Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

Plateshub Inc.
1052 Sable St.

Rancho Santa Margarita, CA 92688
plateshub.com

Up to $1,069,998.80 in Common Stock at $1.30
Minimum Target Amount: $9,999.60

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: Plateshub Inc.

Address: 1052 Sable St., Rancho Santa Margarita, CA 92688
State of Incorporation: CA

Date Incorporated: February 23, 2021

Terms:

Equity

Offering Minimum: $9,999.60 | 7,692 shares of Common Stock
Offering Maximum: $1,069,998.80 | 823,076 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $1.30

Minimum Investment Amount (per investor): $102.70

*Maximum Number of Shares Offered subject to adjustment for bonus shares. See
Bonus info below.

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1935 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Commeon Stock.

Company Perks & Incentives
Time-based
Friends and Family Early Birds

Invest within the first 72 hours for 20% bonus shares



Super Early Bird Bonus

Invest within the first week and receive 10% bonus shares

Early Bird Bonus

Invest within the first two weeks and receive and receive 5% bonus shares
Amount-based

$500+ | Palate Cleanser Level

Invest $500+ and receive a Plateshub hat and t-shirt and 20% off all Plateshub meals.
$1,000+ | Bread and Butter Level

Invest $1,000+ and receive everything in previous perk plus a box of free Plateshub
meals.

$2,500+ | Soup and Salad Level

Invest $2,500+ and receive everything in previous perks plus a call with our in house
nutritionist to custom curate your meals and 3% bonus shares

$10,000+ | Appetizer Level

Invest $10,000+ and receive everything in previous perks plus a month of free
Plateshub meals and a call with our founder and 5% bonus shares.

$20,000+ | Entree Level

Invest $20,000+ and receive everything in previous perks plus an invitation to a
private investors event at a LA Chargers game TBD and 10% bonus shares.

$50,000+ | Hot Fudge Sundae with Cherry on Top Level

Invest $50,000+ and receive everything in previous perks plus a private chef to come
to your home and cook dinner for you and 10 friends and 15% bonus shares.

*Stacking perks only applies to the Owner's Bonus perk and Previous Backer perks.
Time-based and Amount-based perks do not stack on top of each other, rather, the
issuer will receive the greater of the two bonuses if they qualify for both.

*All perks occur when the offering is completed.
The 10% StartEngine Owners' Bonus

Plateshub will offer 10% additional bonus shares for all investments that are
committed by investors that are eligible for the StartEngine Crowdfunding Inc.
OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares



they purchase in this offering. For example, if yvou buy 100 shares of Common Stock at
$1.50 / share, you will receive 110 shares of Common Stock, meaning you'll own 110
shares for $150. Fractional shares will not be distributed and share bonuses will be
determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors’ eligibility period. Investors eligible
for this bonus will also have priority if they are on a waitlist to invest and the company
surpasses its maximum funding goal. They will have the first opportunity to invest
should room in the offering become available if prior investments are canceled or fail.

Investors will receive the highest single bonus they are eligible for among the bonuses
based on the amount invested and time of offering elapsed (if any). Eligible investors
will also receive the Owner’s Bonus in addition to the aforementioned bonus.

The Company and its Business

Company Overview

Plateshub is a nutritional meal prep company for professional athletes. We currently
service 23 out of 32 NFL teams. We plan to go direct to consumer sales in Sept 2022 .
Our meals are custom curted per each clients individual needs. Our clients have an
intake with our in house nutristaff to formulate both a long term and short term meal
plan with associated goals.

JACMeals LLC was initially formed in California on February 23, 2021 and converted to
Plateshub Inc., a Delaware corporation, on April 1, 2022,

Competitors and Industry
Industry numbers:

The global meal kit delivery services market size is expected to reach USD 64.3 billion
by 2030. The market is expected to expand at a CAGR of 17.4% from 2022 to 2030.
Increasing preference for homemade meals among millennials is expected tobe a
major factor contributing to the growth of the market. Meal kit delivery services are
popular among busy parents, millennials, those juggling multiple jobs, working
couples, or people with special diet needs who prefer pre-planned ingredients or
meals so that they can quickly prepare meals. The Current dominates plavers in the
prepared meal prep industry are Freshly, Factor75 & Trifecta

https://www.globenewswire.com,/en/news-
release/2022/04/21,/2426249/28124/en/Outlook-on-the-Meal-Kit-Delivery-Services-
Global-Market-to-2030-Online-Segment-Accounted-for-the-Largest-Revenue-Share-
of-More-Than-63-2-in-2021.html

Breakdown of similar-stage competitors (or any adjacent competitors)

Competitor 1 - Trifecta Meals . Trifecta Meals targets and cateres to both Athletes and
consumers claiming fresh high quality ingrediants. We do not agree with this



statement as they use inferior products as well as do not let clients choose their own
meals. We at plateshub only use organic products, and are farm to table, never frozen
and let you build your menu to suit you.

Competitor 2 - Factior75. Factor is a meal prep company that offers high end fresh
meal prep to consumers. They cater to every nutritional preogram and are one of our
direct competitors. While we are both aligned in products what sets us apart is our
ability to offer custom curated meal plans for all our clients with our in house nutri
staff.

Competitor 3 - Freshly Fit. Freshly fit is a mass producded meal prep company serving
meal prep under the freshly umbrella. Products come semi frozen, sloppy and are not
customizable. We offer a much supiorer product in terms of quality and customzaton
for your personal health.

While these 3 companies are competitors , Plateshub offers a fully custom curated
individual meal plan served to each client. No other meal prep contry in the industry
is currently able to offer that. We prepare each meal to each clients maco and diet
intake needs and serve only the finest organic farm to table products.

Current Stage and Roadmap

As Plateshub rapidly expands we are excited to annouce that we will be adding retail
kiosks to the Top 2 perfomance centers in LA. SRLA & JLT. At these locations both the
NFL & NBA plavers train and rehab duing throughout the year. The addition of these
retail kiosk locations are 6/2022

Plateshub will also be adding retail locations inside Equinox gyms in Newport
Beach,Irvine , and San Fransisco CA 7/2022. We have signed a food and beverage lease
with Steven Joyce Esq for those locations.

The future roadmap of Plateshub is bright and filled with many oppurtunities. We are
exploring retail oppurtunies for shelf space inside Wholefoods, Mother Market, and
Sprouts. We anticipate to be vetted and inside these location in within the 3rd Q2 of
2022,

Plateshub TX is both a retail and distribution location currently being built out with
an anticpated grand opening date 0f 9/2022 to be followed by Atlanta 11/2022, NY
02/2023 and Midwest Q2 2023

Lastly we have signed an agreemnet on 5/22 with Puregreen Juice to be a distributer of
their product in our locations. Puregreen and Platehub will also be adding a exclusive
product line of juices called PLatehub by Puregreen.

The Team

Officers and Directors



Name: Joseph Crapanzano
Joseph Crapanzano's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: CEO and Director
Dates of Service: February 23, 2021 - Present
Responsibilities: Bringing in new business and forming / keeping nfl
relationships. Currently takes a salary of $50k/year.

e Position: Executive Chef
Dates of Service: February 23, 2021 - Present
Responsibilities: Curated all menus, and cooks all meals

Other business experience in the past three years:

e Employer: Private Chef
Title: Private Chef
Dates of Service: February 01, 2019 - February 23, 2021
Responsibilities: Chef to various NFL athletes

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its
financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These
include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in Plateshub (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the common
stock should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the
Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.



QOur business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by Platesub. Unlike listed companies
that are valued publicly through market-driven stock prices, the valuation of private
companies, especially startups, is difficult to assess and you may risk overpaving for
your investment.

The transferability of the Securities you are buying is limited

Any common stock purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of your family, trust created for the
benefit of your family, or in connection with your death or divorce.

Your investment could be illiquid for a long time

You should be prepared to hold this investment for several years or longer. For the 12
months following your investment there will be restrictions on how you can resell the
securities you receive. More importantly, there is no established market for these
securities and there may never be one. As a result, if you decide to sell these securities
in the future, you may not be able to find a buyer. The Company may be acquired by
an existing player in the educational software development industry. However, that
may never happen or it may happen at a price that results in you losing money on this
investment.

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. Issuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, vour investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your
investment.



Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of vour investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyvond management's
control. Therefore, actual results of operations will vary from such projections, and
such variances may be material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company insiders or
immediate family members

Officers, directors, executives, and existing owners with a controlling stake in the
company (or their immediate family members) may make investments in this offering.
Any such investments will be included in the raised amount reflected on the campaign

page.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them.
However, you will be part of the minority shareholders of the Company and therefore
will have a limited ability to influence management’s decisions on how to run the
business. You are trusting in management discretion in making good business
decisions that will grow your investments. Furthermore, in the event of a liquidation
of our company, you will only be paid out if there is any cash remaining after all of the
creditors of our company have been paid out.

You are trusting that management will make the best decision for the company



You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

This offering involves “rolling closings, ” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition

We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

We are competing against other recreational activities

Although we are a unique company that caters to a select market, we do compete
against other recreational activities. Our business growth depends on the market
interest in the Company over other activities.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection



without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete in
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sublicenses. This would cut off a significant potential
revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing
them

Trademark and copyright litigation has become extremely expensive. Even if we
believe that a competitor is infringing on one or more of our trademarks or copyrights,
we might choose not to file suit because we lack the cash to successfully prosecute a
multi-year litigation with an uncertain outcome; or because we believe that the cost of
enforcing our trademark(s) or copyright(s) outweighs the value of winning the suit in
light of the risks and consequences of losing it; or for some other reason. Choosing not
to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing
our ability to enter into sublicenses, and weakening our attempts to prevent
competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, your investment in
the Company could be significantly and adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of vour
investment.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Stockholder Name [Number of Securities Owned |[Type of Security Owned|Percentage
Joseph Crapanzano|9,000,000 |Common Stock 100.0%

The Company's Securities

The Company has authorized equity stock. As part of the Regulation Crowdfunding
raise, the Company will be offering up to 823,076 of Common Stock.

Common Stock

The amount of security authorized is 10,000,000 with a total of 9,000,000 outstanding.
Voting Rights

One vote per share.
Material Rights

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

What it means to be a minority holder



The security type that an investor is buying has voting rights attached to them.
However, yvou will be part of the minority shareholders of the Company and have
agreed to appoint the Chief Executive Officer of the Company (the “CEQ”), or his or
her successor, as your voting proxy. You are trusting in management discretion in
making good business decisions that will grow your investments. Furthermore, in the
event of a liquidation of our Company, yvou will only be paid out if there is anvy cash
remaining after all of the creditors of our Company have been paid out.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that vou
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock. If the company decides to issue more
shares, an investor could experience value dilution, with each share being worth less
than before, and control dilution, with the total percentage an investor owns being
less than before. There may also be earnings dilution, with a reduction in the amount
earned per share (though this typically occurs only if the company offers dividends,
and most early stage companies are unlikely to offer dividends, preferring to invest
any earnings into the company).

Transferability of securities

For a year, the securities can only be resold:
e |nanIPO;
e To the company;
e To an accredited investor; and

e To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

e Name: Common Stock
Type of security sold: Equity
Final amount sold: $0.00



Number of Securities Sold: 9,000,000

Use of proceeds: Founders Shares

Date: February 23, 2021

Offering exemption relied upon: Section 4(a)(2)

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes

appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:
Year ended December 31, 2021

Revenue

Revenue for fiscal vear 2021 was $264,275.00

This was a result of more focus on the NFL., We serviced 23 NFL teams and generated
much of this revenue can be attributed to their meal prep services.

Cost of sales

Cost of sales in 2021 was $46,393.00, a 17% food cost is a below average cost of goods
sold and we are able to achieve that by holding stock.

Gross Margins

We were at a 17.85% COGS with gross sales of 264.275.00 and COGS of$46,393. We
anticipate our margins to stay the same as we add locations but also are in R&D to
produce organic dog treats with leftover product. If that come to fruitition we
anticipate having a lower COGS.

Expenses

The Company’s expenses consist of, among other things, compensation and benefits,
marketing and sales expenses, fees for professional services, research and
development expenses. Expenses in 2021 were $110,128.00.



Approximately $90,000.00 was due to increased compensation and benefits costs. The
Company hired four employees in 2021, three in BOH and one in operations.

Historical results and cash flows:

Are cash flow is from sales of our products to the NFI with the most sales coming from
the Chargers, Rams, Jaguars, Eagles currently.

We have just been granted food operations inside 7 equinox gyms, SRLA performance
center and JLT clinic so we anticipate sales increasing 400%.

We think that our revenue will change drastically as we continue to grow. Currently
we have a full service restaurant & Cafe inside equinox Irvine as well as several self
ordering kiosks being installed. We are hoping our gross revenue will reach at least 2
million in sales this year with the added equinox location as well as kiosks and new
locations.

Costs of goods sold should remain approximately 18% except for equinox because it is
a full service restaurant so that is currently 26%. Expenses - Qur added expenses are a
percentage of gross sales for each self ordering kiosk as well as 5% of gross sales for
equinox starting year 2.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

While plateshub has no outstanding loans we have a cash on hand operationg count of
$130K as of June 2022.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

While this campain raise will help Plateshub expand operations in other states as well
as expand retail logistics we are not dependent to run operations from these funds
and these are not currently critical to company operations.

Are the funds from this campaign necessary to the viability of the company? (Of the
total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

These funds are not necessary to the viability of the company. The funds will comprise
around 89% of company funds.



How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

If plateshub were to raise only them minimum we would still be able to operate our
company at full capacity for at least 1 year, based on a burn rate of around
$10k/month.

How long will you be able to operate the company if you raise your maximum funding
goal?

If plateshub raised the maximun we would be able to operate our company for the
next 5 years at least, keeping the same burn rate of $10k/month.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

While we currently have no future sources of capital in the terms of lines of credit or
upcoming secondary raises, we expect new revenue streams from our retail
refrigrators and Equinox cafe to bring in a vast amount of revenue.

Indebtedness

The Company does not have any material terms of indebtedness.

Related Party Transactions

The Company has not conducted any related party transactions

Valuation

Pre-Money Valuation: $13,500,000.00
Valuation Details:

Our pre-money valuation is based on the assumption that the opportunity, total
addressable market, financial projections, and the makeup of the founders and team
can achieve the growth and expansion goals as set out in this offering. The valuation
was calculated incorporating the below:

Market Growth & Trends

Plateshub is in the prepared meal industry. The prepared meal industry marklet has
been growing steadaly with projections of the industry being worth 11 billion by Q4
2022. The trend that were seeing as a compnay is that both the NFL and consumers



are seeking healthier options that can be customized to their needs. Numerous clients
have told us the value of being able to have an individualized meal plan prepared for
them instead of having to choose from the cookie cutter format. We have based all of
Plateshub niche on that.

Comparable Competitor Companies

In 2016 Factor75 one of our closest competitors closed on funding of 2 million from
flow capital. Factor75 wasted no time expanding. The company was able to grow their
operations, expand geographically, and extend into adjacent markets. By 2019, their
three-year-growth came out to 1,018%. Over the next four years, Factor75 was
consistently ranked in Inc. Magazine's Fastest-Growing Private Companies in America
list. In November 2020 Factor75 was aquired by Hellofresh for $277 million.

The Value of the Company's Assets

Plateshub currently owns very favorable leases in Anaheim CA, Dallas Texas, and
inside Equinox Irvine CA. We have negotiated several other upcoming leased
properties in Atlanta, NY, and St Louis. We own all of our equipment and kiosk
refrigrators, Kiosk self ordering units, and have no debt. With the upcoming NFL
season coinciding with our retail rollout we feel we have expanded emencly with
added NFL teams and 5 Equinox locations open / Opening.

Management's Prior Achievements & Success

Our owner and CEO Joseph Crapanzano started Plateshub from the groundfloor
starting with 8 players into a national brand reaching into other sports segements and
retail capabilities. While we continue to grow his philiosophy is the same. Serve clean,
healthy food curated toward the individual. With several successful fine dining
establishments in the past in Miami, NY, LA, and Las Vegas we take the fine dining
element along with the nutritional intake if the active individual and created
Plateshub.

Business Partnerships & Relationships

When Plateshub started in 3 years ago it was a NFL athlete meal prep compnay which
now has expanded into serving 23 teams in the NFL. We have now retail kiosks inside
JLT performance https:/www.jamalliggin.com/, SRLA
https://'www.sportsrehabla.com/about-us and are excited that we just took over food
service operations inside Equinox Irvine a 120K Sq FT Facility with 1000 clienst
entering daily. With the equinox partnership we have packaged upcoming operations
set to open on a staggered bacis in west hollywood, bev hills, NYC, Washing Dc, and
san fransisco.

The Company set its valuation internally, without a formal-third party independent
evaluation.

The pre-money valuation has been calculated on a fully diluted basis. The company
only has Common Stock. The Company has no options, warrants or other securities



with a right to acquire shares outstanding. The Company does not have any shares
reserved for issuance under a stock plan.

Use of Proceeds

If we raise the Target Offering Amount of $9,999.60 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
5.5%

e StartEngine Service Fee
94.5%
To be taken upon first disbursement

If we raise the over allotment amount of $1,069,998.80, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
5.5%

e Marketing

534.5%
plateshub will go on a marketing campaign to let consumers know about our

brand

e (Operations
30.0%
We will continue to scout and pitch new locations & performance centers to add
our retail refrigerators. Our Cap raise will be used for expansion of Plateshub
locations into TX, ATL, ST LOUIS, working capital, kiosks for in stadium ordering
during fanfest.

e [nventory
30.0%
website upgrade

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.

Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure



The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at plateshub.com
(Financials Page).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and
has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at:
www.startengine.com/plateshub

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.
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INDEPENDENT ACCOUNTANT’S REVIEW REPORT
To Management
Plateshub, Inc.

We have reviewed the accompanying financial statements of the Company which comprise the statement
of financial position for the short year ended December 31, 2021 and the related statements of operations,
statement of changes in shareholder equity, and statement of cash flows for the year then ended, and the
related notes to the financial statements. A review includes primarily applying analytical procedures to
management’s financial data and making inquiries of Company management. A review is substantially less
in scope than an audit, the objective of which is the expression of an opinion regarding the financial
statements as a whole. Accordingly, we do not express such an opinion,

Management’s Responsibility for the Financial Statements

Management 1s responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes the
design, implementation, and maintenance of internal controls relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or error.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United States
of America. We believe that the results of our procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Vince Mongio, CPA, CIA, CFE, MACC
Miami, FL
July 1, 2022

Vmﬂ.a?# %ﬂ?ﬂ&



Statement of Financial Position

As of December 31,

2021
ASSETS
Current Assets
Cash and Cash Equivalenis 51,929
Total Current Assets 51,929
Mon-current Assets
Equipment, net of Accumulated Depreciation 66,144
Security Deposits 23,700
Total Non-Current Assets 80,844
TOTAL ASSETS 141,773
EQUITY
Retamed Earnings 34,961
Accumulated Deficit 106,813
Total Equity 141,773
TOTAL LTABILITIES AND EQUITY 141,773
Statement of Operations
Short Year Ended December 31,
2021
Revenue 264275
Cost of Revenue 46,393
Gross Profit 217,882
Operating Expenses
Advertising and Marketing 12,026
General and Administrative 93,577
Depreciation 4,525
Total Operating Expenses 110,128
Operating Income (loss) 107,754
Other Expense
Other 941
Total Other Expense 941

Provision for Income Tax -

Net Income (loss) 106,813




Statement of Cash Flows

Short Year Ended

December 31,
2021

OPERATING ACTIVITIES

Net Income (Loss) 106,813

Adjustments to reconcile Net Income to Net Cash provided by

operations:

Depreciation 4,525

Security Deposit (23,700)

Total Adjustments to reconcile Net Income to Net Cash

provided by operations: (19,175)

Net Cash provided by (used in) Operating Activities 87,637

INVESTING ACTIVITIES

Machimery & Equipment (70,669)

MNet Cash provided by (used by) lnvesting Activities (70,669)

FINANCING ACTIVITIES

Member's Equity 34,961

Met Cash provided by (used in) Financing Activities 34,961

Cash at the beginning of period -

Met Cash increase (decrease) for period 51,929

Cash at end of period 51,929

Statement of Changes in Member Equity
Member Capital
Accumulated Total
$ Amount . Member
Deficit
Equity

Beginning Balance (At Inception 2/24/2021) - - -
Net Capital Contnbutions 34 961 - 34 961
Net Income (Loss) - 106,813 106,813

Ending Balance 12/31/2021 34,961 106,813 141,774




Plateshub, Inc
Notes to the Unaudited Financial Statements
December 31st, 2021
SUSD

NOTE 1 - ORGANIZATION AND NATURE OF ACTIVITIES

Plateshub, Inc. (“the Company™) was formed as an LLC under the name Jacmeals, LLC in California on February
24", 2021. The Company subsequently converted into a corporation and changed their name to Plateshub, Inc on April
1%, 2022, The Company earns revenue through the sale of food and beverage at retail locations and through domestic
shipping. The Company’s headquarters is in California. The Company’s customers will be located in the United States.
The Company will conduct a crowdfunding campaign under regulation CF in 2022 to raise operating capital.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

Our financial statements are prepared in accordance with U.S. generally accepted accounting principles (“GAAP™).
Our fiscal year ends on December 31. The Company has no interest in variable interest entities and no predecessor
entities.

Use of Estimates and Assumptions

The preparation of financial statements in conformity with accounting principles generally accepted in the United
states of America requires management to make estimates and assumptions that affect the reported amounts of assets
and liabilities and disclosure of contingent assets and liabilities at the date of the financial statements and the reported
amounts of revenues and expenses during the reporting period. Actual results could differ from those estimates.

Cash and Cash Equivalents

Cash and cash equivalents include all cash balances, and highly liquid investments with maturities of three months or
less when purchased.

Fair Value of Financial Instruments

ASC B20 “Fair Value Measurements and Disclosures™ establishes a three-tier fair value hierarchy, which prioritizes
the inputs in measuring fair value. The hierarchy prioritizes the inputs into three levels based on the extent to which
imputs used in measuring fair value are observable in the market.

These tiers include:

Level 1: defined as observable inputs such as quoted prices in active markets;

Level 2: defined as inputs other than quoted prices in active markets that are either directly or indirectly observable:
and

Level 3: defined as unobservable inputs in which little or no market data exists, therefore requiring an entity to develop
1t own assumptions.

Concentrations of Credit Risks

The Company’s financial instruments that are exposed to concentrations of credit risk primarily consist of its cash and
cash equivalents. The Company places its cash and cash equivalents with financial institutions of high credit
worthiness. The Company’s management plans to assess the financial strength and credit worthiness of any parties to
which it extends funds, and as such, it believes that any associated credit risk exposures are limited.



Revenue Recognition

The Company recognizes revenue from the sale of products and services in accordance with ASC 606, “Revenue
Recognition™ following the five steps procedure:

Step 1: Identify the contract(s) with customers

Step 2: Identufy the performance obligations in the contract

Step 3: Deternune the transaction price

Step 4: Allocate the transaction price to performance obligations

step 5: Recognize Revenue When or As Performance Obligations Are Satisfied

The Company’s primary performance obligation is the delivery and sale of premade meals. Revenue is recognized
upon shipment or purchase, net of estimated refunds. Coincident with revenue recognition, the Company establishes
a liability for expected returns and records an asset (and corresponding adjustment to cost of sales) for its right to
recover products from customers on settling the refund liability.

Property and Equipment

Property and equipment are recorded at cost. Expenditures for renewals and improvements that significantly add to
the productive capacity or extend the useful life of an asset are capitalized. Expenditures for maintenance and repairs
are charged to expense. When equipment 1s retired or sold, the cost and related accumulated depreciation are
eliminated from the accounts and the resultant gain or loss 15 reflected m income. Depreciation 1s provided using the
straight-line method, based on usetul hves of the assets.

The Company reviews the carrying value of property and equipment for impairment whenever events and
circumstances indicate that the carrying value of an asset may not be recoverable from the estimated future cash flows
expected to result from its use and eventual disposition. In cases where undiscounted expected future cash flows are
less than the carrying value, an impairment loss 15 recogmized equal to an amou