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Annual Report 2012 Financial Highlights
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747.9
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Continuing Operations
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Years Ended

Cash provided from operating activities

Total assets

Total stockholders equity

Total shares repurchased

Total cash utilized for stock repurchases

Shares used in diluted per share calculation

158.2
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Plantronics Letter from the CEO

Dear Fellow Stockholders

During fiscal year 2012 we achieved many milestones at Plantronics Net revenues from our Unified Communications

UC products grew by 76% from the previous year and represented nearly 20% of our Office and Contact Center 0CC
net revenues 0CC net revenues grew by 8% year over year driven primarily by our UC products In what continues to be

challenging economic environment our financial performance improved with total net revenues growing by more than 4%
We also achieved record earnings per share which grew by 9%

We continue to return profits to our stockholders through our share repurchases and quarterly cash dividends We completed

the repurchase of million shares of our common stock during fiscal year 2012 and finished the year with $390 million in

cash cash equivalents and short- and long-term investments In May 2012 we announced that we had doubled our quarterly

dividend from $0.05 per share to $0.10 per share Our Board of Directors and management team continue to believe that our

best long-term revenue and profit opportunities are ahead of us and that we are well positioned to take advantage of them as

we begin fiscal year 2013

In fiscal year 2012 we refreshed our product lines with compelling and competitive products In our 0CC family our new

CS500 series for desktop phones represented an important evolution in our office solutions We expanded our UC portfolio

with additions to our Savi Blackwire and Calisto lines On the consumer side we added new Mobile Bluetooth products

such as the Voyager PRO HD Marque MiSS and M50 headsets and the BackBeat GO headset for Bluetooth stereo

applications and strengthened our lead in retail sales of Bluetooth headsets in the United States Finally in our Gaming

solutions we received strong market response with our GameCom 780

year and half ago we launched our Simply Smarter Communications solution strategy to address the challenges inherent

in the UC environment While UC offers many capabilities the added complexity from different devices and vast array of

modes of communication creates need for more intuitive products Our Simply Smarter Communications branding is now

an integral part of our value proposition

Many products in our portfolio employ contextual intelligence They collect information about how users are using their

headsets in order to create new capabilities and deliver better experience The advanced sensor technology in our UC

solutions can detect users presenceincluding proximity to the computer and whether the headset is being wornand

share this information with others to make them aware of the users availability Using this same technology our solutions

can automatically pause audio applications during an incoming call change the default audio selection to the users current

headset and then answer the callall without manual intervention Users can also seamlessly transition calls between

computers smartphones tablets and desk phones without any interruption of the conversation or loss of audio quality Using

our technology users are much more likely
to obtain timely answers to critical questions from colleagues and contacts

We plan to increase the portion of our product portfolio that offers contextual intelligence as well as the amount of user

context that we can bring to UC and other applications to ultimately improve workflow in organizations large and small

With the launch of the Plantronics Developer Connection in May 2012 we are providing contextual intelligence to the vast

ecosystem of vendors application developers and vertical markets creating new opportunities for them to utilize this valuable

information

Integral to our core research and development in fiscal year 2012 were our investments in firmware and software engineering

to enhance the broad compatibility of our products in enterprise environments We invested heavily over the past few years

to achieve leadership position in UC and through ongoing investment and strong execution we are confident in our ability to

remain leader in an area that we believe offers exceptional growth opportunities

Our goals for fiscal year 2013 are to grow our revenues strengthen our consumer business fortify
the value of our Simply

Smarter Communications brand of solutions and improve our operational effectiveness We believe that focusing on these

areas will increase long-term stockholder value and cash-flow generation

On behalf of everyone at Plantronics want to thank you for your continued support

Sincerely

Ken Kannappan

President and Chief Executive Officer
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PART

This Form 10-K is filed with respect to our fiscal year 2012 Each of our fiscal years ends on the Saturday closest to the last day

of March Fiscal year 2012 ended on March 31 2012 fiscal year 2011 ended on April 2011 and fiscal year 2010 ended on

April 2010 Fiscal years 2012 and 2011 consisted of 52 weeks and fiscal year 2010 consisted of 53 weeks For purposes of

consistent presentation we have indicated in this report that each fiscal year ended March 31 of the given year even though

the actual fiscal year end may have been on different date

CERTAIN FORWARD-LOOKING INFORMATION

This Form 10-K contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 as amended

the Securities Act and Section 21 ofthe Securities Exchange Act of 1934 as amended the Exchange Act These statements

may generally be identified by the use of such words as expect anticipate believe intend potential or will or

variations of such words and similarexpressions are based on current expectations and entail various risks and uncertainties Our

actual results could differ materially from those anticipated in such forward-looking statements as result of number of factors

including but not limited to the factors discussed in the subsection entitled Risk Factors in Item 1A of this Form 10-K This

Form 10-K should be read in conjunction with these risk factors We undertake no obligation to update or revise publicly any

forward-looking statements whether as result of new information future events or otherwise

ITEM BUSINESS

COMPANYBACKGROUND

Plantronics Inc Plantronics Company we ouror us is leading designer manufacturer and marketer of lightweight

communications headsets telephone headset systems and accessories for the worldwide business and consumer markets under

the Plantronics brand In addition we manufacture and market under our Clarity brand specialty products such as telephones

for the hearing impaired and other related products for people with special communication needs

Prior to December 2009 we operated as two segments the Audio Communications Group ACGand the Audio Entertainment

Group AEG We completed the sale of Altec Lansing which comprised our AEG segment effective December 2009

therefore it is no longer included in continuing operations and we operate as one segment We have classified the AEG operating

results including the loss on sale of AEG as discontinued operations in the Consolidated statement of operations for all periods

presented

Our headsets are communications tools providing freedom to use your hands while staying connected to your communication or

entertainment device freedom to move around and freedom from using keyboards by enhancing speech recognition

capabilities We use variety of technologies to develop high quality products that meet the needs of our customers whether for

communications or personal entertainment Our headsets are widely used with mobile phones in contact centers in the office

and in the home for applications such as Unified Communications UC with Internet telephony for gaming and for other

specialty applications Our major product categories include Office and Contact Center 0CCwhich includes corded and

cordless communication headsets audio processors and telephone systems Mobile which includes Bluetooth and corded

products for mobile phone applications Gaming and Computer Audio which includes personal computer PC and gaming

headsets and Clarity which includes specialty products marketed for hearing impaired individuals The majority of our products

are sold under the Plantronics and Clarity brands

We ship our products to approximately 70 countries through worldwide network of distributors retailers wireless carriers

original equipment manufacturers OEMs and telephony service providers We have well-developed distribution channels in

North America Europe Australia and New Zealand where use of our products is widespread Our distribution channels in other

geographic regions are less mature and while we primarily serve the contact center markets in those regions we continue to

expand into the office mobile gaming and computer audio and specialty telephone markets in those regions and additional

international locations Revenues from our retail channel are seasonal with our third fiscal quarter typically being the strongest

quarter due to holiday seasonality

Plantronics was founded and incorporated in 1961 and initially became public company in 1977 Plantronics is incorporated in

the State of Delaware and is listed on the New York Stock Exchange NYSE under the ticker symbol PLT

Our principal executive offices are located at 345 Encinal Street Santa Cruz California 95060 Our telephone number is 831
426-5858 Our Company website is www.plantronics.com



In the Investor Relations section of our website we provide access free of charge directly or through link on our website as

soon as reasonably practicable after they are electronically filed with or furnished to the Securities and Exchange Commission

to the following filings our Annual Reports on Form 10-K Quarterly Reports on Form 10-Q Current Reports on Form 8-K and

all amendments to those reports filed or furnished pursuant to Section 13 or 15d of the Securities Exchange Act of 1934 In

addition documents regarding our corporate governance and the charters of the standing committee of our Board of Directors are

also accessible in the Investor Relations section of our website

MARKET INFORMATION

General Industry Background

Plantronics operates predominantly in the electronics industry and focuses on the design manufacture and distribution of headsets

for business and consumer applications and other specialty products for the hearing impaired We develop enhanced

communication products for offices and contact centers mobile and cordless phones and computers and gaming consoles We

offer our products under two brands Plantronics and Clarity

The proliferation of desktop computing makes communications headsets key product in many occupations because they permit

users to be more efficient in an ergonomically comfortable environment by allowing them to verbally communicate without holding

traditional handset devices as well as to participate in webinars conference calls and other audio communication sessions on

hands-free basis without disturbing colleagues who may be sitting nearby Growing awareness of driver safety and impending or

existing hands-free legislation mandating hands-free devices for telephonic communications while driving has led to increased

headset adoption for mobile phone users The increased adoption of new and existing technologies such as UC Bluetooth Voice

over Internet Protocol VoIP Digital Signal Processing DSP and Digital Enhanced Cordless Telecommunications

DECT each of which is described below has contributed to increased demand for our headsets and audio solutions

UC is the integration of voice data and video-based communications systems enhanced with software applications and

IP networks It may include the integration of devices and media associated with variety of business workflows and

applications including e-mail instant messaging presence audio video and web conferencing and unified

messaging UC seeks to provide seamless connectivity and user experience for enterprise workers regardless of their

location and environment improving the overall business efficiency and providing more effective collaboration among
an increasingly distributed workforce

Bluetooth wireless technology is short-range communications technology intended to replace the cables connecting

portable and/or fixed devices while maintaining high levels of security The key features of Bluetooth technology are

robustness low power and low cost The Bluetooth specification defines uniform structure for wide range of devices

to connect and communicate with each other Bluetooth technology has achieved global acceptance such that any

Bluetooth enabled device almost anywhere in the world can connect to other Bluetooth enabled devices in proximity

VoIP is technology that allows person to communicate using broadband Internet connection instead of regular or

analog telephone line VoIP converts the voice signal into digital signal that travels over the Internet or other packet-

switched networks and then converts it back at the other end so that the caller can speak to anyone with another VoIP

connection or regular or analog phone line

DSP is technology that delivers acoustic protection and optimal sound quality through noise reduction echo cancellation

and other algorithms to improve both transmit and receive quality

DECT is technology that optimizes audio quality lowers interference with other wireless devices and is digitally

encrypted for heightened call security

The demand for headsets has generally grown over time for both business and consumer applications The trend towards wireless

products has been significant factor in each of these markets but may be less so in the future as we believe the pace of change

from wired to wireless will likely decrease as the market continues to mature Our business is sensitive to economic cycles and

we experienced decrease in demand in fiscal
years 2009 and 2010 due to the global economic recession We began to experience

recovery
in revenues starting in the second half of fiscal year 2010 which has continued over the last two fiscal years however

there can be no assurance that revenues will not decline in the future



Solutions

UC solutions continue to represent our primary focus area Enterprises and consumers alike are experiencing rapidly evolving

communications needs transforming the requirement for traditional headset used only for voice communications into device

providing contextual intelligence Contextual intelligence provides the ability to reach people using the mode of communication

that is most effective on the device that is most convenient and with control over when and how they can be reached Our portfolio

of solutions which combines hardware with ground-breaking sensor technology achieves contextual intelligence designed to

address the needs of constantly changing business environments and evolving work styles making connecting easier and sharing

information about user availability For example the advanced sensor technology in our UC solutions can detect users presence

including proximity to the users PC and whether the headset is being worn and can share this information with others to make

them aware of the users presence and availability Using this same technology our solutions can automatically pause audio

applications during an incoming call change the default audio selection to the users headset and then answer the call all of this

is achieved without manual intervention Finally our solutions allow users to seamlessly transition calls between PCs smartphones

tablets and desk phones without interruption in the conversation or loss in audio quality We believe UC systems will become

more commonly adopted by enterprises to reduce costs and improve collaboration and we believe our solutions will be an important

part of the UC environment through the offering of contextual intelligence

As commitment to our investment in UC solutions we announced in the first quarter of fiscal year 2013 the Plantronics Developer

Connection PDC which includes programming interfaces technical resources and forums through software development

kit The PDC serves as community for software developers to connect with our technical staff and comes with an emulator that

allows application testing without headset We believe the PDC will continue to bring contextual intelligence to existing

applications ultimately providing an endless array of capabilities such as user authentication customer information retrieval based

on incoming mobile calls and connection of users physical actions in the real world to the virtual world

Our products enhance communications by providing the following benefits

sensor technology that allows calls to be answered automatically when the user attaches the headset transfers calls from

the headset to the mobile phone when the user removes the headset and with some softphone applications updates the

users presence

enabling smarter working through seamless communications and high quality audio across mobile device desk phone

and PC thereby allowing users to work more flexibly anywhere anytime and be more productive without the need to

be physically present in an office

providing convenient means for connecting between various applications and voice networks whether between land

line and mobile phones or between PC-based communications and other networks

better sound quality that provides clearer conversations on both ends ofa call through variety of features and technologies

including noise-canceling microphones Digital Signal Processing DSP and more

wireless freedom allowing people to take and make calls as they move freely without cords or cables around their office

or home or easily from public to private space when privacy is required

multi-tasking benefits that allow people to use computers and mobile devices including smartphones or other devices

while talking hands free

enabling emerging UC integration for telephony mobile cloud and PC across varied applications and providing greater

privacy than traditional speakerphones

contributing to greater driving safety and enabling motor vehicle operator to comply with hands-free legislation by

having both hands free to drive while talking on mobile phone

voice command and control that allow people to take advantage of voice dialing and/or other voice-based features to

make communications and the humanlelectronic interface more natural and convenient

providing ergonomic relief from repetitive stress injuries and discomfort associated with placing telephone handset

between the shoulder and neck and

providing greater comfort and convenience than telephone alone on longer duration calls



Markets and Product Categories

Our products are designed to meet the needs of specific markets and applications such as offices ranging from enterprise to home

offices contact centers mobile devices such as mobile phones and smartphones computer and gaming residential and other

specialty applications These markets and applications are increasingly overlapping as work styles and lifestyles change and

people use devices for multiple applications such as communication music and video entertainment We serve these markets

through our product categories listed below

Office and Contact Center 0CC

The office market comprises our largest revenue stream and we believe it also represents our largest revenue and profit growth

opportunity We offer broad range of communications headsets including high-end ergonomically designed headsets audio

processors and telephone systems Our end-users consist of enterprise employees as well as small office home office and remote

workers Growth in this market comes from three main factors

increasing deployment of UC systems

employee turnover and

growing awareness of the benefits of using headsets including the benefits of wireless solutions

The contact center market is our most mature market and we expect this market to grow slowly over the long-term We expect

that contact centers will also adopt UC to help improve productivity and reduce costs We develop audio endpoints tailored

specifically to UC and as UC adoption continues to increase we will continue to lead in new product performance by creating

solutions that combine hardware and software for improved customer solutions

Mobile

We believe that use of headsets with mobile phones has grown worldwide Mobile represents large unit volume market and is

our second largest revenue stream Use of headsets with mobile phones has grown due to factors such as continued Bluetooth

technology adoption and hands-free legislation regarding the use of mobile phones while driving As headsets become more

widely used users are becoming more fashion conscious and style has become as important as functionality and technology Our

mobile headsets merge technological innovations with style Growth in the mobile headset market has slowed in the United States

U.S and we believe this market is likely to grow more slowly in the future than it has in the past as it continues to mature

Gaming and Computer Audio

Gaming and computer audio headsets whether they are used for interactive on-line or console gaming or switching between

music and phone calls for multi-functional devices represent an emerging market opportunity for us We believe that number

of fundamental factors are likely to increase our customers needs for PC-compatible headsets in the future including the

convergence of telephony and entertainment Internet multimedia applications such as streaming audio and video increasing use

of softphones gaming and video conferencing As devices providing these users needs converge our headsets need to be

compatible with PCs mobile phones MP3 players and various combinations of these We believe our product roadmaps address

the convergence brought about by these needs and we are currently increasing our investment in this area to enable future growth

Specialty Products

Our specialty products sold under our Clarity brand address the unique needs of various consumer groups one of which is the

increasing number of people worldwide suffering from hearing loss We offer comprehensive range of communications products

that serves customers with mild moderate and severe hearing loss as well as the deaf community



FOREIGN OPERATIONS

In fiscal
years 2012 2011 and 2010 net revenues outside the U.S accounted for approximately 43% 41% and 38% respectively

of our total net revenues Revenues derived from foreign sales are generally subject to additional risks such as fluctuations in

exchange rates increased tariffs the imposition of other trade barriers and potential currency restrictions In fiscal year 2012

we continued to engage in hedging activities to limit our transaction and economic exposures and to mitigate our exchange rate

risks We hedge our economic exposure by hedging portion of our anticipated Euro and Great Britain Pound denominated sales

and our Mexican Peso denominated expenditures which together constitute the most significant portion of our currency

exposure In addition we hedge our balance sheet exposure by hedging Euro Great Britain Pound and Australian Dollar

denominated cash balances accounts receivable and accounts payable There have been fluctuations in the value of the U.S

Dollar relative to the Euro and Great Britain Pound While our existing hedges cover certain amount of exposure for fiscal year

2013 any long-term weakening of the Euro and Great Britain Pound relative to the U.S Dollar may have material adverse impact

on our financial results

Further information regarding our foreign operations as required by Item 101d of Regulation S-K can be found in Note 19

Geographical Information of our Notes to Consolidated Financial Statements in this Form 10-K

COMPETITION

The market for our products is very competitive and some of our competitors have greater financial resources than we do as well

as production marketing engineering and other capabilities to develop manufacture market and sell their products

One of our primary competitors is GN Netcom subsidiary of GN Store Nord A/S Danish telecommunications conglomerate

that competes with us in the office contact center and mobile markets and on limited scale in the gaming and computer audio

market In addition Aliph Motorola Logitech Blue Ant Wireless Samsung and Turtle Beach are significant competitors in the

consumer headset market and Sennheiser Communications is competitor in the computer office and contact center

markets There may also be increased competition from the major mobile phone and accessory device makers such as Motorola

LG Electronics and Samsung

We believe the principal factors to be successful and competitive in each of the markets we serve are

our understanding of emerging trends and new technologies such as UC and our ability to react quickly to the opportunities

they provide

our ability to bring products to market that deliver on performance product design style comfort features sound quality

simplicity price and reliability

maintenance of our brand name recognition and reputation

superior customer service support and warranty terms and

effective and efficient distribution channels that allow us to market and sell our products

We believe that our products and our strategy enable us to compete based on these factors

RESEARCHAND DEVELOPMENT

We believe the future success of our business depends upon our ability to enhance our existing products to develop compelling

new products to develop cost effective products to have our products qualified by our technology partners and customers to

successfully introduce these products to existing and new markets on timely basis and to commence and sustain volume production

to meet customer demands

During fiscal year 2012 we developed and introduced innovative products that enabled us to better address changing customer

demands and emerging market trends Our goal is to bring the right products to market at the right time and have best in class

development processes

Our core research and development focus in fiscal year 2013 continues to be on UC which will require incremental investments

in firmware and software engineering to enhance the broad compatibility of our products in the enterprise systems with which

they will be deployed and to develop value-added software application for business users The products we are developing require

significant technological knowledge and may be protected by intellectual property Separately or together this technological

knowledge and our intellectual property may increase the barriers to entry for many competitors We are continually striving to

improve the efficiency of our development processes through among other things strategic architecting common platforms and

increased use of software and test tools



The success of new product introductions is dependent on number of factors including appropriate new product selection timely

completion and introduction to the market cost-effective manufacturing quality acceptance of new technologies and general

market acceptance See further discussion on our business risks associated with our manufacturers under the risk titled Our

business will be materially adversely affected we are unable to develop manufacture and market new products in response to

changing customer requirements and new technologies within Item Risk Factors in this Form 10-K

During fiscal years 20122011 and 2010 we incurred approximately $69.7 million $63.2 million and $57.8 million respectively

in research development and engineering expenses Historically we have conducted most of our research development and

engineering with an in-house staff with limited use of contractors Key locations for our research development and engineering

staff are our facilities in the U.S Mexico China and the United Kingdom

SALES AND DiSTRIBUTION

We maintain worldwide direct sales force to provide ongoing customer support and service globally We have well-established

multi-level distribution network in North America Europe Australia Japan and New Zealand where use of our products is

widespread to support our customers needs Our distribution channels in other regions are less mature and while we primarily

serve the contact center markets in those regions we are expanding into the office mobile gaming and computer audio and

specialty telephone markets in those locations

Our commercial distributors include headset specialists and national and regional wholesalers The wholesalers typically offer

wide variety of products from multiple vendors to both resellers and end users Our commercial distribution channel generally

maintains inventory of our products Our distribution of specialty products includes specialized distributors retail government

programs audiologists and other health care professionals

We use commissioned manufacturers representatives to assist in selling through the retail channel Our retail channel consists of

consumer electronics retailers consumer products retailers and office supply distributors wireless carriers catalog and mail order

companies and mass merchants Our headsets are sold through retailers who sell headsets to corporate customers small businesses

and to individuals who use them for variety of personal and professional purposes Revenues from this channel are seasonal

with our third fiscal quarter typically being the strongest quarter due to holiday seasonality portion of our retail partners manage

inventories on consignment

We have broad diverse
group

of customers whose businesses are located throughout the world Our principal channel partners

are distributors retailers carriers and OEMs Our commercial distributors and retailers represent our first and second largest

sales channels in terms of net revenues respectively No customer accounted for more than 10% of our consolidated net revenues

in fiscal year2Ol2 2011 or2OlO

Our telephony OEMs manufacturers of automatic call distributor systems and other telecommunications and computer equipment

providers also resell our headsets Contact center equipment OEMs do not typically manufacture their own peripheral products

and therefore distribute our headsets under their own private label or as Plantronics-branded product Wireless carriers do not

manufacture headsets but sell our headsets as Plantronics-branded product or under their own private label Telephone service

providers purcha headsets from us for use by their own agents Certain service providers also resell headsets to their customers

Computer OEMs include both manufacturers of computer hardware including PCs and specialized components and accessories

for PCs and software Most computer OEMs do not manufacture headsets but look for manufacturers such as Plantronics to

supply headsets that can be used with their products We supply certain headsets to computer OEMs particularly for use in UC

systems

We also make direct sales as General Services Administration GSA contractor to certain government agencies in the U.S

including the National Aeronautics and Space Administration NASA and other federal government agencies including the

Department of Defense In addition certain distributors are authorized resellers under GSA schedule price list and sell our

products to government customers pursuant to that agreement These sales did not comprise significant portion of our net

revenues in fiscal year 2012 2011 or 2010



Our products may also be purchased directly from our website at www.plantronics.com

We continue to evaluate our logistics processes and implement new strategies to further reduce our transportation costs and improve

lead-times to customers Currently we have distribution centers in the following locations

Tijuana Mexico which provides logistics services for products destined for customers in the U.S Canada Asia Pacific

and Latin America regions

Prague Czech Republic which provides logistics services for products shipped to customers in our Europe Middle East

and Africa regions

Suzhou China which provides logistics services for products shipped to customers within Mainland China

Melbourne Australia which provides logistics services for products shipped to the retail channel in Australia and New

Zealand

Sao Paulo Brazil which provides logistics services for products shipped to customers in Brazil and

Tokyo Japan which provides logistics services for products shipped to customers in Japan

With respect to the above locations we use third party warehouses in the Czech Republic Australia Brazil and Japan We operate

all other warehouse facilities

BACKLOG

Our backlog of unfilled orders was $26.8 million at March 31 2012 compared to $29.6 million at March 31 2011 We include

all purchase orders scheduled for delivery over the next 12 months in backlog We have book and ship business model whereby

we fulfill the majority of orders within 48 hours of receipt of the order Our backlog is occasionally subject to cancellation or

rescheduling by the customer on short notice with little or no penalty Because of our book and ship model as well as the

uncertainty of order cancellations or rescheduling we do not believe our backlog as of any particular date is indicative of actual

sales for any future period and therefore should not be used as measure of future revenue

MANUFACTURJNGAND SOURCES OFMATERIALS

Manufacturing operations consist primarily of assembly and testing which is performed in our manufacturing facility in Tijuana

Mexico and we maintain small assembly operation in California primarily for custom products We outsource the manufacturing

of our Bluetooth products to third party manufacturer in China We also outsource the manufacturing of limited number of

our other products to third parties typically in China and other countries in Asia See further discussion on our business risks

associated with our manufacturers under the risk titled We depend on original design manufacturers and contract manufacturers

who may not have adequate capacity to fulfill our needs or may not meet our quality and delivery objectives which could have an

adverse effect on our business within Item 1A Risk Factors of this 10-K

We purchase the components for our products including proprietary semi-custom integrated circuits amplifier boards and other

electrical components primarily from suppliers in Asia Mexico the U.S and Europe The majority of the components and sub-

assemblies used in our manufacturing operations are obtained or are reasonably available from dual-source suppliers although

we do have number of sole-source suppliers

We
procure

materials to meet forecasted customer requirements Special products and certain large orders are quoted for delivery

after receipt of orders at specific lead times We maintain minimum levels of finished goods based on market demand in addition

to inventories of raw materials work in process and sub-assemblies and components In addition certain vendors maintain

inventories on consignment which primarily consist of finished goods and components We write-down inventory items determined

to be either excess or obsolete to the lower of cost or market value

ENVIRONMENTAL MATTERS

We are required to comply and are currently in compliance with the European Union EU and other Directives on the Restrictions

ofthe use ofCertain Hazardous Substances in Electrical and Electronic Equipment R0HS and on Waste Electrical and Electronic

Equipment WEEE requirements Additionally we are compliant with the RoHS initiatives in China and Korea



We are subject to various federal state local and foreign environmental laws and regulations including those governing the use

discharge and disposal of hazardous substances in the ordinary course of our manufacturing process We believe that our current

manufacturing and other operations comply in all material respects with applicable environmental laws and regulations however

it is possible that future environmental legislation may be enacted or current environmental legislation may be interpreted to create

an environmental liability with respect to our facilities operations or product See further discussion on our business risks

associated with environmental legislation under the risk titled We are subject to environmental laws and regulations that
expose

us to number of risks and could result in sign fflcant liabilities and costs within Item 1A Risk Factors of this Form 10-K

INTELLECTUAL PROPERTY

We maintain program of seeking patent protection for our technologies when we believe it is commercially appropriate As of

March 31 2012 we had approximately 570 worldwide patents in force expiring between calendar years 2012 and 2035

We intend to continue to seek patents on our inventions when commercially appropriate Our success will depend in part on our

ability to obtain patents and preserve other intellectual property rights covering the design and operation of our products See

further discussion on our business risks associated with our intellectual property under the risk titled Our intellectual property

rights could be infringed on by others and we may infringe on the intellectual property rights of others resulting in claims or

lawsuits Even we prevail claims and lawsuits are costly and time consuming to pursue or defend and may divert managements

time from our business within Item 1A Risk Factors of this Form 10-K

We own trademark registrations in the U.S and number of other countries with respect to the Plantronics and Clarity trademarks

as well as the names of many of our products and product features We currently have U.S and foreign trademark applications

pending in connection with certain new products and product features We also attempt to protect our trade secrets and other

proprietary information through comprehensive security measures including agreements with customers and suppliers and

proprietary information agreements with employees and consultants We may seek copyright protection where we believe it is

applicable We OWfl number of domain name registrations and intend to seek more as appropriate There can be no assurance

that our existing or future copyright registrations trademarks trade secrets or domain names will be of sufficient scope or strength

or provide meaningful protection or any commercial advantage to us



EMPLOYEES

On March 31 2012 we employed approximately 3100 people worldwide including approximately 2100 employees at our

manufacturing facility in Tijuana Mexico To our knowledge no employees are currently covered by collective bargaining

agreements

EXECUTIVE OFFICERS OF THE REGISTRANT

Set forth in the table below is certain information regarding the executive team of Plantronics

NAME AGE POSITLON

Ken Kannappan 52 President and Chief Executive Officer

Senior Vice President Finance and Administration and Chiel Financial

Barbara Scherer 56 Officer

Senior Vice President Engineering and Development and Chief Technology

Joe Burton 47 Officer

Don Houston 57 Senior Vice President Sales

Barry Margerum 60 Chief Strategy Officer

Marilyn Mersereau 58 Senior Vice President Marketing and Chief Marketing Officer

Rence Niemi 47 Senior Vice President Communication Solutions

Carsten Trads 56 President Clarity Di ision

Philip Vanhoutte 56 Managing Director Europe Middle East Africa

Patricia Wadors 47 Senior Vice President Human Resources

Larry Wuerz 54 Senior Vice President Worldwide Operations

Executive is also considered an Executive Officer as defined under Regulation S-K Item 401b

Mr Kannappan joined Plantronics in 1995 as Vice President of Sales and was promoted to various positions prior to being named

President and ChiefOperating Officer in March 1998 In January 1999 he was promoted to ChiefExecutive Officer and has been

member of our Board of Directors since 1999 Prior to joining Plantronics Mr Kannappan served as Senior Vice President of

Investment Banking for Kidder Peabody Co Incorporated where he was employed from 1985 to 1995 Mr Kannappan

currently serves on the Board of Directors at Mattson Technology Inc supplier of advanced process equipment for the

semiconductor industry Mr Kannappan has Bachelor ofArts degree in Economics from Yale University and Master ofBusiness

Administration from Stanford University

Ms Scherer joined Plantronics in 1997 as Vice President of Finance Administration and Chief Financial Officer In 1998 Ms
Scherer was promoted to Senior Vice President of Finance Administration and Chief Financial Officer Prior to joining

Plantronics Ms Scherer held various executive management positions in the data storage industry principally with Micropolis

Corporation She also performed strategic planning with the Boston Consulting Group and was member of the corporate finance

team at ARCO In September 2004 Ms Scherer joined the Board of Directors of Keithley Instruments test and measurement

company on which she served until the company was acquired in December 2010 In August 2011 Ms Scherer was elected to

the Board of Directors of Netgear Inc global networking company that delivers innovative products to consumers businesses

and service providers Ms Scherer has Bachelor degrees in Economics and Environmental Studies from the University of

California Santa Barbara and received Master ofBusiness Administration from the Yale School of Organization and Management

Mr Burton joined Plantronics in 2011 as Chief Technology Officer and Senior Vice President of Engineering and Development

Prior to joining Plantronics Mr Burton held various executive management engineering leadership strategy and architecture-

level positions From October 2010 to May 2011 Mr Burton was employed by Polycom Inc global provider of unified

communications solutions for telepresence video and voice most recently as Executive Vice President Chief Strategy and

Technology Officer and for period of time as General Manager Service Provider concurrently with his technology leadership

role From 2001 to 2010 Mr Burton was employed by Cisco Systems Inc global provider of networking equipment and

served in various roles with increasing responsibility including Vice President and Chief Technology Officer for Unified

Communications and Vice President SaaS Platform Engineering Collaboration Software Group He holds Bachelor of Science

degree in Computer Information Systems from Excelsior College formerly Regents College and attended the Stanford Executive

Program



Mr Houston joined Plantronics in 1996 as Vice President of Sales and was promoted to Senior Vice President of Sales in 1998

From 1995 through 1996 Mr Houston served as Vice President ofWorldwide Sales for Proxima Corporation designer developer

manufacturer and marketer of multi-media projection products From 1985 to 1995 Mr Houston held various management

positions at Calcomp Inc company engaged in the business of manufacturing computer peripherals for the CAD and graphic

market Prior to 1985 Mr Houston held various sales and marketing management positions with IBM Corporation Mr Houston

graduated from the University of Arizona with Bachelor of Science degree in Business/Marketing

Mr Margerum joined Plantronics in 1994 as Vice President of Marketing and was promoted in 1996 to President and General

Manager of the Computer and Mobile Systems Group In 1997 he left Plantronics to become President and CEO of Euphonix

Inc public company in the high-end audio equipment space In 2000 he re-joined Plantronics and in 2004 he became Vice

President of Strategy and Business Development and in 2008 he was named Chief Strategy Officer Prior to joining Plantronics

from 1989 to 1994 Mr Margerum was CEO of MITEM Corporation middleware software company From 1980 to 1989 he

held variety of marketing and sales positions including Vice President of Marketing for GRiD Systems Corporation laptop

computer manufacturer Mr Margerum also serves on the Board of Directors of MITEM Corporation Mr Margerum holds

Bachelor of Science in Engineering from Princeton University and Master of Business Administration from Stanford University

Ms Mersereaujoined Plantronics in April 2012 as Senior Vice President Marketing and Chief Marketing Officer Prior to joining

Plantronics from November2011 to February 2012 Ms Mersereau served as ChiefMarketing Officer and Senior Vice President

of C3 Energy Network provider of
energy management software solutions From 2002 to 2011 at Cisco Systems Inc global

provider of networking equipment Ms Mersereau served in various roles of increasing responsibility including Senior Vice

President of Corporate Marketing Earlier in her career Ms Mersereau served in various senior marketing roles at IBM Coca-

Cola Wendys and Burger King International Ms Mersereau holds Bachelor of Arts degree from the University of Western

Ontario

Ms Niemi joined Plantronics in 2005 as Vice President and General Manager Mobile and Entertainment In 2009 she was

promoted to Senior Vice President Communications Solutions Prior to joining Plantronics Ms Niemi held senior positions with

companies such as Visto Corporation Mobilesys Inc Xircom and NEC Technologies and was most recently at Danger Inc Ms
Niemi graduated from Santa Clara University with Bachelor of Science degree in Electrical Engineering She also earned

certificate in General Management for High Technology from Stanford Universitys IEEE Joint Program

Mr Trads joined Clarity formerly Walker-Ameriphone in 2003 as President Prior to joining Plantronics from 1994 to 1998

Mr Trads served as Senior Vice President at GN Resound From 1998 to 2003 Mr Trads served as President of GN Resounds

North American operation From 1991 to 1994 Mr Trads was Vice President of Sales and Marketing for Dancall Radio A/S

manufacturer of cell phones and cordless phones Mr Trads holds degree in Business Administration and Management from

the Copenhagen Business School in Denmark

Mr Vanhoutte joined Plantronics in 2003 as Managing Director of Europe Middle East and Africa EMEA Effective for

fiscal year 2013 Mr Vanhoutte will serve as Managing Director of Europe and Africa Prior to joining Plantronics from 2001 to

2003 Mr Vanhoutte served as Corporate Vice President of Marketing at Sony Ericsson Mobile Communications In 2001 he

served as Vice President of Strategic Market Development at Ericssons Personal Communications Division From 1998 until

2000 he served as Senior Vice President of Products Marketing and Sales at MCI WorldComs International Division in

London Mr Vanhoutte held various management positions at Dell Computer Corporation and Nokia Data which was merged

into Fujitsu-ICL Systems Inc Mr Vanhoutte studied Applied Economics and Engineering at the University of Leuven Belgium

Ms Wadors joined Plantronics in 2010 as Senior Vice President of Human Resources and Facilities Prior to joining Plantronics

Ms Wadors worked at Yahoo Inc where she served as Senior Vice President of Total Rewards Systems and Mergers and

Acquisitions Human Resources from 2009 to 2010 and as Senior Vice President of World Wide Business Partners Human

Resources from 2007 to 2009 Ms Wadors has held various human resource management positions with Align Technology Inc

Applied Materials Inc Merck Co Inc and Viacom Inc Ms Wadors graduated from Ramapo College with Bachelor of

Science degree in Business Administration with focus in Human Resource Management

Mr Wuerz joined Plantronics in 2007 as Senior Vice President of Worldwide Operations Prior to Plantronics Mr Wuerz spent

28
years at Hewlett-Packard Company HP where he held several senior positions Most recently Mr Wuerz was the Worldwide

Vice President of Operations and Supply Chain for the Desktop Personal Computer organization including consumer commercial

and workstation PCs Prior to this role Mr Wuerz held the same title for HPs Consumer Desktop Personal Computer

organization In addition to Mr Wuerzs operations roles at HP he also held senior positions in other functional areas including

Research and Development and Human Resources Mr Wuerz holds Bachelor of Science degree in Electrical Engineering from

the University of Missouri Rolla and Master of Science in Electrical Engineering degree from Stanford University
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Executive officers serve at the discretion of the Board of Directors There are no family relationships between any of the directors

and executive officers of Plantronics
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ITEM 1A RISK FACTORS

Investors in our stock should carefully consider the following risk factors in connection with any investment in our stock Our

stock price will reflect the performance of our business relative to among other things our competition expectations of securities

analysts or investors and general economic market conditions and industry conditions Our business financial condition and

results of operations could be materially adversely affected if any of the following risks occur Accordingly the trading price of

our stock could decline and investors could lose all or part of their investment

Adverse or uncertain economic conditions may materially adversely affect the Company

Global economic concerns such as the recurrence of recession on regional or global basis have increased uncertainty and

unpredictability for our business and added risk to our future outlook global economic downturn downturn in the U.S or

more severe downturn in Europe whether short-term or prolonged could result in reductions in sales of our products longer sales

cycles slower adoption of new technologies increased price competition and customer and supplier bankruptcies

Financial institutions continue to experience significant market pressure and increasing regulatory scrutiny most recently in

connection with lenders exposure to the sovereign debt of countries like Greece Italy and Spain As result of the pressure and

regulatory scrutiny lenders may be more likely to further consolidate cease to do business or be required to meet increased

compulsory capitalization thresholds any of which could result in tightening of the credit markets low level of liquidity in

many financial markets and increased volatility in fixed income credit currency and equity markets There could be number

of negative effects on our business including impaired credit availability and increased financial instability of our customers

suppliers and distributors and other sales channel sources Any of these events could harm our business results of operations and

financial condition

Uncertainty regarding future economic conditions also makes it more challenging for us to forecast operating results make business

decisions and identify the risks that may affect our business sources and uses of cash financial condition and results of operations

Further fluctuations in foreign currency exchange rates may impact our revenues and profitability because we report our financial

statements in U.S Dollars USD whereas significant portion of our sales to customers are transacted in other currencies

particularly the Euro and the Great Britain Pound GBP We hedge portion of our Euro and GBP forecasted revenue exposure

for the future twelve month period We can offer no assurance that such strategies will be effective in minimizing our exposure

If the Euro and GBP fall against the USD our revenues gross profit and profitability in the future could be negatively affected

See also our risk titled We are exposed to fluctuations inforeign currency exchange rates which may adversely affect our revenues

gross profit and profitability

Our operating results are difficult to predict and fluctuations may cause volatility in the trading price of our common stock

Given the nature of the markets in which we compete our revenues and profitability are difficult to predict for many reasons

including the following

Our operating results are highly dependent on the volume and timing of orders received during the quarter Customers

generally order on an as-needed basis and we typically do not obtain firm long-term purchase commitments from

our customers making forecasting difficult As result our revenues in any quarter depend primarily on orders

booked and shipped in that quarter

We incur large portion of our costs in advance of sales orders because we must plan research and production order

components and enter into development incur sales and marketing expenditures and other operating commitments

prior to obtaining firm commitments from our customers In the event our inventories for one or more products

exceed demand the risk of future inventory write-downs increases Conversely in the event we have inadequate

inventory to timely meet the demand for particular products we may miss significant revenue opportunities or incur

significant expenses such as air freight costs for expediting shipments and other negative variances in our

manufacturing processes as we attempt to make up for the shortfall When significant portion of our revenue is

derived from new products forecasting appropriate volumes of production is even more difficult

Fluctuations in our operating results including the failure to meet our expectations or the expectations of financial analysts may

cause volatility including material decreases in the trading price of our common stock
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The success of our business depends heavily on our ability to efftctively market our UCproducts and our business could be

materially adversely affected ifmarkets do not develop as we expect

We compete in the business market for the sale of our office and contact center products We believe that our greatest long-term

opportunity for profit growth is in the UC office market and our foremost strategic objective for this segment is to increase headset

adoption UC is the integration of voice and video-based communications systems enhanced with software applications and

Internet Protocol IP networks It may include the integration or consolidation of devices and media associated with variety

of business workflows and applications including e-mail instant messaging presence audio video and web conferencing and

unified messaging UC seeks to provide seamless connectivity and user experience for enterprise workers regardless of their

location and environment improving overall business efficiency and providing more effective collaboration among an increasingly

distributed workforce We continue to invest in the development of new products and to enhance existing products to be more

appealing in functionality and design for the UC market We also target certain vertical segments to increase sales We continue

to believe that the implementation of UC technologies by large corporations will be significant long-term driver of enterprise

headset adoption and as result key long-term driver of revenue and product growth However we can give no assurance that

significant growth in UC will occur or that we will be able to take advantage of any growth that does occur

Our ability to realize our UC plans and to achieve the financial results projected to arise from UC adoption could be adversely

affected by number of factors including

The risk that as UC becomes more widely adopted competitors will offer solutions that will effectively commoditize

our headsets which in turn will reduce the sales prices for our headsets

Our plans are dependent upon the market success of major platform providers such as Microsoft Corporation Cisco

Systems Inc Avaya Inc Alcatel-Lucent and IBM and we have limited ability to influence such providers with respect

to the functionality of their platforms their rate of deployment and their willingness to integrate their platforms with our

solutions

The development of UC solutions is technically complex and this may delay or obstruct our ability to introduce solutions

that are cost effective feature-rich stable and attractive to our customers on timely basis

Our development of UC solutions is dependent on our ability to implement and execute new and different processes in

connection with the design development and manufacturing of complex electronic systems comprised of hardware

firmware and software that must work in wide variety of environments and multiple variations which may in some

instances increase the risk of development delays or errors and require the hiring of new personnel and/or third party

contractors

Because UC offerings involve complex integration of hardware and software with UC infrastructure our sales model

and expertise will need to continue to evolve If we fail to anticipate or effectively implement changes in our sales model

or channel our selling techniques and efforts at the primaryUC decision makers within enterprises our ability to maintain

and grow our share of the UC market may be adversely impacted

As UC becomes more widely adopted we anticipate that competition for market share will increase and some competitors

may have superior technical and economic resources

UC solutions may not be adopted with the breadth and speed in the marketplace that we currently anticipate

UC may evolve rapidly and unpredictably and our ability to adapt to those changes and future requirements may impact

our profitability in this market and our overall margins

Because the major providers ofUC software utilize complex and proprietary platforms in which our UC products will be integrated

it will be necessary for us to expand our technical support capabilities This expansion will result in additional expenses to hire

and train the personnel and develop the infrastructure necessary to adequately serve our UC customers Our support expenditures

may substantially increase over time as these platforms evolve and as UC becomes more commonly adopted

If these investments do not generate incremental revenue our business could be materially adversely affected
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The failure of our suppliers to provide quality components or services in timely manner could adversely affect our results of

operations

Our growth and ability to meet customer demand depends in part on our ability to timely obtain raw materials components sub-

assemblies and products from our suppliers We buy raw materials components and sub-assemblies from variety of suppliers

and assemble them into finished products We also have certain of our components and products manufactured for us by third

party suppliers The cost quality and availability of such goods are essential to the successful production and sale of our products

Obtaining raw materials components sub-assemblies and finished products entails various risks including the following

Rapid increases in production levels to meet unanticipated demand for our products could result in higher costs for

components and sub-assemblies increased expenditures for freight to expedite delivery of required materials and higher

overtime costs and other expenses These higher expenditures could reduce our profit margins Further if production

is increased rapidly there may be decreased manufacturing yields which may also reduce our margins

We obtain certain raw materials sub-assemblies components and products from single suppliers including majority

ofourBluetooth products from GoerTek Inc Alternate sources for these items may not be readily available or at acceptable

prices Any failure of GoerTek or our other suppliers to remain in business provide us with the quantity of components

or products that we need or purchase the raw materials subcomponents and parts required to produce and provide to us

the components or products we need could materially adversely affect our business financial condition and results of

operations

Although we generally use standard raw materials parts and components for our products the high development costs

associated with existing and emerging wireless and other technologies may require us to work with single source of

silicon chips chip-sets or other components or materials components or materials on any particular product We or

any of our suppliers of components or materials may experience challenges in designing developing and manufacturing

components or materials using these new technologies which could affect our ability to meet market schedules Our

components or materials suppliers may decide for commercial reasons to discontinue components or materials that we

have designed into our products or may cease doing business completely due to adverse economic conditions or otherwise

Due to our dependence on single suppliers for certain components or materials we could experience higher prices

delay in development of the components or materials be forced to redesign or end of life products make large last-time

buys which are held in inventory for extended periods of time or be unable to meet customer demand for these products

If this occurs our business financial condition and results of operations could be materially adversely affected as result

of these factors

Because of the lead times required to obtain certain raw materials sub-assemblies components and products from certain

suppliers we may not be able to react quickly to changes in demand potentially resulting in either excess inventories of

such goods or materials sub-assemblies components and product shortages Lead times are particularly long on silicon-

based components incorporating radio frequency and digital signal processing technologies and such components make

up an increasingly larger portion of our product costs In particular many consumer product orders have shorter lead

times than the component lead times making it increasingly necessary to carry more inventory in anticipation of those

orders which may not materialize Failure to synchronize the timing of purchases of raw materials sub-assemblies

components and products to meet demand could increase our inventories and/or decrease our revenues and could materially

adversely affect our business financial condition and results of operations

We buy most of our raw materials components and subassemblies on purchase order basis and do not have long-term

commitments from our suppliers as to price or supply Prices for many commodities are rising and are increasing our

costs Additionally if our suppliers experience increased demand or shortages it could affect the timeliness of deliveries

to us Any such shortages or further increases in prices could materially adversely affect our business financial condition

and results of operations

As part of the Dodd-Frank Wall Street Reform and Consumer Protection Act the U.S Securities and Exchange

Commission SEC has proposed disclosure requirements regarding the use of certain minerals known as conflict

minerals which are mined from the Democratic Republic of Congo and adjoining countries as well as procedures

regarding manufacturers efforts to prevent the sourcing of such minerals and metals produced from those minerals

The implementation of these requirements could affect the sourcing and availability of metals used in the manufacture

of limited number of raw material parts contained in our products For example the implementation of these disclosure

requirements may decrease the number of suppliers capable of supplying our needs for certain metals thereby negatively

affecting our ability to obtain products in sufficient quantities or at competitive prices Our material sourcing is broad

based and multi-tiered and we may not be able to conclusively verify the origins for all metals used in our products
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If we do not match production to demand we may lose business or our gross margins could be materially adversely affected

Our industry is characterized by technological changes frequent new product introductions short-term customer commitments

and changes in demand We determine production levels based on our forecasts of demand for our products Actual demand for

our products depends on many factors which makes it difficult to forecast In view of the uncertainties inherent in the recovery

from the global recession including the pace and scale of the recovery it is particularly difficult to make accurate forecasts in this

business environment Significant unanticipated fluctuations in product supply or demand could cause operating problems For

example if forecasted demand does not develop we could have excess inventory and capacity We have experienced differences

between our actual and our forecasted demand in the past and expect differences to arise in the future

Some of our products utilize long-lead time parts which are available from limited set of vendors The combined effects of

variability of demand among our customer base with significant long-lead time of single sourced materials has in the past contributed

to significant inventory write-downs particularly in inventory for consumer products For 0CC products long life-cycles

periodically necessitate last-time buys of raw materials that may be used over the course of several years We routinely review

inventory for usage potential including fulfillment of customer warranty obligations and spare part requirements and we write

down to market value the excess and obsolete inventory which may have an adverse effect on our results of operations

From time to time we or our competitors may announce new products capabilities or technologies that may replace or shorten

the life cycles of our products or cause customers to defer or stop purchasing our products until new products become available

Additionally the announcement of new products may incite customers to increase purchases of successful legacy products as part

of last time buy strategy thereby increasing sales in the short-term while decreasing future sales by delaying consumer adoption

of new products These inherent risks transitioning to new products increase the difficulty of accurately forecasting demand for

discontinued products as well as demand and acceptance for new products Accordingly we must effectively manage inventory

levels to have an adequate supply of the new product and avoid retention of excess legacy product however we must also

concurrently maintain sufficient levels of older product inventory to support continued sales during the transition Our failure to

effectively manage transitions from old products to new could result in inventory obsolescence and/or loss ofrevenue and associated

gross profit which may further result in one or more material adverse effect on our revenues and profitability

Over-forecast of demand could result in higher inventories of finished products components and sub-assemblies In addition

because our retail customers have pronounced seasonality we must build inventory well in advance of the December quarter in

order to stock up for the anticipated future demand If we are unable to sell these inventories we would have to write off some

or all of our inventories of excess products and unusable components and sub-assemblies Conversely if we are unable to deliver

products on time to meet the market window of our retail customers we will lose opportunities to increase revenues and profits

we may incur penalties for late delivery and we may be unable to later sell the excess inventory

Any of the foregoing problems could materially and adversely affect our business financial condition and results of operations

We have strong competitors and expect to face additional competition in the future If we are unable to compete effectively

our results of operations may be adversely affected

All of our markets are intensely competitive We could face
pressure on our average selling prices competition on sales terms

and conditions or competition with respect to performance technical and feature enhancements from our competitors Also

aggressive industry pricing practices may result in downward
pressure on margins

Currently our single largest competitor is GN Store Nord A/S GN Danish telecommunications conglomerate with whom
we experience price competition in the business markets Motorola is significant competitor in the consumer headset market

primarily in the mobile Bluetooth market and has brand name that is
very well known and supported with significant marketing

investments Motorola also benefits from the ability to bundle other offerings with its headsets We are also experiencing

competition from other consumer electronics companies that currently manufacture and sell mobile phones or computer peripheral

equipment These competitors generally are larger offer broader product lines bundle or integrate with other products

communications headset tops and bases manufactured by them or others offer products containing bases that are incompatible

with our headset tops and have substantially greater financial marketing and other resources
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Competitors in audio devices vary by product line The most competitive product line is headsets for cell phones where we compete

with Motorola Nokia Aliphs Jawbone brand BlueAnt Wireless Samsung GNs Jabra brand Bose and Sony Ericsson among

many others Many of these competitors have substantially greater resources than us and each of them has established market

positions in this business In the UC and office and contact center markets the largest competitors are GN Logitech and Sennheiser

Communications For the entertainment and computer audio market our primary competitors are Logitech and Sennheiser Our

product markets are intensely competitive and market leadership changes frequently as result of new products designs and

pricing We are facing additional competition from companies principally located in the Asia Pacific region which offer very

low cost headset products including products that are modeled on or are direct copies of our products These new competitors are

offering very low cost products which result in pricing pressure in the market If market prices are substantially reduced by new

entrants into the headset market our business financial condition or results of operations could be materially adversely affected

If we do not distinguish our products particularly our retail products through distinctive technologically advanced features and

design as well as continue to build and strengthen our brand recognition our products may become commoditized and our business

could be harmed If we do not otherwise compete effectively demand for our products could decline our revenues and gross

margins could decrease we could lose market share and our earnings could decline

We also compete in the consumer market for the sale of our mobile gaming and computer audio and Clarity products The

consumer market is characterized by relatively rapid product obsolescence and we are at risk if we do not have the right products

available at the right time to meet consumer needs In addition some of our competitors have significant brand recognition and

we are experiencing more price-based competition which can result in significant losses and excess inventory

If we are unable to stimulate growth in our business or if our costs to stimulate demand do not generate incremental profit

our business financial condition results of operations and cash flows could suffer In addition failure to effectively market our

products to customers could lead to lower and more volatile revenue and earnings excess inventory and the inability to recover

the associated development costs any of which could also have material adverse effect on our business financial condition

results of operations and cash flows

Prices of certain raw materials components semiconductors and sub-assemblies may rise depending upon global market

conditions

We have experienced volatility in costs from our suppliers particularly in light of the price fluctuations of oil gold copper
and

other commodities semiconductors and other components and products in the U.S and around the world We may continue to

experience volatility which could negatively affect our profitability or market share If we are unable to pass cost increases on

to our customers or to achieve operating efficiencies that offset these increases our business financial condition and results of

operations may be materially and adversely affected

We depend on original design manufacturers and contract manufacturers who may not have adequate capacity to fulfill our

needs or may not meet our quality and delivery objectives which could have an adverse effect on our business

Original design manufacturers and contract manufacturers produce key portions of our product lines for us including for example

GoerTek Inc which manufacturers the majority of our Bluetooth products Our reliance on these original design manufacturers

and contract manufacturers involves significant risks including reduced control over quality and logistics management the potential

lack of adequate capacity and timely deliveries and unanticipated or inconveniently timed loss of services Financial instability

of our manufacturers or contractors resulting from the global recession or otherwise could result in our having to find new suppliers

which could increase our costs and delay our product deliveries These manufacturers and contractors may also choose to

discontinue manufacturing our products for variety of reasons Consequently if one or more original design manufacturers or

contract manufacturers is unable or unwilling to meet our demand delivery or price requirements our business and operating

results in all or portion of our product lines could be severely and materially affected in the event it is difficult costly or time

consuming to identify and ramp-up alternative manufacturers
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Our consumer business is volatile and failure to compete successfully in this business may have an adverse effect on our

financial condition

Our consumer business which consists primarily of Bluetooth headsets and computer and gaming headsets is highly competitive

and presents many significant manufacturing marketing and operational risks and uncertainties The risks include the following

the market for mono Bluetooth headsets appears to be shrinking as evidenced by continuing declines in retail sales in the

U.S at least partially attributable to increasing integration of Bluetooth systems into automobiles

reductions in the number of key suppliers participating in the Bluetooth market thereby reducing our sourcing options

and potentially increasing our costs at time when our ability to offset higher costs with corresponding product price

increases is limited

difficulties retaining or obtaining shelf space for consumer products in our sales channel particularly with large retailers

as the market for mono Bluetooth headsets continues to contract

the varying pace and scale of global economic recovery creates uncertainty and unpredictability about the demand for

consumer products

our ability to forecast trends and thereafter timely meet the market windows for consumer products particularly as it

relates to our dependence on third parties to supply key components many of which have longer lead times than

commitments from some of our customers

difficulties achieving or maintaining sufficient gross margin and uncertainties in the forecasting of demand for the variety

of Bluetooth headsets computer and gaming headsets and new products generally within this category for which relevant

data is incomplete or unavailable

our focus on UC products may weaken our competitive position and

competition may increase more than we expect and result in product pricing pressures

Our business will be materially adversely affected if we are unable to develop manufacture and market new products in

response to changing customer requirements and new technologies

The market for our products is characterized by rapidly changing technology evolving industry standards short product life cycles

and frequent new product introductions As result we must continually introduce new products and technologies and enhance

existing products in order to remain competitive

The technology used in our products is evolving more rapidly now than it has historically and we anticipate that this trend will

continue Historically the technology used in lightweight communications headsets evolved slowly New products primarily

offered stylistic changes and quality improvements rather than significant new technologies Our increasing reliance and focus

on the UC market has resulted in growing portion of our products that integrate significant new technology In addition our

increasing participation in the consumer market requires us to rapidly and frequently adopt new technology and thus our consumer

products experience shorter lifecycles We believe this is particularly true for our newer emerging technology products in the

mobile computer residential and certain parts of the office markets In particular we anticipate trend towards more integrated

solutions that combine audio video and software functionality while historically our focus was limited to audio products

Office phones have begun to incorporate Bluetooth functionality which has opened the market to consumer Bluetooth headsets

and reduced the demand for our traditional office telephony headsets and adapters as well as impacting potential revenues from

our own wireless headset systems resulting in lost revenue lower margins or both Should sales and margins on our traditional

cordless products decline and we are unable to successfully design develop and market alternatives at historically comparable

margins our revenue and profits may decrease

In addition innovative technologies such as UC have moved the platform for certain of our products from our customers closed

proprietary systems to open platforms such as the PC In turn the PC has become more open as result of technologies such as

cloud computing and trends toward more open source software code development As result we are exposed to the risk that

current and potential competitors could enter our markets and commoditize our products by offering similarproducts
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The success of our products depends on several factors including our ability to

anticipate technology and market trends

develop innovative new products and enhancements on timely basis

distinguish our products from those of our competitors

create industrial designs that appeal to our customers and end-users

manufacture and deliver high-quality products in sufficient volumes and acceptable margins and

price our products competitively

If we are unable to develop manufacture market and introduce enhanced or new products in timely manner in response to

changing market conditions or customer requirements including changing fashion trends and styles it will materially adversely

affect our business financial condition and results of operations Furthermore as we develop new generations of products more

quickly we expect that the pace of product obsolescence will increase concurrently The disposition of inventories of excess or

obsolete products may result in reductions to our operating margins and materially adversely affect our earnings and results of

operations

We have sign jflcant foreign manufacturing operations and rely on thirdparty manufacturers located outside the United States

and significant amount of our revenues are generated internationally which subjects our business to risks of international

operations

We have manufacturing facility in Tijuana Mexico We also have suppliers and other vendors throughout Asia including

GoerTek Inc located in Weifang China which is the manufacturer of the majority of our Bluetooth products We also generate

significant amount of our revenues from foreign customers

The types of risks faced in connection with international operations and sales include among others

fluctuations in foreign currency exchange rates

cultural differences in the conduct of business

greater difficulty in accounts receivable collection and longer collection periods

the impact of recessionary volatile or adverse global economic conditions

reduced protection for intellectual property rights in some countries

unexpected changes in regulatory requirements

tariffs and other trade barriers

political conditions health epidemics civil unrest or criminal activities within each country

the management and operation of an enterprise spread over various countries

the burden and administrative costs of complying with wide variety of foreign laws and regulations

currency restrictions and

compliance with anti-bribery laws including without limitation compliance with the Foreign Corrupt Practices Act and

the United Kingdoms Bribery Act

The above-listed and other inherent risks of international operations could materially adversely affect our business financial

condition and results of operations

We are exposed to fluctuations inforeign currency exchange rates which may adversely affect our revenues gross profit and

profitability

Fluctuations in foreign currency exchange rates impact our revenues and profitability because we report our financial statements

in USD whereas significant portion of our sales to customers are transacted in other currencies particularly the Euro and the

GBP Furthermore fluctuations in foreign currency rates impact our global pricing strategy resulting in our lowering or raising

selling prices in one or more currencies in order to avoid disparity with USD prices and to respond to currency-driven competitive

pricing actions We also have significant manufacturing operations in Mexico and fluctuations in the Mexican Peso exchange rate

can impact our gross profit and profitability Additionally large majority of our suppliers are located internationally principally

in Asia Accordingly volatile or sustained increases or decreases in exchange rates of Asian currencies may result in increased

costs or reductions in the number of qualified suppliers

Currency excharLge rates are volatile and while we hedge our major exposures changes in exchange rates in the future may still

have negative impact on our financial results Among the factors that may affect currency values are trade balances the level

of short-term interest rates differences in relative values of similar assets in different currencies long-term opportunities for

investment and capital appreciation and political developments
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We hedge portion of our Euro and GBP forecasted revenue exposures
for the future 12 month period In addition we hedge

portion of our Mexican Peso forecasted cost of revenues Although we have employed these hedging techniques to minimize

these risks we can offer no assurance that such strategies will be effective If the Euro and GBP fall against the USD our revenues

gross profit and profitability in the future could be negatively affected

We also have foreign currency forward contracts denominated in Euros GBP and Australian Dollars which hedge against portion

of our foreign-currency denominated assets and liabilities Our foreign currency forward contracts reduce but do not eliminate

the impact of currency exchange rate movements For example we do not execute forward contracts in all currencies in which

we conduct business

We sell our products through various channels of distribution that can be volatile and failure to establish and maintain

successful relationships with our channelpartners could materially adversely afftct our businessfinancial condition or results

of operations In addition bankruptcies or financial difficulties of our customers may impact our business

We sell substantially all of our products to end users through distributors retailers OEMs and telephony service providers

Effectively managing these relationships and avoiding channel conflicts can be difficult and time-consuming Our existing

relationships with these parties are not exclusive and can be terminated by us or them without cause In the future we may not

be able to retain or attract sufficient number of qualified distributors retailers OEMs and telephony service providers These

customers also sell or may sell products offered by our competitors To the extent that our competitors offer these customers more

favorable terms or more compelling products such customers may decline to carry de-emphasize or discontinue carrying our

products Further such customers may not recommend or may stop recommending our products In the future our OEMs or

potential OEMs may elect to manufacture their own products that are similar to those we currently sell to them The inability to

establish or maintain successful relationships with distributors OEMs retailers and telephony service providers or to expand our

distribution channels could materially adversely affect our business financial condition or results of operations We have

experienced the bankruptcy ofcertain customers for example in fiscal year 2012 the bankruptcy ofone ofour customers negatively

impacted our operating income by $1.2 million It is not possible to predict whether additional bankruptcies may occur

As result of the evolution of our consumer business our customer mix is changing and certain retailers OEMs and wireless

carriers are more significant This reliance on certain large channel partners could increase the volatility of our revenues and

earnings In particular we have several large customers whose order patterns are difficult to predict Offers and promotions by

these customers may result in significant fluctuations of their purchasing activities over time If we are unable to anticipate the

purchase requirements of these customers our revenues may be adversely affected or we may be exposed to large volumes of

inventory that cannot be resold to other customers

Our corporate tax rate may increase which could adversely impact our cash flowfinancial condition and resulis of operations

We have significant operations in various tax jurisdictions throughout the world and substantial portion of our taxable income

has been generated historically in jurisdictions outside of the U.S Currently some of our operations are taxed at rates substantially

lower than U.S tax rates If our income in these lower tax jurisdictions were no longer to qualify for these lower tax rates the

applicable tax laws were rescinded or changed or the mix of our earnings shifts from lower rate jurisdictions to higher rate

jurisdictions our operating results could be materially adversely affected If U.S or other foreign tax authorities change applicable

tax laws or successfully challenge the manner in which our profits are currently recognized our overall taxes could increase and

our business cash flow financial condition and results of operations could be materially adversely affected

Our Board of Directors has authorized the repurchase of shares of our common stock to enhance stockholder value and may
do so again in the future Stock repurchases may not result in enhanced stockholder value may not prove to be the best use

of our cash resources and may require us to draw additionalfunds on our existing credit agreement

On March 2012 we announced the completion of 7000000 share repurchase program initially authorized by our Board of

Directors in May 2011 We further announced that our Board of Directors had authorized an additional 1000000 share repurchase

program There can be no assurance that our stock repurchase programs will have beneficial impact on our stock price or if our

Board of Directors will authorize additional stock repurchase programs in the future Additionally the timing of our stock

repurchases varies with fluctuations in the trading price of our common stock such that at any particular time our domestic cash

flow from operations has been and may be again in the future insufficient to fully cover our stock repurchases and support our

working capital needs In May 2011 we entered into credit agreement Credit Agreement with Wells Fargo Bank National

Association which provides for $100 million unsecured revolving credit facility We have previously drawn funds and expect

to continue drawing funds under the Credit Agreement from time to time which amounts bear interest Moreover the Credit

Agreement contains affirmative and negative covenants with which we must comply These restrictions apply regardless ofwhether

any loans are outstanding and could adversely impact how we operate our business
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We are subject to environmental laws and regulations that expose us to number of risks and could result in significant

liabilities and costs

There are multiple initiatives in several jurisdictions regarding the removal of certain potential environmentally sensitive materials

from our products to comply with the European Union EU and other Directives on the Restrictions of the use of Certain

Hazardous Substances in Electrical and Electronic Equipment R0HS and on Waste Electrical and Electronic Equipment

WEEE In certain jurisdictions the RoHS legislation was enacted as of July 2006 however other jurisdictions have delayed

implementation If unusual occurrences arise or we are wrong in our assessment of what it will take to fully comply with the

RoHS and WEEE directives there is risk that we will not be able to comply with the legislation as passed by the EU member

states or other global jurisdictions Moreover if additional new or existing environmental laws or regulations in the U.S Europe

or other jurisdictions are enacted or amended we may be required to modify some or all of our products or replace one or more

components in those products which if such modifications are possible may be time-consuming expensive to implement and

decrease end-user demand as result of increased price If any of the foregoing were to happen our ability to sell one or more of

our products may be limited or prohibited causing material negative effect on our financial results

We are subject to various federal state local and foreign environmental laws and regulations on global basis including those

governing the use discharge and disposal of hazardous substances in the ordinary course of our manufacturing process Although

we believe that our current manufacturing operations comply in all material respects with applicable environmental laws and

regulations it is possible that future environmental legislation may be enacted or current environmental legislation may be

interpreted in any given country to create environmental liability with respect to our facilities operations or products To the

extent that we incur claims for environmental matters exceeding reserves or insurance for environmental liability our operating

results could be negatively impacted

Our intellectual property rights could be infringed on by others and we may infringe on the intellectual property rights of

others resulting in claims or lawsuits Even if we prevail claims and lawsuits are costly and time consuming to pursue or

defend and may divert managements time from our business

Our success depends in part on our ability to protect our copyrights patents trademarks trade dress trade secrets and other

intellectual property including our rights to certain domain names We relyprimarily on combination ofnondisclosure agreements

and other contractual provisions as well as patent trademark trade secret and copyright laws to protect our proprietary rights

Effective trademark patent copyright and trade secret protection may not be available in every country in which our products

and media properties are distributed to customers The
process

of seeking intellectual property protection can be lengthy and

expensive Patents may not be issued in
response to our applications and any patents that may be issued may be invalidated

circumvented or challenged by others If we are required to enforce our intellectual property or other proprietary rights through

litigation the costs and diversion of managements attention could be substantial In addition the rights granted under any

intellectual property may not provide us competitive advantages or be adequate to safeguard and maintain our proprietary rights

Moreover the laws of certain countries do not protect our proprietary rights to the same extent as do the laws of the U.S If we

do not enforce and protect our intellectual property rights it could materially adversely affect our business financial condition

and results of operations

Patents copyrights trademarks and trade secrets are owned by individuals or entities that may make claims or commence litigation

based on allegations of infringement or other violations of intellectual property rights As we have grown the intellectual property

rights claims against us have increased There has also been general trend of increasing intellectual property infringement claims

against corporations that make and sell products Our products and technologies may be subject to certain third-party claims and

regardless of the merits of the claim intellectual property claims are often time-consuming and expensive to litigate settle or

otherwise resolve In addition to the extent claims against us are successful we may have to pay substantial monetary damages

or discontinue the manufacture and distribution of products that are found to be in violation of another partys rights We also may
have to obtain or renew on less favorable terms licenses to manufacture and distribute our products which may significantly

increase our operating expenses In addition many of our agreements with our distributors and resellers require us to indemnify

them for certain third-party intellectual property infringement claims Discharging our indemnity obligations may involve time

consuming and expensive litigation and result in substantial settlements or damages awards our products being enjoined and the

loss of distribution channel or retail partner any of which may have material adverse impact on our operating results
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Our products are subject to various regulatory requirements and changes in such regulatory requirements may adversely

impact our gross margins as we comply with such changes or reduce our ability to generate revenues ifwe are unable to comply

Our products must meet the requirements set by regulatory authorities in the numerous jurisdictions in which we sell them For

example certain of our office and contact center products must meet certain standards to work with local phone systems Certain

of our wireless office and mobile products must work within existing frequency ranges permitted in various jurisdictions As

regulations and local laws change we must modif our products to address those changes Regulatory restrictions may increase

the costs to design manufacture and sell our products resulting in decrease in our margins or decrease in demand for our

products if the costs are passed along Compliance with regulatory restrictions may impact the technical quality and capabilities

of our products reducing their marketability If we do not comply with these regulations our products might interfere with other

devices that properly use the frequency ranges in which our products operate and we may be responsible for the damages that

our products cause This could result in our having to alter the performance of our products and make payment of substantial

monetary damages or penalties

We are exposed to potential lawsuits alleging deft cts in our products and/or other claims related to the use of our products

The sales of our products expose us to the risk of product liability including hearing loss claims These claims have in the past

been and are currently being asserted against us None of the previously resolved claims have materially affected our business

financial condition or results of operations nor do we believe that any of the pending claims will have such an effect Although

we maintain product liability insurance the coverage provided under our policies could be unavailable or insufficient to cover the

full amount of any one or more claims Therefore successful product liability or hearing loss claims brought against us could

have material adverse effect upon our business financial condition and results of operations

For example our mobile headsets are used with mobile telephones and there has been continuing public controversy over whether

the radio frequency emissions from mobile phones are harmful to users of mobile phones We are unaware of any conclusive

proof of any health hazard from the use of mobile phones but research in this area continues Although we have tested our headsets

through independent laboratories and have found that use of our corded headsets reduces radio frequency emissions at the users

head to virtually zero and our Bluetooth and other wireless headsets emit significantly less powerful radio frequency emissions

than mobile phones if research establishes health hazard from the use of mobile phones or public controversy grows even in

the absence of conclusive research findings the likelihood oflitigation against us may increase Likewise should research establish

link between radio frequency emissions and corded or wireless headsets or should we become party to litigation claiming such

link and public concern in this area grows demand for our corded or wireless headsets could be reduced creating material

adverse effect on our financial results

There is also continuing and increasing public controversy over the use of mobile phones by operators of motor vehicles While

we believe that our products enhance driver safety by permitting motor vehicle operator to generally keep both hands free to

operate the vehicle there is no certainty that this is the case and we may be subject to claims arising from allegations that use of

mobile phone and headset contributed to motor vehicle accident We maintain product liability insurance and general liability

insurance that we believe would cover any such claims however the coverage provided under our policies could be unavailable

or insufficient to cover the full amount of any one or more claims Therefore successful product liability claims brought against

us could have material adverse effect upon our business financial condition and results of operations
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Our stock price may be volatile and the value of an investment in Plantronics stock could be diminished

The market price for our common stock has been affected and may continue to be affected by number of factors including

uncertain economic conditions including the length and
scope

of the recovery from the domestic and global recession

or double dip recession in the U.S or Europe slowing economic growth in Asia inflationary pressures and potential

decline in investor confidence in the market place

failure to meet our forecasts or the expectations and forecasts of securities analysts

changes in our published forecasts of future results of operations

quarterly variations in our or our competitors results of operations and changes in market share

the announcement of new products or product enhancements by us or our competitors

our ability to develop introduce ship and support new products and product enhancements and manage product transitions

repurchases of our common shares under our repurchase plans

our decision to declare dividends or increase or decrease dividends over historical rates

the loss of services of one or more of our executive officers or other key employees

changes in earnings estimates or recommendations by securities analysts

developments in our industry

sales of substantial numbers of shares of our common stock in the public market

general economic political and market conditions including market volatility and

other factors unrelated to our operating performance or the operating performance of our competitors

Our business could be materially adversely affected lose the benefit of the services of key personnel

Our success depends to large extent upon the services of limited number of executive officers and other key employees The

unanticipated loss of the services of one or more of our executive officers or key employees could have material adverse effect

upon our business financial condition and results of operations

We also believe that our future success will depend in large part upon our ability to attract and retain additional highly skilled

technical management sales and marketing personnel Competition for such personnel is intense We may not be successful in

attracting and retaining such personnel and our failure to do so could have material adverse effect on our business operating

results or financial condition

We have $14.4 million of goodwill and other intangible assets recorded on our balance sheet If the carrying value of our

goodwill or intangible assets is not recoverable an impairment loss may be recognized which would adversely affect our

financial results

As result of past acquisitions we have $14.4 million of goodwill and other intangible assets on our consolidated balance sheet

as of March 31 2012 It is not possible at this time to determine if any future impairment charge would result or if it does whether

such charge would be material related to these remaining assets If such charge is
necessary

it may have material adverse

effect our financial results

If we are unable to protect our information systems against service interruption misappropriation of data or breaches of

security our operations could be disrupted our reputation may be damaged and we may be financially liable for damages

We rely on networks information systems and other technology information systems including the Internet and thirdparty

hosted services to support variety of business activities including procurement manufacturing distribution invoicing and

collections We use information systems to process and report financial information internally and to comply with regulatory

reporting In addition we depend on information systems for communications with our suppliers distributors and customers

Consequently our business may be impacted by system shutdowns or service disruptions during routine operations such as system

upgrades or user errors as well as network or hardware failures malicious software hackers natural disasters communications

interruptions or other events Such events could result in unintended disclosure of sensitive information or assets Furthermore

we may experience targeted attacks and although we continue to invest in personnel technologies and training to prepare for and

reduce the adverse consequences
of such attacks these investments are expensive and do not guarantee that such attacks will be

unsuccessful

If our information systems are disrupted or shutdown and we fail to timely and effectively resolve the issues we could experience

delays in reporting our financial results and we may lose revenue and profits Misuse leakage or falsification of information could

result in violation of data privacy laws and regulations damage our reputation and have negative impact on net operating

revenues In addition we may suffer financial damage and damage to our reputation because of loss or misappropriation of our

confidential information or assets or those of our partners customers or suppliers We could also be required to spend significant

financial and othe resources to remedy security breaches or to repair or replace networks and information systems
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War terrorism public health issues natural disasters or other business interruptions could disrupt supply delivery or demand

ofproducts which could negatively affect our operations and performance

War terrorism public health issues natural disasters or other business interruptions whether in the U.S or abroad have caused

or could cause damage or disruption to international commerce by creating economic and political uncertainties that may have

strong negative impact on the global economy us and our suppliers or customers Our major business operations and those of

many of our vendors and their sub-suppliers collectively Suppliers are subject to interruption by disasters including without

limitation earthquakes floods and volcanic eruptions or other natural or manmade disasters fire power shortages terrorist attacks

and other hostile acts public health issues flu or similar epidemics or pandemics and other events beyond our control and the

control of our Suppliers Our corporate headquarters information technology manufacturing certain research and development

activities and other critical business operations are located near major seismic faults or flood zones While we are partially insured

for earthquake-related losses or floods our operating results and financial condition could be materially affected in the event of

major earthquake or other natural or manmade disaster

Although it is impossible to predict the occurrences or consequences of any of the events described above such events could

significantly disrupt our operations or the operations of our Suppliers In addition should any of the events above arise we could

be negatively impacted by the need for more stringent employee travel restrictions limitations in the availability of freight services

governmental actions limiting the movement of products between various regions delays in production and disruptions in the

operations of our Suppliers Our operating results and financial condition could be adversely affected by these events

We are required to evaluate our internal control overfinancial reporting under Section 404 of the Sarbanes-Oxley Act of2002

and any adverse results from such evaluation could result in loss of investor confidence in our financial reports and have

an adverse effect on our stock price

Pursuant to Section 404 of the Sarbanes-Oxley Act of2002 our management is required to report on and our independent registered

public accounting firm to attest to the effectiveness of our internal control over financial reporting We have an ongoing program

to perform the system and process
evaluation and testing necessary to comply with these requirements

We have and will continue to consume management resources and incur significant expenses for Section 404 compliance on an

ongoing basis In the event that our chief executive officer chief financial officer or independent registered public accounting

firm determines in the future that our internal control over financial reporting is not effective as defined under Section 404 we

could be subject to one or more investigations or enforcement actions by state or federal regulatory agencies stockholder lawsuits

or other adverse actions requiring us to incur defense costs pay fines settlements or judgments and causing investor perceptions

to be adversely affected and potentially resulting in decline in the market price of our stock

We may still be subject to certain liabilities from our discontinuedAudio Entertainment Group AEG business segment

Under the terms of an Asset Purchase Agreement dated October 2009 by and among us certain of our subsidiaries and Audio

Technologies Acquisition LLC the Asset Purchase Agreement First Amendment to the Asset Purchase Agreement dated

November 30 2009 Side Letter to the Asset Purchase Agreement dated January 2010 and second Side Letter to the Asset

Purchase Agreement dated February 15 2010 collectively the Purchase Agreement we retained certain assets and liabilities

ofAltec Lansing as of the closing date December 2009 and may be required to indemniflj the purchaser Purchaser for certain

losses they may incur If the Purchaser incurs certain losses the Purchaser may make an indemnification claim and we may be

required to pay certain
expenses or reimburse Purchaser for losses they incur which could harm our operating results In addition

our ability to defend ourselves may be impaired because most of our former AEG employees are employees of the Purchaser and

our management may have to devote substantial amount of time to resolving the claim and as we are no longer in the AEG

business we may not be able to readily offer products service and intellectual property in settlement In addition these indemnity

claims may divert management attention from our continued business It may also be difficult to determine whether claim from

third party stemmed from actions taken by us or the Purchaser and we may expend substantial resources trying to determine

which party has responsibility for the claim
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Provisions in our charter documents and Delaware law or decision by our Board of Directors to adopt stockholder rights

plan in the future may delay or prevent third party from acquiring us which could decrease the value of our stock

Our Board of Directors has the authority to issue preferred stock and to determine the price rights preferences privileges and

restrictions including voting and conversion rights of those shares without any further vote or action by the stockholders The

issuance of our preferred stock could have the effect of making it more difficult for third party to acquire us In addition we

are subject to the anti-takeover provisions of Section 203 of the Delaware General Corporation Law which could also have the

effect of delaying or preventing our acquisition by third party Further certain provisions of our Certificate of Incorporation

and bylaws could delay or make more difficult merger tender offer or proxy contest which could adversely affect the market

price of our common stock

Additionally the stockholders rights plan adopted by our Board of Directors in 2002 Rights Plan recently expired Were our

Board of Directors to approve the renewal of the Rights Plan or adopt new or similarplan the ability of one or more third parties

to acquire us or significant percentage of our capital stock would be more difficult and require any third parties to first negotiate

with our Board of Directors thereby potentially decreasing the value placed on our stock
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ITEM lB UNRESOLVED STAFF COMMENTS

None

ITEM PROPERTIES

Our principal executive offices are located in Santa Cruz California Our facilities are located throughout the Americas Europe

and Asia The table below lists the major facilities owned or leased as of March 31 2012

Location Square Footage Lease/Own Primary Ike

chattanooga Tennessee 10125 Own Light Assembly Sales and Marketing

Engineering Administration

ootddorp Netherlands 14.788 Lease Administrative

San Diego california 13400 Lease Industrial and Ollice Space

OwnSanta Cruz California 79253 Light Assembly Sales and Marketing

Engineering Administration

Santa California 44.183 Own Light Assembly Sates Engineering
Administration

Santa Cri.i California 39.892 Own Light Assembly Sales Engineering

Administration

Santa Cruz California 18250 Lease light Assembly Sales Engineering

Administration

Santa Cruz California 20325 Lease Light Assembly Sales Fngineering

Administration

Santa CrIIL Calilhrnia 000 Lease Light Assembly Sales Engineering

Administration

SuLhou China 42.012 Lease Sales Administration Design Center

Quality TAC

rijtiaiia Mexico 95980 Lease Engineering Assembly Administration

Tijuana Mexico 61 .785 Lease Engineering Assembly

Fijuana Mexico 289589 Lease Logistic and Distribution enter

Tijuana Mexico 53732 Lease Engineering Design Center Call Center

Wootton Bassett UK iL824 Own Main Building Sales Fngineering

Administration

Wootton Bassett UK 15.970 Own Currently leased to third party

We believe that our existing properties are suitable and generally adequate for our current business however future growth may

require that we obtain additional space We are currently evaluating the purchase of new manufacturing facility in Mexico that

would replace and consolidate our existing leased facilities shown in the preceding table If we complete the purchase in the first

half of fiscal year 2013 we would expect to move into the new facility in the first quarter of fiscal year 2014
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ITEM LEGAL PROCEEDINGS

Six class action lawsuits have been filed against us alleging that our Bluetooth headsets may cause noise-induced hearing

loss Shannon Wars et al vs Plantronics Inc was filed on November 14 2006 in the U.S District Court for the Eastern District

of Texas Lori RaiLnes et al vs Plantronics Inc was filed on October 20 2006 in the U.S District Court Central District of

California Kyle Edwards et al vs Plantronics Inc was filed on October 17 2006 in the U.S District Court Middle District of

Florida Ralph Cook vs Plantronics Inc was filed on February 2007 in the U.S District Court for the Eastern District of

Virginia Randy Pierce vs Plantronics Inc was filed on January 10 2007 in the U.S District Court for the Eastern District of

Arkansas Bruce Schiller et al vs Plantronics Inc was filed on October 10 2006 in the Superior Court of the State of California

in and for the County of Los Angeles The complaints state that they do not seek damages for personal injury to any

individual These complaints seek various remedies including injunctive relief requiring us to include certain additional warnings

with our Bluetooth headsets and to redesign the headsets to limit the volume produced or alternatively to provide the user with

the ability to determine the level of sound emitted from the headset Plaintiffs also seek unspecified general special and punitive

damages as well as restitution The federal cases have been consolidated for all pre-trial purposes in the U.S District Court for

the Central District of Los Angeles before Judge Fischer The California State Court case was dismissed by the plaintiffs The

parties agreed in principle to settle their claims The U.S District Court for the Central District of Los Angeles signed an order

approving the final settlement of the lawsuit entitled In Re Bluetooth Headset Products Liability Litigation brought against

Plantronics Inc Motorola Inc and UN Netcom Inc alleging that the three companies failed to adequately warn consumers of

the potential for long term noise induced hearing loss if they used Bluetooth headsets The companies contested the claims of the

lawsuit but settled the lawsuit on nationwide basis for an amount which we believe is less than the cost of litigating and winning

the lawsuit On September 25 2009 the Court signed judgment in the case resolving all matters except the issue of outstanding

attorneys fees which will be split among the three defendants On October 22 2009 the Court issued an order setting the class

counsels attorneys fees and costs and the incentive award at the maximum amounts agreed to by the parties in their settlement The

objectors to the settlement appealed the judgment issued by the District Court The United States Court of Appeals for the Ninth

Circuit Ninth Circuit on August 19 2011 issued decision vacating and remanding the case to the District Court On remand

the District Court is instructed to properly exercise its discretion in accordance with the principles set forth in the decision by the

Ninth Circuit In re-examining this case the District Court may re-affirm its prior approval of the settlement disapprove the

settlement or approve
modified settlement The District Court must properly analyze the conduct of the parties and their counsel

in accordance with the instructions of the Ninth Circuit The District Court established schedule to accomplish this analysis and

to re-issue its decision and judgment We will continue to defend our interests throughout this
process and the remainder of the

case We believe that any loss related to these proceedings would not be material and have adequately reserved for these costs in

the consolidated financial statements

In addition we are presently engaged in various legal actions arising in the normal course of business We believe it is unlikely

that any of these actions will have material adverse impact on our operating results however because ofthe inherent uncertainties

of litigation the outcome of any of these actions could be unfavorable and could have material adverse effect on our financial

condition results of operations or cash flows

ITEM MINE SAFETY DISCLOSURES

Not applicable

26



PART II

ITEM MARKET FOR REGISTRANTS COMMON EQUITY RELATED STOCKHOLDER MATTERS AND
ISSUER REPURCHASES OF EQUITY SECURITIES

Price Range of Common Stock

Our common stock is publicly traded on the New York Stock Exchange NYSE under the symbol PLT The following

table sets forth the low and high sales prices as reported on the NYSE for each period indicated

Low High

Fiscal Year 012

First Quarter 33.51 38.87

Second Quarter 28.45 38.26

Third Quarter 27.45 35.98

Fourth Quarter 35.12 40.26

Fiscal Year 2011

First Quarter 27.80 34.17

Second Quarter 26.79 34.28

Third Quarter 33.30 38.20

Fourth Quarter 33.75 38.04

As ofApril 282012 there were approximately 60 holders of record of our common stock Because many of our shares of common

stock are held by brokers and other institutions on behalf of beneficial owners we are unable to estimate the total number of

beneficial owners but we believe it is significantly higher than the number of record holders On March 30 2012 the last trading

day of fiscal year 2012 the last sale reported on the NYSE for Plantronics common stock was $40.26 per share

Cash Dividends

In fiscal years 2012 and 2011 we paid quarterly cash dividends of $0.05 per
share resulting in total payments of $9.0 million and

$9.7 million respectively On March 19 2012 our Board of Directors Board approved proposal to increase the rate of the

Companys quarterly dividend from $0.05 per share to $0.10 per
share as presented at the meeting subject to the Audit Committee

approving and declaring dividends On April 27 2012 the Audit Committee approved the payment of dividend of $0.10 per

share on June 2012 to holders of record on May 18 2012 We expect to continue paying quarterly dividend of $0.10 per
share

of our common stock however the actual declaration of dividends and the establishment of record and payment dates are subject

to final determination by the Audit Committee of the Board each quarter after its review of our financial performance and financial

position

Share Repurchase Programs

The following table presents month-to-month summary of the stock purchase activity in the fourth quarter of fiscal year 2012

Total Average Total Number of Shares Maximum Number of

Number of Price Purchased as Part of Shares that May Yet Be
Shares Paid per Publicly Aunouuced Purchased Uuder the

Purchased Share Plans or Programs Plaus or Programs

Januaiy 2012 to January 28 2012 79439 36.1 79.439 705642

January 29 201210 March 2012 501336 37.80 497.650 207.992

March42ol2toMarch3l2012 574379 37.25 574379 633613
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On March 1201 the Board ofDirectors Board authorized program to repurchase 1000.000 shares of common
stock During the three months ended March 31 2012 390.900 shares were repurchased under this program and as

of March 31 2012 there were no remaining shares authorized for repurchase On May 2011 the Board authorized

the repurchase ofup to 7.000000 shares ofour common stock through open market or privately negotiated transactions

During the three months ended March 31 2012 394181 shares were repurchased under this authorization and as

ofMarch 312012 there .cre noremaining shares authorized forrepurchase On March 8.2012 the Board authorized

new program to repurchase 1.000000 shares ofcommon stock As of March 31.2012 there were 633.613 remaining

shares authorized for repurchase under this program

Includes 359887 shares of our common stock received upon settlement of an accelerated share repurchase agreement

ASR AgreementTh Refer to Note 13 common Stock Repurchases of our Notes to consolidated Financial

Statements in this Form 10-K for more information regarding the ASR Agreement

Includes 3686 shares tendered to us in satisfaction of employee tax withholding obligations upon the vesting of

restricted stock granted under our stock plans

The calculation of average price paid per share only includes amounts altributable to repurchases in the open market

In the fourth quarter of fiscal year 2012 we received 359887 shares of our common stock upon settlement of the

ASR Agreement for total of 1496.251 shares at an average price per share of $33.42 based on the volume-weighted

average price ofour common stock during the term of the ASR Agreement less discount Refer to Note 13 cornmon

StocA Repurchascs of our Notes to Consolidated Financial Statements in this Form 10-K ftr more information

regarding the ASR Agreement

Maximum Number of Shares that May Yet Be Purchased under the Plans or Programs reflects the remaining shares

authorized fbr repurchase under the March 2012 program for the repurchase of 1.000.000 shares

Refer to Note 13 0/n/non Sio Repwrhases of our Notes to Consolidated Financial Statements in this Annual Report on Form

10K for more inlormation regarding our stock repurchase programs
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ITEM SELECTED FINANCIAL DATA

SELECTED FINANCIAL DATA

The information set forth below is not necessarily indicative of results of future operations and should be read in conjunction with

Item Managements Discussion andAnalysis of Financial Condition and Results of Operations and the Consolidated Financial

Statements and notes thereto included in Item of this Form 10-K in order to
frilly

understand factors that may affect the

comparability of the information presented below Fiscal
year

2010 consisted of 53 weeks and all other fiscal years presented

consisted of 52 weeks

Fiscal Year Ended March 31

2012 2011 12 2010 13 2009 2008

in thousands except per share data

STATEMENT or OPERATIONS DATA

Net rcscnucs 713.368 683.602 63.837 674.590 747.935

Operating htcome l4L3S3 140.712 97.635 61461 115.166

Operating margin 19.800 20.6o 15.9% 9.1 15.4

liscome from contiauing operations 142602 140.656 100.740 57917 121020

Income from continuing operation net of tax 09.036 109.243 76.453 45 342 92012

Basic earnings per share continuing operations 2.48 2.29 1.58 0.93 1.91

Diluted camings per share continuing operations 2.41 2.21 1.55 0.93 1.87

Loss on discontinued operations net of tax 9.075 10.241 23617

Cash di idcnds declared per common share 0.2 0.20 tt.2tt 0.20 1.20

Shares used in basic pcr sharc calculations 44023 47713 48.504 48.589 48232

Shares used in diluted per share calculations 45.265 49.344 49.371 48.947 49.090

BALANCE SHEET DATA

ash cash eqtusalents and short-tenu investments 334.512 429.956 369.192 218.180 63.091

Total assets 672.470 744 647 6535l 633.120 74 1.393

Rcoh ing line of credit 37.000

Otherlong-tennobligations 3360 12.667 13.850 13.698 14.989

Total stockholders equity 527.244 634.852 571.334 52S367 578.620

OTHER DATA

Cash provided from operating acti itics 1411.448 58.232 143.729 99.150 tt2.9ttO

During fiscal year 2009 we atmounced several restmcturing plans which included reductions in force including the planned closure of our Suzhou

China Bluetooh manufacturing facility in fiscal year 2010 As result of these activities $11.0 million in restructuring and other related charges has

been included in our consolidated income from continuing operations for the year ended March 31 2009 In fiscal year 2010 we recorded an additional

$1.9 million of Restructuring and other related charges consisting of $0.8 million of severance and benefits and $1.1 million of non-cash charges

including $0.7 million for the acceleration of depreciation on building and equipment associated with research and development and administrative

functions due to the change in the assets useful lives as result of the assets being taken out of service prior to their original service period and $0.4

million of additional loss on Assets held for sale In addition in fiscal year 2010 we recorded non-cash charges of $5.2 million for accelerated

depreciation related to the building and equipment associated with manufacturing operations which is included in Cost of revenues There were no

charges in fiscal year 2011 however we completed the sale of our Sozhoo facility resulting in an immaterial net gain recorded in Restructuring and

other related charges See Note of the Consolidated Financial Statements and related notes included elsewhere herein

During fiscal year 2011 we recognized gain of $5.1 million upon receiving payment from competitor to dismiss
litigation involving the alleged

theft of our trade secrets In addition we recorded $1.4 nullion in accelerated amortization expense to reflect the revised estimated life of an intangible

asset we deemed to be abandoned

On December 2009 we completed the sale of Altec Lansing our AEG segment and therefore its results are no longer included in continuing

operations for the periods presented Accordingly we have classified the AEG operating results including the loss on sale as discontinued operations

in the Consolidated statement of operations for all periods presented See Note of the Consolidated Financial Statements and related notes included

elsewhere herein

As originally reported in fiscal year 2009 potentially dilutive common shares attributable to employee stock plans diluted shares were excluded from

the diluted share calculation as they would have beeu anti-dilutive and would have reduced the net loss per share however as result of reporting our

AEG segment as discontinued operatious the anti-dilution of these potentially dilutive common shares is now based on income from continuing

operations as compared to net income loss and are now included in the shares used in diluted per share calculation

29



ITEM MANAGEMENTS DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF

OPERATIONS

The following discussion and analysis is intended to help you understand our results of operations and financial condition It is

provided as supplement to and should be read in conjunction with our Consolidated Financial Statements and related notes

thereto included elsewhere in this report This discussion contains forward-looking statements Please see the Cautionary

Statement and Risk Factors above for discussions of the uncertainties risks and assumptions associated with these

statements Our fiscal year-end financial reporting periods are 52 or 53 week years ending on the Saturday closest to March

3st Fiscal year 2012 had 52 weeks and ended on March 31 2012 Fiscal year 2011 had 52 weeks and ended on April

2011 Fiscal year 2010 had 53 weeks with the extra week occurring in the fourth quarter of the year and ended on April

2010 Except as notedfinancial results arefor continuing operations Altec Lansing ourformerAEG segment was sold effective

December 2009 and is reported as discontinued operations

OVERVIEW

We are leading designer manufacturer and marketer of lightweight communications headsets telephone headset systems and

accessories for the worldwide business and consumer markets under the Plantronics brand In addition we manufacture and

market under our Clarity brand specialty telephone products such as telephones for the hearing impaired and other related

products for people with special communication needs

Our priorities during fiscal year 2012 were to win in Unified Communications UC to improve our execution effectiveness

and to deliver strong financial results We sharply increased revenues from UC products growing by 76% over the prior year to

$93.4 million and believe we continue to lead the market in this category We improved our execution effectiveness by extending

our Simply Smarter CommunicationsTM technology branding to become an integral part of the value proposition available through

UC solutions We also created the Plantronics Developer Connection PDC subsequently launched on May 2012 to extend

the opportunities in UC to the vast ecosystem of vendors application developers and vertical markets Even with continued

pressures from the macroeconomic environment we delivered strong financial results As part of our continued commitment to

strong and innovative set of integrated solutions we increased research development and engineering spending by approximately

10% over the prior year yet still achieved $109.0 million in net income representing approximately 15% of our net revenues

We believe UC represents our key long-term driver of revenue and profit growth and it continues to be our primary focus area

Business communications are being transformed from voice-centric systems supported by traditional PBX infrastructure to

communication systems that are fully integrated with voice video and data and are supported by feature rich UC software With

this transformation the requirement for traditional headset used only for voice communications continues to evolve into device

that delivers contextual intelligence providing the ability to reach people using the mode of communication that is most effective

on the device that is most convenient and with control over when and how they can be reached Our portfolio of UC solutions

combines hardware with advanced sensor technology and capitalizes on contextual intelligence addressing the needs of the

constantly changing business environments and evolving work styles to make connecting easier and by sharing presence information

to convey user availability and other contextual information We believe UC systems will become more commonly adopted by

enterprises to reduce costs and improve collaboration and we believe our solutions with Simply Smarter CommunicationsTM

technology will be an important part of the UC environment

The contact center is the most mature market in which we participate and we expect this market to grow slowly over the long-

term Given the migration to UC by corporations globally we also expect the market for headsets for non-UC enterprise applications

to grow very slowly We believe the growth of UC will increase overall headset adoption in enterprise environments and we

therefore expect most of the growth in Office and Contact Center 0CCover the next five years to come from headsets designed

forUC

Based on the prioritization of UC investments in fiscal years 2010 and 2011 our Bluetooth product portfolio for mobile phone

applications was less competitive during the first half of fiscal year 2012 contributing to decline in our Mobile market share

However by the beginning of our third quarter we were in volume production on several new models that were well-received

and our market share position began recovering Over the course of the year we also invested in the stereo Bluetooth mobile

category and at the end of the fourth quarter of fiscal year 2012 introduced the BackBeat GO our first stereo Bluetooth product

in several years While we experienced an approximate 4% decline in the Mobile category in fiscal year 2012 over fiscal year

2011 due in part to weakness in the Bluetooth product category we believe our recent and planned investments will help position

us to maintain share in the overall market for Bluetooth headsets
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Integral to our core research and development in fiscal year 2012 were investments in firmware and software engineering to

enhance the broad compatibility of our products in the enterprise systems with which they will be deployed and development of

value-added software applications for business users We believe our investments in strategic architecting may allow us to

differentiate our products and sustain strong long-term gross margins During fiscal year 2012 we continued to strengthen our

strategic partnerships with platform suppliers to ensure that our products are compatible with all major platforms as UC usage

becomes an essential part of unified work environment

Looking forward we continue to believe that UC is key long-term driver of revenue and profit growth We remain cautious

about the macroeconomic environment and will monitor our expenditures accordingly however we will continue to invest

strategically in our long-term growth opportunities We will continue focusing on innovative product development through our

core research and development efforts including the use of software and services as part of our portfolio As part of our commitment

to UC we recently announced the PDC which provides software developer kit allowing registered developers access to rich

set of tools and providing forum to interact share ideas and develop innovative applications We believe the PDC is valuable

resource for application developers to leverage the contextual intelligence built into our headsets ultimately providing an endless

array of capabilities such as user authentication customer information retrieval based on incoming mobile calls and connection

of users physical actions in the real world to the virtual world We will also continue to grow our sales force and increase

marketing and other customer service and support as we expand key strategic partnerships to market our UC products We believe

we have an excellent position in the market and well-deserved reputation for quality and service that we will continually strive

to earn through ongoing investment and strong execution

RESULTS OF OPERATIONS

The following tables set forth for the periods indicated the consolidated statements of operations data The financial information

and the ensuing discussion should be read in conjunction with the accompanying consolidated financial statements and notes

thereto Except as noted financial results are for continuing operations Altec Lansing our former AEG segment was sold

effective December 12009 We have classified theAEG operating results as discontinued operations in the Consolidated statement

of operations for all periods presented

in thousands Fiscal Year Ended March 31

2012 2011 2010

Net revenues 713368 1O0.0/ 683602 100.0% 613837 tOO.0

Cost of revenues 329017 46.1% 321.846 47.1 312767 51.0

6ross profit 384.35 53.9% 361 756 52.9 301070 49.0 O/

Operating expenses

Research development and

engineering 69.664 98% 63183 9.2 57784 9.4

Selling general and administrathe 173.334 24.3% 163.389 23.9 o/ 143784 23.4 /i

Gain from litigation settlement 5j00 0.7/o

Restructurmg and other related

charges 428 0.1% 1.867 0.3

Total operating expenses 242.998 34.1% 22t14 32.3 203.435 33.1

Operating income 141.353 19.8% 140.712 20.6 0A 97635 15.9

Interest and other income expense net 1.249 0.2% 56 3.105 0.5

Income from continuing operations

before income taxes 142602 20.0% 140656 20.6 100740 16.4 O/

Income tax expense from contirnung

operations 33S66 4.7% 31413 04 24 287 4.0

Income from continuing operations

net of tax 109036 15.3% 109243 16.0 76.453 12.5

Discontinued operations

Loss from operations of discontinued

AEG segment including loss on sale 30.468 5.0/o

Income tax benefit on discontinued

operations 1113931 l.9%

Loss on discontinued operations 19.075 3.l/o

Net income 109.036 15.3% 109243 16.0 57378 9.3
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Net Revenues

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 March 31 March 31
in thousands 2012 2011 Increase Decrease 2011 2010 Increase Decrease

Net revenues

Office and Contact

Center 531709 490472 41237 8.4 490472 404397 86075 21.3

Mobile 131825 13753O 5705 4A% 137530 14756 12226 8.2%

Gaming and

Computer Audio 31855 36736 4881 13.3% 36736 39260 2524 6.4%

Clarity 17979 18864 885 4.% 18864 2l44 1560 7.6%
Total netrevenues 713368 683602 29766 4.4% 683602 613837 69765 11.4%

0CC products represent our largest source of revenues while Mobile products represent our largest unit volumes Net revenues

may vary due to seasonality the timing of new product introductions and discontinuation of existing products discounts and other

incentives and channel mix Net revenues derived from sales of consumer goods into the retail channel typically account for

seasonal increase in our net revenues in the third quarter of our fiscal year

Our consolidated net revenues increased in fiscal year 2012 compared to fiscal year 2011 driven by growth in 0CC product

revenues as result of growth in demand for UC In addition favorable foreign exchange fluctuations in the Euro EUR and

Great Britain Pound GBP contributed approximately $4.0 million to the growth in our net revenues

Our consolidated net revenues increased in fiscal
year

2011 compared to fiscal
year 2010 primarily in our 0CC product category

as result of growth in demand for UC offset partly by weakness in the Bluetooth market and loss of market share which resulted

in decrease in our Mobile product revenues While we experienced foreign exchange fluctuations in our net revenues during

the first half of both fiscal years 2011 and 2010 the overall foreign exchange impact for each of the fiscal years was not material

Fluctuations in net revenues in fiscal year 2012 compared to fiscal year 2011 resulted primarily from the following

$41.2 million increase in 0CC net revenues as result of higher volumes due to growth in demand for UC products

$5.7 million decrease in Mobile net revenues due mostly to overall weakness in the product category which resulted in

lower unit volume of sales We also believe our share of the total global market decreased with reductions in U.S

market share offset partially by gains achieved internationally and

$4.9 million decrease in Gaming and Computer Audio net revenues due primarily to market share loss as result of

decreased investment in this category over the last two years as we have prioritized our investments in UC products and

development We are currently planning to increase our investments in this area to enable future growth

Fluctuations in net revenues in fiscal year 2011 compared to fiscal year 2010 resulted primarily from the following

$86.1 million increase in 0CC net revenues as result of higher volumes due to improved global economic conditions

and growth in demand for UC products and

$12.2 million decrease in Mobile net revenues due primarily to overall weakness in the product category which resulted

in lower unit volume of sales
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Geographical Information

March 31 March31
in thousands 2012 2011 Increase Decrease

United States 406233 400292 5941 1.5%

As percentage of total net revenues consolidated U.S net revenues decreased by 1.7 percentage points to 57% in fiscal year

2012 from 59% in fiscal year 2011 due mostly to strong international growth in 0CC net revenues and by weakness in the Mobile

product category in the U.S As percentage of total net revenues consolidated international net revenues increased to 43% in

fiscal year 2012 from 41% in fiscal year 2011 The increase in absolute dollars in U.S net revenues resulted from increased 0CC

net revenues due to growth in demand for UC The increase in absolute dollars in international revenues was also due to increased

0CC net revenues along with an increase in Mobile net revenues as we gained market share in markets outside the U.S

As percentage of total net revenues consolidated U.S net revenues decreased by 3.0 percentage points to 59% in fiscal year

2011 from 62% in fiscal year 2010 due mostly to weakness in the Mobile product category in the U.S As percentage of total

net revenues consolidated international net revenues increased to 41% in fiscal year 2011 from 38% in fiscal year 2010 The

increase in absolute dollars in U.S net revenues was result of increased 0CC net revenues due to growth in demand for UC
The increase in absolute dollars in international net revenues was also due to increased 0CC net revenues along with an increase

in Mobile net revenues from market share gains in markets outside the U.S

Cost of Revenues and Gross Profit

Cost of revenues consists primarily of direct manufacturing and contract manufacturer costs warranty expense freight expense

depreciation duty expense reserves for excess and obsolete inventory royalties and an allocation of overhead expenses including

IT and facilities costs

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 Increase March 31 March 31 Increase

in thousands 2012 2011 Decrease 2011 2010 Decrease

t5 4l%$3j6l 6976 1h4%

Cost of revenues 329017 321846 7171 2.2% 321846 312767 9079 2.9%

Gross profit 53.9% 52.9%

The increase in gross profit in fiscal year 2012 compared to fiscal year 2011 was due primarily to increased net revenues of $29.8

million along with operational efficiencies As percentage of net revenues gross profit increased due primarily to operational

efficiencies such as lower freight and logistics costs and the benefits from weaker U.S dollar offset partially by the net effect

of unfavorable component sourcing costs slightly higher warranty obligations and reserves for excess and obsolete inventory

Fiscal Year Ended Fiscal Year Ended

March 31 March 31
2011 2010 Increase Decrease

400292 378119 22173 5.9%

Americas excluding

United States

As percentage ofnet

revenues 56.9% 586% 1.7 ppr 58.6c 61.6% 3.0 ppt

Europe Middle East and

Africa 181761 169.52 12.240 7.2% 169521 148070 2.451 14.5%

AsiÆadc 62 697 55% 4% 6267 46494 16 20 348%

1.0 ppt 52.9% 49.0% 3.9 ppt
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The increase in gross profit in fiscal year 2011 compared to fiscal year 2010 was due primarily to increased net revenues of $69.8

million along with improved margins on those revenues As percentage of net revenues gross profit increased due primarily to

higher product margins driven by greater proportion of net revenues from our higher margin 0CC products and improved

Bluetooth margins resulting from our decision to outsource manufacturing which commenced in July 2009 and lower depreciation

expenses in fiscal year 2011 due to accelerated depreciation expenses in fiscal year 2010 related to the closure of our Suzhou

China manufacturing facility

There are significant variances in gross profit percentages between our higher and lower margin products therefore small variations

in product mix which can be difficult to predict can have significant impact on gross profit In addition if we do not accurately

anticipate changes in demand we have in the past and may in the future incur significant costs associated with writing off excess

and obsolete inventory or incur charges for adverse purchase commitments Gross profit may also vary based on distribution

channel return rates and other factors

Research Development and Engineering

Research development and engineering costs are expensed as incurred and consist primarily of compensation costs outside

services including legal fees associated with protecting our intellectual property expensed materials depreciation and an allocation

of overhead expenses including facilities IT and human resources costs

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 March 31 March 31 Increase

in thousands 2012 2011 Increase Decrease 2011 2010 Decrease

Research de elopment

and engineering 69664 63 183 6481 10.3% 63.183 57.784 5399 9.3%

of total consolidated

net revenues 9.8% 9.2% 0.6 ppt 9.2% 9.4% 0.2 ppt

The increase in research development and engineering expenses in fiscal year 2012 compared to fiscal year 2011 was due primarily

to $4.2 million in higher compensation costs resulting from increased headcount and related costs to support investments in UC

and software and $1.8 million in increased investments in UC product development offset partially by lower performance-based

compensation related to lower achievement of targets

The increase in research development and engineering expenses in fiscal year 2011 compared to fiscal year 2010 was due primarily

to increased compensation costs resulting from increased headcount and higher performance-based compensation on higher

achievement of targets and increased project expenses all reflecting our increased investments in UC

Selling General and Administrative

Selling general and administrative expense consists primarily of compensation costs marketing costs travel expenses expensed

equipment professional service fees and allocations of overhead expenses including IT facilities and human resources costs

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 March 31 March 31 Increase

in thousands 2012 2011 Increase Decrease 2011 2010 Decrease

Selling general and

administrative $1 73334 163.389 9945 6.1% 163389 143 784 19.605 13.6%

O/ of total consolidated

net revenues 24.3% 23.9% 0.4 ppt 23.9% 23.4% 0.5 ppt

The increase in selling general and administrative expenses in fiscal year 2012 compared to fiscal year 2011 was due primarily to

$8.2 million in higher compensation costs resulting from increased headcount and $2.3 million in increased marketing and sales

promotions and travel-related costs associated with increased net revenues These increases were offset in part by $1.6 million

decrease in professional service fees related to litigation that was settled favorably in the fourth quarter of fiscal year 2011 and

lower performance-based compensation from lower achievement of targets
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The increase in selling general and administrative expenses in fiscal year 2011 compared to fiscal year 2010 was due primarily

to $8.9 million in increased compensation costs resulting from increased headcount and higher performance-based compensation

on higher achievement of targets $7.1 million in increased marketing and sales promotions travel-related expenses and external

sales representative fees and commissions associated with higher net revenues and $2.5 million in increased legal costs due to

additional litigation that was settled favorably in fiscal year 2011 These increases were offset in part by decrease of $1.1 million

in depreciation expense due to assets being fully depreciated during fiscal year 2010 and majority of the current capital projects

were not completed and placed in service as of the end of fiscal year 2011

Gain from Litigation Settlement

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 Increase March 31 March 31 Increase

in thousands 2012 2011 Decrease 2011 2010 Decrease

Gain from Litigation

Settlement 5100 5100 100.0% 5100 5.100 100.0%

ol total conoIidated

net revenues 0.7% 0.7 ppt 0.7% 0.7 ppt

During the fourth quarter of fiscal year 2011 we entered into binding settlement agreement to dismiss litigation involving the

alleged theft of our trade secrets by competitor in mobile headsets and in the same quarter pursuant to the settlement agreement

we received $5.1 million payment in exchange for full release and settlement of the claims

Restructuring and Other Related Charges

of total consolidated

0.1% 0.1 pptnet revenues

Fiscal Year Ended

March 31 March31
2011 2010 Increase Decrease

In fiscal year 2009 we announced various restructuring activities that were completed as of December 31 2010 There were no

charges during the years ended March 31 2012 or 2011 however in fiscal year 2011 we recorded an immaterial net gain upon

the sale of facility located in China in connection with the restructuring activities In fiscal year 2010 we recorded restructuring

charges of $1.9 million consisting of severance and benefits along with facilities and equipment charges

Operating Income

Increase

Decrease

of total consolidated

net revenues 20.6% 15.9%

In fiscal year 2012 we reported operating income of$ 141.4 million compared to $140.7 million in fiscal year 2011 due to increased

net revenues and higher margins resulting primarily from favorable product mix that consisted of greater proportion of 0CC

net revenues which generally have higher gross margins than other product categories offset partially by higher operating expenses

reflecting our investments in UC

In fiscal year 2011 we reported operating income of$ 140.7 million compared to $97.6 million in fiscal year 2010 due to increased

net revenues and higher margins resulting primarily from favorable product mix that consisted of greater proportion of 0CC

net revenues In addition we experienced improved Bluetooth margins resulting primarily from lower costs as result ofoutsourcing

our manufacturing operations in China which began in July 2009

Fiscal Year Ended

March 31 March 31
in thousands 2012 2011

Increase

Decrease

0.1% 0.3% 0.4 ppt

in thousands

Fiscal Year Ended

March 31 March 31 Increase March 31 March 31
2012 2011 Decrease 2011 2010

Fiscal Year Ended

19.8% 20.6% 0.8 ppt 4.7 ppt
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Operating income may vary based on product mix shifts product life cycles and seasonality

Interest and Other Income Expense Net

Fiscal Year Ended Fiscal Year Ended

March 31 March 31 March 31 March 31
in thousands 2012 2011 Increase Decrease 2011 2010 Increase Decrease

Interest and other

income expense
net 1.249 56 305 2.330.4% 56 105 3.161 101.8%

01 total net 0.2% 0.2 ppl 00 0.5 0.5 ppl

revenues

Interest and other income expense net in fiscal year 2012 increased from fiscal year 2011 due primarily to the prioryear including

an expense
related to penalties and interest recorded upon settlement of an indirect tax matter in Brazil In addition we had greater

interest income resulting from increased interest on higher average investment portfolio in fiscal year 2012

Interest and other income expense net in fiscal year 2011 decreased from fiscal year 2010 due primarily to greater foreign

currency exchange gains in fiscal year 2010 as result of weaker U.S Dollar in fiscal year 2010 than in fiscal year 2011 in

addition to penalties and interest recorded in fiscal year 2011 related to the settlement of an indirect tax matter in Brazil In

addition we generated income from government stimulus program in Mexico in fiscal year 2010 that did not recur in fiscal year

2011

Income Tax Expense

Fiscal Year EndedFiscal Year Ended

March 31 March 31 Increase March 31 March 31 Increase

in thousands 2012 2011 Decrease 2011 2010 Decrease

Income from continuing

operations before

income taxes 142.602 140.656 1.046 1.4% 140656 100.740 S39.916 39.6o

Income tax expense

from continuing

operations

In comparison to fiscal year 2011 the increase in the effective tax rate for fiscal
year

2012 was due primarily to the reduced benefit

from the U.S federal research tax credit as the credit expired in December 2011 therefore the effective tax rate in fiscal
year

2012 included the benefit of the credit for only three quarters The effective tax rate for fiscal year 2011 includes the impact of

credits earned in our fourth quarter of fiscal
year

2010 because the credit was reinstated in December 2010 retroactively to January

2010

In comparison to fiscal
year 2010 the decrease in the effective tax rate for fiscal year 2011 was due primarily to the increased

benefit from the U.S federal research tax credit

Our effective tax rate for fiscal year 2012 2011 and 2010 differs from the statutory rate due to the impact of foreign operations

taxed at different statutory rates income tax credits state taxes and other factors Our future tax rate could be impacted by shift

in the mix of domestic and foreign income tax treaties with foreign jurisdictions changes in tax laws in the U.S or internationally

or change in estimate of future taxable income which could result in valuation allowance being required

As of March 31 2012 we had $11.1 million of unrecognized tax benefits compared to $10.5 million as of March 31 2011 and

$11.2 million as of March 31 2010 The unrecognized tax benefits as of the end of fiscal
year 2012 would favorably impact the

effective tax rate in future periods if recognized

36

Effective tax rate



It is our continuing practice to recognize interest and/or penalties related to income tax matters in income tax expense As of

March 31 2012 2011 and 2010 we had approximately $1.7 million of accrued interest related to uncertain tax positions No

penalties have been accrued

Although the timing and outcome of income tax audits is highly uncertain it is possible that certain unrecognized tax benefits

may be reduced as result of the lapse of the applicable statutes of limitations in federal state and foreign jurisdictions within

the next twelve months Currently we cannot reasonably estimate the amount of reductions if any during the next twelve

months Any such reduction could be impacted by other changes in unrecognized tax benefits

We are subject to taxation in various foreign and state jurisdictions as well as in the U.S We are no longer subject to U.S federal

tax examinations by tax authorities for
years prior to 2009 We are under examination by the Califomia Franchise Tax Board for

our 2007 and 2008 tax years Foreign income tax matters for material tax jurisdictions have been concluded for tax years prior

to fiscal year 2006 except for the United Kingdom which has been concluded for tax
years prior to fiscal year 2010

Discontinued Operations

We entered into an Asset Purchase Agreement APA on October 2009 as subsequently amended to sell Altec Lansing our

AEG segment The sale was completed effective December 2009 All of the revenues in the AEG segment were derived from

sales of Altec Lansing products All operations of AEG have been classified as discontinued operations in the Consolidated

statement of operations for all periods presented

There was no income or loss from discontinued operations for the fiscal years ended March 31 2012 and 2011 The results from

discontinued operations for the fiscal
year

ended March 31 2010 were as follows in thousands

Net revenues 64 916

Cost of revenues 53127

Operating expenses 6.433

Impairment ol goodwill and longhi ed assets 25.194

Restructuring and other related charges 19

Loss on sale of ALG 61

Loss from operations of discontinued AEG segnient including loss on sale of AEG 30468

Tax benefit from discontinued operations 1.393

Loss on discontinued operations net of tax 19.075

In addition the results from discontinued operations in fiscal year 2010 included loss of $0.6 million on sale ofAltec Lansing

which is calculated as follows in thousands

Proceeds received UOfl close .075

Escrok payments received to date 2.065

Remaining escro payments to he received subsequently receied in fiscal 201 1625

Payment to purchaser for adjustment for final alue olnet assets under APA 3.956

Total estimated proceeds 10.809

Book alue of net assets sold 11057

Costs incurred upon closing 363l

Loss on sale of AEG 611
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FINANCIAL CONDITION

The table below provides selected consolidated cash flow information for the periods indicated

in thousands

Citsh provided byoprating activities

Capital expenditures and other assets

Cash provided by maturities and sales of investments net of

investment purchases

Proceuds received tlo1n sale of AEG segment

Cash provided by other investing activities

Cashusect for prnvkled by investing ctivtties

Proceeds from issuance of common stock

Net proceeds from revolving line credit

Payment of cash dividends

Cash provided by otht financing activities

Cash used for financing activities

March 31 March 31 March 31
2012 2011 2010

140448 158232 143729

19140 18667 6262

168937

1625 9l21

9066 277

9415 17613 67896

Cash Provided by Operating Activities

Cash provided by operating activities in fiscal year 2012 was $140.4 million and consisted of net income of$109.0 million non-

cash charges of $25.9 million and working capital sources of cash of $5.5 million Non-cash charges consisted primarily of$17.5

million of stock-based compensation expense $13.8 million of depreciation and amortization and $5.6 million income tax benefit

associated with stock option exercises offset in part by $9.1 million benefit from deferred income taxes and $7.0 million in

excess tax benefits from stock-based compensation expense Working capital sources of cash consisted primarily of an $18.5

million net increase in accrued income taxes due to refunds received in fiscal year 2012 related to over-payments made in fiscal

year 2011 and the timing of current year income tax accruals partly offset by $9.4 million increase in accounts receivable and

$4.3 million decrease in accrued liabilities Inventory turns increased to 6.1 as of March 312012 from 5.8 as of March 312011

as result of lower inventory balances on higher cost of revenues in the fourth quarter of fiscal year 2012 compared to the same

period in fiscal
year 2011 due to better inventory management Days Sales Outstanding DSO increased to 57 days as of March

31 2012 from 54 days as of March 31 2011 resulting from higher accounts receivable balance due to timing of revenues earned

during the fourth quarter of fiscal year 2012 as compared to the fourth quarter of fiscal year 2011 The net decrease in accrued

liabilities resulted primarily from the payout in fiscal year 2012 of performance-based compensation related to fiscal year 2011

and lower accruals for performance-based compensation in fiscal year 2012 due to lower achievement of targets than in fiscal year

2011

Cash provided by operating activities in fiscal year 2011 was $158.2 million and consisted of net income of $109.2 million non-

cash charges of $29.1 million and working capital sources of cash of$ 19.9 million Non-cash charges consisted primarily of $16.3

million of depreciation and amortization $15.9 million of stock-based compensation expense and $6.2 million income tax benefit

associated with stock option exercises offset in part by $5.7 million in excess tax benefits from stock-based compensation expense

and $5.2 million benefit from deferred income taxes Working capital sources of cash consisted primarily of decrease in

inventory of $13.0 million as we continued to improve the management of our inventory levels increases in accounts payable and

accrued liabilities of $10.2 million and $9.9 million respectively due to timing of payments along with an increase in income

taxes of $4.2 million Working capital uses of cash consisted primarily of an increase in accounts receivable of$15.1 million due

to higher revenues in the fourth quarter of fiscal year 2011 than in the prior year quarter Inventory turns which is calculated

using Cost of revenues from continuing operations only and consolidated inventory balances increased to 5.8 as of March 31

2011 from 4.2 as of March 31 2010 as result of our lower inventory balances on higher cost of revenues in the fourth quarter

of fiscal year 2011 compared to the same period in fiscal year 2010 DSO which is calculated using Net revenues from continuing

operations only and consolidated accounts receivable balances increased to 54 days as of March 31 2011 from 49 days as of

March 31 2010 as result of higher accounts receivable balance due to timing of revenues earned during the fourth quarter of

fiscal year 2011 as compared to the fourth quarter of fiscal year 2010
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Cash provided by operating activities in fiscal year 2010 was $143.7 million and consisted of net income of $57.4 million non-

cash charges of $54.3 million and working capital sources of cash of $32.0 million Non-cash charges consisted primarily of $25.2

million related to theAEG impairment charge on long-lived assets recorded in discontinued operations $18.1 million ofdepreciation

and amortization $14.6 million of stock-based compensation expense and non-cash restructuring charges of $6.3 million offset

in part by $12.5 million benefit from deferred income taxes Working capital sources of cash consisted primarily of decrease

in inventory of $27.6 million as we continued to improve the management of our inventory levels income tax refunds received

and decreases in other assets Working capital uses of cash consisted primarily of decreases in accounts payable and accrued

liabilities from reduced spending during the fiscal year as result of the sale ofAltec Lansing in December 2009 Inventory turns

which is calculated using Cost of revenues from continuing operations only and consolidated inventory balances increased to 4.2

as of March 31 2010 from 3.1 as of March 31 2009 as result of our lower inventory balances on higher revenues in the fourth

quarter of fiscal year 2010 compared to the same period in fiscal year 2009 Accounts receivable remained relatively flat from

fiscal year 2009 to fiscal year 2010 however DSO which is calculated using Net revenues from continuing operations only and

consolidated accounts receivable balances decreased to 49 days as of March 31 2010 from 59 days as of March 31 2009 as

result of collections of the accounts receivable related to our AEG business which were retained by us upon the sale of Altec

Lansing on December 2009

We expect that cash provided by operating activities may fluctuate in future periods as result of number of factors including

fluctuations in our net revenues and operating results collection of accounts receivable changes to inventory levels and timing

of payments

Cash Usedfor Investing Activities

In fiscal
year 2012 net cash used for investing activities was $9.4 million consisting primarily of$ 176.9 million and $91.0 million

for the purchase of short-term and long-term investments respectively along with capital expenditures of $19.1 million These

uses ofcash were offset in part by net proceeds of $277.6 million from sales and maturities of short-term and long-term investments

Capital expenditures during fiscal year 2012 related primarily to building and leasehold improvements tooling and various IT

projects and equipment

In fiscal year 2011 net cash used for investing activities was $169.9 million consisting primarily of $256.3 million and $48.9

million for the purchase of short-term and long-term investments respectively along with capital expenditures of $18.6 million

These uses of cash were offset in part by net proceeds of $142.5 million from sales and maturities of short-term investments $9.1

million from the sale of Assets held for sale and $1.6 million in net proceeds from the release of escrow related to the sale ofAltec

Lansing ourAEG segment Capital expenditures during fiscal year 2011 related primarily to building and leasehold improvements

including the installation of an expanded solar energy system in our headquarters in Santa Cruz California tooling and various

IT projects and equipment

In fiscal year 2010 net cash provided by investing activities was $67.9 million consisting primarily of net maturities and sales

of short-term investments of $64.0 million and $9.1 million in net proceeds from the sale ofAltec Lansing offset in part by capital

expenditures of $6.3 million Capital expenditures during fiscal year 2010 related primarily to tooling and various IT projects

We anticipate our capital expenditures in fiscal year 2013 to range from $51.0 million to $54.0 million The increase from fiscal

year 2012 is primarily related to the potential purchase of new manufacturing facility in Mexico that would replace and consolidate

our existing leased facilities The estimated cost of the facility includes the purchase of an existing building solar upgrades labs

and other building furnishings including furniture and fixtures If we complete the purchase of the facility in the first half of fiscal

year 2013 we expect to complete the required upgrades and to move into the new facility in the first quarter of fiscal year 2014

In addition we would not renew our existing leases and will consolidate all of our operations into the new facility As result of

purchasing the building we would record significant non-cash charges including approximately $2.0 million in accelerated

depreciation related to the remaining useful lives of the leasehold improvements and once we stop using the leased facilities

one-time lease charge of approximately $2.0 million representing the costs we would otherwise continue to incur under the original

lease terms In addition to the potential new facility in Mexico we plan to migrate to new enterprise resource planning ERP
environment with capital expenditures commencing in the second half of fiscal year 2013 and continuing through the start of our

fiscal year 2015 The remainder of the anticipated capital expenditures for fiscal year 2013 consists primarily of building and

leasehold improvements in our U.S headquarters other IT related expenditures and tooling for new products We will continue

to evaluate new business opportunities and new markets as result our future growth within the existing business or new

opportunities and markets may dictate the need for additional facilities and capital expenditures to support that growth
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Cash Used for Financing Activities

Net cash used for financing activities in fiscal year 2012 was $198.3 million and consisted of $273.8 million used for the repurchase

of common stock and $9.0 million for dividend payments offset in part by $37.0 million in proceeds from our revolving line of

credit net of principal payments $38.2 million in proceeds from the exercise of employee stock options $7.0 million of excess

tax benefits from stock-based compensation and $4.9 million in proceeds from the sale of treasury stock issued for purchases

under our Employee Stock Purchase Plan ESPP

Net cash used for financing activities in fiscal year 2011 was $55.4 million and consisted of$ 105.5 million used for the repurchase

of common stock and $9.7 million in dividend payments partially offset by $50.1 million in proceeds from the exercise of employee

stock options $4.2 million in proceeds from the sale of treasury stock issued for purchases under our ESPP and $5.7 million of

excess tax benefits from stock-based compensation

Net cash used for financing activities in fiscal year 2010 was $21.0 million and consisted of $49.7 million related to repurchases

of common stock and $9.8 million in dividend payments partially offset by $32.6 million in proceeds from the exercise of employee

stock options $3.6 million in proceeds from the sale of treasury stock issued for purchases under our ESPP and $2.2 million of

excess tax benefits from stock-based compensation

On May 2012 we announced that our Board of Directors Board had declared cash dividend of $0.10 per share of our

common stock payable on June 2012 to stockholders of record on May 18 2012 This represents doubling of the
per

share

cash dividend amount in comparison to historical levels We expect to continue paying quarterly dividend of $0.10 per
share of

our common stock however the actual declaration of dividends and the establishment of record and payment dates are subject to

final determination by the Audit Committee of the Board each quarter after its review of our financial performance and financial

position

Liquidity and Capital Resources

Our primary discretionary cash uses have historically been for repurchases of our common stock At March 31 2012 we had

working capital of $438.0 million including $334.5 million of cash cash equivalents and short-term investments compared to

working capital of $524.1 million including $430.0 million of cash cash equivalents and short-term investments at March 31

2011 The decrease in working capital at March 31 2012 compared to March 31 2011 is result of the decrease in cash and cash

equivalents due primarily to significant payments for repurchases of our common stock during the fiscal
year ended March 31

2012 which were funded primarily from cash cash equivalents and short-term investments on hand at March 31 2011 and from

net borrowings under our revolving line of credit

Our cash and cash equivalents as of March 31 2012 consist of Commercial Paper U.S Treasury Bills and bank deposits with

third party financial institutions We monitor bank balances in our operating accounts and adjust the balances as appropriate Cash

balances are held throughout the world including substantial amounts held outside of the U.S As of March 31 2012 of our

$334.5 million of cash cash equivalents and short-term investments $11.6 million is held domestically while $322.9 million is

held by foreign subsidiaries The costs to repatriate our foreign earnings to the U.S would likely be material however our intent

is to permanently reinvest our earnings from foreign operations and our current plans do not require us to repatriate them to fund

our U.S operations as we generate sufficient domestic operating cash flow and have access to external funding under our current

revolving line of credit For information regarding tax considerations surrounding the undistributed earnings of our foreign

operations refer to Note 17 Income Taxes of the Notes to Consolidated Financial Statements in this Form 10-K

Our investments are intended to establish high-quality portfolio that preserves principal and meets liquidity needs As of March

312012 our investments are composed of U.S Treasury Bills GovemmentAgency Securities Commercial Paper U.S Corporate

Bonds and Certificates of Deposit CDs

From time to time our Board authorizes programs under which we may repurchase shares of our common stock depending on

market conditions in the open market or through privately negotiated transactions including accelerated share repurchase ASR
agreements During the fiscal

years
ended March 31 2012 2011 and 2010 we repurchased 8027287 3315000 and 1935100

shares respectively of our common stock as part
of these publicly announced repurchase programs for total cost of $273.8

million $105.5 million and $49.7 million respectively In addition we withheld 74732 shares valued at $2.6 million during the

fiscal year ended March 312012 compared to an immaterial amount in fiscal year 2011 and none in fiscal year 2010 in satisfaction

of employee tax withholding obligations upon the vesting of restricted stock granted under our stock plans
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As of March 312012 there were total of 633613 remaining shares authorized for repurchase all of which are under our program

approved by the Board ofDirectors on March 82012 Refer to Note 13 Common StockRepurchases of our Notes to Consolidated

Financial Statements in this Form 10-K for more information regarding our stock repurchase programs

On December 282011 December 72010 and December 22009 we retired 50000004000000 and 2000000 shares oftreasury

stock respectively which were returned to the status of authorized but unissued shares These were non-cash equity transactions

in which the cost of the reacquired shares was recorded as reduction to both Retained earnings and Treasury stock

In May 2011 we entered into Credit Agreement Credit Agreement with Wells Fargo Bank National Association Bank
which provides for $100.0 million unsecured revolving line of credit the line of credit to augment our financial flexibility to

facilitate the ASR Program and if requested by us the Bank may increase its commitment thereunder by up to $100.0 million for

total facility of up to $200.0 million Principal together with accrued and unpaid interest is due on the maturity date May
2014 and our obligations under the Credit Agreement are guaranteed by our domestic subsidiaries subject to certain exceptions

As of March 312012 we had outstanding borrowings of $37.0 million under the line of credit Loans under the Credit Agreement

bear interest at the election of the Company at the Banks announced prime rate less 1.50% per annum at daily one month

LIBOR rate plus 1.10% per annum or at an adjusted LIBOR rate for term of one three or six months plus 1.10% per annum

The line of credit requires us to comply with the following two financial covenant ratios in each case at each fiscal quarter end

and determined on rolling four-quarter basis

maximum ratio of funded debt to earnings before interest taxes depreciation and amortization EBITDA and

minimum EBITDA coverage ratio which is calculated as interest payments divided by EBITDA

As of March 31 2012 we were in compliance with these ratios by substantial margin

In addition we and our subsidiaries are required to maintain unrestricted cash cash equivalents and marketable securities plus

availability under the Credit Agreement at the end of each fiscal quarter of at least $200.0 million The line of credit contains

affirmative covenants including covenants regarding the payment of taxes and other liabilities maintenance of insurance reporting

requirements and compliance with applicable laws and regulations The credit facility also contains negative covenants among
other things limiting our ability to incur debt make capital expenditures grant liens make acquisitions and make investments

The events of default under the line of credit include payment defaults cross defaults with certain other indebtedness breaches

of covenants judgment defaults and bankruptcy and insolvency events involving us or any of our subsidiaries As of March 31

2012 we were in compliance with all covenants under the line of credit

We enter into foreign currency forward-exchange contracts which typically mature in one month intervals to hedge our exposure

to foreign currency fluctuations of Euro Great Britain Pound and Australian Dollar denominated cash receivables and payables

balances We record the fair value of our forward-exchange contracts in the Consolidated balance sheets at each reporting period

and record any fair value adjustments in our Consolidated statements of operations Gains and losses associated with currency

rate changes on contracts are recorded within Interest and other income expense net in our Consolidated statements of operations

offsetting transaction gains and losses on the related assets and liabilities Please see Item 7A Quantitative and Qualitative

Disclosures About Market Risk for additional information

We also have hedging program to hedge portion of forecasted revenues denominated in the Euro and Great Britain Pound with

put and call option contracts used as collars We also hedge portion of the forecasted expenditures in Mexican Pesos with

cross-currency swap At each reporting period we record the net fair value of our unrealized option contracts in the Consolidated

balance sheets with related unrealized gains and losses as component of Accumulated other comprehensive income separate

element of Stockholders equity Gains and losses associated with realized option contracts and swap contracts are recorded within

Net revenues and Cost of revenues respectively in our Consolidated statements of operations Please see Item 7A Quantitative

and Qualitative Disclosures About Market Risk for additional information

Our liquidity capital resources and results of operations in any period could be affected by the exercise of outstanding stock

options restricted stock grants to employees and the issuance of common stock under our ESPP The resulting increase in the

number of outstanding shares from these equity grants and issuances could affect our earnings per share however we cannot

predict the timing or amount of proceeds from the sale or exercise of these securities or whether they will be exercised at all

We believe that our current cash and cash equivalents short-term investments cash provided by operations and the availability

of additional funds under the Credit Agreement will be sufficient to fund operations for at least the next twelve months however

any projections of future financial needs and sources of working capital are subject to uncertainty See Certain Forward-Looking

Information and Risk Factors in this Annual Report on Form 10-K for factors that could affect our estimates for future financial

needs and sources of working capital
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OFF BALANCE SHEETARRANGEMENTS

We have not entered into any transactions with unconsolidated entities whereby we have financial guarantees subordinated retained

interests derivative instruments or other contingent arrangements that expose us to material continuing risks contingent liabilities

or any other obligation under variable interest in an unconsolidated entity that provides financing and liquidity support or market

risk or credit risk support to the Company

CONTRA CTUAL OBLIGATIONS

The following table summarizes the contractual obligations that we were reasonably likely to incur as of March 31 2012 and the

effect that such obligations are expected to have on our liquidity and cash flows in future periods

Payments Due by Period

in thousands Total 1-3 years 3-5 ears

Revolving line of credit 37000 37.000

Operating leases 13.210 5.355 6.041 1128 686

Unconditional purchase obligations 58 323 58.323

Total contractual cash obligations

As of March 312012 the unrecognized tax benefits and related interest under the Income Tax Topic of the FASB ASC were $11.1

million and $1.7 million respectively and are included in Long-term income taxes payable in our Consolidated balance sheet We

are unable to reliably estimate the timing of future payments related to unrecognized tax benefits and they are not included in the

contractual obligations table above We do not anticipate any material cash payments associated with our unrecognized tax benefits

to be made within the next twelve months

CRITICAL ACCOUNTING ESTIMATES

Our consolidated financial statements are prepared in accordance with generally accepted accounting principles in the United

States of America U.S GAAP In connection with the preparation of our financial statements we are required to make

assumptions and estimates about future events and apply judgments that affect the reported amounts of assets liabilities revenue

expenses and the related disclosures We base our assumptions estimates and judgments on historical experience current trends

and other factors that management believes to be relevant at the time our consolidated financial statements are prepared On

regular basis we review the accounting policies assumptions estimates and judgments to ensure that our consolidated financial

statements are presented fairly and in accordance with U.S GAAP Because future events and their effects cannot be determined

with certainty actual results could differ from our assumptions and estimates and such differences could be material

Our significant accounting policies are discussed in Note SignficantAccounting Policies of the Notes to Consolidated Financial

Statements in this Annual Report on Form 10-K We believe the following accounting estimates are the most critical to aid in

fully understanding and evaluating our reported financial results and they require our most difficult subjective or complex

judgments resulting from the need to make estimates about the effect of matters that are inherently uncertain We have reviewed

these critical accounting estimates and related disclosures with the Audit Committee of our Board of Directors

Revenue Recognition and Related Allowances

Inventory Valuation

Product Warranty Obligations

Income Taxes

Less than

year

More than

years

108533 63678 43041 1128 686
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Revenue Recognition and Related Allowances

We sell our products directly to customers and through other distribution channels including distributors retailers carriers and

original equipment manufacturers OEMs Commercial distributors and retailers represent our largest sources of net revenues

Sales through our distribution and retail channels are made primarily under agreements allowing for rights of return and include

various sales incentive programs such as rebates advertising price protection and other sales incentives We have an established

sales history for these arrangements and we record the estimated reserves and allowances at the time the related revenue is

recognized Customer sales returns are estimated based on historical data relevant current data and the monitoring of inventory

build-up in the distribution channel The primary factors affecting our reserve for estimated customer sales returns include the

general timing of historical returns and estimated return rates The allowance for sales incentive programs is based on historical

experience and contractual terms in the form of lump sum payments or sell-through credits Future market conditions and product

transitions may require us to take actions to increase customer incentive offerings possibly resulting in an incremental reduction

of revenue at the time the incentive is offered Additionally certain incentive programs require us to estimate based on historical

experience the specific terms and conditions of the incentive and the estimated number of customers that will actually redeem

the incentive

We have not made any material changes in the accounting methodology we use to measure sales return reserves or incentive

allowances during the past three fiscal years Substantially all credits associated with these activities are processed within the

following fiscal year and therefore do not require subjective long-term estimates however if actual results are not consistent

with the assumptions and estimates used we may be exposed to losses or gains that could be material If we increased our estimate

as of March 31 2012 by hypothetical 10% our sales returns reserve and sales incentive allowance would have increased by

approximately $0.8 million and $1.3 million respectively Net of the estimated value of the inventory that would be returned

this would have decreased gross profit and net income by approximately $1.7 million and $1.3 million respectively

Inventoiy Valuation

Inventories are valued at the lower of cost or market The Company writes down inventories that have become obsolete or are in

excess of anticipated demand or net realizable value Our estimate of write downs for excess and obsolete inventory are based

on detailed analysis of on-hand inventory and purchase commitments in excess of forecasted demand Our products require

long-lead time parts available from limited number of vendors and occasionally last-time buys of raw materials for products

with long lifecycles The effects of demand variability long-lead times and last-time buys have historically contributed to inventory

write-downs Our demand forecast considers projected future shipments market conditions inventory on hand purchase

commitments product development plans and product life cycle inventory on consignment and other competitive factors

We have not made any material changes in the accounting methodology we use to estimate our inventory write-downs during the

past three fiscal
years

If the demand or market conditions for our products are less favorable than forecasted or if unforeseen

technological changes negatively impact the utility of our inventory we may be required to record additional write-downs which

would negatively affect our results of operations in the period the write-downs were recorded If we increased our estimate as of

March 31 2012 by hypothetical 10% our inventory reserves and cost of revenues would have each increased by approximately

$0.6 million and our net income would have been reduced by approximately $0.4 million

Product Warranty Obligations

The Company records liability for the estimated costs of warranties at the time the related revenue is recognized Factors that

affect the warranty obligation include product failure rates estimated return rates material
usage

and service related costs incurred

in correcting product failures If actual results are not consistent with our estimates or assumptions we may be exposed to losses

or gains that could be material If we increased our estimate as of March 31 2012 by hypothetical 10% our warranty obligation

and cost of revenues would have each increased by approximately $1.3 million and our net income would have been reduced by

approximately $1.0 million

Income Taxes

We account for income taxes under an asset and liability approach that requires the expected future tax consequences of temporary

differences between the book and tax bases of assets and liabilities to be recognized as deferred tax assets and liabilities Valuation

allowances are established to reduce deferred tax assets when based on available objective evidence it is more likely than not

that the benefit of such assets will not be realized
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We are subject to income taxes in the U.S and foreign jurisdictions and our income tax returns like those of most companies are

periodically audited by domestic and foreign tax authorities These audits include questions regarding our tax filing positions

including the timing and amount of deductions and the allocation of income among various tax jurisdictions At any one time

multiple tax years may be subject to audit by the various tax authorities In evaluating the exposures associated with our various

tax filing positions we record liability for such exposures number of years may elapse before particular matter for which

we have established liability is audited and fully resolved or clarified

We recognize the impact of an uncertain income tax position on income tax expense at the largest amount that is more-likely-than-

not to be sustained An unrecognized tax benefit will not be recognized unless it has greater than 50% likelihood of being

sustained We adjust our tax liability for unrecognized tax benefits in the period in which an uncertain tax position is effectively

settled the statute of limitations expires for the relevant taxing authority to examine the tax position or when more information

becomes available We recognize interest and penalties related to income tax matters as part of our provision for income taxes

Our liability for unrecognized tax benefits contains uncertainties because management is required to make assumptions and apply

judgment to estimate the exposures associated with our various filing positions Our effective income tax rate is also affected by

changes in tax law the level of earnings and the results of tax audits

Our provision for income taxes does not include provisions for U.S income taxes and foreign withholding taxes associated with

the repatriation of undistributed earnings of certain foreign operations that we intend to reinvest indefinitely in the foreign

operations If these earnings were distributed to the U.S in the form of dividends or otherwise we would be subject to additional

U.S income taxes subject to an adjustment for foreign tax credits and foreign withholding taxes Our current plans do not require

repatriation of earnings from foreign operations to fund the U.S operations because we generate sufficient domestic operating

cash flow and have access to external funding under our line of credit As result we do not expect material impact on our

business or financial flexibility with respect to undistributed earnings of our foreign operations

Although we believe that our judgments and estimates are reasonable actual results could differ and we may be exposed to losses

or gains that could be material

To the extent we prevail in matters for which liability has been established or are required to pay amounts in excess of our

established liability our effective income tax rate in given financial statement period could be materially affected An unfavorable

tax settlement would generally require use of our cash and may result in an increase in our effective income tax rate in the period

of resolution favorable tax settlement would be recognized as reduction in our effective income tax rate in the period of

resolution

RECENTACCOUNTING PRONOUNCEMENTS

Recently Adopted Pronouncements

In September2011 the Financial Accounting Standards Board FASB issued Accounting Standards Update ASU 2011-08

Intangibles Goodwill and Other Topic 350 Testing Goodwilifor Impairment This ASU allows entities to first assess qualitative

factors to determine whether it is more likely than not that is likelihood of more than 50 percent that the fair value of reporting

unit is less than its carrying amount If this is the case the entity is required to perform more detailed two-step goodwill

impairment test that is used to identify potential goodwill impairment and to measure the amount of goodwill impairment losses

if any to be recognized We adopted ASU 2011-08 in the fourth quarter of fiscal year 2012 and it did not have an impact on our

financial statements Refer to Note Goodwill andPurchasedlntangibleAssets ofthe Notes to Consolidated Financial Statements

in this Form 10-K for details of our goodwill impairment analysis

Recently Issued Pronouncements

In December2011 the FASB issued ASU 2011-11 Balance Sheet Topic 210 Disclosures about Offsetting Assets andLiabilities

This ASU requires an entity to disclose both net and gross information about assets and liabilities that have been offset if any

and the related arrangements The disclosures under this new guidance are required to be provided retrospectively for all comparative

periods presented We are required to implement this guidance effective for the first quarter of fiscal year 2014 We do not expect

the adoption of ASU 2011-11 to have material impact on our consolidated financial statements

In June 2011 the FASB issued ASU 2011-05 Comprehensive Income Topic 220 Presentation of Comprehensive Income as

amended which requires us to present the total of comprehensive income the components of net income and the components of

other comprehensive income either in single continuous statement of comprehensive income or in two separate but consecutive

statements Certain of the provisions are effective for the us in the first quarter of fiscal year 2013 and will be applied retrospectively
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We intend to present other comprehensive income in two separate and consecutive statements

ITEM 7A QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

The following discusses our exposure to market risk related to changes in interest rates and foreign currency exchange rates This

discussion contains forward-looking statements that are subject to risks and uncertainties Actual results could vary materially as

result of number of factors including those set forth in Item 1A Risk Factors

INTEREST RATE AND MARKET RISK

As of March 31 2012 and 2011 we reported the following balances in cash and cash equivalents short-term investments and

long-term investments

March31

in millions 2012 2011

Cash and cash equivalents 209.3 277.4

Short-terni investments 125.2 152.6

Long-term investments 55.3 39.3

As of March 312012 our investments were composed of U.S Treasury Bills GovernmentAgency Securities Commercial Paper

U.S Corporate Bonds and CDs

Our investment policy and strategy are focused on preservation of capital and supporting our liquidity requirements portion

of our cash is managed by external managers within the guidelines of our investment policy Our exposure to market risk for

changes in interest rates relates primarily to our investment portfolio We typically invest in highly rated securities and our policy

generally limits the amount of credit
exposure to any one issuer Our investment policy requires investments to be high credit

quality primarily rated or A2 and above with the objective of minimizingthe potential risk of principal loss All highly liquid

investments with initial maturities of three months or less at the date of purchase are classified as cash equivalents We classifi

our investments as either short-term or long-term based on each instruments underlying effective maturity date All short-term

investments have effective maturities less than 12 months while all long-term investments have effective maturities greater than

12 months or we do not currently have the ability to liquidate the investment We may sell our investments prior to their stated

maturities for strategic purposes in anticipation of credit deterioration or for duration management We recognized no material

realized or unrealized net gains or losses during the years ended March 31 2012 and 2011

Interest rates in general were relatively unchanged in the
year

ended March 31 2012 compared to the prior year however we

earned slightly greater interest income due to higher average investment portfolio in fiscal year 2012 compared with the prior

year During the year ended March 31 2012 we generated approximately $1.5 million in interest income from our portfolio of

cash equivalents and investments compared to an immaterial amount in fiscal year 2011 hypothetical increase or decrease in

our interest rates by 10 basis points would have minimal impact on our interest income

FOREIGN CURRENCYEXCHANGE RATE RISK

We are exposed to currency fluctuations primarily in the Euro EUR Great Britain Pound GBP Australian Dollar AUD
and the Mexican Peso MX$ We use hedging strategy to diminish and make more predictable the effect of currency

fluctuations All of our hedging activities are entered into with large financial institutions which we periodically evaluate for

credit risks We hedge our balance sheet exposure by hedging EUR GBP and AUD denominated cash receivables and payables

balances and our economic exposure by hedging portion of anticipated EUR and GBP denominated sales and our MX$
denominated expenditures We can provide no assurance that our strategy will be successful in the future and that exchange rate

fluctuations will not materially adversely affect our business

We experienced immaterial net foreign currency losses in the year ended March 31 2012 Although we hedge portion of our

foreign currency exchange exposure the weakening of certain foreign currencies particularly the Euro and the Great Britain Pound

in comparison to the U.S Dollar USD could result in material foreign exchange losses in future periods
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Non-designated Hedges

We hedge our EUR GBP and AUD denominated cash receivables and payables balances by entering into foreign exchange

forward contracts

The table below presents the impact on the foreign exchange gain loss of hypothetical 10% appreciation and 10% depreciation

of the USD against the forward currency contracts as of March 31 2012 in millions

Foreign Exchange
Gain From 10%

Appreciation of

USD

Foreign Exchange

Loss From 10%
Depreciation of

USD

Cash Flow Hedges

Approximately 43% 41% and 38% of net revenues in fiscal years 2012 2011 and 2010 respectively were derived from sales

outside of the U.S which were denominated predominantly in EUR and GBP in each of the fiscal years

As of March 312012 we had foreign currency put and call option contracts with notional amounts of approximately 63.7 million

and 20.0 million denominated in EUR and GBP respectively As of March 31 2011 we also had foreign currency put and call

option contracts with notional amounts of approximately 52.7 million and 14.5 million denominated in EUR and GBP

respectively Collectively our option contracts hedge against portion of our forecasted foreign currency denominated sales If

the USD is subjected to either 10% appreciation or 10% depreciation versus these net exposed currency positions we could

realize gain of $9.4 million or incur loss of $8.1 million respectively

The table below presents the impact on the Black-Scholes valuation of our currency option contracts of hypothetical 10%

appreciation and 10% depreciation of the USD against the indicated option contract type for cash flow hedges as of March 31

2012 in millions

Currency option contracts

call Options

Put options

USD Value of Net

Foreign Exchange
Contracts

115.1

Foreign Exchange
Gain From 10%

Appreciation of

USD

1.6

7.8

Foreign Exchange

Loss From 10%

Depreciation of

USD

2.8

Collectively our swap contracts hedge against portion of our forecasted MX$ denominated expenditures As of March 312012
we had cross currency swap contracts with notional amounts of approximately MX$3 17.5 million

The table below presents the impact on the valuation of our cross-currency swap contracts of hypothetical 10% appreciation and

10% depreciation of the USD as of March 31 2012 in millions

Currency cross-currency swap contracts

USD Value of

Cross-Currency

Swap Contracts

Foreign Exchange

Loss From 10%

Appreciation of

USD

Foreign Exchange
Gain From 10%

Depreciation of

USD

USD Value of Net

Foreign Exchange
ContractsCurrenc forward contracts Position

LUR Sell Euro 25.3 2.5 2.5

GBP Sell GBP 5.8 0.6 0.6

AUD Sell AUD 2.7 0.3
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ITEM FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of Plantronics Inc

In our opinion the consolidated financial statements listed in the index appearing under Item 5a present fairly in all material

respects the financial position of Plantronics Inc and its subsidiaries at March 31 2012 and April 2011 and the results of their

operations and their cash flows for each of the three years in the period ended March 31 2012 in conformity with accounting

principles generally accepted in the United States of America In addition in our opinion the financial statement schedules

appearing under Item 5a2 present fairly in all material respects the information set forth therein when read in conjunction

with the related consolidated financial statements Also in our opinion the Company maintained in all material respects effective

internal control over financial reporting as of March 31 2012 based on criteria established in Internal Control Integrated

Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission COSO The Companys

management is responsible for these financial statements and financial statement schedule for maintaining effective internal

control over financial reporting and for its assessment of the effectiveness of internal control over financial reporting included in

the accompanying Managements Report on Internal Control over Financial Reporting Our responsibility is to express opinions

on these financial statements on the financial statement schedule and on the Companys internal control over financial reporting

based on our integrated audits We conducted our audits in accordance with the standards of the Public Company Accounting

Oversight Board United States Those standards require that we plan and perform the audits to obtain reasonable assurance

about whether the financial statements are free of material misstatement and whether effective internal control over financial

reporting was maintained in all material respects Our audits of the financial statements included examining on test basis

evidence supporting the amounts and disclosures in the financial statements assessing the accounting principles used and significant

estimates made by management and evaluating the overall financial statement presentation Our audit of internal control over

financial reporting included obtaining an understanding of internal control over financial reporting assessing the risk that material

weakness exists and testing and evaluating the design and operating effectiveness ofinternal control based on the assessed risk Our

audits also included performing such other procedures as we considered necessary in the circumstances We believe that our audits

provide reasonable basis for our opinions

companys internal control over financial reporting is process designed to provide reasonable assurance regarding the reliability

of financial reporting and the preparation of financial statements for external
purposes

in accordance with generally accepted

accounting principles companys internal control over financial reporting includes those policies and procedures that pertain

to the maintenance of records that in reasonable detail accurately and fairly reflect the transactions and dispositions of the assets

of the company ii provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial

statements in accordance with generally accepted accounting principles and that receipts and expenditures of the company are

being made only in accordance with authorizations of management and directors of the company and iiiprovide reasonable

assurance regarding prevention or timely detection of unauthorized acquisition use or disposition of the companys assets that

could have material effect on the financial statements

Because of its inherent limitations internal control over financial reporting may not prevent or detect misstatements Also

projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because

of changes in conditions or that the degree of compliance with the policies or procedures may deteriorate

/s/ PricewaterhouseCoopers LLP

San Jose California

May 25 2012
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PLANTRONJCS INC

CONSOLIDATED BALANCE SHEETS

iii thousands except per
share data

March 31

2012 2011

ASSETS

Current assets

cash and cash equiaIents 209335 277313

Short-term in eslmdnts 125.177 52583

Accounts receivable net lii 771 103.289

Inventory net 53.713 56.473

Deferred tax assets II .090 11 .349

Other current assets 3.08$ 6.65

Total current assets 524174 617720

Long-term investments 55.347 39.332

Property plant and equipment net 76159 70622

Goodwill and purchased intangibles net 14.388 14.861

Other assets 2.402 112

Total assets 672470 744.647

LIABiLITIES AND STOcKHOLDERS EQUIT\

current liabiities

Accounts payable 34.126 33.995

Accrued liabilities 52.067 59.607

Total current liabilities 86 193 93.602

Deferred tax liabilities 8.673 3.526

Long-term income taxes payable 12150 11 .524

Revolving line of credit 37.000

Other longterm liabilities 1.211 1143

Total liabilities 145226 09 79

commitments and contingencies Note 10

Stockholders equity

Preferred stock $0.01 par value per share 000 shares authorized no shares outstanding

Common stock 0.0 par alue per share 100.000 shares authorized 47.160 shares and 50.043

shares issued at 2012 and 2011 respectively 741 720

Additional paid-in capital 55721 499.027

Accumulated other comprehensive income 6.37 1.473

Retained earnings 115358 192.468

Total stockholders equity before treasury stock 679.674 693.68$

Less Treasury stock common 4648 and 1.728 shares at 2012 and 2011 respectively at cost il 52430 58836

Total stockholders equity 527244 634.852

es and stockholders equity 672

The accompanying notes are an integral part of these consolidated tinancial statements
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PLANTRONICS INC
CONSOLIDATED STATEMENTS OF OPERATIONS

in thousands except per share data

Nt rev ues

Cost of revenues

Grsprofit
___________

Operating expenses

Research development and enginee1in

Selling general and administrative

Gain fiom litigation tt1emet

Restructuring and other related charges
_____________

TQtal operating expenses
___________

Operating income

Interest and 6tber incqwe xpensenet
___________

Income from continuing operations before income taxes

Iticome thx expthse frç ctintipuin qeratons
__________

Income from continuing operations net of tax

DisontiuuàdQperations

Loss from operations of discontinued AEG segment including

lncO tax befitôæ 4scthtiuuerdifois
__________

Loss from discontinued operations net of tax

Net income

Eauiiing Lôs pWomrtqii shar

Basic

Conttnuing operations

Discontinued operations
____________

NŒtinconie
____________

Diluted

Coptinuing peratidns

Discontinued operations
____________

N1 inorne
___________

The accompanying notes are an integral part of these consolidated financial statements

loss on sale

Fiscal Year Ended March 31

2012 2011 2010

713368 683602 613837

329017 321846 312767

384351 36l756 30070

69664 63J83 57784

173334 163389 143784

5100

428 1867

242998 221044 2O3435

141353 140712 97635

1249 56 3l05

142602 140656 100740

3356 31413 2427

109036 109243 76453

30468

14393

19075

1Q036 109243 737S

248 2.29 158

0.39

2.48 2.29

2.41 2.21 1.53

0.39

24 2.21 1.I6

44023 47713 48504

45265 49344 49331

0.20 0.20 0.20

Shares used in basic
pet h.re cIiIatini

Shares used in diluted per share calculations

Cash dividends declared per common share
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PLANTRONICS INC
CONSOLIDATED STATEMENTS OF CASH FLOWS

in thousands

CASH FLOWS FROM OPERATING ACTIVITIES

Net income

Adjustments to reconcile net itlcmae to iret cash provided by operating activities

Depreciation and amortization

Siock-based compensation

Provision for benctit from doubtful accounts and sales allowances

Provision for excess and obsoleteinventories

Benefit from deferred income taxes

htbme tax benefit associated with stock option exercises

Excess tax benefit from stock-based compensation

Amortization of premium on investments net

Impairment of goodwill and long-lived assets

Non-cash restructuring charges

Loss on sale of discontinued operations

Other opetating activities

Cbanges in assets and liabilities

Acmnts receivable net

Inventory net

Current and other assets

Accounts payable

Accrued liabilities

Income taxes

Cash provided by operating activiçies

CASH FLOWS FROM IN VESTING ACTIVITIES

Proceeds from sales of shottderm investments

Proceeds from matnrities of short-term investments

Purchase of short-tenn investments

Proceeds from sales of long-term investments

Purchase of long-term investments

Capital expenditures and other assets

Proceeds from sale of property plant and equipment and assets held formic

Proceeds received from sale of AEG segment

Cash used for provided byitivesting activities

CASH FLOWS FROM FINANCING ACTIVITIES

Repurchase of common stock

Proceeds from sale of treasury stock

Proceeds from issuance of common stock

Proceeds from revolving line of credit

Repayments of revolving line of credit

Payment of cash dividends

Employees tax withheld and paid for retrieted stock and restricted stock unite

Excess tax benefit from stock-based compensation

Cash used for financing activities

Effect of exchange rate changes on cash and cash equivalents

Net decnase increase in cash and casts equivalents

Cash and cash equivalents at beginning of year

Cash and cash equivalents at end of year

SUPPLEMENTAL DISCLOSURES

Cash paid for income taxes

Fiscal Year Ended March 31

2012 2011 2010

109036 109243 57378

13760 16275 18144

17481 F587i 14577

758 243

2222 418

9134 5165 12449

3633 t9fi

7043 5747 2247

S7SI

25194

6261

611

--

94flZ .i58i 383

606 12962 27620

67 228G

131 10216 9048

4303It t001

18529 4209 11205

14044
t53432j 1429

754 4j3fr

189131 114495 145000

lfr41 2635
9935 664 750

90954

19140 18667 6262

9066 277

1625 9121

7s415 1764y fl896

273191 105522 49652

4901 4192 3623

SS222 504W 32581

68500

alcoo

9040 9703 9781

2r596 t4
7043 5747 2247

198261J 5bJ371 2092
810 1464 1125

680 l2SSS f9t68

277373 349961 158193

2o335 277t3-

20752 29fl0 11663

The accompanying notes are an integral part of these consolidated financial statements
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PLANTRONICS INC
CONSOLIDATED STATEMENTS OF STOCKHOLDERS EQUITY

in thousands

Accumulated
Additional Other Total

Common Stock Paid-In
Comprehensive

Retained Treasury Stockholders

Shares Amount Capital Income Earnings Stock Equity

Balanees atMarvlr3 29O A82 $7 36224 8855 201 936 74326 525 367

57378 57378Net income

Unrealized loss on hedges net of tax

Corelnsiioom
Exercise of stock options

ssuan ofTfridiea hiontsxk

Repurchase of restricted common stock

Cavidnd

Repurchase of common stock 19 49652

Sa1ftreaystodk 284 4J2 8405

Retirement of treasury stock 56240 56240
_____________

4B87O 42$407 6272 19$$i 59313

Net income 109243

Foreign eurreney tranalatiçsn adutmgn 1613

Unrealized loss on hedges net of tax 6419

Uir1A4fftæntâMoftax
Comprehensive income

cts sleek vts6nC 22 so84

Issuance of restricted common stock 424

Cash dividends 9703

Stock bd OL6t1NI9 15 873

Income tax benefit associated with stock

options 4319

coinfttosl stoel4 3l
Employees tax withheld and paid for

restricted stock and restricted stock units

a1eof1reaaurytoek 344

Retirement of treasury stock

Balances at March MO 4S3L5 499027 471

Net income

Eoeigneueicy rans1atonstperth 788

Unrealized gain on hedges net of tax

Comprehensive income

18201

Issuance of restricted common stock 346

Rirdiaae ofrestrietedrntiitttn ttik IS0

Cash dividends

Steek-baaetcoxppensation

Income tax benefit associated with stock

options 3295 3295

Kepurcbsv of6mmor alcicic 027 273791 273791

Employees tax withheld and paid for

restricted stock and restricted stock units 75 2596 2596

Saleoftreasurystoc1 182 286 5687 4901

Retirement oftreasury stock 177106 177106

4i74f 6357 115358 L2430 527244

The accompanying notes are an integral part of these consolidated financial statements

3630

Stock-based compensation

1493 15 32564

18

1047

3630

54795

32579

14877

49652

3623

571334

109243

1613

6419

104444

50106

9703

15873

4319

10522 105522

194 194

348 4192

102365

58836 634852

109036

788

54

113920

38219

9040

17481

102365

192468

109036

56185618

54

9040
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PLANTRONICS INC
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

THE COMPANY

Plantronics Inc Plantronics or the Company is leading worldwide designer manufacturer and marketer of lightweight

communications headsets telephone headset systems and accessories for the business and consumer markets under the Plantronics

brand In addition the Company manufactures and markets under the Clarity brand specialty products such as telephones for

the hearing impaired and other related products for people with special communication needs

Founded in 1961 Plantronics is incorporated in the state of Delaware and trades on the New York Stock Exchange under the ticker

symbol PLT

SIGNIFICANT ACCOUNTING POLICIES

Managements Use of Estimates and Assumptions

The preparation of consolidated financial statements in accordance with generally accepted accounting principles in the United

States of America U.S GAAP requires management to make estimates and assumptions that affect the reported amounts of

assets and liabilities the disclosure of contingent assets and liabilities at the date of the financial statements and the reported

amounts of revenues and expenses during the reporting period These estimates are based on information available as of the date

of the financial statements Actual results could differ materially from those estimates

Principles of Consolidation

The consolidated financial statements include the accounts of Plantronics and its wholly owned subsidiaries All intercompany

balances and transactions have been eliminated

Reclassifications

Certain financial statement reclassifications have been made to previously reported amounts to conform to the current years

presentation

Segment Information

Prior to December 2009 the Company operated under two reportable segments the Audio Communications Group ACG
and the Audio Entertainment Group AEG As set forth in Note Discontinued Operations the Company completed the sale

of Altec Lansing its AEG segment effective December 2009 and therefore it is no longer included in continuing operations

and the Company operates as one segment Accordingly the Company has classified the AEG operating results including the

loss on sale of AEG as discontinued operations in the Consolidated statement of operations for all periods presented

Fiscal Year

The Companys fiscal year ends on the Saturday closest to the last day of March Fiscal year 2012 ended on March 31 2012 and

consists of 52 weeks fiscal year 2011 ended on April 2011 and consists of 52 weeks and fiscal year 2010 ended on April

2010 and consists of 53 weeks For purposes of presentation the Company has indicated its accounting fiscal year as ending on

March 31
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Financial Instruments

Cash Cash Equivalents and Investments

The Companys investment policy and strategy are focused on preservation of capital and supporting liquidity requirements

portion of the Companys cash is managed by external managers within the guidelines of the Companys investment policy The

Companys exposure to market risk for changes in interest rates relates primarily to its investment portfolio The Companys policy

limits the amount of credit exposure to any one issuer and requires investments to be rated or A2 and above with the objective

of minimizing the potential risk of principal loss All highly liquid investments with initial stated maturities of three months or

less at the date of purchase are classified as cash equivalents The Company classifies its investments as either short-term or long-

term based on each instruments underlying effective maturity date and reasonable expectations with regard to sales and redemptions

of the instruments All short-term investments have effective maturities less than 12 months while all long-term investments have

effective maturities greater than 12 months or the Company does not currently have the ability to liquidate the investments The

Company may sell its investments prior to their stated maturities for strategic purposes in anticipation of credit deterioration or

for duration management

As of March 31 2012 all investments were classified as available-for-sale with unrealized gains and losses recorded as separate

component of Accumulated other comprehensive income in Stockholders equity The specific identification method is used to

determine the cost of securities disposed of with realized gains and losses reflected in Interest and other income expense net

For investments with an unrealized loss the factors considered in the review include the credit quality of the issuer the duration

that the fair value has been less than the adjusted cost basis severity of impairment reason for the decline in value and potential

recovery period the financial condition and near-term prospects of the investees and whether the Company would be required to

sell an investment due to liquidity or contractual reasons before its anticipated recovery See Note

Foreign Currency Derivatives

The Company accounts for its derivative instruments as either assets or liabilities and carries them at fair value Derivative foreign

currency call and put option contracts are valued using pricing models that use observable inputs The accounting for changes in

the fair value of derivative depends on the intended use of the derivative and the resulting designation For derivative instruments

designated as fair value hedge the gain or loss is recognized in earnings in the period of change together with the offsetting loss

or gain on the hedged item attributed to the risk being hedged For derivative instrument designated as cash flow hedge the

effective portion of the derivatives gain or loss is initially reported as component of Accumulated other comprehensive income

in Stockholders equity and subsequently reclassified into earnings when the hedged exposure
affects earnings The ineffective

portion of the gain or loss is reported in earnings immediately For derivative instruments that are not designated as accounting

hedges changes in fair value are recognized in earnings in the period of change The Company does not hold or issue derivative

financial instruments for speculative trading purposes Plantronics enters into derivatives only with counterparties that are among
the largest United States U.S banks ranked by assets in order to minimize its credit risk and to date no such counterparty

has failed to meet its financial obligations under such contracts See Note 16

Provision for Doubtful Accounts

The Company maintains provision for doubtful accounts for estimated losses resulting from the inability of its customers to

make required payments Plantronics regularly performs credit evaluations of its customers financial conditions and considers

factors such as historical experience credit quality age of the accounts receivable balances geographic or country-specific risks

and economic conditions that may affect customers ability to pay

Inventoiy and Related Reserves

Inventories are valued at the lower of cost or market Cost is computed using standard cost which approximates actual cost on

first-in first-out basis Shipping and handling costs incurred in connection with the sale of products are included in Cost of

revenues

Management writes down inventories that have become obsolete or are in excess of anticipated demand or net realizable value to

the lower of cost or market value Once inventory is written down subsequent changes in facts and circumstances do not result

in restoration to the original cost basis or an increase in the new lower-cost basis

Product Warranty Obligations

The Company records liability for the estimated costs of warranties at the time the related revenue is recognized The specific

warranty terms and conditions range from one to two years starting from the delivery date to the end user and vary depending

upon the product sold and the country in which the Company does business Factors that affect the warranty obligations include

product failure rates estimated return rates material usage and service delivery costs incurred in correcting product failures
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Goodwill and Purchased Intangibles

Goodwill has been measured as the excess of the cost of acquisition over the amount assigned to tangible and identifiable intangible

assets acquired less liabilities assumed At least annually in the fourth quarter of each fiscal year or more frequently if indicators

of impairment exist management performs review to determine if the carrying value of goodwill is impaired The identification

and measurement of goodwill impairment involves the estimation of fair value at the Companys reporting unit level The Company

determines its reporting units by assessing whether discrete financial information is available and if segment management regularly

reviews the results of that component The Company has determined it has one reporting unit

The Company performs an initial assessment of qualitative factors to determine whether the existence of events and circumstances

leads to determination that it is more likely than not that the fair value of reporting unit is less than its carrying amount If

after assessing the totality of relevant events and circumstances the Company determines that it is more likely than not that the

fair value of the reporting unit exceeds its carrying value and there is no indication of impairment no further testing is performed

however if the Company concludes otherwise the first step of the two-step impairment test must be performed by estimating the

fair value of the reporting unit and comparing it with its carrying value including goodwill See Note

Property Plant and Equipment

Property plant and equipment is stated at cost less accumulated depreciation and amortization Depreciation is calculated using

the straight-line method over the estimated useful lives of the respective assets which range from two to thirty years Amortization

of leasehold improvements is computed using the straight-line method over the shorter of the estimated useful lives of the assets

or the remaining lease term Costs associated with internal-use software are recorded in accordance with the Intangibles Goodwill

and Other Topic of the Accounting Standards Codification ASC Capitalized software costs are amortized on straight-line

basis over the estimated useful life

Long-lived assets including property plant and equipment are reviewed for impairment whenever events or changes in

circumstances indicate that the carrying amount of such assets may not be recoverable The Company recognizes an impairment

charge in the event the net book value of such assets exceeds the future undiscounted cash flows attributable to the assets No

material impairment losses were incurred in the periods presented

Fair Value Measurements

The Company applies fair value accounting for all financial assets and liabilities and non-financial assets and liabilities that are

recognized or disclosed at fair value in the financial statements Fair value is estimated by applying the following hierarchy which

prioritizes the inputs used to measure fair value into three levels and bases the categorization within the hierarchy upon the lowest

level of input that is available and significant to the fair value measurement

Level

The Companys Level financial assets consist of cash money market funds U.S Treasury Bills and derivative foreign currency

forward contracts that are traded in an active market with sufficient volume and frequency of transactions Level financial

liabilities consist of derivative contracts that have closed but have not settled

The fair value of Level financial instruments is measured based on the quoted market price of identical securities

Level

The Companys Level financial assets and liabilities consist ofGovemmentAgency Securities Commercial Paper U.S Corporate

Bonds Certificates of Deposit CDs and derivative foreign currency call and put option contracts

The fair value of Level investment securities is determined based on other observable inputs including multiple non-binding

quotes from independent pricing services Non-binding quotes are based on proprietary valuation models that are prepared by the

independent pricing services and use algorithms based on inputs such as observable market data quoted market prices for similar

securities issuer spreads and internal assumptions of the broker The Company corroborates the reasonableness of non-binding

quotes received from the independent pricing services using variety of techniques depending on the underlying instrument

including comparing them to actual experience gained from the purchases and maturities ofinvestment securities ii comparing

them to internally developed cash flow models based on observable inputs and iii monitoring changes in ratings of similar

securities and the related impact on fair value

The fair value of Level derivative foreign currency
call and put option contracts is determined using pricing models that use

observable market inputs
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Level

The fair value of Level financial instruments is determined using inputs that are unobservable and reflect the Companys estimate

of assumptions that market participants would use in pricing the asset or liability The Company had no Level assets or liabilities

as of March 31 2012 or 2011

In accordance with the fair value accounting requirements companies may choose to measure eligible financial instruments and

certain other items at fair value The Company has not elected the fair value option for any eligible financial instruments

Revenue Recognition

The Company sells its products directly to customers and through other distribution channels including distributors retailers

carriers and original equipment manufacturers OEMs The Companys revenue is derived primarily from the sale of headsets

telephone headset systems and accessories for the business and consumer markets and is recognized when persuasive evidence

of an arrangement exists delivery has occurred or services have been rendered the sales price is fixed or determinable and collection

is reasonably assured These criteria are usually met at the time of product shipment however the Company defers revenue when

any significant obligations remain and to date this has accounted for less than 1% of the Companys Net revenues Customer

purchase orders and/or contracts are used to determine the existence of an arrangement Product is considered delivered once it

has been shipped and title and risk of loss have been transferred to the customer The Company assesses whether price is fixed

or determinable based upon the selling terms associated with the transaction and whether the sales price is subject to refund or

adjustment The Company assesses collectibility based on customers credit quality historical experience and geographic or

country-specific risks and economic conditions that may affect customers ability to pay

Sales through retail and distribution channels are made primarily under agreements or commitments allowing for rights of return

and include various sales incentive programs such as rebates advertising price protection and other sales incentives The Company
has an established sales history for these arrangements and records the estimated reserves and allowances at the time the related

revenue is recognized Sales return reserves are estimated based on historical data relevant current data and the monitoring of

inventory build-up in the distribution channel The allowance for sales incentive programs is based on historical experience and

contractual terms or commitments in the form of lump sum payments or sell-through credits

Research Development and Engineering

Research development and engineering costs are expensed as incurred and consist primarily of compensation costs outside

services including legal fees associated with protecting the Companys intellectual property expensed materials depreciation

and an allocation of overhead expenses including facilities IT and human resources costs

Advertising Costs

The Company expenses
all advertising costs as incurred Advertising expense

for the
years

ended March 31 2012 2011 and

2010 was $2.6 million $2.4 million and $4.6 million respectively

Income Taxes

The Company is subject to income taxes in the U.S and foreign jurisdictions At any one time multiple tax years are subject to

audit by the various tax authorities

The Company recognizes the impact of an uncertain income tax position on income tax expense at the largest amount that is more

likely-than-not to be sustained An unrecognized tax benefit will not be recognized unless it has greater than 50% likelihood of

being sustained The Company adjusts its tax liability for unrecognized tax benefits in the period in which an uncertain tax position

is effectively settled the statute of limitations expires for the relevant taxing authority to examine the tax position or when more

information becomes available The Company recognizes interest and penalties related to income tax matters as part of its

provision for income taxes See Note 17
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Earnings Per Share

Basic earnings per
share is computed by dividing the net income for the period by the weighted average number of common shares

outstanding during the period less common stock subject to repurchase Diluted earnings per share is computed by dividing the

net income for the period by the weighted average number of shares of common stock and potentially dilutive common stock

outstanding during the period Potentially dilutive common shares include shares issuable upon the exercise of outstanding stock

options the vesting of awards of restricted stock and the estimated shares to be purchased under the Companys employee stock

purchase plan which are reflected in diluted earnings per share by application of the treasury stock method Under the treasury

stock method the amount that the employee must pay for exercising stock options the amount of stock-based compensation cost

for future services that the Company has not yet recognized and the amount of tax benefit that would be recorded in additional

paid-in capital upon exercise are assumed to be used to repurchase shares See Note 18

Comprehensive Income

Comprehensive income consists of two components net income and other comprehensive income Other comprehensive income

refers to income expenses gains and losses that under U.S GAAP are recorded as an element of stockholders equity but are

excluded from net income Accumulated other comprehensive income as presented in the accompanying consolidated balance

sheets consists of foreign currency translation adjustments unrealized gains and losses on derivatives designated as cash flow

hedges net of tax and unrealized gains and losses related to the Companys investments net of tax

Foreign Operations and Currency Translation

The functional currency of the Companys foreign sales and marketing offices except as noted in the following paragraph is the

local currency of the respective operations For these foreign operations the Company translates assets and liabilities into U.S

dollars using the period-end exchange rates in effect as of the balance sheet date and translates revenues and expenses using the

average monthly exchange rates The resulting cumulative translation adjustments are included in Accumulated other

comprehensive income separate component of Stockholders equity in the accompanying consolidated balance sheets

The functional
currency

of the Companys European finance sales and logistics headquarters in the Netherlands sales office and

warehouse in Japan manufacturing facilities in Tijuana Mexico and logistic and research and development facilities in China is

the U.S Dollar For these foreign operations assets and liabilities denominated in foreign currencies are re-measured at the period-

end or historical rates as appropriate Revenues and expenses are re-measured at average monthly rates which the Company
believes to be fair approximation of actual rates Currency transaction gains and losses are recognized in current operations See
Note 16

Stock-Based Compensation Expense

The Company applies the provisions of the Compensation Stock Compensation Topic of the FASB ASC which requires the

measurement and recognition of compensation expense for all share-based payment awards made to employees and non-employee

directors based on estimated fair values See Note 12

Treasury Shares

From time to time the Company repurchases shares of its common stock depending on market conditions in the open market or

through privately negotiated transactions in accordance with programs authorized by the Board of Directors Repurchased shares

are held as treasury stock until such time as they are retired or re-issued Retirements of treasury stock are non-cash equity

transactions in which the reacquired shares are returned to the status of authorized but unissued shares and the cost is recorded as

reduction to both Retained earnings and Treasury stock See Note 13

Concentration of Risk

Financial instruments that potentially subject the Company to concentrations of credit risk consist primarily of cash equivalents

short-term and long-term investments and trade receivables

Plantronics investment policies for cash limit investments to those that are low risk and also limit the amount of credit exposure

to any one issuer and restrict placement of these investments to issuers evaluated as creditworthy As of March 312012 and 2011
the Companys investments were composed of U.S Treasury Bills Government Agency Securities Commercial Paper U.S

Corporate Bonds and CDs
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Concentrations of credit risk with respect to trade receivables are limited due to the large number of customers that comprise the

Companys customer base and their dispersion across different geographies and markets Plantronics performs ongoing credit

evaluations of its customers financial condition and requires no collateral from its customers The Company maintains provision

for doubtful accounts based upon expected collectibility of all accounts receivable

Certain inventory components required by the Company are only available from limited number of suppliers The rapid rate of

technological change and the necessity of developing and manufacturing products with short lifecycles may intensify these

risks The inability to obtain components as required or to develop alternative sources as required in the future could result in

delays or reductions in product shipments which in turn could have material adverse effect on the Companys business financial

condition results of operations and cash flows

RECENT ACCOUNTING PRONOUNCEMENTS

Recently Adopted Pronouncements

In September 2011 the Financial Accounting Standards Board FASB issued Accounting Standards Update ASU 2011-08

Intangibles Goodwill and Other Topic 350 Testing Goodwilifor Impairment This ASU allows entities to first assess qualitative

factors to determine whether it is more likely than not that is likelihood of more than 50 percent that the fair value of reporting

unit is less than its carrying amount If this is the case the entity is required to perform more detailed two-step goodwill

impairment test that is used to identify potential goodwill impairment and to measure the amount of goodwill impairment losses

if any to be recognized The Company adopted ASU 2011-08 in the fourth quarter of fiscal year 2012 and it did not have an

impact on the Companys financial statements Refer to Note Goodwill and Purchased Intangible Assets for details of the

goodwill impairment analysis

Recently Issued Pronouncements

In December2011 the FASB issued ASU 2011-11 Balance Sheet Topic 210 Disclosures about OffsettingAssets andLiabilities

This ASU requires the Company to disclose both net and gross information about assets and liabilities that have been offset if

any and the related arrangements The disclosures under this new guidance are required to be provided retrospectively for all

comparative periods presented The Company is required to implement this guidance effective for the first quarter of fiscal 2014

and does not expect the adoption ofASU 2011-11 to have material impact on its consolidated financial statements

In June 2011 the FASB issued ASU 2011-05 Comprehensive Income Topic 220 Presentation of Comprehensive Income as

amended which requires the Company to present the total of comprehensive income the components of net income and the

components of other comprehensive income either in single continuous statement of comprehensive income or in two separate

but consecutive statements Certain of the provisions are effective for the Company in its first quarter of fiscal 2013 and will be

applied retrospectively The Company intends to present other comprehensive income in two separate and consecutive statements

DISCONTINUED OPERATIONS

The Company entered into an Asset Purchase Agreement on October 2009 to sell Altec Lansing its AEG segment AEG
for which the sale was completed effective December 2009 AEG was engaged in the design manufacture sales and marketing

of audio solutions and related technologies All of the revenues in the AEG segment were derived from the sale of Altec Lansing

products All operations ofAEG have been classified as discontinued operations in the Consolidated statement of operations for

all periods presented

There was no income or loss from discontinued operations for the fiscal years ended March 31 2012 and 2011 The results

from discontinued operations for the fiscal year ended March 31 2010 were as follows in thousands

Net revenues
64.916

Cost of revenues 53127

Operatliig expenses
16433

impairment of goodwill and long-lived assets 25.194

Restructuring and other related charges 19

Loss on sale oIAEG 61

Loss from operations of discontinued AEG senent including loss on sale of AEG 30.468

Tax benefit from discontinued operations 1.393

Loss on discontinued operations net of tax 19075l
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The Company recognized pre-tax loss on the sale of Altec Lansing in fiscal
year 2010 calculated as follows in thousands

Proceeds received upon close

Escrow payments received to date

RemaMing escrbw payments to breeeiy betleitly received inyMt2011
Payment to purchaser for adjustment for final value of net assets under APA

Total estimated proceeds

Book value of net assets sold

Costs incurred upon dtosthg

Loss on sale of AEG

11075

2065

1625

3956

10809

11057

363

611

in thousands March 31 2012 March 31 2011

Gross Gross Gross Gross

Amortized Unrealized Unrealized Fair Amortized Unrealized Unrealized Fair

Cost Gains Losses Value Cost Gains Losses Value

147338 $147338 136804 $136804

81996 ry 699 140569 140569

209334 $209335 277373 $277373

Total cash cash equivalents

and investments 389777 141 59 $389859 469277 51 40 $469288

As of March 31 2012 and 2011 all of the Companys investments are classified as available-for-sale securities

CASH CASH EQUIVALENTS AND INVESTMENTS

The following table presents the Companys cash cash equivalents and investments as of March 31 2012 and 2011

Cash and cash equivalents

Cash

Cash equivalents

Total Cash and cash

equivalents

Short-term investments

U.S Treasury Bills and

Government Agency
Securities

Commercial Paper

Corporate Bonds

61898 22 24 61896 105849 17

20041 20039 30Y11

38300 60 38356 11212

Long-term investments

Total Short-term investments 125122 86 31 $125177 15 35 $152583

$105863

30075

11216

Corporate Bonds 25507 29 26 25510 19086 35 19059

CDs 2879 2882

Total Long-term investments 55321 53 27 55347 39352 15 35 39332
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The following table summarizes the amortized cost and fair value of the Companys cash equivalents short-term investments and

long-term investments classified by stated maturity as of March 31 2012 and 2011

March 31 2012

Amortized Amortized

Cost Fair Value Cost Fair Value

181118 187174 293121 293152

Due in ito years 55321 55347 39352 39332

1I1 242439 242521 332473 332484

The Company did not incur any material realized or unrealized net gains or losses for the fiscal years
ended March 31 2012

and 2011

FAIR VALUE MEASUREMENTS

The following table represents the Companys fair value hierarchy for its financial assets and liabilities

Fair Values as of March 31 2012

in thousands

Cash

ttau 131IJ

Commercial Paper

U.S Treasury Bills and Government Agency Securities

Corporate Bonds

Long-term investments

jlt11 flD mielit Agency SeepriUs

Corporate Bonds

Derivative assets

Derivative liabilities

147338

0000

11997 11997

in thousands March 31 2011

Level Level Total

147338

50000

12898 48998 61896

20039 20039

38356 38356

4886 488

6647 23190 29837

25510 25510

2658 2658

216883 175634 392517

714 721
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Fair Values as of March 20

Long-term investments

U.S Treasury Bills and Government Agency Securities

Corporate Bonds

CDs

Other current assets

Derivative assets

Total assets measured at fair vakie

Accrued liabilities

Derivative liabilities

7955 9436

19059

2882

27 4174 4201

Refer to Note 16 Foreign Currency Derivatives which discloses the nature of the Companys derivative assets and liabilities as

of March 31 2012 and 2011

DETAILS OF CERTAIN BALANCE SHEET ACCOUNTS

Accounts receivable net

March 31

in thousands

Raw materials

Work in process

Finished goods

Inventory net

14062

2740

36911

53713

2011

15315

2558

38600

56473

Level Levelin thousands

Cash and cash eguiva1ts

Cash

U.STreasuryBi1ls

Commercial Paper

Corporate Bonds

CDs

Money Market Accounts

Short-tenn investments

U.S. Treasury.Bills and overn rnentAgeny Sçrities

Commercial Paper

Corporate Bonds

CDs

Total

136804

74991

136804

74991

22495 22495

3082 3082

2001 2001

3800038000

71756 34107

30075

11216

5429

105863

30075

11216

5429

17391

19059

2882

360 360

329506 140142 469648

in thousands 2012 2011

Accounts receivable 133233 125137

Provisions for returns 7613 10437

Provisions for promotions rebates and other 12756 10460

Provisions for doubtful accounts and sales allowances 1093 951
Accounts receivable net 111771 103289

Inventory net

March 31

2012
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Property plant and equipment net

in thousands

Buildings and improvements usefUl life 7-30 years

MacWneq and eqnipmenuuseftl life 240 yei
Software usefUl life 5-6 years

Constructkn in nixress
fl4 _________________ _________________

Depreciation and amortization expense for fiscal years 2012 2011 and 2010 was $13.3 million $13.7 million and $16.4 million

respectively In addition the Company incurred $5.2 million of accelerated depreciation in fiscal year 2010 related to discontinued

operations at its former Suzhou China facilities which was included in Restructuring and other related charges on the Consolidated

statements of operations

Unamortized capitalized software costs were $6.7 million and $7.4 million at March 312012 and 2011 respectively Amortization

expense related to capitalized software costs in fiscal years 2012 2011 and 2010 was $3.1 million $3.1 million and $3.0 million

respectively

Accrued liabilities

March 31

in thousands 2012 2011

Eniptoye cOtnpnsatioæ and benefits 24458 27478

Warranty obligation 13346 11016

AporuedSctfltbsrng and a1ea and marketing 1317 2873

Accrued other 12946 18240

Accnw4i1abiltties 52961 59607

Changes in the warranty obligation which are included as component of Accrued liabilities in the Consolidated balance

sheets are as follows

Year ended March 31

in thousands 2012 2011

11016 1l9
Warranty provision relating to products shipped during the year 17061 14769

Deductflist war nt laun processed 14731 14159

Warranty obligation at end of period 13346 11016

GOODWILL AND PURCHASED INTANGIBLE ASSETS

Goodwill

The Company has goodwill of $14.0 million as of March 31 2012 and 2011 and there were no changes in the carrying value

during the fiscal years then ended

In fiscal years 2012 and 2011 for purposes of the annual goodwill impairment test the Company determined there to be no

reporting units below its operating segment therefore the annual goodwill impairment analysis was performed at the segment

level in both of these years

March 31

AŁcUnrn1dtptediiibnid afflbitizafiori

Property plant and equipment net

2012 2011

6531 5867

67417 55256

90643 87001

28951 27096

___________
8556

195865 183776

119706 113154

76159 70622
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In the fourth quarter of fiscal year 2012 the Company identified qualitative factors that may affect the fair value of the reporting

unit including changes in the Companys industry competitive environment business strategy and product mix current and

historical budgeted to actual performance Company and peer market capitalization trends macro-economic conditions and

currency rate fluctuations The Company also considered the results of its most recent fair value calculation and the amount by

which the fair value of the reporting unit exceeded its carrying value as well as the extent to which the inputs and assumptions

in the fair value calculation would need to deteriorate in order for the reporting units fair value to fall below carrying value Based

on the assessment of the foregoing factors the Company concluded there to be no indication of goodwill impairment

In the fourth quarter of fiscal year 2011 the Company elected to use the fair value carry forward approach previously allowed

under the Intangibles Goodwill and Other Topic of the FASB ASC and determined each of the relevant criteria had been met

As result of this determination the Company concluded it was appropriate to carry forward the fair value from the valuation

performed in the fourth quarter of fiscal year 2010 and concluded there to be no indication of goodwill impairment

Purchased Intangible Assets

The following table presents the carrying value of purchased intangible assets with remaining net book values as of March 31

2012 and 2011

March 31 2012 March 31 2011

Gross Accumulated Net Gross Accumulated Net

in thousands Amount Amortization Amount Amount Amortization Amount Useful Life

echnoioy 3000 7000 2812 1S8 years

Customer relationships 1705 1322 383 1705 1044 661 years

OEM relationships 27 21 20 years

Total 4732 4349 383 4732 3876 856

Amortization
expense relating to intangible assets was immaterial for fiscal year 2012 and for fiscal year 2011 and 2010 was $2.6

million and $1.8 million respectively

The Company tests its indefinite lived intangible assets for impairment by comparing the fair value of the intangible asset with

its carrying value If the fair value is less than its carrying value an impairment charge is recognized for the difference As of

March 312012 the Company had no indefinite lived intangible assets other than goodwill however the Company had previously

reported indefinite lived intangible assets for which impairment or accelerated amortization charges were recorded in prior years

presented in the Consolidated statements of operations and these are discussed below

During the fourth quarter of fiscal year 2011 the Company finalized long-term product development strategy and in doing so

evaluated the extent to which acquired technology would be used in future products As part of this analysis the Company elected

to abandon certain of its acquired technology and therefore recorded $1.4 million in accelerated amortization expense in the fourth

quarter of fiscal
year 2011 to reflect the revised estimate of the assets useful life

During the second quarter of fiscal
year 2010 management entered into non-binding letter of intent to sell Altec Lansing the

Companys AEG segment The Company concluded that this triggered an interim impairment review as it was now more likely

than not that the segment would be sold however as the Companys Board of Directors had not yet approved the sale of the

segment the assets did not quaIifi for held for sale accounting under the Property Plant and Equipment Topic of the FASB

ASC The Company tests its indefinite lived assets for impairment by comparing the fair value of the intangible asset with its

carrying value If the fair value is less than its carrying value an impairment charge is recognized for the difference The Company

used the proposed purchase price of the AEG segment net assets per the non-binding letter of intent signed during the quarter as

the fair value of the segments net assets This resulted in full impairment of the Altec Lansing trademark and trade name

therefore the Company recognized non-cash impairment charge of $18.6 million in the second quarter of fiscal year 2010 and

recognized deferred tax benefit of $7.1 million associated with this impairment charge which is included in discontinued

operations for the fiscal year ended March 31 2010
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As result of the proposed purchase price of the net assets of the AEG segment the Company also evaluated the long-lived assets

within the reporting unit The fair value of the long-lived assets which included purchased intangible assets and property plant

and equipment was determined for each individual asset and compared to the assets relative carrying value This resulted in

full impairment of the ABC intangibles and partial impairment of its property plant and equipment therefore in the second

quarter of fiscal
year 2010 the Company recognized non-cash impairment charges of $6.6 million and $3.8 million related to

purchased intangible assets and property plant and equipment respectively The Company recognized deferred tax benefit of

$2.5 million associated with these impairment charges The impairment charges and tax benefit are recorded in discontinued

operations for the year ended March 31 2010

RESTRUCTURING AND OTHER RELATED CHARGES

The Company recorded the restructuring activities discussed below applying the guidance of either the Exit or Disposal Cost

Obligations Topic and the Compensation Nonretirement Postemployment Benefits Topic of the FASB ASC

In fiscal year 2009 the Company announced various restructuring activities that were completed as of December 31 2010 These

actions consisted of reductions in force throughout all of the Companys geographies along with plan to close its manufacturing

operations in its Suzhou China facility due to the decision to outsource the manufacturing of Bluetooth products to third party

supplier in China There were no restructuring charges during the years ended March 31 2012 or 2011 however in fiscal year

2011 the Company recorded an immaterial net gain upon the sale of facility located in China impacted by the restructuring

activities In fiscal year 2010 the Company recorded restructuring charges of $1.9 million consisting of severance and benefits

along with facilities and equipment charges

10 COMMITMENTS AND CONTINGENCIES

Minimum Future Rental Payments

The Company leases certain equipment and facilities under operating leases expiring in various years through fiscal year 2022

The terms of some of the Companys leases provide for rental payments on graduated scale The Company recognizes rent

expense on straight-line basis over the lease period and has accrued for rent expense incurred but not paid

Minimum future rental payments under non-cancelable operating leases having remaining terms in excess of one year as of

March 31 2012 are as follows

Fiscal Year Ending March 31 in thousands

2013 5355

2014 4392

2015 1649

2016 887

2017 241

Thereafter 686

Total minimum future rental payments 13.2 10

Total rent expense for operating leases was approximately $5.9 million $5.6 million and $6.0 million in fiscal years 20122011

and 2010 respectively

Certain operating leases provide for renewal options for periods from one to three years In the normal course ofbusiness operating

leases are generally renewed or replaced by other leases

Indemnifications

The Company entered into an Asset Purchase Agreement Agreement on October 2009 to sell Altec Lansing its AEG segment

Under the Agreement as amended the Company made representations and warranties to the purchaser about the condition of

AEG including matters relating to intellectual property taxes employee or environmental matters and fraud No indemnification

costs have been recorded as of March 31 2012 or March 31 2011
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Other Guarantees and Obligations

The Company sells substantially all of its products to end users through distributors retailers OEMs and telephony service

providers collectively customers As is customary in the Companys industry and as provided for in local law in the U.S and

other jurisdictions Plantronics standard contracts provide remedies to its customers such as defense settlement or payment of

judgment for intellectual property
claims related to the use of its products From time to time the Company indemnifies customers

against combinations of loss expense or liability arising from various trigger events relating to the sale and use of its products

and services In addition Plantronics also provides protection to customers against claims related to undiscovered liabilities

additional product liability or environmental obligations In the Companys experience claims made under these indemnifications

are rare and the associated estimated fair value of the liability is not material

Claims and Litigation

The Company is involved in various legal proceedings arising in the normal course of conducting business For such legal

proceedings where applicable the Company has accrued an amount that reflects the aggregate liability deemed probable and

estimable but this amount is not material to the Companys financial condition results of operations or cash flows The Company

is not able to estimate an amount or range of any reasonably possible additional losses because of the preliminary nature of many

ofthese proceedings the difficulty in ascertaining the applicable facts relating to many of these proceedings the variable treatment

of claims made in many of these proceedings and the difficulty of predicting the settlement value of many of these

proceedings based upon the Companys historical experience the resolution of these proceedings is not expected to have

material effect on the Companys financial condition results of operations or cash flows

11 CREDIT AGREEMENT

In May 2011 the Company entered into credit agreement Credit Agreement with Wells Fargo Bank National Association

Bank The Credit Agreement provides for $100.0 million unsecured revolving line of credit line of credit and if requested

by the Company the Bank may increase its commitment thereunder by up to $100.0 million for total facility size of up to $200.0

million As of Mlarch 31 2012 the Company had outstanding borrowings of $37.0 million under the line of credit

Loans under the Credit Agreement bear interest at the election of the Company at the Banks announced prime rate less 1.50%

per annum ii at daily one month LIBOR rate plus 1.10% per annum or iiiat an adjusted LIBOR rate for term of one three

or six months plus 1.10% per annum Interest on the loans is payable quarterly in arrears In addition the Company pays fee

equal to 0.20% per annum on the average daily unused amount of the line of credit which is payable quarterly in arrears

Principal together with accrued and unpaid interest is due on the maturity date May 2014 The Company may prepay
the

loans and terminate the commitments in whole at anytime without premium or penalty subject to reimbursement of certain costs

in the case of LIBOR loans

The Companys obligations under the Credit Agreement are guaranteed by the Companys domestic subsidiaries subject to certain

exceptions

The line of credit requires the Company to comply with maximum ratio of funded debt to earnings before interest taxes

depreciation and amortization EBITDA and minimum EBITDA coverage ratio in each case at each fiscal quarter end and

determined on rolling four-quarter basis In addition the Company and its subsidiaries are required to maintain unrestricted

cash cash equivalents and marketable securities plus availability under the Credit Agreement at the end of each fiscal quarter of

at least $200.0 million

The line of credit contains affirmative covenants including covenants regarding the payment of taxes and other liabilities

maintenance of insurance reporting requirements and compliance with applicable laws and regulations The line of credit also

contains negative covenants among other things limiting subject to certain monetary thresholds the ability of the Company to

incur debt make capital expenditures grant liens make acquisitions and make investments The events of default under the line

of credit include payment defaults cross defaults with certain other indebtedness breaches of covenants judgment defaults and

bankruptcy and insolvency events involving the Company or any of its subsidiaries The Company was in compliance with all

covenants at March 31 2012
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12 STOCK PLANS AND STOCK-BASED COMPENSATION

Stock Plans

Stock options granted subsequent to September 2007 generally vest over three-year period Options granted from September

2004 to September 2007 generally vested over four-year period Restricted stock grants generally have vesting periods over

three or four years depending on the size of the grant The Management Equity Committee is authorized to make option and

restricted stock grants to employees who are not senior executives pursuant to guidelines approved by the Compensation Committee

and subject to quarterly reporting to the Compensation Committee The Company currently grants options and restricted stock

from only the 2003 Stock Plan The Company settles stock option exercises and releases of vested restricted stock with newly

issued common shares

2003 Stock Plan

In June 2003 the Board of Directors Board and stockholders approved the Plantronics Inc Parent Corporation 2003 Stock

Plan the 2003 Stock Plan The 2003 Stock Plan which has term of 10 years unless amended or terminated earlier by the

Board and is due to expire in September 2013 provides for incentive stock options non-qualified stock options restricted stock

awards stock appreciation rights and restricted stock units As of March 31 2012 there have been 11900000 shares of common

stock which number is subject to adjustment in the event of stock splits reverse stock splits recapitalization or certain corporate

reorganizations cumulatively reserved since inception under the 2003 Stock Plan for issuance to employees directors and

consultants of Plantronics

Under the 2003 Stock Plan all stock options may not be granted at less than 100% of the estimated fair market value of the

Companys common stock at the date of grant Incentive stock options may not be granted at less than 100% of the estimated fair

market value of the Companys common stock at the date of grant as determined by the Board and the option term may not exceed

years Incentive stock options granted to 10% stockholder may not be granted at less than 110% of the estimated fair market

value of the common stock at the date of grant and the option term may not exceed five years

Awards of restricted stock and restricted stock units with per share or per unit purchase price less than the fair market value on

the grant date that were granted from July 26 2006 through August 2011 are counted against the total number of shares issuable

under the Plan as 2.5 shares for every share subject thereto No participant shall receive restricted stock awards in any fiscal

year having an aggregate initial value greater than $2.0 million and no participant shall receive restricted stock units in any fiscal

year having an aggregate initial value greater than $2.0 million

At March 31 2012 options to purchase 2828087 shares of common stock and unvested restricted stock of 815440 were

outstanding and there were 2608941 shares available for future grant under the 2003 Stock Plan which takes into account the

2.5 ratio for grants of restricted stock during the specific time period as noted above

1993 Stock Option Plan

In September 1993 the Board approved the Plantronics Inc Parent Corporation 1993 Stock Option Plan the 1993 Stock Option

Plan Under the 1993 Stock Option Plan there were 22927726 shares of common stock which number is subject to adjustment

in the event of stock splits reverse stock splits recapitalization or certain corporate reorganizations cumulatively reserved since

inception for issuance to employees and consultants of Plantronics The 1993 Stock Option Plan which provided for incentive

stock options as well as nonqualified stock options to purchase shares of common stock had term of 10 years therefore the

ability to grant new options under this 1993 Stock Option Plan expired in September 2003 At March 312012 options to purchase

475788 shares of common stock were outstanding under the 1993 Stock Option Plan

2002 Employee Stock Purchase Plan ESPP

On June 10 2002 the Board approved the 2002 ESPP which was approved by the stockholders on July 17 2002 to provide

certain employees with an opportunity to purchase Plantronics common stock through payroll deductions The plan qualifies

under Section 423 of the Internal Revenue Code Under the 2002 ESPP which is effective through June 2012 the purchase price

of Plantronics common stock is equal to 85% of the lesser of the fair market value closing price of Plantronics common stock on

the first day of the offering period or ii the last day of the offering period Each offering period is generally six months

long There were 182209 170376 and 281598 shares issued under the 2002 ESPP in fiscal
years 2012 2011 and 2010

respectively At March 31 2012 there were 317810 shares reserved for future issuance under the 2002 ESPP
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Stock-based Compensation

The following table summarizes the amount of stock-based compensation expense
included in the Consolidated statements of

operations for the periods presented

Fiscal Year Ended March 31

in thousands 2012 2011 2010

CostoVeiiues 2k2 2202 1929

3917 3765 3505

Selling general and administrative 11352 9906 9443

Stock-ba4 uomnoxpen 1nlft4I4 eratn 1526 13671 12948

Total stock-based compensation 17481 15873 14877

Jiwome taz beneit 5463 4892 746

Total stock-based compensation expense net of tax 12018 10981 10131

For the year ended March 312010 stock-based compensation expense presented in the table above includes 1.2 million recorded

in discontinued operations

As of March 31 2012 the total unrecognized compensation cost related to unvested stock options was $8.7 million and is expected

to be recognized over weighted average period of 1.9 years The total unrecognized compensation cost related to non-vested

restricted stock awards was $16.9 million and is expected to be recognized over weighted average period of 2.5 years

Stock Plan Activity

Stock Options

The following is summary of the Companys stock option activity during fiscal year 2012

Options Outstanding

Weighted

Weighted Average

Average Remaining

Number of Exercise Contractual Aggregate

Shares Price Life Intrinsic Value

in thousands in years in thousands

Outstandhg at March31 516O 25 58

Options granted 654 34.93

Optioiis exercised L83 20 88

Options forfeited or expired 879 38.96

26A1 37 45544

Vested and expected to vest at March 31 2012 3225 26.29 3.6 45044

Exerib1eatMarc31O12 i4i 2.8 38137

The total intrinsic values of stock options exercised during fiscal years 2012 2011 and 2010 were $27.6 million $26.2 million

and $9.0 million respectively Intrinsic value is defined as the amount by which the fair value of the underlying stock exceeds

the exercise price at the time of option exercise The total cash received from employees as result of employee stock option

exercises during fiscal year 2012 was $38.2 million
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in thousands

No-vesM aMah 3i 20U 68

Granted 391

Vested 202
Forfeited 62

Nonvested atMwb31 2OJ2 15 3337

The weighted average grant-date fair value of restricted stock is based on the quoted market price of the Companys common stock

on the date of grant The weighted average grant-date fair values of restricted stock granted during fiscal years 2012 2011 and

2010 were $36.37 $33.54 and $24.62 respectively The total grant-date fair values of restricted stock that vested during fiscal

years 2012 2011 and 2010 were $5.5 million $3.1 million and $3.1 million respectively

Valuation Assumptions

The Company estimates the fair value of stock options and ESPP shares using Black-Scholes option valuation model The fair

value of the stock options and ESPP shares granted during the respective periods is estimated on the date of grant using the

following weighted average assumptions

Fiscal Year Ended March 31 2012 2011 2010 2012

xte4 latthty 45 7% 53 7%

Risk-free interest rate 1.0% 1.4% 2.0%

E1yedd 4rtdd 6% 06% 10%

Expected life in years 4.0 4.2 4.5 0.5

The Company recognizes the grant-date fair value of stock-based compensation as compensation expense in the Consolidated

statements of operations using the straight-line attribution approach over the service period for which the stock-based compensation

is expected to vest

The expected stock price volatility for the years ended March 31 2012 2011 and 2010 was determined based on an equally

weighted average of historical and implied volatility Implied volatility is based on the volatility of the Companys publicly traded

options on its common stock with terms of six months or less The Company determined that blend of implied volatility and

historical volatility is more reflective of market conditions and better indicator of expected volatility than using purely historical

volatility The expected life was determined based on historical experience of similarawards giving consideration to the contractual

terms of the stock-based awards vesting schedules and expectations of future employee behavior The risk-free interest rate is

based on the U.S Treasury yield curve in effect at the time of grant for periods corresponding with the expected life of the

option The dividend yield assumption is based on our cunent dividend and the market price of our common stock at the date of

grant

Restricted Stock

The following is summary of the Companys restricted stock activity during fiscal
year

2012

Number of

Shares

Weighted Average

Grant Date Fair Value

2952

36.37

273
30.91

Employee Stock Options ESFP

2011 2010

373% 37T 40%
0.1% 0.2% 0.2%

0.5 0.5
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13 COMMON STOCK REPURCHASES

From time to time the Companys Board authorizes programs under which the Company may repurchase shares of its common

stock depending on market conditions in the open market or through privately negotiated transactions Repurchased shares are

held as treasury stock until such time as they are retired or re-issued During the years ended March 31 2012 2011 and 2010 the

Company repurchased 8027287 3315000 and 1935100 shares of its common stock respectively for total cost of $273.8

million $105.5 million and $49.7 million respectively Of the total 8027287 shares repurchased in fiscal year 2012 4327770

shares were repurchased in privately negotiated transactions and 3699517 shares were repurchased in the open market All

repurchases in fiscal years 2011 and 2010 were made in the open market Repurchases by the Company pursuant to the Board

authorized programs during fiscal years 2012 2011 and 2010 are discussed in detail below As of March 31 2012 there were

633613 remaining shares authorized for repurchase

Privately Negotiated Transactions

In May 2011 pursuant to Board authorized accelerated share repurchase ASR program the Company entered into two

separate Master Confirmation and Supplemental Confirmations May 2011 ASR Agreements with Goldman Sachs Co

Goldman consisting of Collared ASR Agreement and an Uncollared ASR Agreement In August 2011 the Company

entered into an additional Supplemental Confirmation with Goldman consisting of an uncollared ASR August 2011 Uncollared

ASR Agreement Details of these transactions are described further below

In accordance with the Equity topic of the FASB Accounting Standards Codification AS the Company accounted for each

agreement with Goldman as two separate transactions as shares of common stock acquired in treasury stock transaction

recorded on the acquisition date and ii as forward contract indexed to the Companys own common stock As such the Company

accounted for the shares that it received under the May 2011 ASR Agreements and the August 2011 Uncollared ASR Agreement

as repurchase of its common stock for the
purpose

of calculating earnings per common share The Company has determined

that the forward contracts indexed to the Companys common stock met all of the applicable criteria for equity classification in

accordance with the Derivatives and Hedging topic of the FASB ASC and therefore were not accounted for as derivative

instruments

May 2011 ASR Agreements

Under the May2011 ASR Agreements the Company paid Goldman $100.0 million in May2011 As of March 312012 Goldman

delivered 2831519 shares of the Companys common stock under the Collared ASR and Uncollared ASR Agreements

As of March 31 2012 the Company received total of 1398925 shares from Goldman under the Collared ASR Agreement at

total cost of $50.0 million and an average price per share of $35.74 based on the volume-weighted average price VWAP of

the Companys common stock during the term of the Collared ASR Agreement less discount

As of March 31 2012 the Company received total of 1432594 shares from Goldman under the Uncollared ASR Agreement

at total cost of $50.0 million and an average price per
share of $34.90 based on the VWAP of the Companys common stock

during the term of the Uncollared ASR Agreement less discount

August 2011 UncollaredASR Agreement

Under the August 2011 Uncollared ASR Agreement the Company paid Goldman $50.0 million in August2011 As of March 31

2012 the Company received total of 1496251 shares from Goldman at total cost of $50.0 million and an average price per

share of $33.42 based on the VWAP of the Companys common stock during the term of the agreement less discount

Open Market Repurchases

Underthe Board authorized programs during the
years

ended March 3120122011 and 2010 the Company repurchased 3699517

3315000 and 1935100 shares of its common stock respectively in the open market for total cost of $123.8 million $105.5

million and $49.7 million respectively and an average price per
share of $33.46 $31.83 and $25.66 respectively The Company

financed the repurchases using combination of funds generated from operations and borrowings under its revolving line of credit
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In addition the Company withheld shares valued at $2.6 million during the year ended March 31 2012 compared to an immaterial

amount in fiscal year 2011 and none in fiscal year 2010 in satisfaction of employee tax withholding obligations upon the vesting

of restricted stock granted under the Companys stock plans The amounts withheld were equivalent to the employees minimum

statutory tax withholding requirements and are reflected as financing activity within the Companys Consolidated statements of

cash flows These share withholdings have the effect of share repurchases by the Company as they reduce the number of shares

outstanding as result of the vesting

Treasury Stock Retirement

During the years ended March 31 2012 2011 and 2010 the Company retired 5000000 4000000 and 2000000 shares of

treasury stock respectively at total value of 177.1 million 102.4 million and 56.2 million respectively These were non-cash

equity transactions in which the cost of the reacquired shares was recorded as reduction to both Retained earnings and Treasury

stock The shares were returned to the status of authorized but unissued shares

14 ACCUMULATED OTHER COMPREHENSIVE INCOME

The components of accumulated other comprehensive income were as follows

March 31

in thousands 2012 2011

Accumulated unrealized gain loss on cash flow hedges net of an immaterial tax impact 1904 3715
Accumulated foreign currency translation adjustments 4.392 5181

Accumulated unrealized gain on investments net of an immaterial tax impact 61

Accumulated other comprehensive income 6357 1473

15 EMPLOYEE BENEFIT PLANS

The Company has defined contribution benefit plan under Section 401k ofthe Internal Revenue Code which covers substantially

all U.S employees Eligible employees may contribute pre-tax amounts to the plan via payroll withholdings subject to certain

limitations Under the plan the Company matches 50% of the first 6% of employees compensation and provides non-elective

Company contribution equal to 3% of base salary All matching contributions are 100% vested immediately Total Company
contributions in fiscal year 2012 2011 and 2010 were $3.8 million $3.7 million and $3.7 million respectively

16 FOREIGN CURRENCY DERIVATIVES

The Company uses derivative instruments primarily to manage exposures to foreign currency risks The Companys primary

objective in holding derivatives is to reduce the volatility of earnings and cash flows associated with changes in foreign

currency The program is not designed for trading or speculative purposes The Companys derivatives expose the Company to

credit risk to the extent that the counterparties may be unable to meet the terms of the agreements The Company seeks to mitigate

such risk by limiting its counterparties to major financial institutions and by spreading the risk across several major financial

institutions In addition the potential risk of loss with any one counterparty resulting from this type of credit risk is monitored

on an ongoing basis

In accordance with Derivatives and Hedging Topic of the FASB ASC the Company recognizes derivative instruments as either

assets or liabilities on the balance sheet at fair value Changes in fair value i.e gains or losses of the derivatives are recorded

as Net revenues or Interest and other income expense net or as Accumulated other comprehensive income

Refer to Note Fair Value Measurements which discloses the Companys fair value hierarchy for its derivative instruments
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Non-Designated Hedges

The Company enters into foreign exchange forward contracts to reduce the impact of foreign currency fluctuations on assets and

liabilities denominated in currencies other than the functional currency
of the reporting entity These foreign exchange forward

contracts are not subject to the hedge accounting provisions of the Derivatives and Hedging Topic of the FASB ASC but are

carried at fair value with changes in the fair value recorded within Interest and other income expense net in the Consolidated

statements of operations in accordance with the Foreign Currency Matters Topic of the FASB ASC Gains and losses on these

contracts are intended to offset the impact of foreign exchange rate changes on the underlying foreign currency
denominated assets

and liabilities and therefore do not subject the Company to material balance sheet risk The Company does not enter into foreign

currency forward contracts for trading purposes

As of March 31 2012 the Company had foreign currency forward contracts denominated in Euros EUR Great Britain Pounds

GBP and Australian Dollars AUD These forward contracts hedge against portion of the Companys foreign currency-

denominated cash balances receivables and payables The following table summarizes the notional value of the Companys

outstanding foreign exchange currency contracts and approximate U.S Dollar equivalent USD Equivalent at March 31 2012

Local USD

Currency Equivalent Position Maturity

in thousands in thousands

EUR 19000 25349 Sell EUR month

GBP 3.600 5.756 Sell GBP month

AUD 2.600 2.688 Sell AUD month

As of March 31 2011 the notional value of the Companys foreign currency
forward contracts was 18.0 million 4.0 million

and A$3 .4 million denominated in EUR GBP and AUD respectively

Foreign currency transactions net of the effect of hedging activity on forward contracts resulted in immaterial gains in fiscal year

2012 2011 and 2010 which are included in Interest and other income expense net in the Consolidated statements of operations

Cash Flow Hedges

The Companys hedging activities include hedging program to hedge the economic exposure from anticipated EUR and GBP

denominated sales The Company hedges portion of these forecasted foreign denominated sales with currency options These

transactions are designated as cash flow hedges and are accounted for under the hedge accounting provisions of the Derivatives

and Hedging Topic of the FASB ASC The effective portion of the hedge gain or loss is initially reported as component of

Accumulated other comprehensive income and subsequently reclassified into Net revenues when the hedged exposure
affects

earnings Any ineffective portion of related gains or losses is recorded in the Consolidated statements of operations

immediately On monthly basis the Company enters into option contracts with one-year term It does not purchase options

for trading purposes As of March 31 2012 the Company had foreign currency put and call option contracts of approximately

63.7 million and 20.0 million As of March 31 2011 it had foreign currency put and call option contracts of approximately

52.7 million and 14.5 million

In fiscal year 2012 realized loss of $2.4 million on cash flow hedges was recognized in Net revenues in the Consolidated

statement of operations In fiscal
years

2011 and 2010 realized gains of $2.5 million and $1.8 million respectively on cash flow

hedges were recognized in Net revenues in the Consolidated statements of operations The Company expects to reclassify the

entire gain of $1.2 million net of tax in Accumulated other comprehensive income as of March 31 2012 to Net revenues during

the next 12 months due to the recognition of the hedged forecasted sales

The Company hedges expenditures denominated in Mexican Peso MX$ which are designated as cash flow hedges and are

accounted for under the hedge accounting provisions of the Derivatives and Hedging Topic of the FASB ASC The Company

hedges portion of the forecasted MX$ denominated expenditures with cross-currency swap The effective portion of the hedge

gain or loss is initially reported as component of Accumulated other comprehensive income and subsequently reclassified into

Cost of revenues when the hedged exposure affects operations Any ineffective portion of related gains or losses is recorded in

the Consolidated statements of operations immediately As of March 31 2012 and 2011 the Company had foreign currency swap

contracts of approximately MX$3 17.5 million and MX$343.9 million respectively
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In fiscal years 2012 2011 and 2010 there were no material realized gains on MX$ cash flow hedges recognized in Cost of revenues

in the Consolidated statements of operations and there were no material gains in Accumulated other comprehensive income as of

March 31 2012 to be recognized during the next 12 months due to the recognition of the hedged forecasted expenditures

The following table summarizes the notional value of the Companys outstanding MX$ currency swaps and approximate USD

Equivalent at March 31 2012

Local Currency USD Equivalent Position Maturity

in thousands in thousands

MXS 317500 23511 Buy MX$ Monthly over 12

months

in thousands

Derivative Assets Reported
in Other Current Assets

March 31 March 31
2012 2011

Derivative Liabilities Reported

in Accrued Liabilities

March 31 March 31
2012 2011

Effect of Designated Derivative Contracts on Accumulated Other Comprehensive Income

The following table represents only the balance of designated derivative contracts under the Derivatives and Hedging Topic of

the FASB ASC as of March 31 2012 and 2011 and the pre-tax impact of designated derivative contracts on Accumulated other

comprehensive income OCI for fiscal years ended March 31 2012 and 2011

Effect of Designated Derivative Contracts on the Consolidated Statements of Operations

The effect of designated derivative contracts under the Derivatives and Hedging Topic of the FASB ASC on results of operations

recognized in Gross profit in the Consolidated statements of operations was as follows

in thousands

Fiscal Year Ended March 31

2012 2011 2010

The amounts in the tables below include fair value adjustments related to the Companys own credit risk and counterparty credit

risk

Fair Value of Derivative Contracts

The fair value of derivative contracts under the Derivatives and Hedging Topic of the FASB ASC was as follows

Gain loss
included in

OCI as of

March 31
2011

Amount of gain

loss recognized in

OCI effective

portion

Amount of gain

loss reclassified

from OCI to

income loss

effective portion

Gain loss
included in

OCI as of

March 31
2012in thousands

Foreign exchange contracts designated as cash flow hedges 814 2951 2.800t 1.937

Gain loss Amount of gain Gain loss
included in Amount of gain loss reclassified included in

OCI as of loss recognized in from OCI to OCI as of

March 31 OCI effective income loss March 31
in thousands 2010 portion effective portion 2011

Foreign exchange contrgctdesgnad asxah 436 ID 14
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Effect ofNon-Designated Derivative Contracts on the Consolidated Statements of Operations

The effect ofnon-designated derivative contracts under the Derivatives and Hedging Topic ofthe FASB ASC on results of operations

recognized in Interest and other income expense net in the Consolidated statements of operations was as follows

Fiscal Year Ended March 31

2011 2010in thousands 2012

Gain loss on foreign exchange contracts 009 800 996

17 INCOME TAXES

Income tax expense
from continuing operations for fiscal years 2012 2011 and 2010 consisted of the following

in thousands Fiscal Year Ended March 31

2012 2011 2010

Cunent

Federal 23844 22601 17761

State 2719 1.077 2.290

Foreign 5.080 5.888 7.24

Total current provision for income taxes 31 643 29566 27.292

Deferred

Federal 2324 475 2841

State 569 1.262 199

rorcign 168 110 35

Total deferred benet for income taxes 923 1.847 U0
Income tax expense from continuing operations 33.566 31 413 24.287

The components of income from continuing operations before income taxes for fiscal years 2012 2011 and 2010 are as follows

Fiscal Year Ended March 31

2012 2011 2010in thousands

United States 79589 75.426 51.392

Foreign 63 013 65.230 49.348

Income ftom continuing operations before income taxes 142 602 140656 100740

The following is reconciliation between statutory federal income taxes and the income tax expense
from continuing operations

for fiscal years 2012 2011 and 2010

33566 31413 24287

in thousands Fiscal Year Ended March 31

2012 2011 2010

Tax expense at statutory rate 4991 49.229 35.259

Foreign operations taxed at difFerent rates 6.973 308 1.166

State taxes net of federal benefit 2.149 340 2.091

Research and development credit 1.392 3.234 1383

Other.net 129 614 5141

Income tax expense from continuing operations
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The effective tax rate for fiscal years 20122011 and 2010 was 23.5% 22.3% and 24.1% respectively The effective tax rate for

fiscal year 2012 is higher than the previous year due primarily to the reduced benefit from the U.S federal research tax credit in

fiscal year 2012 as the credit expired in December 2011 therefore the effective tax rate for fiscal year 2012 included the benefit

of the credit for only three quarters Because the credit was reinstated in December 2010 retroactively to January 2010 the

effective tax rate for fiscal year 2011 includes the impact of credits earned in the fourth quarter of fiscal year 2010

In comparison to fiscal year 2010 the decrease in the effective tax rate for fiscal year 2011 was due primarily to the increased

benefit from the U.S Federal research tax credit

The effective tax rate for fiscal years 2012 2011 and 2010 differs from the statutory rate due to the impact of foreign operations

taxed at different statutory rates income tax credits state taxes and other factors The future tax rate could be impacted by shift

in the mix of domestic and foreign income tax treaties with foreign jurisdictions changes in tax laws in the U.S or internationally

or change in estimate of future taxable income which could result in valuation allowance being required

Permanently reinvested foreign earnings were approximately $491.0 million at March 31 2012 The determination of the tax

liability that would be incurred if these amounts were remitted back to the U.S is not practical but would likely be material The

Companys provision for income taxes does not include provisions for U.S income taxes and foreign withholding taxes associated

with the repatriation of undistributed earnings of certain foreign operations that it intends to reinvest indefinitely in the foreign

operations If these earnings were distributed to the U.S in the form of dividends or otherwise the Company would be subject

to additional U.S income taxes subject to an adjustment for foreign tax credits and foreign withholding taxes The Companys

current plans do not require repatriation of earnings from foreign operations to fund the U.S operations because it generates

sufficient domestic operating cash flow and has access to external funding under its line of credit As result the Company does

not expect material impact on its business or financial flexibility with respect to undistributed earnings of its foreign operations

Deferred tax assets and liabilities represent the tax effects of temporary differences between the carrying amounts of assets and

liabilities for financial reporting and income tax purposes Significant components of our deferred tax assets and liabilities as of

March 31 2012 and 2011 are as follows

March 31

in thousands 2012 2011

Accruals and other reseres 9.822 9850

Net operating loss carry 1or ard 631 5095

Stock compensation 1.388 519

Other deferred tax assets 3561 44 17

Valuation al1ovance 6088 .5 274

Total deterred tax assets 5.000 19607

Deferred gains on sales of properties 1881 1.954

Purchased intangibles 143 323

Linremitted earnings of certain subsidiaries 3064 3.064

Fixed asset depreciation 5.309 4.244

Other deferred tax liabilities 2186 2.199

Total deferred tax liabilities 12.583 11.784

Net deferred tax assets 2.417 7823

The Company evaluates its deferred tax assets including determination of whether valuation allowance is necessary based

upon its ability to utilize the assets using more likely than not analysis Deferred tax assets are only recorded to the extent that

they are realizable based upon past and future income The Company has long established earnings history with taxable income

in its carryback years and forecasted future earnings The Company has concluded that except for the specific items discussed

below no valuation allowance is required

The valuation allowance of $6.1 million million as of March 31 2012 was related to the net operating losses of foreign subsidiary

with an insufficient history of earnings to support the realization of the deferred tax asset and for another foreign subsidiary with

uncertain utilization of research incentives
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The impact of an uncertain income tax position on income tax expense must be recognized at the largest amount that is more-

likely-than-not to be sustained An uncertain income tax position will not be recognized unless it has greater than 50% likelihood

of being sustained As of March 31 2012 2011 and 2010 the Company had $11.1 million $10.5 million and $11.2 million

respectively of unrecognized tax benefits The unrecognized tax benefits as of March 31 2012 would favorably impact the

effective tax rate in future periods if recognized

reconciliation of the change in the amount of
gross unrecognized income tax benefits for the periods is as follows

March 31

in thousands 2012 2011 2010

Balance at beginning of period 10.458 11201 1090

Tncrease decrease of unrecognized tax benefits related to prior years 16 960 100

Increase of unrecognized tax benefits related to the current year 2074 2185 2016

Reductions to unrecognized tax benefits related to lapse of applicable statute of

limitations 1.507 1.968 2.005

Balance at end of period 1141 10458 11201

The Companys continuing practice is to recognize interest and/or penalties related to income tax matters in income tax expense

The interest related to unrecognized tax benefits was $1.7 million as of March 31 2012 and 2011 No penalties have been accrued

The Company and its subsidiaries are subject to taxation in various foreign and state jurisdictions as well as in the U.S The

Company is no longer subject to U.S federal tax examinations by tax authorities for tax years prior to 2009 The Company is

under examination by the California Franchise Tax Board for its 2007 and 2008 tax years Foreign income tax matters for material

tax jurisdictions have been concluded for tax years prior to fiscal 2006 except for the United Kingdom which has been concluded

for tax years prior to fiscal year 2010

The Company believes that an adequate provision has been made for any adjustments that may result from tax examinations

however the outcome of such examinations cannot be predicted with certainty If any issues addressed in the tax examinations

are resolved in manner inconsistent with the Companys expectations the Company could be required to adjust its provision for

income tax in the period such resolution occurs Although timing of any resolution and/or closure of tax examinations is not

certain the Company does not believe it is reasonably possible that its unrecognized tax benefits would materially change in the

next twelve months
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18 COMPUTATION OF EARNINGS LOSS PER COMMON SHARE

The following table sets forth the computation of basic and diluted earnings loss per share

in thousands except earnings per share data Fiscal Year Ended March 31

2012 2011 2010

1ncoin rrom contft ptatwns Bet ofa 1QO3 iO924 7643

Loss from discontinued operations net of tax 19075

Ntmcln iO9O36 1i043 5738

4443 41l3 45O4

Dilutive effect of employee equity incentive plans 1242 1631 827

riit
____________

49344 9331

Earnrng loss pt domirtdl

Basic

CdgopeatLQns 248 29 58

Discontinued operations 0.39

Net income 248 229 118

Continuing operations 2.41 2.21 1.55

Thnbnned uperattt __________ __________ 39

Net income 2.41 2.21 1.16

on

Potentially dilutive securities excluded from earnings per diluted share because

their effect is anti-dilutive 1199 1606 4902

19 GEOGRAPHIC INFORMATION

The Company designs manufactures markets and sells headsets for business and consumer applications and other specialty

products for the hearing impaired With respect to headsets it makes products for use in offices and contact centers with mobile

and cordless phones and with computers and gaming consoles Major product categories include Office and Contact Center

which includes corded and cordless communication headsets audio
processors

and telephone systems Mobile which includes

Bluetooth and corded products for mobile phone applications Gaming and Computer Audio which includes personal computer

PC and gaming headsets and Claritywhich includes specialty products marketed for hearing impaired individuals

The following table presents Net revenues by product group

Fiscal Year Ended March 31

in thousands 2012 2011 2010

Net renues unffihatcd iUstornr

Office and Contact Center 531709 490472 404397

Mobile 13i825 137O 149756

Gaming and Computer Audio 31855 36736 39260

Clarity 7979 18 864 20424

Total net revenues 713368 683602 613837
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For reporting purposes revenue is attributed to each geographic region based on the location of the customer The following

table presents Net revenues by geography

Fiscal Year Ended March 31

in thousands 2012 2011 2010

Net reveimes frornunaffiliated customers

U.S 406233 400292 378119

Europe Middle East and Africa 181761 169521 148070

Asia Pacific 7449 6Z697 46494

Americas excluding U.S 51125 51092 41154

Total ktemapnl qetrçy 3O7l 2833LO 237t

Total net revenues 713368 683602 613837

No customer accounted for 10% or more of total Net revenues for fiscal years 2012 2011 and 2010 nor did any one customer

account for 10% or more of Accounts receivable net at March 31 2012 or March 31 2011

The following table presents long-lived assets by geographic area on consolidated basis

Fiscal Year Ended
March 31

in thousands 2012 2011

U.S 708 65899

Mexico 6728 7293

Other countries 1i31L 12291

Total Long-lived assets 90547 85483

20 SUBSEQUENT EVENTS

Dividend Declaration

On May 12012 the Board declared cash dividend of $0.10 per
share of the Companys common stock payable on June 82012

to stockholders of record on May 18 2012
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SUPPLEMENTARY QUARTERLY FINANCIAL DATA

Unaudited

Each of the Companys fiscal years ends on the Saturday closest to the last day of March The Companys fiscal
years 2012 and

2011 consist of 52 weeks Our interim fiscal quarters for the first second third and fourth quarter of fiscal year 2012 ended on

July 2011 October 2011 December 31 2011 and March 31 2012 respectively and our interim fiscal quarters for the first

second third and fourth quarter of fiscal year 2011 ended on July 2010 October 2010 January 2011 and April 2011

respectively For purposes of presentation the Company has indicated its accounting fiscal
year as ending on March 31 and our

interim quarterly periods as ending on the last calendar day of the applicable month end

Quarter Ended

March 31 December 31 September 30 June 30
2012 2011 2011 2011

in thousands except per share data

Netrevenues 177584 183236 176948 175.600

Gross profit 95.1 15 96.212 98.966 94.058

Net income 23886 30.898 27.521 26.731

Basic net income per common share 0.57 0.73 0.62 0.57

Diluted net income per common share 0.55 0.71 0.60 0.56

Cash dividends declared per common share 0.05 0.05 0.05 0.05

Quarter Ended

March 31 December 31 September 30 June 30
2011 2010 2010 2010

in thousands except per share data

Netrevenues 173.077 181.585 158.255 170.685

Gross profit 90.541 95.808 85959 89.448

Net income 26316 31552 25.429 25 946

Basic net income per common share 0.55 0.66 0.54 0.54

Diluted net income
per common share 0.53 0.64 0.52 0.52

ash dividends declared per common share 0.05 0.05 0.05 0.05

During the fourth quarter of fiscal year 2011 the Company recognized gain of $5.1 million related to binding settlement

agreement with competitor to dismiss litigation involving the alleged theft of the Companys trade secrets and received

payment in the same quarter In addition the Company recorded $1.4 million in accelerated amortization expense to

reflect the revised estimated useful life of an intangible asset the Company deemed to be abandoned
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ITEM CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL

DISCLOSURE

There have been no disagreements with accountants on any matter of accounting principles and practices or financial disclosure

ITEM 9A CONTROLS AND PROCEDURES

Evaluation of disclosure controls and procedures

Our management evaluated with the participation of our ChiefExecutive Officer and our ChiefFinancial Officer the effectiveness

of our disclosure controls and procedures as of the end of the period covered by this Form 10-K Based on this evaluation our

Chief Executive Officer and our Chief Financial Officer have concluded that our disclosure controls and procedures are effective

at the reasonable assurance level to ensure that information we are required to disclose in reports that we file or submit under the

Securities Exchange Act of 1934i is recorded processed summarized and reported within the time periods specified in Securities

and Exchange Commission rules and forms and ii is accumulated and communicated to Plantronics management including

our ChiefExecutive Officer and our ChiefFinancial Officer as appropriate to allow timely decisions regarding required disclosure

Our disclosure controls and procedures are designed to provide reasonable assurance that such information is accumulated and

communicated to our management Our disclosure controls and procedures include components of our internal control over

financial reporting Managements assessment of the effectiveness of our internal control over financial reporting is expressed at

the level of reasonable assurance because control system no matter how well designed and operated can provide only reasonable

but not absolute assurance that the control systems objectives will be met

Managements Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting as defined in

Rule 3a-1 51 under the Securities Exchange Act of 1934 as amended Our management conducted an evaluation of the

effectiveness ofour internal control over financial reporting based on the criteria set forth in Internal Control-IntegratedFramework

issued by the Committee of Sponsoring Organizations of the Treadway Commission COSO Based on this evaluation our

management has concluded that our internal control over financial reporting was effective as of March 31 2012 The Companys

independent registered public accounting firm PricewaterhouseCoopers LLP has issued report on our internal control over

financial reporting which appears on page 47 of this Form 10-K

Changes in internal control over financial reporting

There has been no change in our internal control over financial reporting during the fourth quarter of fiscal year 2012 that has

materially affected or is reasonably likely to materially affect our internal control over financial reporting

ITEM 9B OTHER INFORMATION

None
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PART III

ITEM 10 DIRECTORS EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information regarding the identification and business experience of our directors under the captions Nominees and Business

Experience of Directors under the main caption Proposal One Election of Directors in our definitive 2012 Proxy Statement

for the annual meeting of stockholders to be held on or about August 10 2012 2012 Proxy Statement expected to be filed

with the Securities and Exchange Commission on or about June 22 2012 is incorporated in this Item 10 by reference For

information regarding the identification and business experience of our executive officers see Employees at the end of Item

in Part of this Form 10-K Information regarding the standing audit committee and names of the financial experts in the audit

committee under the caption Corporate Governance subhead Audit Committee in our 2012 Proxy Statement is incorporated

into this Item 10 by reference Information concerning filing requirements applicable to our executive officers and directors under

the caption Section 16a Beneficial Ownership Reporting Compliance in our 2012 Proxy Statement is incorporated into this

Item 10 by reference

Code of Ethics

Plantronics has adopted Code of Conduct the Code which applies to all Plantronics employees including directors and

officers The Code is posted on the Plantronics corporate website under the Corporate Governance section of the Company portal

www.plantronics.com We intend to disclose future amendments to the Code or any waivers of such provisions granted to

executive officers and directors on this web site within four business days following the date of such amendment or waiver

Stockholders may request free copy of the Code from our Investor Relations department as follows

Plantronics Inc

345 Encinal Street

Santa Cruz California 95060

Attn Investor Relations

831 426-5858

Corporate Governance Guidelines

Plantronics has adopted the Corporate Governance Guidelines which are available on Plantronics website under the Corporate

Governance portal in the Company section of our website at www.Dlantronics.com Stockholders or any interested party may

request free copy of the Corporate Governance Guidelines by contacting us at the address and phone numbers set forth above

under Code of Ethics

ITEM 11 EXECUTIVE COMPENSATION

The information required under this item is included under the captions Executive Compensation Compensation of Directors

Report of the Compensation Committee of the Board of Directors and Compensation Committee Interlocks and Insider

Participation in our 2012 Proxy Statement and is incorporated herein by reference

ITEM 12 SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED

STOCKHOLDER MATTERS

The information required by this item is included under the captions Equity Compensation Plan Information under the main

caption Proposal Three Approval of Amendments to the 2002 Employee Stock Purchase Plan and Security Ownership of

Principal Stockholders and Management under the main caption Additional Information in our 2012 Proxy Statement and is

incorporated into this Item 12 by this reference

ITEM 13 CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR INDEPENDENCE

The information required by this item is included under the caption Corporate Governance subhead Director Independence

in the 2012 Proxy Statement and is incorporated into this Item 13 by this reference
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ITEM 14 PRINCIPAL ACCOUNTING FEES AND SERVICES

The information required by this item is included under the caption Proposal Four Ratification of Appointment of Independent

Registered Public Accounting Firm in our 2012 Proxy Statement and is incorporated in this Item 14 by this reference
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PART IV

ITEM 15 EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

The following documents are filed as part of this Form 10-K

Financial Statements The following consolidated financial statements and supplementary information and Report of

Independent Registered Public Accounting Firm are included in Part II of this Report

INDEX TO CONSOLIDATED FINANCIAL STATEMENTS

page

REPORT OF INDEPENDENT REGISTERED PUBLIC ACOUNTNG FIRM 47

CONSOLIDATED BALANCE SHEETSAT MARCH 2011 AND 2010

CONSOLIDATED STATEMENTS OF OPERATIONS FOR EACH OF THE THREE YEARS IN THE PERIOD ENDED
MARIH 31 2011

CONSOLIDATED STATEMENTS OF CASH FLOWS FOR EACH OF THE THREE YEARS IN THE PERIOD 50

ENDED MARCH 31 2011

CONSOLIDATED STATEMENTS OF STOKBOLDERS EOUITY FOR EACH OF THE THREE YEARS iN THE
PERIOD ENDED MARCH 31 2011

NOTES TO CONSOLIDATED FINANCIAL STATENTS

81



Financial Statement Schedules

PLANTRONICS INC
SCHEDULE II VALUATION AND QUALIFYING

ACCOUNTS AND RESERVES

in thousands

Balance at Charged to

Beginning of Expenses or Balance at

Year Other Accounts Deductions End of Year

Provision for doubtful accounts and sales

allowances

Year ended March 2012 951 758 16 1.093

Year ended March 31 2011 2.279 1.320 951

Year ended March 31 2010 4.01 243 1.489 2.279

Provision for returns

Year ended March31 2012 10.437 16660 19.484 7.613

YearendedMarch3l2011 13812 21.910 25285 10437

Yearended March 31 2010 7.592 30.417 24.197 13.812

Provision for promotions rebates and other

Yearended March 31 2012 10460 34170 1.874 12.756

Year ended March 31 2011 13780 36 885 40.205 10 460

Yearended March31 2010 22961 41.237 50.418 13780

Warranty obligation

Ycarended March 31 2012 11.016 17.061 14.731 13346

YearendedMarch3l.2011 11006 14769 14759 11.016

Year ended March 31 2010 12.424 14.482 15.900 .006

Valuation Allowance for Deferred Tax Assets

Year ended March 31 2012 574 1259 445 6.088

Year ended March 31.2011 399 4.659 784 274

Yearended March 31 2010 123 1.342 66 1.399

Deductions include the following amounts assumed by the purchaser as part of the sale of Altec Lansing on December

2009

Provision for returns 1440
Provision for promotions rebates and other 3284
Warranty reserves 383

All other schedules have been omitted because the required information is not present or not present in the amounts sufficient to

require submission of the schedule or because the information required is included in the consolidated financial statements or

notes thereto
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Exhibits See Item 15b below

Exhibits

We have filed or incorporated by reference into this Report the exhibits listed on the accompanying Index to Exhibits immediately

following the signature page of this Form 10-K

Financial Statement Schedules

See Items and 15a above
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934 the registrant has duly caused this report to be signed on

its behalf by the undersigned hereunto duly authorized

May 25 2012 PLANTRONICS INC

By Is Ken Kannappan

Name Ken Kannappan

Title ChiefExecutive Officer

POWER OFATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS

That the undersigned officers and directors of Plantronics Inc Delaware corporation do hereby constitute and appoint Ken

Kannappan and Barbara Scherer or either of them the lawful attorney-in-fact with full power of substitution for him in any and

all capacities to sign any amendments to this report on Form 10-K and to file the same with exhibits thereto and other documents

in connection therewith with the Securities and Exchange Commissionhereby ratifying and confirming all that said attorney-in-

fact or his substitute or substitutes may do or cause to be done by virtue hereof

Pursuant to the requirements of the Securities Exchange Act of 1934 this report has been signed below by the following persons

on behalf of the Registrant and in the capacities and on the dates indicated

Signature fiie

/sI Ken Kannappan

Ken Kannappan President Chief Executive Officer and Director Principal Executive Officer May 25 2012

/sI Barbara Scherer Senior Vice President and ChiefFinancial Officer Principal Financial Officer and

Barbara Scherer Principal Accounting Officer May 25 2012

/s/ Mary Tseu

Mary Tseu Chairman of the Board and Director May 25 2012

Is Brian Dexheimer

Brian Dexheimer Director May 25 2012

/s Robert Hagerty

Robert Hagerty Director May 25 2012

/s/ Gregg Hammann

Gregg Hammann Director May 25 2012

Is John Hart

John Hart Director May 25 2012

Is Marshall Mohr

Marshall Mohr Director May 25 2012
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EXHIBITS INDEX

Incorporation by Reference

Exhibit Filed

Number Exhibit Description Form File No Exhibit Filing Date Herewith

2.1 Asset Purchase Agreement dated October 2009 by and

among Plantronics Inc Plantronics B.\ and Audio

TechnologiesAcquisition LLt 10-Q 001-12696 2.1 1/27/2010

2.1 .1 First Amendment to Asset Purchase Agreement dated

November 30 2009 by and among Plantronics Inc

Plantronics B.V Altec Lansing LLC U/lda Atidio

Technologie Acquisition LLGI and Audio Technologies

Acquisition B.V l0-Q 001-12696 2.1.1 1/27/2010

2.1.2 Side Letter dated January 2010 to the Asset Purchase

Agreement dated October 2009 by and mnong Plantronics

Inc Plantronics By and Audio Technologies Acquisition

LLIL as amended by that certain First Amendment to Asset

Purchase Agreement dated November 302009 by and among
Plantronics Inc Plantronics B.V.Altec Lansing LLC 07k/a

Audio Technologies Acquisition LLC and Audio

TechnologiesAcquisition B.V 10-Q 001-12696 2.1.2 lí27/2010

2.1.3 Side Letter dated February 15 2010 to the Asset Purchase

Agrecment dated October 2009 by and among Plantronics

Inc. Plantronics By and Audio Technolugies Acquisition

LLC as amended by that certain First Amendment to Asset

Purchase Agreement dated November 30.2009 by and among
Plantronics Inc. Plantronics B.V. Altec Lansing LLC If/ida

Audio lechnoingies Acquisition LL and Audio

Technologies Acquisition B.V 10-K 001-12696 2.1.3 6/1/2010

3.1.1 Amended and Restated By-Law of the Registrant 8-K 001-12696 3.1 6/20i20 11

3.2.1 2009 Restated certificate of Incorporation of the Registrant

filed with the Secretary of State of Delaware on January 20

2009 8-K 001-12696
3Ii1

1/20/2009

3.3 Registrants Certificate of Designation of Rights Prefcrcnees

and Privileges of Series Participating Prefeaed Stock filed

vt ith the Secretary of State of the State of Delaware on April

2002 8-A 001-12696 3.6 3/29/2002

4.1 Prefened Stock Rights Agreement dated as of March 132002
between the Registrant and Equiserve Trust Company N.A
including the Certificate of Designation the form of Rights

Certificate and the Summary of Rights attached thereto as

Exhibits and respectively 8-A 001-12696 4.1 3/29/2002

10.1 indemnification Agreement hetseen the Registrant and certain

directors and executives 10-K 001-12696 10.2 5/31/2005

10.2.1 Executive Incentive Plan dated May 2009 as Amended

September 102010 8-K 001-12696 10.1 9/16/2010

10.2.2 Plantronies inc Executive Incentive Plan

10.3.1 Lease Agreemeot dated May 2004 between Finsa Portafolios

S.A DE .V.and Planiex S.A de C.V subsidiary of the

Registrant for premises located in Tijuana Mexico translation

from Spanish original I0-Q 001-12696 10.5.1 8/6/2004

10.3.2 Lease Agreement dated May 2004 between Finsa Portafolios

S.A DE .V.and Plamex S.A de CV subsidiary of the

RegistranL forpremises located in Tijuaoa Mexico translation

from Spanish original l0-Q 001-12696 10.5.2 86/2004
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Incorporation by Reference

Exhibit Filed

Number Exhibit Description Form File No Exhibit Filing Date Herewith

10.4 Lease dated December 1990 between tanyge Bicknell

Limited and Plantronics Limited subsidiary of the Registrant

for premises located in Wootton Bassett The United Kingdom
s-I 10.32 10/20/1993

10.5 Aniended and Restated 2003 StockPlan 10-K 00l-fl66 i0.2 11/3/2011

10-K

tbt.w l99llSfrectocSbkUptibfrPIatl 492f ltflWl993

IGi2t Plan S-S 3ibi4$ 44/ 10/2/19

44nth4V$ 94 1993 Pt4SdpKction Plan 10-K ooi_l6/ mia tmaoula

keqdtSfll9 tde 1a Director Stock Option Plan 10-K 001-12696 6tO1

lirector Stock OptinPIanHI0K 01-I2696 tQ$fy
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Incorporation by Reference

Exhibit Filed

Number Exhibit Description Form File No Exhibit Filing Date Herewith

10.1 8.2s Accelerated Stock Buyback Master and Supplemental

Confirmations dated May 92011 by and betv ecu the Company
and Goldman Sachs iO.Q 001-12696 10.1 8i420l

10.1 Collared Accelerated Stock BuybackMaster and Supplemental

Confirmations dated Ma 2111 by and between Registrant

and Goldman Sachs Co 10-Q 001-12696 10.2 8/4/2011

indicates management contract or compensatory plan

contract or arrangement in which any Directoror any Executive

Officer paflicipates

Conlidcntia treatment has been granted with respect to certain

portions of this Exhibit
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Incorporation by Reference

Exhibit Filed

Number Exhibit Description Form File No Exhibit Filing Date Ilerewith

in accordance with Rule 406T of Regulation S-I the

information in these exhibits is furnished and deemed not filed

or part of registration statement or prospectus for purposes
of Section 11 or 12 olthe Securities Act of 1933 is deemed not

filed for purposed of Section 18 of the Fxchange Act of 1934

and otherwise is not subject to liability under these sections and

shall not bc incorporated by reference into any registration

statement or other document filed under the Securities Act of

1933 as amended except as expressly set forth b3 spccific

reference ni such filing
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Exhibit 10.2.2

Plantronics Inc

Executive Incentive Plan

Purposes of the Plan The Plan is intended to increase shareholder value and the success of the Company by motivating key
executives to perform to the best of their abilities and to achieve the Companys objectives The Plans goals are to

be achieved by providing such executives with incentive awards based on the achievement of goals relating to the performance
of the Company The Plan is intended to permit the payment of bonuses that may qualify as performance-based compensation

under Code Section 162m

Definitions

Affiliate means any corporation or other entity including but not limited to partnerships and joint ventures

controlled by the Company

Award means with respect to each Participant the award determined pursuant to Section 4a below for

Performance Period Each Award is determined by Payout Formula for Performance Period subject to the

Committees authority under Section 4a to eliminate or reduce the Award otherwise payable

Base Salary means as to any Performance Period the Participants annualized salary rate on the last day of the

Performance Period Such Base Salary shall be before both deductions for taxes or benefits and deferrals of

compensation pursuant to Company-sponsored plans

Board means the Board of Directors of the Company
Change of Control means

Any person as such term is used in Sections 13d and 14d of the Exchange Act of 1934 as amended
becomes the beneficial owner as defined in Rule 3d-3 of the Exchange Act directly or indirectly of

securities of the Company representing fifty percent 50% or more of the total voting power represented

by the Companys then outstanding voting securities

ii The consummation of the sale or disposition by the Company of all or substantially all of the Companys

assets

iii change in the composition of the Board occurring within two 2-year period as result of which fewer

than majority of the directors are Incumbent Directors Incumbent Directors means directors who either

are directors as of the effective date of the Plan or are elected or nominated for election to the

Board with the affirmative votes of at least majority of the Incumbent Directors at the time of such election

or nomination but will not include an individual whose election or nomination is in connection with an

actual or threatened proxy contest relating to the election of directors to the Company or

iv The consummation of merger or consolidation of the Company with any other corporation other than

merger or consolidation which would result in the voting securities ofthe Company outstanding immediately

prior thereto continuing to represent either by remaining outstanding or by being converted into voting

securities ofthe surviving entity or its parent at least fifty percent 0%ofthe total voting power represented

by the voting securities of the Company or such surviving entity or its parent outstanding immediately after

such merger or consolidation

Code means the Internal Revenue Code of 1986 as amended Reference to specific section of the Code or

regulation thereunder shall include such section or regulation any valid regulation promulgated thereunder and any

comparable provision of any future legislation or regulation amending supplementing or superseding such section

or regulation

Committee means the Compensation Committee ofthe Board or sub-committee ofthe Compensation Committee

which shall with respect to payments hereunder intended to qualify as performance-based compensation under Code

Section 162m consist solely of two or more members of the Board who are not employees of the Company and

who otherwise qualify as outside directors within the meaning of Section 162m
Company means Plantronics Inc or any of its subsidiaries as such term is defined in Code Section 424f

Determination Date means the latest possible date that will not jeopardize Target Award or Awards

qualification as Performance-Based Compensation

Disability means permanent and total disability determined in accordance with uniform and nondiscriminatory

standards adopted by the Committee from time to time

Employee means any employee of the Company or of an Affiliate whether such employee is so employed at the

time the Plan is adopted or becomes so employed subsequent to the adoption of the Plan

Fiscal Year or Plan Year means fiscal year of the Company



Maximum Award means as to any Participant for any Fiscal Year $5000000

Participant means an eligible executive or key employee ofthe Company participating in the Plan for Performance

Period

Payout Formula means as to any Performance Period the formula or payout matrix established by the Committee

pursuant to Section 3f in order to determine the Awards if any to be paid to Participants The formula or matrix

may differ from Participant to Participant

Performance-Based Compensation means compensation that is intended to qualify as performance-based

compensation within the meaning of Section 162m
Performance Goals means the goals or combined goals determined by the Committee in its discretion to be

applicable to Participant with respect to an Award As determined by the Committee the Performance Goals

applicable to an Award may provide for targeted level or levels of achievement using one or more of the following

measures stock price revenue profit bookings cash flow customer development customer retention customer

satisfaction sales channel retention sales channel satisfaction sales channel development associate retention

associate satisfaction associate development net bookings net income net profit operating cash flow operating

expenses total earnings earnings per share diluted or basic earnings per share from continuing operations diluted

or basic earnings before interest and taxes earnings before interest taxes depreciation and amortization pre-tax

profit net asset turnover asset utilization inventory turnover capital expenditures net earnings operating earnings

gross or operating margin profit margin debt working capital return on equity return on net assets return on total

assets return on capital return on investment return on sales net or gross sales market share economic value added

cost of capital change in assets technical development expense reduction levels debt reduction productivity new

product introductions delivery performance implementation or improvement of new or existing business systems

individual objectives and total stockholder return Any criteria used may be measured in absolute terms

measured in terms of growth compared to another company or companies measured against the market

as whole and/or according to applicable market indices measured against the performance of the Company as

whole or segment of the Company and/or measured on pre-tax or post-tax basis if applicable Further any

Performance Goals may be used to measure the performance of the Company as whole or business unit or other

segment of the Company or one or more product lines or specific markets and may be measured relative to peer

group or index Prior to the Determination Date the Administrator will determine whether any significant element

will be included in or excluded from the calculation of any Performance Goal with respect to any Participant In

all other respects Performance Goals will be calculated in accordance with the Companys financial statements

generally accepted accounting principles or under methodology established by the Committee prior to or at the

time of establishing Performance Goals for Performance Period and which is consistently applied with respect to

Performance Goal in the relevant Performance Period In addition the Committee will adjust any performance

criteria Performance Goal or other feature of Target Award that relates to or is wholly or partially based on the

number of or the value of any stock ofthe Company to reflect any stock dividend or split repurchase recapitalization

combination or exchange of shares or other similar changes in such stock

Performance Period means any period as determined by the Committee in its sole discretion

Plan means this Executive Incentive Plan as amended and restated as set forth in this instrument and as hereafter

amended from time to time

Section 62mmeans Code Section 162m or any successor to Section 162m as that Section may be interpreted

from time to time by the Internal Revenue Service whether by regulation notice or otherwise

Target Award means the target award payable under the Plan to Participant for the Performance Period expressed

as percentage of his or her Base Salary or specific dollar amount as determined by the Committee in accordance

with Section 3e
Termination of Employment means cessation of the employee-employer relationship between an Employee and

the Company or an Affiliate for any reason including but not by way of limitation termination by resignation

discharge death Disability retirement or the disaffiliation of an Affiliate but excluding any such termination where

there is simultaneous reemployment by the Company or an Affiliate



Plan Administration

Committee Administration The Committee shall be responsible for the general administration and interpretation of

the Plan and for carrying out its provisions Subject to the requirements for qualifying compensation as Performance-

Based Compensation the Committee may delegate specific administrative tasks to Company employees or others

as appropriate for proper administration of the Plan Subject to the limitations on Committee discretion imposed

under Section 162m the Committee shall have such powers as may be necessary to discharge its duties hereunder

including but not by way of limitation the following powers and duties but subject to the terms of the Plan

discretionary authority to construe and interpret the terms of the Plan and to determine eligibility Awards

and the amount manner and time of payment of any Awards hereunder

ii to prescribe forms and procedures for purposes of Plan participation and distribution of Awards and

iiito adopt rules regulations and bylaws and to take such actions as it deems necessary or desirable for the

proper administration of the Plan

Committee Determinations Any rule or decision by the Committee that is not inconsistent with the provisions of

the Plan shall be conclusive and binding on all persons and shall be given the maximum deference permitted by

law

Eligibility The employees eligible to participate in the Plan for given Performance Period shall be executive

officers and other key employees of the Company who are designated by the Committee in its sole discretion No

person shall be automatically entitled to participate in the Plan

Performance Goal Determination The Committee in its sole discretion shall establish the Performance Goals for

each Participant for the Performance Period Such Performance Goals shall be set forth in writing prior to the

Determination Date

Target Award Determination The Committee in its sole discretion shall establish Target Award for each Participant

Each Participants Target Award shall be determined by the Committee in its sole discretion and each Target Award

shall be set forth in writing prior to the Determination Date

Determination of Payout Formula or Formulae On or prior to the Determination Date the Committee in its sole

discretion shall establish Payout Formula or Formulae for purposes of determining the Award if any payable to

each Participant Each Payout Formula shall be set forth in writing prior to the Determination Date be based

on comparison of actual performance to the Performance Goals provide for the payment of Participants

Target Award if the Performance Goals for the Performance Period are achieved and provide for an Award greater

than or less than the Participants Target Award depending upon the extent to which actual performance exceeds or

falls below the Performance Goals as determined by the Committee Notwithstanding the preceding in no event

shall Participants Award for any Fiscal Year exceed the Maximum Award

Determination of Awards Award Payment

Determination and Certification After the end of each Performance Period the Committee shall certify in writing

which may be by approval of the minutes in which the certification was made the extent to which the Performance

Goals applicable to each Participant for the Performance Period were achieved or exceeded The Award for each

Participant shall be determined by applying the Payout Formula to the level of actual performance that has been

certified by the Committee Notwithstanding any contrary provision of the Plan the Committee in its sole discretion

may eliminate or reduce the Award payable to any Participant below that which otherwise would be payable under

the Payout Formula determine what Award if any will be paid in the event of Termination of Employment as

the result of Participants death or Disability or upon Change of Control or in the event of Termination of

Employment following Change of Control prior to the end of the Performance Period and determine what

Award if any will be paid in the event of Termination of Employment other than as the result of the Participants

death or Disability prior to Change of Control and prior to the end of the Performance Period to the extent an Award

would have otherwise been earned had the Participant remained employed through the end ofthe Performance Period

Continued Employment Unless the Committee provides otherwise in writing and subject to the terms and conditions

of the Plan Participant must remain employed through the end of Performance Period to earn an Award

Right to Receive Payment Each Award under the Plan shall be paid solely from the general assets of the Company

Nothing in this Plan shall be construed to create trust or to establish or evidence any Participants claim of any right

to payment of an Award other than as an unsecured general creditor with respect to any payment to which he or she

may be entitled

Form of Distributions The Company shall distribute all Awards to the Participant in cash in single lump sum

unless otherwise deferred in accordance with Section 3f



Timing of Distributions Subject to Section 31 below the Company shall distribute amounts payable to Participants

as soon as is practicable following the determination and written certification of the Award for Performance Period

but in no event later than the later of March 15 of the year following the year in which the Award has been earned

and is no longer subject to substantial risk of forfeiture or ii the fifteenth day of the third month of the Fiscal

Year following the Fiscal Year during which the Participants Award has been earned and is no longer subject to

substantial risk of forfeiture

Deferral The Committee may permit Participants to elect to defer payment of their Awards in manner satisfying

the requirements of Code Section 409A

It is the intent that this Plan comply with the requirements of Code Section 409A so that none of the payments to be

provided hereunder will be subject to the additional tax imposed under Code Section 409A and any ambiguities

herein will be interpreted to so comply

Payment in the Event of Death If Participant dies prior to the payment of an Award earned by him or her prior

to death for prior Performance Period the Award shall be paid to his or her estate

Term of Plan The Plan shall first apply to the 2012 Plan Year and all subsequent Plan Years unless it is not approved at the

2011 annual meeting of the Companys stockholders in which case it shall terminate Once approved by the Companys

stockholders the Plan shall continue until terminated under Section of the Plan

Amendment and Termination of the Plan The Committee may amend modify suspend or terminate the Plan in whole or

in part at any time including the adoption of amendments deemed necessary or desirable to correct any defect or to supply

omitted data or to reconcile any inconsistency in the Plan or in any Award granted hereunder provided however that no

amendment alteration suspension or discontinuation shall be made which would impair any payments to Participants

made prior to such amendment modification suspension or termination unless the Committee has made determination that

such amendment or modification is in the best interests of all persons to whom Awards have theretofore been granted provided

further however that in no event may such an amendment or modification result in an increase in the amount of compensation

payable pursuant to such Award or ii cause compensation that is or may become payable here-under to fail to qualify as

Performance-Based Compensation To the extent necessary or advisable under applicable law including Section 162m
Plan amendments shall be subject to shareholder approval At no time before the actual distribution of funds to Participants

under the Plan shall any Participant accrue any vested interest or right whatsoever under the Plan except as otherwise stated

in this Plan

Withholding Distributions pursuant to this Plan shall be subject to all applicable federal state and local tax and withholding

requirements

At-Will Employment No statement in this Plan should be construed to grant any employee an employment contract of fixed

duration or any other contractual rights nor should this Plan be interpreted as creating an implied or an expressed contract

of employment or any other contractual rights between the Company and its employees The employment relationship between

the Company and its employees is terminable at-will This means that an employee of the Company may terminate the

employment relationship at any time and for any reason or no reason For purposes of the Plan transfer of employment of

Participant between the Company and any one of its Affiliates or between Affiliates shall not be deemed Termination of

Employment

Successors All obligations of the Company under the Plan with respect to awards granted hereunder shall be binding on

any successor to the Company whether the existence of such successor is the result of direct or indirect purchase merger

consolidation or otherwise of all or substantially all of the business or assets of the Company



10 Indemnification Each person who is or shall have been member of the Committee or of the Board shall be indemnified

and held harmless by the Company against and from any loss cost liability or expense that may be imposed upon or

reasonably incurred by him or her in connection with or resulting from any claim action suit or proceeding to which he or

she may be party or in which he or she may be involved by reason of any action taken or failure to act under the Plan or any

award and from any and all amounts paid by him or her in settlement thereof with the Companys approval or paid by

him or her in satisfaction of any judgment in any such claim action suit or proceeding against him or her provided he or

she shall give the Company an opportunity at its own expense to handle and defend the same before he or she undertakes to

handle and defend it on his or her own behalf The foregoing right of indemnification shall not be exclusive of any other

rights of indemnification to which such
persons maybe entitled under the Companys Certificate of Incorporation or Bylaws

by contract as matter of law or otherwise or under any power that the Company may have to indemnify them or hold them

harmless

11 Nonassignment The rights of Participant under this Plan shall not be assignable or transferable by the Participant except

by will or the laws of intestacy or to the limited extent permitted by Section 12 of the Plan All rights with respect to an award

granted to Participant shall be available during his or her lifetime only to the Participant

12 Beneficiary Designations If permitted by the Committee Participant under the Plan may name beneficiary or beneficiaries

to whom any vested but unpaid Award shall be paid in the event of the Participants death Each such designation shall revoke

all priordesignations by the Participant and shall be effective only if given in form and manner acceptable to the Committee

In the absence of any such designation any vested benefits remaining unpaid at the Participants death shall be paid to the

Participants estate

13 Severability In the event any provision of the Plan shall be held illegal or invalid for any reason the illegality or invalidity

shall not affect the remaining parts of the Plan and the Plan shall be construed and enforced as if the illegal or invalid provision

had not been included

14 Governing Law The Plan shall be governed by the laws of the State of California



Exhibit 10.15

April 2011

Joseph Burton

739 Alden Lane

Livermore CA 94550

Dear Joe

On behalf of Plantronics Inc the Company am pleased to offer you the position of Senior Vice President of Engineering

and Chief Technology Officer reporting to me Your first day of employment is anticipated to be on or about May 2011

This letter outlines the terms of your employment with the Company your compensation and benefits as set forth below

Annual Base Salary

$350000 per year payable biweekly

Executive Incentive Plan

65% of your annual salary or $227500

portion of this award opportunity currently 32.5% will be tied to achieving Annual Corporate Financial

Performance and be paid annually The actual award earned will be determined as soon as practical after the

end of each fiscal
year

and will
range

between zero and two times Ox 2x the opportunity for the portion of

the plan tied to Annual Corporate Financial Performance

The remaining portion of the award opportunity currently 32.5% will be tied to achieving Product Group

Segment or Functional Goals The actual award earned for each quarter will be determined as soon as practical

after the end of each fiscal quarter and will
range between zero and one times Ox lx the opportunity for the

portion of the plan tied to Product Group/Segment or Functional Goals This portion of the bonus will be paid

at the end ofthe fiscal year ifPlantronics meets or exceeds the Annual Corporate Financial Performance threshold

The purpose of the Plantronics Inc Executive Incentive Plan EIP or the Plan is to focus participants on

achieving company-wide financial performance goals as well as product group segment or functional objectives

and individual performance goals by providing the opportunity to receive annual cash payments based on

performance

Target Total Cash Compensation

$577500 per year based on the compensation elements shown above

Maximum Total Cash Compensation

$691250 per year based on the compensation elements shown above

Hire-On Bonus

$500000 Hire-on bonus payable in two payments The first payment of $250000 will occur in your first

paycheck once you are an employee of Plantronics You agree that should you voluntarily terminate your

employment with Plantronics within two years of your hire date you will reimburse Plantronics the amount

of this first payment according to the following schedule 100% if you voluntarily leave within one year 50%

if voluntarily leave between years and and 0% is owed after years Your second payment of $250000

will occur in your first paycheck after youve been employed for one year with Plantronics You agree that

should you voluntarily terminate your employment with Plantronics within two years of this second payment

you will reimburse Plantronics the amount of this second payment according to the following schedule

100% if you voluntarily leave within one year 50% if voluntarily leave between years
and and 0% is owed

after years Both payments are subject to applicable IRS guidelines

Car Allowance

car allowance of $8280 per year payable bi-weekly will be provided to you in lieu of mileage reimbursement

Stock Options

20000 option shares The Grant Date of your stock options shall be the date that you commence your regular

employment with Plantronics The stock option will be priced at the closing price on the NYSE on your start

date 33% of the Shares subject to this Option shall be vested on the one year anniversary of the Grant Date



Thereafter 1/36 of the shares subject to the option shall vest on the same date of each month so as to be 100%

vested on the three year anniversary of the Grant Date All vesting is subject to Optionee remaining as an

Associate on the relevant vesting dates

Restricted Stock Awards

25000 restricted stock awards subject to Board of Directors approval The price will be at par value of $0.00

and the award will be effective on your first day of employment The shares will vest over four years The

normal amount that vests per year
will be 25% of the total

Restricted Stock Units

25000 restricted stock units subject to Board of Directors approval The price will be at par value of $0.00 and

the award will be effective on your first day of employment The shares will vest over four years The

normal amount that vests per year
will be 25% of the total

General Benefits

You will be eligible to participate in Company benefit programs as available or become available to other

similarly situated associates of the Company subject to the generally applicable terms and conditions of each

program The continuation or termination of each program will be at the discretion of the Company Life

Medical Dental and Disability coverage will begin on your first day of employment

Executive Benefit Program

Executive Health and Welfare Benefits

Up to $50000 per year reimbursement for medical services not otherwise covered

Vacation

weeks of vacation accrual per year subject to an 320 hour accrual
cap

Designed Compensation Program

Detail on Attachment

401k
You are eligible tojoin the Plantronics Inc 401k plan at anytime You may contribute apre-tax salary reduction

between 1% and 50% Plantronics will match 50 cents for every 1.00 you save up to 6% of your pre-tax

income The matching is 100% vested immediately Plantronics Inc also makes non-elective employer

contribution of 3% of your base salary on bi-weekly basis to the 401k

This formal notification of our offer of employment is subject to the terms set forth in the Plantronics Employment Application

and is contingent upon satisfactory background verification receipt of an original application final review of references and

the approval of the BOD

For
purposes

of federal immigration law you will be required to provide to the Company documentary evidence of your identity

and eligibility for employment in the United States Such documentation must be provided to us within three business days

of your date of hire or our employment relationship with you may be terminated

Please be aware that your employment with the Company is for no specified period and constitutes at-will employment As

result you are free to resign at any time for any reason or for no reason Similarly the Company is free to conclude its employment

relationship with you at any time with or without cause and with or without notice We request that in the event of resignation

you give the Company at least two weeks notice

You agree that during the term of your employment with the Company you will devote substantially all of your professional time

to your responsibilities at Plantronics and you will not engage in any other employment occupation consulting or other business

activity directly related to the business in which the Company is now involved or becomes involved during the term of your

employment nor will you engage in any other activities that conflict with your obligations to the Company

As Company associate you will be expected to abide by company rules and standards as presented in our Associate Handbook

and our World Wide Code of Business Conduct and Ethics As condition of your employment you will also be required to sign

and comply with an Associate Patent Secrecy And Invention Agreement which requires among other provisions the assignment

of patent copyright and other intellectual property rights to any invention made during your employment at the Company and

ii non-disclosure of proprietary information



To indicate your acceptance of the Companys offer of employment as stated above please sign and date this letter in the space

provided below duplicate original is enclosed for your records This letter sets forth the terms of your employment with the

Company and supersedes any prior representations or agreements whether written or oral This letter including but not limited

to its at-will employment provision may not be modified or amended except by written agreement signed by Plantronics CEO

and you

Joe look forward to working with you and having you as member of the team

Sincerely

PLANTRONICS INC

Is Ken Kannappan

Ken Kannappan

President CEO

Agreed to and accepted

Signature /s/ Joe Burton

Printed Name Joe Burton

Received offer Date 4/1/11

Confirmed Start Date 5/23/11

This offer expires one week from the date listed on the first page

Please either mail or fax 831 426-0136 signed original to indicate acceptance of offer



Exhibit 21

SUBSIDIARIES OF TIlE REGISTRANT

PkntEoniªsIædfaFiiWatoLiiiidcL Indie

Plantronics Ply Limited Australia

1ntreniS Teiecomnmmeatoes LtdL

Plantronics Canada Inc Canada

Plantronks intçrnSopijtta ayniab iIÆES
Plantronics Communications Technology Snzhou Co Ltd China

Plantrenits Tradthg u4qp Co Ltd Chins

Plantronics France SARL France

Plsntrtues Omhfl Gerthany

10 Plantronics Acoustics Italia S.R.L Italy

11 Plantæinits Rus LX4 1%ussia

12 Plantronics Japan Ltd Japan

13 Vlaufrouw Europe Ltd. Malta

14 Plamex S.A de C.V Mexico

15 PIdntronicsBV

16 Plantronics Singapore PTE LTD Singapore

17 P1anttonzesIena

18 Plantronics Nordic AB Sweden

19 PhrnttthucsBelgnnnBVffA Btlgiwh

20 Plantronics Limited United Kingdom



Exhibit 23

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by reference in the Registration Statement on Form S-8 Nos 333-177705 333-170325

333-162715333-152814 333-146076333-140623333-131412333-127672333-120364 333-107218333-97091333-67094

333-42664033-81980333-61003333-19351 and333-14833andFormS-3 Nos 333-92040333-37876333-77631333-70333

and 333-67781 of Plantronics Inc of our report dated May 25 2012 relating to the consolidated financial statements financial

statement schedule and the effectiveness of internal control over financial reporting which appears in this Form 10-

/s/ PricewaterhouseCoopers LLP

San Jose California

May 25 2012



Exhibit 31.1

Certification of the President and CEO

Ken Kannappan certify that

have reviewed this annual report on Form 10-K of Plantronics Inc

Based on my knowledge this report does not contain any untrue statement of material fact or omit to state material

fact necessary to make the statements made in light of the circumstances under which such statements were made not

misleading with respect to the period covered by this report

Based on my knowledge the financial statements and other financial information included in this report fairly present

in all material respects the financial condition results of operations and cash flows of the registrant as of and for the

periods presented in this report

The registrants other certifying officer and are responsible for establishing and maintaining disclosure controls and

procedures as defined in Exchange Act Rules 3a- 15e and 5d- 15e and internal control over financial reporting as
defined in Exchange Act Rules 3a- 15f and Sd-i 5f for the registrant and have

Designed such disclosure controls and procedures or caused such disclosure controls and procedures to be

designed under our supervision to ensure that material information relating to the registrant including its

consolidated subsidiaries is made known to us by others within those entities particularly during the period in

which this report is being prepared

Designed such internal control over financial reporting or caused such internal control over financial reporting

to be designed under our supervision to provide reasonable assurance regarding the reliability of financial

reporting and the preparation of financial statements for external purposes
in accordance with generally accepted

accounting principles

Evaluated the effectiveness of the registrants disclosure controls and procedures and presented in this report

our conclusions about the effectiveness of the disclosure controls and procedures as of the end of the period

covered by this report based on such evaluation and

Disclosed in this report any change in the registrants internal control over financial reporting that occurred

during the registrants most recent fiscal quarter the registrants fourth fiscal quarter in the case of an annual

report that has materially affected or is reasonably likely to materially affect the registrants internal control

over financial reporting and

The registrants other certifying officer and have disclosed based on our most recent evaluation of internal control over

financial reporting to the registrants auditors and the audit committee of the registrants board of directors or persons

performing the equivalent functions

All significant deficiencies and material weaknesses in the design or operation of internal control over financial

reporting which are reasonably likely to adversely affect the registrants ability to record process summarize

and report financial information and

Any fraud whether or not material that involves management or other employees who have significant role

in the registrants internal control over financial reporting

Date May 252012

Is Ken Kannappan

Ken Kannappan

President and Chief Executive Officer



Exhibit 31.2

Certification of Senior VP Finance and Administration and CFO

Barbara Scherer certify that

have reviewed this annual report on Form 10-K of Plantronics Inc

Based on my knowledge this report does not contain any untrue statement of material fact or omit to state material

fact necessary to make the statements made in light of the circumstances under which such statements were made not

misleading with respect to the period covered by this report

Based on my knowledge the financial statements and other financial information included in this report fairly present

in all material respects the financial condition results of operations and cash flows of the registrant as of and for the

periods presented in this report

The registrants other certifying officer and are responsible for establishing and maintaining disclosure controls and

procedures as defined in Exchange Act Rules 3a- 15e and 5d- 15e and internal control over financial reporting as

defined in Exchange Act Rules 3a- 5f and 5d- 5f for the registrant and have

Designed such disclosure controls and procedures or caused such disclosure controls and procedures to be

designed under our supervision to ensure that material information relating to the registrant including its

consolidated subsidiaries is made known to us by others within those entities particularly during the period in

which this report is being prepared

Designed such internal control over financial reporting or caused such internal control over financial reporting

to be designed under our supervision to provide reasonable assurance regarding the reliability of financial

reporting and the preparation of financial statements for external
purposes

in accordance with generally accepted

accounting principles

Evaluated the effectiveness of the registrants disclosure controls and procedures and presented in this report

our conclusions about the effectiveness of the disclosure controls and procedures as of the end of the period

covered by this report based on such evaluation and

Disclosed in this report any change in the registrants internal control over financial reporting that occurred

during the registrants most recent fiscal quarter the registrants fourth fiscal quarter in the case of an annual

report that has materially affected or is reasonably likely to materially affect the registrants internal control

over financial reporting and

The registrants other certifying officer and have disclosed based on our most recent evaluation of internal control over

financial reporting to the registrants auditors and the audit committee of the registrants board of directors or persons

performing the equivalent functions

All significant deficiencies and material weaknesses in the design or operation of internal control over financial

reporting which are reasonably likely to adversely affect the registrants ability to record process summarize

and report financial information and

Any fraud whether or not material that involves management or other employees who have significant role

in the registrants internal control over financial reporting

Date May 252012

/s/ Barbara Scherer

Barbara Scherer

Senior Vice President Finance and

Administration and ChiefFinancial Officer



Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER AND CHIEF FINANCIAL OFFICER

PURSUANT TO
18 U.S.C SECTION 1350

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

Ken Kannappan certify pursuant to 18 U.S.C Section 1350 as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of

2002 that the Annual Report of Plantronics Inc on Form 10-K for the fiscal year ended March 31 2012 fuiiy complies with the

requirements of Section 13a or 15d of the Securities Exchange Act of 1934 and that information contained in the Annual Report

on Form 10-K fairly presents in all material respects the financial condition and results of operations of Plantronics Inc

By /s/ Ken Kannappan

Name Ken Kannappan

Title Chief Executive Officer

Date May252012

Barbara Scherer certify pursuant to 18 U.S.C Section 1350 as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of

2002 that the Annual Report of Plantronics Inc on Form 10-K for the fiscal year ended March 31 2012 fully complies with the

requirements of Section 13a or 15d of the Securities Exchange Act of 1934 and that information contained in the Annual Report

on Form 10-K fairly presents in all material respects the financial condition and results of operations of Plantronics Inc

By Is Barbara Scherer

Name Barbara Scherer

Title Chief Financial Officer

Date May 252012

This certification accompanies the Report pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 and shall not except to the

extent required by the Sarbanes-Oxley Act of 2002 be deemed filed by the Company for purposes of Section 18 of the Securities

Exchange Act of 1934 as amended or otherwise subject to the liability of that section Such certification will not be deemed to

be incorporated by reference into any filing under the Securities Act or the Exchange Act except to the extent that the registrant

specifically incorporates it by reference

signed original of this written statement required by Section 906 has been provided to the Company and will be retained by the

Company and furnished to the Securities and Exchange Commission or its staff upon request
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Plantronics Annua Report 2012

Plantronics Stock Performance

Set forth below is line graph comparing the annual percentage change in the cumulative return to the

stockholders of Plantronics common stock with the cumulative return of the NYSE Stock Market index and peer

group index for the period commencing on the morning of March 31 2007 and ending on March 31 2012 The

information contained in the performance graph shall not be deemed to be soliciting material or to be filed

with the Securities and Exchange Commission nor shall such information be incorporated by reference into any

future filing under the Exchange Act except to the extent that Plantronics specifically incorporates it by reference

into such filing

The graph assumes that $100 was invested on the morning of March 31 2007 in Plantronics common stock and

in each index based on prices from the close of trading on March 30 2007 and that dividends if any were

reinvested The measurement date used is the last day of the Companys fiscal year for each period shown

Past performance is no indication of future value and stockholder returns over the indicated period should not be

considered indicative of future returns

Plantronics Inc

NASDAQ/NYSE Amex/NYSE US Companies Index

NASDAQ/NYSE Amex/NYSE Stocks

SIC3660-3669 US Comp
Communications Equipment
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Plantronics Board of Directors

Mary Tseu COO Exponential Interactive Inc

Ken Kannappan President and Chief Executive Officer of Plantronics Inc

Brian Dexheimer Formerly President Consumer Solutions Seagate Technology

Bob Hagerty CEO of iControl Networks Inc formerly CEO President and Chairman of Polycom Inc

Gregg Hammann Acting CEO Power Plate North America Inc and President and CEO Action Advisors

John Hart Formerly Senior Vice President and Chief Technology Officer of 3Com Corporation

Marshall Mohr Senior Vice President and Chief Financial Officer of Intuitive Surgical Inc

Plantronics Executive Team

Ken Kannappan President Chief Executive Officer and Director

Barbara Scherer Senior Vice President Finance and Administration and Chief Financial Officer

Joe Burton Senior Vice President and Chief Technology Officer

Donald Houston Senior Vice President Sales

Barry Margerum Chief Strategy Officer

Marilyn Mersereau Senior Vice President and Chief Marketing Officer

Renee Niemi Senior Vice President Communications Solutions

Carsten Trads President Clarity

Philip Vanhoutte Managing Director Europe Middle East and Africa

Patricia Wadors Senior Vice President Human Resources

Larry Wuerz Senior Vice President Worldwide Operations
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Plantronics Corporate information
PIaonksAnnuReport2O12

Corporate Headquarters

345 Encinal Street

Santa Cruz California 95060

Phone 831 426-5858

Fax 831 426-6098

plantronics.com

New York Stock Exchange

Certification

Plantronics annual CEO Certification

to the New York Stock Exchange for

the previous year was submitted on

September 2011

Registrar and Transfer Agent

Computershare Trust Company N.A

P.O Box 43078

Providence RI 02940-3078

computershare.com

Independent Accountants

PricewaterhouseCoopers LLP

San Jose California

Outside Corporate Counsel

Wilson Sonsini Goodrich Rosati

Palo Alto California

Please direct inquires to

Investor Relations

Plantronics Inc

345 Encinal Street

Santa Cruz California 95060

Phone 831 458-4412

investorrelationsplantronics.com

Annual Report and Form 10-K

Publications of interest to current

and potential Plantronics investors

are available without charge upon

request to the Plantronics Investor

Relations department They can

also be found at plantronics.com

These publications include Annual

Reports Forms 10-K and 10-Q filed

with the Securities and Exchange

Commission and financial earnings

press releases

Annual Meeting

The annual meeting of Plantronics

stockholders will be held

Friday August10 2012

10 am Pacific Daylight Time

Plantronics Inc Headquarters

345 Encinal Street

Santa Cruz California 95060

Company Background

Plantronics Inc is global leader in audio communications for businesses and consumers In addition we

manufacture and market under our Clarity brand specialty communications products for the hearing impaired

Our products are used by every company in the Fortune 100 as well as 911 dispatch U.S air traffic control and the

New York Stock Exchange We have been featured in numerous films and high-profile events and in 1969 we helped

make history when the first words transmitted from the moon were spoken through Plantronics headset worn

by Neil Armstrong Our innovative products provide exceptional sound quality and an intuitive communications

experience so you can simply communicate Plantronics headsets are widely used with cell phones in contact

centers in the office in the home for applications such as Unified Communications UC with Voice over Internet

Protocol V0IP for gaming and for other specialty applications

Plantronics is publicly traded company NYSE PLT headquartered in Santa Cruz California with major facilities

in Mexico Tennessee England and the Netherlands Our products are sold and supported through worldwide

network of authorized Plantronics partners and are available through retail and consumer electronics stores

More information is available at plantronics.com

This Annual Report to Stockholders contains forward-looking statements actual results coald differ materially Risk factors that could cause actual results to differ

are set forth in the Risk Factors section and throughout our Annual Report on Form 10-K for fiscal year 2012 which is included in this Annual Report Plantronics

BackBeat GO Blackwire Calisto C550 CS500 GameCom FreeHand Marque M155 M50 Savi simply Smarter Communications the Sound World graphic StarSet

Supra and Voyager PRO HO are trademarks or registered trademarks of Plantronics Inc Mac is trademark of Apple Inc registered in the U.S and other countrres

The Bluetooth trademark is owned by Bluetooth SIG Inc and any use of the mark by Plantronics Inc is under license All other trademarks are the property of the

respective owners
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