
IP5EN
Innovation for patient care

Securities and Exchange Commission

Office of International Corporate Finance

100 Street N.E Mail Stop 3628

Washington DC 20549

USA

2g-3-2b Exemption

File N.82-34953

2ud March 2010 10015319

Dear Sir or Madam

Enclosed is information Ipsen

St PPL

made or is required to make public under French law

filed or is required to file with and which is made public by Euronext Paris or

distributed or is required to distribute to its shareholders

This information is being furnished under Paragraph b1i of Rule 12g-3-2 of the

Securities Exchange Act of 1934 as amended the Exchange Act with the understanding

that such information and documents will not be deemed filed with the U.S Securities and

Exchange Commission or otherwise subject to the liabilities of Section 18 of the Exchange

Act and that neither this letter or the furnishing of such documents and information shall

constitute an admission for any purpose that Ipsen is subject to the Exchange Act

Yours sincerely

Claire Giraut

Executive Vice President

Chief Financial Officer

IPSEN PHARMA

65 DUAl GEORGES GORSE 92100 BOULOGNE-BILLANCOURT FRANCE S.AS AU CAPITAL DE 707 844 RC.S NANTERPE 308 197 185

TEL 33 01 58 33 50 00FAX 33 01 58 33 50 01 CODE APE 21 20Z TVA FR 80 308 197 185

www.ipsen.com



Press_Release

psens 2009 resuts and objectives

2009 financial objectives met demonstrating

resiHence in tough macroeconomic environment

Total Drug sales and Specialty Care sales up 7.6% and 13.9% at constant

currency respectwely

2009 Diluted EPS of .86 up 69% yearonyear

Strong cash generation 257 million generated by operating activities 2009

Dividend of 0.75 per share proposed up 7.1%

Confirmation of Ipsens profile as

global biotechnology specialty care company

Paris France march 2010 The Board of Directors of lpsen Euronext IPN chaired by Jean Luc

Belingard met on 26 February 2010 to review the Groups results for 2009 published today

comparison between the Groups 2009 performance and its financaI objectives

margins as of Group sales Financial objectives 2009 actuals

Drug sales growth at constant currency 7.0 to 9.0% 6%

Other revenues approximately 80 million 79 million

Adjusted operating margin1 17.0 to 17.5% 17.8%

Commenting on performance in 2009 Jean Luc BØlingard Chairman and Chief Executive Officer of

Ipsen said We believe the results published today confirm our profile as profitable global

biotechnology specialty care company Jean-Luc BØlingard added In 2009 we have delivered on

our objectives On the regulatory front we have obtained four approvals Azzalure in Europe

Dysport in two indications in the US and Decapeptyt 6-month formulation in Europe On the

business development front we have signed rich partnership with Menarini for Aden uric and in-

licensed ExforgeC for its co-promotion in France from Novartis On the commercial front we have

launched Dysport and continued to support the penetration of Somatuline Increlex and Apokyn in

the US Last but not least on clinical perspective 2009 has been exceptionally rich with programs

moving into phase li/ Ill and taspoglutide confirming its potential best-in-class profile Going forward

we will continue to progress this rich RD pipeline while executing on our strategy in place for many

years now developing our specialty care activities notably by improving the efficiency of our RD
organization while optimizing the contribution of our presence in primary care Jean-Luc BØlingard

concluded We have started 2010 by adding growth pillar to Ipsen through our innovative

partnership wit/i Inspiration Biopharmaceuticals in hematology that further paves the way for our

successful transition into leading global biotechnology specialty care company

Before taking into account any Purchase Price Accounting impacts in connection with the Groups acquisitions in North

America



Summa of aud ted so ated res he fu ea 20

in million euros 2009 2008 ha ge 2009/2 08

7.1%

Drug sales 1002 6.2 7.6%

at constant currency

64%
Sales 10328 97 6.8%

at constant currency

Otherreven es 67.1 186%

ota revenues 111 10381 72%

Operating proft 172 179 7%

Operating margin in of sales 16.7 18.5

Adjusted operatng profit1 1836 181.4 2%

Adjusted operating margin in of sales1 178 18.7

Consolidated net ofit
156 146 8%

attributable to the Group

Earnings per share fully di uted 86 1.7 6.9%

Average number of shares

Non diluted 4303 607 83925348 5%

Fullydiluted 84 29 880 84015 122 04%

Before taking into account any Purchase Price Accounting impacts in connection with the Groups acquisitions in North

America

Revew of full year 2009 results

Group drug sales excluding foreign exchange impacts grew 7.6% year-on-year in line with the

objective set year ago .o grow its sales by 7.0 to 9.0% year-on-year fuelled notably by the

performance of its North American platform On June 2008 the Group announced the creation of its

fully fledged presence in North America through the acquisitions of Tercica Inc and the US

operations of Vernalis Ltd thereby significantly enhancing its international footprint and global

specialty care drugs portfolio Today the Group markets specialty ca products in the US and of

its flagship brands Somatuline lncrelex and Dysport have become global year after taking full

control of its US operations Ipsens fully integrated North American commercial platform generated

lncrelex Somatuline and Apokyn sales of $48.5 million up more than 60% year-on-year on

comparable basis

Consolidated Group sales reached 1032.8 million for the full year 2009 up 6.8% year-on-year

excluding foreign exchange impact

Ot er revenues reached 79.6 million up 186% year-on-year benefiting om non recurring

income of 39.3 million following the settlement of dispute with Bayer on royalty stream which

ended in 2009

Tota evenues reached 1112.4 million up 7.2% year-on-year

On the commercia front directly or with its partners the Group has rigorously executed its strategy

with the launches of its botulinum toxin type in therapeutic use in the JS and aesthetic use in

Europe and the US and prepared for the launches of Decapeptyl 6-month formulation and Adenuric

in Europe
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RD expenses amounted to 197.3 million in 2009 representing 19.1% of sales marked by the

preparation of batches required to start OBI-ls phase Ill the integration of the industrial development

functions of Tercica Inc and costs related to the transfer of the production function of Increlex

compared to 182.8 million in 2008 representing 18.8% of sales Following the acquisitions made in

2008 Ipsen has significantly expanded its clinical development capabilities in the US and is now

developing key projects such as its BIM-23A760 and its GH IGF-1 combination therapy on

worldwide basis Furthermore the Group has continued to progress its rich RD pipeline while putting

in place life cycle management initiatives to further feed its US franchise notably with the phase Ill

clinical trials in non-functioning and functioning NET for Somatuline and adult and pediatric upper and

lower limb spasticity for Dysport

The Groups reported operating profit in 2009 amounted to 172.5 million representing 16.7% of

sales compared to 179.2 million or 18.5% of sales year earlier Excluding the purchase price

accounting impacts related to its acquisitions in North America the Groups adjusted operating

income amounted to 183.6 million in 2009 representing 17.8% of sales slightly above the objective

of 17.0 to 17.5% set year ago compared with 181.4 million or 18.7% of sales in 2008

The effective tax rate amounted to 6.3% of net profit from continuing activities before tax excluding

the share of loss from associates compared to an effective tax rate of 17.4% year earlier Adjusting

for non-recurring items recorded in 2009 the effective recurring tax rate for the Group amounted to

12.9% compared with 18.9% in 2008

The Group no longer records share of profit loss in associates following its buyout of Tercica in

October 2008 now fully consolidated in the Groups accounts This item represented an expense of

10.8 million in 2008 which corresponded to the first nine months of results for the company the last

quarter being fully consolidated in the Groups accounts

Consolidated net profit for 2009 amounted to 157.2 million share attributable to shareholders of

Ipsen S.A 156.6 million up 6.9% compared to 147.1 million in 2008 share attributable to

shareholders of Ipsen S.A 146.6 million lpsens Fully Diluted Earnings per share attributable to

shareholders of Ipsen S.A amounted to 1.86 up 6.9% year-on-year

Net cash generated by operating activities grew sharply to 257.6 million compared with 203.7

million year earlier At 31 December 2009 the Groups net cash position stood at 185.6 million

compared with 66.2 million as at December 31 2008 therefore regaining its 2008 pre-North

American acquisition levels

Total milestones received in cash by the Group but not yet recognized as revenues in its

consolidated income statement amounted to 230.3 million at December 31 2009 compared with

165.7 million year earlier mainly due to the recording of deferred revenues associated with the

partnerships with Medicis US$75.0 million Galderma 20.0 million and Menarini 20.0 million

Dividend for the 2009 financial year proposed for the approval of Ipsens shareholders

Ipsens Board of Directors confident in the Groups future prospects and cash flow generation

perspectives has decided to propose payment of dividend of 0.75 per share up 7.1% year-on-year

and representing pay-out ratio of 40% at Ipsens annual shareholders meeting to be held on may

28 2010
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Elements of context for the coming years

For number of years Ipsen has continued to transition into leading global biotechnology specialty

care company fuelled by its double-digit growing Specialty Care franchise In the years to come this

trend will continue notably driven by the expansion of its US plafform posting significant double-digit

growth the launch of Decapeptyls 6-month formulation in Europe and the strong growth of its

international markets

In the framework of its strategy to develop Specialty Care the Group has engaged into several

partnerships notably in the botulinum toxin space These partnerships allow the Group to benefit from

significant fast growing markets Nevertheless in the short term the transition of its activities in

aesthetics to its partners could negatively affect the Groups reported sales growth

Moreover in the context of its strategy to optimize its Primary care presence the Group now

benefits from fast growing international franchise which should account for 50% of total primary

Care sales in 2010 compared with 45% in 2009

In the longer term notably through its partnership with Inspiration Biopharmaceuticals closed on

January 22 2010 the progresses of Oristusane BN-83495 BIM-23A760 in phase II GH IGF-I

combination therapy in phase III and of the preparation of the filing of taspoglutide lpsen will continue

to manage dynamically its successful transition into global biotechnology specialty care company

Financial objectives for 2010 and beyond

On the basis of currently available information the Group has set for itself the following objectives for

2010

Specialty Care Drug Sales growth close to 10%2 and Primary Care Drug Sales decrease of

to 7% year-on-year leading to Group Drug Sales growth between 3.0 and 5.0% year-on-

year

Other Revenues close to 50 million depending on the commercial performances of the

Groups partners

recurring Adjusted Operating Income3 growing around 15% year-on-year compared with

2009 recurring Adjusted Operating Income of 44.4 million in 2009g

Overall the Group expects its 2010 Adjusted EPS5 to remain roughly stable compared with

2009 Recurring Adjusted EPS6 of 1.60 notably in the context of an RD to sales ratio

maintained between 19.0 to 21.0% and of the integration of Inspiration Biopharmaceuticals

share of loss in the Groups accounts

In the coming years the Groups sales and operating margin performance in North America should

continue to increase however given the evolution of the macroeconomic environment as well as of the

Primary Care competitive landscape the Group today cannot confirm its 2011 and 2012 perspectives

as announced in July 2008 or at least their timeframe

The above objectives are set excluding any foreign exchange impacts

Excluding the transition impacts of the implementation of Groups partnerships in the aesthetic field Specialty Care sales

growth should remain in the double digit range in 2010

Defined as reported operating income before any impacts related to purchase price accounting in connection with the Groups

acquisitions and before any potential non-recurring items

Following the settlement with Bayer on the Kogenatee licence the Group recorded non-recurring revenues of 39.2 million

Reported Diluted Earnings Per Share excluding any non recurring impacts and ii the net impacts of the purchase price

accounting related to the Groups acquisitions

Reported Diluted Earnings Per Share excluding the non recurring positive net impact of the Kogenatee settlement and ii

the net impacts of the purchase price accounting related to the Groups acquisitions in North America

The Group stated in July 2008 that it aimed to reach sales of $300 million in North America in 2012 while returning to its pre

acquisition 2007 operating margin level in 2011
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Press conference webcast and conference call in French for journalists

Ipsen will hold meeting at 930 a.m Paris time GMT1 on Monday March 2010 at its

headquarters in Boulogne-Billancourt France web conference audio webcast and conference

call will take place simultaneously The former will be available at www.ipsen.com The webcast will be

archived on the Ipsen website for months following the live call Conference call participants should

dial in approximately to 10 minutes prior to the start of the call No reservation is necessary to

participate in the call The telephone number to join the conference call is 33 70 99 42 82 No

access code is necessary

Meeting webcast and conference call in English for the financial community

Ipsen will hold meeting at 2.00 p.m Paris time CET on Monday March 2010 at its head office in

Boulogne Billancourt France web conference audio video webcast and conference call will

take place simultaneously The former will be available at www.ipsen.com The webcast will be

archived on the lpsen website for months following the live call Conference call participants should

dial in approximately to 10 minutes prior to the start of the call No reservation is necessary to

participate in the call The telephone numbers to join the conference call are from France and Europe

33 70 9942 75 and from the United States 212 444 04 81 No access code is necessary

replay will be available soon after the live call The telephone numbers to access the replay are from

France and Europe 33 74 20 28 00 and from the United States 347 366 95 65 The access

code is 4043780 The replay will be available for one week following the live call
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About Ipsen

Ipsen is global biotechnology specialty care company with total sales in excess of billion euros in

2009 and total worldwide staff of more than 4400 Its strategy is based on fast growing specialty care

drugs in oncology endocrinology neurology and hematology and primary care drugs significantly

contributing to research financing This strategy is also supported by an active policy of partnerships

Ipsens specific Research Development RD centers and peptide protein engineering platform

give the Group competitive edge More than 800 people are dedicated to the discovery and

development of innovative drugs for patient care In 2009 RD spend reached close to 200 million

representing more than 19% of total Group sales lpsens shares are traded on Segment of

Euronext Paris stock code IPN ISIN code FR0010259150 Ipsens shares are eligible to the

Service de Reglement DiffØrØ SRD and the Group is part of the SBF 120 index For more

information on Ipsen visit our website at www.iosen.com

Forward-looking statements

The forward-looking statements objectives perspectives and targets contained herein are based on

the Groups management strategy current views and assumptions regarded as reasonable by the

Group These forward-looking statements depend on conditions or facts likely to happen in the future

and not exclusively on historical data Such statements involve known and unknown risks and

uncertainties that the Group may not be able to control or mitigate and that may cause actual results

performance or events to differ materially from those anticipated herein Moreover the perspectives

objectives or targets described in this document were prepared without taking into account external

growth assumptions which may alter these parameters The Group does not commit nor gives any

guarantee that it will meet the targets mentioned above Furthermore the Research and Development

process involves several stages each of which involve the substantial risk that the Group may fail to

achieve its objectives and be forced to abandon its efforts with regards to product in which it has

invested significant sums Therefore the Group cannot be certain that favorable results obtained

during pre-clinical trials will be confirmed subsequently during clinical trials or that the results of

clinical trials will be sufficient to demonstrate the safe and effective nature of the product concerned

The Group expressly disclaims any obligation or undertaking to update or revise any forward looking

statements targets or estimates contained in this press release to reflect any change in events

conditions assumptions or circumstances on which any such statements are based unless so

required by applicable law The Groups business is subject to the risk factors outlined in its

registration documents filed with the French AutoritØ des Marches Financiers

For further information

Media

Didier VØron

Director Public Affairs and Corporate Communications

Tel 33 01 58 335116

Fax 33 01 58 33 50 58

E-mail didier.veron@ipsen.com

Financial Community

David Schilansky Pierre Kemula

Investor Relations and Financial Officer Investor Relations Manager

Tel 33 01 58 33 51 30 Tel 33 01 58 33 60 08

Fax 33 01 58 33 50 63 Fax 33 01 58 33 50 63

E-mail david.schilansky@ipsen.com E-mail pierre.kemula@ipsen.com



APPENDICES

RISK FACTORS

The Group carries out business in an environment which is undergoing rapid change and exposes its

operations to number of risks some of which are outside its control The risks and uncertainties set

out below are not exhaustive and the reader is advised to refer to the Groups 2008 Registration

Document available on its website www.iDsen.com

The Group is dependent on the setting of prices for medicines and is vulnerable to the possible

lowering of the reimbursement rate of certain of its products or to their possible withdrawal from the

list of reimbursable products by public or private payers in the countries where it does business

The Group depends on third parties to develop and market some of its products which generates

substantial royalties for the Group but these third parties could behave in ways which cause

damage to the Groups business The Group cannot be certain that its partners will fulfil their

obligations and it might be unable to obtain any benefit from those agreements default by any of

the Groups partners could result in some of the Groups products generating lower revenues than

expected Such situations could have negative impact on the business of the Group its financial

situation or its results

Actual results may depart significantly from the objectives set by the management given that new

product can appear to be promising at development stage or after clinical trials but never be

launched on the market or be launched on the market but fail to sell notably for regulatory or

competitive reasons

The Groups competitors could infringe its patents or circumvent them through design innovations

In order to prevent infringements the Group could engage in patent litigation which is costly and

time-consuming It is difficult to monitor the unauthorised use of the Groups intellectual property

rights and it could find itself unable to prevent the unlawful appropriation of its intellectual property

rights

The Group must deal with or may have to deal with competition from generic products in

particular for some of the Groups products that do not benefit from any patent protection such as

Forlax or Smecta for example ii products which although they are not strictly identical to the

Groups products or which have not demonstrated their bioequivalence may obtain marketing

authorisation for indications similar to those of the Groups products pursuant to the bibliographic

reference regulatory procedure well established medicinal use before the patents protecting its

products expire in particular
Tanakan and iii products sold for unauthorised uses when the

protection afforded by patent law to the Groups products and those of its competitors expires To

try to avoid such situations or reduce their impact the Group could where possible bring legal

actions against the counterfeiters in order to protect its rights However such situation could

result in the Group losing market share which could affect its current level of growth in sales or

profitability

Third parties might claim the benefit of intellectual property rights in respect to the Groups
inventions The Group collaborates with various third parties including universities and other public

or private entities and exchanges in this context information and data in various forms relating to

the research development manufacture and marketing of its products with these third parties

Despite the precautions taken by the Group with regard to these third parties in particular of

contractual nature they or certain of their members or affiliates could claim ownership of

intellectual property rights arising from the work carried out by their employees or any other

intellectual property right relating to the Groups products or to compounds in developments



MAJOR DEVELOPMENTS

During the fourth quarter 2009 major developments included

On December 17 2009 Ipsen announced that its partner Roche had disclosed headline results

of the fourth and fifth of eight 1-emerge phase Ill studies in patients with diabetes for taspoglutide

the first once weekly glucagon-like peptide-1 GLP-1 analogue based on human sequence
Taspoglutide originating from Ipsens research is developed by Roche 1-emerge subcutaneous

weekly taspoglutide versus daily insulin glargine as add-on to metformin in patients failing on

metformin and sulfonylurea and 1-emerge subcutaneous weekly taspoglutide versus placebo

as add-on to metformin in patients with high BMI both met their respective primary endpoints of

change in HbAlc

On December 14 2009 Ipsen announced the preliminary results of phase trial in metastatic

breast cancer with BN83495 Ipsens lead and first-in-class orally available irreversible steroid

sulfatase STS inhibitor In the course of the study the optimal biological dose was determined as

40 mg once daily oral administration for future phase II trials in this indication

On December 2009 Ipsen announced that its partner Roche had disclosed the results of the

second and third of eight 1-emerge phase Ill studies in patients with diabetes for taspoglutide the

first human once weekly glucagon-like peptide-1 GLP-1 analogue originating from lpsens

research and developed by Roche 1-emerge subcutaneous weekly taspoglutide versus

placebo in treatment-naïve patients and T-emerge subcutaneous weekly taspoglutide versus

sitagliptin versus placebo both met their respective primary endpoints of change in HbA1

On November 25 2009 Ipsen announced the initiation of an international multi-center

controlled randomized Phase II clinical trial to evaluate the safety and efficacy of BN83495 its

investigational first-in-class steroid sulfatase STS inhibitor in advanced endometrial cancer

On November 13 2009 lpsen announced that the French regulatory authorities Agence
Francaise de SØcuritØ Sanitaire des Produits de Sante AFSSAPS had granted the

marketin
authorization to the 6-month sustained-release formulation of Decapeptyl triptorelin embonate

22.5 mg for the treatment of locally advanced and metastatic prostate cancer

After the close of the period under review major developments included

On January 21 2010 Ipsen and Inspiration Biopharmaceuticals Inc Inspiration announced

that they had entered into partnership to create world leading hemophilia franchise The

partnership is designed to leverage combined expertise and resources to advance broad

portfolio of recombinant proteins which address all major hemophilia disorders in unique way by

focusing on two significant unmet needs wider access to treatment with coagulation factors and

treatment for inhibitor complications The two lead product candidates are scheduled to begin

Phase III clinical testing in 2010 including Ipsens recombinant porcine factor VIII OBI-1 for the

treatment of patients with acquired hemophilia and hemophilia who have developed an inhibitory

immune reaction to human forms of factor VIII and Inspirations recombinant factor IX product

lB 1001 for the acute and preventative treatment of bleeding in patients with hemophilia

This transaction closed on January 22 2010

On
Februa

2010 The Group and Debiopharm announce the launch by Ipsen in France of

Decapeptyl LP 22.5 mg 6-month sustained-release formulation for the treatment of locally

advanced or metastatic hormone-dependent prostate cancer

triptorelin pamoate is similar to triptorelin embonate



COMPARISON OF CONSOLIDATED INCOME STATEMENT FOR 2009 AND 2008

December31 2009 December31 2008 Change
200912008

in thousand as of in thousand as of

euros sales euros sales

Sales 1032807 100.0 971022 100.0 6.4%

Other revenues 79576 7.7 67090 6.9 18.6%

Total revenues 1112383 107.7% 1038112 106.9% 7.2%

Cost of goods sold 237807 23.0 220113 22.7 8.0%

Research and development expenses 197293 19.1% 182843 18.8 7.9%

Selling general and administrative expenses 484605 46.9 440781 45.4 9.9%

Other operating income and expenses 9683 0.9 8257 0.9 17.3%

Amortization of intangible assets 10525 1.0 4321 0.4 143.6%

Restructuring costs 2620 0.3% na

Impairment losses na

Operating profit 172470 16.7 179177 18.5% 3.7%

Restated operating profit 183578 17.8 181409 18.7 1.2%

Income from cash and cash equivalents 2703 0.3 21425 2.2 na

Interest expense on gross debt 4399 0.4 4348 0.4 na

Interest expense on net debt 1696 -0.2 17077 1.8 109.9%

Other interest income and expense 3468 0.3 5335 0.5 na

Income tax 10593 1.0 32832 3.4 67.7%

Share of loss from associated companies 10847 1.1 na

Net profit loss from continuing operations 156713 15.2 147240 15.2 6.4%

Net profit/loss from discontinued operations 453 0.0% 172 0.0% na

Consolidated profit 157166 15.2 147068 15.1 6.9%

Equity holders of Ipsen S.A 156584 146563 na

Minority interests 582 505 na

The information presented above as of December 31 2008 has been restated to account for the purchase price accounting

impacts related to the Groups acquisitions in North America

Restated operating profit corresponds to profit restated to account for the purchase price accounting impact related to the

Groups transaction in North America See commentary on operating profit

Group sales

Consolidated Group sales reached 1032.8 million in 2009 up 6.4% year-on-year or up 6.8%

excluding foreign exchange impact



Other revenues

Other re venues amounted to 79.6 million in 2009 up 18.6% compared with 67.1 million in 2008

Other revenues break down as follows

December December Change 2009/2008

in thousand euros
31 2009 31 2008

in amount

Breakdown by type of revenue

Royalties received 41216 20168 21048 104.4%

Milestone payments licensing agreements 27906 38911 11005 28.3%

Other co-promotion revenues re-billings 10454 8011 2443 30.5%

Total 79576 67090 12486 18.6

The information presented above as of December 31 2008 has been restated to account for the purchase price accounting impacts

related to the Groups acquisitions in North America

Royalties received amounted to 41.2 million an increase of 21.0 million over the prior year of which

39.2 million was received following the settlement of litigation against Bayer for the Kogenate license

for the period from May 26 2008 to June 30 2009

Milestones payment relating to licensing agreement represent primarily recognition of payments

received over the life of partnership agreements As of the end of December 2009 these amounted to

27.9 million primarily composed of income from the agreement with Medicis on Dysport and with

Roche on taspoglutide GLP-1 analogue as in 2008 In addition 2008 included the recognition of

non-recurring income of 18.8 million in connection with the divestment of Ginkor Fort

Other revenues amounted to 10.5 million in 2009 up 30.5% year-on-year primarily due to revenues

received within the framework of new co-promotion contract

Cost of goods sold

Cost of goods sold in 2009 amounted to 237.8 million representing 23.0% of sales or 22.8% after

excluding charges related to the write-down of inventory to their fair value within the framework of the

purchase price accounting impacts related to the Groups acquisitions in North America The cost of goods

ratio remained stable when compared with 22.7% in 2008 which did not include such charges

That stability reflects improved productivity achieved by the Group as well as favorable mix associated

with the growth in specialist care products which offset the unfavorable price trends and foreign exchange

impacts in 2009 In addition the Group recorded provision for the write-down of inventory above that

recorded in 2008 due to the risks on the expiry of part of the stock of one of its products

10



Research and development expenses

The table below provides comparison of research and development expenses during 2009 and 2008

December 31 December 31 Change 2009/2008

in thousand euros
2009 2008

in amount

Breakdown by expense type

Drug-related research and development 166848 163083 3765 2.3

Industrial development 25904 15987 9917 62.0

Strategic development 4541 3773 768 20.4

Total 197293 182843 14450 7.9

The information presented above as of December31 200 has been restated to account for the purchase price accounting impacts

related to the Groups acquisitions in North America

Drug-related research development is aimed at identifying new agents determining their biological characteristics and

developing small-scale manufacturing processes Pharmaceutical development is the process through which active agents become

drugs approved by regulatory authorities and is also used to improve existing drugs and to search new therapeutic indications for

them Patent-related costs are included in this type of expense

Industrial development includes chemical biotechnical and development-process research costs to industrialise small-scale

production of agents developed by the research laboratories

Strategic development includes costs incurred for research into new product licences and establishing partnership agreements

Research and development expenses reached 197.3 million in 2009 representing 19.1% of sales up

7.9% compared with 182.8 million in 2008 representing 18.8% of sales

Drug-related research and development expenses only increased by 23% year-on-year due to the

transfer to industrial development of expenses associated with the production of OBl-ls active

ingredient The main RD projects conducted over the period focused on the clinical development

programs for Somatuline in Neuro Endocrine Tumor indication NET its potential follow-up BIM

23A760 Dysport the Sulfatase inhibitor BN-83495 and the pursuit clinical trials for Tanakan 2009

was also marked by the integration of the Research and development of Tercica Inc within the Groups

portfolio and most notably the co-administration of the growth hormone and Increlex

In the field of industrial development 2009 was marked by the transfer of OBI-1 expenses as

mentioned above The significant increase compared to the prior year is mainly due to the preparation of

batches necessary for OBl-ls phase Ill trials as well as to the integration of the industrial development

functions of Tercica Inc and to costs related to the transfer of the production of Increlex Expenses for

industrial development in 2008 included costs related to FDA inspections carried out in connection with

the filings of Dysport and Somatuline Depot in the United States

11



Selling general and administrative expenses

The table below provides comparison of selling general and administrative expenses during 2009 and

2008

December 31 December31 Change 2009/2008

in thousand euros
2009 2008

in amount

Breakdown by expense type

Royalties paid 41749 38339 3410 8.9%

Taxes and sales tax 8388 9631 1243 12.9

Other sales and marketing expenses 346007 306999 39008 12.7%

Selling expenses 396144 354969 41175 11.6

General and administrative expenses 88461 85812 2649 3.1

Total 484605 440781 43824 9.9

The information presented above as of December 31 2008 has been restatea to account for the purchase price accounting impacts

related to the Groups acquisitions in North America

Selling general and administrative expenses amounted to 484.6 million in 2009 representing 46.9% of

sales compared with 440.8 million year earlier representing 45.4% of sales This sharp increase was

mainly the result of launch efforts for Increlex Somatuline Apokyn and Dysport in North America

Selling expenses amounted to 396.1 million or 38.4% of sales up 11.6% year-on-year compared with

355.0 million or 36.6% of sales year earlier

Royalties paid to third parties on sales of products marketed by the Group during 2009 amounted to

41.7 millions up 8.9% year-on-year due to the continued growth of the related products

Taxes and sales tax recorded in the 2009 period stood at 8.4 million down 12.9% year-on-year

due to the partial reversal in 2009 of provisions built in 2008 for regulatory tax in France

Other sales and marketing expenses Group marketing and sales force expenses amounted to

346.0 million during 2009 or 33.5% of sales compared to 307.0 million or 31.6% of sales in 2008

The increase was mainly the result of expenses incurred for the launch of Increlex Somatuline

Apokyn and Dysport in North America Other sales and marketing expenses outside of the United

States increased slightly by 1.6% year-on-year reflecting the efforts to improve productivity and the

selective allocation of resources applied by the Group

General and administrative expenses represented 88.5 million in 2009 or 8.6% of sales up 3.1%

year-on-year compared with 85.8 million or 8.8% of sales year earlier Outside the United States

these expenses decreased slightly 0.4% reflecting the Groups efforts to contain their growth

Other operating income and expenses

The Other operating income and expenses recorded by the Group in 2009 represented an expense of 9.7

million versus 8.3 million in 2008 That expense was mainly related to certain non-recurring costs

associated with the integration of the North American subsidiaries as well as expenses associated with

premises which remained vacant The other operating income and expenses in 2008 also included non

recurring income of 1.7 million associated with the sale of land which was not used for the business

Amortization of intangible assets

This item concerns the amortization of intangible assets with the exception of software

In 2009 the amortization of intangible assets represented an expense of 10.5 million compared to an

expense of 4.3 million euros in the prior year The trend of this item can be explained mainly by the

depreciation of license recognized within the framework of the purchase price accounting impact related
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to the Groups transactions in North America which represented an expense of 8.8 million

Restructuring costs

The Group did not perform any restructuring in 2009 while at the end of 2008 it reorganized its newly

purchased North American operations and in that framework recorded restructuring costs of 2.6 million

Impairment losses

The Group did not report any impairment in 2009 nor 2008

Operating income

Based on above items the operating profit reported for the 2009 period amounted to 172.5 million

representing 15.5% of total revenues or 16.7% of sales compared to 179.2 million representing 17.3% of

total revenues or 18.5% of sales year earlier

Excluding the purchase price accounting impacts related to the Groups transactions in North America 2.3
million in 2009 and 0.2 million in 2008 from the adjustment of inventory to its fair value 8.8 million in 2009

and 2.1 million in 2008 related to the amortization of license already recognized in Tercica Inc.s financial

statements the Groups adjusted operating income amounted to 183.6 million in 2009 representing

17.8% of sales compared with 181.4 million or 18.7% of sales year earlier

Segment reporting Operating profit by geographical region

Management information reviewed by the Executive Committee is generated based upon the management

organization of the regions in which the Group operates Because of that operating segments as defined by

IFRS correspond to the grouping of related countries

The application of IFRS has led the Group to create separate new segment entitled North America

following its North American acquisitions in 2008 and therefore has little effect on the information reported

in the consolidated financial statements as of December 31 2008 and 2009

The operating segments existing as of December 31 2009 are as follows

Main Western European countries which combines France Italy Spain United Kingdom and

Germany

Other European countries which combines all of the other countries in Western Europe and those of

Eastern Europe

North America which includes essentially the United States and Canada

Rest of the world which includes the other countries not included in the three preceding segments
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The table below provides an analysis of sales revenues and operating profit by operating segment

December 31 2009 December 31 2008 Change 2009/2008

in as of in as of in

thousand sales thousand sales thousand

euros euros euros

Major Western European counties

Sales 554653 100.0% 559513 100.0% 4860 0.9%

Revenues 573266 103.4% 588002 105.1% 14736 2.5%

Operating profit 221718 40.0% 229449 41.0% 7731 3.4%

Other European countries

Sales 234280 100.0% 236238 100.0% 1957 -0.8%

Revenues 236261 100.8% 236343 100.0% 82 0.0%

Operating profit 92419 39.4% 94453 40.0% 2035 2.2%

North America

Sales 45678 100.0% 11220 100.0% 34458 307.1%

Revenues 56974 124.7% 14224 126.8% 42750 300.5%

Operating profit 18953 41.5% 21566 192.2% 2613 12.1%

Rest of the world

Sales 198196 100.0% 164052 100.0% 34144 20.8%

Revenues 198718 100.3% 164052 100.0% 34667 21.1%

Operating profit 72637 36.6% 56672 34.5% 15966 28.2%

Total allocated

Sales 1032807 100.0% 971022 100.0% 61785 6.4%

Revenues 1065219 103.1% 1002620 103.3% 62599 6.2%

Operating profit 367821 35.6% 359008 37.0% 8813 2.5%

Total unallocated

Revenues 47164 4.2% 35492 3.4% 11672 32.9%

Operating profit 195351 113.3% 179831 100.4% 15520 8.6%

Total Ipsen

Sales 1032807 100.0% 971022 100.0% 61785 6.4%

Revenues 1112383 107.7% 1038112 106.9% 74271 7.2%

Operating profit 172470 16.7% 179177 18.5% 6707 3.7%

In the major Western European countries sales in 2009 amounted to 554.7 million slight

decrease of 0.9% year-on-year The significant sales growth of specialist care products in Italy

Germany and the United Kingdom was offset by tougher competitive environment in France especially

for primary care products Revenues decreased by 25% versus 2008 mainly resulting from the

recognition in 2008 of non-recurring item of 18.8 million stemming from the divestment of Ginkor

Fort Therefore operating profit for 2009 reached 221.7 million down 3.4% year-on-year representing

40.0% of sales compared with 41.0% year earlier

In the other European countries other countries within Western Europe as well as Eastern Europe
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sales for 2009 decreased slightly by 0.8% compared to the prior year penalized by the difficult economic

conditions affecting Eastern Europe especially Ukraine and Romania As consequence selling and

administrative expenses in this region were adjusted thereby limiting the year-on-year decrease in

operating profit Operating profit in the region amounted to 92.4 million in 2009 versus 94.5 million

year earlier representing 39.4% and 40.0% of sales respectively

In North America sales reached 45.7 million in 2009 versus 11.2 million year earlier reflecting

growth above and beyond that resulting from the full consolidation of Tercica Inc and Vernalis mc

acquired in 2008 Total revenues in 2009 also benefited from the partnership with Medicis for the

commercialization of Dysport in aesthetic indications Given the marketing efforts associated with the

launch of four products sold by the Group in this region operating profit for the 2009 period amounted to

19.0 million versus 21.6 million in 2008 respectively 41.5% and 192.2% of sales

In the rest of the world where the Group markets most of its products through agents and distributors

with the exception of few countries where it has direct presence sales were sustained and reached

198.2 million up strong 20.8% year-on-year Operating profit in 2009 increased even more up 28.2%

year-on-year to reach 72.6 million representing 36.6% of sales compared with 34.5% year earlier

Non-allocated operating loss amounted to 195.4 million in 2009 versus 179.8 million in 2008

Other revenues from non-allocated activities amounted to 47.2 million compared to 35.5 million

recorded in 2008 These revenues were mostly due to the settlement of litigation against Bayer for the

Kogenate license for the period from May 2008 to June 2009 In addition in 2008 revenues associated

with the partnerships with Galderma and Medicis were not allocated to geographic region while now

given the marketing authorizations for Azzalure and Dysport these revenues are recorded in the

Other European countries and North America regions respectively

Costs of net financial debt and other financial income and expenses

The cost of net financial debt amounted to .7 million in 2009 mainly resulting from the interest paid on

the syndicated credit lines the Group put in place in June 2008 and reimbursed in April 2009 partly offset

by the Groups financial income on its cash In 2008 the Group received 10.9 million from investment

products and recorded income of 9.6 million stemming from the accelerated recognition of interest on

Tercica Inc convertible bonds since the bonds were converted into shares before maturity

The other financial income and expenses represented an expense of 3.5 million for 2009 compared to an

expense of 5.2 million year earlier of which 5.8 million were related to the fair value adjustments of the

derivative instruments put in place in the framework of the Groups transactions in North America

Income tax

At December 31 2009 the effective tax rate amounted to 6.3% of profit from continuing activities before tax

excluding the share of loss from associates compared to an effective tax rate of 17.2% at December 31

2008 The Group recorded tax credits or other fiscal mechanisms in 2009 which favor research and

development in France the United Kingdom Ireland Spain and the United States an increase compared to

2008 In addition the favorable outcome of discussions with tax authorities in France following tax audit

permitted the reversal of provisions recorded in 2008 Finally in 2009 the Group was relieved of previous

tax dispute also in France These items together with taxable income reflecting notably the operating

losses made in the US mostly explain the strong decrease in the Groups effective tax rate Adjusting for

non-recurring items recorded in 2009 the Groups effective recurring tax rate stood at 12.9% in 2009

compared to 18.9% in 2008

Share of profit loss from associated companies

The Group no longer records the share of profit loss in associates following the takeover of Tercica Inc in

October 2008 now fully consolidated in the Groups accounts This item represented charge of 10.8

million in 2008 which corresponded to the first nine months of results for the company the last quarter

being fully consolidated in the Groups accounts
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Profit loss from continuing operations

Due to the above components profit loss from continuing operations in 2009 amounted to 156.7 miflion

or 15.2% of sales compared to 147.2 million or 15.2% of sales in the prior year

Profit loss from discontinued operations

Profit loss from discontinued operations represented income of 0.5 million in 2009 versus 0.2 million

year earlier

Consolidated net profit

Due to the above items consolidated net profit for 2009 amounted to 157.2 million share attributable to

shareholders of Ipsen S.A 156.6 million up 6.9% year-on-year compared with 147.1 million in 2008

share attributable to shareholders of Ipsen S.A 146.6 million The consolidated results expressed as

percentage of total revenues represented 14.1% in 2009 compared to 14.2% in 2008

Net profit per share

At December 31 2009 net profit per share portion attributable to shareholders of lpsen amounted to

1.86 up 6.3% year-on-year compared with 1.75 year earlier

On diluted basis net profit per share amounted to 1.86 up 6.9% year-on-year compared with 1.74

year earlier

Milestones received in cash but not yet recognized as revenues

At December 31 2009 the total of milestones received in cash by the Group and not yet recognized as

revenues in its consolidated income statement increased significantly and reached 230.3 million versus

165.7 million euros at the end of 2008 That increase was mainly due to the recording of deferred revenues

associated with partnerships with Medicis US$75.0 million Galderma 20.0 million and Menarini 20.0

million

Those revenues will be recognized in the Groups future income statements as follows

Milestones received in cash but not yet recognized

in the periods ending

in million euros
December 31 2009 December 31 2008

Total 230.3 165.7W

These will be recognized as revenues over time as

follows

In the year N1 26.4 19.5

In the years N2 and beyond 203.9 146.2

Amounts converted at average annual exchange rates as of December 31 2009 and 2008 respectively
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CASH FLOW AND CAPITAL

The consolidated cash flow statement shows that the Groups operating activities generated net cash flow

of 257.6 million in 2009 strong increase compared to 203.7 million in 2008 At 31 December 2009 the

Groups net cash position stood at 185.6 million compared with 66.2 million as at December 31 2008

ANALYSIS OF THE CASH FLOW STATEMENT

in thousand euros
December 31 2009 December 31 2008

Cash generated from operating activities before changes in working capital
192741 196291

requirements

Increases Decreases in working capital requirements for operations 64682 7388

Net cash flow from operating activities 257623 203679

Net investments in tangible and intangible assets 63334 67937

Impact of changes in consolidation scope
214939

Other cash flow from investments 8002 2610

Net cash flow from investing activities 71336 285486

Net cash flow from financing activities 214768 78957

Net cash flow from discontinued operations 1010 732

Changes in cash and cash equivalents 29491 2118

Opening cash and cash equivalents 237325 240907

Impact of foreign exchange rates fluctuations 2433 1464

Closing cash and cash equivalents 205401 237325

The information presented above as of December 31 2008 has been restated to account for the purchase price accounting impacts

related to the Groups acquisitions in North America

Net cash flow from operating activities

During 2009 net cash flow from operating activities before changes in working capital requirements

amounted to 192.7 million compared to 196.3 million for the prior period

Working capital requirements for operating activities decreased in 2009 by 64.9 million after having

decreased by 7.4 million over the same period in 2008 That trend is associated with the following

inventories decreased during the 2009 period by 12.2 million as compared to an increase of 12.4

million in 2008 reflecting the reduction in 2009 of some consignment stocks put in place in 2008 as well

as the use of portion of inventory built in the United States prior to the Groups North American

acquisitions within the framework of certain production transfers

Accounts receivable increased by only 3.5 million in 2009 due especially to reduction in the delays of

payments by public hospitals in certain Western European countries and thanks to the active

management of the payment delays especially in international markets

Accounts payable increased by 18.4 million in 2009 during period of business expansion compared

to an increase of 1.2 million in 2008

The balance of other assets and liabilities amounted to debt which increased by 76.3 million in 2009

as compared to debt increasing by 24.1 million in 2008 In 2009 the Group recorded 95.4 million of

deferred revenues notably within the framework of its partnerships with Medicis Galderma and

Menarini These movements were partially offset by the recognition in the income statement of 21.4
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milUon of deferred revenues and to lesser degree by the trend in other receivables and liabilities

Tax liabilities decreased by 38.5 million and consisted mainly in time differences between the

recognition of tax liabilities and their payment

Net cash flow from investing activities

As of December 31 2009 cash flow from investment activities represented net use of 71.3 million

compared to net use of 285.5 million in 2008 It included

Investments in tangible and intangible assets net of disposals amounting to 63.3 million in 2009 versus

67.9 million in 2008

As of December 31 2009 investments in tangible assets represented 40.3 million and consisted

mainly of investments necessary for the maintenance of the Groups production equipment as well as

investments in capacity especially within the new secondary production unit of Dysport at the

Wrexham site

During the 2009 period investments in intangible assets amounted to 24.7 million mainly related to

the partnership activities of the Group as well as investments in the renewal of certain IT systems

As of December 31 2009 gains on disposals of tangible and intangible assets amounted to 1.7
million

An investment in financial assets of 9.2 million for the first payments made by the Group related to the

transaction with Inspiration Biopharmaceuticals Inc as well as for the Groups subscription of certain

financial instruments within the framework of one of its partnerships

An increase in working capital requirements as of December 31 2009 related to investment transactions

representing 4.4 million as compared to decrease of 5.1 million as the end of December 2008 In

2008 the Group recorded net receivable related to the divestment of Ginkor Fort That receivable was

paid in 2009

Other investing activities amounted to an outflow of 3.2 million and mainly included payments to pension

plans

Net cash flow from financing activities

As of December 31 2009 the net cash flow from financing activities represented an outflow of 214.8

million compared to an inflow of 79.0 million in 2008 mainly reflecting the full repayment during 2009 of

150.0 million on the syndicated loan arranged in June 2008 made against credit line drawn at the end of

2008 as well as the payment of 58.0 million of dividends to shareholders compared with 55.0 million

paid in 2008 In addition the Group spent 5.1 million for the repurchase of its own shares after having

spent 9.3 million to that effect in 2008

Net cash flow from discontinued operations

As of December 31 2009 cash generated from discontinued operations amounted to .0 million
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ANALYSIS OF THE GROUPS NET CASH

in thousand euros
December 31 2009 December 31 2008

Cash in hand
40256 26839

Short-term investments
177730 211144

Interest-bearing deposits
598 1601

Cash and cash equivalents
218584 239584

Bank overdrafts liabilities
13183 2259

Closing net cash and cash equivalents
205401 237325

Non-current liabilities

Long-term debt
148941

Other financial liabilities
12190 13803

Current liabilities

Short-term debt
4000 4000

Financial liabilities
4189 4346

Debt
20379 171090

Derivative instruments
566 11

Net cash1
185588 66246

Net cash Cash and cash equivalents and securities held for sale after deduction of bank overdrafts snort-term bank borrowings

other financial liabilities plus or minus derivative financial instruments

As of December 31 2009 the Groups net cash amounted to 185.6 million compared to net cash of 66.2

million as of December 31 2008

In June 2008 Ipsen S.A signed loan agreement for credit facility with banking syndicate for total

of 300.0 million over five year period

In June 2008 Ipsen S.A signed for 5-year credit facility totaling 300.0 million with banking syndicate

This multicurrency multilender facility requires Ipsen S.A.s guarantee for use by some of its subsidiaries It

was used to fund the Groups acquisitions in the United States and the businesss general financial needs

At the borrowers initiative this credit line is available for withdrawal on short-term basis for periods of to

12 months so it can be best adapted to cash flow needs The total withdrawal must always be lower than

the credit facility maximum which diminishes over time as follows

June 2009 262.5 million

June 2010 225.0 million

June 2011 187.5 million

June 2012 150.0 million

4June2Ol3-

In addition to the customary contractual clauses the loan agreement requires the Group to comply with

various financial covenants on consolidated basis on each reporting date The covenants include

maximum ratio of net debt to equity and maximum ratio of net debt to EBITDA The maximum ratios are

as follows

Net debt to equity

Net debt to EBITDA

If the Group defaults the banking syndicate may demand early repayment of the loan agreement

As of December 31 2009 the Group had positive net cash position and as result the Net Debt to

Equity and Net Debt to EBITDA ratios were non-relevant and the line of credit had not been utilized
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IPSEN
Innovation for patient care

niuØderesse

RØsutats 2009 et objectfs du Groupe psen

Objectffs financiers 2009 atteints

Bonne rØsistance du Groupe dans un environnement Øconomique dØgradØ

Des ventes totaes de mØdicaments et de mØdecine de spØclaUtØ respectivement en

progression de 76% et 139% taux de changes constants

Un RØsuRat Net DlluØ Par Action 2009 de 86 en progression de 69%

Une forte gØnØration de trØsorerie flux net de 257 millions deuros gØnØrØs par

activitØ sur exercice 2009

Proposition dun dividende de 075 euro par action en hausse de 71%

Confirmation du profil dpsen en tant que

Groupe Mondial Biotechnologique de SpØcialltØ

Paris France le ler mars 2010 Le Conseil dadministration dlpsen Euronext IPN prØsidØ par Jean

Luc Belingard sest rØuni le 26 fØvrier 2010 pour arrŒterles comptes de lexercice 2009 publiØs aujourdhui

Le rapport financier annuel au titre de linformation reglementee sera disponible sur le site web du Groupe

wJsencorn rubrique relations investisseurs

Comparaison de performance 2009 avec les objectifs financiers fixes sur oØriode

marges en du chiffre daffaires Groupe Objectifs financiers RØalisØ en 2009

Croissance des ventes de mØdicaments
00/ 6/

taux de changes constants

Autres produits de lactivitØ Environ 80 millions deuros 796 millions deuros

Marge opØrationnelle ajustØe1 170 175% 178%

Commentant performance de lannØe 2009 Jean-Luc Be ingard PrØsident du Groupe Ipsen

dØclarØ Les rØsultats publiØs aujourdhui confirment le pro fil dlpsen en tant que groupe rentable de

biotechnologique de spØcialitØ sexprimant sur un plan mondiaL.o Jean-Luc Belingard ajoutØ I\lous

avons atteint en 2009 nos obfectifs Au plan reglementaire nous avons obtenu qualre autorisations de mise

sur le marchØ Azzalure en Europe Dysport aux Etats-unis dans deux indications et Decapeptyt mois

en Europe Sur le plan des alliances nous avons signO un partenariat fructueux avec Menarini pour Ia

commercialisation dAdenuric et avec Novartis pour Ia co-promotion dExforge en France Au plan

commerciaI nous avons lance Dysport et avons continue de soutenir Ia penetration de Somatuline

Increlex et Apokyn aux Etats-unis En fin lØvolution de notre pipeline de RD en 2009 aura ØtØ

exceptionnellement intense avec Ia progression de quatre programmes de phase II vers Ia phase Ill et Ia

confirmation du potentiel de taspoglutide devenir le meilleur produit de sa classe the rapeutique lÆvenir

nous continuerons nous attacher faire Ovoluer ce pipeline riche tout en poursuivant lexØcution de notre

strategie maintenant en place depuis plusieurs annØes dØvelopper notre activitØ de mØdecine de

specialite notamment en amØliorant IefficacitØ de lrganisation de notre RD et optimiser Ia contribution de

notre presence en mØdecine genØrale Jean-Luc Belingard conclu LannØe 2010 sest ouverte sur

Iajout dun nouveau pilier de croissance pour le Groupe avec un partenariat innovant avec Inspiration

Biopharmaceuticals dans le domaine de IhØmatologie Get accord snscrit dans notre logique de transition

en un Groupe mondial biotechnologique de spØcialitO leader sur le marchØ

Avant toute prise en compte dØlØments dØcoulant de affectation des ecarts dacquisilion issus des transactions nord-amØricaines

du Groupe



IPSEN
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Extrat des ts t. cs 1it 2009 et 2008

en millions duros 2009 iS 2009/2008

71%
Ventes de mØcHcaments 0026 936.2

teLls ne changes constants

.4%

Chiffredaffares 10328 9710

taux de changes constants

Autres produits de Fa. 796 67.1 186%

Produfts des activitØs ordinaires 1112.4 081 72%
RØsifitat operationn 172.5 1792

Marge operationnelle en du CA 16 185

RØsultat operationn ajustØ1 1836 14 12%

Marge opØrationnelle aiustOe en du GA 178 187

RØsuta coiso
56 46 8/

part attribuable aux actionnaires dipsen S.A
RØsuta 1ftJØ par acflon 186 74 69%

Nombre moyen pondØrØ dactions en circulation

Sur une base non diluØe 84 303 607 83 925 348 05%

Sur une base diluØc 84 329 880 84 015 122 04%

Avant toute prise en compte dØlØt ants dØcoulant do affectation des Øcarts dacquisition issus des transactions nord-amØricaines

du Groupe

AiasrØsffltatsde nØe 200P

Les vente de mØdicame ts Grcupe ont progressØ de 76% duie annØe sur lautre taux de

chanqes constants en ligne avec lobjectif de 7.0 90% que Ic grouDe sØtait fixØ ii un an iirØes

notammeni par es ventes cc AmØrique du Nord Le Juin 2008 Ic Groupe annoncØ Ic dCpoiemeiu

dune presence commerciale ditecte en AmCrique du Nord accroissant ainsi de façon signifcative son

emp einte internationale et son portefeuiile rnondial de mØdicarnents de spØcialitØ via es acquisitions be

Tercica ic et des operations amØricaines de Vennalis Ltd Aujourdhui Ic Groupo commercialise dunn

quatre produits de spØcialitØ aux Etats-unis et trois de ses marques phares Somatuline Increlex at

Dysport sont dØsormais ondiales Ainsi un an aprŁs avoir pris Ic contrô et totaierneri intCgrC ces

operations Ia piateforme commerciaie amØricaine du Groupe genØrØ des ventes dlncrelex

Somatuline et Apokyn de 485 millions de dollars en croissance de plus de 60% dune annØe sur Iautre

sur une base comparable

Les ventes consofldØes du Groupe ont atteint 0328 millions deuros pour lannØe 2009 en hausse de

68% dune annØe sur lautre taux de changes constants

Les autres produfts de IactivitØ se sont ØlevØs 796 millions deuros sur lannØe 2009 en hausse de

186% dune annØe sur lautre le Groupe ayant bØnØficiØ en 2009 dun produit non recurrent de 393

millions deuros consØcutivement Ia resolution dun
litige qui lopposait Bayer sur Ic terme dun accord

de licence prenant fin en 2009

Les prodifits des activtØs ordnares se sont donc ØlevØs 1124 millions deuros en hausse de 72%

par rapport 2008
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Les dØpenses de recherche et dØveloppement ont atteint 1973 millions deuros en 2009 soit 191% du

chiffre daffaires marquees notamment par Ia preparation des lots nØcessaires aux essais de phase Ill pour

OBI-1 par lintØgration des travaux de dØveloppement industriel de Tercica Inc et le transfert de lactivitØ

de production dIncrelex comparer 1828 miHions deuros en 2008 soit 188% du chiffre daffaires

Suite aux acquisitions rØalisØes en 2008 les capacitØs de dØveloppement du Groupe aux Etats-unis ont

significativement augmente et certains projets clefs tels que BIM-23A760 ou Ia combinaison GH IGF-1

sont maintenant dØveloppØs sur un plan mondial Par ailleurs Ipsen continue de faire progresser son

riche pipeline de RD et poursuivi ses programmes de gestion de cycle de vie de ses produits qui

permettront notamment dalimenter le potentiel de croissance de sa plateforme nord-amØricaine avec les

essais de phase Ill pour Somatuline dans les tumeurs neuroendocriniennes fonctionnelles et non

fonctionnelles ainsi que pour Dysport dans Ia spasticitØ des membres supØrieurs et infØrieurs chez ladulte

et Ienfant

En parallŁle le Groupe rigoureusement mis en cuvre sa strategie avec notamment au plan

commercial directement et au travers de ses partenariats les lancements de sa toxine botulique de type

dans ses indications thØrapeutiques aux Etats-unis et esthetiques aux Etats-Unis et en Europe ainsi que

Ia preparation active des lancements de sa formulation mois de Decapeptyl et dAdenuric en Europe

Le rØsultat opØrationnel pubilØ au titre de Iexercice 2009 sest ØlevØ 1725 millions deuros soit 167

du chiffre daffaires compare 1792 millions deuros soit 185% du chiffre daffaires pour Ia mØme pØriode

en 2008 Hors effets dØcoulant de laffectation des Øcarts dacquisition issus des transactions nord

amØricaines du Groupe le rØsultat opØrationnel ajustØ du Groupe sest ØlevØ en 2009 1836 millions

deuros soit 178 du chiffre daffaires legerement supØrleur lobjectif de 170 175% que le Groupe

sØtait fixØ ii un an contre 1814 millions deuros soit 187% du chiffre daffaires en 2008

Le taux effectif dimpôt du Groupe sest ØlevØ 63% du rØsultat des activitØs poursuivies avant impôt et

hors quote-part dans le rØsultat des entreprises associØes compare un taux effectif dimpôt publiØ de

174% une annØe auparavant AprŁs correction des ØlØments positifs non rØcurrents enregistres en 2009
le taux effectif recurrent dimpôt du Groupe sest Øtabli 129% compare 189% en 2008

Le Groupe na plus enregistrØ de quote-part dans le rØsultat des entreprises associØes suite

lacquisition en octobre 2008 de Ia sociØtØ Tercica Inc consolidØe depuis par integration globale dans les

comptes du Groupe Cette quote-part avait reprØsentØ une charge de 108 millions deuros en 2008

correspondant aux neuf premiers mois de rØsultat de cette soclØtØ ses rØsultats du dernier trimestre ayant

ØtØ consolidØs globalement dans les comptes du Groupe

Le rØsultat consolidØ sest Øtabli 1572 millions deuros part attribuable aux actionnaires dlpsen S.A

1566 millions deuros en croissance de 69% compares aux 1471 millions deuros part attribuable aux

actionnaires dlpsen S.A 1466 millions deuros en 2008 Le rØsultat diluØ par action part attribuable

aux actionnaires dlpsen SA sest ØlevØ 186 euro en hausse de 69% dune annØe sur lautre

Le flux net de trØsorerie lie lactivitØ reprØsentØ 2576 millions deuros en 2009 en nette

augmentation compare 2037 millions deuros une annØe auparavant Au 31 dØcembre 2009 Ia

trØsorerie nette Ia cloture sØlevait 1856 millions deuros comparØe une trØsorerie de 662 millions

deuros une annØe plus tOt retrouvant ainsi un niveau proche de ceux atteints antØrieurement aux

acquisitions Nord AmØricaines de 2008

La somme des paiements ØchelonnØs dØjà encaissØs et non encore reconnus dans le compte de

rØsultat atteint au 31 dØcembre 2009 un montant de 2303 millions deuros contre 1657 millions deuros

en 2008 Cette augmentation est principalement due Ienregistrement de produits constatØs davance lies

aux alliances avec Medicis 75 millions de dollars US Galderma 20 millions deuros et Menarini 20
millions deuros
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Dividende propose IAssemblØe GØnØrale des actionnaires au titre de Iexercice 2009

Le Conseil dadministration dlpsen confiant dans les perspectives davenir du Groupe et dans sa capacitØ

de generation de flux de trØsorerie dØcidØ de proposer lassemblØe generale des actionnaires qui se

rØunira le 28 mal 2010 un dividende de 075 euros par action en hausse de 71% dune annØe sur lautre

reprØsentant un taux de distribution denviron 40% du rØsultat consolidØ

Elements de contexte pour les annØes venir

Depuis plusleurs annØes Ipsen poursuit sa transition vers un Groupe mondial biotechnologique de

spØcialitØ tire par ses ventes de MØdicaments de SpØcialitØ en croissance deux chiffres Dans les

annØes venir cette dynamique se poursuivra portØe notamment par expansion de sa plateforme nord

amØricaine affichant une croissance significative deux chiffres le lancement de sa formulation mois de

Decapeptyl en Europe et Ia croissance vigoureuse de ses marches internationaux

Dans le cadre de sa stratØgie de dØveloppement en MØdecine de SpØcialitØ le Groupe egalement

conclu plusieurs partenariats notamment dans le domaine de Ia toxine botulique Si ces derniers

permettent au Groupe daccØder des marches importants en forte croissance plus court terme les

effets de Ia transition de ses activitØs de mØdecine esthetique ses partenaires devraient affecter

laugmentation des ventes publiØes du Groupe

En outre dans le cadre de sa strategie doptimisation de sa presence en MØdecine GØnØrale le

Groupe dispose aujourdhui dune activitØ Iinternational en forte croissance qui devrait reprØsenter

environ 50% du total des ventes de MØdecine GØnØrale en 2010 contre 45 en 2009

plus long terme notamment travers son partenariat finalisØ le 22 janvier 2010 avec Ia sociØtØ de

biotechnologie Inspiration Biopharmaceuticals les avancØes dOristusane BN-83495 de BIM-23A760 en

phase II de Ia combinaison GH IGF-I en phase Ill et Ia preparation du dØpôt du dossier denregistrement

de taspoglutide Ipsen poursuivra de maniŁre dynamique sa transition vers un groupe mondial

biotechnologique de spØcialitØ

Objectifs financiers pour IannØe 2010 et au delà

Compte tenu des informations actuellement disponibles le Groupe sest fixØ pour objectifs datteindre en

2010

Une croissance de ses ventes de MØdecine de SpØcialitØ approchant 100%2 et une baisse de

ses ventes de MØdecine GØnØrale comprise entre -50 et -70% conduisant une progression des

ventes de mØdicaments du Groupe comprise entre 30 et 50% dune annØe sur lautre

Des autres produits de IactivitØ proches de 50 millions deuros en fonction des performances

commerciales des partenaires du Groupe

Un rØsultat opØrationnel recurrent ajustØ3 en croissance denviron 150% compare un rØsultat

opØrationnel recurrent ajustØ de 1444 millions deuros en 2009

Un RØsultat Net AjustØ Par Action5 quasiment stable en 2010 par rapport un RØsultat Net

Hors effets de transition lies Ia mise en oeuvre des partenariats du Groupe dans le domaine de Ia medecine esthetique Ia

croissance dune annØe sur Iautre des ventes de MØdecine de Specialite devrait demeurerà deux chiffres en 2010

RØsultat opØrationnel en excluant les effets dØcoulant de affectation des ecarts dacquisition issus des transactions nord

amØricaines du Groupe ainsi que tout ØlØment potentiel non recurrent

consecutivement Ia resolution dun litige qui opposait le Groupe Bayer sur Ia licence Kogenate le Groupe enregistrØ un

produit non recurrent de 392 millions deuros

RØsultat Net DiluØ Par Action avant tout effets dØlØments non rØcurrents et ii toute prise en compte dØlØments dØcoulant de

Iaffectation des Øcarts dacquisition issus de transactions rØalisØes par le Groupe
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AjustØ Recurrent Par Action6 de 160 euro en 2009 notamment dans un contexte daugmentation

de leffort de RD du Groupe au travers du maintien du ratio de dØpenses de RD du Groupe

190 210% de son chiffre daffaires et de IintØgration de Ia quote-part des pertes dlnspiration

Biopharmaceuticals consolidØe par equivalence dans les comptes du Groupe

Dans les annØes venir Ia progression des ventes du Groupe en AmØrique du Nord et de son taux de

marge opØrationnelle devrait se poursuivre mŒme si lØvolution du contexte macroeconomique et de

lenvironnement concurrentiel en mØdecine generale notamment conduit aujourdhui le Groupe ne pas

confirmer ses perspectives pour 2011 et 2012 telles quannoncØes en Juillet 2008 ou tout du moms leur

calendrier

Les objectifs ci-dessus sont fixes hors effets de change

Conference de presse webcast et conference telephonique en francais pour les journalistes

Ipsen tiendra une reunion le Lundi ler mars 2010 heures 30 heure de Paris GET son siege social

Boulogne-Billancourt France Une web conference webcast audio et conference tØlØphonique seront

organisØes simultanØment Le premier sera accessible en direct sur Www.ilDsen.com Celle-ci sera archivØe

sur le site Internet dlpsen pendant mois Les participants Ia conference tØlephonique pourront integrer

Ia reunion io minutes avant son debut Aucune reservation nest nØcessaire pour prendre part Le

numØro de tØlØphone composer pour joindre cette conference est le 33 70 99 42 82 Aucun code

daccŁs nest nØcessaire

Reunion physique webcast et conference tØlØphonique en anglais pour Ia communautØ financiŁre

lpsen tiendra une reunion le Lundi ler mars 2010 14 heures heure de Paris GET son siege social

Boulogne-Billancourt France Une web conference webcast audio video et conference tØlØphonique

seront organisØes simultanØment Le premier sera accessible en direct sur www.ipsen.com Celle-ci sera

archivØe sur le site Internet dlpsen pendant mois Les participants Ia conference tØlØphonique pourront

intØgrer Ia reunion 10 minutes avant son debut Aucune reservation nest nØcessaire pour prendre

part Les numØros de tØlØphone composer pour joindre cette conference sont depuis Ia France et

lEurope le 33 70 99 42 75 et depuis les Etats-Unis le 212 444 04 81 Aucun code daccŁs nest

nØcessaire Un enregistrement sera disponible rapidement aprŁs sa tenue Les numØros de tØlØphone pour

accØder cet enregistrement sont depuis Ia France et lEurope le 33 74 20 28 00 et depuis les

Etats-Unis le 347 366 95 65 et le code daccŁs est le 4043780 II sera accessible pendant une semaine

aprŁs Ia conference

propos dlpsen

lpsen est un groupe mondial biotechnologique de spØcialitØ dont les ventes dØpassent milliard deuros et

rassemble plus de 400 collaborateurs dans Ie monde Sa stratØgie de dØveloppement sappuie dune part

sur des mØdicaments de spØcialitØ forte croissance en oncologie endocrinologie neurologie et

hØmatologie et dautre part sur une activitØ de mØdecine gØnØrale qul contribue notamment au

financement de Ia recherche Cette stratØgie est egaement soutenue par une politique active de

partenariats Les centres de Recherche et DØveloppement RD dIpsen et sa plate-forme dingØnierie des

peptides et des protØines permettent au Groupe davoir un avantage compØtitif Plus de 800 personnes ont

pour mission Ia dØcouverte et le dØveloppement de mØdicaments innovants au service des patients En

2009 les dØpenses de RD ont atteint prŁs de 200 millions deuros soit plus de 19% du chiffre daffaires

consolldØ Les actions Ipsen sont nØgociØes sur le compartiment dEuronext Paris mnØmonique IPN

code ISIN FR0010259150 lpsen est membre du SRD Service de RØglement DiffØrØ et fait partie du

SBF 120 Le site Internet dlpsen est www.ipsen.com

RØsultat Net DiluØ Par Action avant leffet positif non recurrent lie resolution du
litige sur Kogenate et ii toute prise en

compte dØlØments dØcoulant de affectation des Øcarts dacquisition issus des transactions nord-amØricaines du Groupe

LorsquiI annoncØ ses acquisitions en Amerique du Nord le Groupe formulØ aspiration datteindre 300 millions de dollars de

ventes en Amerique du Nord en 2012 et de retourner ses niveaux de marges operationnelles prØ-acquisition cad de 2007 en

2011
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Avertissement

Les declarations prospectives et les objectifs contenus dans cette presentation sont bases sur Ia strategie

et les hypotheses actuelles de Ia Direction Ces declarations et objectifs dependent de risques connus ou

non et dØlØments alØatoires qui peuvent entraIner une divergence significative entre les rØsultats

performances ou ØvØnements effectifs et ceux envisages dans ce communiquØ De plus les previsions

mentionnØes dans ce document sont Øtablies en dehors dØventuelles operations futures de croissance

externe qui pourraient venir modifier ces paramŁtres Ces previsions sont notamment fondØes sur des

donnØes et hypotheses considØrØes comme raisonnables par le Groupe et dependent de circonstances ou

de faits susceptibles de se produire Iavenir et dont certains Øchappent au contrôle du Groupe et non pas

exciusivement de donnØes historiques Les rØsultats reels pourraient savØrer substantiellement diffØrents

de ces objectifs compte tenu de Ia matØrialisation de certains risques ou incertitudes et notamment quun

nouveau produit peut paraltre prometteur au cours dune phase prØparatoire de dØveloppement ou aprŁs

des essais cliniques mais nŒtrejamais commercialisØ ou ne pas atteindre ses objectifs commerciaux

notamment pour des raisons reglementaires ou concurrentielles Le Groupe doit faire face ou est

susceptible davoir faire face Ia concurrence des produits gØnØriques qui pourrait se traduire par des

pertes de parts de marchØ En outre le processus de recherche et dØveloppement comprend plusieurs

Øtapes et lors de chaque Øtape le risque est important que le Groupe ne parvienne pas atteindre ses

objectifs et qui$ soit conduit renoncer poursuivre ses efforts sur un produit dans lequel il investi des

sommes significatives Aussi le Groupe ne peut Œtre certain que des rØsultats favorables obtenus lors des

essais precliniques seront confirmØs ultØrieurement lors des essais cliniques ou que les rØsultats des

essais cliniques seront suffisants pour dØmontrer le caractŁre sür et efficace du produit concernØ ou que

les autoritØs rØglementaires se satisferont des donnØes et informations prØsentØes par le Groupe Le

Groupe depend egalement de tierces parties pour Ie dØveloppement et Ia commercialisation de ses

produits qui pourraient potentiellement gØnØrer des redevances substantielles ces partenaires pourraient

agir de telle maniŁre que cela pourrait avoir un impact negatif sur les activitØs du Groupe ainsi que sur ses

rØsultats financiers Sous reserve des dispositions legales en vigueur le Groupe ne prend aucun

engagement de mettre jour ou de reviser les declarations prospectives ou objectifs visØs dans le present

communiquØ afin de reflØter les changements qui interviendraient sur les ØvØnements situations

hypotheses ou circonstances sur lesquels ces declarations sont basØes LactivitØ du Groupe est soumise

des facteurs de risque qui sont dØcrits dans ses documents dinformation enregistrØs auprŁs de lAutoritØ

des marches financiers

Pour plus dinformations

MØdias

Didier VØron

Directeur des Affaires Publiques et de Ia Communication

Tel 33 01 58335116

Fax 33 01 58 33 50 58

E-mail didier.veron@ipsen.com

CommunautØfinanciŁre

David Schilansky Pierre Kemula

Directeur des Relations Investisseurs et des Directeur Adjoint aux Relations Investisseurs

Financements Tel 33 01 58 33 60 08

Tel 33 01 58 33 51 30 Fax 33 01 58 33 50 63

Fax 33 01 58 33 50 63 E-mail pierre.kemula@ipsen.com

E-mail david.schilansky@ipsen.com



ANNEXES

FACTEURS DE RISQUES

Le Groupe exerce son activitØ dans un environnement qul connalt une evolution rapide et fait naltre de

nombreux risques dont certains Øchappent son contrôle Les risques et incertitudes prØsentØs ci

dessous ne sont pas les seuls auxquels le Groupe doit faire face et le lecteur est invite prendre

connaissance du Document de RØfØrence 2008 du Groupe disponible sur son site web

www.ipsen.com

Le Groupe depend de Ia fixation du prix des mØdicaments et est exposØ tant des baisses

potentielles des prix de certains de ces mØdicaments par les gouvernements ou organismes

payeurs privØs quà un retrait potentiel de Ia liste des mØdicaments remboursØs par les autoritØs

rØglementaires compØtentes des mØdicaments quil commercialise dans les pays oü ii opŁre

Le Groupe depend de tiers pour dØvelopper et commercialiser certains de ses produits ce qui

gØnŁre ou est susceptible de gØnØrer dimportantes redevances son profit mais les actions de ces

tiers pourraient porter prejudice aux activitØs du Groupe Le Groupe ne peut Œtre certain que ses

partenaires tiendront leurs engagements ce titre le Groupe pourrait ne pas Œtre en mesure de

bØnØficier de ces accords Une dØfaillance dun de ses partenaires pourrait engendrer une baisse de

revenu non attendue De telles situations pourraient avoir un impact negatif sur lactivitØ du Groupe
sa situation financiŁre ou ses rØsultats

Les rØsultats du Groupe pourraient ne pas atteindre les objectifs fixes si Un produit apparaissant

comme prometteur pendant les phases de dØveloppement ou aprŁs les essais cliniques nest pas

lance ou lance mais ne se vend pas pour des raisons concurrentielles ou reglementaires

Les concurrents du Groupe pourraient contrefaire ses brevets ou les contourner par des innovations

dans Ia conception Pour empØcher Ia contrefaçon le Groupe peut engager des poursuites en

contrefaçon qui sont onØreuses et consommatrices de temps II est difficile de contrôler lusage non

autorisØ des droits de propriØtØ intellectuelle du Groupe et celui-ci pourrait ne pas Œtre en mesure

dempŒcher lappropriation illicite de ses droits de propriØtØ intellectuelle

Le Groupe doit faire face ou est susceptible davoir faire face Ia concurrence des produits

gØnØriques notamment concernant les produits du Groupe qui ne sont pas protØgØs par des

brevets comme Forlax ou Smecta
par exemple ii de produits qui bien que nØtant pas

strictement identiques aux produits du Groupe ou nayant pas dØmontrØ leur bioequivalence ont

obtenu ou sont susceptibles dobtenir une autorisation de mise sur le marchØ pour des indications

similaires cefles des produits du Groupe en vertu de Ia procedure rØglementaire dite par rØfØrence

bibliographique usage medical bien Øtabli et ce avant lexpiration des brevets couvrant les produits

quil exploite notamment Tanakan et iii des produits vendus pour des usages non autorisØs

Iexpiration de Ia pØriode de protection dont bØnØficient les produits du Groupe et ceux de ses

concurrents en vertu du droit des brevets Une telle ØventualitØ pourrait entraIner pour le Groupe

une perte de part de marchØ qui pourrait affecter le maintien de son niveau actuel de croissance de

chiffre daffaires ou de rentabilitØ Pour Øviter une telle ØventualitØ ou en diminuer les consequences
le Groupe pourrait initier des actions judiciaires lencontre des contrefacteurs leffet de protØger

ses droits

Des tiers pourraient revendiquer le bØnØfice de droits de propriØtØ intellectuelle sur les innovations

du Groupe Le Groupe collabore avec de nombreux partenaires universitØs et autres entitØs

publiques ou privØes et echange avec eux diffØrentes formes dinformations et de donnØes en lien

avec Ia recherche le dØveloppement Ia production et Ia mise sur le marchØ de ses produits MalgrØ

les precautions notamment contractuelles prises par le Groupe avec ces diffØrents tiers ces

derniers ou certains de leurs membres ou filiales pourraient revendiquer Ia propriØtØ intellectuelle

des travaux rØalisØspar leurs employØs ou tout autre droit de propriØtØ intellectuelle en lien avec les

produits du Groupe ou de ses molecules en dØveloppement



EVENEMENTS RECENTS

Au cours des trois derniers mois de 2009 les faits marquants incluent

Le 17 dØcembre 2009 Le Groupe annoncØ que son partenaire Roche rendu public les

rØsultats de premier plan des quatrieme et cinquiŁme etudes cliniques de phase Ill chez des

patients souffrant de diabŁte Le taspoglutide issu de Ia recherche Ipsen et dØveloppØ par Roche

est le premier analogue du glucagon-like peptide-1 GLP-1 rØalisØ selon une sequence humaine

permettant une administration hebdomadaire LØtude T-emerge taspoglutide en administration

hebdomadaire sous-cutanØe compare Iinsuline glargine en administration quotidienne en

complement de Ia metformine chez des patients non contrôlØs par Ia metformine associØe un

sulfamide hypoglycØmiant et lØtude T-emerge taspoglutide en administration hebdomadaire

sous-cutanØe compare un placebo en complement de Ia mefformine chez des patients ayant un

indice de poids corporel ØlevØ ont toutes deux atteint leurs critŁres principaux damØlioration du

taux dhemoglobine glycosylee 1-IbAic

Le 14 dØcembre 2009 Le Groupe annoncØ les rØsultats prØliminaires dune Øtude de phase

dans le cancer du sein metastatique utilisant le BN83495 premier inhibiteur irreversible de Ienzyme

stØroIde sulfatase STS disponible par vole orale Durant lØtude Ia dose biologique optimale de 40

mg une fois par jour par vole orale ØtØ dØterminØe pour les prochains essais cliniques de phase II

dans cette indication

Le dØcembre 2009 Le Groupe annoncØ que son partenaire Roche rendu public les rØsultats

des seconde et troisiŁme etudes cliniques de phase Ill chez des patients souffrant de diabŁte Le

Taspoglutide issu de Ia recherche Ipsen et dØveloppØ par Roche est le premier analogue du

glucagon-like peptide-1 GLP-1 humain permettant une administration hebdomadaire LØtude

emerge administration hebdomadaire par voie sous-cutanØe chez des patients naIfs comparant le

taspoglutide un placebo et lØtude T-emerge administration hebdomadaire par voie sous

cutanØe comparant le taspoglutide Ia sitagliptine et un placebo ont atteint leurs critŁres

principaux savoir IamØlioration du taux dhemoglobine glycosylØe HbAlc

Le 25 novembre 2009 Le Groupe annoncØ le debut dune Øtude clinique de phase II

internationale multicentrique randomisØe contrôlØe visant Øvaluer Ia sØcuritØ demploi et

IefficacitØ du BN83495 premier inhibiteur de Ienzyme stØroIde sulfatase STS dans le cancer

avancØ de IendomŁtre

Le 13 novembre 2009 Le Groupe annoncØ que les autoritØs reglementaires françaises Agence

Française de SØcuritØ Sanitaire des Produits de Sante AFSSAPS avaient accordØ Iautorisation de

mise sur le marchØ pour Ia formulation sur mois de DØcapeptyl triptorØline embonate8 225 mg
pour le traitement du cancer localement avancØ ou metastatique de Ia prostate

AprŁs le 31 dØcembre 2009 les faits marquants incluent

Le 21 janvier 2010 Le Groupe et Inspiration Biopharmaceuticals Inc ont annoncØ avoir conclu

un partenariat pour crØer une franchise de premier plan dans le domaine de IhØmophilie La

structure du partenariat permettra de sappuyer sur des expertises et des ressources

complØmentaires afin de faire progresser un portefeuille Øtendu de protØines recombinantes Ces

molecules ciblent tous les principaux types dhØmophilie dune facon unique et sappuient sur deux

besoins mØdicaux significativement insatisfaits elargir laccŁs aux therapies base de facteurs de

coagulation et traiter les complications IiØes au dØveloppement dinhibiteurs II est prØvu que les

deux principaux produits candidats entament les essais cliniques de phase III en 2010 dont le

facteur VIII porcin recombinant dIpsen OBI-1 pour le traitement des patients atteints dhØmophilie

acquise ou dhØmophilie qui ont dØveloppØ une reaction immunitaire inhibitrice aux formes

humaines du facteur VIII et le facteur IX recombinant dlnspiration IBIOOI pour le traitement

prØventif et en phase aiguº des saignements chez les patients atteints dhØmophilie

Cette transaction ØtØ finalisØe le 22 janvier 2010

Le fØvrier 2010 Le Groupe et Debiopharm ont annoncØ le lancement par Ipsen en France de Ia

formulation liberation prolongØe sur mois de DØcapeptyl pour le traitement du cancer de Ia

prostate hormono-dØpendant Iocalement avancØ ou mØtastatique

Ia triptorØline pamoate est similaire Ia triptorØline embonate



COMPARAISON DU RESULTAT CONSOLIDE DE LEXERCICE 2009 AVEC CELUI DE
LEXERCICE 2008

31 dØcembre 2009 31 dØcembre 2008 Variation

2009/2008

en milliers du chiffre en milliers du chiffre

deuros daffaires deuros daffaires

Chiffre daffaires 032 807 1000% 971 022 1000 64%

Autres produits de IactivitØ 79 576 77% 67 090 69 186%

Produits des activitØs ordinaires 112 383 1077% 038 112 1069 72%

CoOt de revient des ventes 237 807 230% 220 113 227 80%

Frais de Recherche et DØveloppement 197 293 191% 182 843 188 79%

Frais commerciaux gØnØraux et administratifs 484 605 469% 440 781 454 99%

Autres produits et charges opØratiorinels 683 09% 257 09 173%

Amortissements des immobilisations incorporelles 10 525 -10% 321 -04% 1436%

CoOts lies des restructurations 620 3% na

Pertesdevaleur na

RØsultat opØrationnel 172 470 167% 179 177 185 -37%

RØsultat operationne ajuste 183 578 178% 181 409 187% 12%

Produit de trØsorerie et dequivalents de trØsorerie 703 3% 21 425 22 na

CoOt de Iendettement financier brut 399 04% 348 04 na

CoOt de Iendettement financier net 696 -02% 17 077 18 -1 099%

Autres produits et charges financiers 468 03% 335 05 na

lmpôts sure rØsultat 10 593 10% 32 832 34% -677%

Quote-part dans le rØsultat des entreprises associØes 10 847 11 na

RØsultat des activitØs poursuivies 156 713 152% 147 240 152 64%

RØsultat des activitØs non poursuivies 453 00% 172 00 na

RØsultat consolidØ 157 166 152% 147 068 151 69%

Dont part attribuable aux actionnaires dlpsen S.A 156 584 146 563 na

Dont part revenant aux intØrŒts minoritaires 582 505 na

Linformation prØsentØe au 31 dØcembre 2008 ci-dessus est retraitØe suite lachŁvement de Ia comptabilisation des

regroupements dentreprises lies acquisition de Vernalis Inc eta Ia prise de contrôle de Tercica Inc.

1Le rØsultat opØrationnel ajustØ correspond au rØsultat retraitØ des impacts lies Ia comptabilisation des regroupements

dentreprises lies acquisition de Vernalis Inc et Ia prise de contrôle de Tercica Inc voir commentaire sur le rØsultat

operation nel

Ventes

Les ventes consolidOes du Groupe ont atteint 0328 millions deuros en 2009 en hausse de 64%
dune annØe sur Iautre ou de 68% hors effet de change



Autres produits de IactivitØ

Les autres produits de IactivitØ se sont ØlevØs 796 millions deuros en 2009 en hausse de 186% par

rapport 2008 oü ils avaient atteint 671 millions deuros

Le detail de lØvolution de ce poste est le suivant

31 dØcenibre 31 dØcembre Variation 2009/2008

en milliers deuros
2009 2008

envaleur /0

Analyse par type de produits

Redevancespercues 41216 20168 21048 1044%

Produits forfaitaires lies des accords de licence 27 906 38 911 11 005 -283%

Autres produits de co-promotion refacturations 10 454 011 443 305%

Total 79 576 67 090 12 486 186%

Linformation prØsentØe au 31 dØcembre 2008 ci-dessus aCt retraitØe suite lachŁvement de comptabilisation des regroupenients dentrepnses lids Iacquisition de

Vemalis Inc et Ia pnse de contrdle de Tercica Inc.

Les redevances percues se sont ØlevØes 412 millions deuros en hausse de 210 millions

deuros dune annØe sur lautre dont 392 millions deuros perçus suite Ia resolution dun litige

opposant le Groupe Bayer au titre de Ia licence Kogenate pour Ia pØriode du 26 mai 2008 au 30

juin 2009

Les produits forfaitaires lies des accords de licence reprØsentent principalement Ia

reconnaissance ØtalØe prorata temporis sur Ia durØe des contrats correspondants des montants

perçus au titre de ceux-ci fin DØcembre 2009 ils se sont ØlevØs 279 millions deuros et sont

composes essentiellement des produits relatifs aux accords avec Medicis sur Dysport et avec

Roche sur Taspoglutide analogue du GLP-1 comme en 2008 En outre lannØe 2008 comprenait

Ia reconnaissance dun produit non rØcurent de 188 millions deuros dans le cadre de Ia cession de

Ginkor Fort

Les autres revenus se sont ØlevØs 105 millions deuros au titre de lexercice 2009 en

augmentation de 305% par rapport lexercice prØcØdent Cette hausse est notamment due

lenregistrement de revenus reçus
dans le cadre dun nouveau contrat de co-promotion

CoUt de revient des ventes

En 2009 le coOt do revient des ventes sest ØlevØ 2378 millions deuros reprØsentant 230% du

chiffre daffaires ou 228% en excluant les charges dØcoulant en 2009 de Ia mise Ia juste valeur des

stocks dans le cadre de laffectation des Øcarts dacquisition des sociØtØs objet des transactions nord

amØricaines du Groupe stable compare aux 227% du chiffre daffaires constatØs pour lexercice 2008

qui ne comprenaient pas de telles charges

Cette stabilitØ traduit notamment les efforts de productivitØ rØalisØs par le Groupe ainsi quun effet mix

favorable lie Ia croissance des ventes de produits de mØdecine de spØcialitØ qui ont permis de

compenser les evolutions dØfavorables des baisses do prix et effets negatifs do change ayant

notamment affectØ le chiffres daffaires en 2009 En outre le Groupe enregistrØ en 2009 des

provisions pour dØprØciations de stocks dun montant total supØrieur celui de 2008 en raison de

risques de pØremption pour lun de ses produits
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Frais lies Ia recherche et au dØveloppement

Le tableau ci-dessous prØsente une comparaison des frais de Recherche et DØveloppement au cours

des exercices 2009 et 2008

31 dØcembre 31 dØcembre Variation 2009/2008

en mi/hers deuros
2009 2008

en valeur Ia

Analyse par type de frais

Recherche et DØveloppement lies aux mØdicaments 166 848 163 083 765 23%

DØveloppement industriel 25 904 15 987 917 620%

DØveloppement strategique 541 773 768 204%

Total 197 293 182 843 14 450 79%

Linformation prØsentee au 31 dØcembre 2008 ci-dessus est retraitØe suite IachŁvement de comptabilisation des

regroupements dentreprises lies Iacquisition de Vernalis Inc et Ia prise de contrôle de Tercica Inc

La recherche lee aux mØdicaments vise Iidentification de nouvelles molecules Ia determination de leurs caracteristiques

biologiques et le dØveloppement de leurs processus de fabrication petite Øchelle Le developpement pharmaceutique

permet damener des molecules actives IØtat de mØdicaments enregistres ainsi quameliorer es produits existants ou de

rechercher de nouvelles indications therapeutiques IiØes ceux-ci Les coOts relatifs aux brevets sont egalement inclus

dans ce type de frais

Le developpement industriel comprend les etudes chimiques biotechniques et des etudes du processus de developpement
visant lindustrialisation de Ia production petite Øchelle de molecules crØØes par des laboratoires de recherche

Le developpement strategique comprend les frais encourus pour rechercher des licences relatives de nouveaux produits

ou Øtablir de nouveaux accords de partenariats

Les frais lies Ia recherche et au dØveloppement ont atteint 1973 millions deuros sur Iexercice 2009
soit 191% du chiffre daffaires en hausse de 79% par rapport lannØe 2008 oU us avaient reprØsentØ

1828 millions deuros soit 188% du chiffre daffaires

Les dØpenses de Recherche et DØveloppement liØes aux mØdicaments nont augmentØ que de

23% dune annØe sur lautre du fait du transfert en dØveloppement industriel des dØpenses liØes

Ia production du principe actif du produit OBI-1 Les principaux essais cliniques conduits au cours de

IannØe 2009 ont porte sur es indications de Somatuline dans les tumeurs neuroendocriniennes

NET sur son potentiel successeur BIM-23A760 sur Dysport sur Iinhibiteur de sulfatase BN
83495 ainsi que sur Ia poursuite des essais cliniques sur Tanakan LannØe 2009 egalement ØtØ

marquee par Iintegration des travaux de Recherche et DØveloppement de Tercica Inc dans le

portefeuille du Groupe avec notamment Ia co-administration dhormone de croissance et

dIncrelex

Dans le domaine du dØveloppement industriel IannØe 2009 ØtØ marquee par le transfert des

dØpenses IiØes OBI-1 comme explique ci-dessus Laugmentation sensible des dØpenses de

dØveloppement industriel dune annØe sur Iautre correspond notamment Ia preparation des lots

nØcessaires aux essais de phase Ill pour OBI-1 ainsi quà lintØgration des travaux de Tercica Inc et

au transfert de lactivitØ de production dlncrelex Les dØpenses de dØveloppement industriel de

Iexercice 2008 comprenaient les coUts relatifs aux inspections de Ia FDA dans le cadre des

dossiers de demande dautorisation de mise sur le marchØ de Dysport et de Somatuline Depot

aux Etats-Unis
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Frais commerciaux gØnØraux et administratifs

Le tableau ci-dessous prØsente une comparaison entre les frais commerciaux gØnØraux et

administratifs au cours des exercices 2009 et 2008

31 dØcembre 31 dØcembre Variation 2009/2008

en mi/hers deuros
2009 2008

envaleur

Analyse par type de frais

Redevances payØes 41 749 38 339 410 89%

Taxes et contributions reglementaires 388 631 243 129%

Autres frais commerciaux 346 007 306 999 39 008 127%

Frais commerciaux 396 144 354 969 41 175 116%

Frais generaux et adniinistratifs 88 461 85 812 649 31%

Total 484 605 440 781 43 824 99%

Ljnformatjon prØsentee au 31 dØcembre 2008 ci-dessus est retraitØe suite lachŁvement de Ia comptabilisation des

regroupements dentreprises lies acquisition de Vernalis Inc et Ia prise de contrôle de Tercica Inc.

Les frais commerciaux generaux et administratffs se sont ØlevØs 4846 millions deuros reprØsentant

469% du chiffre daffaires sur lannØe 2009 contre 4408 millions deuros un an auparavant soit 454%
du chiffre daffaires Cette nette augmentation rØsulte principalement des efforts de lancement

dincrelex Somatuline Apokyn et de Dysport en Amerique du Nord

Les frais commerciaux se sont ØlevØs 3961 millions deuros soit 384% du chiffre daffaires en

augmentation de 116% par rapport lexercice 2008 oU Is sØtaient ØlevØs 3550 millions deuros

soit 366% du chiffre daffaires

Les redevances payØes sur le chiffre daffaires des produits dØveloppØs par des tiers et

commercialisØs par le Groupe pendant lannØe 2009 se sont ØlevØes 417 millions deuros en

hausse de 89% dune annØe sur lautre en raison de Ia croissance soutenue des ventes des

produits correspondants

Les taxes et contributions reglementaires enregistrØes pour lexercice 2009 ont baissØ de

129% dune annØe sur lautre reprØsentant 84 millions deuros en raison principalement de Ia

reprise partielle en 2009 dune provision constituØe en 2008 au titre dune taxe rØglementaire

en France

Les autres frais commerciaux frais de marketing et de force de vente du Groupe se sont

ØlevØs 3460 millions deuros au cours de lexercice 2009 soit 335% du chiffre daffaires

comparer 3070 millions deuros soit 316% du chiffre daffaires en 2008 La croissance des

autres frais commerciaux rØsulte
princalement

des dØpenses encourues pour les lancements

dIncrelex de Somatuline dApokyn et de Dysport en Amerique du Nord Les autres frais

commerciaux hors Etats-Unis ont ØtØ en lØgere croissance de 16% dune annØe sur lautre

temoignant des efforts de productivitØ et dallocation selective des ressources appliquees par le

Groupe

Les frais generaux et administratifs ont reprØsentØ 885 millions deuros en 2009 soit 86% du

chiffre daffaires contre 858 millions deuros en 2008 soit 88% du chiffre daffaires soit une

augmentation de 31% dune annØe sur lautre Hors Etats-Unis Is sont en legere baisse de 04%
reflØtant Ia volontØ du Groupe de contenir leur evolution

Autres produits et charges opØrationnels

Les autres produits et charges opØrationnels enregistres par le Groupe en 2009 ont reprØsentØ une

charge de 97 millions deuros contre 83 millions deuros pour lannØe 2008 Ces charges

correspondent notamment certains coOts non rØcurrents lies lintØgration des filiales nord

amØricaines ainsi quà certains frais lies des locaux demeurØs vacants Les autres produits et

charges operationnels en 2008 comprenaient egalement un produit non recurrent de 17 million deuros

lie Ia cession dun terrain non affectØ lactivitØ
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Amortissement des actifs incorporels

Ce poste concerne les amortissements des immobilisations incorporelles lexception de ceux relatifs

aux logiciels

En 2009 les amortissements des immobilisations incorporelles ont reprØsentØ une charge de 105

millions deuros comparer une charge de 43 millions deuros un an auparavant LØvolution de ce

poste sexplique principalement par lamortissement de Ia licence reconnue dans le cadre de

laffectation des Øcarts dacquisition issus des transactions nord-amØricaines du Groupe reprØsentant

une charge de 88 millions deuros

Coüts de restructurations

Le Groupe na opØrØ aucune restructuration sur lannØe 2009 alors quà fin 2008 il avait procØdØ une

reorganisation de ses operations nord-amØricaines nouvellement acquises et avait enregistre ce

titre des coUts de restructuration hauteur de 26 millions deuros

Pertes de valeur

Le Groupe na constatØ aucune perte de valeur en 2009 et en 2008

RØsultat opØrationnel

Du fait des ØlØments visØs ci-dessus le rØsultat opØrationnel publiØ au titre de lexercice 2009 sest

ØlevØ 1725 millions deuros soit 155% des produits des activitØs ordinaires ou 167% du chiffre

daffaires compare 1792 millions deuros soit 173% des produits des activitØs ordinaires ou 185%
du chiffre daffaires pour Ia mŒmepØriode en 2008

Hors effets dØcoulant de laffectation des Øcarts dacquisition issus des transactions nord-amØricaines

du Groupe 23 millions deuros en 2009 et 02 million deuros en 2008 dØcoulant de Ia mise Ia juste

valeur des stocks 88 millions deuros en 2009 et 21 millions deuros en 2008 damortissement suite

Ia revalorisation de Ia licence dØjà reconnue dans les comptes de Tercica Inc le rØsultat opØrationnel

ajustØ du Groupe sest ØlevØ en 2009 1836 millions deuros soit 178% du chiffre daffaires contre

1814 millions deuros soit 187% du chiffre daffaires un an auparavant

Information sectorielle repartition gØographique du rØsultat opØrationnel

Les informations de gestion revues par le ComitØ de Direction sont Øtablies en fonction de

lorganisation manageriale basØe sur les geographies dans lesquefles le Groupe opŁre De ce fait les

secteurs opØrationnels tels que dØfinis par Ia norme IFRS correspondent des regroupements

pØrennes des pays correspondants

Lapplication de Ia norme IFRS conduit le Groupe distinguer un nouveau secteur opØrationnel

intitulØ AmØrique du Nord Ia suite de ses acquisitions nord amØricaines de 2008 et donc eu peu

deffet sur les informations prØsentØes au titre des comptes consolidØs au 31 dØcembre 2008 et 2009

Les secteurs opØrationnels existants au 31 dØcembre 2009 sont les suivants

Principaux pays dEurope de lOuest regroupant Ia France lltalie lEspagne le Royaume-Uni

et lAllemagne

Autres pays dEurope regroupant Iensemble des autres pays dEurope de lOuest et les pays

dEurope de lEst

Amerique du Nord comprenant pour Iessentiel les Etats-Unis et le Canada

Reste du Monde regroupant les autres pays non inclus dans les trois secteurs opØrationnels

prØcØdents
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Le tableau ci-dessous fournit aux 31 dØcembre 2009 et 2008 analyse du chiffre daffaires des produits

des activitØs ordinaires et du rØsultat opØrationnel par secteur opØrationnel

31 dØcembre 2009 31 dØcembre 2008 Variation 200812009

en %du en %du en
milliers chiffre milliers chiffre milliers

deuros daffaires deuros daffaires deuros

Principaux pays dEurope de lOuest

Chiffredaffaires 554653 1000% 559513 1000% 4860 -09%

Produits des activitØs ordinaires 573 266 1034% 588 002 1051% 14 736 -25%

RØsultat operationnel 221 718 400% 229 449 410% 731 -34%

Autres pays dEurope

Chiffre daffaires 234280 1000% 236238 1000% 957 -08%

Produits des activitØs ordinaires 236 261 1008% 236 343 1000% 82 00%

RØsultat operationnel 92 419 394% 94 453 400% 035 -22%

Amerique du ford

Chiffre daffaires 45678 1000% 11 220 1000% 34458 3071%

Produits des activitØs ordinaires 56 974 1247% 14 224 1268% 42 750 3005%

RØsultatopØrationnel 18953 -415% 21 566 -1922% 2613 -121%

Reste du monde

Chiffre daffaires 198 196 1000% 164 052 1000% 34 144 208%

ProduitsdesactivitØsordinaires 198718 1003% 164052 1000% 34667 211%

RØsultat opØrationnel 72 637 366% 56 672 345% 15 966 282%

Total allouØ

Chiffre daffaires 032807 1000% 971 022 1000% 61 785 64%

Produits des activitØs ordinaires 065 219 1031% 002 620 1033% 62 599 62%

RØsultat operationnel 367 821 356% 359 008 370% 813 25%

Total non allouØ

Produits des activitØs ordinaires 47 164 42% 35 492 34% 11 672 329%

RØsultatopØrationnel 195351 -1133% 179831 -1004% 15520 86%

Total Ipsen

Chiffre daffaires 032 807 1000% 971 022 1000% 61 785 64%

Produits des activitØs ordinaires 112 383 1077% 038 112 1069% 74 271 72%

RØsultat opØrationnel 172 470 167% 179 177 185% 707 -37%
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Dans les principaux pays dEurope de IOuest le chiffre daffaires de lexercice 2009 sest Øtabli

5547 millions deuros en leger retrait de 09% dune annØe sur lautre La croissance des ventes

de produits de mØdecine de specialite ØtØ soutenue en Italie en Allemagne et au Royaume-Uni

mais compensØe par le ralentissement de lactivitØ en France marquee par un durcissement de

lenvironnement concurrentiel notamment pour les produits de mØdecine gØnØrale Les produits des

activitØs ordinaires ont diminuØ de 25% par rapport 2008 Cette diminution sexplique

essentiellement du fait de Ia reconnaissance en 2008 dun produit non recurrent de 188 millions

deuros lie Ia cession de Ginkor Fort Le rØsultat opØrationnel en 2009 sest donc Øtabli 2217

millions deuros en recul de 34% dune annØe sur lautre reprØsentant 400% des ventes contre

410% un an plus tot

Dans les autres pays dEurope autres pays dEurope de lOuest ainsi que pays dEurope de

lEst le chiffre daffaires de lexercice 2009 legerement reculØ de 08% dune annØe sur lautre

pØnalisØ par les conditions Øconomiques difficiles ayant affectØ lEurope de lEst notamment

lUkraine et Ia Roumanie Dans le mŁme temps Ia croissance des frais commerciaux et

administratifs de cette region ØtØ ajustØe en consequence limitant ainsi le recul dune annØe sur

lautre du rØsultat opØrationnel de lexercice 2009 qui sest Øtabli 924 millions deuros en 2009

contre 945 millions deuros un an plus tot reprØsentant respectivement 394% et 400% des ventes

En AmØrique du Nord le chiffre daffaires en 2009 sest ØlevØ 457 millions deuros contre 112

millions deuros un an plus tOt reflØtant une croissance soutenue au-delà de Ia consolidation des

acquisitions de Tercica Inc et Vernalis Inc effectuØes dans le courant de lannØe 2008 Dans le

mØme temps les produits des activitØs ordinaires ont bØnØficiØ en 2009 des revenus lies au

partenariat conclu avec Medicis pour Ia commercialisation de Dysport dans les indications

esthetiques Compte tenu des efforts commerciaux lies aux lancements des quatre mØdicaments

commercialisØs par le Groupe dans Ia zone le rØsultat opØrationnel de lexercice 2009 sest Øtabli

ainsi 190 millions deuros contre 216 millions deuros sur Ia mŒme pØriode en 2008

reprØsentant respectivement 415% et 1922% des ventes

Dans le Reste du monde 00 le Groupe commercialise Ia plupart de ses produits au travers de

distributeurs et dagents lexception de quelques pays oO ii est directement present les ventes ont

poursuivi leur croissance soutenue pour atteindre 1982 millions deuros en forte progression de

208% par rapport 2008 Dans le mŒmetemps le rØsultat opØrationnel de 2009 progressØ dans

de plus fortes proportions pour atteindre 726 millions deuros en progression de 282% dune

annØe sur Iautre reprØsentant respectivement 366% et 345% des ventes

Le rØsultat opØrationnel non allouØ sest ØlevØ pour lannØe 2009 1954 millions deuros

contre 1798 millions deuros en 2008 Les autres produits des activitOs ordinaires se sont ØlevØs

472 millions deuros comparer aux 355 millions deuros enregistres en 2008 Ces produits

reflŁtent essentiellement les montants perçus en 2009 suite Ia resolution dun litige opposant le

Groupe Bayer au titre de Ia licence Kogenate pour Ia pØriode allant de Mai 2008 Juin 2009 Par

ailleurs en 2008 les revenus lies aux partenariats conclus avec les sociØtØs Galderma et Medicis

nØtaient pas allouØs une region geographique alors quils le sont dØsormais compte tenu des

obtentions des autorisations de mise sur le marchØ de Azzalure et Dysport enregistrØs

respectivement dans Ia region Autre Europe et dans Ia region AmØrique du Nord

CoUt de lendettement financier net et autres ØlØments financiers

Le coüt de lendettement financier net sest ØlevØ 17 million deuros en 2009 du fait de Ia charge

dintØrŒts enregistree sur le credit syndique contractØ en juin 2008 et remboursØ en totalite en avril

2009 compensØe partiellement par les produits de placements percus par le Groupe En 2008 le

Groupe avait percu 109 millions deuros au titre de produits de placement et enregistrØ un produit de

96 millions deuros au titre de Ia reconnaissance accØlØrØedes intØrŒtsdes obligations convertibles

Tercica Inc en raison de leur conversion anticipee

Les autres ØlØments financiers ont reprØsentØ une charge de 35 millions deuros pour lannØe 2009

comparer une charge de 52 millions deuros un an auparavant dont 58 millions deuros

correspondaient des rØØvaluations de juste valeur des instruments financiers mis en place dans le

cadre des transactions nord-amØricaines du Groupe
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Impôts sur le rØsultat

Au 31 dØcembre 2009 le taux effectif dimpôt sest ØlevØ 63% du rØsultat avant impôts des activitØs

poursuivies hors quote-part dans le rØsultat des entreprises associØes comparer avec un taux effectif

dimpôt de 172% au 31 dØcembre 2008 Le Groupe enregistre en 2009 des credits dimpôt ou

dautres mØcanismes fiscaux favorisant les travaux de recherche en France au Royaume Uni en

Irlande en Espagne et aux Etats-Unis en hausse par rapport 2008 En outre lissue favorable des

discussions avec ladministration fiscale en France Ia suite dun contrOle fiscal permis Ia reprise de

provisions enregistrees en 2008 Le Groupe egalement recu en 2009 un degrevement dimpôts en

France relatif un contentieux fiscal antØrieur Lensemble de ces ØlØments favorables ramenØ un

rØsultat taxable reflØtant les pertes dexploitation enregistrØes aux Etats-Unis est lorigine de Ia forte

baisse du taux effectif dimpôt du Groupe CorrigØ des ØlØments non rØcurrents enregistrØs en 2009 le

taux effectif recurrent dimpôt du Groupe reprØsentØ 129% en 2009 comparer 189% en 2008

Quote-part dans le rØsultat des entreprises associØes

Le Groupe na plus enregistre de quote-part dans le rØsultat des entreprises associØes suite Ia prise

de contrôle en octobre 2008 de Ia sociØtØ Tercica Inc consolidØe depuis par integration globale dans

les comptes du Groupe Cette quote-part avait reprØsentØ une charge de 108 millions deuros sur

lannØe 2008 correspondant aux neuf premiers mois de rØsultat de cette sociØtØ ses rØsultats du

dernier trimestre ayant ØtØ consolidØs par integration globale dans les comptes du Groupe

RØsultat des activitØs poursuivies

Du fait des ØlØments ci-dessus le rØsultat des activitØs poursuivies en 2009 sest Øtabli 1567 millions

deuros soit 152% du chiffre daffaires comparer 1472 millions deuros soit 152% du chiffre

daffaires un an plus tot

RØsultat des activitØs non poursuivies

Le rØsultat des activitØs non poursuivies reprØsentØ un produit de 05 million deuros pour lexercice

2009 contre 02 million deuros un an auparavant

RØsultat consolidØ

Du fait des ØlØments dØtaillØs ci-dessus le rØsultat consolidØ de lexercice 2009 sest Øtabli 1572

millions deuros part attribuable aux actionnaires dlpsen S.A 1566 millions deuros en croissance

de 69% compares aux 1471 millions deuros part attribuable aux actionnaires dIpsen S.A 1466

millions deuros enregistres en 2008 Le rØsultat consolidØ exprimØ en pourcentage des produits des

activitØs ordinaires reprØsentØ 141% en 2009 compare 142% en 2008

RØsultat net par actions

Au 31 dØcembre 2009 le rØsultat de base par action part attribuable aux actionnaires dIpsen S.A
sest ØlevØ 186 euro en hausse de 63% par rapport 175 euro enregistrØ pour Iexercice 2008

Sur une base diluØe ii sest ØlevØ 186 euro en croissance de 69% compare 174 euro constatØ en

2008
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Palements ØchelonnØs encaissØs et non encore reconnus dans le compte de

rØsultat du Groupe

Au 31 dØcembre 2009 Ia somme des paiements ØchelonnØs dØjà encaissØs par le Groupe et non

encore reconnus en rØsultat est en forte croissance et atteint 2303 millions deuros contre 1657

millions deuros Ia fin de lexercice 2008 Cette augmentation est principalement due

lenregistrement de produits constatØs davance lies aux alliances avec Medicis 750 millions de dollars

US Galderma 200 millions deuros et Menarini 200 millions deuros

Ces produits seront reconnus dans les rØsultats futurs du Groupe comme suit

Paiements ØchelonnØs encaissØs et non encore

reconnus des periodes se terminant au

en millions deuros
31 dØcembre 2009 31 dØcembre 2008

Total 2303 1657

Ces produits seront reconnus dans le temps comme suit

Sur IannØe N1 264 195

Sur les annØes N--2 et suivantes 2039 1462

Montants convertis au taux moyen de Ia pØriode respectivemeni au 31 dØcembre 2009 et 2008
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TRESORERIE ET CAPITAUX

Le tableau des flux de trØsorerie consolidØs montre que lactivitØ du Groupe en 2009 permis de

gØnØrer un flux de trØsorerie de 2576 millions deuros en forte croissance par rapport aux 2037

millions deuros gØnØrØs au cours de lexercice 2008 Au 31 dØcembre 2009 le montant de Ia trØsorerie

nette du Groupe atteint 1856 millions deuros comparer 662 millions deuros au 31 dØcembre

2008

ANALYSE DU TABLEAU DES FLUX DE TRESORERIE

Lintormation presentee au 31 dØcembre 2008 ci-dessus est retraitØe suite lachØvement de

regroupements dentreprises lies acquisition de Vernalis Inc et Ia prise de controle de Tercica Inc

Flux net de trØsorerie lie lactivitØ

Au cours de lexercice 2009 Ia marge brute dautofinancement sest ØlevØe 1927 millions deuros

comparer 1963 millions deuros pour Ia pØriode prØcØdente

Le besoin en fonds de roulement lie lactivitØ diminuØ en 2009 de 649 millions deuros alors quil

avait diminuØ de 74 millions deuros au cours de Ia mŒmepØriode en 2008 Cette evolution au cours

de lexercice 2009 est liØe aux ØlØments suivants

Les stocks ont diminuØ au cours de lexercice 2009 de 122 millions deuros compares une

augmentation de 124 millions deuros en 2008 reflØtant notamment Ia resorption sur 2009 de

certains stocks en consignation mis en place en 2008 ainsi que Ia consommation dune partie des

stocks constituØs aux Etats-Unis prØalablement aux acquisitions nord amØricaines du Groupe dans

le cadre de certains transferts de production

Les crØances clients nont augmente en 2009 que de 35 millions deuros du fait notamment de Ia

reduction des dØlais de paiement des hôpitaux publics dans certains pays dEurope de lOuest et

grace une gestion active des dØlais dencaissement notamment sur les marches internationaux

Les dettes fournisseurs ont augmente en 2009 de 184 millions deuros dans le contexte de Ia

croissance de lactivitØ comparer une augmentation de 12 million deuros en 2008

Le solde des autres actifs et passifs constitue une dette en augmentation de 763 millions deuros en

2009 comparer une dette en augmentation de 241 millions deuros en 2008 En 2009 le

Groupe enregistre 954 millions deuros de nouveaux produits constatØs davance notamment

en mi/hers deuros 31 dØcembre 2009 31 dØcembre 20081

Marge brute dautofinancement avant variation de BFR 192 741 196 291

Augmentation Diminution du besoin en fonds de roulement lie IactivitØ 64 882 388

Flux net de trØsorerie dØgagØ par lactivitØ 257 623 203 679

Acquisition nette dimmobilisations corporelles et incorporelles 63 334 67 937

incidence de variation de perimetre 214 939

Autres flux dinvestissements 002 610

Flux net de trØsorerie lie aux operations dinvestissement 71 336 285 486

Flux net de trØsorerie lie aux operations de financement 214 768 78 957

Flux net de trØsorerie lie aux activitØs abandonnØes 010 732

Variation de Ia trØsorerie 29 491 118

TrØsorerie louverture 237 325 240 907

Incidence des variations du cours des devises 433 464

TrØsorerie Ia cloture 205 401 237 325

comptabilisation des
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dans le cadre de ses partenariats avec Medicis Galderma et Menarini Ces mouvements ont ØtØ

partiellement compensØs par Ia reconnaissance au compte de rØsultat de 214 millions deuros de

produits constatØs davance et dans une moindre mesure par lØvolution dautres crØances et

dettes

La dette dimpôt diminuØ de 385 millions deuros et est principalement constituØe du dØcalage

entre Ia constatation de Ia dette dimpôts et son rŁglement

Flux net de trØsorerie lie aux investissements

Au 31 dØcembre 2009 le flux net de trØsorerie lie aux investissements reprØsentØ un emplol net de

713 millions deuros comparer un emploi net de 2855 millions deuros en 2008 II comprend

Les acquisitions dimmobilisations corporelles et incorporelles nettes de cessions sØlevant 633

millions deuros en 2009 contre 679 millions deuros en 2008

Au 31 dØcembre 2009 les acquisitions dimmobilisations corporelles ont reprØsentØ 403 millions

deuros et ont principalement ØtØ constituØes dinvestissements nØcessaires au maintien en lØtat

de loutil industriel du Groupe ainsi que dinvestissements de capacitØ au sein notamment de Ia

nouvelle unite de fabrication secondaire de Dysport sur le site de Wrexham

Au cours de lexercice 2009 les acquisitions dactifs incorporels se sont ØlevØes 247 millions

deuros principalement lies aux activitØs de partenariat du Groupe ainsi que des

investissements de renouvellement de certains systŁmes dinformation

Au 31 dØcembre 2009 le produit des cessions dactifs corporels et incorporels sest ØlevØ 17
million deuros

Un emploi net de 92 millions deuros sur immobilisations financiŁres lie aux premiers paiements

effectuØs par le Groupe au titre de sa transaction avec Ia sociØtØ Inspiration Biopharmaceuticals

Inc ainsi quà Ia souscription par le Groupe de certains instruments financiers dans le cadre dun de

ses partenariats

Une augmentation au 31 dØcembre 2009 du besoin en fonds de roulement liØe aux operations

dinvestissements reprØsentant 44 millions deuros comparer une diminution de 51 millions

deuros fin dØcembre 2008 En 2008 le Groupe avait enregistrØ une crØance nette relative Ia

cession de Ginkor Fort Cette crØance fait lobjet dun reglement en 2009

Les autres operations dinvestissements reprØsentent un emploi net de 32 millions deuros et

comprennent principalement des versements aux actifs de regimes

Flux net de trØsorerie lie aux operations de financement

Au 31 dØcembre 2009 le flux net de trØsorerie utilisØ dans le cadre des operations de financement

reprØsente un emploi net de 2148 millions deuros comparer une ressource nette de 790 millions

deuros sur Ia mŒmepØriode en 2008 Ce flux comprend essentiellement le remboursement integral au

cours de lexercice 2009 du tirage de 1500 millions deuros effectuØ sur Ia ligne de credit fin 2008 ainsi

que le versement de 580 millions deuros de dividendes aux actionnaires du Groupe contre 550
millions deuros un an plus tot Le Groupe en outre consacrØ 51 millions deuros en 2009 son

programme de rachat dactions alors quil avait consacrØ 93 millions deuros ce programme en 2008

Flux net de trØsorerie lie aux activitØs abandonnØes

Au 31 dØcembre 2009 Ia trØsorerie gØnerØe par tes activitØs abandonnØes sØlevait 10 million

deuros
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ANALYSE DE LA TRESORERIE DU GROUPE

en milliers deuros 31 dØcembre 2009 31 dØcembre 2008

DisponibilitØs 40 256 26 839

Valeurs mobiliŁres de placement 177 730 211 144

Depots terme rØmunØrØs 598 601

TrØsorerie et equivalents de trØsorerie 218 584 239 584

Concours bancaires courants 13 183 259

TrØsorerie nette Ia cloture 205 401 237 325

Passif non courant

Emprunts bancaires 148 941

Autres passifs financiers 12 190 13 803

Passif courant

Emprunts bancaires 000 000

Passifs financiers 189 346

Endettement 20 379 171 090

Instruments derives 566 11

TRESORERIE 185 588 66 246

TrOsorerie Nette Tresorerie et equivalent de tresorerie et titres de placements de tresorerie sous deduction des concours et

emprunts bancaires autres passifs financiers et apres reintegration des instruments financiers

Au 31 dØcembre 2009 le montant de Ia trØsorerie nette du Groupe sest Øtabli 1856 millions deuros

comparer une trØsorerie nette de 662 millions deuros au 31 dØcembre 2008

En juin 2008 Ia SociØtØ Ipsen S.A signØ avec un syndicat bancaire un emprunt dun montant total de

3000 millions deuros dune durØe de ans Cette ligne de credit multidevises nØcessite Ia caution

dlpsen S.A pour une utilisation par certaines de ses filiales EVe est destinØe financer les

acquisitions du Groupe aux Etats-Unis ainsi que les besoins financiers gØnØraux de son activitØ Elle

est utilisable linitiative de lemprunteur sous forme de tirages court terme pour des pØriodes de

12 mois afin de sadapter au mieux son profil de trØsorerie Le montant total des tirages doit tout

moment Œtre infØrieur au plafond de Ia ligne de credit qui se rØduit dans le temps suivant lØchØancier

ci-dessous

04/06/2009 2625 millions deuros

04/06/2010 2250 millions deuros

04/06/2011 1875 millions deuros

04/06/2012 1500 millions deuros

04/06/2013

Dans le cadre de cette convention le Groupe pris lengagement en plus des clauses contractuelles

habituelles de respecter au niveau de ses comptes consolidØs Ia fin de chaque exercice un niveau

maximum pour le ratio Dette Nette Fonds Propres et pour le ratio Dette Nette RØsultat OpØrationnel

avant Amortissement et Provisions Les niveaux maxima de ces ratios sont les suivants selon les

conventions de credit

Dette Nette Fonds Propres

Dette Nette RØsultat OpØrationnel avant Amortissements EBITDA
En cas de dØfaut le syndicat bancaire serait susceptible de demander le remboursement anticipØ

de cette convention de credit

Au 31 dØcembre 2009 le Groupe est en situation dexcØdent de trØsorerie en consequence les ratios

Dette Nette sur Fonds Propres et Dette Nette sur EBITDA nont pas de signification et aucun tirage

nest effectuØ sur cette ligne de credit
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Ipsens fourth quarter and fuH year 2009 sales

7.6% drug sales growth at constant currency in line with objectives

Strong and continued specialty care dynamics 13.9% at constant currency

Sustained growth in international markets 12.1% at constant currency

Acceleration of specialty care sales growth in fourth quarter 2009

up 16.1% year-on-year

Paris France February 2010 Ipsen Euronext IPN reported today its sales for the fourth quarter and

full year 2009

Fourth quarter and full year 2009 unaudited IFRS consolidated sales

Commenting on the full year 2009 sales performance Jean-Luc Belingard Chairman and Chief

Executive Officer of Ipsen said We are very pleased with our performance in 2009 Despite increasing

pressure in the global healthcare environmen1 the Group has once again demonstrated its ability to deliver

on its objectives and sustain an above industry growth We have continued to foster Ipsens specialty care

strengths throughout the year and achieved at constant currency an overall 13.9% sales growth for these

products reaching very strong 16.6% outside France This was mainly driven by the performances of two

global products Somatuline and Dysport both growing at 18.0% worldwide.Jean-Luc Belingard added

Beyond our sales performance we have been able in 2009 to reach all our key strategic milestones notably

with the approval and launch of Dysport in the US the partnership with Menarini for Adenuric in Europe
the approval of Decapeptyl 6-month in Europe and the phase Ill initiation of Somatuline in neuro-endocrine

tumours in the US Now making our vision of lpsen as an international specialty care pharma company come

true we market three products globally and develop very rich pipeline further increasing our growth

prospects in the years to come

Other European countries

12.1 727% 45.7

Major Western European countries 142.8 145.0 1.5% 554.7 559.5 0.9% 0.0%

58.5 14.7% 234.3

.11

SALES BY DISEASE AREA
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Full year 2009 sales highlight

Group drug sales excluding foreign exchange impacts grew by strong 7.6% year-on-year

Consolidated Group sales reached 1032.8 million for the full year 2009 up 6.8% year-on-year excluding

foreign exchange impact

Sales generated in the Major Western European countries amounted to 554.7 million down 0.9% year-

on-year or flat excluding foreign exchange impacts Sales were driven by the Groups dynamic specialty care

franchises in Italy Germany and the United Kingdom offset by tougher competitive environment in Primary

Care in France Sates in Major Western European countries continued to decrease in relative terms to 53.7%

of total sales from 57.6% year earlier

Sales generated in Other European countries reached 234.3 million slightly down 0.8% weakened by

tough economic conditions affecting some important economies in Eastern Europe such as for example

Ukraine and Romania Excluding foreign exchange impacts growth in that region has resumed from the

second quarter 2009 onwards In 2009 sales in Other European countries represented 22.7% of total

consolidated Group sates against 24.3% year earlier

Sales generated in North America reached 45.7 million up from 11.2 million year earlier reflecting

sustained and dynamic growth beyond the effects of the full consolidation of the Groups US acquisitions On

comparable basis sales in North America have increased by more than 60.0% year-on-year to $48.5

million This performance was driven by the continuous penetration of Increlex Somatuline and to lesser

degree Apokyn and the supply of Dysport to Medicis for distribution in aesthetic use in the United States

Dysport was only launched in its therapeutic indication in November 2009 Overall this growth was

achieved despite changing environment characterized notably by an increased pressure from payers

associated with tougher reimbursement criteria and reimbursement conversion rates as well as the economic

crisis impact on the patients purchasing power e.g co-pay In 2009 sales in North America represented

4.4% of total consolidated Group sales against 1.2% year earlier

Sales generated in the Rest of the World reached 198.2 million up 20.8% or up 20.1% excluding foreign

exchange impacts with strong volume rowth across all products notably Decapeptyl and Smecta in

China Smecta in Algeria and Dysport in Brazil Australia and Colombia In 2009 sales in this region

continued to grow in relative terms to 19.2% of total consolidated Group sales from 16.9% year earlier

Sales of specialty care products reached 622.5 million up 12.6% year-on-year or up 13.9% excluding

foreign exchange impacts This performance was fuelled by strong growth in the Groups endocrinology and

neurology franchises up 28.3% and 19.9% respectively with Somatuline up 18.2% and Dysport up 18.0%

year-on-year excluding foreign exchange impacts Outside France specialty care sales grew 16.6%

excluding foreign exchange impacts In North America Somatuline Depot more than doubled its sales year-

on-year while Increlex grew by more than 40.0% on comparable basis Sales of specialty care now

represent 60.3% of the Groups consolidated sales against 57.0% year earlier

Sales of primary care products reached 380.1 million down 0.8% year-on-year or down 1.4% excluding

foreign exchange impacts representing 36.8% of the Groups consolidated sales against 39.5% year

earlier Outside France primary care products grew 5.6% excluding foreign exchange impacts
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About Ipsen

Ipsen is an innovation-driven international specialty pharmaceutical group with over 20 products on the market and

total worldwide staff of nearly 4200 Its development strategy is based on combination of specialty medicine which is

Ipsens growth driver in targeted therapeutic areas oncology endocrinology neurology and haematology and primary

care products which contribute significantly to its research financing The location of its four Research Development

centres Paris Boston Barcelona London and its peptide and protein engineering platform give the Group

competitive edge in gaining access to leading university research teams and highly qualified personnel More than 800

people in RD are dedicated to the discovery and development of innovative drugs for patient care This strategy is also

supported by an active policy of partnerships In 2008 Research and Development expenditure was about 183 million

close to 19% of consolidated sales which amounted to 971 million while total revenues exceeded billion Ipsens

shares are traded on Segment of Euronext Paris stock code IPN SIN code FR0010259150 Ipsens shares are

eligible to the Service de Reglement DiffØrØSRD and the Group is part of the SBF 120 index For more information

on Ipsen visit our website at www.ipsen.com

Forward Looking Statement

The forward-looking statements objectives and targets contained herein are based on the Groups management

strategy current views and assumptions Such statements involve known and unknown risks and uncertainties that may

cause actual results performance or events to differ materially from those anticipated herein Moreover the targets

described in this document were prepared without taking into account external growth assumptions and potential future

acquisitions which may alter these parameters These objectives are based on data and assumptions regarded as

reasonable by the Group These targets depend on conditions or facts likely to happen in the future and not exclusively

on historical data Notably future currency fluctuations may negatively impact the profitability of the Group and its ability

to reach its objectives Actual results may depart significantly from these targets given the occurrence of certain risks and

uncertainties The Group does not commit nor gives any guarantee that it will meet the targets mentioned above

Furthermore the Research and Development process involves several stages each of which involve the substantial risk

that the Group may fail to achieve its objectives and be forced to abandon its efforts with regards to product in which it

has invested significant sums Therefore the Group cannot be certain that favourable results obtained during pre-clinical

trials will be confirmed subsequently during clinical trials or that the results of clinical trials will be sufficient to

demonstrate the safe and effective nature of the product concerned The Group also depends on third parties to develop

and market some of its products which could potentially generate substantial royalties these partners could behave in

such ways which could cause damage to the Groups activities and financial results The Group expressly disclaims any

obligation or undertaking to update or revise any forward looking statements targets or estimates contained in this press

release to reflect any change in events conditions assumptions or circumstances on which any such statements are

based unless so required by applicable law The Groups business is subject to the risk factors outlined in its registration

documents filed with the French AutoritØ des Marches Financiers

For further information

Media

Didier VØron

Director Public Affairs and Corporate Communications

Tel 33 01 58 33 5116

Fax 33 01 58 33 50 58

E-mail didier.veron@ipsen.com

Financial Community

David Schilansky Pierre Kemula

Investor Relations and Financial Officer Investor Relations Manager

Tel 33 01 58 33 51 30 Tel 33 01 58 33 60 08

Fax 33 01 58 33 50 63 Fax 33 01 58 33 50 63

E-mail david.schilansky@ipsen.com E-mail pierre.kemula@ipsen.com
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APPENDICES

Risk factors

The Group carries out business in an environment which is undergoing rapid change and exposes its

operations to number of risks some of which are outside its control The risks and uncertainties set out

below are not exhaustive and the reader is advised to refer to the Groups 2008 Registration Document

available on its website wwwiDsen.com

The Group is dependent on the setting of prices for medicines and is vulnerable to the possible lowering

of the reimbursement rate of certain of its products or to their possible withdrawal from the list of

reimbursable products by public or private payers in the countries where it does business

The Group depends on third parties to develop and market some of its products which generates

substantial royalties for the Group but these third parties could behave in ways which cause damage to

the Groups business The Group cannot be certain that its partners will fulfil their obligations and it might

be unable to obtain any benefit from those agreements default by any of the Groups partners could

result in some of the Groups products generating lower revenues than expected Such situations could

have negative impact on the business of the Group its financial situation or its results

Actual results may depart significantly from the objectives set by the management given that new

product can appear to be promising at development stage or after clinical trials but never be launched

on the market or be launched on the market but fail to sell notably for regulatory or competitive reasons

The Groups competitors could infringe its patents or circumvent them through design innovations In

order to prevent infringements the Group could engage in patent litigation which is costly and time

consuming It is difficult to monitor the unauthorised use of the Groups intellectual property rights and it

could find itself unable to prevent the unlawful appropriation of its intellectual property rights

The Group must deal with or may have to deal with competition from generic products
inparticular

for

some of the Groups products that do not benefit from any patent protection such as Forlax or Smecta

for example ii products which although they are not strictly identical to the Groups products or which

have not demonstrated their bioequivalence may obtain marketing authorisation for indications similar

to those of the Groups products pursuant to the bibliographic reference regulatory procedure well

established medicinal use before the patents protecting its products expire in particular
Tanakan and

iii products sold for unauthorised uses when the protection afforded by patent law to the Groups

products and those of its competitors expires To try to avoid such situations or reduce their impact the

Group could where possible bring legal actions against the counterfeiters in order to protect its rights

However such situation could result in the Group losing market share which could affect its current

level of growth in sales or profitability

Third parties might claim the benefit of intellectual property rights in respect to the Groups inventions

The Group collaborates with various third parties including universities and other public or private

entities and exchanges in this context information and data in various forms relating to the research

development manufacture and marketing of its products with these third parties Despite the precautions

taken by the Group with regard to these third parties in particular of contractual nature they or certain

of their members or affiliates could claim ownership of intellectual property rights arising from the work

carried out by their employees or any other intellectual property right relating to the Groups products or to

compounds in developments
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Major developments

During the fourth quarter 2009 major developments included

On December 17 2009 Ipsen announced that its partner Roche had disclosed headline results of the

fourth and fifth of eight T-emerge phase Ill studies in patients with diabetes for taspoglutide the first once

weekly glucagon-like peptide-1 GLP-1 analogue based on human sequence Taspoglutide originating

from Ipsens research is developed by Roche 1-emerge subcutaneous weekly taspoglutide versus

daily insulin glargine as add-on to metformin in patients failing on mefformin and sulfonylurea and 1-

emerge subcutaneous weekly taspoglutide versus placebo as add-on to metformin in patients with high

BMI both met their respective primary endpoints of change in HbAlc

On December 14 2009 lpsen announced the preliminary results of phase trial in metastatic breast

cancer with BN83495 lpsens lead and first-in-class orally available irreversible steroid sulfatase STS
inhibitor In the course of the study the optimal biological dose was determined as 40 mg once daily oral

administration for future phase II trials in this indication

On December 2009 Ipsen announced that its partner Roche had disclosed the results of the second

and third of eight 1-emerge phase Ill studies in patients with diabetes for taspoglutide the first human

once weekly glucagon-like peptide-1 GLP-1 analogue originating from Ipsens research and developed

by Roche T-emerge subcutaneous weekly taspoglutide versus placebo in treatment-naïve patients

and T-emerge subcutaneous weekly taspoglutide versus sitagliptin versus placebo both met their

respective primary endpoints of change in HbAlc

On November 25 2009 Ipsen announced the initiation of an international multi-center controlled

randomized Phase II clinical trial to evaluate the safety and efficacy of BN83495 its investigational first-

in-class steroid sulfatase STS inhibitor in advanced endometrial cancer

On November 13 2009 lpsen announced that the French regulatory authorities Agence Française de

SØcuritØ Sanitaire des Produits de Sante AFSSAPS had granted the marketing authorization to the 6-

month sustained-release formulation of Decapeptyl triptorelin
embonate1 22.5 mg for the treatment of

locally advanced and metastatic prostate cancer

After the close of the period under review major developments included

On January 21 2010 Ipsen and Inspiration Biopharmaceuticals Inc Inspiration announced that they

had entered into partnership to create world leading hemophilia franchise The partnership is

designed to leverage combined expertise and resources to advance broad portfolio of recombinant

proteins which address all major hemophilia disorders in unique way by focusing on two significant

unmet needs wider access to treatment with coagulation factors and treatment for inhibitor complications

The two lead product candidates are scheduled to begin Phase Ill clinical testing in 2010 including

Ipsens recombinant porcine factor VIII OBI-1 for the treatment of patients with acquired hemophilia and

hemophilia who have developed an inhibitory immune reaction to human forms of factor VIII and

Inspirations recombinant factor IX product IBIOOI for the acute and preventative treatment of bleeding

in patients with hemophilia Combined with Inspirations novel proprietary technology and an early-

stage pipeline of additional hemophilia factors this broad and unique portfolio would provide greater

access to care and fulfil unmet needs for patients suffering from bleeding disorders

Update on claims

On January 19 2009 the Group had disclosed that Biomeasure Milford MA USA an affiliate within the

Ipsen Group had been sued in Louisiana by Tulane University of New Orleans United States and

Tulane faculty member Tulane alleging breach of contract and/or inventor ship of some of the GLP-1

analogue patents that the Group licensed out to Roche in July 2006 The Group denies Tulanes

allegation and vigorously contests Tulanes claim However should Tulane position prevail despite

Ipsens strong arguments against their allegations Ipsen might be led to pay royalties and/or milestones

components from corresponding intellectual property revenues

triptorelin pamoate is similar to triptorelin embonate
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Comparison of consolidated sales for the fourth quarter and full year 2009 and 2008

Sales by geographical region

Group sates by geographical region for the fourth quarter and full year of 2009 and 2008 were as follows

For the fourth quarter 2009 sales generated in the Major Western European countries amounted to

142.8 million down 1.5% year-on-year fourth quarter 2008 145.0 million For the full year sales

generated in the Major Western European countries amounted to 554.7 million slightly down 0.9% year-on-

year full year 2008 559.5 million or flat excluding foreign exchange impacts Despite tougher

competitive environment notably in the French Primary care landscape sales were driven by the Groups

dynamic specialty care franchises in Italy Germany and the United Kingdom Sales in Major Western

European countries represented 53.7% of total sales compared with 57.6% year earlier

France For the fourth quarter 2009 sales reached 87.6 million down 5.5% year-on-year fourth

quarter 2008 92.7 million Despite good performances notably of NutropinAq Somatuline

Adrovance and Smecta Full year sales in 2009 reached 323.3 million down 3.2% year-on-year

full year 2008 334.1 million mainly due to decrease in sales of Forlax following the launch of

generic competitor in March as well as slowdown of sales of Decapeptyls in an environment

characterised by the launch of two 6-monhts formulations marketed by competitors Decapeptyls

6-month formulation was approved in Europe in October 2009 and will be launched in France early

in 2010 hence reinforcing its competitive positioning The weight of France in the Groups

France

Spain

Italy

Germany

87607

14351

16827

13230

10790

92660

13754

16723

10953

10880

5.5%

4.3%

0.6%

20.8%

0.8%

323284

59233

72184

57200

42753

334106

57929

69908

54332

43238

3.2%

2.3%

3.3%

5.3%

1.1%

3.2%

2.3%

3.3%

5.3%

Asia

Other countries in the rest of the world

16430

25420

15994

16965

2.7%

49.8%

103560

94635

84850

79202

22.1%

19.5%

19.9%

20.4%
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consolidated sales continued to decline representing 31.3% of total Group sales against 34.4%

year earlier

Spain For the fourth quarter 2009 sales reached 14.4 million up 4.3% year-on-year fourth

quarter 2008 13.8 million For the full year sales reached 59.2 million up 2.3% year-on-year

full year 2008 57.9 million fuelled notably by strong sales of Somatuline partly offset by

slowdown of Decapeptyl in tougher competitive environment characterised by the launch of two

6-month formulations marketed by competitors Decapeptyls 6-month formulation will be

launched in Spain in the coming months thus reinforcing Ipsens competitive positioning The

weight of Spain in the Groups consolidated sales was stable at 5.7% of total Group sales against

6.0% year earlier

Italy For the fourth quarter 2009 sales reached 16.8 million slightly up 0.6% year-on-year For

the full year sales reached 72.2 million up 3.3% year-on-year full year 2008 69.9
million

driven by sustained growth of NutropinAq and Somatuline offset by slower sales of Decapeptyl

in tough price environment Italy represented 7.0% of total Group sales against 7.2% year

earlier

Germany For the fourth quarter 2009 sales reached 13.2 million up 20.8% year-on-year

fourth quarter 2008 11.0 million with double-digit growth across all products For the full year

sales reached 57.2 million up 5.3% year-on-year full year 2008 54.3 million The strong sales

of Decapeptyl NutropinAq Somatuline Increlex and Dysport were partly offset by sharp

drop in drug-related sales active ingredients and raw materials Germany represented 5.5% of

total Group sales flat year-on-year

United Kingdom For the fourth quarter 2009 sales reached 10.8 million slightly down 0.8%

year-on-year fourth quarter 2008 10.9 million or up 8.7% excluding foreign exchange impacts

For the full year sales reached 42.8 million down 1.1% year-on-year full year 2008 43.2

million or up 11.1% excluding foreign exchange impacts The Group experienced strong volume

growth in the UK of all its specialty care products more than offset by strong negative foreign

exchange impact

For the fourth quarter 2009 sales generated in the Other European countries reached 58.5 million up

14.7% year-on-year fourth quarter 2008 51.0 million mainly fuelled by strong growth in Russia and

good performance in Belgium For the full year 2009 sales in the region reached 234.3 million slightly

down 0.8% full year 2008 236.2 million weakened by tough economic conditions affecting Eastern

Europe such as Ukraine and Romania Excluding foreign exchange impacts growth in the region has

resumed from the second quarter 2009 onwards In 2009 sales in Other European countries represented

22.7% of total consolidated Group sales against 24.3% year earlier

For the fourth quarter 2009 sales generated in North America reached 12.1 million up 72.7% year-on-

year fourth quarter 2008 7.0 million For the full year 2009 sales reached 45.7 million up from 11.2

million year earlier reflecting sustained and dynamic growth beyond the effects of the full consolidation

of the Groups US acquisitions On comparable basis sales in North America have increased by more than

60.0%
ear-on-year

to $48.5 million This performance was driven by the continuous penetration of

Increlex Somatuline and to lesser extent Ajokyn and the supply of Dysport to Medicis for distribution in

aesthetic use in the United States Dysport was only launched in its therapeutic indication in November

2009 Overall this growth was achieved despite changing environment characterized notably by an

increased pressure from payers associated with tougher reimbursement criteria and reimbursement

conversion rates as well as the economic crisis impact on the patients purchasing power e.g co-pay In

2009 sales in North America represented 4.4% of total consolidated Group sales against 1.2% year

earlier.

For the fourth quarter 2009 sales generated in the Rest of the World reached 41.9 million up 27.0% year

on-year fourth quarter 2008 33.0 million For the full year 2009 sales reached 198.2 million up 20.8%

or up 20.1% excluding foreign exchange im1acts
with strong volume growth across all products notably

Decapeptyl and Smecta in China Smecta in Algeria and Dysport in Brazil Australia and Colombia In

2009 sales in this region continued to grow in relative terms to 19.2% of total consolidated Group sales

from 16.9% year earlier
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The following table shows sales by products grouped together by therapeutic areas for the fourth quarter

and full year of 2009 and 2008

Cognitive disorders

of which Tanakan

Cardiovascular

of which Nisis and Nisisco

Ginkor Fort

Other Pnmary Care products

of which Adrovance

57775 1.3%

45133 17.7%

13944 25.4%

27305 0%

27305 8.0%

19325 4.4%

15789 4.0%

247778 1.1%

160458 262%

120636 16.0%

1.4%

28.3%

18.2%

26.5%

286.0%

19.9%

126.5%

18.0%

0.8%

5.2%

15.2%

1.1%

1.1%

5.4%

3.2%

15.9%

11.1%

24.3%

For the fourth quarter 2009 sales of specialty care products reached 157.8 million up 16.1% year-on-

year and for the full year 2009 sales reached 622.5 million up 12.6% year-on-year up 13.9% excluding

foreign exchange impacts Outside France specialty care sales grew 16.6% excluding foreign exchange

impacts The relative weight of specialty care products in Group total sales grew sharply to 60.3% from

57.0% year earlier

Oncology 58499 57779 1.2% 250511 247789 1.1% 1.3%

of which Decapeptyf 58499

Endocrinology 53119

of which Somatuline

250510

202569

139960

NutropinAq

Increlex

Neurology

of which Apokyn

Dysport

36461

11308

5327

46 154

1043

45110

30686 18.8%

9864 14.6%

4071 30.9%

32 926 402%

912 14.5%

32015 40.9%

32485 24.4%40418

20978

169463

5626

163837

5253

144 841

2352

299.3%

17.0%

139.2%

Gastroenterology

of which Smecta

For/ax

142489 15.0%

43599 0.3%

21671 12.0%

43467

24265

10402

25126

25126

18471

15149

1903

938

3441

183286 182488 0.4%

100477 93190 7.8%

45575 53 788 15.3%

107989 109233 1.1%

107989 109233 1.1%

73121 77273 5.4%

55878 57700 3.2%

12035 14314 15.9%

15666 14104 11.1%

11863 9543 24.3%

2157 11.8%

4510 9.5%

2806 22.6%

F.......e- or protein-based products
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In the oncology franchise sales of Decapeptyl reached 58.5 million for the fourth quarter 2009 up

1.3% year-on-year For the full year sales of Decapeptyl were up 1.1% reaching 250.5 million and up

4.1% excluding the Eastern European countries hit by tough economic situation at the beginning of

the year Growth was mainly fuelled by strong sales in China and Germany offset by tougher

competitive environment in France Spain and Belgium just ahead of the launch by the Group of its own

6-month formulation in 2010

In endocrinology sales reached 53.1 million for the fourth quarter 2009 up 17.7% year-on-year For

the full year 2009 sales reached 202.6 million up 26.2% or 28.3% excluding foreign exchange

impacts reflecting the good performance of all products as well as the consolidation of the Groups US

acquisitions Excluding sales in North America and foreign exchange impacts the Groups endocrinology

franchise grew by 16.1% year-on-year For the full year the relative weight of endocrinology sales grew

to 19.6% of total Group sales against 16.5% year earlier

Somatuline -- For the fourth quarter 2009 sales reached 36.5 million up 18.8% year-on-year

For the full year 2009 Somatuline sales amounted to 140.0 million up 16.0% year-on-year or

18.2% excluding foreign exchange impacts fuelled by strong volume growth in the United States

Major Western European countries and Poland On comparable basis Somatuline more than

doubled its US sales year-on-year

NutropinAq -- For the fourth quarter 2009 sales reached 11.3 million up 14.6% year-on-year

fuelled by strong growth in Germany and Italy For the full year 2009 sales of NutropinAq

amounted for 40.4 million up 24.4% year-on-year or up 26.5% excluding foreign exchange

impacts driven by strong performances in all countries notably France Germany Italy Spain and

the Nordic countries

Increlex -- For the fourth quarter 2009 sales of Increlex reached 5.3 million For the full year

2009 sales of Increlex reached 21.0 million up from 5.3 million year earlier reflecting the full

consolidation of US Increlex sales On comparable basis Increlex US sales were up by more

than 40.0% year-on-year

In the neurology franchise sales reached 46.2 million in the fourth quarter 2009 up 40.2% year-on-

year For the full year 2009 sales in neurology amounted to 169.4 million up 17.0% year-on-year or

19.9% excluding foreign exchange impacts

Dysport -- For the fourth quarter 2009 sales reached 45.1 million up 40.9% year-on-year

fourth quarter 2008 32.0 million fuelled by the supply of Dysport to Medicis and Azzalure to

Galderma for distribution in aesthetic use in the United States and Europe respectively Fourth

quarter 2009 performance was also fuelled by strong growth in Brazil Russia and Australia offset

by slower sales in Poland and Ukraine and negative foreign exchange impact in the United

Kingdom For the full year sales of Dysport amounted to 163.8 million up 15.0% year-on-year or

up 18.0% excluding foreign exchange impacts Outside the Eastern European countries and

excluding foreign exchange impacts in 2009 sales of Dysport grew by 27.8% year-on-year

Apokyn -- For the fourth quarter 2009 sales reached 1.0 million in the United States up 14.5%

compared with the same period in 2008 For the full year 2009 sales of Apokyn amounted to 5.6

million
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For the fourth quarter 2009 sales of primary care products reached 92.0 million down 2.9% year-on-

year For the full year 2009 sales of primary care products reached 380.1 million slightly down 0.8% year-

on-year down 1.4% excluding foreign exchange impacts with notably the decrease in sales of Forlax

despite sustained sales of Smecta and AdrovanceTM Outside France primary care products grew 5.6%

excluding foreign exchange impacts The relative weight of primary care represented 36.8% of the Groups

consolidated sales against 39.5% year earlier

In gastroenterology sales reached 43.5 million in the fourth quarter 2009 stable year-on-year For

the full year sales in gastroenterology reached 183.3 million up 0.4% year-on-year or down 0.8%

excluding foreign exchange impacts

Smecta -- For the fourth quarter 2009 sales reached 24.3 million up 12.0% year-on-year For

the full year 2009 sales of Smecta amounted to 100.5 million up 7.8% year-on-year with strong

performances in Algeria China and France offset by slowdown in Eastern European countries

Sales of Smecta in France reached 31.5 million up 6.7% year-on-year representing 31.4% of

total sales of the product over the period versus 31.7% year ago

Forlax -- For the fourth quarter 2009 sales reached 10.4 million down 25.4% year-on-year

fourth quarter 2008 13.9 million mainly due to slowdown in France following the launch of

generic competitor in March For the full year 2009 sales of Forlax amounted to 45.6 million

down 15.3% year-on-year Sales in France represented 67.3% of total sales of the product over the

period dropping sharply compared with 75.6% year ago

In the cognitive disorders area sales of Tanakan for the fourth quarter 2009 reached 25.1 million

down 8.0% year-on-year mainly due to lower sales in France and to destocking effect in China For the

full year 2009 sales of Tanakan amounted to 108.0 million slightly down 1.1% year-on-year with

solid sales growth notably in Russia and Vietnam Sales of Tanakan in France reached 60.2 million

down 4.6% year-on-year representing 55.8% of total Tanakan sales in 2009 compared with 57.8%

year earlier

In the cardiovascular area sales in France for the fourth quarter 2009 amounted to 18.5 million down

4.4% year-on-year For the full year 2009 sales reached 73.1 million down 5.4% year-on-year

Nisis and Nisisco -- For the fourth quarter 2009 sales reached 15.1 million down 4.0% year-

on-year For the full year 2009 sales reached 55.9 million down 3.2% year-on-year In January

2009 the Group was granted by Novartis the co-promotion of its next antihypertensive drug

Exforge in France Corresponding Exforge revenues are now booked in the Groups consolidated

financial statements as Other revenues

Ginkor Fort -- For the fourth quarter 2009 sales amounted to 1.9 million down 11.8% year-on-

year For the full year 2009 sales reached 12.0 million reflecting the supply sales stocking of the

product to the Groups OTC partner GTF

Other primary care products sales primarily in France reached 4.9 million for the fourth quarter 2009

out of which Adrovance sales represented 3.4 million stable compared with 4.5 million year

earlier For the full year 2009 other primary care products sales reached 15.7 million with sales of

Adrovance amounting to 11.9 million up 24.3% year-on-year

For the fourth quarter 2009 drug-related sales active ingredients and raw materials were up 2.5% to

5.5 million For the full year drug-related sales amounted to 30.2 million down 13.3% year-on-year
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Press release

Launch of Ipsens Decapeptyl 6-month formulation LP 22.5 mg
in France for the treatment of locally advanced or metastatic

hormone-dependent prostate cancer

Paris France and Lausanne Switzerland February 2010 Ipsen Euronext

FR0010259150 IPN an innovation-driven global specialty pharmaceutical group and

Debiopharm Group Debiopharm Swiss-based global biopharmaceutical group of companies

with focus on the development of prescription drugs that target unmet medical needs

announce the launch by Ipsen in France of Decapeptyl LP 22.5 mg 6-month sustained-release

formulation for the treatment of locally advanced or metastatic hormone-dependent prostate

cancer Other launches are planned shortly notably in Germany and Portugal

The marketing authorization MA to this 6-month sustained-release formulation of Decapeptyl

triptorelin
embonate 22.5 mg was granted on 10 November 2009 by the French regulatory

authorities Agence Française de SØcuritØ Sanitaire des Produits de Sante AFSSAPS for the

treatment of locally advanced and metastatic hormone-dependent prostate cancer France was

the first country to approve Decapeptyl LP 22.5 mg in the context of Decentralized

Procedure in Europe The reimbursement rate by Social Security and price setting decision

have been published in the Journal Officiel of February 2010 i.e less than three months after

MA was granted

Decapeptyl LP 22.5 mg is the new sustained-release 6-month formulation of gonatropin

releasing hormone GnRH agonist analogue developed by Debiopharm Group Debiopharm

has licensed the marketing rights to Ipsen for all territories where Ipsen currently

commercializes triptorelin

On 13 October 2009 Ipsen and Debiopharm Group announced the successful completion of

the European decentralised registration procedure involving nine countries Germany reference

member state France Austria Finland Norway Belgium Denmark Spain and The

Netherlands while for other European countries Portugal United Kingdom Ireland Italy

Romania and Lithuania the marketing authorisation applications were filed as national line

extensions to the existing Decapeptyls ones

About Decapeptyl

Debiopharm licensed-in triptorelin from Tulane University in 1982

Decapeptyl is available in 1- and 3-month sustained-release formulations as well as daily formulation

Debiopharm developed and registered the 1- and 3-month sustained release formulations of triptorelin

embonate in Europe and the U.S The active substance in Decapeptyl is triptorelin decapeptide

analogue of GnRH Gonadotropin Releasing Hormone hormone secreted by the hypothalamus which

initially stimulates the release of pituitary gonadotropins hormones produced by the pituitary gland

which in turn control hormonal secretions by the testes and ovaries

triptorelin embonate INN triptorelin pamoate USAN
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The product is now marketed worldwide for the treatment of advanced prostate cancer endometriosis

uterine fibroids precocious puberty and female infertility as part of in-vitro fertilisation programs

The marketing authorisation application for the 6-month-formulation was submitted to the registration

authorities of nine European countries in September 2008 in accordance with the Decentralised

Procedure It was supported by data from phase Ill study on the efficacy pharmacokinetics and safety

of two consecutive injections of triptorelin 6-month-formulation in 120 patients with advanced prostate

cancer The results showed that 97.5% of patients achieved castrate levels of serum testosterone

defined as 1.735nmo1/L or 50 ng/dL 28 days after the first injection and 93.0% of the patients

maintained castrate levels of testosterone from week to 48 Furthermore at months and 12 98.3% of

the patients were castrated Overall the phase Ill data demonstrated that the treatment was well tolerated

The local tolerance of the product was very good with few patients 6.7% experiencing local side effects

the majority of them being mild These efficacy and safety results are similar to those obtained previously

with repeated administrations of the 1-and 3-month-formulations of triptorelin

Debiopharm will manufacture the 6-month formulation at Debio R.P its FDA-inspected production facility

in Switzerland

About Ipsen

Ipsen is an innovation-driven global specialty pharmaceutical group with over 20 products on the market

and total worldwide staff of nearly 4200 Its development strategy is based on combination of

specialty medicine which is lpsens growth driver in targeted therapeutic areas oncology endocrinology

neurology and haematology and primary care products which contribute significantly to its research

financing The location of its four Research Development centres Paris Boston Barcelona London

and its peptide and protein engineering platform give the Group competitive edge in gaining access to

leading university research teams and highly qualified personnel More than 800 people in RD are

dedicated to the discovery and development of innovative drugs for patient care This strategy is also

supported by an active policy of partnerships In 2008 Research and Development expenditure was

about 183 million close to 19% of consolidated sales which amounted to 971 million while total

revenues exceeded billion Ipsens shares are traded on Segment of Euronext Paris stock code

IPN ISIN code FR0010259150 Ipsens shares are eligible to the Service de Reglement DiffØrØ

SRD and the Group is part of the SBF 120 index For more information on Ipsen visit our website at

wwwipsen .com

Ipsen Forward Looking Statement

The forward-looking statements objectives and targets contained herein are based on the Groups

management strategy current views and assumptions Such statements involve known and unknown

risks and uncertainties that may cause actual results performance or events to differ materially from

those anticipated herein Moreover the targets described in this document were prepared without taking

into account external growth assumptions and potential future acquisitions which may alter these

parameters These objectives are based on data and assumptions regarded as reasonable by the Group

These targets depend on conditions or facts likely to happen in the future and not exclusively on

historical data Notably future currency fluctuations may negatively impact the profitability of the Group

and its ability to reach its objectives Actual results may depart significantly from these targets given the

occurrence of certain risks and uncertainties The Group does not commit nor gives any guarantee that it

will meet the targets mentioned above Furthermore the Research and Development process involves

several stages each of which involve the substantial risk that the Group may fail to achieve its objectives

and be forced to abandon its efforts with regards to product in which it has invested significant sums

Therefore the Group cannot be certain that favourable results obtained during pre-clinical trials will be

confirmed subsequently during clinical trials or that the results of clinical trials will be sufficient to

demonstrate the safe and effective nature of the product concerned The Group also depends on third

parties to develop and market some of its products which could potentially generate substantial royalties

these partners could behave in such ways which could cause damage to the Groups activities and

financial results The Group expressly disclaims any obligation or undertaking to update or revise any

forward looking statements targets or estimates contained in this press release to reflect any change in

events conditions assumptions or circumstances on which any such statements are based unless so
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required by applicable law The Groups business is subject to the risk factors outlined in its registration

documents filed with the French AutoritØ des Marches Financiers

About Debiopharm Group

Debiopharm Group is Swiss-based global biopharmaceutical group of companies with focus on the

development of prescription drugs that target unmet medical needs The group in-licenses promising

biological and small molecule drug candidates It develops its products for global registration and

maximum commercial potential Once registered the products are out-licensed to pharmaceutical

partners for sales and marketing

Debiopharm independently funds the worldwide development of all of its products while providing

expertise in pre-clinical and clinical trials manufacturing drug delivery and formulation and regulatory

affairs

For more information on Debiopharm Group please visit
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