Invest in Navisyo

Dedicated to connecting boat owners with new world
travelers around the globe
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Why you may want to invest in us...

Online revenue sharing platform with minimal service fees (12-18%) offering
unmatched boat offers

Starting from year 1 - potential company gross annual revenue of $1m

Recreational boating is projected to grow from $26.7 billion in 2019 to $33.8
billion by 2027

Signed partnerships with marinas and licensing sales projected to begin 15t
quarter 2021

Unique go-to-market powered by a 1% lifetime commission on all bookings
made by referred travelers

Exclusive licensing rights starting at $10,000 - 40,000 with 3% lifetime
commissions per booking

Committed to giving a percentage of company profits to Marine conservation

Why investors ¥ us
VE RAISED $15,550 SIMCE OUS FOUNG
Alexander possesses firsthand, multicultural business experience across three

continents. He has succeeded time and rime again in various, challenging

entrepreneurial endeavors. His bakery in the Philippines was in the ground
floar of my bwiding, and everyihing was done to the highest stundards. He
ics by neering through the lenses of cach country's unique

SCIZOS Opportunit

business culture. Alexander is also a highly detailed manager who believes

t. He is one

that long-term planning ts key ta successful execution of any profe

of those rare pecple that has lived and worked for decades in both the Western
and Eastern world. He can bridge cultural gaps flawlessly ond succeed

virtually anywhere he goes. I you have a chanee to work or invest in

Alexander - I suggest you take it I've never met somecne with more
1 worldwide business network. That is why when given

ate,

experience, or ¢ big

this rare appertunity to bocome o Lead Investorin Navisyo, [ didn’t h

Great concept and great leadership are two things I always lock for when

s company has them in spades
read less

Ike Stranathan STARFVIRTUAL

LEA

VeIl INVESTING $5,000 THIS ROUND & $100 FREVIOUSLY.

Iknow the story behind Alexander's idea of Nuvisye; and that's the story -
- 1 | which reveals a deep passion for the seq, sai adventure and people who
| maka the combination of the above possibic - the sailors and baar owners.

That's also a story which resonates with me a lot - and also his fuith that
allowing sailors ro share their love of the sea with other people and giving
more travelors an opport 10 touch id of sail
Letter. I personully discovered the sailing not long age before getting to know
about Navisys; I truly belfieve more people deserve to open it for themselves;
and I know Alexander y human-centric in his appreach his venture
and wanis to... read more
Vladimir Podshivalov
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Our team

~ Alexander Michaels
A Founder
Alexander is a recognized international speaker & founder of multiple
ful compani ture French restaurant chains &
advertising ventures to network marketing & socral media solutions,
Alerander is a serial entreprencur.
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Jorge Rivas

Vice President of Global Development

A key aspect of Jorg rategic development & revenue growth.
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Lucie Nightingale

Project Manager & User Experience Specialist

By the age of 22 years old, Lueie hod elreody traveled to more than 40
countries & booked over a thousand stays. Her role, as Projeet Manager, is to

o functionali

ove ios and to continually improve the user oxparicnee within

the Navisyo murket.

Roberto Lauria
Vice Presidlent Travel Publicist

Lauria comes from @ multicultural background and he has worked for

srge professianal organizations, in the ology and tourism

berto is fluent in German, English, Greek and Italian.

Patrick Moyal
Chief Financial Advisor

Patrick is the owner of a successful accounting firm, in South Florido, w
'

@‘

years experience in the financiol world. Patrick will help steer Newisyo

tawards its goals by providing his expertise and support on all accounting

and financial
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Navisyo - The Story
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Navisyo was conceived, during a self-reflective and inspiring voyage on the seas, when cur
ening' and decided to share with the world
its that Mother Naf

founder underwent a persenal ‘a

n for the simple, yet powerful, ben

2 allow « s th

ecanneet with h

healing

During this restorative journey, Alexander also discovered that there are thousands of

boaters around the world right now, who ara painful ruggling on their kitty” and

who would vwelcome the epportunity to turn their unique lifestyles end costly passion into
a sustainable income.

The Navisyo concept was henceforth born

the primal desire to connect both of these worlds and change the

Navisyo was created witl
unfeunded pereeption that recreational beating is mostly for the ‘rich and famous’ by

exclusi

sllowing committed boat ovners Iy open up beds andy

their baats =0 cager travelers, looking for different ways to travel and vho wish

without the inhibiting eosta - all wh

e

to experience a hozter's dre: Ist baing

zble to earn lifetime commissions, themselves , every single time they sha

canecept with like-minded people.
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How it Works

The Navisyo platform swil up for frac and join the dynam

will then be able te search for, or

trusted Navisyo community, New community membe

lishable opiions:

t{riendly beat offers through three d:

Floatel ¢ s
moorings, around the world, with or without the boat owners on board

post, budg

tays (entire beat or cabln accomn ons) in selected marinas, private docks or

Yoyage opportunities to share an authentic journey, from point A to point B, on all

waterways. with the boat owners.

es on a bo s a fun alternative

Event sp t, whether for private ar corporate celebratior

to standard venues

In addition to our territorizl community forums, focused on connecting people through

pariel discu shared authentic ¢ nces, we will alse fully impleme

traveler/boater dual review infrastruciure as well as the highly coveted "s-star review”

systent,

A Sustainable Profit Sharing Business Model for a Win-Win

Our epen source busir odel was partly inspired by both ‘Airbnby’ and ‘BlaBlaCar', two

of the world's lead: ovaters in the people-to-people marketplace, also

known as a two-sided platform

he
appesl to our sense of humanity and altruism, by engaging the
thus allowing

However, Navisyo clearly distinguishes itself, from all athers, by approachir

marketplace with a genui

masses and sharing company rever our open souree community,

cach of our members a chaner to be part of an sxciting and prosserous futurel

Our vision, to

te, share and prosper togsther in making boating affordable and

aer

sible to one and all, is grand and with this comes a great respensibility for

transparency, authentieity, integrity and humility.

Navisyo will nat be a f; to redefing the world

acleas, anline brokerage platform but inten

er of human e

of travel, by harmessing the ¢ rmections and real-life sxperiences, withina

community, wnlike any other, driven by:

- Qur motto of *keeping it authentic® for a true win-win experience for al

- Our minimal online service fees projected to be between 12% to 18% depending on t

territory

Gur straightforward 1% lifetime commission awarded to our Ambassadors for all
bockings made by referred travelers - free, without qualifying eriteria or having to reach

quotas

- Our glohal Key Partner licensing program which will generate a st

lifatimea commission for all bookings made with tha registered boat owners within an

clusive territory

kot &

workshops, coaching semir

egy fer each individual territory - threugh live evants,

- Cur powerful go-to-ms

ars and webinars conducted by the founder himsel!

- Cur territory specific online community forums where travelers and boat ovwners will be

ormmuni

able to share real-life experiences and offer recommendartions o the Navi

- Our dedicated team of experienced professionals with combined talents in the travel,

hospitality and hoating industries

- Our field assi ners during the recruitment

tance, guidance and support to all our boat ¢

process in order o help them individually tailor realistic and autkentic boat offers for the

strategic partnerships with leading sacial media netwaorks/apps, cnline

Toking plNH s sn et all e ibe wald

- Cur visually beautiful, intuitive and user-friendly front-end web desicn, accompanied by

a powerful hack-end fully sealanle structure

- Our love for the oceans and it's marine life - we are fully committed to giving back

to marine protection and conservation through educational programs and financia
support
Here lke Str s personal to all ial investors.

The Covid-19 Crisis - A Window of Opportunity



he worldwide travel industy is experiencing a historie

pany is being launched,

Asourc
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cownfall and the greatest recess gh the Covid-1g erisis

the leisure tray s will

we also know th | segm

has disrupted an entire world econo:

never dis car - but future travel trends will have ta be adapred to the wants and needs of

this new world.

t part of

The recreational boating industry, being an impe:

been spared and will now need innovative and custormized solutions to remedy the

This is exactly why the timing | is pertinent and offers a unicue window of

‘e will leave beh:

opportunity in addressing z he problems this pande o

whos t cravel plans have been disrupted, will now seek more affordable,

- Traveler:

w

ns, as 2 means to escape and heal from

mora accessible and more se

ble wravel op

this impasse - in & more natural and isolated environment, thus a safer and healthier one,

which is exactly what the beating world provides.

 will now,

which will

- Millions of boat ow nd chartering companies with largs unused invento:

e

relcome additional income from this open source communit

more than eve:

ion and life

rn allow them to keep their beats and upheld their

in

- Navisyo will also be committed in providing boat owners with the necessary up-to-date

sistance training for all the n

and the required field a

technolo v precautic

latest pandemic.

and protocals, set forth by

cleaning wieasu

Healthy acear

are eritical in sustaining lives, eliminating poverty and promating
P

ne enviro

to actions by supporting world

The time has come to turn cur word:

prospe

ments and

tives to combat marine litter, co

initi rve and manage mar
protect marine life. It is with this purpose, that we are fully committed to att=buting a

1 in arder to find

fits to 1 Further research is requi
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t contender would be the non-profit

sations, however, a serious fir

What we have achieved so far...
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er 2019: Navis coneept

- January 2020: market study, business plan and financial projections completed

- February 20z0: website design and de

opment commances

nthe s

- April 2020: Navisyo scts up an LI

June 2020: brand development and loge creaticn

snal eBroc ramn marketing tocl kits

June 2020: creation ¢ 1res

promorional video completed in two larquages (Erglish snd Spanish)

= July

| from Lloyds Group
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: first Ky Party
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France and Greece

September 2020: desktop beta

French (www.vime

ement - Letter of Int om
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group in Spain, htt with several more under

Txeiting updates which sure to bacame major turning points in the Navisyo ascension

will saon be unveiled.
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We are almost there! Our next steps

Qur W

der campaign target is to raise inimum of $75,000 ir order for us to go-to-

market
- pre-launeh our official marketplace (first quarter 2021}

izl launch

reements to all our early adopte

- pre-sell exclusive licensing

ations for several territories are currently underw

territories (neg

- complete our beta version of the 10§ & Andraid apps by March 2021

- detarmine ot official pilor launch rarrizory and provide assistanee, sraining and

onsite support to our key licensee partner by March 2021

boat cwner recruitments, onsite a; ance and support for our pilet territery by April

2021

ket and launch of our pilot territo,

zining territories by May zoz2z (although this exact
ng Covid erisis)

ent of all 11 rer

number ot be guaranteed due to

Qur Go-to-Market Strategy

Navisyo's ‘go-to-markst strategy’ will strengly draw on the founder's ive network of

highly valued

nb

re

assets - specialized i ing online users/ rs, who are more than

cager to act as Navisyo Ambassadors and [nfluencers.

we aim to co;

Upen reaching our minimum Wefunder campaign goal (§75,000)

& marks

Navisyo on. platform final desktop version, along with its mobile-friendly

art the sala

on. We also hopa to our exelusive Koy Barmer licenses for all of our

ce, Ttaly and Greece. During the firs

nitial start-up territories in the 1.8, ¢

exclusive licensing rights will be sold to our early adopters at a discounted fee ranging
ding and support for

from 10,600 - 40,000 USD per territory, thug ensuring sustainable fu

tion and

ral territories are curren

upeoming territory launches. Se under ne

ally launch t oneat a time, in order to aveid a

weill carefully ch

‘diluted market nimum number of awhentic beat offers per territory will be

needed in order for us to go-to-market and launch a destination.

The Ambassador Program will then be deployed through a series of live events and online

nore than 10

minars - persanally hosted by Alexander (Navisyo's foundery, who b

yea motivational speaker. Millions of people will be expase
to the Na

jumnp start their referral ini

Xpericnee as a recogn

nd allaw our e

der to

concept in o y adopters to

wer up wur user b

iztives and/or secure their exclusive licensing rights, ahead of

h

the program’s first offieial la

1t is projected that we will need $

launch our first piles territory. ©

nths), ev
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Tocay, with the 2 pi 5,000 social netw

conneetions which repr incredible marketing opportunizy for Navisyo, as each

one of these individuals mare power than they may think.

was created - in order 1o allow each

This is exactly why the Ambassador Rewardls Pro.

member the force

y contribute to Nav

2c to participate ans 's expansion

ion per referred booking. Imagine if Airbnb had shared

|

by carning a lifetime 1% cormer

their suecess and revenue with the millions of users arcund the globe. How many lives

beer

would har changed forever?

Our Ambassador level i neial commitment or
hidden qualifyi
will receive private access 1o a back office where they w
al 1

free too.

to all invitation, with no [

ng criteria to reach. Individuals from all walks of life can sign up for free
ill £

hare the concept and

omorional tool

our o

as well as 2 tnique ‘refe  order to effortiossly

anco

ge others to sign up

Navisyo™
Territory ;@;

5 year projections
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. these projections eannot be guarantaed

Our isyo Key Partner Li ing Program

Confused about the direction of aur new warld? Want ro figure out the best way to navigare

through this pest-crisis cra? You may have just found the right company te partner v

Navisyo's Key Partner licensing program is built for expansion with minimal costs and
maximum returns. Our key partners will be able to secure their exclusive territories in just
30 days and immeciately start earning & 3% commission per booking made within their

territory.

Navisya's exclusive territory licensing rights, ranging frem $10,000 to $20,008 (for all

of our early adopters), will provide new world entreprencurs with the epportunity of

becoming a part of a worldwide community-based company, powered by technology, who

aims to redefine the world of travel - an industry worth billions of dollars.

Projections of .
Licensing Sales

Optimistic Scenario
545kl

LICENSES SOLD

. REVENUES EARNED.

eevaluata e prc

W era prejacting an average ol pise
for sochaf tha Licenes for Yoo T3aba

Disclalmer: these projections cannot be gucranteed

Conclusion

To us, it is apperent that the world is changing et a dramatic pace and that traditional
business approaches will soen become chsolete, The time has come to learn from past

mistakes, turn the boat around and navigate towards the unprecedented travel and

2t our innovative business madel has to offer.

financial bene

nd new world

Navisyo will ultimately strive to inspire and empower all boat owners
travelers to come together and help make the world of travel a safer and healthier place
-all whilst changing the financial lives of a community, thus leaving behind a legacy we

canall be proud of

We cordially ir
reality.

ite you to join us on this incredibly exciting journey in making our vision a

Welcome to the NEW WORLD of Navisyo!

Investor Q&A

- COLLARSE

What does your company do? -

Navisyo is dedizated to uniting new world travelers seeking affordable, authentie and safer
travel axperiences, with hoat owners wishing te share their unique world and turn their
passion into a profitable income. Navisyo's revenue sharing boat offers include 1) Floatel
stays in selected marinas, privas
board, 2) real-life Voyages, [rom point A to point B, with the boat cwners, 3) Cvents on
boats ae fun alternatives to standarc, venues.

Zocks or moorings, with or without the boat owners on

Where will your company be in 5 years? ~

We intend to become a leading, cpen source, online platform and a globally trusted brand,
rvation and its community
members. In order to make this a reality, during the next 5 years, o
maximum of Nevisyo territories around the world through our Key Partner Licensing
program. These prejections eannoct be guarantead

who will be fully committed to giving back to marine con

aim is to deploy &

Why did you choose this idea? -

Navisyo is not just ancther project. It was bern out of a passion for the sezs and fucled by
the sincere desire to make the world a more enjoyable, healthier and safer place. We also
be by giving back to the marine
world and its communities.

e in an environment-friendly approach to busines

How far along are you? What's your biggest obstacle? -

In the past g months, we have managed to complete the majority of all tasks required to go
‘o market. We are now entering the final phase of testing our marketplace deskiop version
and simultansouely planning and preparing for cur futurs terrizory deployments. Gur
biggest obstacle Jentifying our initial leunch territories and the best cendidate
Key Partrer licensing programs. Many of our territories are in states and countries where
the pandemic is still raging and fear is the predominant emotion. While these emotions

s ic

or our
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d other measures imposec

ge in time, we must ar strictions

Who competes with you? What do you understand that they don't?

kle the
sn worldwide
istoseliitia ihis miarkatesy differatitly by 1)y sdding rultiple

snture to

g ind V. We
:nd feel that we are
5 16 the human

7OT analysis of our compet

dimension of the people-to-people

rketplace, 2) providing sta chnols

f-the-art
one can find on zll leeding platforms like Aivbnb or hoeking.cem, 1
improved

3) las

o, offering

design cenfigurations and enhan
not least, our go-to-market strategy is a

i

itive user-friendly experi

ly unigue approach in build
ed lifetime fir

dynamic and trusted community, who will be rom unprecec

opportunities and advantages

How will you make money?

every comp ill seeu

by selling

dividual funding, for

What are the biggest risks? If you fail, what would be the reason? What has
to go right for you to succeed?

The biggest risks would have to reside in the following areas: 1) if we were to lack the
1eces able costs invol n developing and maintaining &
cutting edg re to become vietims of cur

1ing that we could take

it desend would giead

OWIL suCTess

pace than anticipated and

wacesd wur als wries, due Lo upcuininy Covid

cticns, thus ¢

pating i

community and

owring our moment
&ll of our future d

challenges we could face in the

pro-active in

velopment and exparsion stratec cipating and adapting to the

ature.

About us Investors.

Founders

Say Hello



