

Included in total cost and expenses in 2008 is $25.0 million for in-process research and development related to a
milestone payment made to the former shareholders of Conforma Therapeutics pursuant to the terms of our acquisition of
Conforma Therapeutics in 2006.

Total cost and expenses in 2009 includes the $110.0 million upfront payment made to Acorda Therapeutics, Inc. pursuant
to our June 30, 2009 collaboration and license agreement to develop and commercialize products containing fampridine
in markets outside the U.S.

Changes in tax law in certain state jurisdictions in which we operate and the resolution of multiple federal, state and
foreign tax audits, including the effective settlement of several uncertain tax positions resulted in a $58.3 million
reduction to our 2009 income tax expense.

Included in total cost and expenses in 2010 is a charge to acquired in-process research and development of $40.0 million
related to the achievement of a milestone by Biogen Idec Hemophilia, Inc. (formerly Syntonix Pharmaceuticals, Inc.).

Included in total cost and expenses in 2010 is a charge to acquired in-process research and development of $205.0 million
incurred in connection with the license agreement entered into with Knopp Neurosciences Inc. (Knopp), which we
consolidated as we determined that we are the primary beneficiary of the entity. The $205.0 million charge was partially
offset by an attribution of $145.0 million to the noncontrolling interest.

Net income attributable to noncontrolling interest also includes a charge of $25.0 million related to the payment made in
2010 to Cardiokine Biopharma LLC pursuant to the termination of our lixivaptan collaboration.

In the second quarter of 2011 our share of RITUXAN revenues from unconsolidated joint business was reduced by
approximately $50.0 million to reflect our share of the approximately $125.0 million compensatory damages and interest
that Genentech estimated might be awarded to Hoechst GmbH (Hoechst), in relation to Genentech’s ongoing arbitration
with Hoechst.

Biogen Idec Inc.’s shareholders’ equity in 2011 reflects a reduction in additional paid in capital and noncontrolling
interests totaling $187.3 million resulting from our purchase of the noncontrolling interest in our joint venture
investments in Biogen Dompé SRL and Biogen Dompé Switzerland GmbH.

Included in total cost and expenses in 2011 is a charge to research and development expense of $36.8 million related to an
upfront payment made in connection with our collaboration and license agreement entered into with Portola
Pharmaceuticals, Inc.

(10) Included in total cost and expenses in 2012 are charges to research and development expense of $71.0 million related to

upfront payments made in connection with our collaboration agreements entered into with Isis Pharmaceuticals, Inc.

(11) Gain on sale of rights of $46.8 million relates to the sale of all of our rights, including rights to royalties, related to

BENLYSTA.

(12) Equity in loss of investee, net of tax relates to our agreement with Samsung BioLogics Co. Ltd. that established an entity,

Samsung Bioepis, to develop, manufacture and market biosimilar pharmaceuticals. We recognize our share of the results
of operations related to our investment in Samsung Bioepis one quarter in arrears.
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with our consolidated financial statements and related notes
beginning on page F-1 of this report. Certain totals may not sum due to rounding.

Executive Summary

Introduction

Biogen Idec is a global biotechnology company focused on discovering, developing, manufacturing and marketing
therapies for the treatment of multiple sclerosis and other autoimmune disorders, neurodegenerative diseases and hemophilia.
We also collaborate on the development and commercialization of RITUXAN and anti-CD20 product candidates for the
treatment of non-Hodgkin's lymphoma and other conditions.

In the near term, our current and future revenues are dependent upon continued sales of our three principal products,
AVONEX, TYSABRI, and RITUXAN as well as the potential approval of TECFIDERA, Factor VIII and Factor IX. In the

longer term, our revenue growth will be dependent upon the successful clinical development, regulatory approval and launch of

new commercial products, our ability to obtain and maintain patents and other rights related to our marketed products and
assets originating from our research and development efforts, and successful execution of external business development

opportunities. As part of our on-going research and development efforts, we have devoted significant resources to conducting
clinical studies to advance the development of new pharmaceutical products and to explore the utility of our existing products
in treating disorders beyond those currently approved in their labels.

Financial Highlights

The following table is a summary of financial results achieved:

For the Years Ended _%ﬂnge_

December 31, 2012

2012 2011 compared to

(In millions, except per share amounts and percentages) @o) [ XPIXE)] 2011
Total revenues $ 55165 $ 5,048.6 9.3%
Income from operations $ 1,855.8 $ 1,724.7 7.6%
Net income attributable to Biogen Idec Inc. $ 1,380.0 $ 1,2344 11.8%
Diluted earnings per share attributable to Biogen Idec Inc. $ 576 $ 5.04 14.3%

(D

)

©))

4)

)

Income from operations, as well as net income attributable to Biogen Idec Inc. for 2011, was reduced by a charge of $36.8
million to research and development expense incurred in connection with the collaboration and license agreement entered
into with Portola Pharmaceuticals, Inc. in October 2011.

In the second quarter of 2011 our share of RITUXAN revenues from unconsolidated joint business was reduced by
approximately $50.0 million to reflect our share of the approximately $125.0 million compensatory damages and interest
that Genentech estimated might be awarded to Hoechst GmbH (Hoechst), in relation to Genentech’s ongoing arbitration
with Hoechst.

Income from operations, as well as net income attributable to Biogen Idec Inc., for 2011 was reduced by $19.0 million
resulting from charges associated with our restructuring initiative announced in November 2010.

Income from operations, as well as net income attributable to Biogen Idec Inc. for 2012, was reduced by charges totaling
$71.0 million to research and development expense incurred in connection with our collaboration agreements entered into
with Isis Pharmaceuticals, Inc. in January, June and December 2012.

Income from operations, as well as net income attributable to Biogen Idec Inc. for 2012, includes $46.8 million from the
sale of all of our rights, including rights to royalties, related to BENLYSTA.

As described below under “Results of Operations,” our operating results for the year ended December 31, 2012, reflect

the following:

Worldwide AVONEX revenues totaled $2,913.1 million for 2012, representing an increase of 8.4% over 2011.

Our share of TYSABRI revenues totaled $1,135.9 million for 2012, representing an increase of 5.2% over 2011.
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*  Qur share of RITUXAN revenues totaled $1,137.9 million for 2012, representing an increase of 14.2% from 2011.

»  Total cost and expenses increased 11.5% for 2012 compared to 2011. This increase was primarily the result of a 16.9%
increase in cost of sales, a 9.5% increase in research and development expense, and a 21.0% increase in selling, general
and administrative costs over the same period in 2011. These increases reflect an increase in manufacturing costs driven
by higher sales, spending associated with licensing and development of our early stage product candidates and preparing
for the potential launches of TECFIDERA, Factor VIII and Factor IX.

We generated $1,879.9 million of net cash flows from operations for 2012, which were primarily driven by earnings.
Cash, cash equivalents and marketable securities totaled approximately $3,742.4 million as of December 31, 2012.

Business Environment

We conduct our business within the biotechnology and pharmaceutical industries, which are highly competitive. Many of
our competitors are working to develop or have commercialized products similar to those we market or are developing,
including oral and other alternative formulations that may compete with AVONEX, TYSABRI or other products we are
developing. In addition, the commercialization of certain of our own pipeline product candidates, such as TECFIDERA, may
negatively impact future sales of AVONEX, TYSABRI or both. We may also face increased competitive pressures from the
emergence of biosimilars. In the U.S., AVONEX, TYSABRI, and RITUXAN are licensed under the Public Health Service Act
(PHSA) as biological products. In March 2010, U.S. healthcare reform legislation amended the PHSA to authorize the
U.S. Food and Drug Administration (FDA) to approve biological products, known as biosimilars, that are similar to or
interchangeable with previously approved biological products based upon potentially abbreviated data packages.

Global economic conditions continue to present challenges for our industry. Governments in many international markets
where we operate have announced or implemented austerity measures to constrain the overall level of government
expenditures. These measures, which include efforts aimed at reforming health care coverage and reducing health care costs,
particularly in certain countries in Europe, continue to exert pressure on product pricing, have delayed reimbursement for our
products, and have negatively impacted our revenues and results of operations. For additional information about certain risks
that could negatively impact our financial position or future results of operations, please read the “Risk Factors” section of this
report.

The Affordable Care Act

On June 28, 2012, the United States Supreme Court upheld the constitutionality of the 2010 Patient Protection and
Affordable Care Act’s mandate to purchase health insurance but rejected specific funding provisions that incentivized states to
expand their current Medicaid programs. As a result of this ruling, we currently expect implementation of most of the major
provisions of the Act to continue. Changes to the Affordable Care Act, or other federal legislation regarding health care access,
financing, or delivery and other actions taken by individual states concerning the possible expansion of Medicaid could impact
our financial position or results of operations.

The American Taxpayer Relief Act of 2012

The American Taxpayer Relief Act of 2012 (the “TRA”) was passed by the House of Representatives and the Senate on
January 1, 2013, and was signed into law by the President on January 2, 2013. The TRA, among other things, extends through
2013 an array of temporary business and individual tax provisions and temporarily delayed the implementation of certain
spending reductions (known as “sequestration”). We do not expect that the TRA will have a material impact on our financial
position or results of operation.

During 2013 we expect Congress to again consider sequestration and other means of reducing government expenditures,
as well as an increase to the government's borrowing authority. Proposals that have been raised to address government finances
include changes to the Medicare program, including increases to Part D rebates or co-payments or reductions in premium
subsidies, increases to the pharmaceutical fee, changes to the coverage gap and reductions in physician payments for Part B
drugs. If enacted, these changes to current policy could have a material impact on our financial position or results of
operations.
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Key Pipeline Developments
Peginterferon beta-1a

In January 2013, we released the primary efficacy analysis and safety data from our Phase 3 study, ADVANCE. Results
support Peginterferon as a potential treatment dosed every two weeks or every four weeks for relapsing-remitting MS. The
primary endpoint of ADVANCE, annualized relapse rate at one year, was met for both the two-week and four-week dosing
regimens. Results showed that Peginterferon also met the secondary endpoints of risk of 12-week confirmed disability
progression, proportion of patients who relapsed and magnetic resonance imaging assessments for both dose regimens. We plan
to submit marketing applications for Peginterferon in the U.S. and E.U. by mid - 2013.

Dexpramipexole

At the end of December 2012, we learned that a Phase 3 trial investigating dexpramipexole in people with amyotrophic
lateral sclerosis (ALS) did not meet its primary endpoint, a joint rank analysis of function and survival, and no efficacy was
seen in the individual components of function or survival. The trial also failed to show efficacy in its key secondary endpoints.
Based on these results, we have discontinued development of dexpramipexole in ALS.

Long-Lasting Recombinant Factors VIII and IX

In October 2012, we announced positive top-line results from the Phase 3 study, known as A-LONG, investigating our
long-lasting recombinant Factor VIII-Fc fusion protein in hemophilia A, a rare inherited disorder which inhibits blood
coagulation. We plan to submit a Biologics License Application to the FDA for Factor VIII in the first half of 2013.

We submitted a Biologics License Application to the FDA for marketing approval of our long-lasting recombinant Factor
IX-Fc fusion protein in hemophilia B, a rare inherited disorder which inhibits blood coagulation, during the fourth quarter of
2012. The regulatory submission was based on the positive top-line results from the Phase 3 study known as B-LONG.

Pediatric data will be required as part of the Marketing Authorization Applications for Factor VIII and Factor IX that we
plan to submit to the EMA, and we have initiated two global pediatric studies of Factor VIII and Factor [X.

We collaborate with Swedish Orphan Biovitrum AB on the commercialization of Factor VIII and Factor IX. For
information about this collaboration, please read Note 21, Collaborative and Other Relationships to our consolidated financial
statements included in this report.

TECFIDERA

In February 2012, we submitted a New Drug Application to the FDA for marketing approval of TECFIDERA, our oral
small molecule candidate for the treatment of MS. The regulatory submission was based on TECFIDERA's comprehensive
development program, in which TECFIDERA demonstrated significant reductions in MS disease activity coupled with
favorable safety and tolerability in the Phase 3 DEFINE and CONFIRM studies. The FDA accepted our application for
TECFIDERA and granted us a standard review timeline. In October 2012, we announced that the FDA extended the initial
PDUFA date for its review of our application by three months, which is a standard extension period. The extended PDUFA
target date is in late March 2013. The FDA has indicated that the extension of the PDUFA date is needed to allow additional
time for review of our application. The agency has not asked for additional studies.

In March 2012, we submitted a Marketing Authorisation Application for TECFIDERA to the European Medicines
Agency (EMA). The EMA has validated our application for review of TECFIDERA in the E.U. We have submitted additional
regulatory applications for TECFIDERA in Australia, Canada and Switzerland.

We acquired TECFIDERA as part of our acquisition of Fumapharm AG in 2006. For more information about this
acquisition and associated milestone obligations, please read the subsection entitled “Contractual Obligations and Off-Balance
Sheet Arrangements — Contingent Consideration” subsection of this “Management s Discussion and Analysis of Financial
Condition and Results of Operations.”

AVONEX PEN and Dose Titration

In February 2012, the FDA approved two separate dosing innovations designed to improve the treatment experience for
patients receiving once-a-week AVONEX for relapsing forms of MS: AVONEX PEN and a new dose titration regimen.
AVONEX PEN is the first intramuscular autoinjector approved for MS and is designed to enhance the self-injection process for
patients receiving AVONEX therapy. A new dose titration regimen, facilitated by the AVOSTARTGRIP titration devices,
provides patients with the option to gradually increase the dose of AVONEX at treatment initiation to reduce the incidence and
severity of flu-like symptoms that patients may experience with therapy. These AVONEX dosing innovations are commercially
available in the E.U., U.S. and other countries.

37



Results of Operations

Revenues

Revenues are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Product Revenues:
United States $ 2,176.8 $ 1,954.8 § 1,744.4 11.4 % 12.1 %
Rest of world 1,989.3 1,881.3 1,725.7 5.7 % 9.0 %
Total product revenues 4,166.1 3,836.1 3,470.1 8.6 % 10.5 %
Unconsolidated joint business revenues 1,137.9 996.6 1,077.2 142 % (7.5)%
Other revenues 212.5 215.9 169.1 (1.6)% 27.7 %
Total revenues $ 55165 $ 50486 $ 4,716.4 9.3 % 7.0 %
Product Revenues
Product revenues are summarized as follows:
For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
AVONEX $ 2913.1 $ 2,686.6 $ 2,518.4 8.4% 6.7%
TYSABRI 1,1359 1,079.5 900.2 5.2% 19.9%
Other product revenues 1171 70.0 51.5 67.3% 35.9%
Total product revenues $ 4,166.1 $ 3,836.1 $ 3,470.1 8.6% 10.5%
AVONEX
Revenues from AVONEX are summarized as follows:
For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
United States $ 1,793.7 § 1,628.3 $ 1,491.6 10.2% 9.2%
Rest of world 1,119.4 1,058.3 1,026.8 5.8% 3.1%
Total AVONEX revenues $ 2913.1 § 2,686.6 $ 2,5184 8.4% 6.7%

For 2012 compared to 2011, as well as for 2011 compared to 2010, the increase in U.S. AVONEX revenues was due to
price increases offset by decreased unit sales volume. U.S. AVONEX unit sales volume decreased approximately 2% and 3%
for 2012 and 2011, respectively, over the prior year comparative periods.

For 2012 compared to 2011, as well as for 2011 compared to 2010, the increase in rest of world AVONEX revenues was
due to increased demand primarily in Europe driven by customer penetration attributable to the AVONEX PEN launch, offset
by pricing reductions resulting from austerity measures enacted in some countries. Rest of world AVONEX unit volume
primarily in Europe increased 8% and 6% for 2012 and 2011, respectively, over the prior year comparative periods. The
increase in rest of world AVONEX revenues for 2012 compared to 2011 also reflects gains recognized in relation to the
settlement of certain cash flow hedge instruments under our foreign currency hedging program, which partially offset negative
impacts of foreign currency as those gains were less than the impacts of foreign currency exchange rates on sales. The increase
in rest of world AVONEX revenues for 2011 compared to 2010 also reflects the favorable impact of foreign currency exchange
rates offset by losses recognized in relation to the settlement of certain cash flow hedge instruments under our foreign currency
hedging program.
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Gains recognized in relation to the settlement of certain cash flow hedge instruments under our foreign currency hedging
program totaled $25.4 million in 2012, compared to losses recognized of $30.6 million for 2011 and gains recognized of
$35.0 million in 2010.

We expect AVONEX to continue facing increased competition in the MS marketplace in both the U.S. and rest of world.
We and a number of other companies are working to develop or have commercialized additional treatments for MS, including
oral and other alternative formulations that may compete with AVONEX. In addition, the continued growth of TYSABRI and
the commercialization of certain of our own pipeline product candidates, such as TECFIDERA, may negatively impact future
sales of AVONEX. Increased competition also may lead to reduced unit sales of AVONEX, as well as increasing price pressures
particularly in geographic markets outside the U.S.

TYSABRI

We collaborate with Elan Pharma International, Ltd (Elan) an affiliate of Elan Corporation, plc, on the development and
commercialization of TYSABRI. For additional information about this collaboration, please read Note 21, Collaborative and
Other Relationships to our consolidated financial statements included in this report.

Revenues from TYSABRI are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
United States $ 383.1 $ 3265 $ 252.8 17.3 % 29.2%
Rest of world 752.8 753.0 647.4 — % 16.3%
Total TYSABRI revenues $ 1,1359 $ 1,0795 $ 900.2 52 % 19.9%

For 2012 compared to 2011, as well as for 2011 compared to 2010, the increase in U.S. TYSABRI revenues was due to
increased unit sales volume and price increases. U.S. TYSABRI unit sales volume increased approximately 11% and 12% for
2012 and 2011, respectively, over the prior year comparative periods. Net sales of TYSABRI from our collaboration partner,
Elan, to third-party customers in the U.S. for 2012, 2011, and 2010 totaled $886.0 million, $746.5 million, and $593.1 million,
respectively.

For 2012 compared to 2011, the change in rest of world TY SABRI revenues reflects the deferral of a portion of our
revenues recognized on sales of TYSABRI in Italy (as described below) and pricing reductions from austerity measures
enacted in some countries offset by an increase in demand. Increased demand resulted in increases of approximately 14% and
19% in rest of world TYSABRI unit sales volume for 2012 and 2011, respectively, over the prior year comparative periods. For
2011 compared to 2010, the increase in rest of world TYSABRI revenues reflects an increase in demand offset by a deferral of
a portion of our revenues recognized on sales of TYSABRI in Italy (as described below) and pricing reductions from austerity
measures enacted in some countries. The decrease in rest of world TYSABRI revenues for 2012 compared to 2011 also reflects
gains recognized in relation to the settlement of certain cash flow hedge instruments under our foreign currency hedging
program, which only partially offset negative impacts of foreign currency on sales. The increase in rest of world TYSABRI
revenues for 2011 compared to 2010 reflects the favorable impact of foreign currency exchange rates offset by losses
recognized in relation to the settlement of certain cash flow hedge instruments under our foreign currency hedging program.

Gains recognized in relation to the settlement of certain cash flow hedge instruments under our foreign currency hedging
program totaled $9.7 million in 2012, compared to losses recognized of $6.3 million for 2011 and gains recognized of
$10.7 million in 2010.

In the fourth quarter of 2011, Biogen Idec SRL received a notice from the Italian National Medicines Agency (AIFA)
stating that sales of TYSABRI for the period from February 2009 through February 2011 exceeded by EUR30.7 million a
reimbursement limit established pursuant to a Price Determination Resolution (Price Resolution) granted by AIFA in February
2007. In December 2011, we filed an appeal against AIFA in administrative court seeking a ruling that the reimbursement limit
does not apply and that the position of AIFA is unenforceable. As a result of being notified that AIFA believes a reimbursement
limit is in effect, we have deferred $62.7 million and $13.8 million of revenue of TYSABRI in Italy for 2012 and 2011,
respectively. We expect to continue to defer a portion of our revenues on future sales of TYSABRI in Italy until this matter is
resolved. For additional information, please read Note 22, Litigation to our consolidated financial statements included within
this report.
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We expect TYSABRI to continue facing increased competition in the MS marketplace in both the U.S. and rest of world.
We and a number of other companies are working to develop or have commercialized additional treatments for MS, including
oral and other alternative formulations that may compete with TY SABRI. The commercialization of certain of our own pipeline
product candidates, such as TECFIDERA, also may negatively impact future sales of TYSABRI. Increased competition may
also lead to reduced unit sales of TYSABRI, as well as increasing price pressure. In addition, safety warnings included in the
TYSABRI label, such as the risk of progressive multifocal leukoencephalopathy (PML), and any future safety-related label
changes, may limit the growth of TYSABRI unit sales. We continue to research and develop protocols and therapies that may
reduce risk and improve outcomes of PML in patients. Our efforts to stratify patients into lower or higher risk for developing
PML, including through the JCV antibody assay, and other on-going or future clinical trials involving TYSABRI may have a
negative impact on prescribing behavior, which may result in decreased product revenues from sales of TYSABRI

Other Product Revenues

Other product revenues are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
- compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
FUMADERM $ 59.7 $ 547 $ 51.2 9.1 % 6.8%
FAMPYRA 57.4 13.6 — ok **
Other — 1.7 03 (100.0)% *x
Total other product revenues $ 117.1  $ 70.0 § 51.5 67.3 % 35.9%

We have a license from Acorda Therapeutics, Inc. (Acorda) to develop and commercialize FAMPYRA in all markets
outside the U.S. The European Commission previously granted a conditional marketing authorization for FAMPYRA in the
E.U. in July 2011. A conditional marketing authorization is renewable annually and is granted to a medicinal product with a
positive benefit-risk assessment that fulfills an unmet medical need when the benefit to public health of immediate availability
outweighs the risk inherent in the fact that additional data are still required. To meet the conditions of this marketing
authorization, we will provide additional data from on-going clinical studies regarding FAMPYRA's benefits and safety in the
long term. This marketing authorization was renewed as of July 2012. FAMPYRA is the first treatment that addresses the
unmet medical need of walking improvement in adult patients with MS who have walking disability. FAMPYRA is
commercially available throughout the European Union and in Canada, Australia, New Zealand, Israel and South Korea, and
we anticipate making FAMPYRA commercially available in additional markets in 2013.

In 2011, the German government implemented new legislation to manage pricing related to new drug products introduced
within the German market through a review of each product’s comparative efficacy. We launched FAMPYRA in Germany in
August 2011. During the second quarter of 2012, the government agency completed its comparative efficacy assessment of
FAMPYRA indicating a range of pricing below our initial launch price, which was unregulated for the first 12 months after
launch consistent with German law. As of the third quarter of 2012, we have had pricing negotiations with the German
authorities which were resolved in 2013. We recognized revenue during the fourth quarter of 2012 based on the lowest point of
the initially indicated German pricing authority range. We will recognize revenue at the negotiated fixed price effective upon
the signing of the new agreement in 2013.

For information about our relationship with Acorda, please read Note 21, Collaborative and Other Relationships to our
consolidated financial statements included in this report.
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Unconsolidated Joint Business Revenues

We collaborate with Genentech on the development and commercialization of RITUXAN. For additional information
related to this collaboration including information regarding the pre-tax co-promotion profit sharing formula for RITUXAN
and its impact on future unconsolidated joint business revenues, please read Note 21, Collaborative and Other Relationships to
our consolidated financial statements included in this report.

Revenues from unconsolidated joint business are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to

(In millions, except percentages) 2012 2011 2010 2011 2010
Biogen Idec's share of pre-tax co-promotion
profits in the U.S. $ 1,031.7 $ 872.7 $ 848.0 18.2 % 29 %
Reimbursement of our selling and
development expenses in the U.S. 1.6 6.1 58.3 (73.8)% (89.5)%
Revenue on sales of RITUXAN in the rest of
world 104.6 117.8 170.9 (11.2)% GBLD)%

Total unconsolidated joint business

revenues $ 1,1379 $ 996.6 $ 1,077.2 14.2 % (7.5)%

Biogen Idec’s Share of Pre-tax Co-Promotion Profits in the U.S.

The following table provides a summary of amounts comprising our share of pre-tax co-promotion profits in the U.S.:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to

(In millions, except percentages) 2012 2011 2010 2011 2010
Product revenues, net $ 3,131.8 $ 2,9245 $ 2,759.2 7.1 % 6.0%
Cost and expenses 543.7 730.8 626.8 (25.6)% 16.6%
Pre-tax co-promotion profits in the U.S. $ 2,588.1 § 2,193.7 § 2,132.4 18.0 % 2.9%
Biogen Idec's share of pre-tax co-promotion
profits in the U.S. $ 1,031.7 $ 8727 $ 848.0 18.2 % 2.9%

For 2012 compared to 2011, as well as for 2011 compared to 2010, the increase in U.S. RITUXAN product revenues was
primarily due to price increases and an increase in commercial demand. Increased commercial demand was approximately 3%
and 4% in U.S. RITUXAN unit sales volume for 2012 and 2011, respectively, over the prior year comparative periods. The
increase in demand was driven by numerous factors including a continued uptake in the rheumatoid arthritis and vasculitis
indications.

Collaboration costs and expenses for 2012 compared to 2011 decreased primarily due to a decrease in sales and marketing
expenses incurred by the collaboration and a decline in expenditures for the development of RITUXAN for use in other
indications. For 2012 and 2011, we have increased our share of co-promotion profits in the U.S. by approximately $14.3
million and $12.0 million, respectively, to reflect our interpretation of a proposed rule within the 2010 healthcare reform
legislation related to changes in the exclusion of orphan drugs under Section 340B of the Public Health Services Act. The
cumulative amount of these adjustments is $26.3 million, which is reflected as an amount due from Genentech in our
consolidated balance sheets and may be subject to adjustment when a final rule on the provisions of 340B is issued.

Collaboration cost and expenses for 2011 compared to 2010 were favorably impacted by Genentech assuming
responsibility for the U.S. sales and marketing efforts for RITUXAN in the fourth quarter of 2010. The savings realized from
the consolidation of the sales force in 2011 were offset by a charge of approximately $125.0 million recorded to the
collaboration, representing Genentech's estimate of compensatory damages and interest that might be awarded to Hoechst
GmbH (Hoechst), in relation to an intermediate decision by the arbitrator in Genentech’s ongoing arbitration with Hoechst. As
a result of this charge to the collaboration, our share of RITUXAN revenues from unconsolidated joint business was reduced by
approximately $50.0 million in the second quarter of 2011. This $50.0 million amount reflects our share of the estimate of the
loss that we may incur in the event of a final arbitration award unfavorable to Genentech. The actual amount of our share of any
damages may vary from this estimate depending on the nature or amount of any damages awarded to Hoechst. For additional
information related to this matter, please read Note 22, Litigation to our consolidated financial statements included within this
report.
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In addition, total collaboration cost and expenses for 2011 was further negatively impacted by a fee which became
payable in 2011 by all branded prescription drug manufacturers and importers. This fee is calculated based upon each
organization’s percentage share of total branded prescription drug sales to qualifying U.S. government programs (such as
Medicare, Medicaid and Veterans Administration (VA) and Public Health Service (PHS) discount programs). We have reduced
our share of pre-tax co-promotion profits in the U.S. by approximately $15.0 million in 2012 and 2011 based upon Genentech's
estimate of the fee that will be assessed to Genentech on qualifying sales of RITUXAN.

Under our collaboration agreement, our current pre-tax co-promotion profit-sharing formula, which resets annually,
provides for a 40% share of pre-tax co-promotion profits if co-promotion operating profits exceed $50.0 million. For 2012,
2011, and 2010, the 40% threshold was met during the first quarter.

Reimbursement of Selling and Development Expense in the U.S.

In the fourth quarter of 2010, we and Genentech made an operational decision under which we eliminated our RITUXAN
oncology and rheumatology sales force, with Genentech assuming responsibility for the U.S. sales and marketing efforts related
to RITUXAN. As a result of this change, selling and development expense incurred by us in the U.S. and reimbursed by
Genentech decreased for 2011 in comparison to 2010. As discussed in Note 21, Collaborative and Other Relationships to our
consolidated financial statements included in this report, Genentech incurs the majority of continuing development costs for
RITUXAN. Expenses incurred by Genentech in the development of RITUXAN are not recorded as research and development
expense, but rather reduce our share of pre-tax co-promotion profits recorded as a component of unconsolidated joint business
revenues.

For 2012 and 2011, amounts received in reimbursement of selling and development expenses in the U.S. were
insignificant.

Revenue on Sales of RITUXAN in the Rest of World

Revenue on sales of RITUXAN in the rest of world consists of our share of pre-tax co-promotion profits in Canada and
royalty revenue on sales of RITUXAN outside the U.S. and Canada. For 2012 compared to 2011, revenue on sales of
RITUXAN in the rest of world decreased due to the expirations of royalties on a country-by-country basis offset by a portion of
the 2011 Hoechst charge, noted above, which was recorded as of June 30, 2011. For 2011 compared to 2010, revenue on sales
of RITUXAN in the rest of world decreased due to the expirations of royalties on a country-by-country basis. In addition,
revenue on sales of RITUXAN in the rest of world for 2010 were favorably impacted by receipt of $21.3 million representing
the cumulative underpayment of past royalties owed to us on sales of RITUXAN in the rest of world.

The royalty period for sales in the rest of world with respect to all products is 11 years from the first commercial sale of
such product on a country-by-country basis. The royalty periods for substantially all of the remaining royalty-bearing sales of
RITUXAN in the rest of world markets expired during 2012. After 2012, we expect revenue on sales of RITUXAN in the rest
of world will primarily be limited to our share of pre-tax co-promotion profits in Canada.

Other Revenues

Other revenues are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Royalty revenues $ 168.7 $ 1585 § 137.4 6.4 % 15.4%
Corporate partner revenues 43.8 57.4 31.7 (23.7% 81.1%
Total other revenues $ 2125 § 2159 § 169.1 (1.6)% 27.7%

Royalty Revenues

We receive royalties from net sales on products related to patents that we licensed. Our most significant source of royalty
revenue is derived from net worldwide sales of ANGIOMAX, which is licensed to The Medicines Company (TMC). Royalty
revenues from the net worldwide sales of ANGIOMAX are recognized in an amount equal to the level of net sales achieved
during a calendar year multiplied by the royalty rate in effect for that tier under our agreement with TMC. The royalty rate
increases based upon which tier of total net sales are earned in any calendar year. For 2012 compared to 2011, as well as for
2011 compared to 2010, the increase in royalty revenues reflects an increase in the net worldwide sales of ANGIOMAX. The
increase in royalty revenues related to the sale of ANGIOMAX for 2011 compared to 2010 also reflects a $14.7 million
adjustment recorded in the fourth quarter of 2011, as net sales levels for 2011 achieved a new royalty tier.
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In March 2012, the U.S. Patent and Trademark Office granted the extension of the term of the principal U.S. patent that
covers ANGIOMAX to December 15, 2014. Under the terms of our royalty arrangement for ANGIOMAX, TMC is obligated
to pay us royalties earned, on a country-by-country basis, until the later of (1) twelve years from the date of the first
commercial sale of ANGIOMAX in such country or (2) the date upon which the product is no longer covered by a licensed
patent in such country. The annual royalty rate is reduced by a specified percentage in any country where the product is no
longer covered by a licensed patent and where sales have been reduced to a certain volume-based market share. TMC began
selling ANGIOMAX in the U.S. in January 2001.

Corporate Partner Revenues

Our corporate partner revenues include amounts earned upon delivery of product under contract manufacturing
agreements, revenues related to our arrangement with Samsung BioLogics Co. Ltd. (Samsung Biologics) to develop,
manufacture and market biosimilar pharmaceuticals and supply agreement revenues covering products previously included
within our product line that we have sold or exclusively licensed to third parties.

The decrease in corporate partner revenues for 2012 compared to 2011, as well as the increase for 2011 compared to
2010, is primarily related to a one-time cash payment of approximately $11.0 million received in exchange for entering into an
asset transfer agreement in March 2011.

Reserves for Discounts and Allowances

Revenues from product sales are recorded net of applicable allowances for trade term discounts, wholesaler incentives,
Medicaid rebates, VA and PHS discounts, managed care rebates, product returns, and other governmental rebates or applicable
allowances including those associated with the implementation of pricing actions in certain international markets where we
operate.

Reserves established for these discounts and allowances are classified as reductions of accounts receivable (if the amount
is payable to our direct customer) or a liability (if the amount is payable to a party other than our customer). These reserves are
based on estimates of the amounts earned or to be claimed on the related sales. Our estimates take into consideration our
historical experience, current contractual and statutory requirements, specific known market events and trends, and forecasted
customer buying and payment patterns. Actual amounts may ultimately differ from our estimates. If actual results vary, we
adjust these estimates, which could have an effect on earnings in the period of adjustment. The estimates we make with respect
to these allowances represent the most significant judgments with regard to revenue recognition.

Reserves for discounts, contractual adjustments and returns that reduced gross product revenues are summarized as
follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Discounts $ 1135  § 9.0 § 77.9 18.2% 23.2%
Contractual adjustments 512.2 346.4 282.6 47.9% 22.6%
Returns 21.9 14.8 14.3 48.0% 3.5%
Total allowances $ 6476 §$ 4572 $ 374.8 41.6% 22.0%
Gross product revenues $ 48137 § 42933 $§  3,8449 12.1% 11.7%
Percent of gross product revenues 13.5% 10.6% 9.7%

Discount reserves include trade term discounts and wholesaler incentives. For 2012 compared to 2011, the increase in
discounts was primarily driven by wholesaler incentives as a result of price increases. For 2011 compared to 2010, the increase
in discounts was primarily driven by increases in trade term and volume discounts and wholesaler incentives as a result of price
increases.

Contractual adjustment reserves relate to Medicaid and managed care rebates, VA, PHS discounts and other government
rebates or applicable allowances. For 2012 compared to 2011, as well as for 2011 compared to 2010, the increase in contractual
adjustments was due to higher reserves for managed care and Medicaid and VA programs principally associated with higher
rebates resulting from price increases as well as an increase in governmental rebates and allowances in certain of the
international markets in which we operate. The amount of contractual adjustments as of December 31, 2012 includes our price
adjustments related to sales of FAMPYRA described above under the heading "Other Product Revenues”.
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Product return reserves are established for returns made by wholesalers. In accordance with contractual terms,
wholesalers are permitted to return product for reasons such as damaged or expired product. The majority of wholesaler returns
are due to product expiration. Reserves for product returns are recorded in the period the related revenue is recognized,
resulting in a reduction to product sales. For 2012 compared to 2011, return reserves increased primarily due to returns
associated with a voluntary withdrawal of a limited amount of AVONEX product in the first quarter of 2012 that demonstrated
a trend in oxidation that may have led to expiry earlier than stated on its label as well as price increases. For 2011 compared to
2010, return reserves remained relatively unchanged.

Cost and Expenses

A summary of total cost and expenses is as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Cost of sales, excluding amortization of
acquired intangible assets $ 5455 $ 4668 §$ 400.3 16.9 % 16.6 %
Research and development 1,334.9 1,219.6 1,248.6 9.5 % 2.3)%
Selling, general and administrative 1,277.5 1,056.1 1,031.5 21.0 % 24 %
Collaboration profit sharing 317.9 317.8 258.1 — % 23.1 %
Amortization of acquired intangible assets 202.2 208.6 208.9 (B.1)% (0.2)%
Fair value adjustment of contingent
consideration 27.2 36.1 — 24.71% **
Restructuring charge 2.2 19.0 75.2 (88.4)% (714.7%
Acquired in-process research and
development —_ — 245.0 — % (100.0)%
Total cost and expenses $ 3,707.4 $ 33239 § 3,467.5 11.5 % “4.1)%
Cost of Sales, Excluding Amortization of Acquired Intangible Assets (Cost of Sales)
For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Cost of sales, excluding amortization of
acquired intangible assets $ 5455 § 466.8 § 400.3 16.9% 16.6%

For 2012 compared to 2011, the increase in cost of sales was primarily driven by higher revenue from our core products,
higher costs of the AVONEX PEN and increased funding related to the JCV antibody assay, nurse training fees, and our
arrangement with Samsung Biologics.

For 2011 compared to 2010, the increase in cost of sales was driven by higher unit sales volumes, increased contract
manufacturing and production costs, and an increase in amounts written down related to excess, obsolete, unmarketable, or
other inventory. These increases were partially offset by the sale of inventory produced under our high-titer production process.
Cost of sales for 2011 also includes increased costs associated with AVONEX PEN, the JCV antibody assay, and sales of
FAMPYRA, while cost of sales for 2010 included $6.7 million of period expense related to the shutdown for capital upgrades
of our manufacturing facility in Research Triangle Park, North Carolina (RTP).

Our products are subject to strict quality control and monitoring which we perform throughout the manufacturing
process. Periodically, certain batches or units of product may no longer meet quality specifications or may expire. The expiry
associated with our inventory is generally between 6 months and 5 years, depending on the product. Obsolescence due to
expiration has historically been insignificant.

Inventory amounts written down related to excess, obsolete, unmarketable, or other are charged to cost of sales, and
totaled $24.8 million, $25.4 million, and $11.8 million for the years ended December 31, 2012, 2011, and 2010, respectively.
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Research and Development

For the Years Ended 7% Change
December 31, 2012 2011
compared to compared to

(In millions, except percentages) 2012 2011 2010 2011 2010
Marketed products $ 1282 % 111.0 $ 109.0 155 % 1.8 %
Late stage programs 467.0 428.1 379.8 9.1 % 12.7 %
Early stage programs 90.7 72.5 98.5 251 % (26.4)%
Research and discovery 94.6 97.3 134.0 2.8)% (27.4)%
Other research and development costs 479.0 465.6 458.4 29% 1.6 %
ilestone and upfront payments . . . 2% 5)%
Mil d upfi 75.4 45.1 68.9 67.2 % (34.5)%
Total research and development $ 1,3349 $ 1,219.6 $ 1,248.6 9.5 % 2.3)%

Research and development expense incurred in support of our marketed products includes costs associated with product
lifecycle management activities and, if applicable, costs associated with the development of new indications for existing
products. Late stage programs are programs in Phase 3 development or in registration stage. Early stage programs are programs
in Phase 1 or Phase 2 development. Research and discovery represents costs incurred to support our discovery research and
translational science efforts. Other research and development costs consist of indirect costs incurred in support of overall
research and development activities and non-specific programs, including activities that benefit multiple programs, such as
management costs as well as depreciation and other facility-based expenses.

For 2012 compared to 2011, the increase in research and development expense includes costs incurred in connection with
our late and early stage programs, additional investments in our marketed products, an increase in upfront and milestone
payments, and costs related to reorganizing a group in our research and development function. The increase in spending
associated with our late stage product candidates was driven by increased clinical trial activity associated with our Factor VIII,
dexpramipexole, and daclizumab product candidates as well as costs incurred in support of commercial preparatory capabilities
related to Factor VIII.

At the end of December 2012, we learned that a Phase 3 trial investigating dexpramipexole in people with amyotrophic
lateral sclerosis (ALS) did not meet its primary endpoint and failed to show efficacy in its key secondary endpoints. Based on
these results, we have discontinued development of dexpramipexole in ALS. Prior to our decision to discontinue
dexpramipexole, we had started the R&D extension program, ENVISION, and had entered into arrangements with certain
suppliers for the purchase of raw materials and the supply of drug product. These arrangements have been canceled. We have
accrued approximately $12.3 million of research and development expense, as of December 31, 2012, related to those firm
commitments to purchase R&D services and inventory or to pay cancellation charges.

Research and development expense related to our early stage programs increased over the prior year comparative period
primarily due to costs incurred in the advancement of our Anti-TWEAK program in lupus nephritis, our BIIB0O37 program for
Alzheimer’s disease, our Neublastin program for neuropathic pain, an increase in spending incurred in connection with our
collaboration and license agreement with Portola Pharmaceuticals, Inc. for the development of the Syk inhibitor molecule and
development of STX-100 for the treatment of idiopathic pulmonary fibrosis following our recent acquisition of Stromedix, Inc.

Research and development expense for 2011 compared to 2010, reflects our efforts to allocate resources within our
research and development organization consistent with our restructuring initiative, which is described under the heading
Restructuring Charge, and resulted in a reduction in spending related to certain programs which were terminated or are in the
process of being discontinued. These decreases were offset by research and development costs associated with initiatives to
grow our business, which included increased clinical trial activity for certain of our late stage product candidates, such as
dexpramipexole, Factor VIII, Factor IX, and Peginterferon. Research and development expense for 2011 compared to 2010,
also reflects a reduction in milestone and upfront payments recognized within research and development expense.

We intend to continue committing significant resources to targeted research and development opportunities where there is
a significant unmet need and where the drug candidate has the potential to be highly differentiated. Specifically, we intend to
continue to invest in bringing forward our MS pipeline and in pursuing additional therapies for autoimmune disorders,
neurodegenerative diseases and hemophilia as well as make investments to enhance our early-stage pipeline.
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Milestone and Upfront Payments included in Research and Development Expense

Included in total research and development expense in 2012 are charges totaling $71.0 million related to upfront
payments made to Isis Pharmaceuticals, Inc. (Isis) in January, June and December 2012 upon entering into three separate
agreements for the development of Isis’ antisense investigational drug ISIS-SMNRx for the treatment of spinal muscular
atrophy (SMA), product candidates related to the treatment of mytonic dystrophy (DM1), and antisense therapeutics for up to
three gene targets, respectively. Research and development expense in 2011 included a charge of $36.8 million related to an
upfront payment made in connection with our collaboration and license agreement entered into with Portola Pharmaceuticals,
Inc. Research and development expense for 2010 included the $26.4 million upfront payment made to Knopp Neurosciences,
Inc. (Knopp), which became payable to Knopp upon our entering a license agreement for dexpramipexole as well as a $30.0
million milestone paid to AbbVie Biotherapeutics, Inc. upon initiation of patient enrollment in a Phase 3 trial of daclizumab in
relapsing MS.

Selling, General and Administrative

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Selling, general and administrative $ 12775 $ 1,056.1 $ 1,031.5 21.0% 2.4%

For 2012 compared to 2011, the increase in selling, general and administrative expense was primarily driven by costs
associated with developing commercial capabilities in preparation for the potential product launches of TECFIDERA, Factor
VIII and Factor IX, an increase in costs associated with the development of our sales force and promotional spending in support
of FAMPYRA, an increase in sales and marketing activities in support of AVONEX and TYSABRI, and an increase in grant
and sponsorship activity. The successful commercialization of FAMPYRA and potential new products require significant
investments. The increase in selling, general and administrative expense was offset by the positive impact of foreign currency
exchange rates. :

For 2011 compared to 2010, the increase in selling, general and administrative expenses was primarily due to initiatives
to grow our business, the negative impact of foreign currency exchange rates and increased sales and marketing activities in
support of AVONEX and TYSABRI, as well as costs incurred in support of the potential launch of TECFIDERA, offset by a
decrease in grant and sponsorship activity and savings realized through our restructuring initiatives, which are described under
the heading Restructuring Charge. Selling, general and administrative expenses for 2010 also included incremental charges
totaling $18.6 million, which were recognized in relation to the modification of the equity based compensation of our former
Chief Executive Officer.

We remain focused on preparing for multiple potential product launches in the coming years. As discussed above, we
continue to invest in the development of commercial capabilities in support of our TECFIDERA program with the expectation
of a U.S. launch in the second quarter of 2013. We also have begun to make investments in the development of commercial
capabilities for our hemophilia franchise.

Collaboration Profit Sharing

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Collaboration profit sharing 3 3179 § 3178 § 258.1 —% 23.1%

Collaboration profit sharing includes the portion of rest of world net operating profits to be shared with Elan under the
terms of our collaboration agreement for the development, manufacture and commercialization of TYSABRI. The amount also
includes the reimbursement for our portion of third-party royalties paid by Elan on behalf of the collaboration relating to rest of
world sales. For 2012 compared to 2011, collaboration profit sharing expense was consistent as a portion of our revenues
recognized on sales of TYSABRI in Italy were deferred, as discussed under the heading Product Revenues - TYSABRI,
resulting in rest of world net operating profits being lower, offset by unit volume revenue growth. For 2011 compared to 2010,
the increase in collaboration profit sharing expense was due to an increase in TYSABRI rest of world sales resulting in higher
rest of world net operating profits to be shared with Elan and resulting in growth in the third-party royalties Elan paid on behalf
of the collaboration. For 2012, 2011, and 2010, our collaboration profit sharing expense included $53.2 million, $55.5 million
and $45.5 million related to the reimbursement of third-party royalty payments made by Elan, which start to expire in 2013. For
additional information about this collaboration, please read Note 21, Collaborative and Other Relationships to our consolidated
financial statements included in this report.
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Amortization of Acquired Intangible Assets

% Change
For the Years Ended
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Amortization of acquired intangible assets $ 2022 $ 2086 $ 208.9 GB.1)% (0.2)%

For 2012 compared to 2011, as well as for 2011 compared to 2010, the change in amortization of acquired intangible
assets is primarily driven by the amount of amortization recorded in relation to our AVONEX core technology asset.

AVONEX Core Technology Asset

Our most significant intangible asset is the core technology related to our AVONEX product. Our amortization policy
reflects our belief that the economic benefit of our core technology is consumed as revenue is generated from our AVONEX
product. We refer to this amortization methodology as the economic consumption model. An analysis of the anticipated lifetime
revenues of AVONEX is performed annually during our long range planning cycle which is completed in the third quarter of
each year, and this analysis serves as the basis for the calculation of our economic consumption model.

Amortization recorded for the first and second quarters of 2010 was recorded based upon the results of the 2009 analysis.
Amortization recorded in the third and fourth quarters of 2010 and the first two quarters of 2011 was recorded based upon the
results of our 2010 analysis, which did not result in a significant change in the expected lifetime revenues of AVONEX from
the 2009 analysis.

The results of our 2011 analysis reflected an increase in the expected lifetime revenue of AVONEX. This increase in the
expected lifetime revenues of AVONEX was primarily attributable to changes in expected impact of competitor products. As a
result, amortization recorded for the third and fourth quarters of 2011 and the first two quarters of 2012 decreased from those
amounts recorded in the previous four quarters.

Our most recent long range planning cycle was completed in the third quarter of 2012, which reflected a small decrease
in the expected lifetime revenue of AVONEX. Based upon this analysis, amortization recorded in relation to our core intangible
asset for the third and fourth quarters of 2012 increased in comparison to amounts recorded in the first half of 2012.

The estimated future amortization of our core intangible asset related to AVONEX is expected to be as follows:

(In millions) As of December 31, 2012

2013 $ 162.7
2014 . 1414
2015 123.7
2016 103.8
2017 87.2

Total $ 618.8

We monitor events and expectations regarding product performance. If there are any indications that the assumptions
underlying our most recent analysis would be different than those utilized within our current estimates, our analysis would be
updated and may result in a significant change in the anticipated lifetime revenue of AVONEX determined during our most
recent annual review.
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Fair Value Adjustment of Contingent Consideration

For the Years Ended % Change
December 31, 2012 2011
. compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Fair value adjustment of contingent
consideration $ 272§ 36.1 $ — 24.1% **

The consideration for certain of our acquisitions includes future payments that are contingent upon the occurrence of a
particular factor or factors. For acquisitions completed after January 1, 2009, we record a contingent consideration obligation
for such contingent consideration payments at its fair value on the acquisition date. We revalue our acquisition-related
contingent consideration obligations each reporting period. Changes in the fair value of our contingent consideration
obligations, other than changes due to payments, are recognized as a fair value adjustment of contingent consideration within
our consolidated statements of income.

In connection with our acquisition of Stromedix, Inc. in March 2012, we recorded a contingent consideration obligation
of $122.2 million. The fair value of this contingent consideration obligation as of December 31, 2012 was $135.3 million. The
increase in the fair value of this obligation of $13.1 million since the acquisition date was primarily due to changes in the
discount rate and in the probability and expected timing related to the achievement of certain developmental milestones.

Upon completion of our purchase of the noncontrolling interest in our joint venture investments in Biogen Dompé SRL
and Biogen Dompé Switzerland GmbH in September 2011, we recorded a contingent consideration obligation of $38.8 million.
The fair value of this contingent consideration obligation as of December 31, 2012 and 2011 was $29.8 million and $31.9
million, respectively. The decrease in the fair value of this obligation of $9.0 million since the acquisition date was primarily
due to changes in the probability and expected timing related to the achievement of certain cumulative sales-based and
developmental milestones and in the discount rate as well as the payment of a $4.0 million developmental milestone.

In connection with our acquisition of Biogen Idec International Neuroscience GmbH (BIN), formerly Panima
Pharmaceuticals AG (Panima), in December 2010, we recorded a contingent consideration obligation of $81.2 million. The fair
value of this contingent consideration obligation as of December 31, 2012 and 2011 was $128.8 million and $119.1 million,
respectively. The increase in the fair value of this obligation of $47.6 million since the acquisition date was primarily due to
changes in the discount rate and in the probability and expected timing related to the achievement of certain remaining
developmental milestones, offset by payments of $7.5 million in developmental milestones.

Restructuring Charge

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Restructuring charge $ 22 % 190 §$ 75.2 (88.4)% (74.71Y%

In November 2010, we announced a number of strategic, operational, and organizational initiatives designed to provide a
framework for the future growth of our business and realign our overall structure to become a more efficient and cost effective
organization. As part of this initiative:

+  We out-licensed or terminated certain research and development programs, including those in oncology and
cardiovascular medicine, that are no longer a strategic fit for us.

*  We completed a 13% reduction in workforce spanning our sales, research and development, and administrative functions.

»  We vacated and recognized the sale of the San Diego, California facility as well as consolidated certain of our
Massachusetts facilities.

As a result of these initiatives, we realized annual operating expense savings of which the substantial majority have been
realized within research and development and selling, general and administrative expense. These savings were offset by costs
associated with initiatives to grow our business. We have also increased our workforce to support our growth initiatives,
including efforts to bring forward our late stage pipeline.
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Costs associated with our workforce reduction primarily related to employee severance and benefits. Facility
consolidation costs are primarily comprised of charges associated with closing these facilities, related lease obligations and
additional depreciation recognized when the expected useful lives of certain assets have been shortened due to the
consolidation and closing of related facilities and the discontinuation of certain research and development programs. As of
December 31, 2012, substantially all restructuring charges have been incurred and paid.

The following table summarizes the activity of our restructuring liability:

(In millions) Workforce Reduction  Facility Consolidation Total
Restructuring reserve as of December 31, 2010 $ 606 $ 58 § 66.4
Expense 15.8 24 18.2
Payments (81.8) 3.9 (85.7)
Adjustments to previous estimates, net 2.9 — 2.9
Other adjustments 8.6 3.2) 5.4
Restructuring reserve as of December 31, 2011 $ 03 $ 1.1 $ 1.4
Payments 0.3) (L.D) (1.4)
Restructuring reserve as of December 31, 2012 $ — § — § —

Acquired In-process Research and Development (IPR&D)

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Acquired in-process research and
development $ — 3 — 3 245.0 —% (100.0)%

In August 2010, we entered into a license agreement with Knopp for the development, manufacture and
commercialization of dexpramipexole. We have since discontinued development of dexpramipexole. As we determined that we
were the primary beneficiary of this relationship, we consolidated the results of Knopp and recorded an IPR&D charge of
approximately $205.0 million upon initial consolidation within our consolidated statements of income for 2010. We attributed
approximately $145.0 million of the total IPR&D charge to the noncontrolling interest, representing the noncontrolling
interest’s ownership interest in the equity of Knopp. For additional information related to this transaction, please read Note 20,
Investments in Variable Interest Entities to our consolidated financial statements included in this report.

In connection with our acquisition of Biogen Idec Hemophilia Inc., formerly Syntonix Pharmaceuticals, Inc. (Syntonix),
in January 2007, we agreed to make additional payments based upon the achievement of certain milestone events. One of these
milestones was achieved when, in January 2010, we initiated patient enrollment in a registrational trial of Factor IX in
hemophilia B. As a result of the achievement of this milestone we paid approximately $40.0 million to the former shareholders
of Syntonix, which was reflected as a charge to acquired IPR&D within our consolidated statement of income for 2010.

Gain on Sale of Rights
For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Gain on sale of rights $ 468 $ N \ - *ok —9%

During the third quarter of 2012, we sold all of our rights, including rights to royalties, related to BENLYSTA
(belimumab) to a DRI Capital managed fund (DRI). We were entitled to these rights pursuant to a license agreement with
Human Genome Sciences, Inc. and GlaxoSmithKline plc. For additional information related to this transaction, please read
Note 4, Gain on Sale of Rights to our consolidated financial statements included in this report.
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Other Income (Expense), Net

For the Years Ended % Change
December 31, 2012 2011
t t
(In millions, except percentages) 2012 2011 2010 °°m§(’,'f fd 0 °°m§’5’f§d 0
Other income (expense), net $ 0.7 $ (13.5) § (19.0) (94.8)% (28.9)%

For 2012 compared to 2011, the change in other income (expense), net was primarily due to an increase in interest income
due to acceleration of interest imputed on originally discounted accounts receivables during the second quarter of 2012, which
were collected in Spain in advance of original estimates, offset by an increase in interest expense due to a decrease in the
amount of capitalized interest. Other income (expense), net in 2012 includes a gain of $9.0 million recognized upon our
acquisition of Stromedix in March 2012, which was based on the value derived from the purchase price of our equity interest
held in Stromedix prior to the acquisition. The amount in 2011 includes a gain of $13.8 million on the sale of stock from our
strategic investments portfolio that was deemed no longer strategic.

For 2011 compared to 2010, the change in other income (expense), net was primarily due to a decrease in interest expense
driven by an increase in the amount of capitalized interest and a decrease in losses recognized in our strategic investment
portfolio offset by a decrease in interest income due to lower interest yields on cash, cash equivalents, and marketable securities
offset by an increase in average cash balances.

For additional information related to our strategic investments, please read Note 10, Financial Instruments to our
consolidated financial statements included in this report.

Income Tax Provision

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Effective tax rate on pre-tax income 25.4% 26.0% 26.9% (2.3)% (3.3)%
Income tax expense $ 4706 $ 4445 $ 3313 59 % 342 %

Our effective tax rate fluctuates from year to year due to the global nature of our operations. The factors that most
significantly impact our effective tax rate include variability in the allocation of our taxable earnings among multiple
jurisdictions, changes in tax laws, the amount and characterization of our research and development expenses, acquisitions, and
licensing transactions.

Our effective tax rate for 2012 compared to 2011 decreased primarily as a result of higher orphan drug credits for our
Factor VIII, STX-100, dexpramipexole and other orphan credit eligible clinical trials, the cessation of certain intercompany
royalties owed by a foreign wholly owned subsidiary to a U.S. wholly owned subsidiary on the international sales of one of our
products and higher deductions related to our manufacturing activities. These decreases were partially offset by the correction
of an error which had accumulated over several years in our deferred tax accounting for capitalized interest which resulted in an
expense of $29.0 million.

Our effective tax rate for 2011 compared to 2010 decreased primarily due to our 2010 license and collaboration
agreement with Knopp, which negatively impacted our 2010 effective tax rate due to the attribution to noncontrolling interest
of $145.0 million of the associated [PR&D charge. Because the attributed amount was not an expense for tax purposes, our tax
rate was unfavorably impacted by 2.8 percentage points. In addition, during 2011, we experienced an increase in research and
development expenditures eligible for the orphan drug credit, a lower effective state tax rate resulting from a change in state
law and the settlement of outstanding matters related to state and federal audits. These favorable items were offset by a higher
percentage of our 2011 profits being earned in higher tax rate jurisdictions, principally the U.S., and a non-deductible charge
for contingent consideration associated with the acquisition of Panima.

For additional infom3ation related to income taxes for 2012, 2011 and 2010, please read Note 18, Income Taxes to our
consolidated financial statements included in this report.
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Equity in Loss of Investee, Net of Tax

For the Years Ended % Change
December 31, 2012 2011
rae compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Equity in loss of investee, net of tax $ 45 $ — 8 — *x —%

In February 2012, we finalized an agreement with Samsung BioLogics that established an entity, Samsung Bioepis, to
develop, manufacture and market biosimilar pharmaceuticals. We account for this investment under the equity method of
accounting. We recognize our share of the results of operations related to our investment in Samsung Bioepis one quarter in
arrears. For additional information related to this transaction, please read Note 21, Collaborative and Other Relationships to
our consolidated financial statements included in this report.

Noncontrolling Interest

For the Years Ended % Change
December 31, 2012 2011
compared to compared to
(In millions, except percentages) 2012 2011 2010 2011 2010
Net income (loss) attributable to
noncontrolling interests, net of tax $ — 3 323 § (106.7) (100.0)% (130.3)%

For 2012 compared to 2011, the change in net income attributable to noncontrolling interests, net of tax, reflects a
reduction in earnings from our foreign joint ventures due to our purchase of the noncontrolling interest in our joint venture
investments described below. Amounts recognized during 2011 also reflect the attribution of a $10.0 million milestone payment
to Knopp upon dosing the first patient in a registrational study for dexpramipexole as well as the attribution of a $15.0 million
milestone payment to Neurimmune upon our submission of an IND application for BIIB037. For 2011 compared to 2010, the
change in net income attributable to noncontrolling interests, net of tax, primarily resulted from the impact of our Knopp
transaction recorded in 2010, offset by a $25.0 million payment made to Cardiokine for termination of our lixivaptan
collaboration agreement.

On September 6, 2011, we completed the purchase of the noncontrolling interest in our joint venture investments in
Biogen Dompé SRL and Biogen Dompé Switzerland GmbH, our respective sales affiliates in Italy and Switzerland. Prior to
this transaction, our consolidated financial statements reflected 100% of the operations of these joint venture investments and
we recorded net income (loss) attributable to noncontrolling interests in our consolidated statements of income based on the
percentage of ownership interest retained by our joint venture partners. We have continued to consolidate the operations of
these entities following our purchase of the noncontrolling interest; however, as of September 6, 2011, we no longer allocate
50% of the earnings of these ventures to net income (loss) attributable to noncontrolling interests as Biogen Dompé SRL and
Biogen Dompé Switzerland GmbH became wholly-owned subsidiaries of ours.

Cambridge Leases

In July 2011, we executed leases for two office buildings currently under construction in Cambridge, Massachusetts with
a planned occupancy during the second half of 2013. Construction of these facilities began in late 2011. These buildings will
serve as the future location of our corporate headquarters and will provide additional general and administrative and research
and development office space.

As a result of our decision to relocate our corporate headquarters to Cambridge, Massachusetts, we expect to vacate part
of our Weston, Massachusetts facility in the second half of 2013 upon completion of the new buildings and incur a charge
between $15.0 million to $30.0 million. This estimate represents our remaining lease obligation for the vacated portion of our
Weston facility, net of sublease income expected to be received. In addition, this decision has shortened the expected useful
lives of certain leasehold improvements and other assets at our Weston facility and will result in approximately $15.0 million to
$20.0 million of additional depreciation. As of December 31, 2012 and 2011, approximately $11.4 million and $4.7 million of
this additional depreciation has been recognized.
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Research Triangle Park Lease

In December 2012, we entered into an arrangement with Eisai, Inc. to lease a portion of their facility in RTP to
manufacture our and Eisai's oral solid dose products and for Eisai to provide us with vial-filling services for biologic therapies
and packaging services for oral solid dose products. The 10 year lease agreement, which is cancellable after 5 years and will
become effective in February 2013, gives us the option to purchase the facility.

Market Risk

We conduct business globally. As a result, our international operations are subject to certain opportunities and risks which
may affect our results of operations, including volatility in foreign currency exchange rates or weak economic conditions in the
foreign markets in which we operate.

Foreign Currency Exchange Risk

Our results of operations are subject to foreign currency exchange rate fluctuations due to the global nature of our
operations. While the financial results of our global activities are reported in U.S. dollars, the functional currency for most of
our foreign subsidiaries is their respective local currency. Fluctuations in the foreign currency exchange rates of the countries in
which we do business will affect our operating results, often in ways that are difficult to predict.

Our net income may also fluctuate due to the impact of our foreign currency hedging program, which is designed to
mitigate, over time, a portion of the impact resulting from volatility in exchange rate changes on revenues. We use foreign
currency forward contracts to manage foreign currency risk with the majority of our forward contracts used to hedge certain
forecasted revenue transactions denominated in foreign currencies in the next 12 months. For a more detailed disclosure of our
hedges outstanding, please read Note 11, Derivative Instruments to our consolidated financial statements included in this report.
Our ability to mitigate the impact of exchange rate changes on revenues and net income diminishes as significant exchange rate
fluctuations are sustained over extended periods of time. Other foreign currency gains or losses arising from our operations are
recognized in the period in which we incur those gains or losses.

Pricing Pressure

Global economic conditions continue to present challenges for our industry. The global economic downturn and the
deterioration of credit and economic conditions continue to impact our results of operations, particularly in countries where
government-sponsored healthcare systems are the primary payers for healthcare. Global economic conditions may be further
impacted by additional negative economic developments in countries such as Italy, Portugal and Spain, whose sovereign debt
credit ratings have been downgraded. As a result, many countries worldwide, particularly those within the European Union, are
reducing their public expenditures in an effort to achieve cost savings.

Governments in a number of international markets in which we operate, including Germany, France, Italy, the United
Kingdom, Portugal and Spain have announced or implemented measures aimed at reducing healthcare costs to constrain the
overall level of government expenditures. The implementation of measures varies by country and include, among other things,
mandatory rebates and discounts, price reductions and suspensions on pricing increases on pharmaceuticals. Certain
implemented measures negatively impacted our revenues in 2011 and 2012. We expect to see continued efforts to achieve
additional reductions in public expenditures and consequently expect that our revenues and results of operations will be further
negatively impacted if these, similar or more extensive measures are, or continue to be, implemented in these and other
countries in which we operate. Based upon our most recent estimates, we expect that such measures will reduce our revenues in
2013 by approximately $45.0 to $60.0 million.

In addition, certain countries set prices by reference to the prices in other countries where our products are marketed.
Thus, our inability to secure adequate prices in a particular country may impair our ability to obtain acceptable prices in
existing and potential new markets and limit market growth. The continued implementation of pricing actions throughout
Europe may also lead to higher levels of parallel trade.

Generally, in the United States there are fewer government-imposed constraints on the pricing of pharmaceuticals.
However, given current trends in health care costs, we expect increased focus on overall health care expenditures in 2013 and
beyond that may result in, among other things, constraints on pharmaceutical pricing, changes in level of rebates and other
reimbursement mechanisms, the permissibility of cross-border trade, and the use of comparative effectiveness research.
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Credit Risk

We are subject to credit risk from our accounts receivable related to our product sales. The majority of our accounts
receivable arise from product sales in the U.S. and Europe with concentrations of credit risk limited due to the wide variety of
customers and markets using our products, as well as their dispersion across many different geographic areas. Our accounts
receivable are primarily due from wholesale distributors, public hospitals and other government entities. We monitor the
financial performance and credit worthiness of our large customers so that we can properly assess and respond to changes in
their credit profile. We operate in certain countries where weakness in economic conditions has resulted in extended collection
periods. We continue to monitor these conditions, including the volatility associated with international economies and the
relevant financial markets, and assess their possible impact on our business. Our historical write-offs of accounts receivable
have not been significant.

Although our contractual payment terms have not changed, over the past year we noted greater volatility in the amount
and timing of collections of accounts receivable balances in certain countries. In countries where we have experienced a pattern
of extended payments and we expect to collect receivables greater than one year from the time of sale, we have discounted our
receivables and reduced related revenues over the period of time that we estimate those amounts will be paid using the
country’s market-based borrowing rate for such period. The related receivables are classified at the time of sale as long-term
assets.

Within the European Union, our accounts receivable in Spain, Italy and Portugal continue to be subject to significant
payment delays due to government funding and reimbursement practices. Deteriorating credit and economic conditions have
generally led to an increase in the average length of time that it takes to collect our accounts receivable in these countries,
although these countries have introduced programs to pay down significantly overdue payables. Specifically during the third
quarter of 2012, as part of a new program to resolve outstanding amounts long overdue, the Portuguese government paid us
approximately $21.2 million, contributing to a decrease in our accounts receivable in Portugal. Also during this period, Portugal
enacted legislation to limit their total expenditure on total pharmaceutical products. In recognizing revenue in Portugal, we
have estimated the effect of these caps in determining our price. Similarly, in June 2012, the Spanish government paid us
approximately $112.0 million, contributing to a significant decrease in our accounts receivables in Spain. Our net accounts
receivable balances from product sales in Italy, Portugal and Spain totaled $207.5 million and $235.0 million as of
December 31, 2012 and 2011, respectively, of which $17.6 million and $126.5 million were classified as non-current and
included within investments and other assets within our consolidated balance sheets as of those dates. Approximately $11.8
million and $56.0 million of the aggregated balances for these four countries were overdue more than one year as of
December 31, 2012 and 2011, respectively.

Our balance sheet exposure to Greece has been limited as we maintain no investment holdings backed by the Greek
government and our only receivables in this market are due from our distributor, which totaled approximately $0.6 million and
$4.0 million as of December 31, 2012 and 2011, respectively. These receivables remain current and in compliance with their
contractual due dates. However, due to the current uncertainty, we recognize sales in Greece on a cash collection basis.

We believe that our allowance for doubtful accounts was adequate as of December 31, 2012 and 2011, respectively.
However, if significant changes occur in the availability of government funding or the reimbursement practices of these or
other governments, we may not be able to collect on amounts due to us from customers in such countries and our results of
operations could be adversely affected.
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Financial Condition and Liquidity

Our financial condition is summarized as follows:

As of December 31,

% Change
2012
compared to
(In millions, except percentages) 2012 2011 2011
Financial assets:
Cash and cash equivalents $ 570.7 $ 514.5 10.9 %
Marketable securities — current 1,135.0 1,176.1 3.5%
Marketable securities — non-current 2,036.7 1,416.7 43.8 %
Total cash, cash equivalents and marketable securities $ 37424 § 3,107.3 204 %
Borrowings:
Current portion of notes payable and line of credit $ 4534 $ 33 *x
Notes payable, line of credit, and other financing arrangements 687.4 1,060.8 (35.2)%
Total borrowings $ 1,1408 $ 1,064.1 72 %
Working Capital:
Current assets $ 32443 § 2,975.4 9.0 %
Current liabilities (1,657.4) (912.9) 81.6 %
Total working capital $ 1,586.9 $ 2,062.5 23.1)%

For the year ended December 31, 2012, certain significant cash flows were as follows:

*  $133.2 million in cash collections on accounts receivable balances in Spain and Portugal as part of new programs to

resolve outstanding amounts long overdue;

$984.7 million used for share repurchases;

$526.6 million in total payments for income taxes;

*  $254.5 million used for purchases of property, plant and equipment;

$72.4 million of net cash paid for the acquisition of Stromedix, Inc.;

$67.5 million in proceeds from the issuance of stock for share-based compensation arrangements;

$46.8 million in proceeds from the sale of our royalty and other rights to BENLYSTA,;

¢  $71.0 million in upfront payments made to Isis, recognized as research and development expense, pursuant to our

collaboration agreements dated January, June, and December 2012; and

*  $32.1 million in contributions made to Samsung Bioepis.

For the year ended December 31, 2011, certain significant cash flows were as follows:

*  $314.7 million in proceeds from the issuance of stock for share-based compensation arrangements;

receivables;

$498.0 million used for share repurchases;

$332.7 million in total payments for income taxes;

$208.0 million used for purchases of property, plant and equipment;
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+  $148.3 million of payments made for the purchase of the noncontrolling interest in our joint venture investments in
Biogen Dompé SRL and Biogen Dompé Switzerland GmbH;

+  $36.8 million in upfront payment to Portola under our October 2011 license agreement and a $8.2 million investment in
the equity of Portola;

+  $25.0 million milestone payment made to Acorda capitalized as an intangible asset.

We have historically financed our operating and capital expenditures primarily through cash flows earned through our
operations. We expect to continue funding our current and planned operating requirements principally through our cash flows
from operations, as well as our existing cash resources. We believe that existing funds, when combined with cash generated
from operations and our access to additional financing resources, if needed, are sufficient to satisfy our operating, working
capital, strategic alliance, milestone payment, capital expenditure and debt service requirements for the foreseeable future. In
addition, we may choose to opportunistically return cash to shareholders and pursue other business initiatives, including
acquisition and licensing activities. We may, from time to time, also seek additional funding through a combination of new
collaborative agreements, strategic alliances and additional equity and debt financings or from other sources should we identify
a significant new opportunity.

We consider the unrepatriated cumulative earnings of certain of our foreign subsidiaries to be invested indefinitely
outside the U.S. Of the total cash, cash equivalents and marketable securities at December 31, 2012, approximately $1.4 billion
was generated from operations in foreign jurisdictions and is intended for use in our foreign operations or in connection with
business development transactions outside of the U.S. In managing our day-to-day liquidity in the U.S., we do not rely on the
unrepatriated earnings as a source of funds and we have not provided for U.S. federal or state income taxes on these
undistributed foreign earnings.

For additional information related to certain risks that could negatively impact our financial position or future results of
operations, please read the “Risk Factors” and “Quantitative and Qualitative Disclosures About Market Risk” sections of this
report.

Share Repurchase Programs

In February 2011, our Board of Directors authorized the repurchase of up to 20.0 million shares of common stock. This
authorization does not have an expiration date. In 2012, approximately 7.8 million shares were repurchased at a cost of $984.7
million.

We repurchased approximately 6.0 million shares at a cost of approximately $498.0 million under the 2011 authorization
in 2011.

Approximately 6.2 million shares of our common stock remain available for repurchase under the 2011 authorization.

Cash, Cash Equivalents and Marketable Securities

Until required for another use in our business, we invest our cash reserves in bank deposits, certificates of deposit,
commercial paper, corporate notes, U.S. and foreign government instruments and other interest bearing marketable debt
instruments in accordance with our investment policy. We mitigate credit risk in our cash reserves and marketable securities by
maintaining a well-diversified portfolio that limits the amount of exposure as to institution, maturity, and investment type. We
also limit our exposure to European sovereign debt securities and maintain no holdings with respect to certain euro-zone states,
such as Portugal, Italy, Greece, and Spain. The value of our investments, however, may be adversely affected by increases in
interest rates, downgrades in the credit rating of the corporate bonds included in our portfolio, instability in the global financial
markets that reduces the liquidity of securities included in our portfolio, and by other factors which may result in declines in the
value of the investments. Each of these events may cause us to record charges to reduce the carrying value of our investment
portfolio if the declines are other-than-temporary or sell investments for less than our acquisition cost which could adversely
impact our financial position and our overall liquidity. For a summary of the fair value and valuation methods of our
marketable securities please read Note 9, Fair Value Measurements to our consolidated financial statements included in this
report.

The increase in cash, cash equivalents and marketable securities from December 31, 2011 is primarily due to net cash
flows provided by operating activities and proceeds from the issuance of stock for share-based compensation arrangements
offset by share repurchases, costs associated with a business acquisition and new license agreements and purchases of property,
plant and equipment.
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Borrowings

In June 2012 our $360.0 million senior unsecured revolving credit facility expired and was not renewed.

We have $450.0 million aggregate principal amount of 6.0% Senior Notes due March 1, 2013 and $550.0 million
aggregate principal amount of 6.875% Senior Notes due March 1, 2018.

In connection with our 2006 distribution agreement with Fumedica, we issued notes totaling 61.4 million Swiss Francs
which were payable to Fumedica in varying amounts from June 2008 through June 2018. Our remaining note payable to
Fumedica had a present value of 16.4 million Swiss Francs ($17.9 million) and 18.6 million Swiss Franc ($19.7 million) as of

December 31, 2012 and 2011, respectively.

For a summary of the fair and carrying values of our outstanding borrowings as of December 31, 2012 and 2011, please
read Note 9, Fair Value Measurements to our consolidated financial statements included in this report.

Working Capital
We define working capital as current assets less current liabilities. The decrease in working capital from December 31,
2011 reflects an increase in total current assets of $268.9 million offset by a greater increase in total current liabilities of $744.5
million. The increase in total current liabilities primarily resulted from the inclusion of our 6.0% Senior Notes, which are due
March 1, 2013, as a component of total current liabilities. The increase in total current assets was primarily driven by an
increase in inventory and accounts receivables offset by a decrease in our total financial assets classified as current.

Cash Flows

Our net cash flows are summarized as follows:

For the Years Ended % Change
December 31, 2012 2011
compared to compared to

(In millions, except percentages) 2012 2011 2010 2011 2010
Net cash flows provided by operating
activities $ 1,8799 § 1,727.7  $ 1,624.7 8.8 % 6.3 %
Net cash flows (used in) provided by
investing activities $ (950.3) $ (1,650.3) $ 3453 (42.4)% **
Net cash flows used in financing activities $ (877.5) $ (319.9) $ (1,784.9) ** 82.1)%

Operating Activities
Cash flows from operating activities represent the cash receipts and disbursements related to all of our activities other
than investing and financing activities. We expect cash provided from operating activities will continue to be our primary
source of funds to finance operating needs and capital expenditures for the foreseeable future.

Operating cash flow is derived by adjusting our net income for:

*  Non-cash operating items such as depreciation and amortization, impairment charges and share-based compensation
charges;

»  Changes in operating assets and liabilities which reflect timing differences between the receipt and payment of cash
associated with transactions and when they are recognized in results of operations; and

*  Changes associated with the fair value of contingent milestones associated with our acquisitions of businesses and
payments related to collaborations.

For 2012 compared to 2011, the increase in cash provided by operating activities was driven by an increase in net
income, primarily resulting from increased product revenue, and higher accrued balances offset by an increase in deferred

income taxes and inventory balances.

For 2011 compared to 2010, the increase in cash provided by operating activities was driven by an increase in net income
primarily resulting from increased product revenues and $104.6 million in proceeds from Dompé Farmaceutici SpA for the
purchase of Biogen Dompé SRL’s outstanding receivables, offset by increased inventory balances and lower liabilities.
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Investing Activities

For 2012 compared to 2011, the increase in net cash flows provided by investing activities is primarily due to a decrease
in the net purchases of marketable securities offset by the net cash paid for the acquisition of Stromedix. Net purchases of
marketable securities totaled $584.8 million in 2012, compared to $1,420.3 million in 2011.

For 2011 compared to 2010, the decrease in net cash flows provided by investing activities is primarily due to an increase
in the net purchases of marketable securities. Net purchases of marketable securities totaled $1,420.3 million in 2011, compared
to net proceeds received from sales and maturities of marketable securities totaling $680.3 million in 2010. Net cash flows used
in investing activities for 2010 also reflect $85.0 million in net payments made to Knopp under our 2010 license and stock
purchase agreements.

Financing Activities

For 2012 compared to 2011, the increase in net cash flows used in financing activities is due primarily to an increase in
the amounts of our common stock we repurchased as well as a decrease in proceeds from the issuance of stock for share-based
compensation arrangements. We received $67.5 million in 2012, compared to $314.7 million in 2011, related to stock option
exercises and stock issuances under our employee stock purchase plan.

For 2011 compared to 2010, the decrease in net cash flows used in financing activities is due primarily to a decrease in
the amounts of our common stock we repurchased and higher proceeds from the issuance of stock for share-based
compensation arrangements in 2011, offset by the $148.3 million of payments made in 2011 for the purchase of the
noncontrolling interest in our joint venture investments in Biogen Dompé SRL and Biogen Dompé Switzerland GmbH. In
addition, we received $314.7 million in 2011 compared to $183.5 million in 2010, related to stock option exercises and stock
issuances under our employee stock purchase plan. Cash used in financing activities during 2011, also includes the repayment
of amounts outstanding under Biogen Dompé SRL’s line of credit in connection with our recent purchase of the noncontrolling
interest in our joint venture investment in Biogen Dompé SRL.

Contractual Obligations and Off-Balance Sheet Arrangements

Contractual Obligations

The following table summarizes our contractual obligations as of December 31, 2012, excluding amounts related to
uncertain tax positions, amounts payable to tax authorities, funding commitments, contingent milestone payments, contingent
consideration and our financing arrangements, as described below.

Payments Due by Period
Less than 1to3 3toS After

(In millions) Total 1 Year Years Years 5 Years
Non-cancellable operating leases (1), (2) $ 6548 $ 456 $ 1122 § 98.8 $ 398.2
Notes payable (3) 1,218.0 495.8 81.9 81.2 559.1
Purchase and other obligations (4) 97.5 92.1 4.4 0.7 0.3
Defined benefit obligation 36.4 — — — 36.4

Total contractual obligations $ 2,006.7 $ 6335 $ 198.5 $ 180.7 $ 994.0

(1) We lease properties and equipment for use in our operations. In addition to rent, the leases may require us to pay
additional amounts for taxes, insurance, maintenance and other operating expenses. Amounts reflected within the table,
detail future minimum rental commitments under non-cancelable operating leases as of December 31 for each of the
periods presented.

(2) Includes future minimum rental commitments related to leases executed for two buildings currently under construction in
Cambridge, Massachusetts, with a planned occupancy during the second half of 2013. For additional information related
to our leases in Cambridge, Massachusetts, please read Note 12, Property, Plant and Equipment to our consolidated
financial statements included in this report.

Includes future minimum rental commitments of $9.3 million related to our lease arrangement with Eisai. The 10 year
lease agreement, which is cancellable after 5 years and will become effective in February 2013, gives us the option to
purchase the facility.

(3) Notes payable includes principal and interest payments.
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(4) Purchase and other obligations include our obligations of approximately $14.4 million related to the fair value of net
liabilities on derivative contracts due in less than one year, approximately $5.4 million related to fixed obligations for the
purchase of natural gas and approximately $4.0 million related to obligations for communication services.

Tax Related Obligations

We exclude liabilities pertaining to uncertain tax positions from our summary of contractual obligations as we cannot
make a reliable estimate of the period of cash settlement with the respective taxing authorities. As of December 31, 2012, we
have approximately $71.7 million of liabilities associated with uncertain tax positions.

Other Funding Commitments

As of December 31, 2012, our cash contributions to Samsung Bioepis totaled 36.0 billion South Korean won
(approximately $32.1 million). We are obligated to fund an additional 13.5 billion South Korean won (approximately
$12.5 million), which is due within the next year. For additional information related to our relationship with Samsung Bioepis,
please read Note 21, Collaborative and Other Relationships to our consolidated financial statements included in this report.

As of December 31, 2012, we have funding commitments of up to approximately $11.6 million as part of our investment
in biotechnology oriented venture capital funds.

As of December 31, 2012, we have several on-going clinical studies in various clinical trial stages. Our most significant
clinical trial expenditures are to clinical research organizations (CROs). The contracts with CROs are generally cancellable,
with notice, at our option. We have recorded accrued expenses of approximately $26.5 million on our consolidated balance
sheet for expenditures incurred by CROs as of December 31, 2012. We have approximately $440.0 million in cancellable future
commitments based on existing CRO contracts as of December 31, 2012.

Contingent Milestone Payments

Based on our development plans as of December 31, 2012, we have committed to make potential future milestone
payments to third parties of up to approximately $1.5 billion as part of our various collaborations, including licensing and
development programs. Payments under these agreements generally become due and payable only upon achievement of certain
development, regulatory or commercial milestones. Because the achievement of these milestones had not occurred as of
December 31, 2012, such contingencies have not been recorded in our financial statements.

We anticipate that we may pay approximately $14.5 million of milestone payments in 2013, provided various
development, regulatory or commercial milestones are achieved. Amounts related to contingent milestone payments are not
considered contractual obligations as they are contingent on the successful achievement of certain development, regulatory
approval and commercial milestones. These milestones may not be achieved.

Contingent Consideration

In connection with our purchase of the noncontrolling interests in our joint venture investments in Biogen Dompé SRL
and Biogen Dompé Switzerland GmbH and our acquisitions of Stromedix, Biogen Idec International Neuroscience GmbH,
Biogen Idec Hemophilia Inc., and Fumapharm AG, we agreed to make additional payments of up to approximately $1.0 billion
based upon the achievement of certain milestone events. These milestones may not be achieved.

As the acquisitions of the noncontrolling interests in our joint venture investments and our acquisitions of Stromedix and
Biogen Idec International Neuroscience GmbH occurred after January 1, 2009, we record contingent consideration liabilities at
their fair value on the acquisition date and revalue these obligations each reporting period. For additional information related to
these transactions please read Note 2, Acquisitions, to these consolidated financial statements.

In connection with our acquisition of Biogen Idec Hemophilia Inc. (BIH), formerly Syntonix in January 2007, we agreed
to pay up to an additional $80.0 million if certain milestone events associated with the development of BIH’s lead product,
long-lasting recombinant Factor IX are achieved. The first $40.0 million contingent payment was achieved in the first quarter
0f 2010. An additional $20.0 million contingent payment will occur if prior to the tenth anniversary of the closing date, the
FDA grants approval of a Biologic License Application for Factor IX. A second $20.0 million contingent payment will occur if
prior to the tenth anniversary of the closing date, a marketing authorization is granted by the EMA for Factor IX. For additional
information related to our acquisition of BIH, please read Note 2, Acquisitions to our consolidated financial statements included
in this report.
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In 2006, we acquired Fumapharm AG. As part of this acquisition we acquired FUMADERM and TECFIDERA (together,
Fumapharm Products). We paid $220.0 million upon closing of the transaction and will pay an additional $15.0 million if a
Fumapharm Product is approved for MS in the U.S. or E.U. We would also be required to make the following additional
milestone payments to Fumapharm AG based on the attainment of certain sales levels of Fumapharm Products, less certain
costs as defined in the acquisition agreement:

Cumulative Sales Level

Each additional

Prior 12 Month Sales $500M $1.0B $2.0B $3.0B up 2)15‘502](3).0B
Payment Amount (In millions)

< $500 million $ — $ — — 3 — § —
$500 million — $1.0 billion 22.0 25.0 50.0 50.0 50.0
$1.0 billion — $1.5 billion — 50.0 100.0 100.0 100.0
$1.5 billion — $2.0 billion — — 150.0 150.0 150.0
$2.0 billion — $2.5 billion — _ 200.0 200.0 200.0
$2.5 billion — $3.0 billion — — — 250.0 250.0
> $3.0 billion — — — — 300.0

These payments will be accounted for as an increase to goodwill as incurred, in accordance with the accounting standard
applicable to business combinations when we acquired Fumapharm. Payments are due within 30 days following the end of the
quarter in which the applicable sales level has been reached and are based upon the total sales of Fumapharm Products in the
prior twelve month period.

Financing Arrangement

In July 2011, we executed leases for two office buildings currently under construction in Cambridge, Massachusetts with
a planned occupancy during the second half of 2013. Construction of these facilities began in late 2011. In accordance with
accounting guidance applicable to entities involved with the construction of an asset that will be leased when the construction is
completed, we are considered the owner of these properties during the construction period. Accordingly, we record an asset
along with a corresponding financing obligation on our consolidated balance sheet for the amount of total project costs incurred
related to the construction in progress for these buildings through completion of the construction period. Upon completion of
the buildings, we will assess and determine if the assets and corresponding liabilities should be derecognized. As of
December 31, 2012 and 2011, cost incurred by the developer in relation to the construction of these buildings totaled
approximately $86.5 million and $2.2 million, respectively. '

Other Off-Balance Sheet Arrangements

We do not have any relationships with entities often referred to as structured finance or special purpose entities that were
established for the purpose of facilitating off-balance sheet arrangements. As such, we are not exposed to any financing,
liquidity, market or credit risk that could arise if we had engaged in such relationships. We consolidate variable interest entities
if we are the primary beneficiary.

Legal Matters

For a discussion of legal matters as of December 31, 2012, please read Note 22, Litigation to our consolidated financial
statements included in this report.

Critical Accounting Estimates

The preparation of our consolidated financial statements, which have been prepared in accordance with accounting
principles generally accepted in the U.S. (U.S. GAAP), requires us to make estimates, judgments and assumptions that may
affect the reported amounts of assets, liabilities, equity, revenues and expenses, and related disclosure of contingent assets and
liabilities. We base our estimates on historical experience and on various other assumptions that we believe are reasonable, the
results of which form the basis for making judgments about the carrying values of assets and liabilities. We evaluate our
estimates, judgments and assumptions on an ongoing basis. Actual results may differ from these estimates under different
assumptions or conditions.
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Revenue Recognition and Related Allowances

We recognize revenue when all of the following criteria are met: persuasive evidence of an arrangement exists; delivery
has occurred or services have been rendered; our price to the customer is fixed or determinable; and collectability is reasonably
assured.

Product Revenues

Revenues from product sales are recognized when title and risk of loss have passed to the customer, which is typically
upon delivery. However, sales of TYSABRI in the U.S. are recognized on the “sell-through” model, that is, upon shipment of
the product by Elan to its third party distributor rather than upon shipment to Elan. The timing of distributor orders and
shipments can cause variability in earnings.

Revenues from Unconsolidated Joint Business

We collaborate with Genentech on the development and commercialization of RITUXAN. Revenues from unconsolidated
joint business consist of (1) our share of pre-tax co-promotion profits in the U.S.; (2) reimbursement of our selling and
development expense in the U.S.; and (3) revenue on sales of RITUXAN in the rest of world, which consists of our share of
pre-tax co-promotion profits in Canada and royalty revenue on sales of RITUXAN outside the U.S. and Canada by F.
Hoffmann-La Roche Ltd. (Roche) and its sublicensees. Pre-tax co-promotion profits are calculated and paid to us by Genentech
in the U.S. and by Roche in Canada. Pre-tax co-promotion profits consist of U.S. and Canadian sales of RITUXAN to third-
party customers net of discounts and allowances less the cost to manufacture RITUXAN, third-party royalty expenses, and
distribution, selling and marketing, and joint development expenses incurred by Genentech, Roche and us. We record our share
of the pre-tax co-promotion profits in Canada and royalty revenues on sales of RITUXAN outside the U.S. on a cash basis.
Additionally, our share of the pre-tax co-promotion profits in the U.S. includes estimates made by Genentech and us and those
estimates are subject to change. Actual results may ultimately differ from our estimates.

Reserves for Discounts and Allowances

We establish reserves for trade term discounts, wholesaler incentives, Medicaid and managed care rebates, VA and PHS
discounts, product returns and other governmental discounts or applicable allowances associated with the implementation of
pricing actions in certain of international markets in which we operate. These reserves are based on estimates of the amounts
earned or to be claimed on the related sales. Our estimates take into consideration our historical experience, current contractual
and statutory requirements, specific known market events and trends and forecasted customer buying patterns. If actual results
vary, we may need to adjust these estimates, which could have an effect on earnings in the period of the adjustment. The
estimates we make with respect to these allowances represent the most significant judgments with regard to revenue
recognition.

In addition to the discounts and rebates described above and classified as a reduction of revenue, we also maintain certain
customer service contracts with distributors and other customers in the distribution channel that provide us with inventory
management and distribution services.

Bad Debt Reserves

Bad debt reserves are based on our estimated uncollectible accounts receivable. Given our historical experience with bad
debts, combined with our credit management policies and practices, we do not presently maintain significant bad debt reserves.
However certain of our customers are based in countries where the economic conditions continue to present challenges. We
continue to monitor these conditions and associated impacts on the financial performance and credit worthiness of our large
customers so that we can properly assess and respond to changes in their credit profile. Our historical write-offs of accounts
receivable have not exceeded management’s estimates.

Concentrations of Credit Risk

The majority of our receivables arise from product sales in the United States and Europe and are primarily due from
wholesale distributors, public hospitals and other government entities. We monitor the financial performance and credit
worthiness of our large customers so that we can properly assess and respond to changes in their credit profile. We continue to
monitor economic conditions, including the volatility associated with international economies, and associated impacts on the
relevant financial markets and our business, especially in light of the global economic downturn. The credit and economic
conditions within many of the international markets in which we operate, particularly in certain countries throughout Europe,
such as Italy, Spain and Portugal, have continued to deteriorate throughout 2012. These conditions have resulted in, and may
continue to result in, an increase in the average length of time that it takes to collect on our accounts receivable outstanding in
these countries.
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In countries where we have experienced a pattern of extended payments and we expect to collect receivables greater than
one year from the time of sale, we have discounted our receivables and reduced related revenues over the period of time that we
estimate those amounts will be paid using the country’s market-based borrowing rate for such period. The related receivables
are classified at the time of sale as long-term assets.

To date, we have not experienced any significant losses with respect to the collection of our accounts receivable. If
economic conditions worsen and/or the financial condition of our customers were to further deteriorate, our risk of
collectability may increase, which may result in additional allowances and/or significant bad debts.

For additional information related to our concentration of credit risk associated with our accounts receivable balances,
please read the subsection above entitled “Credit Risk” in this “Management’s Discussion and Analysis of Financial Condition
and Results of Operations.”

Royalty Revenues

We receive royalty revenues under license agreements with a number of third parties that sell products based on
technology we have developed or to which we own rights. The license agreements provide for the payment of royalties to us
based on sales of these licensed products. There are no future performance obligations on our part under these license
agreements. We record these revenues based on estimates of the sales that occurred during the relevant period. The relevant
period estimates of sales are based on interim data provided by licensees and analysis of historical royalties that have been paid
to us, adjusted for any changes in facts and circumstances, as appropriate. We maintain regular communication with our
licensees in order to assess the reasonableness of our estimates. Differences between actual royalty revenues and estimated
royalty revenues are adjusted for in the period in which they become known, typically the following quarter. Historically,
adjustments have not been material when compared to actual amounts paid by licensees. To the extent we do not have sufficient
ability to accurately estimate revenues, we record such revenues on a cash basis.

Clinical Trial Expenses

Clinical trial expenses include expenses associated with CROs. The invoicing from CROs for services rendered can lag
several months. We accrue the cost of services rendered in connection with CRO activities based on our estimate of site
management, monitoring costs, and project management costs. We maintain regular communication with our CROs to gauge
the reasonableness of our estimates. Differences between actual clinical trial expenses and estimated clinical trial expenses
recorded have not been material and are adjusted for in the period in which they become known. We also accrue the costs of
ongoing clinical trials associated with programs that have been terminated or discontinued for which there is no future
economic benefit at the time the decision is made to terminate or discontinue the program.

Consolidation of Variable Interest Entities

We consolidate variable interest entities in which we are the primary beneficiary. For such consolidated entities where we
own or are exposed to less than 100% of the economics, we record noncontrolling interest in our statement of income for the
current results allocated to the third party equity interests.

In determining whether we are the primary beneficiary of a variable interest entity, we consider a number of factors,
including our ability to direct the activities that most significantly affect the entity’s economic success, our contractual rights
and responsibilities under the arrangement and the significance of the arrangement to each party. These considerations impact
the way we account for our existing collaborative and joint venture relationships and may result in the future consolidation of
companies or entities with which we have collaborative or other arrangements.

Inventory

Inventories are stated at the lower of cost or market with cost determined in a manner that approximates the first-in, first-
out (FIFO) method. Included in inventory are raw materials used in the production of multiple pre-clinical and clinical
products, which are expensed as research and development costs when consumed.

Capitalization of Inventory Costs

Our policy is to capitalize inventory costs associated with our products prior to regulatory approval, when, based on
management’s judgment, future commercialization is considered probable and the future economic benefit is expected to be
realized. We consider numerous attributes in evaluating whether the costs to manufacture a particular product should be
capitalized as an asset. We assess the regulatory approval process and where the particular product stands in relation to that
approval process, including any known safety or efficacy concerns, potential labeling restrictions and other impediments to
approval. We evaluate our anticipated research and development initiatives and constraints relating to the product and the
indication in which it will be used. We consider our manufacturing environment including our supply chain in determining
logistical constraints that could hamper approval or commercialization. We consider the shelf life of the product in relation to
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the expected timeline for approval and we consider patent related or contract issues that may prevent or delay :
commercialization. We also base our judgment on the viability of commercialization, trends in the marketplace and market
acceptance criteria. Finally, we consider the reimbursement strategies that may prevail with respect to the product and assess
the economic benefit that we are likely to realize.

We expense previously capitalized costs related to pre-approval inventory upon a change in such judgment, due to,
among other potential factors, a denial or significant delay of approval by necessary regulatory bodies. As of December 31,
2012, $38.3 million of our inventory, including costs associated with our TECFIDERA, Serum-Free AVONEX, Factor VIII and
Factor IX programs, have been capitalized in advance of regulatory approval. As of December 31, 2011, the carrying value of
our inventory did not include any costs associated with products that had not yet received regulatory approval.

There is a risk inherent in these judgments and any changes we make in these judgments may have a material impact on
our results in future periods.

Obsolescence and Unmarketable Inventory

We periodically review our inventories for excess or obsolete inventory and write-down obsolete or otherwise
unmarketable inventory to its estimated net realizable value. If the actual net realizable value is less than that estimated by us,
or if it is determined that inventory utilization will further diminish based on estimates of demand, additional inventory write-
downs may be required. Additionally, our products are subject to strict quality control and monitoring which we perform
throughout the manufacturing process. In the event that certain batches or units of product no longer meet quality specifications
or become obsolete due to expiration, we will record a charge to cost of sales to write-down any obsolete or otherwise
unmarketable inventory to its estimated net realizable value. In all cases, product inventory is carried at the lower of cost or its
estimated net realizable value.

Acquired Intangible Assets, including In-process Research and Development

We have acquired, and expect to continue to acquire, intangible assets through the acquisition of biotechnology
companies or through the consolidation of variable interest entities. These intangible assets primarily consist of technology
associated with human therapeutic products and in-process research and development product candidates. When significant
identifiable intangible assets are acquired, we generally engage an independent third-party valuation firm to assist in
determining the fair values of these assets as of the acquisition date. Management will determine the fair value of less
significant identifiable intangible assets acquired. Discounted cash flow models are typically used in these valuations, and these
models require the use of significant estimates and assumptions including but not limited to:

+  estimating the timing of and expected costs to complete the in-process projects;

»  projecting regulatory approvals;

estimating future cash flows from product sales resulting from completed products and in process projects; and
+ developing appropriate discount rates and probability rates by project.

We believe the fair values assigned to the intangible assets acquired are based upon reasonable estimates and assumptions
given available facts and circumstances as of the acquisition dates.

If these projects are not successfully developed, the sales and profitability of the company may be adversely affected in
future periods. Additionally, the value of the acquired intangible assets may become impaired. We believe that the foregoing
assumptions used in the IPR&D analysis were reasonable at the time of the respective acquisition. No assurance can be given,
however, that the underlying assumptions used to estimate expected project sales, development costs or profitability, or the
events associated with such projects, will transpire as estimated.

Effective January 1, 2009, if we are purchasing a business, the acquired IPR&D is measured at fair value, capitalized as
an intangible asset and tested for impairment at least annually until commercialization, after which time the IPR&D is
amortized over its estimated useful life. If we acquire an asset or group of assets, that do not meet the definition of a business
under applicable accounting standards; the acquired IPR&D is expensed on its acquisition date. Future costs to develop these
assets are recorded to expense as they are incurred if the technology lacks alternative future uses.

62



Impairment and Amortization of Long-lived Assets and Accounting for Goodwill

Long-lived Assets Other than Goodwill

Long-lived assets to be held and used, including property plant and equipment as well as intangible assets, including
IPR&D and trademarks, totaled approximately $3,373.8 million as of December 31, 2012 and are reviewed for impairment
whenever events or changes in circumstances indicate that the carrying amount of the assets may not be recoverable. We review
our intangible assets with indefinite lives for impairment annually, as of October 31, and whenever events or changes in
circumstances indicate that the carrying value of an asset may not be recoverable.

When performing our impairment assessment, we first assess qualitative factors to determine whether it is necessary to
recalculate the fair value of our intangible assets with indefinite lives. If we believe, as a result of the qualitative assessment,
that it is more-likely-than-not that the fair value of our intangible assets with indefinite lives is less than its carrying amount, we
calculate the fair value using the same methodology as described above. If the carrying value of our intangible assets with
indefinite lives exceeds its fair value, then the intangible asset is written-down to their fair values.

Our most significant intangible asset is the core technology related to our AVONEX product. We believe the economic
benefit of our core technology is consumed as revenue is generated from our AVONEX product, which we refer to as the
economic consumption amortization model. This amortization methodology involves calculating a ratio of actual current period
sales to total anticipated sales for the life of the product and applying this ratio to the carrying amount of the intangible asset.
An analysis of the anticipated product sales of AVONEX is performed at least annually during our long range planning cycle,
and this analysis serves as the basis for the calculation of our economic consumption amortization model. This analysis is based
upon certain assumptions that we evaluate on a periodic basis, such as the anticipated product sales of AVONEX and AVONEX
related products and expected impact of competitor products and our own pipeline product candidates, as well as the issuance
of new patents or the extension of existing patents. We completed our most recent long range planning cycle in the third quarter
of 2012.

We monitor events and expectations regarding product performance. If there are any indications that the assumptions
underlying our most recent analysis would be different than those utilized within our current estimates, our analysis would be
updated and may result in a significant change in the anticipated lifetime revenue of AVONEX determined during our most
recent annual review.

We did not recognize an impairment charge related to our long-lived assets during 2012, 2011 and 2010.

Gooadwill

Goodwill totaled approximately $1,201.3 million as of December 31, 2012, and relates largely to amounts that arose in
connection with the merger of Biogen, Inc. and IDEC Pharmaceuticals Corporation. Our goodwill balances represent the
difference between the purchase price and the fair value of the identifiable tangible and intangible net assets when accounted
for using the purchase method of accounting.

We assess our goodwill balance within our single reporting unit annually, as of October 31, and whenever events or
changes in circumstances indicate the carrying value of goodwill may not be recoverable to determine whether any impairment
in this asset may exist and, if so, the extent of such impairment. We first assess qualitative factors to determine whether it is
necessary to perform the current two-step impairment test. If we believe, as a result of the qualitative assessment, that it is
more-likely-than-not that the fair value of our reporting unit is less than its carrying amount, the quantitative two-step
impairment test is required; otherwise, no further testing is required. In the first step, we compare the fair value of our reporting
unit to its carrying value. If the carrying value of the net assets assigned to the reporting unit exceeds the fair value of our
reporting unit, then the second step of the impairment test is performed in order to determine the implied fair value of our
reporting unit’s goodwill. If the carrying value of our reporting unit’s goodwill exceeds its implied fair value, then the company
records an impairment loss equal to the difference.

We completed our required annual impairment test in the fourth quarter of 2012, 2011 and 2010 and determined in each
of those periods that the carrying value of goodwill was not impaired. In each year, the fair value of our reporting unit, which
includes goodwill, was significantly in excess of the carry value of our reporting unit.
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Investments, including Fair Value Measures and Impairments

We invest in various types of securities, including short-term and long-term marketable securities, principally corporate
notes, government securities including government sponsored enterprise mortgage-backed securities and credit card and auto
loan asset-backed securities, in which our excess cash balances are invested.

In accordance with the accounting standard for fair value measurements we have classified our financial assets as
Level 1, 2 or 3 within the fair value hierarchy. Fair values determined by Level | inputs utilize quoted prices (unadjusted) in
active markets for identical assets that we have the ability to access. Fair values determined by Level 2 inputs utilize data points
that are observable such as quoted prices, interest rates and yield curves. Fair values determined by Level 3 inputs utilize
unobservable data points for the asset.

As noted in Note 9, Fair Value Measurements to our consolidated financial statements, a majority of our financial assets
have been classified as Level 2. These assets have been initially valued at the transaction price and subsequently valued
utilizing third party pricing services. The pricing services use many observable market inputs to determine value, including
reportable trades, benchmark yields, credit spreads, broker/dealer quotes, bids, offers, current spot rates and other industry and
economic events. We validate the prices provided by our third party pricing services by understanding the models used,
obtaining market values from other pricing sources and analyzing pricing data in certain instances.

We also have some investments classified as Level 3 whose fair value is initially measured at transaction prices and
subsequently valued using the pricing of recent financing or by reviewing the underlying economic fundamentals and
liquidation value of the companies. We apply judgments and estimates when we validate the prices provided by third parties.
While we believe the valuation methodologies are appropriate, the use of valuation methodologies is highly judgmental and
changes in methodologies can have a material impact on our results of operations.

Impairment

We conduct periodic reviews to identify and evaluate each investment that has an unrealized loss, in accordance with the
meaning of other-than-temporary impairment and its application to certain investments. An unrealized loss exists when the
current fair value of an individual security is less than its amortized cost basis. Unrealized losses on available-for-sale debt
securities that are determined to be temporary, and not related to credit loss, are recorded, net of tax, in accumulated other
comprehensive income.

For available-for-sale debt securities with unrealized losses, management performs an analysis to assess whether we
intend to sell or whether we would more likely than not be required to sell the security before the expected recovery of the
amortized cost basis. Where we intend to sell a security, or may be required to do so, the security’s decline in fair value is
deemed to be other-than-temporary and the full amount of the unrealized loss is reflected within earnings as an impairment
loss.

Regardless of our intent to sell a security, we perform additional analysis on all securities with unrealized losses to
evaluate losses associated with the creditworthiness of the security. Credit losses are identified where we do not expect to
receive cash flows sufficient to recover the amortized cost basis of a security and are reflected within earnings as an impairment
loss.

Share-Based Compensation

We make certain assumptions in order to value and record expense associated with awards made under our share-based
compensation arrangements. Changes in these assumptions may lead to variability with respect to the amount of expense we
recognize in connection with share-based payments.

Determining the appropriate valuation model and related assumptions requires judgment, and includes estimating the
expected market price of our stock on vesting date and stock price volatility as well as the term of the expected awards.
Determining the appropriate amount to expense based on the anticipated achievement of performance targets requires
judgment, including forecasting the achievement of future financial targets. The estimate of expense is revised periodically
based on the probability of achieving the required performance targets and adjustments are made throughout the performance
as appropriate. The cumulative impact of any revision is reflected in the period of change.

We also estimate forfeitures over the requisite service period when recognizing share-based compensation expense based
on historical rates and forward-looking factors; these estimates are adjusted to the extent that actual forfeitures differ, or are
expected to materially differ, from our estimates.
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Contingent Consideration

For acquisitions completed after January 1, 2009, we record contingent consideration resulting from a business
combination at its fair value on the acquisition date. Each reporting period thereafter, we revalue these obligations and record
increases or decreases in their fair value as an adjustment to contingent consideration expense within the consolidated statement
of income. Changes in the fair value of the contingent consideration obligations can result from adjustments to the discount
rates and periods, updates in the assumed achievement or timing of any development milestones, or changes in the probability
of certain clinical events and changes in the assumed probability associated with regulatory approval. These fair value
measurements represent Level 3 measurements as they are based on significant inputs not observable in the market.

Significant judgment is employed in determining the appropriateness of these assumptions as of the acquisition date and
for each subsequent period. Accordingly, changes in assumptions described above, could have a material impact on the amount
of contingent consideration expense we record in any given period.

Income Taxes

We prepare and file income tax returns based on our interpretation of each jurisdiction’s tax laws and regulations. In
preparing our consolidated financial statements, we estimate our income tax liability in each of the jurisdictions in which we
operate by estimating our actual current tax expense together with assessing temporary differences resulting from differing
treatment of items for tax and financial reporting purposes. These differences result in deferred tax assets and liabilities, which
are included in our consolidated balance sheets. Significant management judgment is required in assessing the realizability of
our deferred tax assets. In performing this assessment, we consider whether it is more likely than not that some portion or all of
the deferred tax assets will not be realized. The ultimate realization of deferred tax assets is dependent upon the generation of
future taxable income during the periods in which those temporary differences become deductible. In making this
determination, under the applicable financial accounting standards, we are allowed to consider the scheduled reversal of
deferred tax liabilities, projected future taxable income, and the effects of tax planning strategies. Our estimates of future
taxable income include, among other items, our estimates of future income tax deductions related to the exercise of stock
options. In the event that actual results differ from our estimates, we adjust our estimates in future periods and we may need to
establish a valuation allowance, which could materially impact our financial position and results of operations.

We account for uncertain tax positions using a “more-likely-than-not” threshold for recognizing and resolving uncertain
tax positions. We evaluate uncertain tax positions on a quarterly basis and consider various factors, that include, but are not
limited to, changes in tax law, the measurement of tax positions taken or expected to be taken in tax returns, the effective
settlement of matters subject to audit, new audit activity and changes in facts or circumstances related to a tax position. We
adjust the level of the liability to reflect any subsequent changes in the relevant facts surrounding the uncertain positions. Our
liabilities for uncertain tax positions can be relieved only if the contingency becomes legally extinguished through either
payment to the taxing authority or the expiration of the statute of limitations, the recognition of the benefits associated with the
position meet the “more-likely-than-not” threshold or the liability becomes effectively settled through the examination process.
We consider matters to be effectively settled once the taxing authority has completed all of its required or expected examination
procedures, including all appeals and administrative reviews; we have no plans to appeal or litigate any aspect of the tax
position; and we believe that it is highly unlikely that the taxing authority would examine or re-examine the related tax
position. We also accrue for potential interest and penalties, related to unrecognized tax benefits in income tax expense.

As of December 31, 2012, our non-U.S. subsidiaries’ undistributed foreign earnings included in consolidated retained
earnings and other basis differences aggregated approximately $3.3 billion. We intend to reinvest these earnings indefinitely in
operations outside the U.S.; however, if we decide to repatriate funds in the future to execute our growth initiatives or to fund
any other liquidity needs, the resultant tax consequences would negatively impact our results of operations. The residual U.S.
tax liability, if such amounts were remitted, would be between $800 million to $900 million as of December 31, 2012.

Contingencies

We are currently involved in various claims and legal proceedings. On a quarterly basis, we review the status of each
significant matter and assess its potential financial exposure. If the potential loss from any claim, asserted or unasserted, or
legal proceeding is considered probable and the amount can be reasonably estimated, we accrue a liability for the estimated
loss. Significant judgment is required in both the determination of probability and the determination as to whether an exposure
is reasonably estimable. Because of uncertainties related to these matters, accruals are based only on the best information
available at the time. As additional information becomes available, we reassess the potential liability related to pending claims
and litigation and may revise our estimates. These revisions in the estimates of the potential liabilities could have a material
impact on our consolidated results of operations and financial position.
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New Accounting Standards

For a discussion of new accounting standards please read Note 1, Summary of Significant Accounting Principles to our
consolidated financial statements included in this report.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

We have operations or maintain distribution relationships in the U.S., Europe, Middle East, Canada, Central and South
America, Australia, New Zealand, Japan, China, India and elsewhere in Asia in connection with the sale of AVONEX and
TYSABRI and in Germany in connection with the sale of FUMADERM. FAMPYRA is commercially available throughout the
European Union and in Canada, Australia, New Zealand, Israel and South Korea. In addition, we receive royalty revenues
based on worldwide product sales by our licensees and through Genentech on sales of RITUXAN in the rest of world. As a
result, our financial position, results of operations and cash flows can be affected by market fluctuations in foreign exchange
rates, primarily with respect to the Euro, Canadian dollar, Swiss franc, Danish krone, Swedish krona, British pound, and
Japanese yen.

We use foreign currency forward contracts to manage foreign currency risk but do not engage in currency speculation.
The majority of our forward contracts are used to hedge certain forecasted revenue transactions denominated in foreign
currencies. We also use forward contracts to mitigate the foreign currency exposure related to certain balance sheet items. We
have not elected hedge accounting for the balance sheet related items.

The following quantitative information includes the impact of currency movements on forward contracts used in both
programs. As of December 31, 2012 and 2011, a hypothetical adverse 10% movement in foreign exchange rates compared to
the U.S. dollar across all maturities (for example, a strengthening of the Euro) would result in a hypothetical decrease in the fair
value of forward contracts of approximately $76.7 million and $79.6 million, respectively. Our use of this methodology to
quantify the market risk of such instruments should not be construed as an endorsement of its accuracy or the accuracy of the
related assumptions. The quantitative information about market risk is limited because it does not take into account all foreign
currency operating transactions.

In addition, the fair value of our marketable securities is subject to change as a result of potential changes in market
interest rates. The potential change in fair value for interest rate sensitive instruments has been assessed on a hypothetical
100 basis point adverse movement across all maturities. As of December 31, 2012 and 2011, we estimate that such hypothetical
adverse 100 basis point movement would result in a hypothetical loss in fair value of approximately $23.8 million and
$17.9 million, respectively, to our interest rate sensitive instruments.

The returns from cash, cash equivalents and marketable securities will vary as short-term interest rates change. A 100
basis-point adverse movement (decrease) in short-term interest rates would decrease interest income by approximately $17.5
million and $14.8 million as of December 31, 2012 and 2011, respectively.

Item 8. Consolidated Financial Statements and Supplementary Data

The information required by this Item 8 is contained on pages F-1 through F-67 of this report and is incorporated herein
by reference.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
None.
Item 9A. Controls and Procedures

Disclosure Controls and Procedures and Internal Control over Financial Reporting

Controls and Procedures

We have carried out an evaluation, under the supervision and with the participation of our management, including our
principal executive officer and principal financial officer, of the effectiveness of the design and operation of our disclosure
controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended),
as of December 31, 2012. Based upon that evaluation, our principal executive officer and principal financial officer concluded
that, as of the end of the period covered by this report, our disclosure controls and procedures are effective in ensuring that
(a) the information required to be disclosed by us in the reports that we file or submit under the Securities Exchange Act is
recorded, processed, summarized and reported within the time periods specified in the SEC’s rules and forms, and (b) such
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information is accumulated and communicated to our management, including our principal executive officer and principal
financial officer, as appropriate to allow timely decisions regarding required disclosure. In designing and evaluating our
disclosure controls and procedures, our management recognized that any controls and procedures, no matter how well designed
and operated, can provide only reasonable assurance of achieving the desired control objectives, and our management
necessarily was required to apply its judgment in evaluating the cost-benefit relationship of possible controls and procedures.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting during the quarter ended December 31, 2012 that
have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.

Management’s Annual Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over our financial reporting.
Internal control over financial reporting is defined in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act as a
process designed by, or under the supervision of, a company’s principal executive and principal financial officers and effected
by a company’s board of directors, management and other personnel to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statements for external purposes in accordance with U.S. GAAP. Our
internal control over financial reporting includes those policies and procedures that:

«  pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect our transactions and
dispositions of our assets;

»  provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with U.S. GAAP, and that our receipts and expenditures are being made only in accordance with
authorizations of our management and directors; and

«  provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of
our assets that could have a material effect on our financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements.
Projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

Our management assessed the effectiveness of our internal control over financial reporting as of December 31, 2012. In
making this assessment, management used the criteria set forth by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO) in Internal Control — Integrated Framework.

Based on our assessment, our management has concluded that, as of December 31, 2012, our internal control over
financial reporting is effective based on those criteria.

The effectiveness of our internal control over financial reporting as of December 31, 2012 has been audited by
PricewaterhouseCoopers LLP, an independent registered public accounting firm, as stated in their report, which is included
herein.

Item 9B. Other Information

None.
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PART III

Item 10. Directors, Executive Officers and Corporate Governance

The information concerning our executive officers is set forth under the heading “Our Executive Officers” in Part 1 of
this report. The text of our code of business conduct, which includes the code of ethics that applies to our principal executive
officer, principal financial officer, principal accounting officer or controller, and persons performing similar functions, is posted
on our website, www.biogenidec.com, under the “Corporate Governance” subsection of the “About Us” section of the site. We
intend to make all required disclosures regarding any amendments to, or waivers from, provisions of our code of business
conduct at the same location of our website. We include our website address in this report only as an inactive textual reference
and do not intend it to be an active link to our website.

The response to the remainder of this item is incorporated by reference from the discussion responsive thereto in the
sections entitled “Proposal 1 — Election of Directors,” “Corporate Governance,” “Stock Ownership — Section 16(a)
Beneficial Ownership Reporting Compliance” and “Miscellaneous — Stockholder Proposals™ contained in the proxy statement
for our 2013 annual meeting of stockholders.

Item 11. Executive Compensation

The response to this item is incorporated by reference from the discussion responsive thereto in the sections entitled
“Executive Compensation and Related Information” and “Corporate Governance” contained in the proxy statement for our
2013 annual meeting of stockholders.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The response to this item is incorporated by reference from the discussion responsive thereto in the sections entitled
“Stock Ownership” and “Equity Compensation Plan Information” contained in the proxy statement for our 2013 annual
meeting of stockholders.

Item 13. Certain Relationships and Related Transactions, and Director Independence

The response to this item is incorporated by reference from the discussion responsive thereto in the sections entitled
“Certain Relationships and Related Person Transactions” and “Corporate Governance” contained in the proxy statement for
our 2013 annual meeting of stockholders.

Item 14. Principal Accountant Fees and Services

The response to this item is incorporated by reference from the discussion responsive thereto in the section entitled
“Proposal 2 — Ratification of the Selection of our Independent Registered Public Accounting Firm” contained in the proxy
statement for our 2013 annual meeting of stockholders.
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PART IV

Item 15. Exhibits, Financial Statement Schedules

a. (1) Consolidated Financial Statements:

The following financial statements are filed as part of this report:

Financial Statements Page Number

Consolidated Statements of Income F-2
Consolidated Statements of Comprehensive Income F-3
Consolidated Balance Sheets F-4
Consolidated Statements of Cash Flows F-5
Consolidated Statements of Equity F-6
Notes to Consolidated Financial Statements F-9
Report of Independent Registered Public Accounting Firm F-68

(2) Financial Statement Schedules

Schedules are omitted because they are not applicable, or are not required, or because the information is included
in the consolidated financial statements and notes thereto.

(3) Exhibits

The exhibits listed on the Exhibit Index beginning on page A-1, which is incorporated herein by reference, are filed or
furnished as part of this report or are incorporated into this report by reference.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused
this report to be signed on its behalf by the undersigned, thereunto duly authorized.

BIOGEN IDEC INC.

By: /s/ GEORGE A. SCANGOS
George A. Scangos
Chief Executive Officer

Date: February 5, 2013
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Pursuant to the requirements the Securities Exchange Act of 1934, this report has been signed below by the following
persons on behalf of the registrant and in the capacities and on the dates indicated.

Name

/s/ GEORGE A. SCANGOS

George A. Scangos

/S/ PAUL J. CLANCY

Paul J. Clancy

/s/  GREGORY F. COvINO

Gregory F. Covino

/S/ WILLIAM D. YOUNG

William D. Young

/S/ ALEXANDER J. DENNER

Alexander J. Denner

/s/ CAROLINE D. DORSA

Caroline D. Dorsa

/S/ NANCY L. LEAMING

Nancy L. Leaming

/s/  RICHARD C. MULLIGAN

Richard C. Mulligan

/s/  ROBERT W. PANGIA

Robert W. Pangia

/S/ STELIOS PAPADOPOULOS

Stelios Papadopoulos

/S/ BRIAN S. POSNER

Brian S. Posner

/s/  ERIC K. ROWINSKY

Eric K. Rowinsky

/S/ LYNN SCHENK

Lynn Schenk

/S/  STEPHEN A. SHERWIN

Stephen A. Sherwin

Capacity

Director and Chief Executive Officer
(principal executive officer)

Executive Vice President, Finance and
Chief Financial Officer (principal
financial officer)

Vice President, Finance, Chief
Accounting Officer and Controller
(principal accounting officer)

Director and Chairman of the Board of
Directors

Director
Director
Director
Director
Director
Director

Director

Director

Director

Director
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February 5, 2013

February S, 2013

February 5, 2013

February 5, 2013

February 5, 2013

February S, 2013

February 5, 2013

February 1, 2013

February 5, 2013

February 5, 2013

February 5, 2013

February 5, 2013

February 5, 2013
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BIOGEN IDEC INC. AND SUBSIDIARIES
CONSOLIDATED FINANCIAL STATEMENTS

Page Number
Consolidated Statements of Income F-2
Consolidated Statements of Comprehensive Income F-3
Consolidated Balance Sheets F-4
Consolidated Statements of Cash Flows F-5
Consolidated Statements of Equity F-6
Notes to Consolidated Financial Statements F-9
Report of Independent Registered Public Accounting Firm F-68

See accompanying notes to these consolidated financial statements.
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BIOGEN IDEC INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF INCOME
(In thousands, except per share amounts)

For the Years Ended December 31,

2012 2011 2010
* Revenues:
Product, net $ 4,166,074 $ 3,836,117 $ 3,470,056
Unconsolidated joint business 1,137,923 996,597 1,077,244
Other 212,464 215,920 169,123
Total revenues 5,516,461 5,048,634 4,716,423
Cost and expenses:
Cost of sales, excluding amortization of acquired intangible
assets 545,494 466,780 400,262
Research and development 1,334,919 1,219,602 1,248,604
Selling, general and administrative 1,277,465 1,056,133 1,031,540
Collaboration profit sharing 317,895 317,771 258,071
Amortization of acquired intangible assets 202,204 208,566 - 208,928
Fair value adjustment of contingent consideration 27,202 36,065 —
Restructuring charge 2,225 19,026 75,153
Acquired in-process research and development — — 244,976
Total cost and expenses 3,707,404 3,323,943 3,467,534
Gain on sale of rights 46,792 — —
Income from operations 1,855,849 1,724,691 1,248,889
Other income (expense), net (744) (13,477) (18,983)
Income before income tax expense and equity in loss of investee,
net of tax 1,855,105 1,711,214 1,229,906
Income tax expense 470,554 444,528 331,333
Equity in loss of investee, net of tax 4,518 — —
Net income 1,380,033 1,266,686 898,573
Net income (loss) attributable to noncontrolling interests, net of
tax — 32,258 (106,700)
Net income attributable to Biogen Idec Inc. $ 1,380,033 $ 1,234,428 §$ 1,005,273
Net income per share:
Basic earnings per share attributable to Biogen Idec Inc. $ 580 $ 509 $ 3.98
Diluted earnings per share attributable to Biogen Idec Inc. $ 576 $ 504 8§ 3.94
Weighted-average shares used in calculating:
Basic earnings per share attributable to Biogen Idec Inc. 237,938 242,395 252,307
Diluted earnings per share attributable to Biogen Idec Inc. 239,740 245,033 254,867

See accompanying notes to these consolidated financial statements.
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BIOGEN IDEC INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(In thousands)
For the Years Ended December 31,
2012 2011 2010
Net income $ 1,380,033 §$ 1,234,428 $ 1,005,273
Other comprehensive income:
Unrealized gains (losses) on securities available for sale:
Unrealized gains (losses) recognized during the period, net of
tax of $2,940, $133 and $6,345 5,080 (224) 10,775
Less: reclassification adjustment for gains (losses) included in
net income, net of tax of $486, $7,155 and $5,656 (903) (12,184) (9,631)
Unrealized gains (losses) on securities available for sale, net
of tax of $2,454, $7,288 and $689 4,177 (12,408) 1,144
Unrealized gains (losses) on foreign currency forward contracts:
Unrealized gains (losses) recognized during the period, net of
tax of $1,396, $3,647 and $1,268 (11,808) 32,830 9,767)
Less: reclassification adjustment for gains (losses) included in
net income, net of tax of $3,360, $1,268 and $304 (31,713) 9,767 (1,502)
Unrealized gains (losses) on foreign currency forward
contracts, net of tax of $4,756, $4,915 and $964 (43,521) 42,597 (11,269)
Unrealized gains (losses) on pension benefit obligation, net of
tax (12,656) (9,280) (1,942)
Currency translation adjustment 23,230 (25,834) (60,039)
Total other comprehensive income (loss), net of tax (28,770) (4,925) (72,106)
Comprehensive income 1,351,263 1,229,503 933,167
Comprehensive income attributable to noncontrolling interests,
net of tax 65 37,161 (108,940)
Comprehensive income attributable to Biogen Idec Inc. $ 1,351,328 $ 1,266,664 $ 824,227

See accompanying notes to these consolidated financial statements.
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BIOGEN IDEC INC. AND SUBSIDIARIES

CONSOLIDATED BALANCE SHEETS
(In thousands, except per share amounts)

As of December 31,
2012 2011
ASSETS
Current assets:
Cash and cash equivalents $ 570,721 $ 514,542
Marketable securities 1,134,989 1,176,115
Accounts receivable, net 686,848 584,603
Due from unconsolidated joint business 268,395 228,724
Inventory 447,373 326,843
Other current assets 136,011 144,600
Total current assets 3,244 337 2,975,427
Marketable securities 2,036,658 1,416,737
Property, plant and equipment, net 1,742,226 1,571,387
Intangible assets, net 1,631,547 1,608,191
Goodwill 1,201,296 1,146,314
Investments and other assets 274,054 331,548
Total assets $ 10,130,118 $ 9,049,604
LIABILITIES AND EQUITY
Current liabilities:
Current portion of notes payable and line of credit $ 453,379 $ 3,292
Taxes payable 20,066 45,939
Accounts payable 203,999 186,448
Accrued expenses and other 979,945 677,210
Total current liabilities 1,657,389 912,889
Notes payable, line of credit and other financing arrangements 687,396 1,060,808
Long-term deferred tax liability 217,272 248,644
Other long-term liabilities 604,266 400,276
Total liabilities 3,166,323 2,622,617
Commitments and contingencies
Equity:
Biogen Idec Inc. shareholders’ equity
Preferred stock, par value $0.001 per share — —
Common stock, par value $0.0005 per share 127 128
Additional paid-in capital 3,854,525 4,185,048
Accumulated other comprehensive income (loss) (55,305) (26,535)
Retained earnings 4,486,794 3,106,761
Treasury stock, at cost; 17,655 shares and 13,518 shares, respectively (1,324,618) (839,903)
Total Biogen Idec Inc. shareholders’ equity 6,961,523 6,425,499
Noncontrolling interests 2,272 1,488
Total equity 6,963,795 6,426,987
Total liabilities and equity $ 10,130,118 $ 9,049,604

See accompanying notes to these consolidated financial statements.

F-4



BIOGEN IDEC INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)

For the Years Ended December 31,

2012 2011 2010
Cash flows from operating activities:
Net income $ 1,380,033 $ 1,266,686 $ 898,573
Adjustments to reconcile net income to net cash flows from operating activities:
Depreciation and amortization of property, plant and equipment, and intangible assets 365,648 358,933 355,744
Acquired in-process research and development — — 271,376
Share-based compensation 118,566 113,005 167,826
Fair value adjustment of contingent consideration 27,202 36,065 —
Excess tax benefit from share-based compensation (54,738) (50,586) (13,136)
Deferred income taxes (116,900) 153,576 (81,410)
Write-down of inventory to net realizable value 24,821 25,446 11,808
Other 31,537 9,228 10,333
Changes in operating assets and liabilities, net:
Accounts receivable 3,571 (73,374) (99,227)
Due from unconsolidated joint business (39,671) (6,265) (28,670)
Inventory (140,309) (59,219) (4,527)
Other assets (27,347) (43,241) (12,584)
Accrued expenses and other current liabilities 273,372 33,722 130,875
Other liabilities and taxes payable 34,112 (36,235) 17,692
Net cash flows provided by operating activities 1,879,897 1,727,741 1,624,673
Cash flows from investing activities:
Proceeds from sales and maturities of marketable securities 2,749,558 2,276,720 2,668,694
Purchases of marketable securities (3,334,434) (3,696,995) (1,988,394)
Acquisitions of businesses and variable interest entities, net of cash acquired (72,401) (5,000) (157,428)
Purchases of property, plant and equipment (254,548) (208,020) (173,055)
Proceeds from the sale of strategic investments and long-lived assets 10,058 43,480 —
Purchases of intangible assets (6,634) (44,155) —
Purchases of other investments (41,941) (16,324) (4,492).
Net cash flows (used in) provided by investing activities (950,342) (1,650,294) 345,325
Cash flows from financing activities:
Purchase of treasury stock (984,715) (497,975) (2,077,579)
Proceeds from issuance of stock for share-based compensation arrangements 67,493 314,650 183,486
Excess tax benefit from share-based compensation 54,738 50,586 13,136
Acquisition of noncontrolling interests — (148,264) —
Net distributions to noncontrolling interests (2,726) (27,062) (23,475)
Repayments of borrowings (2,428) (11,459) (18,073)
Cash payments for contingent consideration (2,500) _ _
Net proceeds from financing arrangement for the sale of the San Diego facility — — 126,980
Other (7,340) (338) 10,606
Net cash flows used in financing activities (877,478) (319,862) (1,784,919)
Net increase (decrease) in cash and cash equivalents 52,077 (242,415) 185,079
Effect of exchange rate changes on cash and cash equivalents 4,102 (2,641) (7,370)
Cash and cash equivalents, beginning of the year 514,542 759,598 581,889
Cash and cash equivalents, end of the year $ 570,721 $ 514,542 $ 759,598

See accompanying notes to these consolidated financial statements.
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Balance, December 31, 2011
Net income

Other comprehensive income,
net of tax

Distributions to
noncontrolling interests

Capital contribution from
noncontrolling interests

Deconsolidation of
noncontrolling interests

Repurchase of common stock
for Treasury pursuant to the
2011 share repurchase plan, at
cost

Retirement of common stock
pursuant to the 2011 share
repurchase plan, at cost

Issuance of common stock
under stock option and stock
purchase plans

Issuance of common stock
under stock award plan

Compensation expense
related to share-based
payments

Tax benefit from share-based
payments

Balance, December 31, 2012

BIOGEN IDEC INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF EQUITY

(In thousands)

Preferred stock Common stock Treasury stock Total
Accumulated Biogen Idec
Additional other Inc.
paid-in comprehensive Retained shareholders’ Noncontrolling Total
Shares Amount Shares Amount capital income (loss) earnings Shares Amount equity interests equity
— 5 — 255,633 $ 128 $4,185048 $ (26,535) $ 3,106,761 (13,518) $ (839,903) $ 6,425,499 § 1,488 § 6,426,987
1,380,033 1,380,033 —_— 1,380,033
(28,770) (28,770) 65 (28,705)
— 1,199 1,199
— 73 73
3) (3 (553) (556)
(7,811) (984,715) (984,715) (984,715)
(3,674) 2) (499,998) 3,674 500,000 — —
1,039 — 67,493 67,493 67,493
1,239 1 (71,358) (71,357) (71,357)
123,956 123,956 123,956
49,387 49,387 49,387
— $ — 254237 $ 127 $3,854525 § (55,305) $ 4,486,794 (17,655) $(1,324,618) § 6,961,523 $ 2,272 $ 6,963,795

See accompanying notes to these consolidated financial statements.

F-6



Balance, December 31, 2010
Net income

Other comprehensive income,
net of tax

Distributions to
noncontrolling interests

Acquisitions of
noncontrolling interests

Repurchase of common stock
for Treasury pursuant to the
2011 share repurchase plan, at
cost

Issuance of common and
treasury stock under stock
option and stock purchase
plans

Issuance of common stock
under stock award plan

Conversion of preferred stock
Compensation expense
related to share-based
payments

Recharacterization of share-
based awards from equity to

cash-settled due to
restructuring

Tax benefit from share-based
payments

Balance, December 31, 2011

BIOGEN IDEC INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF EQUITY - (Continued)

(In thousands)
Preferred stock Common stock Treasury stock Total
Accumulated Biogen Idec
other Inc.
comprehensive Retained shareholders’ Noncontrolling Total
Shares Amount Shares Amount income (loss) earnings Shares Amount equity interests equity
8 § — 248200 $ 124 $ 3,895,103 $ (21,610) $1,872,481 (7,662) $ (349,592) $ 5,396,506 $ 52,937 $ 5,449,443
1,234,428 1,234,428 32,258 1,266,686
(4,925) (4,925) 4,903 (22)
(148) (148) (26,914) (27,062)
(125,641) (61,696) (187,337)
(6,018) (497,975) (497,975) (497,975)
5,458 3 162 7,664 314,649 314,649
1,482 1 (50,953) (50,953)
(8) 493 — —_ —
117,347 117,347
(8,172) (8,172)
50,383 50,383
— 5 - 255,633 § 128 $ 4,185048 $ (26,535) $3,106,761 (13,518) $ (839,903) $§ 6,425,499 § 1,488 $ 6,426,987

See accompanying notes to these consolidated financial statements.
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BIOGEN IDEC INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF EQUITY - (Continued)

(In thousands)
Preferred stock Common stock Treasury stock Total
Accumulated Biogen Idec
Additional other Inc.
paid-in comprehensive Retained shareholders’ Noncontrolling Total
Shares Amount Shares Amount capital income (loss) earnings Shares Amount equity interests equity
Balance, December 31, 2009 8 § — 288494 $ 144 $5,781,920 $ 50,496 $ 1,068,890 (13,639) $§ (679,920) $ 6,221,530 $ 40,352 $ 6,261,882
Net income 1,005,273 1,005,273 (106,700) 898,573
Other comprehensive '
income, net of tax (72,106) (72,106) (2,240) (74,346)
Fair value of assets and
liabilities acquired and
assigned to noncontrolling
interests (Note 20) — 145,000 145,000
Distributions to
noncontrolling interests — (33,891) (33,891)
Capital contributions from
noncontrolling interests — 2,488 2,488

Termination of relationship
with less than majority
owned subsidiary — 7,928 7,928

Repurchase of common stock

for Treasury pursuant to the

2009 and 2010 share

repurchase plans, at cost (40,294) (2,077,579) (2,077,579) (2,077,579)

Retirement of common stock
pursuant to the 2009 and
2010 share repurchase plans (40,294) (20) (2,077,559) 40,294 2,077,579 — —

Issuance of treasury stock
under stock option and stock :
purchase plans (28,632) 4,020 212,118 183,486 183,486

Issuance of treasury stock
under stock award plans (173,050) 1,957 118,210 (54,840) (54,840)

Compensation expense
related to share-based

payments 171,435 171,435 171,435
Tax benefit from share-base

payments . 19,307 19,307 19,307
Balance, December 31, 2010 8 $§ — 248200 $ 124 $3,895103 $ (21,610) $ 1,872,481 (7,662) $ (349,592) $ 5,396,506 $ 52,937 § 5,449,443

See accompanying notes to these consolidated financial statements.
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BIOGEN IDEC INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Summary of Significant Accounting Policies

Business Overview

Biogen Idec is a global biotechnology company focused on discovering, developing, manufacturing and marketing
therapies for the treatment of multiple sclerosis and other autoimmune disorders, neurodegenerative diseases and hemophilia.
We also collaborate on the development and commercialization of RITUXAN and anti-CD20 product candidates for the
treatment of non-Hodgkin's lymphoma and other conditions.

Consolidation

Our consolidated financial statements reflect our financial statements, those of our wholly-owned subsidiaries and those
of certain variable interest entities where we are the primary beneficiary. For consolidated entities where we own or are exposed
to less than 100% of the economics, we record net income (loss) attributable to noncontrolling interests in our consolidated
statements of income equal to the percentage of the economic or ownership interest retained in such entities by the respective
noncontrolling parties. Intercompany balances and transactions are eliminated in consolidation.

In determining whether we are the primary beneficiary of an entity and therefore required to consolidate, we apply a
qualitative approach that determines whether we have both (1) the power to direct the economically significant activities of the
entity and (2) the obligation to absorb losses of, or the right to receive benefits from, the entity that could potentially be

significant to that entity. These considerations impact the way we account for our existing collaborative relationships and other
arrangements. We continuously assess whether we are the primary beneficiary of a variable interest entity as changes to existing
relationships or future transactions may result in us consolidating or deconsolidating our partner(s) to collaborations and other
arrangements.

Use of Estimates

The preparation of our consolidated financial statements requires us to make estimates, judgments, and assumptions that
may affect the reported amounts of assets, liabilities, equity, revenues and expenses, and related disclosure of contingent assets
and liabilities. On an on-going basis, we evaluate our estimates and judgments and methodologies. We base our estimates on
historical experience and on various other assumptions that are believed to be reasonable, the results of which form the basis for
making judgments about the carrying values of assets and liabilities. Actual results may differ from these estimates under
different assumptions or conditions.

Revenue Recognition

We recognize revenue when all of the following criteria are met: persuasive evidence of an arrangement exists; delivery
has occurred or services have been rendered; our price to the customer is fixed or determinable; and collectability is reasonably
assured.

Product Revenues

Revenues from product sales are recognized when title and risk of loss have passed to the customer, which is typically
upon delivery. However, sales of TYSABRI in the U.S. are recognized on the “sell-through” model, that is, upon shipment of
the product by Elan Pharma International, Ltd. (Elan), an affiliate of Elan Corporation, plc, to its third party distributor rather
than upon shipment to Elan. Product revenues are recorded net of applicable reserves for discounts and allowances.

Reserves for Discounts and Allowances

We establish reserves for trade term discounts, wholesaler incentives, Medicaid rebates, Veterans Administration (VA)
and Public Health Service (PHS) discounts, managed care rebates, product returns and other governmental rebates or applicable
allowances, including those associated with the implementation of pricing actions in certain of the international markets in
which we operate. Reserves established for these discounts and allowances are classified as reductions of accounts receivable
(if the amount is payable to our direct customer) or a liability (if the amount is payable to a party other than our customer).
These reserves are based on estimates of the amounts earned or to be claimed on the related sales. Our estimates take into
consideration our historical experience, current contractual and statutory requirements, specific known market events and
trends, and forecasted customer buying patterns. Actual amounts may ultimately differ from our estimates. If actual results vary,
we will adjust these estimates, which could have an effect on earnings in the period of adjustment. The estimates we make with
respect to these allowances represent the most significant judgments with regard to revenue recognition.

Product revenue reserves are categorized as follows: discounts, contractual adjustments and returns.
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BIOGEN IDEC INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

Discount reserves include trade term discounts and wholesaler incentives. Trade term discounts and wholesaler incentive
reserves primarily relate to estimated obligations for credits to be granted to wholesalers for remitting payment on their
purchases within established incentive periods and credits to be granted to wholesalers for compliance with various
contractually-defined inventory management practices, respectively. We determine these reserves based on our experience,
including the timing of customer payments.

Contractual adjustment reserves primarily relate to Medicaid and managed care rebates, VA and PHS discounts and other
governmental rebates or applicable allowances.

*  Medicaid rebate reserves relate to our estimated obligations to states under established reimbursement arrangements.
Rebate accruals are recorded in the same period the related revenue is recognized resulting in a reduction of product
revenue and the establishment of a liability which is included in other current liabilities. Our liability for Medicaid rebates
consists of estimates for claims that a state will make for the current quarter, claims for prior quarters that have been
estimated for which an invoice has not been received, invoices received for claims from the prior quarters that have not
been paid, and an estimate of potential claims that will be made for inventory that exists in the distribution channel at
period end.

*  VArebates or chargeback reserves represent our estimated obligations resulting from contractual commitments to sell
products to qualified healthcare providers at prices lower than the list prices we charge to wholesalers which provide those
products. The wholesaler charges us for the difference between what the wholesaler pays for the products and the ultimate
selling price to the qualified healthcare providers. Rebate and chargeback reserves are established in the same period as
the related revenue is recognized resulting in a reduction in product revenue and accounts receivable. Chargeback
amounts are generally determined at the time of resale to the qualified healthcare provider from the wholesaler, and we
generally issue credits for such amounts within a few weeks of the wholesaler notifying us about the resale. Our reserves
for VA and chargebacks consists of amounts that we expect to issue for inventory that exists at the wholesalers that we
expect will be sold to qualified healthcare providers and chargebacks that wholesalers have claimed for which we have
not issued a credit.

»  Managed care rebate reserves represent our estimated obligations to third parties, primarily pharmacy benefit managers.
Rebate accruals are recorded in the same period the related revenue is recognized resulting in a reduction of product
revenue and the establishment of a liability which is included in accrued expenses and other current liabilities. These
rebates result from performance-based goals that are primarily based on attaining contractually specified sales volumes
and growth and price increase limit allowances (price protection). The calculation of the accrual for these rebates is based
on an estimate of the customer’s buying patterns and the resulting applicable contractual rebate rate(s) to be earned over a
contractual period.

»  Other governmental rebates or applicable allowances primarily relate to mandatory rebates and discounts in markets
where government-sponsored healthcare systems are the primary payers for healthcare.

Product return reserves are established for returns expected to be made by wholesalers and are recorded in the period the
related revenue is recognized, resulting in a reduction to product sales. In accordance with contractual terms, wholesalers are
permitted to return product for reasons such as damaged or expired product. The majority of wholesaler returns are due to
product expiration. Expired product return reserves are estimated through a comparison of historical return data to their related
sales on a production lot basis. Historical rates of return are determined for each product and are adjusted for known or
expected changes in the marketplace specific to each product.

In addition to the discounts and rebates described above and classified as a reduction of revenue, we also maintain certain
customer service contracts with distributors and other customers in the distribution channel that provide us with inventory
management and distribution services.

In countries where we expect to collect receivables greater than one year, at the time of sale, we discount our revenues
over the period of time that we estimate those amounts will be paid using our estimate of the country’s borrowing rate. The
related receivables are classified at the time of sale as long-term assets. We accrete interest income on these receivables, which
is recognized as a component of other income (expense), net within our consolidated statement of income.

We also distribute no-charge product to qualifying patients under our patient assistance and patient replacement goods
program. This program is administered through one of our distribution partners, which ships product for qualifying patients
from its own inventory received from us. Gross revenue and the related reserves are not recorded on product shipped under this
program and cost of sales is recorded when the product is shipped.
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Revenues from Unconsolidated Joint Business

We collaborate with Genentech on the development and commercialization of RITUXAN. For additional information
related to our collaboration with Genentech, please read Note 21, Collaborative and Other Relationships, to these consolidated
financial statements. Revenues from unconsolidated joint business consist of (1) our share of pre-tax co-promotion profits in the
U.S.; (2) reimbursement of our selling and development expense in the U.S.; and (3) revenue on sales of RITUXAN in the rest
of world, which consists of our share of pre-tax co-promotion profits in Canada and royalty revenue on sales of RITUXAN
outside the U.S. and Canada by F. Hoffmann-La Roche Ltd. (Roche) and its sublicensees. Pre-tax co-promotion profits are
calculated and paid to us by Genentech in the U.S. and by Roche in Canada. Pre-tax co-promotion profits consist of U.S. and
Canadian sales of RITUXAN to third-party customers net of discounts and allowances less the cost to manufacture RITUXAN,
third-party royalty expenses, and distribution, selling and marketing, and joint development expenses incurred by Genentech,
Roche and us. We record our share of the pretax co-promotion profits in Canada and royalty revenues on sales of RITUXAN
outside the U.S. on a cash basis. Additionally, our share of the pretax co-promotion profits in the U.S. includes estimates made
by Genentech and us and those estimates are subject to change. Actual results may ultimately differ from our estimates.

Royalty Revenues

We receive royalty revenues on sales by our licensees of other products covered under patents that we own. We do not
have future performance obligations under these license arrangements. We record these revenues based on estimates of the sales
that occurred during the relevant period. The relevant period estimates of sales are based on interim data provided by licensees
and analysis of historical royalties that have been paid to us, adjusted for any changes in facts and circumstances, as
appropriate. Differences between actual and estimated royalty revenues are adjusted for in the period in which they become
known, typically the following quarter. Historically, adjustments have not been material when compared to actual amounts paid
by licensees. If we are unable to reasonably estimate royalty revenue or do not have access to the information, then we record
royalty revenues on a cash basis.

Milestone Revenues

We execute collaborative and other agreements which may contain milestone payments. Revenues from milestones, if
they are considered substantive, are recognized upon successful accomplishment of the milestones. Determining whether a
milestone is substantive involves judgment, including an assessment of our involvement in achieving the milestones and
whether the amount of the payment is commensurate to our performance. If not considered substantive, milestones are initially
deferred and recognized over the remaining performance obligation.

Multiple-Element Revenue Arrangements

We may enter into transactions that involve the sale of products and related services under multiple element
arrangements. In accounting for these transactions, we allocate revenue to the various elements based on their selling price. The
selling price of a revenue generating element can be based on current selling prices offered by us or another party for current
products or management’s best estimate of a selling price for future products. Revenue allocated to an individual element is
recognized when all other revenue recognition criteria are met for that element.

Fair Value Measurements

We have certain financial assets and liabilities recorded at fair value which have been classified as Level 1, 2 or 3 within
the fair value hierarchy as described in the accounting standards for fair value measurements.

*  Level 1 — Fair values are determined utilizing quoted prices (unadjusted) in active markets for identical assets or
liabilities that we have the ability to access;

*  Level 2 — Fair values are determined by utilizing quoted prices for identical or similar assets and liabilities in active
markets or other market observable inputs such as interest rates, yield curves and foreign currency spot rates; and

*  Level 3 — Prices or valuations that require inputs that are both significant to the fair value measurement and
unobservable.

The majority of our financial assets and liabilities have been classified as Level 2. Our financial assets and liabilities
(which include our cash equivalents, derivative contracts, marketable debt securities, and plan assets for deferred
compensation) have been initially valued at the transaction price and subsequently valued, at the end of each reporting period,
utilizing third party pricing services or other market observable data. The pricing services utilize industry standard valuation
models, including both income and market based approaches and observable market inputs to determine value. These
observable market inputs include reportable trades, benchmark yields, credit spreads, broker/dealer quotes, bids, offers, current

spot rates and other industry and economic events.
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We validate the prices provided by our third party pricing services by reviewing their pricing methods and matrices,
obtaining market values from other pricing sources and analyzing pricing data in certain instances. After completing our
validation procedures, we did not adjust or override any fair value measurements provided by our pricing services as of
December 31, 2012 and 2011, respectively.

We also maintain venture capital investments classified as Level 3 whose fair value is initially measured at transaction
prices and subsequently valued using the pricing of recent financing or by reviewing the underlying economic fundamentals
and liquidation value of the companies. These investments include investments in certain biotechnology oriented venture
capital funds which primarily invest in small privately-owned, venture-backed biotechnology companies. The fair value of our
investments in these venture capital funds has been estimated using the net asset value of the fund. Gains and losses (realized
and unrealized) included in earnings for the period are reported in other income (expense), net. The investments cannot be
redeemed within the funds. Distributions from each fund will be received as the underlying investments of the fund are
liquidated. The funds and therefore a majority of the underlying assets of the funds will not be liquidated in the near future. We
apply judgments and estimates when we validate the prices provided by third parties. While we believe the valuation
methodologies are appropriate, the use of valuation methodologies is highly judgmental and changes in methodologies can have
a material impact on our results of operations.

Other

The carrying amounts reflected in the consolidated balance sheets for cash equivalents, current accounts receivable, due
from unconsolidated joint business, other current assets, accounts payable, and accrued expenses and other, approximate fair
value due to their short-term maturities.

Cash and Cash Equivalents

We consider only those investments which are highly liquid, readily convertible to cash and that mature within three
months from date of purchase to be cash equivalents. As of December 31, 2012 and 2011, cash equivalents were comprised of
money market funds and commercial paper, repurchase agreements, and other debt securities with maturities less than 90 days
from the date of purchase.

Accounts Receivable

The majority of our accounts receivable arise from product sales and primarily represent amounts due from our wholesale
distributors, public hospitals and other government entities. We monitor the financial performance and credit worthiness of our
large customers so that we can properly assess and respond to changes in their credit profile. We provide reserves against trade
receivables for estimated losses that may result from a customer’s inability to pay. Amounts determined to be uncollectible are
charged or written-off against the reserve. To date, such losses have not exceeded management's estimates.

Concentration of Credit Risk

Financial instruments that potentially subject us to concentrations of credit risk include cash and cash equivalents,
investments, derivatives, and accounts receivable. We attempt to minimize the risks related to cash and cash equivalents and
investments by investing in a broad and diverse range of financial instruments as previously defined by us. We have established
guidelines related to credit ratings and maturities intended to safeguard principal balances and maintain liquidity. Our
investment portfolio is maintained in accordance with our investment policy, which defines allowable investments, specifies
credit quality standards and limits the credit exposure of any single issuer. We minimize credit risk resulting from derivatives
instruments by choosing only highly rated financial institutions as counterparties.

Concentrations of credit risk with respect to receivables, which are typically unsecured, are limited due to the wide
variety of customers and markets using our products, as well as their dispersion across many different geographic areas. The
majority of our accounts receivable arise from product sales in the United States and Europe and have standard payment terms
which generally require payment within 30 to 90 days. We continue to monitor these economic conditions and assess the
impacts of such changes in the relevant financial markets on our business, especially in light of sovereign credit developments.
For additional information related to this concentration of credit risk, please read Note 5, Accounts Receivable to these
consolidated financial statements.

As of December 31, 2012 and 2011, one wholesale distributor accounted for approximately 14.5% and 14.1% of
consolidated receivables, respectively.
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Marketable Securities and Other Investments

Marketable Debt Securities

Available-for-sale debt securities are recorded at fair market value and unrealized gains and losses are included in
accumulated other comprehensive income (loss) in equity, net of related tax effects, unless the security has experienced a credit
loss, we have determined that we have the intent to sell the security or we have determined that it is more likely than not that
we will have to sell the security before its expected recovery. Realized gains and losses are reported in other income (expense),
net, on a specific identification basis.

Marketable Equity Securities

Our marketable equity securities represent investments in publicly traded equity securities and are included in
investments and other assets within our consolidated balance sheet. When assessing whether a decline in the fair value of a
marketable equity security is other-than-temporary, we consider the fair market value of the security, the duration of the
security’s decline, and prospects for the underlying business, including favorable or adverse clinical trial results, new product
initiatives and new collaborative agreements with the companies in which we have invested.

Non-Marketable Equity Securities

We also invest in equity securities of companies whose securities are not publicly traded and where fair value is not
readily available. These investments are recorded using either the cost method or the equity method of accounting, depending
on our ownership percentage and other factors that suggest we have significant influence. We monitor these investments to
evaluate whether any decline in their value has occurred that would be other-than-temporary, based on the implied value of
recent company financings, public market prices of comparable companies, and general market conditions and are included in
investments and other assets within our consolidated balance sheet.

Evaluating Investments for Other-than-Temporary Impairments

We conduct periodic reviews to identify and evaluate each investment that has an unrealized loss, in accordance with the
meaning of other-than-temporary impairment and its application to certain investments. An unrealized loss exists when the
current fair value of an individual security is less than its amortized cost basis. Unrealized losses on available-for-sale securities
that are determined to be temporary, and not related to credit loss, are recorded, net of tax, in accumulated other comprehensive
income.

For available-for-sale debt securities with unrealized losses, management performs an analysis to assess whether we
intend to sell or whether we would more likely than not be required to sell the security before the expected recovery of the
amortized cost basis. Where we intend to sell a security, or may be required to do so, the security’s decline in fair value is
deemed to be other-than-temporary and the full amount of the unrealized loss is reflected within earnings as an impairment loss.

Regardless of our intent to sell a security, we perform additional analysis on all securities with unrealized losses to
evaluate losses associated with the creditworthiness of the security. Credit losses are identified where we do not expect to
receive cash flows sufficient to recover the amortized cost basis of a security.

For equity securities, when assessing whether a decline in value is other-than-temporary, we consider the fair market
value of the security, the duration of the security’s decline, and the financial condition of the issuer. We then consider our intent
and ability to hold the equity security for a period of time sufficient to recover our carrying value. Where we have determined
that we lack the intent and ability to hold an equity security to its expected recovery, the security’s decline in fair value is
deemed to be other-than-temporary and is reflected within earnings as an impairment loss.

Equity Method of Accounting

In circumstances where we have the ability to exercise significant influence over the operating and financial policies of a
company in which we have an investment, we utilize the equity method of accounting for recording investment activity. In
assessing whether we exercise significant influence, we consider the nature and magnitude of our investment, the voting and
protective rights we hold, any participation in the governance of the other company, and other relevant factors such as the
presence of a collaboration or other business relationship. Under the equity method of accounting, we will record within our
results of operations our share of income or loss of the other company.
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Inventory

Inventories are stated at the lower of cost or market with cost determined in a manner that approximates the first-in, first-
out (FIFO) method. Included in inventory are common or fungible raw materials used in the production of pre-clinical and
clinical products, which are expensed as research and development costs when consumed.

Capitalization of Invencory Costs

We capitalize inventory costs associated with our products prior to regulatory approval, when, based on management’s
judgment, future commercialization is considered probable and the future economic benefit is expected to be realized. We
consider numerous attributes in evaluating whether the costs to manufacture a particular product should be capitalized as an
asset. We assess the regulatory approval process and where the particular product stands in relation to that approval process,
including any known safety or efficacy concerns, potential labeling restrictions and other impediments to approval. We evaluate
our anticipated research and development initiatives and constraints relating to the product and the indication in which it will be
used. We consider our manufacturing environment including our supply chain in determining logistical constraints that could
hamper approval or commercialization. We consider the shelf life of the product in relation to the expected timeline for
approval and we consider patent related or contract issues that may prevent or delay commercialization. We also base our
judgment on the viability of commercialization, trends in the marketplace and market acceptance criteria. Finally, we consider
the reimbursement strategies that may prevail with respect to the product and assess the economic benefit that we are likely to
realize. We expense previously capitalized costs related to pre-approval inventory upon a change in such judgment, due to,
among other potential factors, a denial or significant delay of approval by necessary regulatory bodies.

As of December 31, 2012, $38.3 million of our inventory, including costs associated with our TECFIDERA, Serum-Free
AVONEZX, Factor VIII and Factor IX programs, have been capitalized in advance of regulatory approval. As of December 31,
2011, the carrying value of our inventory did not include any costs associated with products that had not yet received regulatory
approval.

Obsolescence and Unmarketable Inventory

We periodically review our inventories for excess or obsolete inventory and write-down obsolete or otherwise
unmarketable inventory to its estimated net realizable value. If the actual net realizable value is less than that estimated by us,
or if it is determined that inventory utilization will further diminish based on estimates of demand, additional inventory write-
downs may be required. Additionally, our products are subject to strict quality control and monitoring which we perform
throughout the manufacturing process. In the event that certain batches or units of product no longer meet quality specifications
or become obsolete due to expiration, we will record a charge to cost of sales to write-down any obsolete or otherwise
unmarketable inventory to its estimated net realizable value. In all cases product inventory is carried at the lower of cost or its
estimated net realizable value. Amounts written-down due to unmarketable inventory are charged to cost of sales, excluding
amortization of acquired intangible assets.

Property, Plant and Equipment

Property, plant and equipment are carried at cost, subject to review for impairment whenever events or changes in
circumstances indicate that the carrying amount of the asset may not be recoverable. The cost of normal, recurring, or periodic
repairs and maintenance activities related to property, plant and equipment are expensed as incurred. The cost for planned major
maintenance activities, including the related acquisition or construction of assets, is capitalized if the repair will result in future
economic benefits.

Interest costs incurred during the construction of major capital projects are capitalized until the underlying asset is ready
for its intended use, at which point the interest costs are amortized as depreciation expense over the life of the underlying asset.
We also capitalize certain direct and incremental costs associated with the validation effort required for licensing by regulatory
agencies of manufacturing equipment for the production of a commercially approved drug. These costs primarily include direct
labor and material and are incurred in preparing the equipment for its intended use. The validation costs are amortized over the
life of the related equipment.

In addition, we capitalize certain internal use computer software development costs. If the software is an integral part of
production assets, these costs are included in machinery and equipment and are amortized on a straight-line basis over the
estimated useful lives of the related software, which generally range from three to five years.
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We generally depreciate or amortize the cost of our property, plant and equipment using the straight-line method over the
estimated useful lives of the respective assets, which are summarized as follows:

Asset Category Useful Lives

Land Not depreciated

Buildings 15 to 40 years

Leasehold Improvements Lesser of the useful life or the term of the respective lease
Furniture and Fixtures 5 to 7 years

Machinery and Equipment 5 to 20 years

Computer Software and Hardware 3 to 5 years

When we dispose of property, plant and equipment, we remove the associated cost and accumulated depreciation from the
related accounts on our consolidated balance sheet and include any resulting gain or loss in our consolidated statement of
income.

Intangible Assets

Our intangible assets consist of patents, licenses, core developed technology, in-process research and development
acquired after January 1, 2009, trademarks, trade names, and assembled workforce. The majority of our intangible assets were
recorded in connection with the merger of Biogen, Inc. and IDEC Pharmaceuticals Corporation in 2003. Our intangible assets
are recorded at fair value at the time of their acquisition and are stated within our consolidated balance sheets net of
accumulated amortization and impairments, if applicable.

Intangible assets related to patents, licenses, and core developed technology are amortized over their estimated useful
lives using the economic consumption method if anticipated future revenues can be reasonably estimated; the straight-line
method is used when revenues cannot be reasonably estimated. Our amortization policy reflects the pattern that the economic
benefits of the intangible assets are consumed. The useful lives of our intangible assets are primarily based on the legal or
contractual life of the underlying patent or contract, which does not include additional years for the potential extension or
renewal of the contract or patent. Intangible assets related to patents and licenses are amortized over their remaining estimated
useful lives. Intangible assets related to trademarks, trade names and in-process research and development prior to
commercialization are not amortized because they have indefinite lives, however they are subject to review for impairment. We
review our intangible assets with indefinite lives for impairment annually, as of October 31, and whenever events or changes in
circumstances indicate that the carrying value of an asset may not be recoverable.

Our most significant intangible asset is the core technology related to our AVONEX product. We consume the economic
benefits of this asset as AVONEX revenue is generated. Thus, our economic consumption model for this asset involves
calculating a ratio of actual current period sales to total anticipated sales for the life of the product and applying this ratio to the
carrying amount of the intangible asset. An analysis of the anticipated lifetime revenue of AVONEX is performed at least
annually during our long range planning cycle, and this analysis serves as the basis for the calculation of our economic
consumption amortization model. We believe this process has allowed us to reliably determine the best estimate of the pattern
in which we will consume the economic benefits of our core technology intangible asset.

Acquired In-process Research and Development (IPR&D)

Acquired IPR&D represents the fair value assigned to research and development assets that have not been completed at
the date of acquisition. The value assigned to acquired IPR&D is determined by estimating the costs to develop the acquired
technology into commercially viable products, estimating the resulting revenue from the projects, and discounting the net cash
flows to present value. The revenue and costs projections used to value acquired [IPR&D were, as applicable, reduced based on
the probability of success of developing a new drug. Additionally, the projections considered the relevant market sizes and
growth factors, expected trends in technology, and the nature and expected timing of new product introductions by us and our
competitors. The rates utilized to discount the net cash flows to their present value were commensurate with the stage of
development of the projects and uncertainties in the economic estimates used in the projections described above.
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We measure acquired IPR&D in business combinations completed prior to January 1, 2009, at fair value and expensed it
on acquisition date if that technology lacked an alternative future use, or capitalized it as an intangible asset if certain criteria
were met; however, effective January 1, 2009, when we purchase a business, the acquired [IPR&D is measured at fair value,
capitalized as an intangible asset and amortized upon commercialization over its estimated useful life. If we acquire an asset or
group of assets that do not meet the definition of a business under applicable accounting standards, then the acquired IPR&D is
expensed on its acquisition date. Future costs to develop these assets are expensed as incurred if the technology lacks
alternative future uses.

We review amounts capitalized as acquired IPR&D for impairment at least annually, as of October 31, and whenever
events or changes in circumstances indicate that the carrying value of the assets might not be recoverable.

When performing our impairment assessment, we first assess qualitative factors to determine whether it is necessary to
recalculate the fair value of our acquired IPR&D. If we believe, as a result of the qualitative assessment, that it is more-likely-
than-not that the fair value of acquired IPR&D is less than its carrying amount, we calculate the fair value using the same
methodology as described above. If the carrying value of our acquired [IPR&D exceeds its fair value, then the intangible asset is
written-down to their fair values.

Goodwill

Goodwill represents the difference between the purchase price and the fair value of the identifiable tangible and
intangible net assets when accounted for using the purchase method of accounting. Goodwill is not amortized, but reviewed for
impairment. Goodwill is reviewed annually, as of October 31, and whenever events or changes in circumstances indicate that
the carrying value of the goodwill might not be recoverable.

We first assess qualitative factors to determine whether it is necessary to perform the current two-step impairment test. If
we believe, as a result of the qualitative assessment, that it is more-likely-than-not that the fair value of our reporting unit is less
than its carrying amount, the quantitative two-step impairment test is required; otherwise, no further testing is required. In the
first step, we compare the fair value of our reporting unit to its carrying value. If the carrying value of the net assets assigned to
the reporting unit exceeds the fair value of our reporting unit, then the second step of the impairment test is performed in order
to determine the implied fair value of our reporting unit’s goodwill. If the carrying value of our reporting unit’s goodwill
exceeds its implied fair value, then the company records an impairment loss equal to the difference. As described in Note 26,
Segment Information to these consolidated financial statements, we operate in one business segment which we consider our
only reporting unit.

Impairment of Long-Lived Assets

Long-lived assets to be held and used, including property, plant and equipment are reviewed for impairment whenever
events or changes in circumstances indicate that the carrying amount of the assets or asset group may not be recoverable.

Determination of recoverability is based on an estimate of undiscounted future cash flows resulting from the use of the
asset and its eventual disposition. In the event that such cash flows are not expected to be sufficient to recover the carrying
amount of the assets, the assets are written-down to their fair values. Long-lived assets to be disposed of are carried at fair value
less costs to sell.

Contingent Consideration

The consideration for our acquisitions often includes future payments that are contingent upon the occurrence of a
particular event. For acquisitions completed after January 1, 2009, we record a contingent consideration obligation for such
contingent payments at fair value on the acquisition date. We estimate the fair value of contingent consideration obligations
through valuation models that incorporate probability adjusted assumptions related to the achievement of the milestones and
thus likelihood of making related payments. We revalue these contingent consideration obligations each reporting period.
Changes in the fair value of our contingent consideration obligations are recognized within our consolidated statements of
income. Changes in the fair value of the contingent consideration obligations can result from changes to one or multiple inputs,
including adjustments to the discount rates and periods utilized, changes in the amount or timing of expected expenditures
associated with product development, changes in the amount or timing of cash flows and reserves associated with products
upon commercialization, changes in the assumed achievement or timing of any development milestones, changes in the
probability of certain clinical events and changes in the assumed probability associated with regulatory approval.

Discount rates in our valuation models represent a measure of the credit risk associated with settling the liability. The
period over which we discount our contingent obligations is based on the current development stage of the product candidates,
our specific development plan for that product candidate adjusted for the probability of completing the development step, and
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when the contingent payments would be triggered. In determining the probability of success, we utilize data regarding similar
milestone events from several sources, including industry studies and our own experience. These fair value measurements are
based on significant inputs not observable in the market. Significant judgment is employed in determining the appropriateness
of these assumptions as of the acquisition date and for each subsequent period. Accordingly, changes in assumptions could have
a material impact on the amount of contingent consideration expense we record in any given period.

Derivative Instruments and Hedging Activities

We recognize all derivative instruments as either assets or liabilities at fair value in our consolidated balance sheets.
Changes in the fair value of derivatives are recorded each period in current earnings or accumulated other comprehensive
income (loss), depending on whether a derivative is designated as part of a hedge transaction and, if it is, the type of hedge
transaction. We classify the cash flows from these instruments in the same category as the cash flows from the hedged items.
We do not hold or issue derivative instruments for trading or speculative purposes.

We assess, both at inception and on an ongoing basis, whether the derivatives that are used in hedging transactions are
highly effective in offsetting the changes in cash flows or fair values of the hedged items. We also assess hedge ineffectiveness
on a quarterly basis and record the gain or loss related to the ineffective portion to current earnings to the extent significant. If
we determine that a forecasted transaction is no longer probable of occurring, we discontinue hedge accounting for the affected
portion of the hedge instrument, and any related unrealized gain or loss on the contract is recognized in current earnings.

Translation of Foreign Currencies

The functional currency for most of our foreign subsidiaries is their local currency. For the Company’s non-U.S.
subsidiaries that transact in functional currency other than the U.S. dollar, assets and liabilities are translated at current rates of
exchange at the balance sheet date. Income and expense items are translated at the average foreign exchange rates for the
period. Adjustments resulting from the translation of the financial statements of our foreign operations into U.S. dollars are
excluded from the determination of net income and are recorded in accumulated other comprehensive income, a separate
component of equity. For subsidiaries where the functional currency differs from the local currency, non-monetary assets and
liabilities are translated at the rate of exchange in effect on the date assets were acquired while monetary assets and liabilities
are translated at current rates of exchange as of the balance sheet date. Income and expense items are translated at the average
foreign currency rates for the period. Translation adjustments of these subsidiaries are included in net income.

Accounting for Share-Based Compensation

Our share-based compensation programs grant awards which have included stock options, restricted stock units which
vest based on stock performance known as market stock units (MSUs), performance-vested restricted stock units which will be
settled in cash (CSPSs), performance-vested restricted stock units which settle in shares (PVRSUSs), time-vested restricted stock
units (RSUs) and shares issued under our employee stock purchase plan (ESPP). We charge the estimated fair value of awards
against income over the requisite service period, which is generally the vesting period. Where awards are made with non-
substantive vesting periods (for instance, where a portion of the award vests upon retirement eligibility), we estimate and
recognize expense based on the period from the grant date to the date on which the employee is retirement eligible.

The fair values of our stock option grants are estimated as of the date of grant using a Black-Scholes option valuation
model. The estimated fair values of the stock options are then expensed over the options’ vesting periods.

The fair values of our RSUs are based on the market value of our stock on the date of grant. Compensation expense for
RSUs is recognized over the applicable vesting period.

We apply an accelerated attribution method to recognize stock based compensation expense, net of estimated forfeitures,
when accounting for our MSUSs. The probability of actual shares expected to be earned is considered in the grant date valuation,
therefore the expense will not be adjusted to reflect the actual units earned.

We apply an accelerated attribution method to recognize stock based compensation expense when accounting for our
CSPSs and the fair value of the liability is remeasured at the end of each reporting period through expected cash settlement.
Compensation expense associated with CSPSs is based upon the stock price and the number of units expected to be earned after
assessing the probability that certain performance criteria will be met and the associated targeted payout level that is forecasted
will be achieved, net of estimated forfeitures. Cumulative adjustments are recorded each quarter to reflect changes in the stock
price and estimated outcome of the performance-related conditions until the date results are determined and settled.
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We apply an accelerated attribution method to recognize stock based compensation expense when accounting for our
PVRSUs. The number of units reflected as granted represents the target number of shares that are eligible to vest in full or in
part and are earned subject to the attainment of certain performance criteria established at the beginning of the performance
period. Compensation expense associated with these units is initially based upon the number of shares expected to vest after
assessing the probability that certain performance criteria will be met and the associated targeted payout level that is forecasted
will be achieved, net of estimated forfeitures. Cumulative adjustments are recorded quarterly to reflect subsequent changes in
the estimated outcome of performance-related conditions until the date results are determined.

The purchase price of common stock under our ESPP is equal to 85% of the lower of (i) the market value per share of the
common stock on the participant’s entry date into an offering period or (ii) the market value per share of the common stock on
the purchase date. However, for each participant whose entry date is other than the start date of the offering period, the amount
shall in no event be less than the market value per share of the common stock as of the beginning of the related offering period.
The fair value of the discounted purchases made under our ESPP is calculated using the Black-Scholes model. The fair value of
the look-back provision plus the 15% discount is recognized as compensation expense over the purchase period. We apply a
graded vesting approach since our ESPP provides for multiple purchase periods and is, in substance, a series of linked awards.

Research and Development Expenses

Research and development expenses consist of upfront fees and milestones paid to collaborators and expenses incurred in
performing research and development activities, including compensation and benefits, facilities expenses, overhead expenses,
clinical trial and related clinical manufacturing expenses, fees paid to clinical research organizations (CROs) and other outside
expenses. Research and development expenses are expensed as incurred. Payments we make for research and development
services prior to the services being rendered are recorded as prepaid assets on our consolidated balance sheets and are expensed
as the services are provided. We also accrue the costs of ongoing clinical trials associated with programs that have been
terminated or discontinued for which there is no future economic benefit at the time the decision is made to terminate or
discontinue the program.

From time to time, we enter into development agreements in which we share expenses with a collaborative partner. We
record payments received from our collaborative partners for their share of the development costs as a reduction of research and
development expense, except as discussed within Note 21, Collaborative and Other Relationships to these consolidated
financial statements. Expenses incurred by Genentech in the development of RITUXAN are not recorded as research and
development expense, but rather reduce our share of co-promotion profits recorded as a component of unconsolidated joint
business revenues.

For collaborations with commercialized products, if we are the principal, we record revenue and the corresponding
operating costs in their respective line items within our consolidated statements of income. If we are not the principal, we
record operating costs as a reduction of revenue.

Selling, General and Administrative Expenses

Selling, general and administrative expenses are primarily comprised of compensation and benefits associated with sales
and marketing, finance, human resources, legal and other administrative personnel, outside marketing, advertising and legal
expenses and other general and administrative costs.

Advertising costs are expensed as incurred. For the years ended December 31, 2012, 2011 and 2010, advertising costs
totaled $54.3 million, $45.3 million and $35.3 million, respectively.

Income Taxes

The provision for income taxes includes federal, state, local and foreign taxes. Income taxes are accounted for under the
liability method. Deferred tax assets and liabilities are recognized for the estimated future tax consequences of temporary
differences between the financial statement carrying amounts and their respective tax bases. Deferred tax assets and liabilities
are measured using enacted tax rates expected to apply to taxable income in the year in which the temporary differences are
expected to be recovered or settled. We evaluate the realizability of our deferred tax assets and establish a valuation allowance
when it is more likely than not that all or a portion of deferred tax assets will not be realized.

We account for uncertain tax positions using a “more-likely-than-not” threshold for recognizing and resolving uncertain
tax positions. We evaluate uncertain tax positions on a quarterly basis and consider various factors, including, but not limited to,
changes in tax law, the measurement of tax positions taken or expected to be taken in tax returns, the effective settlement of
matters subject to audit, new audit activity and changes in facts or circumstances related to a tax position. We also accrue for
potential interest and penalties, related to unrecognized tax benefits in income tax expense.
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Contingencies

We are currently involved in various claims and legal proceedings. Loss contingency provisions are recorded if the
potential loss from any claim, asserted or unasserted, or legal proceeding is considered probable and the amount can be
reasonably estimated or a range of loss can be determined. These accruals represent management’s best estimate of probable
loss. Disclosure also is provided when it is reasonably possible that a loss will be incurred or when it is reasonably possible that
the amount of a loss will exceed the recorded provision. On a quarterly basis, we review the status of each significant matter
and assess its potential financial exposure. Significant judgment is required in both the determination of probability and the
determination as to whether an exposure is reasonably estimable. Because of uncertainties related to these matters, accruals are
based only on the best information available at the time. As additional information becomes available, we reassess the potential
liability related to pending claims and litigation and may revise our estimates. These revisions in the estimates of the potential
liabilities could have a material impact on our consolidated results of operations and financial position.

Restructuring Charges

We have made estimates and judgments regarding the amount and timing of our restructuring expense and liability,
including current and future period termination benefits and other exit costs to be incurred when related actions take place. We
have also assessed the recoverability of certain long-lived assets employed in the business and, in certain instances shortened
the expected useful life of the assets based on changes in their expected use. When we determine that the useful lives of assets
are shorter than we had originally estimated, we record additional depreciation to reflect the assets’ new shorter useful lives.
Severance and other related costs and asset-related charges are reflected within our consolidated statement of income as a
component of total restructuring charges incurred. Actual results may differ from these estimates. For additional information
related to our recent restructuring efforts, please read Note 3, Restructuring, to these consolidated financial statements.

Earnings per Share

Basic earnings per share is computed using the two-class method. Under the two-class method, undistributed net income
is allocated to common stock and participating securities based on their respective rights to share in dividends. We have
determined that our preferred shares meet the definition of participating securities and, to the extent any are outstanding during
a period, have allocated a portion of net income to our preferred shares on a pro rata basis. Net income allocated to preferred
shares is excluded from the calculation of basic earnings per share.

New Accounting Pronouncements

From time to time, new accounting pronouncements are issued by the FASB or other standard setting bodies that are
adopted by the Company as of the specified effective date. Unless otherwise discussed, we believe that the impact of recently
issued standards that are not yet effective will not have a material impact on our financial position or results of operations upon
adoption.

In July 2012, the FASB issued ASU No. 2012-02, Intangibles — Goodwill and Other (Topic 350): Testing Indefinite-Lived
Intangible Assets for Impairment (ASU 2012-02). This newly issued accounting standard allows an entity the option to first
assess qualitative factors to determine whether it is necessary to perform a quantitative impairment test for indefinite-lived
intangibles other than goodwill. Under that option, an entity would no longer be required to calculate the fair value of an
indefinite-lived intangible asset unless the entity determines, based on that qualitative assessment, that it is more likely than not
that the fair value of the indefinite-lived intangible asset is less than its carrying amount. This ASU is effective for annual and
interim indefinite-lived intangible asset impairment tests performed for fiscal years beginning after September 15, 2012. Early
adoption is permitted. We adopted this standard in the fourth quarter of 2012, which did not have a material impact on our
financial or results of operations.

2. Acquisitions
Stromedix, Inc.

On March 8, 2012, we completed our acquisition of all the outstanding stock of Stromedix, Inc., a privately held
company located in Cambridge, Massachusetts. Stromedix was a business involved in the discovery of antibodies designed to
treat fibrosis disorders. Stromedix’ lead candidate, STX-100, was in Phase 2a of development in patients with idiopathic
pulmonary fibrosis (IPF). The purchase price included a $75.0 million cash payment and up to a maximum of $487.5 million in
contingent consideration in the form of development and approval milestones, of which $275.0 million relates directly to the
development and approval of STX-100 for the treatment of IPF. The acquisition was funded from our existing cash on hand and
has been accounted for as the acquisition of a business. In addition to acquiring the outstanding stock of the entity and
obtaining the rights to STX-100, we obtained the services of key employees and the rights to a second antibody and an
antibody conjugate, which are both in preclinical development.
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Upon acquisition, we recorded a contingent consideration obligation of $122.2 million representing the fair value of the
contingent consideration. This amount was estimated through a valuation model that incorporates industry based probability
adjusted assumptions relating to the achievement of these milestones and the likelihood of us making payments. This fair value
measurement is based upon significant inputs not observable in the market and therefore represents a Level 3 measurement.
Subsequent changes in the fair value of this obligation will be recognized as adjustments to contingent consideration and
reflected within our condensed consolidated statements of income. For additional information related to our fair value of this
obligation, please read Note 9, Fair Value Measurements to these consolidated financial statements.

The purchase price consists of the following:

(In millions)

Cash portion of consideration $ 75.0
Fair value of pre-existing equity ownership 10.2
Contingent consideration 122.2

Total purchase price $ 207.4

The following table summarizes the estimated fair values of the separately identifiable assets acquired and liabilities
assumed as of March 8, 2012:

(In millions)

In-process research and development $ 219.2
Goodwill 48.2
Deferred tax assets 17.8
Deferred tax liability (77.9)
Other, net 0.1
Total purchase price $ 207.4

We estimated the fair value of the IPR&D programs acquired through a probability adjusted cash flow analysis utilizing a
discount rate of 20.0%. Substantially all of the fair value is attributed to the primary indication of the lead candidate, STX-100,
which is expected to be completed no earlier than fiscal 2020 at a remaining cost as of the acquisition date of approximately
$290.0 million. The fair value associated with STX-100 for the treatment of IPF was $202.6 million. These fair value
measurements were based on significant inputs not observable in the market and thus represent Level 3 fair value
measurements.

The goodwill is related to establishing a deferred tax liability for the IPR&D intangible assets which have no tax basis
and, therefore, are not tax deductible.

Pro forma results of operations would not be materially different as a result of the acquisition of Stromedix and therefore
are not presented. After the acquisition date, our results of operations include the results of Stromedix.

Prior to the acquisition of Stromedix, we had an equity interest equal to approximately 5.0% of the company’s total
capital stock (on an “as converted” basis) pursuant to a license agreement we entered into with Stromedix in 2007 for the
development of the STX-100 product candidate. Based on the fair market value of this equity interest derived from the
purchase price, we recognized a gain of approximately $9.0 million in the first quarter of 2012, which was recorded as a
component of other income (expense), net within our consolidated statement of income.

Noncontrolling Interest in Joint Ventures

On September 6, 2011, we completed the purchase of the noncontrolling interest in our joint venture investments in
Biogen Dompé SRL and Biogen Dompé Switzerland GmbH, our respective sales affiliates in Italy and Switzerland, from our
joint venture partners, Dompé Farmaceutici SpA and Dompé International SA, respectively. This transaction was funded from
our existing cash on hand and has been accounted for as the acquisition of a noncontrolling interest. The purchase price of these
shares was comprised of cash payments totaling $152.9 million plus up to $42.5 million in contingent consideration payable
upon the achievement of commercial and regulatory milestones using exchange rates at the time of the transaction. As these
amounts reflect payments to acquire a noncontrolling interest, these payments and the accrual of a liability related to the
contingent consideration were recorded as a reduction in the noncontrolling interest for these entities with the remainder to
additional paid in capital.
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Upon acquisition, we recorded a contingent consideration obligation of $38.8 million representing the acquisition date
fair value of the contingent consideration. This amount was estimated through a valuation model that incorporates probability
weighted assumptions relating to the achievement of these milestones and thus the likelihood of us making payments.
Subsequent changes in the fair value of this obligation will be recognized as adjustments to contingent consideration within our
consolidated statements of income. For additional information related to our valuation of this obligation, please read Note 9,
Fair Value Measurements to these consolidated financial statements.

In connection with our purchase of the noncontrolling interest in our joint venture investment in Biogen Dompé SRL, we
entered into a credit assignment agreement with Dompé Farmaceutici SpA. Under the terms of this agreement, Dompé
Farmaceutici SpA purchased all of Biogen Dompé SRL’s outstanding receivables as of June 30, 2011, adjusted for cash
received through September 5, 2011, for $104.6 million. We have no retained interests in the receivables and have accounted
for this transaction as a sale. The carrying value of these receivables exceeded their fair value, which was determined by
management using significant inputs not observable in the market and thus represents a Level 3 fair value measurement, and
accordingly we recognized a loss of $1.8 million upon their disposition.

In addition, balances outstanding under Biogen Dompé SRL’s credit line from Dompé Farmaceutici SpA were repaid in
September 2011.

Biogen Idec International Neuroscience GmbH

In December 2010, we acquired 100% of the stock of Biogen Idec International Neuroscience GmbH (BIN), formerly
Panima Pharmaceuticals AG, an affiliate of Neurimmune AG. The purchase price was comprised of a $32.5 million cash
payment plus up to $395.0 million in contingent consideration payable upon the achievement of development milestones. BIN
is a business involved in the discovery of antibodies designed to treat neurological disorders. Upon acquisition, we recorded a
contingent consideration obligation of $81.2 million representing the acquisition date fair value of the contingent consideration.
Subsequent changes in the fair value of this obligation are recognized as adjustments to contingent consideration within our
consolidated statements of income. We allocated $110.9 million and $25.6 million of the total purchase price to acquired
IPR&D and goodwill, respectively. The amount allocated to acquired IPR&D represented the fair value of the IPR&D
programs acquired. The goodwill recognized is primarily attributable to establishing a deferred tax liability for the acquired
IPR&D asset, which is not deductible for income tax purposes. For additional information related to our valuation of our
contingent consideration obligation, please read Note 9, Fair Value Measurements to these consolidated financial statements.

Biogen Idec Hemophilia Inc.

In connection with our acquisition of Biogen Idec Hemophilia Inc. (BIH), formerly Syntonix Pharmaceuticals, Inc.
(Syntonix), in January 2007, we agreed to pay up to an additional $80.0 million if certain milestone events associated with the
development of BIH’s lead product, long-lasting recombinant Factor IX, a product for the treatment of hemophilia B, are
achieved. The first $40.0 million contingent payment was achieved in the first quarter of 2010 upon initiation of patient
enrollment in a registrational trial of Factor IX. We recorded this payment as a charge to acquired IPR&D within our
consolidated statement of income in 2010, in accordance with the accounting standards applicable to business combinations
when we acquired BIH.

An additional $20.0 million contingent payment will occur if prior to the tenth anniversary of the closing date, the FDA
grants approval of a Biologic License Application for Factor IX. A second $20.0 million contingent payment will occur if prior
to the tenth anniversary of the closing date, a marketing authorization is granted by the EMA for Factor IX. If earned, these
payments will be capitalized as an intangible asset when the related milestones are achieved.

3. Restructuring

In November 2010, we announced a number of strategic, operational, and organizational initiatives designed to provide a
framework for the future growth of our business and realign our overall structure to become a more efficient and cost effective
organization. As part of this initiative:

*  We out-licensed or terminated certain research and development programs, including those in oncology and
cardiovascular medicine, that are no longer a strategic fit for us.

*  We completed a 13% reduction in workforce spanning our sales, research and development, and administrative functions.

*  We vacated and recognized the sale of the San Diego, California facility as well as consolidated certain of our
Massachusetts facilities.
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Costs associated with our workforce reduction primarily related to employee severance and benefits. Facility
consolidation costs are primarily comprised of charges associated with closing these facilities, related lease obligations and
additional depreciation recognized when the expected useful lives of certain assets have been shortened due to the
consolidation and closing of related facilities and the discontinuation of certain research and development programs. As of
December 31, 2012, substantially all restructuring charges have been incurred and paid.

The following table summarizes the activity of our restructuring liability:

(In millions) Workforce Reduction  Facility Consolidation Total
Restructuring reserve as of December 31, 2010 $ 606 $ 58 $ 66.4
Expense 15.8 24 18.2
Payments (81.8) 3.9 (85.7)
Adjustments to previous estimates, net 2.9 — 2.9)
Other adjustments 8.6 (3.2) 54
Restructuring reserve as of December 31, 2011 $ 03 § 1.1 8 1.4
Payments 0.3) (L.1) (1.4)
Restructuring reserve as of December 31, 2012 $ — 3 — § —

4. Gain on Sale of Rights

During the third quarter of 2012, we sold all of our rights, including rights to royalties, related to BENLYSTA
(belimumab) to a DRI Capital managed fund (DRI). We were entitled to these rights pursuant to a license agreement with
Human Genome Sciences, Inc. and GlaxoSmithKline plc (collectively the "Licensees"). Under the terms of the BENLYSTA
sale agreement, we will receive payments from DRI equal to a multiple of royalties payable by the Licensees for the period
covering October 2011 to September 2014 and a one-time contingency payment that could be paid to us if the cumulative
royalties over the full royalty term exceed an agreed amount. DRI will retain all the royalty payments from sales of
BENLYSTA. We have accounted for this as a sale of a long-lived asset with zero cost basis as we have transferred all of our
substantive rights related to this asset.

Under the terms of this noncancelable sale, DRI will have no recourse to us for the Licensees' performance with respect to
sales of BENLYSTA, even in the event of Licensees' insolvency, nonperformance or inability to comply with terms of the
license agreement. We do not have any continuing involvement with DRI or the Licensees with respect to sales of BENLYSTA,
and have concluded that the sale of the rights represents the culmination of an earnings process as we cannot reliably estimate
the amount and timing of contingent payments.

The payments received during 2012, which covered the royalty period from October 1, 2011 to September 30, 2012,
totaled $46.8 million, which was recorded as a gain on sale of rights within our consolidated statements of income. The
remaining payments, which are contingent upon BENLYSTA sales over the period ending September 2014, will be recognized
as the payments become due from DRI

5. Accounts Receivable

Our accounts receivable primarily arise from product sales in the U.S. and Europe and mainly represent amounts due
from our wholesale distributors, public hospitals and other government entities. Concentrations of credit risk with respect to our
accounts receivable, which are typically unsecured, are limited due to the wide variety of customers and markets using our
products, as well as their dispersion across many different geographic areas. The majority of our accounts receivable have
standard payment terms which generally require payment within 30 to 90 days. We monitor the financial performance and
credit worthiness of our large customers so that we can propetly assess and respond to changes in their credit profile. We
provide reserves against trade receivables for estimated losses that may result from a customer’s inability to pay. Amounts
determined to be uncollectible are charged or written-off against the reserve. To date, our historical write-offs of accounts
receivable have not been significant.

The credit and economic conditions within Italy, Spain, Portugal and Greece, among other members of the European
Union, remain uncertain. Deteriorating credit and economic conditions have generally led to an increase in the average length
of time that it takes to collect our accounts receivable in some of these countries. In some regions in these countries where our
collections have slowed and a significant portion of these receivables are routinely being collected over periods in excess of one
year, we have discounted our receivables and reduced related revenues based on the period of time that we estimate those
amounts will be paid, to the extent such period exceeds one year, using the country’s market-based borrowing rate for such
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period. The related receivables are classified at the time of sale as long-term assets. We accrete interest income on these
receivables, which is recognized as a component of other income (expense), net within our consolidated statements of income.

Our net accounts receivable balances from product sales in these countries are summarized as follows:

As of December 31, 2012
Current Non-Current
Balance Included Balance Included
within Accounts within Investments
(In millions) Receivable, net and Other Assets Total
Spain $ 789 $ — 3 78.9
Italy $ 944 $ 102 $ 104.6
Portugal $ 166 $ 74 $ 24.0
Greece $ 06 $ — 3 0.6
As of December 31, 2011
Current Non-Current
Balance Included Balance Included
within Accounts within Investments
(In millions) Receivable, net and Other Assets Total
Spain $ 68.5 $ 655 $ 134.0
Italy $ 194 $ 48.7 $ 68.1
Portugal $ 206 $ 123 $ 329
Greece $ 40 $ — $ 4.0

Approximately $11.8 million and $56.0 million of the aggregated balances for these countries were overdue more than
one year as of December 31, 2012 and 2011, respectively.

During the third quarter of 2012, as part of a new program to resolve outstanding amounts long overdue, the Portuguese
government paid us approximately $21.2 million, contributing to a decrease in our accounts receivable in Portugal. Similarly, in
June 2012, the Spanish government paid us approximately $112.0 million, contributing to a significant decrease in our accounts
receivable in Spain.

The increase in accounts receivable related to sales in Italy is driven, in part, by the credit assignment agreement we
completed in the third quarter of 2011. As of December 31, 2011, our accounts receivable balances in Italy totaled $68.1
million, all of which resulted from sales of product subsequent to June 30, 2011. As discussed in Note 2, Acquisitions to these
consolidated financial statements, in connection with our purchase of the noncontrolling interest in our joint venture
investments in Biogen Dompé SRL, which occurred during the third quarter of 2011, we entered into a credit assignment
agreement with Dompé Farmaceutici SpA. Under the terms of this agreement, Dompé Farmaceutici SpA purchased all of
Biogen Dompé SRL's outstanding receivables as of June 30, 2011. We retained no interests in these receivables and accounted
for this transaction as a sale.

In the fourth quarter of 2011, Biogen Idec SRL received a notice from the Italian National Medicines Agency (AIFA)
stating that sales of TYSABRI for the period from February 2009 through February 2011 exceeded by EUR30.7 million a
reimbursement limit established pursuant to a Price Determination Resolution (Price Resolution) granted by AIFA in February
2007. In December 2011, we filed an appeal against AIFA in administrative court seeking a ruling that the reimbursement limit
does not apply and that the position of AIFA is unenforceable. Since being notified that AIFA believes a reimbursement limit is
in effect, we have deferred $62.7 million and $13.8 million of revenue in Italy during 2012 and 2011, respectively. We expect to
continue to defer a portion of our revenues on future sales of TYSABRI in Italy until this matter is resolved. For additional
information, please read Note 22, Litigation to these consolidated financial statements.
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6. Reserves for Discounts and Allowances

An analysis of the amount of, and change in, reserves is summarized as follows:

Contractual
(In millions) Discounts Adjustments Returns Total
2012
Beginning balance $ 126 $ 1193 § 237 $ 155.6
Current provisions relating to sales in current year 113.8 516.9 22.0 652.7
Adjustments relating to prior years (0.3) 4.7 0.1 é.H
Payments/returns relating to sales in current year (99.6) (347.2) “4.3) (451.1)
Payments/returns relating to sales in prior years (11.0) (89.5) (14.5) (115.0)
Ending balance $ 155 $ 194.8 268 $ 237.1
Contractual
(In millions) Discounts Adjustments Returns Total
2011
Beginning balance $ 139 § 107.0 211 § 142.0
Current provisions relating to sales in current year 96.0 360.4 15.7 472.1
Adjustments relating to prior years — (14.0) 0.9) (14.9)
Payments/returns relating to sales in current year (84.3) (266.0) 0.4) (350.7)
Payments/returns relating to sales in prior years (13.0) (68.1) (11.8) 92.9)
Ending balance $ 126 $ 119.3 237 $ 155.6
Contractual
(In millions) Discounts Adjustments Returns Total
2010
Beginning balance $ 139 % 70.3 189 $ 103.1
Current provisions relating to sales in current year 80.6 285.0 16.1 381.7
Adjustments relating to prior years 2.7 24 (1.8) (6.9)
Payments/returns relating to sales in current year (68.7) (184.3) (0.8) (253.8)
Payments/returns relating to sales in prior years 9.2) (61.6) (11.3) (82.1)
Ending balance $ 139 § 1070 § 21.1 8§ 142.0
The total reserves above, included in our consolidated balance sheets, are summarized as follows:
As of December 31,
(In millions) 2012 2011
Reduction of accounts receivable $ 46.1 $ 40.6
Current liability 191.0 115.0
Total reserves $ 237.1 % 155.6
7. Inventory
The components of inventory are summarized as follows:
As of December 31,
(In millions) 2012 2011
Raw materials $ 101.8 § 83.8
Work in process 230.5 169.4
Finished goods 115.1 73.6
Total inventory $ 4474 $ 326.8
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The components of inventory by product are summarized as follows:

As of December 31,
(In millions) 2012 2011
AVONEX $ 1440 $ 113.3
TYSABRI 114.8 114.7
Other 86.8 15.0
Total finished goods and work in process 345.6 243.0
Raw materials 101.8 83.8
Total inventory $ 4474 § 326.8

As of December 31, 2012, the carrying value of other inventory includes $38.3 million associated with our TECFIDERA,
Serum-Free AVONEX, Factor VIII and Factor IX programs which have been capitalized in advance of regulatory approval.

Amounts written down related to excess, obsolete, unmarketable or other inventory are charged to cost of sales, and
totaled $24.8 million, $25.4 million, and $11.8 million for the years ended December 31, 2012, 2011, and 2010, respectively.

8. Intangible Assets and Goodwill

In connection with our acquisition of Stromedix in March 2012, we acquired IPR&D programs with an estimated fair
value of $219.2 million and recorded $48.2 million of goodwill, which represents the excess of the purchase price over the fair
value of the net assets acquired. For a more detailed description of this transaction, please read Note 2, Acquisitions to these
consolidated financial statements.

Intangible Assets

Intangible assets, net of accumulated amortization, impairment charges and adjustments, are summarized as follows:

As of December 31, 2012 As of December 31, 2011
Accumulated Accumulated

(In millions) Estimated Life Cost Amortization Net Cost Amortization Net
Out-licensed patents 13-23years $§ 578.0 § (421.0) $ 1570 $ 5780 $ (391.3) § 186.7
Core developed
technology 15-23 years  3,005.3 (1,965.7) 1,039.6 3,005.3 (1,801.1) 1,204.2
In-process research and Up to 15 years upon
development commercialization 330.1 — 330.1 110.9 — 110.9
Trademarks and
tradenames Indefinite 64.0 — 64.0 64.0 — 64.0
In-licensed rights and
patents 6-16 years 53.7 (12.9) 40.8 47.2 4.8) 42.4
Assembled workforce 4 years 2.1 2.1 — 2.1 Q.1 —

Total intangible assets $4,0332 $§ (2,401.7) $1,631.5 $3,807.5 $ (2,199.3) $1,608.2

Amortization of acquired intangible assets totaled $202.2 million, $208.6 million, and $208.9 million for the years ended
December 31, 2012, 2011 and 2010, respectively. The estimated future amortization for acquired intangible assets is expected to
be as follows:

(In millions) As of December 31, 2012
2013 $ 207.4
2014 190.0
2015 166.4
2016 147.9
2017 113.9
Total $ 825.6
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Core Developed Technology

Core developed technology primarily relates to our AVONEX product which was recorded in connection with the merger
of Biogen, Inc. and IDEC Pharmaceuticals Corporation in 2003. Our most recent long range planning cycle was completed in
the third quarter of 2012, which reflected a small decrease in the expected lifetime revenue of AVONEX resulting in an increase
in amortization expense.

In-process Research and Development (IPR&D)

In-process research and development represents the fair value assigned to research and development assets that we acquire
that have not been completed at the date of acquisition. In connection with our acquisition of Stromedix in March 2012, we
acquired IPR&D programs with an estimated fair value of $219.2 million. For a more detailed description of this transaction,
please read Note 2, Acquisitions to these consolidated financial statements.

In-licensed Rights and Patents

In July 2011, the European Commission (EC) granted a conditional marketing authorization for FAMPYRA in the E.U.,
which triggered a $25.0 million milestone payment to Acorda Therapeutics, Inc. (Acorda). This payment was made in the third
quarter of 2011 and was capitalized as an intangible asset. Under the terms of our 2009 collaboration and license agreement, we
pay Acorda additional milestones based on new indications and ex-U.S. net sales. The next expected milestone is $15.0 million,
due when ex-U.S. net sales reach $100.0 million over a period of four consecutive quarters. These milestones are capitalized
upon achievement as an intangible asset. Amortization utilizes an economic consumption model that includes an estimate of all
of the probable future milestone payments we expect to make, such as sales-based milestones, for entering into the license
agreement.

For additional information related to our collaboration with Acorda, please read Note 21, Collaborative and Other
Relationships 1o these consolidated financial statements.

In the first quarter of 2011, we also licensed rights for the diagnostic and therapeutic application of recombinant virus-like
particles, known as VP1 proteins, to detect antibodies of the JC virus (JCV) in serum or blood. Under the terms of this license,
we expect to make payments totaling approximately $71.5 million through 2016. These payments include upfront and
milestone payments as well as the greater of an annual maintenance fee or usage-based royalty payment. As of December 31,
2012 and 2011, we have recognized an intangible asset totaling $25.7 million and $19.2 million, respectively, reflecting the
total amount of upfront payments made and other time-based milestone payments we expect to make. We will capitalize any
additional payments due under this arrangement as an intangible asset when they become due. Amortization expense is
recorded using an economic consumption model based on the number of JCV antibody assay tests performed each period
compared to an estimate of the total tests we expect to perform multiplied by payments made to date and an estimate of all of
the probable payments we expect to make through 2016.

Goodwill

The following table provides a roll forward of the changes in our goodwill balance:

As of December 31,
(In millions) 2012 2011
Goodwill, beginning of year $ 1,1463 $ 1,146.3
Goodwill acquired during the year 48.2 —
Other 6.8 —
Goodwill, end of year $ 1,201.3 § 1,146.3

For the year ended December 31, 2012, we corrected goodwill by $6.8 million to establish a deferred tax liability that
existed at the time of the merger of Biogen, Inc and IDEC Pharmaceuticals Corporation in 2003. As of December 31, 2012, we
had no accumulated impairment losses related to goodwill.
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9. Fair Value Measurements

The tables below present information about our assets and liabilities that are regularly measured and carried at fair value
and indicate the level within the fair value hierarchy of the valuation techniques we utilized to determine such fair value:

Quoted Significant
Prices in Other Significant
As of Active Observable Unobservable
December 31, Markets Inputs Inputs
(In millions) 2012 (Level 1) (Level 2) (Level 3)
Assets:
Cash equivalents $ 4394 % — 3 4394 % —
Marketable debt securities:
Corporate debt securities 1,001.0 — 1,001.0 —
Government securities 1,657.8 — 1,657.8 —
Mortgage and other asset backed securities 512.9 — 512.9 —
Marketable equity securities 9.0 9.0 — —
Venture capital investments 203 —_ — 20.3
Derivative contracts 1.8 — 1.8 —
Plan assets for deferred compensation 14.3 — 14.3 —
Total $ 3,656.5 $ 9.0 $ 3,627.2 20.3
Liabilities: - -
Derivative contracts $ 144 $ — § 14.4 —
Contingent consideration obligations 293.9 — — 293.9
Total $ 3083 $ — $ 14.4 293.9
Quoted Significant
Prices Other Significant
As of in Active Observable Unobservable
December 31, Markets Inputs Inputs
(In millions) 2011 (Level 1) (Level 2) (Level 3)
Assets:
Cash equivalents $ 399.8 % — 3 399.8 —
Marketable debt securities:
Corporate debt securities 602.6 — 602.6 —
Government securities 1,716.5 — 1,716.5 —
Mortgage and other asset backed securities 273.8 — 273.8 —
Marketable equity securities 0.1 0.1 — —
Venture capital investments 23.5 — — 23.5
Derivative contracts 39.5 — 39.5 —
Plan assets for deferred compensation 11.6 — 11.6 —
Total $ 3,0674 $ 01 § 3,043.8 $ 23.5
Liabilities:
Derivative contracts $ 05 $ — § 05 3 —
Contingent consideration obligations 151.0 — — 151.0
Total $ — § 05 §$ 151.0

1515 §

The fair value of Level 2 instruments classified as cash equivalents and marketable debt securities were determined
through valuation models of third party pricing services. For a description of our validation procedures related to prices

provided by third party pricing services, refer to Note 1, Summary of Significant Accounting Policies: Fair Value

Measurements, to these consolidated financial statements.
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Marketable Equity Securities and Venture Capital Investments

Our marketable equity securities represent investments in publicly traded equity securities. Our venture capital
investments, which are all Level 3 measurements, include investments in certain venture capital funds, accounted for at fair
value, which primarily invest in small privately-owned, venture-backed biotechnology companies. These venture capital
investments represented approximately 0.2% of total assets of December 31, 2012 and 2011, respectively.

The following table provides a roll forward of the fair value of our venture capital investments, which are all Level 3
assets:

As of December 31,
(In millions) 2012 2011
Fair value, beginning of year $ 235 $ 20.8
Unrealized gains included in earnings 5.4 24
Unrealized losses included in earnings 9.2) (1.4)
Purchases 0.6 1.7
Fair value, end of year $ 203 $ 23.5

Debt Instruments

The fair values of our debt instruments, which are all Level 2 measurements, are summarized as follows:

As of December 31,
(In millions) 2012 2011
Notes payable to Fumedica $ 200 $ 22.4
6.0% Senior Notes due March 1, 2013 4537 474.1
6.875% Senior Notes due March 1, 2018 681.6 663.9
Total $ 1,1553 % 1,160.4

The fair value of our notes payable to Fumedica was estimated using market observable inputs, including current interest
and foreign currency exchange rates. The fair value of our Senior Notes was determined through market, observable, and
corroborated sources.

Contingent Consideration Obligations

The following table provides a roll forward of the fair values of our contingent consideration obligations, which are all
Level 3 measurements:

As of December 31,
(In millions) 2012 2011
Fair value, beginning of year $ 1510 §$ 81.2
Additions 122.2 38.8
Changes in fair value 27.2 36.0
Payments 6.5) (5.0)
Fair value, end of year $ 2939 § 151.0

As of December 31, 2012 and 2011, approximately $271.5 million and $140.3 million, respectively, of the fair value of
our total contingent consideration obligations were reflected as components of other long-term liabilities within our
consolidated balance sheets with the remaining balances reflected as a component of accrued expenses and other.

In connection with our acquisition of Stromedix in March 2012, we recorded a contingent consideration obligation of
$122.2 million representing the fair value of the contingent consideration. This valuation was based on probability weighted net
cash outflow projections of $487.5 million, discounted using a rate of 4.4%, which is a measure of the credit risk associated
with settling the liability. As of December 31, 2012, the fair value of this contingent consideration obligation was $135.3
million. Our most recent valuation was determined based upon probability weighted net cash outflow projections discounted
using a rate of 3.6%. The increase in the fair value of this obligation of $13.1 million since the acquisition date was primarily
due to changes in the discount rate and in the probability and expected timing related to the achievement of certain
developmental milestones.
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Upon completion of our purchase of the noncontrolling interest in our joint venture investments in Biogen Dompé SRL
and Biogen Dompé Switzerland GmbH in September 2011, we recorded a contingent consideration obligation of $38.8 million.
As of December 31, 2012 and 2011, the fair value of this contingent consideration obligation was $29.8 million and $31.9
million, respectively. Our most recent valuation was determined based upon probability weighted net cash outflow projections
of $38.5 million, discounted using a rate of 2.4%, which is a measure of the credit risk associated with settling the liability. The
decrease in the fair value of this obligation of $9.0 million since the acquisition date was primarily due to changes in the
discount rate and in the probability and expected timing related to the achievement of certain cumulative sales-based and
developmental milestones as well as the payment of a $4.0 million developmental milestone.

In connection with our acquisition of BIN in the fourth quarter of 2010, we recorded a contingent consideration
obligation of $81.2 million. As of December 31, 2012 and 2011, the fair value of this contingent consideration obligation was
$128.8 million and $119.1 million, respectively. Our most recent valuation was determined based upon probability weighted
net cash outflow projections of $387.5 million, discounted using a rate of 3.6%, which is a measure of the credit risk associated
with settling the liability. The increase in the fair value of this obligation of $47.6 million since the acquisition date was
primarily due to changes in the discount rate and in the probability and expected timing related to the achievement of certain
remaining developmental milestones, offset by payments of $7.5 million in developmental milestones.

Acquired IPR&D

In connection with our acquisition of Stromedix, we allocated $219.2 million of the total purchase price to acquired
IPR&D, which was capitalized as an intangible asset. The amount allocated to acquired IPR&D was based on significant inputs
not observable in the market and thus represented a Level 3 fair value measurement. These assets are tested for impairment
annually until commercialization, after which time the IPR&D is amortized over its estimated useful life. For a more detailed
description of this transaction, please read Note 2, Acquisitions to these consolidated financial statements.

There has been no impairment of our assets measured at fair value during the years ended December 31, 2012 and 2011.
In addition, there were no changes in valuation techniques or inputs utilized or transfers between fair value measurement levels
during the years ended December 31, 2012 and 2011. For additional information related to the valuation techniques and inputs
utilized in valuation of our financial assets and liabilities, please read Note 1, Summary of Significant Accounting Policies to
these consolidated financial statements.

10. Financial Instruments

Marketable Securities

The following tables summarize our marketable debt and equity securities:

Gross Gross
Fair Unrealized Unrealized Amortized

As of December 31, 2012 (In millions) Value Gains Losses Cost
Available-for-sale:
Corporate debt securities

Current $ 3469 $ 03 § — $ 346.6

Non-current 654.1 2.8 0.6) 651.9
Government securities

Current 783.4 03 — 783.1

Non-current 874.4 0.8 — 873.6
Mortgage and other asset backed securities

Current 4.8 — — 4.8

Non-current 508.1 1.4 (1.3) 508.0

Total marketable debt securities $ 3,171.7  $ 56 $ (1.9) $ 3,168.0

Marketable equity securities, non-current $ 90 $ 30 § — § 6.0
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Gross Gross
Fair Unrealized Unrealized Amortized

As of December 31, 2011 (In millions) Value Gains Losses Cost
Available-for-sale:
Corporate debt securities

Current $ 155.0 $ 02 § 0.1 3 154.9

Non-current 447.6 1.2 (1.5) 4479
Government securities

Current 1,021.0 04 —_ 1,020.6

Non-current 695.5 0.9 0.2) 694.8
Mortgage and other asset backed securities

Current 0.1 — — 0.1

Non-current 273.7 0.5 (1.3) 274.5

Total marketable debt securities $ 25929 § 32§ 3B.1) % 2,592.8

Marketable equity securities, non-current $ 0.1 $ — 3 0.1) § 0.2

In the table above, as of December 31, 2011, government securities included $214.0 million of Federal Deposit Insurance
Corporation (FDIC) guaranteed senior notes issued by financial institutions under the Temporary Liquidity Guarantee
Programs. We no longer own securities with an FDIC guarantee because this program ended on December 31, 2012.

The following table summarizes our financial assets with maturities of less than 90 days from the date of purchase
included within cash and cash equivalents on the accompanying consolidated balance sheet:

As of December 31,
(In millions) 2012 2011
Commercial paper $ 407 $ —
Repurchase agreements ' 67.4 8.8
Short-term debt securities 331.3 391.0
Total $ 4394 § 399.8

The carrying values of our commercial paper, including accrued interest, repurchase agreements, and our short-term debt
securities approximate fair value.

Summary of Contractual Maturities: Available-for-Sale Securities

The estimated fair value and amortized cost of our marketable debt securities available-for-sale by contractual maturity
are summarized as follows:

As of December 31, 2012 As of December 31, 2011
Estimated Amortized Estimated Amortized
(In millions) Fair Value Cost Fair Value Cost
Due in one year or less $ 1,1350 § 1,1345 $ 1,176.1 $ 1,175.6
Due after one year through five years 1,744.3 1,741.2 1,251.6 1,251.4
Due after five years 292.4 2923 165.2 165.8
Total available-for-sale securities $ 3,171.7  § 3,1680 $% 2,5929 $ 2,592.8

The average maturity of our marketable debt securities available-for-sale as of December 31, 2012 and 2011 was
14 months.
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Proceeds from Marketable Debt Securities

The proceeds from maturities and sales of marketable debt securities and resulting realized gains and losses are
summarized as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Proceeds from maturities and sales ) $ 2,7496 $ 2,276.7 $ 2,668.7
Realized gains $ 21 $ 39 § 18.8
Realized losses $ 35 § 23§ 2.5

Proceeds were generally reinvested. Realized losses for the year ended December 31, 2012, primarily relate to sales of
agency mortgage-backed securities. Realized losses for the year ended December 31, 2011, primarily relate to sales of
government and corporate securities. Realized losses for the year ended December 31, 2010, primarily relate to the sale of
agency mortgage-backed securities and corporate debt securities.

Strategic Investments

As of December 31, 2012 and 2011, our strategic investment portfolio was comprised of investments totaling $64.2
million and $62.8 million, respectively, which are included in investments and other assets in our accompanying consolidated
balance sheets.

Our strategic investment portfolio includes investments in marketable equity securities of certain biotechnology
companies and our investments in venture capital funds accounted for at fair value which totaled $29.3 million and $23.6
million as of December 31, 2012 and 2011, respectively. Our strategic investment portfolio also includes other equity
investments in privately-held companies and additional investments in venture capital funds accounted for under the cost
method. The carrying value of these investments totaled $34.9 million and $39.2 million, as of December 31, 2012 and 2011,
respectively.

Net Gains, Impairments and Changes to Fair Value

During the years ended December 31, 2012, 2011, and 2010, we realized net gains, impairments and changes to fair value
recorded through income of $6.5 million and $7.3 million and net losses of $20.1 million, respectively, on our strategic
investment portfolio. Included within the net gains recognized during the year ended December 31, 2012, was a gain of $9.0
million recognized upon our acquisition of Stromedix as we previously held an equity interest. For a more detailed description
of this transaction, please read Note 2, Acquisitions to these consolidated financial statements. In 2011, we sold four strategic
investments for $40.6 million, which resulted in a net gain of $13.5 million. In 2010 we sold one strategic investment for $1.8
million, which resulted in an insignificant loss.

Impairments

During the years ended December 31, 2012, 2011, and 2010, we recognized impairment charges on our marketable equity
securities of certain biotechnology companies, investments in venture capital funds accounted for under the cost method,
investments in venture capital funds accounted for under the equity method and investments in privately-held companies
totaling $5.5 million, $9.9 million, and $19.2 million, respectively.

11. Derivative Instruments

Foreign Currency Forward Contracts

Due to the global nature of our operations, portions of our revenues are earned in currencies other than the U.S. dollar.
The value of revenues measured in U.S. dollars is therefore subject to changes in foreign currency exchange rates. In order to
mitigate these changes we use foreign currency forward contracts to lock in exchange rates associated with a portion of our
forecasted international revenues.

Foreign currency forward contracts in effect as of December 31, 2012 and 2011 had durations of 1 to 12 months. These
contracts have been designated as cash flow hedges and accordingly, to the extent effective, any unrealized gains or losses on
these foreign currency forward contracts are reported in accumulated other comprehensive income (loss). Realized gains and
losses for the effective portion of such contracts are recognized in revenue when the sale of product in the currency being
hedged is recognized. To the extent ineffective, hedge transaction gains and losses are reported in other income (expense), net.
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The notional value of foreign currency forward contracts that were entered into to hedge forecasted revenues is
summarized as follows:

Notional Amount
As of December 31,
Foreign Currency: (In millions) 2012 2011
Euro $ 4922 $ 496.4
Canadian dollar 31.8 22.9
Swedish krona — 13.0
Total foreign currency forward contracts $ 5240 $ 532.3

The portion of the fair value of these foreign currency forward contracts that was included in accumulated other
comprehensive income (loss) within total equity reflected losses of $11.8 million, gains of $36.5 million and losses of $11.0
million for the years ended December 31, 2012, 2011 and 2010, respectively. We expect all contracts to be settled over the next
12 months and any amounts in accumulated other comprehensive income (loss) to be reported as an adjustment to revenue. We
consider the impact of our and our counterparties’ credit risk on the fair value of the contracts as well as the ability of each party
to execute its contractual obligations. As of December 31, 2012 and 2011, respectively, credit risk did not materially change the
fair value of our foreign currency forward contracts.

In relation to our foreign currency forward contracts, due to hedge ineffectiveness we recognized in other income
(expense) net gains of $4.8 million, net losses of $3.9 million, and net gains of $0.4 million for the years ended December 31,
2012, 2011 and 2010, respectively.

In addition, we recognized in product revenue net gains of $35.1 million, net losses of $36.9 million, and net gains of
$45.7 million, for the years ended December 31, 2012, 2011 and 2010, respectively, for the settlement of certain effective cash
flow hedge instruments. These settlements were recorded in the same period as the related forecasted revenues.

Summary of Derivatives Designated as Hedging Instruments

The following table summarizes the fair value and presentation in our consolidated balance sheets for derivatives
designated as hedging instruments: :

Fair Value

(In millions)

Balance Sheet Location

As of December 31, 2012

Foreign Currency Contracts:

Asset derivatives Other current assets $ 0.6
Liability derivatives Accrued expenses and other  § 11.5
Fair Value
(In millions) Balance Sheet Location As of December 31, 2011
Foreign Currency Contracts:
Asset derivatives Other current assets $ 32.6
Liability derivatives Accrued expenses and other  § —
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The following table summarizes the eifect of derivatives designated as hedging instruments on our consolidated
statements of income:

Amount Amount
Recognized in Reclassified from
Accumulated Other Accumulated Other
Comprehensive Comprehensive
Income (Loss) Income (Loss) Amount of
on Derivative Income Statement into Income Income Statement Gain/(Loss)
Gain/(Loss) Location Gain/(Loss) Location Recorded

For the Years Ended (In millions)  (Effective Portion) (Effective Portion) (Effective Portion) (Ineffective Portion)  (Ineffective Portion)
December 31, 2012:

Other income

Foreign currency contracts ($11.8) Revenue $35.1 (expense) $4.8
December 31, 2011:

Other income
Foreign currency contracts $36.5 Revenue ($36.9) (expense) ($3.9)
December 31, 2010:

Other income
Foreign currency contracts ($11.0) Revenue $45.7 (expense) $0.4

Other Derivatives

We also enter into other foreign currency forward contracts, usually with one month durations, to mitigate the foreign
currency risk related to certain balance sheet positions. We have not elected hedge accounting for these transactions.

The aggregate notional amount of these other outstanding foreign currency contracts was $243.2 million and $263.7
million as of December 31, 2012 and 2011, respectively. The fair value of these contracts was a net liability of $1.7 million as
of December 31, 2012 compared to a net asset of $6.4 million as of December 31, 2011. Net gains of $4.2 million and $12.1
million related to these contracts were recognized as a component of other income (expense), net, for years ended
December 31, 2012 and 2011, respectively.

12. Property, Plant and Equipment

Property, plant and equipment are recorded at historical cost, net of accumulated depreciation. Components of property,
plant and equipment, net are summarized as follows:

As of December 31,
(In millions) 2012 2011
Land $ 557 § 519
Buildings 902.5 597.9
Leasehold improvements 107.3 102.7
Machinery and equipment 882.0 570.1
Computer software and hardware 476.6 439.7
Furniture and fixtures 46.9 37.6
Construction in progress 2123 553.6
Total cost 2,683.3 2,353.5
Less: accumulated depreciation (941.1) (782.1)
Total property, plant and equipment, net . $ 1,7422 $ 1,571.4

Depreciation expense totaled $164.3 million, $143.9 million and $144.9 million for 2012, 2011 and 2010, respectively.

For 2012, 2011 and 2010, we capitalized interest costs related to construction in progress totaling approximately $25.4
million, $32.6 million and $28.6 million, respectively. Capitalized interest costs are primarily related to the development of our
large-scale biologics manufacturing facility in Hillered, Denmark.
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Hillerod, Denmark Facility

As of September 1, 2012, our large-scale biologics manufacturing facility in Hillered, Denmark was ready for its intended
use as we began the process of manufacturing clinical products for sale to third parties. As a result, we transferred $465.9
million from construction in progress to various fixed asset accounts. We ceased capitalizing a majority of the interest expense
and began recording depreciation on the various assets during the third quarter of 2012. The average estimated useful life for
the facility and its assets is 20 years. The facility is currently not licensed to produce commercial product, a process we expect
to be completed in 2013.

Research Triangle Park, North Carolina Facility

In October 2012, we opened a new laboratory and office facility in Research Triangle Park, North Carolina. As a result,
we transferred $47.8 million from construction in progress to various fixed asset accounts. We began recording depreciation on
the various assets during the fourth quarter of 2012. The average estimated useful life for the facility and its assets is 15 years.

Cambridge Leases

In July 2011, we executed leases for two office buildings currently under construction in Cambridge, Massachusetts with

a planned occupancy during the second half of 2013. Construction of these facilities began in late 2011. In accordance with
accounting guidance applicable to entities involved with the construction of an asset that will be leased when the construction is
completed, we are considered the owner of these properties during the construction period. Accordingly, we record an asset
along with a corresponding financing obligation on our consolidated balance sheet for the amount of total project costs incurred
related to the construction in progress for these buildings. Upon completion of the buildings, we will assess and determine if the
assets and corresponding liabilities should be derecognized. As of December 31, 2012 and 2011, cost incurred by the developer
in relation to the construction of these buildings totaled approximately $86.5 million and $2.2 million, respectively.

As a result of our decision to relocate our corporate headquarters in Cambridge, Massachusetts, we expect to vacate part
of our Weston, Massachusetts facility in the second half of 2013 upon completion of the new buildings and incur a charge
between $15.0 million to $30.0 million. This estimate represents our remaining lease obligation for the vacated portion of our
Weston facility, net of sublease income expected to be received.

Research Triangle Park Lease

In December 2012, we entered into an arrangement with Eisai, Inc. to lease a portion of their facility in RTP to
manufacture our and Eisai's oral solid dose products and for Eisai to provide us with vial-filling services for biologic therapies
and packaging services for oral solid dose products. The 10 year lease agreement, which is cancellable after 5 years and will
become effective in February 2013, gives us the option to purchase the facility.

13. Indebtedness

Our indebtedness is summarized as follows:

As of December 31,
(In millions) 2012 2011
Current portion:
6.0% Senior notes due March 1, 2013 $ 4500 $ —
Note payable to Fumedica 34 33
Current portion of notes payable and line of credit $ 4534 § 33
Non-current portion:
6.0% Senior notes due March 1, 2013 $ - — % 4499
6.875% Senior notes due March 1, 2018 586.4 592.3
Note payable to Fumedica 14.5 16.4
Financing arrangement for the construction of the Cambridge facilities 86.5 2.2
Non-current portion of notes payable, line of credit and other financing
arrangements $ 687.4 $ 1,060.8
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The following is a summary description of our principal indebtedness as of December 31, 2012:

Senior Notes

On March 4, 2008, we issued $450.0 million aggregate principal amount of 6.0% Senior Notes due March 1, 2013 and
$550.0 million aggregate principal amount of 6.875% Senior Notes due March 1, 2018 that were originally priced at 99.886%
and 99.184% of par, respectively. The discount is amortized as additional interest expense over the period from issuance
through maturity. These notes are senior unsecured obligations. Interest on the notes is payable March 1 and September 1 of
each year. The notes may be redeemed at our option at any time at 100% of the principal amount plus accrued interest and a
specified make-whole amount. The notes contain a change of control provision that may require us to purchase the notes under
certain circumstances. There is also an interest rate adjustment feature that requires us to pay interest at an increased rate on the
notes if the credit rating on the notes declines below investment grade.

Upon the issuance of the debt we entered into interest rate swap contracts where we received a fixed rate and paid a
variable rate. These contracts were terminated in December 2008. Upon termination of these swaps, the carrying amount of the
6.875% Senior Notes due in 2018 was increased by $62.8 million and is being amortized using the effective interest rate
method over the remaining life of the Senior Notes and is being recognized as a reduction of interest expense. As of
December 31, 2012, $39.1 million remains to be amortized.

Revolving Credit Facility

In June 2012 our $360.0 million senior unsecured revolving credit facility expired and was not renewed.

Notes Payable to Fumedica

In connection with our 2006 distribution agreement with Fumedica, we issued notes totaling 61.4 million Swiss Francs
which were payable to Fumedica in varying amounts from June 2008 through June 2018. Our remaining note payable to
Fumedica had a present value of 16.4 million Swiss Francs ($17.9 million) and 18.6 million Swiss Francs ($19.7 million) as of
December 31, 2012 and 2011, respectively.

Financing Arrangements

During 2011 we recorded a financing obligation in relation to the construction of the two office buildings in Cambridge,
Massachusetts. As of December 31, 2012 and 2011, cost incurred by the developer in relation to the construction of these
buildings totaled approximately $86.5 million and $2.2 million, respectively. For additional information related to these
transactions, please read Note 12, Property, Plant & Equipment to these consolidated financial statements.

Debt Maturity

Our total debt, excluding amounts related to our financing arrangements, mature as follows:

(In millions) As of December 31, 2012
2013 $ 453.4
2014 3.5
2015 3.5
2016 3.5
2017 3.5
2018 and thereafter 553.5
Total $ 1,020.9

The fair value of our debt is disclosed in Note 9, Fair Value Measurements to these consolidated financial statements.
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14. Equity

Preferred Stock

The following table describes the number of shares authorized, issued and outstanding of our preferred stock as of
December 31, 2012 and 2011:

As of December 31, 2012 As of December 31, 2011
(In thousands) Authorized Issued Outstanding Authorized Issued Outstanding
Series A 1,750 —_ — 1,750 — —
Series X junior participating 1,000 — — 1,000 — —
Undesignated 5,250 —_ —_ 5,250 — —
Total preferred stock 8,000 — — 8,000 — —

We have 8,000,000 shares of Preferred Stock authorized. Shares may be issued without a vote or action of stockholders
from time to time in classes or series with the designations, powers, preferences, and the relative, participating, optional or
other special rights of the shares of each such class or series and any qualifications, limitations or restrictions thereon as set
forth in the instruments governing such shares. Any such Preferred Stock may rank prior to common stock as to dividend
rights, liquidation preference or both, and may have full or limited voting rights and may be convertible into shares of common
stock.

Common Stock

The following table describes the number of shares authorized, issued and outstanding of our common stock as of
December 31, 2012 and 2011:

As of December 31, 2012 As of December 31, 2011
(In thousands) Authorized Issued QOutstanding Authorized Issued Outstanding
Common stock 1,000,000 254,237 236,582 1,000,000 255,633 242,115

Share Repurchases

In February 2011, our Board of Directors authorized the repurchase of up to 20.0 million shares of common stock. This
authorization does not have an expiration date. In 2012, approximately 7.8 million shares were repurchased at a cost of $984.7
million.

We repurchased approximately 6.0 million shares at a cost of approximately $498.0 million under the 2011 authorization
in 2011.

Approximately 6.2 million shares of our common stock remain available for repurchase under the 2011 authorization.

15. Accumulated Other Comprehensive Income (Loss)

Accumulated other comprehensive income (loss) consisted of the following:

As of December 31,
(In millions) 2012 2011
Translation adjustments $ 27.1) $ (50.3)
Unrealized gains (losses) on securities available for sale 42 —
Unrealized gains (losses) on foreign currency forward contracts (10.7) 32.8
Unfunded status of pension and postretirement benefit plans 2L.7) 9.0)
Accumulated other comprehensive income (loss) $ (553) $ (26.5)
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Unrealized holding gains on securities available for sale is shown net of tax of $2.5 million and $0.1 million as of
December 31, 2012 and 2011, respectively. Unrealized gains (losses) on foreign currency forward contracts are shown net of
tax of $1.1 million and $3.6 million as of December 31, 2012 and 2011, respectively. Tax amounts related to the unfunded
status of pension and retirement benefit plans for December 31, 2012 and 2011 were immaterial. For discussion of the
unfunded status of pension and retirement benefit plans, please read Note 25, Employee Benefit Plans to these consolidated
financial statements.

Comprehensive income (loss) and its components are presented in the consolidated statements of comprehensive income.

16. Earnings per Share
Basic and diluted earnings per share are calculated as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Numerator:
Net income attributable to Biogen Idec Inc. $ 1,380.0 $ 1,2344 $ 1,005.3
Adjustment for net income allocable to preferred stock — (0.5) (2.0)
Net income used in calculating basic and diluted earnings per
share 3 1,380.0 $ 1,2339 $ 1,003.3
Denominator:
Weighted average number of common shares outstanding 2379 242.4 2523
Effect of dilutive securities:
Stock options and employee stock purchase plan 0.5 1.0 0.9
Time-vested restricted stock units 1.0 1.3 1.6
Market stock units 03 0.3 0.1
Dilutive potential common shares 1.8 2.6 2.6
Shares used in calculating diluted earnings per share 239.7 245.0 254.9

Amounts excluded from the calculation of net income per diluted share because their effects were anti-dilutive were
insignificant.

Earnings per share for the years ended December 31, 2012, 2011 and 2010 reflects, on a weighted average basis, the
repurchase of 5.8 million shares, 6.0 million shares and 40.3 million shares, respectively, of our common stock under our share
repurchase authorizations.

17. Share-based Payments
Share-based Compensation Expense

The following table summarizes share-based compensation expense included within our consolidated statements of
income:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Research and development $ 747 $ 620 $ 62.7
Selling, general and administrative 109.6 88.7 123.6
Restructuring charges — (0.6) 6.8

Subtotal 184.3 150.1 193.1
Capitalized share-based compensation costs 54 4.5) 3.5)

Share-based compensation expense included in total cost and

expenses 178.9 145.6 189.6
Income tax effect (53.4) (44.6) (60.3)

Share-based compensation expense included in net income

attributable to Biogen Idec Inc. $ 1255 § 101.0 $ 129.3

F-37



BIOGEN IDEC INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

The following table summarizes share-based compensation expense associated with each of our share-based
compensation programs:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Stock options $ 23 $ 59 % 26.1
Market stock units 233 14.6 10.0
Time-vested restricted stock units 93.0 89.6 129.4
Performance-vested restricted stock units settled in shares 0.1 1.0 5.3
Cash settled performance shares 60.4 32.7 15.0
Employee stock purchase plan 52 6.3 7.3
Subtotal 184.3 150.1 193.1
Capitalized share-based compensation costs 5.4 _ 4.5) 3.5
Share-based compensation expense included in total cost and
expenses $ 1789 § 1456 $ 189.6

Windfall tax benefits from vesting of stock awards, exercises of stock options and ESPP participation were $54.7 million,
$50.6 million and $13.1 million in 2012, 2011 and 2010, respectively. These amounts have been calculated under the alternative
transition method in accordance with U.S. GAAP.

As of December 31, 2012, unrecognized compensation cost related to unvested share-based compensation was
approximately $164.4 million, net of estimated forfeitures. We expect to recognize the cost of these unvested awards over a
weighted-average period of 1.4 years.

Share-Based Compensation Plans

We have three share-based compensation plans pursuant to which awards are currently being made: (1) the Biogen Idec
Inc. 2006 Non-Employee Directors Equity Plan (2006 Directors Plan); (2) the Biogen Idec Inc. 2008 Omnibus Equity Plan
(2008 Omnibus Plan); and (3) the Biogen Idec Inc. 1995 Employee Stock Purchase Plan (ESPP). We have five share-based
compensation plans under which there are outstanding awards, but from which no further awards can or will be made: (i) the
IDEC Pharmaceuticals Corporation 1993 Non-Employee Directors Stock Option Plan; (ii) the IDEC Pharmaceuticals
Corporation 1988 Stock Option Plan; (iii) the Biogen, Inc. 1985 Non-Qualified Stock Option Plan; (iv) the Biogen Idec Inc.
2003 Omnibus Equity Plan; and (v) the Biogen Idec Inc. 2005 Omnibus Equity Plan (2005 Omnibus Plan). We have not made
any awards pursuant to the 2005 Omnibus Plan since our stockholders approved the 2008 Omnibus Plan and do not intend to
make any awards pursuant to the 2005 Omnibus Plan in the future, except that unused shares under the 2005 Omnibus Plan
have been carried over for use under the 2008 Omnibus Plan.

Directors Plan

In May 2006, our stockholders approved the 2006 Directors Plan for share-based awards to our directors. Awards granted
from the 2006 Directors Plan may include stock options, shares of restricted stock, restricted stock units, stock appreciation
rights and other awards in such amounts and with such terms and conditions as may be determined by a committee of our Board
of Directors, subject to the provisions of the plan. We have reserved a total of 1.6 million shares of common stock for issuance
under the 2006 Directors Plan. The 2006 Directors Plan provides that awards other than stock options and stock appreciation
rights will be counted against the total number of shares reserved under the plan in a 1.5-to-1 ratio.

Omnibus Plans

In June 2008, our stockholders approved the 2008 Omnibus Plan for share-based awards to our employees. Awards
granted from the 2008 Omnibus Plan may include stock options, shares of restricted stock, restricted stock units, performance
shares, shares of phantom stock, stock appreciation rights and other awards in such amounts and with such terms and conditions
as may be determined by a committee of our Board of Directors, subject to the provisions of the plan. Shares of common stock
available for issuance under the 2008 Omnibus Plan consist of 15.0 million shares reserved for this purpose, plus shares of
common stock that remained available for issuance under the 2005 Omnibus Plan on the date that our stockholders approved
the 2008 Omnibus Plan, plus shares that are subject to awards under the 2005 Omnibus Plan which remain unissued upon the
cancellation, surrender, exchange or termination of such awards. The 2008 Omnibus Equity Plan provides that awards other
than stock options and stock appreciation rights will be counted against the total number of shares available under the plan in a
1.5-to-1 ratio.
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Stock Options

We no longer grant stock options to our employees or directors. Outstanding stock options previously granted to our
employees and directors generally have a ten-year term and vest over a period of between one and four years, provided the
individual continues to serve at Biogen Idec through the vesting dates. Options granted under all plans are exercisable at a price
per share not less than the fair market value of the underlying common stock on the date of grant. The estimated fair value of
options, including the effect of estimated forfeitures, is recognized over the options’ vesting periods. The fair value of the stock
options granted in 2010 was estimated as of the date of grant using a Black-Scholes option valuation model that uses the
following weighted-average assumptions:

For the Years Ended December 31,

2012 2011 2010
Expected option life (in years) ** *x 4.5
Expected stock price volatility *ok ** 30.8%
Risk-free interest rate *ok ** 2.0%
Expected dividend yield o *x —%
Per share grant-date fair value *x ¥* 8 16.52

** There were no grants of stock options made in 2012 and 2011.

The expected life of options granted is derived using assumed exercise rates based on historical exercise patterns and
represents the period of time that options granted are expected to be outstanding. Expected stock price volatility is based upon
implied volatility for our exchange-traded options and other factors, including historical volatility. After assessing all available
information on either historical volatility, implied volatility, or both, we have concluded that a combination of both historical
and implied volatility provides the best estimate of expected volatility. The risk-free interest rate used is determined by the
market yield curve based upon risk-free interest rates established by the Federal Reserve, or non-coupon bonds that have
maturities equal to the expected term. The dividend yield of zero is based upon the fact that we have not historically granted
cash dividends, and do not expect to issue dividends in the foreseeable future. Stock options granted prior to January 1, 2006
were valued based on the grant date fair value of those awards, using the Black-Scholes option pricing model, as previously
calculated for pro-forma disclosures.

The following table summarizes our stock option activity:

Weighted

Average

Exercise

Shares Price

Outstanding at December 31, 2011 1,691,000 $ 52.75
Granted . — 3 —
Exercised (765,000) $ 50.72
Cancelled (19,000) $ 51.99
Outstanding at December 31, 2012 907,000 $ 54.48

The total intrinsic values of options exercised in 2012, 2011 and 2010 totaled $63.0 million, $149.0 million, and $50.5
million, respectively. The aggregate intrinsic values of options outstanding as of December 31, 2012 totaled $83.3 million. The
weighted average remaining contractual term for options outstanding as of December 31, 2012 was 4.4 years.

Of the options outstanding, 0.8 million were exercisable as of December 31, 2012. The exercisable options had a
weighted-average exercise price of $54.87. The aggregate intrinsic value of options exercisable as of December 31,2012 was
$72.1 million. The weighted average remaining contractual term for options exercisable as of December 31, 2012 was 4.1
years.

A total of 0.9 million vested and expected to vest options were outstanding as of December 31, 2012. These vested and
expected to vest options had a weighted average exercise price of $54.48 and an aggregated intrinsic value of $83.1 million.
The weighted average remaining contractual term of vested and expected to vest options as of December 31, 2012 was 4.4
years.
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The following table summarizes the amount of tax benefit realized for stock options and cash received from the exercise
of stock options:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Tax benefit realized for stock options $ 209 $ 475 § 16.0
Cash received from the exercise of stock options $ 388 $ 2919 $ 160.0

Market Stock Units (MSUs)

MSUs awarded to employees vest in four equal annual increments beginning on the anniversary of the grant date. The
vesting of these awards is subject to the respective employee’s continued employment. The number of MSUs granted represents
the target number of units that are eligible to be earned based on the attainment of certain market-based criteria involving our
stock price. The number of MSUs earned is calculated at each annual anniversary from the date of grant over the respective
vesting periods, resulting in multiple performance periods. Participants may ultimately earn between 0% and 150% of the target
number of units granted based on actual stock performance. Accordingly, additional MSUs may be issued or currently
outstanding MSUs may be cancelled upon final determination of the number of awards earned. Compensation expense,
including the effect of forfeitures, is recognized over the applicable service period.

The following table summarizes our MSU activity:

Weighted
Average
Grant Date
) Shares Fair Value
Unvested at December 31, 2011 581,000 $ 69.49
Granted (a) 319,000 $ 134.95
Vested (244,000) $ 121.40
Forfeited (50,000) $ 75.94
Unvested at December 31, 2012 606,000 $ 94.73

(a) MSUs granted in 2012 include approximately 39,000 and 42,000 MSUs issued in 2012 based upon the attainment of performance
criteria set for 2011 and 2010, respectively, in relation to shares granted in those years. The remainder of MSUs granted during 2012
include awards granted in conjunction with our annual awards made in February 2012 and MSUs granted in conjunction with the hiring
of employees. These grants reflect the target number of shares eligible to be earned at the time of grant.

We value grants of MSUs using a lattice model with a Monte Carlo simulation. This valuation methodology utilizes
several key assumptions, including the 60 calendar day average closing stock price on grant date, expected volatility of our
stock price, risk-free rates of return and expected dividend yield. The assumptions used in our valuation are summarized as
follows:

For the Years Ended December 31,

2012 2011
Expected dividend yield —% —%
Range of expected stock price volatility 29.6% - 34.0% 25.7% - 33.4%
Range of risk-free interest rates 0.2% - 0.6% 0.3%-1.9%
60 calendar day average stock price on grant date $113.83 - $149.79 $66.78 - $101.16
Weighted-average per share grant date fair value $134.95 $74.19
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Cash Settled Performance Shares (CSPSs)

CSPSs awarded to employees vest in three equal annual increments beginning on the anniversary of the grant date. The
vesting of these awards is subject to the respective employee’s continued employment with such awards settled in cash. The
number of CSPSs granted represents the target number of units that are eligible to be earned based on the attainment of certain
performance measures established at the beginning of the performance period, which ends on December 31* of each year.
Participants may ultimately earn between 0% and 200% of the target number of units granted based on the degree of actual
performance metric achievement. Accordingly, additional CSPSs may be issued or currently outstanding CSPSs may be
cancelled upon final determination of the number of units earned. CSPSs are settled in cash based on the 60 calendar day
average closing stock price through each vesting date once the actual vested and earned number of units is known. Since no
shares are issued, these awards will not dilute equity. Compensation expense, including the effect of forfeitures, is recognized
over the applicable service period. ’

The following table summarizes our CSPS activity:

Shares
Unvested at December 31, 2011 562,000
Granted (a) 327,000
Vested (280,000)
Forfeited (17,000)
Unvested at December 31, 2012 592,000

(a) CSPSs granted in 2012 include approximately 68,000 CSPSs issued in 2012 based upon the attainment of performance criteria set for
2011 in relation to shares granted in 2011. The remainder of the CSPSs granted in 2012 include awards granted in conjunction with our
annual awards made in February 2012 and CSPSs granted in conjunction with the hiring of employees. These grants reflect the target
number of shares eligible to be earned at the time of grant.

During 2012, we paid $28.7 million of cash in settlement of CSPS awards upon vesting.

Time-Vested Restricted Stock Units (RSUs)

RSUs awarded to employees generally vest no sooner than one-third per year over three years on the anniversary of the
date of grant, or upon the third anniversary of the date of the grant, provided the employee remains continuously employed with
us, except as otherwise provided in the plan. Shares of our common stock will be delivered to the employee upon vesting,
subject to payment of applicable withholding taxes. RSUs awarded to directors for service on our Board of Directors vest on the
first anniversary of the date of grant, provided in each case that the director continues to serve on our Board of Directors
through the vesting date. Shares of our common stock will be delivered to the director upon vesting and are not subject to any
withholding taxes. The fair value of all RSUs is based on the market value of our stock on the date of grant. Compensation
expense, including the effect of forfeitures, is recognized over the applicable service period.

The following table summarizes our RSU activity:

Weighted
Average
Grant Date
Shares Fair Value
Unvested at December 31, 2011 2,924,000 $ 60.72
Granted (a) 1,013,000 $ 124.54
Vested (1,540,000) $ 121.06
Forfeited (210,000) $ 79.55
Unvested at December 31, 2012 2,187,000 $ 90.37

(a) RSUs granted in 2012 primarily represent RSUs granted in conjunction with our annual awards made in February 2012 and awards
made in conjunction with the hiring of new employees. RSUs granted in 2012 also include approximately 24,000 RSUs granted to our
Board of Directors.

RSUs granted in 2011 and 2010 had weighted average grant date fair values of $70.01 and $54.79, respectively.
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Performance-Vested Restricted Stock Units (PVRSUs)

The following table summarizes our PVRSU activity:

Weighted
Average
Grant Date
Shares Fair Value
Unvested at December 31, 2011 47,000 $ 49.34
Granted — $ —
Vested (46,000) $ 119.03
Forfeited (70) $ 49.65
Unvested at December 31, 2012 930 $ 53.64
Grant Activity

In 2011 and 2010, approximately 1,000 and 4,000 and PVRSUs were granted with weighted average grant date fair
values of $53.64 per share, respectively. The number of PVRSUs reflected as granted represents the target number of shares
that are eligible to vest in full or in part and are earned subject to the attainment of certain performance criteria established at
the beginning of the performance period, which ended December 31, 2009. Participants may ultimately earn up to 200% of the
target number of shares granted in the event that the maximum performance thresholds are attained. Accordingly, additional
PVRSUs may be issued upon final determination of the number of awards earned.

Once the earned number of performance-vested awards has been determined, the earned PVRSUs will then vest in three
equal increments on (1) the later of the first anniversary of the grant date or the date of results determination; (2) the second
anniversary of the grant date; and (3) the third anniversary of the grant date. The vesting of these awards is also subject to the
respective employees’ continued employment. Compensation expense associated with these PVRSUs is initially based upon the
number of shares expected to vest after assessing the probability that certain performance criteria will be met and the associated
targeted payout level that is forecasted will be achieved, net of estimated forfeitures. Cumulative adjustments are recorded
quarterly to reflect subsequent changes in the estimated outcome of performance-related conditions until the date results are
determined.

Employee Stock Purchase Plan (ESPP)

The following table summarizes our ESPP activity:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Shares issued under ESPP 03 0.4 0.6

Cash received under ESPP $ 287 $ 228 §$ 23.5
Other

As part of the employee severance and benefits packages offered to employees affected by our workforce reduction made
in connection with our 2010 restructuring initiative, we agreed to settle certain existing equity awards in cash, which resulted in
an incremental charge of approximately $6.8 million recognized in the fourth quarter of 2010. This charge is reflected within
our consolidated statement of income as a component of our total restructuring charge incurred in 2010.

In accordance with the transition agreement entered into with James C. Mullen who retired as our President and Chief
Executive Officer on June 8, 2010, we agreed with Mr. Mullen, amongst other provisions, to vest all of Mr. Mullen’s then-
unvested equity awards on the date of his retirement and allow Mr. Mullen to exercise his vested stock options until June 8,
2013 or their expiration, whichever is earlier. The modifications to Mr. Mullen’s existing stock options, RSUs and PVRSUs
resulted in an incremental charge of approximately $18.6 million, which was recognized evenly over the service period from
January 4, 2010 to June 8, 2010 as per the terms of the transition agreement.
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18. Income Taxes

Income Tax Expense

Income before income tax provision and the income tax expense consist of the following:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Income before income taxes (benefit):
Domestic $ 1,398.0 $ 1,4089 §$ 846.4
Foreign 457.1 302.3 383.5
Total £ 1,855.1 $ 1,711.2 ° § 1,229.9
Income tax expense (benefit):
Current:
Federal $ 5079 § 231.7 $ 357.7
State 35.6 15.1 19.6
Foreign 44.0 44.1 35.4
Total 587.5 290.9 412.7
Deferred:
Federal $ (133.0) $ 1609 $ (70.6)
State (13.0) 8.1) (6.6)
Foreign 29.1 0.8 4.2)
Total (116.9) 153.6 (81.4)
Total income tax expense $ 4706 $ 4445 $ 331.3

The 2012 deferred tax expense on foreign earnings includes an expense of $33.1 million related to capitalized interest at
our Denmark manufacturing facility. Of this amount, $29.0 million represents the correction of an error in our accounting that
had accumulated over several prior years. We do not consider this correction to be material.

Deferred Tax Assets and Liabilities

Significant components of our deferred tax assets and liabilities are summarized as follows:

As of December 31,
(In millions) 2012 2011
Deferred tax assets.
Tax credits $ 693 $ 60.0
Inventory, other reserves, and accruals 118.3 104.1
Capitalized costs 7.6 53
Intangibles, net 84.5 75.8
Net operating loss 375 229
Share-based compensation 58.6 54.7
Other 57.8 45.7
Valuation allowance (12.3) (10.8)
Total deferred tax assets $ 4213 § 357.7
Deferred tax liabilities:
Purchased intangible assets $ (411.3) $ (384.8)
Unrealized gain on investments and cumulative translation adjustment (1.2) 3.5
Inventory (50.8) (76.8)
Depreciation, amortization and other A (146.4) (133.1)
Total deferred tax liabilities $ (609.7) $ (598.2)
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Tax Rate

Reconciliation between the U.S. federal statutory tax rate and our effective tax rate is summarized as follows:

For the Years Ended December 31,

2012 2011 2010

Statutory rate 35.0% 35.0% 35.0%
State taxes 0.9 1.7 1.7
Taxes on foreign earnings (6.2) (5.9 (10.7)
Credits and net operating loss utilization 3.5 4.4 3.0)
Purchased intangible assets 1.2 1.3 1.9
[PR&D — — 5.0
Permanent items (2.5 (1.2) 2.0
Contingent consideration 0.5 0.7 —
Other — 1.2) (1.0)

Effective tax rate 25.4% 26.0% 26.9%

As of December 31, 2012, we had net operating losses and general business credit carry forwards for federal income tax
purposes of approximately $63.2 million and $2.9 million, respectively, which begin to expire in 2020. Additionally, for state
income tax purposes, we had net operating loss carry forwards of approximately $95.6 million, which begin to expire in 2013.
For state income tax purposes, we also had research and investment credit carry forwards of approximately $114.7 million, of
which approximately $3.5 million begin to expire in 2013. For foreign income tax purposes, we had $8.8 million of net
operating loss carryforwards, which do not expire.

In assessing the realizability of our deferred tax assets, we have considered whether it is more likely than not that some
portion or all of the deferred tax assets will not be realized. The ultimate realization of deferred tax assets is dependent upon the
generation of future taxable income during the periods in which those temporary differences become deductible. In making this
determination, under the applicable financial reporting standards, we are allowed to consider the scheduled reversal of deferred
tax liabilities, projected future taxable income, and tax planning strategies. Our estimates of future taxable income take into
consideration, among other items, our estimates of future income tax deductions related to the exercise of stock options. Based
upon the level of historical taxable income and income tax liability and projections for future taxable income over the periods in
which the deferred tax assets are utilizable, we believe it is more likely than not that we will realize the benefits of the deferred
tax assets of our wholly owned subsidiaries. At December 31, 2012, we have a full valuation allowance on the deferred tax
assets of a variable interest entity which we consolidate, based on uncertainties related to the realization of all of those assets.
These assets totalling $10.9 million are excluded from our credit and loss carryforwards described above. In the event that
actual results differ from our estimates or we adjust our estimates in future periods, we may need to establish a valuation
allowance, which could materially impact our financial position and results of operations.

As of December 31, 2012, undistributed foreign earnings of non-U.S. subsidiaries included in consolidated retained
earnings and other basis differences aggregated approximately $3.3 billion. We intend to reinvest these earnings indefinitely in
operations outside the U.S. The residual U.S. tax liability, if such amounts were remitted, would be between $800 million to
$900 million as of December 31, 2012.

Accounting for Uncertainty in Income Taxes

A reconciliation of the beginning and ending amount of our unrecognized tax benefits is summarized as follows:

(In millions) 2012 2011 2010

Balance at January 1, $ 644 $ 1215 $ 147.1
Additions based on tax positions related to the current period 13.0 22 3.6
Additions for tax positions of prior periods 69.8 48.6 133
Reductions for tax positions of prior periods (18.6) (75.8) (18.5)
Statute expirations ‘ (1.9) (2.3) 3.7
Settlements . v (0.8) (29.8) (20.3)

Balance at December 31, . $ 1259 $ 644 $ 121.5
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We and our subsidiaries are routinely examined by various taxing authorities. We file income tax returns in the
U.S. federal jurisdiction, various U.S. states, and foreign jurisdictions. With few exceptions including the proposed
disallowance we discuss below, we are no longer subject to U.S. federal tax examination for years before 2010 or state, local, or
non-U.S. income tax examinations for years before 2004. During the year, we adjusted our unrecognized tax benefits to reflect
new information arising during our on-going federal and state audit examinations including the filing of amended federal
income tax returns to claim certain deductions.

In October 2011, in conjunction with our examination, the IRS has proposed a disallowance of approximately $130
million in deductions for tax years 2007, 2008 and 2009 related to payments for services provided by our wholly owned Danish
subsidiary located in Hillerad, Denmark. We believe that these items represent valid deductible business expenses and will
vigorously defend our position.

Included in the balance of unrecognized tax benefits as of December 31, 2012, 2011, and 2010 are $109.5 million, $31.3
million, and $26.2 million (net of the federal benefit on state issues), respectively, of unrecognized tax benefits that, if
recognized, would affect the effective income tax rate in future periods.

We recognize potential interest and penalties accrued related to unrecognized tax benefits in income tax expense. In 2012,
we recognized a net interest expense of $0.1 million. During 2011, we recognized net interest benefit of $12.9 million. In 2010,
we recognized a net interest expense of approximately $0.7 million. We have accrued approximately $2.5 million and $3.9
million for the payment of interest as of December 31, 2012 and 2011, respectively.

We do not anticipate any significant changes in our positions in the next twelve months other than expected settlements
which have been classified as current liabilities within the accompanying balance sheet.

Contingencies

In 2006, the Massachusetts Department of Revenue (DOR) issued a Notice of Assessment against Biogen Idec MA Inc.
(BIMA), one of our wholly-owned subsidiaries, for $38.9 million of corporate excise tax for 2002, which includes associated
interest and penalties. The assessment asserted that the portion of sales attributable to Massachusetts (sales factor), the
computation of BIMA’s research and development credits and certain deductions claimed by BIMA were not appropriate,
resulting in unpaid taxes for 2002. We filed an abatement application with the DOR seeking abatements for 2001, 2002 and
2003. Our abatement application was denied and on July 25, 2007, we filed a petition with the Massachusetts Appellate Tax
Board (Massachusetts ATB) seeking, among other items, abatements of corporate excise tax for 2001, 2002 and 2003 and
adjustments in certain credits and credit carry forwards for 2001, 2002 and 2003. On August 18, 2011, we reached a settlement
with the DOR under which we agreed to pay $7.0 million in taxes, plus $5.0 million of interest, and agreed on the nature and
amount of tax credits carried forward into 2004. This resolution did not have a significant impact on our results of operations, is
related only to the 2001, 2002 and 2003 tax years, and does not resolve matters in dispute for subsequent periods.

On June 8, 2010, we received Notices of Assessment from the DOR against BIMA for $103.5 million of corporate excise
tax, including associated interest and penalties, related to our 2004, 2005 and 2006 tax filings. We filed an abatement
application with the DOR seeking abatement for 2004, 2005 and 2006. Our abatement application was denied in December
2010, and we filed a petition appealing the denial with the ATB on February 3, 2011, and hearing has been scheduled for April
2013. For all periods under dispute, we believe that positions taken in our tax filings are valid and we are contesting the
assessments vigorously.

The audits of our tax filings for 2007 and 2008 are not completed. As these filings were prepared in a manner consistent
with prior filings, we may receive an assessment for those years as well. Due to tax law changes effective January 1, 2009, the
computation and deductions at issue in previous tax filings are not part of our subsequent tax filings in Massachusetts.

We believe that these assessments do not impact the amount of liabilities for income tax contingencies. However, there is
a possibility that we may not prevail in defending all of our assertions with the DOR. If these matters are resolved unfavorably
in the future, the resolution could have a material adverse impact on our effective tax rate and our results of operations.
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Supplemental Cash Flow Information

Supplemental disclosure of cash flow information for the years ended December 31, 2012, 2011 and 2010 is as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Cash paid during the year for:
Interest $ 654 $ 66.7 $ 68.1
Income taxes $ 5266 $ 3327 $ 394.7

Non-cash Investing and Financing Activity

In March 2012, upon completion of our acquisition of Stromedix, we recorded $219.2 million of in-process research and
development and $48.2 million of goodwill. In addition, we also recorded a contingent consideration obligation of $122.2
million.

In September 2011, upon completion of our acquisition of the noncontrolling interest in our joint venture investments in
Biogen Dompé SRL and Biogen Dompé Switzerland GmbH, we recorded a contingent consideration obligation of $38.8
million.

In connection with the construction of the Cambridge facilities that will be leased by us when the construction is
completed, we have recorded an asset along with a corresponding financing obligation on our consolidated balance sheet as of
December 31, 2012 and 2011, totaling approximately $86.5 million and $2.2 million, respectively. For additional information
related to these transactions, please read Note 12, Property, Plant & Equipment to these consolidated financial statements.

In December 2010, upon completion of our acquisition of BIN, we recorded $110.9 million of in-process research and
development and $25.6 million of goodwill. In addition, we also assumed a contingent consideration obligation of $81.2 million
and a deferred tax liability of $23.7 million.

Other Income (Expense), Net

Components of other income (expense), net, are summarized as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Interest income $ 295 $ 192 $ 223
Interest expense (36.5) (33.0) (36.1)
Impairments on investments (5.5) 9.9) (19.2)
Gain (loss) on investments, net 10.6 18.8 14.2
Foreign exchange gains (losses), net 2.5 (6.3) 3.5
Other, net 3.7 (2.3) 33
Total other income (expense), net $ 0.7) $ (13.5) $ (19.0)
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Accrued Expenses and Other

Accrued expenses and other consists of the following:

As of December 31,

(In millions) 2012 2011
Employee compensation and benefits $ 2485 $ 176.3
Revenue-related rebates 191.0 115.0
Deferred revenue 148.0 69.6
Clinical development expenses 51.6 40.8
Royalties and licensing fees 45.2 47.4
Collaboration expenses 37.4 44.2
Current portion of contingent consideration obligations 22.4 10.8
Other 235.8 173.1

Total accrued expenses and other $ 9799 $ 677.2

20. Investments in Variable Interest Entities

Consolidated Variable Interest Entities

Our consolidated financial statements include the financial results of variable interest entities in which we are the primary
beneficiary.

Investments in Joint Ventures

On September 6, 2011, we completed the purchase of the noncontrolling interest in our joint venture investments in
Biogen Dompé SRL and Biogen Dompé Switzerland GmbH, our respective sales affiliates in Italy and Switzerland, from our
joint venture partners, Dompé Farmaceutici SpA and Dompé International SA, respectively. Prior to this transaction, our
consolidated financial statements reflected 100% of the operations of these joint venture investments and we recorded net
income (loss) attributable to noncontrolling interests in our consolidated statements of income based on the percentage of
ownership interest retained by our joint venture partners as we retained the power to direct the activities which most
significantly and directly impacted their economic performance. We have continued to consolidate the operations of these
entities following our purchase of the noncoatrolling interest; however, as of September 6, 2011, we no longer allocate 50% of
the earnings of these affiliates to net income (loss) attributable to noncontrolling interests as Biogen Dompé SRL and Biogen
Dompé Switzerland GmbH became wholly-owned subsidiaries of the Company.

Until we completed our purchase of the noncontrolling interests, the assets of these joint ventures were restricted, from
the standpoint of Biogen Idec, in that they were not available for our general business use outside the context of each joint
venture. The joint ventures’ most significant assets were accounts receivable from the ordinary course of business. The holders
of the liabilities of each joint venture, including the credit line from Dompé Farmaceutici SpA to Biogen Dompé SRL, had no
recourse to Biogen Idec. Balances outstanding under Biogen Dompé SRL’s credit line were repaid in connection with this
transaction. In addition, Dompé Farmaceutici SpA purchased all of Biogen Dompé SRL’s outstanding receivables as of June 30,
2011, adjusted for cash received through September 5, 2011. For additional information related to this transaction, please read
Note 2, Acquisitions to these consolidated financial statements.

Knopp

In August 2010, we entered into a license agreement with Knopp Neurosciences, Inc. (Knopp), a subsidiary of Knopp
Holdings, LLC, for the development, manufacture and commercialization of dexpramipexole. Under the terms of the license
agreement we made a $26.4 million upfront payment and agreed to pay Knopp development and sales-based milestone
payments as well as royalties on future commercial sales. In addition, we also purchased 30.0% of the Class B common shares

of Knopp for $60.0 million.
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At the end of December 2012, we learned that a Phase 3 trial investigating dexpramipexole in people with amyotrophic
lateral sclerosis (ALS) did not meet its primary endpoint and failed to show efficacy in its key secondary endpoints. Based on
these results, we have discontinued development of dexpramipexole in ALS. Prior to our decision to discontinue
dexpramipexole, we had started the R&D extension program, ENVISION, and had entered into arrangements with certain
suppliers for the purchase of raw materials and the supply of drug product. These arrangements have been canceled. We have
accrued approximately $12.3 million of research and development expense, as of December 31, 2012, related to those firm
commitments to purchase R&D services and inventory or to pay cancellation charges.

In addition, we expect to terminate the license agreement and exercise our put option on the 30.0% of the Class B
common shares to Knopp.

Due to the terms of the license agreement and our investment in Knopp, we had determined that we were the primary
beneficiary of Knopp as we had the power to direct the activities that most significantly impacted Knopp’s economic
performance. As such, we consolidated the results of Knopp. As the license agreement with Knopp only gave us access to the
underlying intellectual property of dexpramipexole and we did not acquire any employees or other processes, we determined
that the transaction was an acquisition of an asset rather than a business. Therefore, we recorded an IPR&D charge of
approximately $205.0 million upon the initial consolidation of Knopp, which was included within our consolidated statement
of income for 2010. The amount allocated to IPR&D represented the fair value of the intellectual property of Knopp, which as
of the effective date of the agreement, had not reached technological feasibility and had no alternative future use. This charge
was determined using internal models based on projected revenues and development costs and adjusted for industry-specific
probabilities of success. We attributed approximately $145.0 million of the IPR&D charge to the noncontrolling interest.

In March 2011, we dosed the first patient in a registrational study for dexpramipexole. The achievement of this milestone
resulted in a $10.0 million payment due to Knopp. As we consolidated Knopp, we recognized this payment as a charge to
noncontrolling interests in 2011.

A summary of activity related to this collaboration, excluding the initial accounting for the consolidation of Knopp, was
as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Total upfront payments made to Knopp $ — § — 3 26.4
Milestone payments made to Knopp $ — 3 10.0 $ —

Total development expense incurred by the collaboration excluding
upfront and milestone payments $ 9.3 §$ 448 $ 5.0

Total expense incurred by the collaboration associated with
commercial capabilities in preparation for the potential product

launch $ 16.7 $ — § —
Biogen Idec’s share of expense reflected within our consolidated

statements of income $ 1130 § 548 $ 314
Collaboration expense attributed to noncontrolling interests, net of

tax $ — $ 86 $ —

The assets and liabilities of Knopp were not significant to our financial position or results of operations. We had provided
no financing to Knopp other than previously contractually required amounts disclosed above.

Neurimmune SubOne AG

In 2007, we entered into a collaboration agreement with Neurimmune SubOne AG (Neurimmune), a subsidiary of
Neurimmune AG, for the development and commercialization of antibodies for the treatment of Alzheimer’s disease.
Neurimmune conducts research to identify potential therapeutic antibodies and we are responsible for the development,
manufacturing and commercialization of all products. Based upon our current development plans, we may pay Neurimmune up
to $345.0 million in remaining milestone payments, as well as royalties on sales of any resulting commercial products.

We determined that we are the primary beneficiary of Neurimmune because we have the power through the collaboration
to direct the activities that most significantly impact the entity’s economic performance and are required to fund 100% of the
research and development costs incurred in support of the collaboration agreement.
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Amounts that are incurred by Neurimmune for research and development expenses incurred in support of the
collaboration that we reimburse are reflected in research and development expense in our consolidated statements of income. In
April 2011, we submitted an Investigational New Drug application for BIIB037 (human anti-Amyloid 8 mAb) a beta-amyloid
removal therapy, which triggered a $15.0 million milestone payment due to Neurimmune. As we consolidate Neurimmune, we
recognized this payment as a charge to noncontrolling interests in the second quarter of 2011. Future milestone payments will
be reflected within our consolidated statements of income as a charge to the noncontrolling interest, net of tax, when such
milestones are achieved.

A summary of activity related to this collaboration is as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Milestone payments made to Neurimmune $ — 3 150 $ —
Total development expense incurred by the collaboration, excluding

upfront and milestone payments $ 133 § 92 $ 15.5
Biogen Idec’s share of expense reflected within our consolidated

statements of income $ 133 § 242§ 15.5
Collaboration expense attributed to noncontrolling interests, net of

tax $ — 147 $ 1.0

A summary of activity related to this collaboration since inception, along with an estimate of additional future
development expenses expected to be incurred by us, is as follows:

(In millions) As of December 31, 2012

Total upfront and milestone payments made to Neurimmune $ 35.0
Total expense incurred by Biogen Idec, excluding upfront and milestone payments $ 53.5
Estimate of additional amounts to be incurred by us in development of the lead compound $ 783.1

The assets and liabilities of Neurimmune are not significant to our financial position or results of operations as it is a
research and development organization. We have provided no financing to Neurimmune other than previously contractually
required amounts.

In December 2010, we completed our acquisition of BIN from Neurimmune AG, a related party to this collaboration. For
additional information related to this transaction, please read Note 2, Acquisitions to these consolidated financial statements.

Unconsolidated Variable Interest Entities

We have relationships with other variable interest entities which we do not consolidate as we lack the power to direct the
activities that significantly impact the economic success of these entities. These relationships include investments in certain
biotechnology companies and research collaboration agreements. For additional information related to our significant
collaboration arrangements with unconsolidated variable interest entities, please read Note 21, Collaborative and Other
Relationships to these consolidated financial statements.

As of December 31, 2012 and 2011, the total carrying value of our investments in biotechnology companies that we have
determined to be variable interest entities, but do not consolidate as we do not have the power to direct their activities, totaled
$9.4 million and $14.6 million, respectively. Our maximum exposure to loss related to these variable interest entities is limited
to the carrying value of our investments.

We have entered into research collaborations with certain variable interest entities where we are required to fund certain
development activities. These development activities are included in research and development expense within our
consolidated statements of income, as they are incurred.

We have provided no financing to these variable interest entities other than previously contractually required amounts.
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21. Collaborative and Other Relationships

In connection with our business strategy, we have entered into various collaboration agreements which provide us with
rights to develop, produce and market products using certain know-how, technology and patent rights maintained by our
collaborative partners. Terms of the various collaboration agreements may require us to make milestone payments upon the
achievement of certain product research and development objectives and pay royalties on future sales, if any, of commercial
products resulting from the collaboration.

Depending on the collaborative arrangement, we may record funding receivables or payable balances with our partners,
based on the nature of the cost-sharing mechanism and activity within the collaboration. We had no significant receivables or
payables related to cost sharing arrangements with unconsolidated variable interest entities at December 31, 2012 and 2011,
respectively.

Genentech (Roche Group)

We collaborate with Genentech, Inc., a wholly-owned member of the Roche Group, on the development and
commercialization of RITUXAN and other anti-CD20 products. Our collaboration rights are limited to the U.S. and our rights
to products licensed by Genentech are dependent upon Genentech’s underlying license rights.

Our collaboration agreement does not have a fixed term and will continue in effect until we mutually agree to terminate
the collaboration, except that if we undergo a change in control, as defined in the collaboration agreement, Genentech has the
right to present an offer to buy the rights to RITUXAN and we must either accept Genentech’s offer or purchase Genentech’s
rights on the same terms as its offer. Genentech will also be deemed concurrently to have purchased our rights to the other anti-
CD20 products now in development in exchange for a royalty. Our collaboration with Genentech was created through a
contractual arrangement and not through a joint venture or other legal entity.

In October 2010, we amended our collaboration agreement with Genentech with regard to the development of
ocrelizumab and agreed to terms for the development of GA101, as summarized below. This amendment did not have an
impact on our share of the co-promotion operating profits of RITUXAN in either 2012, 2011 or 2010.

Ocrelizumab

Genentech is now solely responsible for the further development and commercialization of ocrelizumab and funding
future costs. Genentech cannot develop ocrelizumab in CLL, NHL or RA without our consent. We will receive tiered royalties
between 13.5% and 24% on U.S. sales of ocrelizumab. Commercialization of ocrelizumab will not impact the percentage of the
co-promotion profits we receive for RITUXAN.

GA101

We pay 35% of the development and commercialization expenses of GA101, which is recognized as research and
development expense in our consolidated statements of income, and will receive between 35% and 39% of the profits of
GA101 based upon the achievement of certain sales milestones. Before the October 2010 amendment and restatement of our
collaboration agreement, we had paid 30% of the GA101 development expenses. During the fourth quarter of 2010, we paid
approximately $10.0 million to compensate Genentech for our increased share of such previously incurred expenses.
Commercialization of GA101 will impact our percentage of the co-promotion profits for RITUXAN, as summarized in the
table below.

RITUXAN

While Genentech is responsible for the worldwide manufacturing of RITUXAN, development and commercialization
rights and responsibilities under this collaboration are divided as follows:

US.

We share with Genentech co-exclusive rights to develop, commercialize and market RITUXAN in the U.S. For 2010, we
contributed to the marketing and continued development of RITUXAN by maintaining a limited sales force dedicated to
RITUXAN and performing limited development activity. However, during the fourth quarter of 2010, we agreed with
Genentech to eliminate our current RITUXAN oncology and rheumatology sales force, with Genentech assuming sole
responsibility for the U.S. sales and marketing of RITUXAN.
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Canada

We and Genentech have assigned our rights under our collaboration agreement with respect to Canada to Roche.

QOutside the U.S. and Canada

We have granted Genentech exclusive rights to develop, commercialize and market RITUXAN outside the U.S. and
Canada. Under the terms of separate sublicense agreements between Genentech and Roche, development and
commercialization of RITUXAN outside the U.S. and Canada is the responsibility of Roche and its sublicensees. We do not
have any direct contractual arrangements with Roche or it sublicensees.

Under the terms of the collaboration agreement, we will be paid royalties between 10% and 12% on sales of RITUXAN
outside the U.S. and Canada, with the royalty period lasting 11 years from the first commercial sale of RITUXAN on a country-
by-country basis. The royalty periods for substantially all of the remaining royalty-bearing sales of RITUXAN in the rest of
world markets expired in 2012. After 2012, we expect revenue on sales of RITUXAN in the rest of world will primarily be
limited to our share of pre-tax co-promotion profits in Canada.

Co-promotion Profit-sharing Formula

Our current pretax co-promotion profit-sharing formula for RITUXAN, which resets annually, provides for a 30% share
of co-promotion profits on the first $50.0 million of co-promotion operating profit with our share increasing to 40% if co-
promotion operating profits exceed $50.0 million. Under the amended agreement, our share of the co-promotion profits for
RITUXAN will change, as summarized in the table below, upon the following events:

»  First New Product FDA Approval: the FDA’s first approval of an anti-CD20 product other than ocrelizumab and GA101
that is acquired or developed by Genentech and is subject to the collaboration agreement (New Product).

*  First Non-CLL GA101 FDA Approval: the FDA'’s first approval of GA101 in an indication other than CLL.

*  GAI0I CLL Sales Trigger: the first day of the quarter after U.S. gross sales of GA101 in any consecutive 12 month period
reach $500.0 million.

Our share of the co-promotion operating profits for RITUXAN is calculated as follows:

Before First New Product FDA Approval

After First New First Non-CLL GA101 GA101 CLL Sales
Product FDA FDA Approval Occurs Trigger Occurs
Co-promotion Operating Profitst Approval First First
L. First $50.0 million 30% 30% 30%
I1. Above $50.0 million —% —% 35%
A. Until First GA101 Threshold Date 38% 39% —%
B. After First GA101 Threshold Date
1(a). Until First Threshold Date 37.5% —% —%
1(b). After First Threshold Date and until Second
Threshold Date 35% —% —%
1(c). After Second Threshold Date 30% —% —%
2. Until Second GA101 Threshold Date —% 37.5% —%
C. After Second GA101 Threshold Date —% 35% —%

+  First GA101 Threshold Date means the earlier of (1) the date of the First Non-CLL GA101 FDA Approval if U.S. gross
sales of GA101 for the preceding consecutive 12 month period were at least $150.0 million or (2) the first day of the
calendar quarter after the date of the First Non-CLL GA101 FDA Approval that U.S. gross sales of GA101 within any
consecutive 12 month period have reached $150.0 million.

Second GA101 Threshold Date means the first day of the calendar quarter after U.S. gross sales of GA101 within any
consecutive 12 month period have reached $500.0 million.

First Threshold Date means the earlier of (1) the GA101 CLL Sales Trigger, (2) the Second GA101 Threshold Date and
(3) the later of (a) the first date that U.S. gross sales of New Products in any calendar year reach $150.0 million and

(b) January 1 of the calendar year following the calendar year in which the First New Product FDA Approval occurs if
gross sales of New Products reached $150.0 million within the same calendar year in which the First New Product FDA
Approval occurred.
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Second Threshold Date means the later of (1) the first date that U.S. gross sales of New Products in any calendar year
reach $350.0 million and (2) January | of the calendar year following the calendar year in which the First Threshold Date
oceurs.

Our collaboration agreement also provides that we will be paid low single digit royalties on sales outside the U.S. and
Canada of new anti-CD20 products developed or licensed by Genentech or controlled by us. These royalties will be payable for
a period of 11 years from the first commercial sale of such products on a country-by-country basis.

Unconsolidated Joint Business Revenues

Revenues from unconsolidated joint business consists of (1) our share of pre-tax co-promotion profits in the U.S.
(2) reimbursement of our selling and development expenses in the U.S.; and (3) revenue on sales of RITUXAN in the rest of
world, which consist of our share of pre-tax co-promotion profits in Canada and royalty revenue on sales of RITUXAN outside
the U.S. and Canada by Roche, and its sublicensees. Pre-tax co-promotion profits are calculated and paid to us by Genentech in
the U.S. and by Roche in Canada. Pre-tax co-promotion profits consist of U.S. and Canadian sales of RITUXAN to third-party
customers net of discounts and allowances less the cost to manufacture RITUXAN, third-party royalty expenses, distribution,
selling, and marketing expenses, and joint development expenses incurred by Genentech, Roche and us. We record our share of
the pretax co-promotion profits in Canada and royalty revenues on sales of RITUXAN outside the U.S. on a cash basis as we
don't have access to the information or ability to estimate these profits or royalty revenue in the period incurred. Additionally,
our share of the pre-tax co-promotion profits in the U.S. includes estimates made by Genentech and those estimates are subject
to change. Actual results may ultimately differ from our estimates.

In June 2011, the collaboration recognized a charge of approximately $125.0 million, representing an estimate of
compensatory damages and interest that might be awarded to Hoechst GmbH (Hoechst), in relation to an intermediate decision
by the arbitrator in Genentech’s ongoing arbitration with Hoechst. As a result of this charge to the collaboration, our share of
RITUXAN revenues from unconsolidated joint business was reduced by approximately $50.0 million in the second quarter of
2011, a portion of which was recorded as a reduction in revenue on sales of RITUXAN in the rest of the world. The actual
amount of our share of any damages may vary from our estimate depending on the nature of amount of any damages awarded
to Hoechst. For additional information related to this matter, please read Note 22, Litigation to these consolidated financial
statements.

Revenues from unconsolidated joint business are summarized as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010
Biogen Idec’s share of pre-tax co-promotion profits in the U.S. $ 1,031.7 § 872.7 §$ 848.0
Reimbursement of selling and development expenses in the U.S. 1.6 6.1 583
Revenue on sales of RITUXAN in the rest of world 104.6 117.8 170.9
Total unconsolidated joint business revenues $ 1,1379 § 996.6 $ 1,077.2

1n 2012, 2011, and 2010, the 40% co-promotion profit-sharing threshold was met during the first quarter.

Currently, we record our share of the expenses incurred by the collaboration for the development of anti-CD20 products
in research and development expense in our consolidated statements of income. We incurred $35.4 million, $26.9 million, and
$50.6 million in development expense for the years ended December 31, 2012, 2011, and 2010, respectively. After an anti-
CD20 product is approved, we will record our share of the development expenses related to that product as a reduction of our
share of pre-tax co-promotion profits in revenues from unconsolidated joint business. As a result of the October 2010
amendment of our collaboration agreement with Genentech, we are no longer responsible for any development costs for
ocrelizumab.
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Elan

We collaborate with Elan on the development, manufacture and commercialization of TYSABRI. Under the terms of our
collaboration agreement, we manufacture TYSABRI and collaborate with Elan on the product’s marketing, commercial
distribution and ongoing development activities. The agreement is designed to effect an equal sharing of profits and losses
generated by the activities of our collaboration. Under the agreement, however, once sales of TYSABRI exceeded specific
thresholds, Elan was required to make milestone payments to us in order to continue sharing equally in the collaboration’s
results. Elan has made milestone payments to us of $75.0 million in the third quarter of 2008 and $50.0 million in the first
quarter of 2009. These amounts were recorded as deferred revenue upon receipt and are recognized as revenue in our
consolidated statements of income based on the ratio of units shipped in the current period over the total units expected to be
shipped over the remaining term of the collaboration. No additional milestone payments are required under the agreement to
maintain the current profit sharing split and as of December 31, 2012, $92.4 million remains to be amortized. The term of our
collaboration agreement extends until November 2019. Each of Biogen Idec and Elan has the option to buy the other party’s
rights to TYSABRI upon expiration of the term or if the other party undergoes a change of control (as defined in the
collaboration agreement). In addition, each of Biogen Idec and Elan can terminate the agreement for convenience or material
breach by the other party, in which case, among other things, certain licenses, regulatory approvals and other rights related to
the manufacture, sale and development of TYSABRI are required to be transferred to the party that is not terminating for
convenience or is not in material breach of the agreement.

In the U.S., we sell TYSABRI to Elan who sells the product to third party distributors. Our sales price to Elan in the U.S.
is set prior to the beginning of each quarterly period to effect an approximate equal sharing of the gross profit between Elan and
us. We recognize revenue for sales in the U.S. of TYSABRI upon Elan’s shipment of the product to the third party distributors,
at which time all revenue recognition criteria have been met. As of December 31, 2012 and 2011, we had deferred revenue of
$24.9 million and $23.8 million, respectively, for shipments to Elan that remained in Elan’s ending inventory pending shipment
of the product to the third party distributors. We incur manufacturing and distribution costs, research and development
expenses, commercial expenses, and general and administrative expenses related to TYSABRI. We record these expenses to
their respective line items within our consolidated statements of income when they are incurred. Research and development and
sales and marketing expenses are shared equally with Elan and the reimbursement of these expenses is recorded as reductions
of the respective expense categories. During the years ended December 31, 2012, 2011, and 2010, we recorded $43.7 million,
$47.5 million and $49.8 million, respectively, as reductions of research and development expense for reimbursements from
Elan. In addition, for the years ended December 31, 2012, 2011, and 2010, we recorded $99.9 million, $77.3 million and $68.5
million, respectively, as reductions of selling, general and administrative expense for reimbursements from Elan.

In the rest of world, we are responsible for distributing TYSABRI to customers and are primarily responsible for all
operating activities. Generally, we recognize revenue for sales of TYSABRI in the rest of world at the time of product delivery
to our customers. Payments are made to Elan for their share of the rest of world net operating profits to effect an equal sharing
of collaboration operating profit. These payments also include the reimbursement for our portion of third-party royalties that
Elan pays on behalf of the collaboration relating to rest of world sales. As rest of world sales of TYSABRI increase, our
collaboration profit sharing expense is expected to increase. These amounts are reflected in the collaboration profit sharing line
in our consolidated statements of income. For the years ended December 31, 2012, 2011 and 2010, $317.9 million, $317.8
million and $258.1 million, respectively, was reflected in the collaboration profit sharing line for our collaboration with Elan.

Acorda

In 2009, we entered into a collaboration and license agreement with Acorda Therapeutics, Inc. (Acorda) to develop and
commercialize products containing fampridine in markets outside the U.S. We also have responsibility for regulatory activities
and the future clinical development of related products in those markets.

In July 2011, the European Commission (EC) granted a conditional marketing authorization for fampridine in the E.U.,
under the trade name FAMPYRA, which triggered a $25.0 million milestone payment. This payment was made to Acorda
Therapeutics, Inc. (Acorda) in 2011 and was capitalized as an intangible asset. A conditional marketing authorization is
renewable annually and is granted to a medicinal product with a positive benefit/risk assessment that fulfills an unmet medical
need when the benefit to public health of immediate availability outweighs the risk inherent in the fact that additional data are
still required. This marketing authorization was renewed as of July 2012. As part of the conditions of the conditional marketing
authorization for FAMPYRA, we will provide additional data from on-going clinical studies regarding FAMPYRA'’s benefits
and safety in the long term. FAMPYRA is commercially available throughout the European Union and in Canada, Australia,
New Zealand, Israel and South Korea.
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Under the terms of the collaboration and license agreement, we pay Acorda tiered royalties based on the level of ex-U.S.
net sales. We may pay up to $375.0 million of additional milestone payments to Acorda, based on the successful achievement
of certain regulatory and commercial milestones. The next expected milestone would be $15.0 million, due if ex-U.S. net sales
reach $100.0 million over a period of four consecutive quarters. We will capitalize these additional milestones as intangible
assets upon achievement of the milestone which will then be amortized utilizing an economic consumption model and
recognized as amortization of acquired intangible assets. Royalty payments are recognized as a cost of goods sold.

In connection with the collaboration and license agreement, we have also entered into a supply agreement with Acorda
for the commercial supply of FAMPYRA. This agreement is a sublicense arrangement of an existing agreement between
Acorda and Alkermes, who acquired Elan Drug Technologies, the original party to the license with Acorda.

A summary of activity related to this collaboration is as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Upfront and milestones payments made to Acorda $ — 3 250 $ —
Total development expense incurred by Biogen Idec Inc.

excluding upfront and milestones payments $ 186 $ 223§ 22.8
Total commercialization expense incurred by Biogen Idec $ 512 § 147 $ —
Total expense reflected within our statements of income $ 69.8 § 370 $ 22.8
Total capitalized as an intangible asset $ — 250 S —
A summary of activity related to this collaboration since inception, along with an estimate of additional future

development expense expected to be incurred by us, is as follows:

(In millions) As of December 31, 2012
Total upfront and milestone payments made to Acorda $ 135.0
Total expense incurred by Biogen Idec, excluding upfront and milestone payments $ 1343

Swedish Orphan Biovitrum

In January 2007, we acquired 100% of the stock of Syntonix. Syntonix had previously entered into a collaboration
agreement with Swedish Orphan Biovitrum (Sobi) to jointly develop and commercialize Factor VIII and Factor IX hemophilia
products. In February 2010, we restructured the collaboration agreement and assumed full development responsibilities and
costs, as well as manufacturing rights. In addition, the cross-royalty rates were reduced and commercial rights for certain
territories were changed. As a result, we now have commercial rights for North America (the Biogen North America Territory)
and for rest of the world markets outside of Europe, Russia, Turkey and certain countries in the Middle East (the Biogen Direct
Territory). Subject to the exercise of an option right, Sobi will have commercial rights in Europe, Russia, Turkey and certain
countries in the Middle East (the Sobi Territory).

In October 2012, we announced positive top-line results from the Phase 3 study, known as A-LONG, investigating our
long-lasting recombinant Factor VIII-Fc fusion protein in hemophilia A, a rare inherited disorder which inhibits blood
coagulation. We plan to submit a Biologics License Application to the FDA for our long-lasting Factor VIII product candidate
in the first half of 2013.

We submitted a Biologics License Application to the FDA for marketing approval of our long-lasting recombinant Factor
IX-Fc fusion protein in hemophilia B, a rare inherited disorder which inhibits blood coagulation, in the fourth quarter of 2012.
The regulatory submission was based on the positive top-line results from the Phase 3 study known as B-LONG.

Under the terms of the option right, Sobi may, following our submission of a marketing authorization application to the
EMA for each product developed under the collaboration, opt to take over final regulatory approval, pre-launch and
commercialization activities in the Sobi Territory by making a payment into escrow of $10.0 million per product. Upon EMA
regulatory approval of each such product, Sobi will be liable to reimburse us 50% of the sum of all shared manufacturing and
development expenses incurred by us from October 1, 2009 through the date on which Sobi is registered as the marketing
authorization holder for the applicable product, as well as 100% of certain development expenses incurred exclusively for the
benefit of the Sobi Territory (the Opt-In Consideration). To effect Sobi’s reimbursement to us for the Opt-In Consideration
exceeding the escrow payment for each product, the cross-royalty structure for direct sales in each company’s respective
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territories will be adjusted until the Opt-In Consideration is paid in full (the Reimbursement Period). The mechanism for
reimbursement is outlined in the table below.

Under the amended agreement, amounts are payable as follows:

Rates should Sobi exgrcise
its option right

Rate prior to 1st Base Rate following Rate during the

commercial sale in 1st commercial sale in Reimbursement
Royalty and Net Revenue Share Rates: Method the Sobi Territory: the Sobi Territory: Period:
Sobi rate to Biogen on net sales in the Base Rate
Sobi Territory Royalty N/A 10 to 12% plus 5%
Biogen rate to Sobi on net sales in the Base Rate
Biogen North America Territory Royalty 2% 10 to 12% less 5%
Biogen rate to Sobi on net sales in the Base Rate
Biogen Direct Territory Royalty 2% 15t017% less 5%

Net

Biogen rate to Sobi on net revenue'" Revenue Base Rate
from the Biogen Distributor Territory® Share 10% 50% less 15%

(1) Net revenue represents Biogen Idec’s pre-tax receipts from third-party distributors, less expenses incurred by Biogen Idec in the
conduct of commercialization activities supporting the distributor activities.

(2) The Biogen Distributor Territory represents Biogen territories where sales are derived utilizing a third-party distributor.

3) A credit will be issued to Sobi against its reimbursement of the Opt-in Consideration in an amount equal to the difference in the rate
g Y q
paid by Biogen Idec to Sobi on sales in the Biogen territories for certain periods prior to the first commercial sale in the Sobi Territory
versus the rate that otherwise would have been payable on such sales.

If the reimbursement of the opt-in consideration has not been achieved within six years of the first commercial sale of
such product, we maintain the right to require Sobi to pay any remaining balances due to us within 90 days of the six year
anniversary date of the first commercial sale.

Should Sobi not exercise its option right with respect to one or both products or should Sobi terminate the agreement with
respect to one or both products we will obtain full worldwide development and commercialization rights for such affected
products and we will be obligated to pay royalties to Sobi subject to separate terms, as defined under the restructured
collaboration agreement. In addition, if EMA approval for any product is not granted within 18 months of the applicable EMA
filing date, Sobi shall have the right to require that the escrow payment be refunded and revoke its option right for such
product.

Amounts incurred by us in the development of long-lasting recombinant Factor VIII and Factor IX are reflected as
research and development expenses in our consolidated statements of income. Prior to the restructuring of our collaboration
agreement, our research and development expenses reflected reimbursement from Sobi in accordance with a cost-sharing
agreement then in effect. Following the restructuring of our collaboration agreement, amounts incurred by us in the
development of long-lasting recombinant Factor VIII and Factor IX are reflected as research and development expenses in our
consolidated statements of income which include reimbursement of certain ongoing Sobi development expenses. A summary of
collective activity related to these programs is as follows:

For the Years Ended December 31,
(In millions) 2012 2011 2010
Total development expense incurred by Biogen Idec Inc. 5 1429 § 129.6 § 78.9

Total expense incurred by Biogen Idec Inc. associated with
commercial capabilities in preparation for the potential product

launch $ 447 $ 186 $ —
Total expense reflected within our consolidated statements of
income $ 187.6 $ 1482 § 78.5
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A summary of activity related to this collaboration since inception, along with an estlmate of additional future
development expense expected to be incurred by us, is as follows:

(In millions) As of December 31, 2012
Total upfront and milestone payments received from Sobi $ 5.0
Total expense incurred by Biogen Idec Inc., excluding upfront and milestone payments $ 468.9

Estimate of additional amounts expected to be incurred by Biogen Idec in development of Factors
VI and IX $ 373.0

AbbVie Biotherapeutics, Inc.

We have a collaboration agreement with AbbVie Biotherapeutics, Inc., a subsidiary of AbbVie, Inc. (AbbVie) aimed at
advancing the development and commercialization of daclizumab in MS. Under the agreement, development and
commercialization costs and profits are shared equally. In January 2010, we agreed with our collaborator, AbbVie, to assume
the manufacture of daclizumab.

Based upon our current development plans, we may incur up to an additional $60.0 million of payments upon
achievement of development and commercial milestones related to the development of daclizumab.

A summary of activity related to this collaboration is as follows:

For the Years Ended
December 31,
(In millions) 2012 2011 2010
Total development expense incurred by the collaboration $ 1280 $ 1052 $ 74.8
Biogen Idec’s share of expense reflected within our consolidated
statements of income $ 656 $ 542 $ 374

Total expense incurred by the collaboration in 2010 reflects the $30.0 million milestone paid to AbbVie in May 2010
upon initiation of patient enrollment in a Phase 3 trial of daclizumab in relapsing MS. A summary of activity related to this
collaboration since inception, along with an estimate of additional future development expense expected to be incurred by us, is
as follows:

(In millions) As of December 31, 2012
Total upfront and milestone payments made to AbbVie $ 80.0
Total expense incurred by Biogen Idec, excluding upfront and milestone payments $ 279.7
Estimate of additional amounts to be incurred by us in development of current indications of

daclizumab $ 222.1

Portola Pharmaceuticals, Inc.

On October 26, 2011, we entered into an exclusive, worldwide collaboration and license agreement with Portola
Pharmaceuticals, Inc. (Portola) under which both companies will develop and commercialize highly selective, novel oral Syk
inhibitors for the treatment of various autoimmune and inflammatory diseases, including asthma, rheumatoid arthritis and
systemic lupus erythematosus.

Under the terms of the agreement, we provided Portola with an upfront payment of $36.8 million in cash and purchased
$8.2 million in Portola equity, with potential additional payments of up to $406.8 million based on the achievement of certain
development and regulatory milestones. During the third quarter of 2012, we decided to stop development of the Syk inhibitor
for the treatment of rheumatoid arthritis. We are pursuing the development of the Syk inhibitor for the treatment of asthma.
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A summary of collective activity related to these programs is as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Total expense incurred by the collaboration $ 188 § 1.1 § —
Total expense reflected within our consolidated statements of

income, excluding upfront and milestone payments $ 142 $ 09 $ —

A summary of activity related to this collaboration since inception, along with an estimate of additional future
development expense expected to be incurred by us, is as follows:

(In millions) As of December 31, 2012
Total upfront payments paid to Portola $ 36.8
Total development expense incurred by Biogen Idec Inc., excluding upfront and milestone payments $ 15.1

Estimate of additional amounts to be incurred by Biogen Idec in development of current indications
of Syk inhibitor $ 695.1

Isis Pharmaceuticals, Inc.

In December, June and January 2012, we entered into three separate exclusive, worldwide option and collaboration
agreements with Isis Pharmaceuticals, Inc. (Isis) under which both companies will develop and commercialize antisense
therapeutics for up to three gene targets and Isis’ product candidates for the treatment of myotonic dystrophy type 1 (DM1) and
the treatment of spinal muscular atrophy (SMA), respectively.

Under the terms of the December agreement, we provided Isis with an upfront payment of $30.0 million and will make
potential additional payments, prior to licensing, of up to $10.0 million based on the development of the selected product
candidate as well as a mark-up of the cost estimate of the Phase 1 and Phase 2 trials. Isis will be responsible for global
development of any product candidate through the completion of a Phase 2 trial and we will provide advice on the clinical trial
design and regulatory strategy. We have an option to license the product candidate until completion of the Phase 2 trial. If we
exercise our option, we will pay Isis up to a $70.0 million license fee and assume global development, regulatory and
commercialization responsibilities. Isis could receive up to another $148.0 million in milestone payments upon the
achievement of certain regulatory milestones as well as royalties on future sales if we successfully develop the product
candidate after option exercise.

Under the terms of the June agreement for the DM1 candidate, we provided Isis with an upfront payment of $12.0
million and will make potential additional payments, prior to licensing, of up to $59.0 million based on the development of the
selected product candidate. Isis will be responsible for global development of any product candidate through the completion of
a Phase 2 trial and we will provide advice on the clinical trial design and regulatory strategy. We also have an option to license
the product candidate until completion of the Phase 2 trial. If we exercise our option, we will pay Isis up to a $70.0 million
license fee and assume global development, regulatory and commercialization responsibilities. Isis could receive up to another
$130.0 million in milestone payments upon the achievement of certain regulatory milestones as well as royalties on future sales
if we successfully develop the product candidate after option exercise.

Under the terms of the January agreement for the antisense investigation drug, ISIS-SMNRx, we paid Isis $29.0 million as
an upfront payment and agreed to pay up to $45.0 million in milestones related to the clinical development of ISIS-SMNRx of
which $18.0 million will become payable upon initiation of the first Phase 2/3 study of ISIS-SMNRx. Isis will be responsible
for global development of ISIS-SMNRx through the completion of Phase 2/3 trials and we will provide advice on the clinical
trial design and regulatory strategy. We also have an option to license ISIS-SMNRx until completion of the first successful
Phase 2/3 trial. If we exercise our option, we will pay Isis a $75.0 million license fee and assume global development,
regulatory and commercialization responsibilities. Isis could receive up to another $150.0 million in milestone payments upon
the achievement of certain regulatory milestones as well as royalties on future sales of ISIS-SMNR«x if we successfully develop
ISIS-SMNRx after option exercise.
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A summary of collective activity related to these programs is as follows:

For the Years Ended December 31,

(In millions) 2012 2011 2010

Total expense incurred by Biogen Idec Inc. $ 06 $ — § —
Total expense reflected within our consolidated statements of

income, excluding upfront and milestone payments $ 06 $ — § —

A summary of activity related to these collaborations since inception, along with an estimate of additional future
development expense expected to be incurred by us, is as follows:

(In millions) As of December 31, 2012

Total upfront payments paid to Isis $ 71.0
Total development expense incurred by Biogen Idec Inc., excluding upfront and milestone payments $ 0.6
Estimate of additional amounts to be incurred by Biogen Idec in development of DM1 and SMA $ 697.6

Samsung Biosimilar Agreement

In February 2012, we finalized an agreement with Samsung BioLogics Co. Ltd. (Samsung Biologics) that established an
entity, Samsung Bioepis, to develop, manufacture and market biosimilar pharmaceuticals. Under the terms of the agreement,
Samsung Biologics will contribute 280.5 billion South Korean won (approximately $250.0 million) for an 85 percent stake in
Samsung Bioepis and we will contribute approximately 49.5 billion South Korean won (approximately $45.0 million) for the
remaining 15 percent ownership interest. Our investment will be limited to this contribution as we have no obligation to
provide any additional funding; however, we maintain an option to purchase additional stock in Samsung Bioepis in order to
increase our ownership percentage up to 49.9 percent. The exercise of this option is within our control.

Samsung Biologics has the power to direct the activities of Samsung Bioepis which will most significantly and directly
impact its economic performance. We account for this investment under the equity method of accounting as we maintain the
ability to exercise significant influence over Samsung Bioepis through a presence on the entity’s Board of Directors and our
contractual relationship. Under the equity method, we record our original investment at cost and subsequently adjust the
carrying value of our investments for our share of equity in the entity’s income or losses according to our percentage of
ownership. If losses accumulate, we will record our share of losses until our investment has been fully depleted. Once our
investment has been fully depleted, we will recognize additional losses only if we provide or are required to provide additional
funding. As of December 31, 2012, our cash contributions to Samsung Bioepis totaled 36.0 billion South Korean won
(approximately $32.1 million). As of December 31, 2012, the carrying value of our investment in Samsung Bioepis totaled 29.7
billion South Korean won (approximately $27.8 million), which is classified as a component of investments and other assets
within our consolidated balance sheets. We are obligated to fund an additional 13.5 billion South Korean won (approximately
$12.5 million), which is due within the next year. We recognize our share of the results of operations related to our investment
in Samsung Bioepis one quarter in arrears when the results of the entity become available, which will be reflected as equity in
earnings (loss) of investee, net of tax within our consolidated statements of income. During the year ended December 31, 2012,
we recognized a loss on our equity method investment of $4.5 million.

Simultaneous with formation of Samsung Bioepis, we entered into a license agreement and technical development and
manufacturing services agreements with Samsung Bioepis. Under the terms of the license agreement, we granted Samsung
Bioepis an exclusive license to use, develop, manufacture, and commercialize products created by Samsung Bioepis using
Biogen Idec product-specific technology. In exchange, we will receive royalties on all products developed and commercialized
by Samsung Bioepis. Under the terms of the technical development agreement, we will provide Samsung Bioepis technical
development services and technology transfer services, which include, but are not limited to, cell culture development,
purification process development, formulation development, and analytical development. Under the terms of our manufacturing
agreement we will manufacture certain clinical drug substance, clinical drug product, commercial drug substance and
commercial drug product pursuant to contractual terms. For the year ended December 31, 2012, we recognized $13.3 million in
revenues in relation to these services, which is reflected as a component of other revenues within our consolidated statement of
income. In addition, we have recorded $11.2 million as deferred revenue, which will be recognized as revenue when the drug
substance or product is shipped.
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22. Litigation

Massachusetts Department of Revenue

On June 8, 2010, we received Notices of Assessment from the Massachusetts DOR against BIMA for $103.5 million of
corporate excise tax, including associated interest and penalties, related to our 2004, 2005 and 2006 tax filings. We filed an
abatement application with the DOR, which was denied, and we filed a petition appealing the denial with the Massachusetts
ATB on February 3, 2011, and a hearing has been scheduled for April 2013. For all periods under dispute, we believe that
positions taken in our tax filings are valid and we are contesting the assessments vigorously.

Hoechst — Genentech Arbitration

On October 24, 2008, Hoechst GmbH (Hoechst), affiliate of Sanofi-Aventis Deutschland GmbH (Sanofi), filed with the
ICC International Court of Arbitration (Paris) a request for arbitration against Genentech, claiming a breach of a license
agreement (the Hoechst License) between one of Hoechst’s predecessors and Genentech that was entered as of January 1, 1991
and terminated by Genentech effective October 27, 2008. The Hoechst License granted Genentech certain rights with respect to
later-issued U.S. Patents 5,849,522 (°522 patent) and 6,218,140 (°140 patent) and other potential patents outside the U.S. The
Hoechst License provided for potential royalty payments of 0.5% on net sales of certain products defined by the agreement. In
that proceeding, Genentech maintains that no royalties are due because it does not infringe any of the relevant patents. Although
we are not a party to the arbitration, we expect that any damages that may be awarded to Hoechst (should Hoechst attempt to
enforce an arbitral award) may be a cost charged to our collaboration with Genentech.

In September 2012, the arbitrator ruled that Genentech is liable to Hoechst for royalties with respect to RITUXAN under
the Hoechst License, and held a hearing on damages in November 2012, at which Hoechst claimed damages and interest of
approximately EUR181.0 million, plus attorneys' fees and costs to be determined in a later proceeding. A decision on damages
is pending. In December 2012, Genentech filed a Declaration of Appeal in the Paris Court of Appeal to vacate the arbitrator's
decision on liability, and the appeal is pending. In the second quarter of 2011, we reduced our share of RITUXAN revenues
from unconsolidated joint business by approximately $50.0 million to reflect our share of the approximately $125.0 million
compensatory damages and interest that Genentech estimated might be awarded to Hoechst. The actual amount of our share of
any damages may vary from this estimate depending on the nature or amount of any damages awarded to Hoechst, or if any
final decision awarding damages is successfully challenged by Genentech.

Sanofi ’522 and ’140 Patent Litigation

On October 27, 2008, Sanofi filed suit against Genentech and Biogen Idec in federal court in Texas (E.D. Tex.) (Texas
Action) claiming that RITUXAN and certain other Genentech products infringe the *522 patent and the *140 patent, and on the
same day Genentech and Biogen Idec filed a complaint against Sanofi in federal court in California (N.D. Cal.) (California
Action) seeking declaratory judgments that RITUXAN and the other Genentech products do not infringe the ‘522 patent or the
’140 patent and that those patents are invalid and unenforceable. The Texas Action was ordered transferred to the federal court
in the Northern District of California and consolidated with the California Action.

On April 21, 2011, the district court entered a separate and final judgment that the manufacture and sale of RITUXAN do
not infringe the ’522 patent or the *140 patent. The district court stayed further proceedings relating to Biogen Idec’s and
Genentech’s claims seeking a declaration that the asserted patent claims are invalid and unenforceable. On March 22, 2012, the
U.S. Court of Appeals for the Federal Circuit affirmed the judgment of non-infringement. No trial date has yet been set on the
stayed claims. On May 1, 2012, Genentech filed a motion to enjoin Sanofi and those acting in concert with it, including
Hoechst, from continuing the arbitration described above or enforcing any award of royalties under the Hoechst License, but
the motion was denied on May 25, 2012. On June 6, 2012, Genentech appealed the denial to the U.S. Court of Appeals for the
Federal Circuit and the appeal is pending.

’755 Patent Litigation

On September 15, 2009, we were issued U.S. Patent No. 7,588,755 (*755 Patent), which claims the use of interferon beta
for immunomodulation or treating a viral condition, viral disease, cancers or tumors. This patent, which expires in September
2026, covers, among other things, the treatment of MS with our product AVONEX. On May 27, 2010, Bayer Healthcare
Pharmaceuticals Inc. (Bayer) filed a lawsuit against us in the U.S. District Court for the District of New Jersey seeking a
declaratory judgment of patent invalidity and non-infringement and seeking monetary relief in the form of attorneys’ fees, costs
and expenses. On May 28, 2010, BIMA filed a lawsuit in the U.S. District Court for the District of New Jersey alleging
infringement of the *755 Patent by EMD Serono, Inc. (manufacturer, marketer and seller of REBIF), Pfizer, Inc. (co-marketer of
REBIF), Bayer (manufacturer, marketer and seller of BETASERON and manufacturer of EXTAVIA), and Novartis
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Pharmaceuticals Corp. (marketer and seller of EXTAVIA) and seeking monetary damages, including lost profits and royalties.
The court has consolidated the two lawsuits, and we refer to the two actions as the “Consolidated *755 Patent Actions”.

Bayer, Pfizer, Novartis and EMD Serono have all filed counterclaims in the Consolidated *755 Patent Actions seeking
declaratory judgments of patent invalidity and noninfringement, and seeking monetary relief in the form of costs and attorneys’
fees, and EMD Serono and Bayer have each filed a counterclaim seeking a declaratory judgment that the °755 Patent is
unenforceable based on alleged inequitable conduct. Bayer has also amended its complaint to seek such a declaration. No trial
date has yet been ordered, but we expect that the trial of the Consolidated 755 Patent Actions will take place in 2014.

GSK ’612 Patent Litigation

On March 23, 2010, we and Genentech were issued U.S. Patent No. 7,682,612 (*612 Patent) relating to a method of
treating CLL using an anti-CD20 antibody. The patent, which expires in November 2019, covers, among other things, the
treatment of CLL with RITUXAN. On March 23, 2010, we and Genentech filed a lawsuit in federal court in the Southern
District of California against Glaxo Group Limited and GlaxoSmithKline LLC (collectively, GSK) alleging infringement of that
patent based upon GSK’s manufacture, marketing and sale, offer to sell, and importation of ARZERRA. We seck damages,
including a royalty and lost profits, and injunctive relief. GSK has filed a counterclaim seeking a declaratory judgment of patent
invalidity, noninfringement, unenforceability, and inequitable conduct, and seeking monetary relief in the form of costs and
attorneys’ fees.

On November 15, 2011, the district court entered a separate and final judgment in favor of GSK on Biogen Idec’s and
Genentech’s claims, and in favor of GSK on GSK’s counterclaim for non-infringement, and stayed all further proceedings
pending the outcome on appeal. Biogen Idec and Genentech filed a notice of appeal in the United States Court of Appeals for
the Federal Circuit on December 5, 2011 and the appeal is pending.

Novartis V&D ’688 Patent Litigation

On January 26, 2011, Novartis Vaccines and Diagnostics, Inc. (Novartis V&D) filed suit against us in federal district
court in Delaware, alleging that TYSABRI infringes U.S. Patent No. 5,688,688 “Vector for Expression of a Polypeptide in a
Mammalian Cell” (688 Patent), which was granted in November 1997 and expires in November 2014. Novartis V&D seeks a
declaration of infringement, a finding of willful infringement, compensatory damages, treble damages, interest, costs and
attorneys’ fees. On July 18, 2012, the court granted Novartis V&D leave to add Novartis Pharma AG, an alleged exclusive
licensee of the *688 Patent, as co-plaintiff. We have not formed an opinion that an unfavorable outcome is either “probable” or
“remote”, and are unable to estimate the magnitude or range of any potential loss. We believe that we have good and valid
defenses to the complaint and will vigorously defend against it. A trial has been set for January 2014.

Italian National Medicines Agency

In the fourth quarter of 2011, Biogen Idec SRL received a notice from the Italian National Medicines Agency (Agenzia
Italiana del Farmaco or AIFA) stating that sales of TYSABRI for the period from February 2009 through February 2011
exceeded by EUR30.7 million a reimbursement limit established pursuant to a Price Determination Resolution (Price
Resolution) granted by AIFA in February 2007. The Price Resolution set the initial price for the sale of TYSABRI in Italy and
limited the amount of government reimbursement “for the first 24 months ” of TYSABRI sales. As the basis for the claim, the
AIFA notice referred to a 2001 Decree that provides for an automatic 24-month renewal of the terms of all Price Resolutions
that are not renegotiated prior to the expiration of their term.

On November 17, 2011, Biogen Idec SRL responded to AIFA that the reimbursement limit in the Price Resolution by its
terms relates only to the first 24 months of TYSABRI sales, which began in February 2007. On December 23, 2011, we filed an
appeal in the Regional Administrative Tribunal of Lazio (Il Tribunale Amministrativo Regionale per il Lazio) in Rome against
AIFA, seeking a ruling that our interpretation of the Price Resolution is valid and that the position of AIFA is unenforceable,
and the appeal is pending. On November 21, 2012, the tribunal ruled that the Price Resolution would not automatically renew
for another 24-month term pending resolution of the dispute. We have not formed an opinion that an unfavorable outcome of
the dispute is either “probable” or “remote”. We believe that we have good and valid grounds for our appeal and will vigorously
pursue it.

Average Manufacturer Price Litigation

On September 6, 2011, we and several other pharmaceutical companies were served with a complaint originally filed
under seal on October 28, 2008 in the United States District Court for the Eastern District of Pennsylvania by Ronald Streck
(the relator) on behalf of himself and the United States, and the states of New Jersey, California, Rhode Island, Michigan,
Montana, Wisconsin, Massachusetts, Tennessee, Oklahoma, Texas, Indiana, New Hampshire, North Carolina, Florida, Georgia,
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New Mexico, Illinois, New York, Virginia, Delaware, Hawaii, Louisiana, Connecticut, and Nevada, (collectively States), and
the District of Columbia, alleging violations of the False Claims Act, 31 U.S.C. § 3729 et seq. and state and District of
Columbia statutory counterparts. The United States and the States have declined to intervene, and the District of Columbia has
not intervened. The complaint was subsequently unsealed and served, and then amended. The amended complaint alleges that
Biogen Idec and other defendants underreport Average Manufacturer Price (AMP) information to the Centers for Medicare and
Medicaid Services, thereby causing Biogen Idec and other defendants to underpay rebates under the Medicaid Drug Rebate
Program. The relator alleges that the underreporting has occurred because Biogen Idec and other defendants improperly
consider various payments that they make to drug wholesalers to be discounts under applicable federal law. We and the other
defendants filed a motion to dismiss the complaint, which was granted in part and denied in part on July 3, 2012. As to AMP
submissions before January 1, 2007, the court dismissed all state and federal claims against us. As to AMP submissions after
January 1, 2007, the court denied our motion to dismiss federal law claims. Plaintiff's remaining state-law claims were
dismissed in whole as to claims under New Mexico law and in part as to claims under the laws of Delaware, New Hampshire,
Texas, Connecticut, Georgia, Indiana, Montana, New York, Oklahoma, and Rhode Island. A trial has been set for September,
2014. We have not formed an opinion that an unfavorable outcome under the remaining claims is either “probable” or
“remote,” and are unable at this stage of the litigation to form an opinion as to the magnitude or range of any potential loss. We
believe that we have good and valid defenses and intend vigorously to defend against the allegations.

Government Review of Sales and Promotional Practices

We have learned that state and federal governmental authorities are investigating our sales and promotional practices. We
are cooperating with the government.

Qui Tam Litigation

In August, 2012, we learned that a relator, on behalf of the United States and certain states, filed a suit under seal on
February 17, 2011 against us, Elan Corporation, plc, and Elan Pharmaceuticals, Inc. in the United States District Court for the
Western District of Virginia. We have neither seen nor been served with the complaint, but understand that it was filed under the
Federal False Claims Act.

Canada Lease Dispute

On April 18, 2008, First Real Properties Limited filed suit against Biogen Idec Canada Inc. (BI Canada) in the Superior
Court of Justice in London, Ontario alleging breach of an offer for lease of property signed by BI Canada in 2007 and an
unsigned proposed lease for the same property. The plaintiff’s complaint seeks $7.0 million in damages, but the plaintiff
submitted an expert report estimating the plaintiff’s damages to be approximately $2.5 million after mitigation. The plaintiff
also seeks costs of approximately $0.4 million and interest. Trial began in January 2013 and is ongoing.

Product Liability and Other Legal Proceedings

We are also involved in product liability claims and other legal proceedings generally incidental to our normal business
activities. While the outcome of any of these proceedings cannot be accurately predicted, we do not believe the ultimate
resolution of any of these existing matters would have a material adverse effect on our business or financial condition.

23. Commitments and Contingencies

Leases

We rent laboratory and office space and certain equipment under non-cancelable operating leases. These lease agreements
contain various clauses for renewal at our option and, in certain cases, escalation clauses typically linked to rates of inflation.
Rental expense under these leases, which terminate at various dates through 2028, amounted to $49.0 million in 2012, $46.2
million in 2011 and $44.8 million in 2010. In addition to rent, the leases may require us to pay additional amounts for taxes,
insurance, maintenance and other operating expenses.

As of December 31, 2012, minimum rental commitments under non-cancelable leases, net of income from subleases, for
each of the next five years and total thereafter were as follows:

(In millions) 2013 2014 2015 2016 2017 Thereafter Total
Minimum lease payments (1) $ 456 $ 585 § 537 $ 49.7 § 491 $ 3982 § 6548
Less: income from subleases 0.5) (0.5) — — — — (1.0)

Net minimum lease payments $ 451 § 580 $ 537 § 497 $ 4991 $ 3982 $§ 6538
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(1) Includes future minimum rental commitments related to leases executed for two office buildings currently under construction in
Cambridge, Massachusetts with a planned occupancy during the second half of 2013. The leases both have 15 year terms and we have
options to extend the term of each lease for two additional five-year terms. Future minimum rental commitments under these leases will
total approximately $340.0 million over the initial 15 year lease terms.

Includes future minimum rental commitments of $9.3 million related to our lease arrangement with Eisai. The 10 year lease agreement,
which is cancellable after 5 years and will become effective in February 2013, gives us the option to purchase the facility.

Balances also include remaining total minimum lease payments through 2025, totaling approximately $240.0 million, related to our
current corporate headquarters in Weston, Massachusetts, which we expect will be reduced once we relocate our corporate headquarters
to Cambridge Massachusetts.

For additional information related to these transactions, please read Note 12, Property, Plant and Equipment to these consolidated
financial statements.

Under certain of our lease agreements, we are contractually obligated to return leased space to its original condition upon
termination of the lease agreement. At the inception of a lease with such conditions, we record an asset retirement obligation
liability and a corresponding capital asset in an amount equal to the estimated fair value of the obligation. In subsequent
periods, for each such lease, we record interest expense to accrete the asset retirement obligation liability to full value and
depreciate each capitalized asset retirement obligation asset, both over the term of the associated lease agreement. Our asset
retirement obligations were not significant as of December 31, 2012 or 2011.

Tax Related Obligations

We exclude liabilities pertaining to uncertain tax positions from our summary of contractual obligations as we cannot
make a reliable estimate of the period of cash settlement with the respective taxing authorities. As of December 31, 2012, we
have approximately $71.7 million of liabilities associated with uncertain tax positions.

Other Funding Commitments

As of December 31, 2012, our cash contributions to Samsung Bioepis totaled 36.0 billion South Korean won
(approximately $32.1 million). We are obligated to fund an additional 13.5 billion South Korean won (approximately
$12.5 million), which is due within the next year. For additional information related to our relationship with Samsung Bioepis,
please read Note 21, Collaborative and Other Relationships to these consolidated financial statements.

As of December 31, 2012, we have funding commitments of up to approximately $11.6 million as part of our investment
in biotechnology oriented venture capital funds.

As of December 31, 2012, we have several on-going clinical studies in various clinical trial stages. Our most significant
clinical trial expenditures are to clinical research organizations (CROs). The contracts with CROs are generally cancellable,
with notice, at our option. We have recorded accrued expenses of approximately $26.5 million on our consolidated balance
sheet for expenditures incurred by CROs as of December 31, 2012. We have approximately $440.0 million in cancellable future
commitments based on existing CRO contracts as of December 31, 2012.

Contingent Milestone Payments

Based on our development plans as of December 31, 2012, we have committed to make potential future milestone
payments to third parties of up to approximately $1.5 billion as part of our various collaborations, including licensing and
development programs. Payments under these agreements generally become due and payable only upon achievement of certain
development, regulatory or commercial milestones. Because the achievement of these milestones had not occurred as of
December 31, 2012, such contingencies have not been recorded in our financial statements.

Contingent Consideration

In connection with our purchase of the noncontrolling interests in our joint venture investments in Biogen Dompé SRL
and Biogen Dompé Switzerland GmbH and our acquisitions of Stromedix, Biogen Idec International Neuroscience GmbH
(BIN), Biogen Idec Hemophilia Inc. (BIH), and Fumapharm AG, we agreed to make additional payments based upon the
achievement of certain milestone events. These milestones may not be achieved.

As the acquisitions of the noncontrolling interests in our joint venture investments and our acquisitions of Stromedix and
BIN occurred after January 1, 2009, we record contingent consideration liabilities at their fair value on the acquisition date and
revalue these obligations each reporting period. For additional information related to these transactions please read Note 2,
Acquisitions, to these consolidated financial statements.
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In connection with our acquisition of B(H, formerly Syntonix, in January 2007, we agreed to pay up to an additional
$80.0 million if certain milestone events associated with the development of BIH’s lead product, long-lasting recombinant
Factor IX are achieved. The first $40.0 million contingent payment was achieved in the first quarter of 2010. An additional
$20.0 million contingent payment will occur if prior to the tenth anniversary of the closing date, the FDA grants approval of a
Biologic License Application for Factor IX. A second $20.0 million contingent payment will occur if prior to the tenth
anniversary of the closing date, a marketing authorization is granted by the EMA for Factor IX. For additional information
related to these transactions please read Note 2, Acquisitions to these consolidated financial statements.

In 2006, we acquired Fumapharm AG. As part of this acquisition we acquired FUMADERM and TECFIDERA (together,
Fumapharm Products). We paid $220.0 million upon closing of the transaction and will pay an additional $15.0 million if a
Fumapharm Product is approved for MS in the U.S. or E.U. We would also be required to make additional milestone payments
to Fumapharm AG based on the attainment of certain sales levels of Fumapharm Products, less certain costs as defined in the
acquisition agreement. These milestone payments are considered contingent consideration and will be accounted for as an
increase to goodwill as incurred, in accordance with the accounting standard applicable to business combinations when we
acquired Fumapharm.

24, Guarantees

As of December 31, 2012 and 2011, we did not have significant liabilities recorded for guarantees.

We enter into indemnification provisions under our agreements with other companies in the ordinary course of business,
typically with business partners, contractors, clinical sites and customers. Under these provisions, we generally indemnify and
hold harmless the indemnified party for losses suffered or incurred by the indemnified party as a result of our activities. These
indemnification provisions generally survive termination of the underlying agreement. The maximum potential amount of
future payments we could be required to make under these indemnification provisions is unlimited. However, to date we have
not incurred material costs to defend lawsuits or settle claims related to these indemnification provisions. As a result, the
estimated fair value of these agreements is minimal. Accordingly, we have no liabilities recorded for these agreements as of
December 31, 2012 and 2011.

25. Employee Benefit Plans

We sponsor various retirement and pension plans. Our estimates of liabilities and expenses for these plans incorporate a
number of assumptions, including expected rates of return on plan assets and interest rates used to discount future benefits.

401(k) Savings Plan

We maintain a 401(k) Savings Plan which is available to substantially all regular employees in the U.S. over the age of
21. Participants may make voluntary contributions. We make matching contributions according to the 401(k) Savings Plan’s
matching formula. Beginning in January 2008, all past and current matching contributions will vest immediately. Previously,
the matching contributions vested over 4 years of service by the employee. Participant contributions vest immediately. The 401
(k) Savings Plan also holds certain transition contributions on behalf of participants who previously participated in the Biogen,
Inc. Retirement Plan. The expense related to our 401(k) Savings Plan primarily consists of our matching contributions.

Expense related to our 401(k) Savings Plan totaled $32.8 million, $24.8 million and $26.3 million for the years ended
December 31, 2012, 2011 and 2010, respectively.

Deferred Compensation Plan

We maintain a non-qualified deferred compensation plan, known as the Supplemental Savings Plan (SSP), which allows a
select group of management employees in the U.S. to defer a portion of their compensation. The SSP also provides certain
credits to highly compensated U.S. employees, which are paid by the company. These credits are known as the Restoration
Match. The deferred compensation amounts are accrued when earned. Such deferred compensation is distributable in cash in
accordance with the rules of the SSP. Deferred compensation amounts under such plan as of December 31, 2012 and 2011
totaled approximately $66.9 million and $60.1 million, respectively, and are included in other long-term liabilities within the
accompanying consolidated balance sheets. The SSP also holds certain transition contributions on behalf of participants who
previously participated in the Biogen, Inc. Retirement Plan. Beginning in 2008, the Restoration Match vests immediately.
Previously, the Restoration Match and transition contributions vested over four and seven years of service, respectively, by the
employee. Participant contributions vest immediately. Distributions to participants can be either in one lump sum payment or
annual installments as elected by the participants.
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Pension Plan

Our retiree benefit plans include defined benefit plans for employees in our affiliates in Switzerland and Germany as well
as other insignificant defined benefit plans in certain other countries in which we maintain an operating presence.

Our Swiss plan is a government-mandated retirement fund that provides employees with a minimum investment return,
The minimum investment return is determined annually by Swiss government and was 1.5% in 2012 and 2.0% in 2011 and
2010, respectively. Under this plan, both we and certain of our employees with annual earnings in excess of government
determined amounts are required to make contributions into a fund managed by an independent investment fiduciary. Employer
contributions must be in an amount at least equal to the employee’s contribution. Minimum employee contributions are based
on the respective employee’s age, salary, and gender. As of December 31, 2012 and 2011, the Plan had an unfunded net pension
obligation of approximately $20.5 million and $10.0 million, respectively, and plan assets which totaled approximately $28.1
million and $20.1 million, respectively. In 2012, 2011 and 2010, we recognized expense totaling $3.8 million, $3.6 million and
$3.0 million, respectively, related to our Swiss plan.

The obligations under the German plan are unfunded and totaled $15.9 million and $8.6 million as of December 31, 2012
and 2011, respectively. Net periodic pension cost related to the German plan totaled $1.9 million, $1.8 million and $1.1 million
for the years ended December 31, 2012, 2011 and 2010, respectively.

26. Segment Information

We operate as one business segment, which is the business of discovering, developing, manufacturing and marketing
therapies for the treatment of multiple sclerosis and other autoimmune disorders, neurodegenerative diseases and hemophilia
and therefore, our chief operating decision-maker manages the operations of our Company as a single operating segment.
Enterprise-wide disclosures about product revenues, other revenues and long-lived assets by geographic area and information
relating to major customers are presented below. Revenues are primarily attributed to individual countries based on location of
the customer or licensee.

Revenue by product is summarized as follows:

For the Years Ended December 31,

2012 2011 2010
United Rest of United Rest of United Rest of

(In millions) States World Total States World Total States World Total
AVONEX $ 1,7937 $ 11,1194 $ 29131 $ 16283 $ 1,0583 $ 26866 §$ 14916 $ 10268 § 25184
TYSABRI 383.1 752.8 1,135.9 326.5 753.0 1,079.5 252.8 647.4 900.2
Other — 117.1 117.1 — 70.0 70.0 — 51.5 51.5

Total product

revenues $ 21768 $ 19893 $ 4,661 $ 19548 $ 11,8813 § 3836.1 § 1,7444 $ 11,7257 § 3,470.1

————— ———F————————— § ———————— & —§——————— & @&
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Geographic Information

The following tables contain certain financial information by geographic area:

)

December 31, 2012 (In millions) U.S. Europe Germany Asia Other Total
Product revenues from external

customers $ 21768 $ 12162 § 409.2 93.2 270.7 $ 4,166.1
Revenues from unconsolidated joint

business $ 1,0333 $ 143 $ — 27.5 628 $§ 11,1379
Other revenues from external

customers $ 1702 §$ 279 § 1.1 13.3 —  $ 212.5
Long-lived assets $ 996.6 § 7386 § 1.9 29 22§ 1,7922
December 31, 2011 (In millions) U.S. Europe(l) Germany Asia Other Total
Product revenues from external

customers $ 19548 $ 11,1633 § 3775 88.7 251.8 $ 3,836.1
Revenues from unconsolidated joint

business $ 8788 $ 299 § — 30.7 572 § 996.6
Other revenues from external

customers h) 187.0 $ 283 $ 0.6 — — 3 215.9
Long-lived assets $ 1,0125 § 8166 $ 1.6 53 24 $§ 1,8384
December 31, 2010 (In millions) Us. Europe'” Germany Asia Other Total
Product revenues from external

customers $ 1,7444 $ 1,090.7 $ 362.4 69.0 2036 $§ 3,470.1
Revenues from unconsolidated joint

business $ 9063 $ 953 $ — 26.0 496 $ 1,077.2
Other revenues from external

customers $ 136.0 $ 326 $ 0.5 — — 3 169.1
Long-lived assets $ 11,1003 $ 7174 $ 1.5 54 1.6 $ 1,826.2

(1) Represents amounts related to Europe less those attributable to Germany.

Revenues from Unconsolidated Joint Business

Approximately 21%, 20% and 23% of our total revenues in 2012, 2011 and 2010, respectively, are derived from our joint
business arrangement with Genentech. For additional information related to our collaboration with Genentech, please read Note

21, Collaborative and Other Relationships to these consolidated financial statements.

Significant Customers

We recorded revenue from two wholesale distributors accounting for 20% and 10% of gross product revenues in 2012,

18% and 10% of gross product revenue in 2011, and 18% and 11% of gross product revenues in 2010.

Other

As of December 31, 2012, 2011 and 2010, approximately $713.4 million, $668.5 million and $644.7 million,

respectively, of our long-lived assets were related to our manufacturing facilities in Denmark.
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27. Quarterly Financial Data (Unaudited)
First Second Third Fourth Total
(In millions, except per share amounts) Quarter Quarter Quarter Quarter Year
2012 (a) ®) ©) (@)
Product revenues $ 9754 $ 1,076.8 $ 1,039.1 § 1,074.7 §$ 4,166.1
Unconsolidated joint business revenues $ 284.6 $ 2846 § 2878 $ 2809 $ 1,137.9
Other revenues $ 320 § 596 $ 586 $ 623 $ 212.5
Total revenues $ 1,2920 $ 1,421.0 $ 1,385.5 § 1,4179 $ 5,516.5
Gross profit $ 1,158.8 $ 1,281.8 §$ 1,246.2 §$ 1,284.1  § 4,971.0
Net income $ 3024 $ 387.1 $ 3984 $ 2921 $ 1,380.0
Net income attributable to Biogen Idec Inc. ~ § 302.7 $ 386.8 § 3984 § 2921 $ 1,380.0
Basic earnings per share attributable to
Biogen Idec Inc. $ 126 § 162 $ 1.68 $ 124 $ 5.80
Diluted earnings per share attributable to
Biogen Idec Inc. 4 $ 125 § 1.61 $ 167 $ 123§ 5.76
First Second Third Fourth Total
(In millions, except per share amounts) Quarter Quarter Quarter Quarter Year
2011 (e) ®
Product revenues $ 907.1 $ 956.7 $ 9758 $ 996.6 $ 3,836.1
Unconsolidated joint business revenues $ 256.1 § 2165 §$ 266.5 $ 2575 $ 996.6
Other revenues $ 40.1 $ 355 $ 677 $ 726 $ 2159
Total revenues $ 1,2033 § 1,2086 $ 1,3099 $ 1,326.7 $ 5,048.6
Gross profit $ 1,100.2 § 1,108.1 $ 1,186.4 $ 1,187.1 $ 4,581.9
Net income $ 308.8 $ 3040 $ 3537 $ 3002 $ 1,266.7
Net income attributable to Biogen Idec Inc.  § 2943 § 288.0 $ 3518 $ 3002 $ 1,234.4
Basic earnings per share attributable to
Biogen Idec Inc $ 122 $ 1.19 § 145 $ 124 § 5.09
Diluted earnings per share attributable to
Biogen Idec Inc $ 120 $ 1.18 § 143 § 122§ 5.04

Full year amounts may not sum due to rounding.

(a)

(®

©

(d)

(e)

Net income and net income attributable to Biogen Idec Inc. for the first quarter of 2012 includes a charge to research and
development expense of $29.0 million related to an upfront payment made in connection with our development agreement
entered into with Isis Pharmaceuticals, Inc. and a $12.4 million reduction resulting from an increase in our returns reserve
and write-offs of unsold inventory due to a voluntary withdrawal of a limited amount of AVONEX product that has
demonstrated a trend in oxidation that may lead to expiry earlier than stated on its label.

Net income and net income attributable to Biogen Idec Inc. for the second quarter of 2012 includes a charge to research
and development expense of $12.0 million related to an upfront payment made in connection with our development
agreement entered into with Isis Pharmaceuticals, Inc.

Net income and net income attributable to Biogen Idec Inc. for the fourth quarter of 2012 includes the correction of an
error that had accumulated over several prior years in our deferred tax accounting for capitalized interest which resulted in
an expense of $29.0 million.

Net income and net income attributable to Biogen Idec Inc. for the fourth quarter of 2012 includes a charge to research
and development expense of $30.0 million related to an upfront payment made in connection with our development
agreement entered into with Isis Pharmaceuticals, Inc.

Our share of RITUXAN revenues from unconsolidated joint business was reduced by approximately $50.0 million in the
second quarter of 2011 as a result of an accrual for estimated compensatory damages (including interest) relating to
Genentech’s ongoing arbitration with Hoechst GmbH. For additional information related to this matter, please read

Note 22, Litigation to these consolidated financial statements.
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(f) Net income and net income attributable to Biogen Idec Inc. for the fourth quarter of 2011 includes a charge to research
and development expense of $36.8 million related to an upfront payment made in connection with our collaboration and
license agreement entered into with Portola Pharmaceuticals, Inc.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Shareholders of Biogen Idec Inc.

In our opinion, the accompanying consolidated balance sheets and the related consolidated statements of income,
comprehensive income, equity and cash flows present fairly, in all material respects, the financial position of Biogen Idec Inc.
and its subsidiaries at December 31, 2012 and 2011, and the results of their operations and their cash flows for each of the three
years in the period ended December 31, 2012 in conformity with accounting principles generally accepted in the United States
of America. Also in our opinion, the Company maintained, in all material respects, effective internal control over financial
reporting as of December 31, 2012, based on criteria established in Internal Control — Integrated Framework issued by the
Committee of Sponsoring Organizations of the Treadway Commission (COSQO). The Company’s management is responsible for
these financial statements, for maintaining effective internal control over financial reporting and for its assessment of the
effectiveness of internal control over financial reporting, included in Management’s Annual Report on Internal Control over
Financial Reporting appearing under 9A. Our responsibility is to express opinions on these financial statements and on the
Company’s internal control over financial reporting based on our integrated audits. We conducted our audits in accordance with
the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we plan and
perform the audits to obtain reasonable assurance about whether the financial statements are free of material misstatement and
whether effective internal control over financial reporting was maintained in all material respects. Our audits of the financial
statements included examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements,
assessing the accounting principles used and significant estimates made by management, and evaluating the overall financial
statement presentation. Our audit of internal control over financial reporting included obtaining an understanding of internal
control over financial reporting, assessing the risk that a material weakness exists, and testing and evaluating the design and
operating effectiveness of internal control based on the assessed risk. Our audits also included performing such other
procedures as we considered necessary in the circumstances. We believe that our audits provide a reasonable basis for our
opinions.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles. A company’s internal control over financial reporting includes those policies and procedures
that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and
dispositions of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to
permit preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and
- expenditures of the company are being made only in accordance with authorizations of management and directors of the
company; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements.
Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become
inadequate because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ PricewaterhouseCoopers LLP
Boston, Massachusetts
February 5, 2013
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Description

Amended and Restated Certificate of Incorporation, as amended. Filed as Exhibit 3.1 to our
Quarterly Report on Form 10-Q for the quarter ended June 30, 2012.

Second Amended and Restated Bylaws, as amended. Filed as Exhibit 3.1 to our Quarterly Report
on Form 10-Q for the quarter ended September 30, 2012.

Reference is made to Exhibit 3.1 for a description of the rights, preferences and privileges of our
Series A Preferred Stock and Series X Junior Participating Preferred Stock.

Indenture between Biogen Idec and The Bank of New York Trust Company, N.A. dated as of
February 26, 2008. Filed as Exhibit 4.1 to our Registration Statement on Form S-3 (File No.
333-149379).

First Supplemental Indenture between Biogen Idec and The Bank of New York Trust Company,
N.A. dated as of March 4, 2008. Filed as Exhibit 4.1 to our Current Report on Form 8-K filed on
March 4, 2008.

Credit Agreement among Biogen Idec, Bank of America, N.A. as administrative agent, Merrill
Lynch, Pierce, Fenner & Smith Incorporated and Goldman Sachs Credit Partners L.P. as co-
syndication agents, and the other lenders party thereto dated June 29, 2007. Filed as Exhibit 99.2
to our Current Report on Form 8-K filed on July 2, 2007.

Amendment No. 1 to Credit Agreement among Biogen Idec, Bank of America, N.A. as
administrative agent, and the other lenders party thereto dated as of March 5, 2009. Filed as Exhibit
10.1 to our Quarterly Report on Form 10-Q for the quarter ended March 31, 2009.

Expression Technology Agreement between Biogen Idec and Genentech. Inc. dated March 16,
1995. Filed as an exhibit to Biogen Idec’s Quarterly Report on Form 10-Q for the quarter ended
March 31, 1995.

Letter Agreement between Biogen Idec and Genentech, Inc. dated May 21, 1996. Filed as Exhibit
10.1 to our Current Report on Form 8-K filed on June 6, 1996.

Second Amended and Restated Collaboration Agreement between Biogen Idec and Genentech,
Inc. dated as of October 18, 2010. Filed as Exhibit 10.5 to our Annual Report on Form 10-K for
the year ended December 31, 2010.

Letter agreement regarding GA 101 financial terms between Biogen Idec and Genentech, Inc. dated
October 18, 2010. Filed as Exhibit 10.6 to our Annual Report on Form 10-K for the year ended
December 31, 2010.

ANTEGREN (now TYSABRI) Development and Marketing Collaboration Agreement between
Biogen Idec and Elan Pharma International Limited dated August 15, 2000. Filed as Exhibit 10.48
to Biogen, Inc.’s Annual Report on Form 10-K for the year ended December 31, 2002 (File No.
0-12042) and incorporated herein by reference.

Biogen Idec Inc. 2008 Omnibus Equity Plan. Filed as Appendix A to our Definitive Proxy Statement
on Schedule 14A filed on May 8, 2008.

Amendment to Biogen Idec Inc. 2008 Omnibus Equity Plan dated October 13, 2008. Filed as
Exhibit 10.19 to our Annual Report on Form 10-K for the year ended December 31, 2008.

Form of restricted stock unit award agreement under the Biogen Idec Inc. 2008 Omnibus Equity
Plan. Filed as Exhibit 10.1 to our Current Report on Form 8-K filed on August 1, 2008.

Form of nonqualified stock option award agreement under the Biogen Idec Inc. 2008 Omnibus
Equity Plan. Filed as Exhibit 10.2 to our Current Report on Form 8-K filed on August 1, 2008.

Form of cash-settled performance shares award agreement under the Biogen Idec Inc. 2008
Omnibus Equity Plan. Filed as Exhibit 10.1 to our Quarterly Report on Form 10-Q for the quarter
ended March 31, 2010.

Form of market stock unit award agreement under the Biogen Idec Inc. 2008 Omnibus Equity
Plan. Filed as Exhibit 10.2 to our Quarterly Report on Form 10-Q for the quarter ended March 31,
2010.

Biogen Idec Inc. 2006 Non-Employee Directors Equity Plan, as amended. Filed as Appendix A to
our Definitive Proxy Statement on Schedule 14A filed on April 28, 2010.

Amendment to Biogen Idec Inc. 2006 Non-Employee Directors Equity Plan dated June 1, 2011.
Filed as Exhibit 10.4 to our Quarterly Report on Form 10-Q for the quarter ended June 30, 2011.

Biogen Idec Inc. 2005 Omnibus Equity Plan. Filed as Appendix A to our Definitive Proxy Statement
on Schedule 14A filed on April 15, 2005.
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Amendment No. 1 to the Biogen Idec Inc. 2005 Omnibus Equity Plan dated April 4, 2006. Filed
as Exhibit 10.1 to our Quarterly Report on Form 10-Q for the quarter ended March 31, 2007.

Amendment No. 2 to the Biogen Idec Inc. 2005 Omnibus Equity Plan dated February 12, 2007.
Filed as Exhibit 10.2 to our Quarterly Report on Form 10-Q for the quarter ended March 31, 2007.

Amendment to the Biogen Idec Inc. 2005 Omnibus Equity Plan dated April 18, 2008. Filed as
Exhibit 10.7 to our Quarterly Report on Form 10-Q for the quarter ended June 30, 2008.

Amendment to Biogen Idec Inc. 2005 Omnibus Equity Plan dated October 13, 2008. Filed as
Exhibit 10.30 to our Annual Report on Form 10-K for the year ended December 31, 2008.

Biogen Idec Inc. 2003 Omnibus Equity Plan. Filed as Exhibit 10.73 to our Current Report on Form
8-K filed on November 12, 2003.

Amendment to Biogen Idec Inc. 2003 Omnibus Equity Plan. Filed as Exhibit 10.1 to our Quarterly
Report on Form 10-Q for the quarter ended March 31, 2005.

Amendment to Biogen Idec Inc. 2003 Omnibus Equity Plan dated April 18, 2008. Filed as Exhibit
10.6 to our Quarterly Report on Form 10-Q for the quarter ended June 30, 2008.

Amendment to Biogen Idec Inc. 2003 Omnibus Equity Plan dated October 13, 2008. Filed as
Exhibit 10.34 to our Annual Report on Form 10-K for the year ended December 31, 2008.

Biogen Idec Inc. 1995 Employee Stock Purchase Plan as amended and restated effective April 6,
2005. Filed as Appendix B to our Definitive Proxy Statement on Schedule 14A filed on April 15,
2005.

IDEC Pharmaceuticals Corporation 1993 Non-Employee Directors Stock Option Plan, as amended
and restated through February 19, 2003. Filed as Appendix B to our Definitive Proxy Statement
on Schedule 14A filed on April 11, 2003.

Amendment to IDEC Pharmaceuticals Corporation 1993 Non-Employee Directors Stock Option
Plan dated April 18, 2008. Filed as Exhibit 10.5 to our Quarterly Report on Form 10-Q for the
quarter ended June 30, 2008.

Amendment to IDEC Pharmaceuticals Corporation 1993 Non-Employee Directors Stock Option
Plan dated June 1, 2011. Filed as Exhibit 10.3 to our Quarterly Report on Form 10-Q for the quarter
ended June 30, 2011.

IDEC Pharmaceuticals Corporation 1988 Stock Option Plan, as amended and restated through
February 19, 2003. Filed as Appendix A to our Definitive Proxy Statement on Schedule 14A filed
on April 11, 2003.

Amendment to the IDEC Pharmaceuticals Corporation 1988 Stock Option Plan dated April 16,
2004. Filed as Exhibit 10.1 to our Quarterly Report on Form 10-Q for the quarter ended June 30,
2004.

Amendment to IDEC Pharmaceuticals Corporation 1988 Stock Option Plan dated April 18, 2008.
Filed as Exhibit 10.4 to our Quarterly Report on Form 10-Q for the quarter ended June 30, 2008.

Biogen, Inc. 1985 Non-Qualified Stock Option Plan, as amended and restated through April 11,
2003. Filed as Exhibit 10.22 to our Annual Report on Form 10-K for the year ended December
31, 2007.

Amendment to Biogen, Inc. 1985 Non-Qualified Stock Option Plan dated April 18, 2008. Filed
as Exhibit 10.2 to our Quarterly Report on Form 10-Q for the quarter ended June 30, 2008.

Amendment to Biogen, Inc. 1985 Non-Qualified Stock Option Plan dated October 13, 2008. Filed
as Exhibit 10.45 to our Annual Report on Form 10-K for the year ended December 31, 2008.

Biogen Idec Inc. 2008 Performance-Based Management Incentive Plan. Filed as Appendix B to
Biogen Idec’s Definitive Proxy Statement on Schedule 14A filed on May §, 2008.

Voluntary Executive Supplemental Savings Plan, as amended and restated effective January 1,
2004. Filed as Exhibit 10.13 to our Annual Report on Form 10-K for the year ended December
31, 2003.

Supplemental Savings Plan, as amended and restated effective January 1, 2012. Filed as Exhibit
10.39 to our Annual Report on Form 10-K for the year ended December 31, 2011.
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Voluntary Board of Directors Savings Plan, as amended and restated effective January 1, 2012.
Filed as Exhibit 10.40 to our Annual Report on Form 10-K for the year ended December 31, 2011.

Biogen Idec Inc. Executive Severance Policy — U.S. Executive Vice President, as amended effective
October 13, 2008. Filed as Exhibit 10.51 to our Annual Report on Form 10-K for the year ended
December 31, 2008.

Biogen Idec Inc. Executive Severance Policy — International Executive Vice President, as amended
effective October 13, 2008. Filed as Exhibit 10.52 to our Annual Report on Form 10-K for the year
ended December 31, 2008.

Biogen Idec Inc. Executive Severance Policy — U.S. Senior Vice President, as amended effective
October 13, 2008. Filed as Exhibit 10.53 to our Annual Report on Form 10-K for the year ended
December 31, 2008.

Biogen Idec Inc. Executive Severance Policy — International Senior Vice President, as amended
effective October 13, 2008. Filed as Exhibit 10.54 to our Annual Report on Form 10-K for the year
ended December 31, 2008.

Annual Retainer Summary for Board of Directors. Filed as Exhibit 10.2 to our Quarterly Report on
Form 10-Q for the quarter ended June 30, 2011.

Form of indemnification agreement for directors and executive officers. Filed as Exhibit 10.1 to
our Current Report on Form 8-K filed on June 7, 2011.

Employment Agreement between Biogen Idec and George A. Scangos dated as of June 28, 2010.
Filed as Exhibit 10.1 to our Current Report on Form 8-K filed on July 1, 2010.

Letter regarding employment arrangement of Paul J. Clancy dated August 17,2007. Filed as Exhibit
10.49 to our Annual Report on Form 10-K for the year ended December 31, 2007.

Letter regarding employment arrangement of Douglas E. Williams dated December 7, 2010. Filed
as Exhibit 10.57 to our Annual Report on Form 10-K for the year ended December 31, 2011.

Letter regarding employment arrangement of Steven H. Holtzman dated November 19, 2010. Filed
as Exhibit 10.58 to our Annual Report on Form 10-K for the year ended December 31, 2011.

Letter regarding employment arrangement of Kenneth DiPietro dated December 12, 2011.
Subsidiaries.
Consent of PricewaterhouseCoopers LLP, an Independent Registered Public Accounting Firm.

Certification of the Chief Executive Officer pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.

Certification of the Chief Financial Officer pursuant to Section 302 of the Sarbanes-Oxley Act of
2002.

Certification of the Chief Executive Officer and the Chief Financial Officer pursuant to Section 906
of the Sarbanes-Oxley Act of 2002.

The following materials from Biogen Idec Inc.’s Annual Report on Form 10-K for the year ended
December 31, 2012, formatted in XBRL (Extensible Business Reporting Language): (i) the
Consolidated Statements of Income, (ii) the Consolidated Statements of Comprehensive Income,
(iii) the Consolidated Balance Sheets, (iv) the Consolidated Statements of Cash Flows, (v) the
Consolidated Statements of Equity and (vi) Notes to Consolidated Financial Statements.

" References to “our” filings mean filings made by Biogen Idec Inc. and filings made by IDEC Pharmaceuticals Corporation
prior to the merger with Biogen, Inc. Unless otherwise indicated, exhibits were previously filed with the Securities and
Exchange Commission under Commission File Number 0-19311 and are incorporated herein by reference.

* Management contract or compensatory plan or arrangement.

T Confidential treatment has been granted or requested with respect to portions of this exhibit.

+ Filed herewith.

+ +  Furnished herewith.



