
Multifamily, commercial real estate, and business nancing has been a black
box, carefully guarded by Wall Street. At Janover Ventures, we’re opening it up
to the world by empowering the right lenders and borrowers to seamlessly
connect in a frictionless digital environment; guided by a team of expe

nance practitioners.
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As seen in:

Reasons to Invest
Our company, Janover Ventures, grew 184% during the pandemic, powering
more than $180 million in loan closings for commercial prope y and
business owners.
Our proprietary technology, the intelligent po al, on average processes
$2.6B in loan inquiries per month.
The tra c to our suite of websites grew to more than 1 million unique users
last year, primarily from organic, SEO-driven tra c.
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Even the largest and most sophisticated commercial real estate and small business investors don't know and are
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Even the largest and most sophisticated commercial real estate and small business investors don t know — and are
rarely ever presented with — their best nancing options.

Lenders have not actively embraced digital client engagement or technology to improve e ciency. Their old-school
approach ultimately lacks incentive to seek and originate “small” loans under $15 million, because it costs as many
resources to originate a $50MM loan as a $50k loan... until now.

Neither borrowers nor lenders have a way to access each other at scale. With hundreds of thousands of borrowers, and
lenders, all with their unique “deal” components; how can everyone possibly connect with their best counterpa ?



Through a growing network of educationally-focused digital media assets owned by us at Janover Ventures, we are
empowering commercial real estate, multifamily and small business owners with loan options they may not have known
existed.



By leveraging a combination of industry-leading, proprietary technology, and carefully curated lender and investor
relationships, we are helping borrowers get access to superior loan options, and at the same time, helping lenders get
more clients that t their ideal credit pro le.

Thanks to our data-driven expe ise in digital growth engineering, capital markets and agile web development; we are
able to help unlock access to multifamily, small business, and commercial real estate debt capital.





We own some of the most valuable, highly-tra cked commercial real estate, multifamily and small business nance
websites on the Internet. You can think of it like this... Imagine each website is a piece of real estate, and where it
appears organically on Google Search as its location. Because we appear on the rst page of Google for thousands of
commercial real estate and business nance terms, we own the world's best "digital real estate."

 Watch video















Our technology collects and processes the data, connects borrowers with the right lenders and loan products, and
removes frictions for everyone so that they can do what they came to do. Business.

Our intuitive po al guides borrowers at their own pace on a computer, tablet, or sma phone, securely through a
process that used to take days and dozens of touchpoints, in mere minutes. This thorough deal package is then
processed through our proprietary data analysis framework which is overseen by our expe  capital advisors, and
matched directly with the appropriate lender for that unique transaction.







Maintaining established relationships with external lender-pa ners allows us to focus on what we're the best at:
technology enhancing commercial real estate, multifamily and small business nancing for borrowers and lenders. We
have developed strategic lending pa nerships with some of the nation’s leading public and private nancial institutions.

We have created a network of successful brands (such as multifamily.loans and hud.loans) which have aided us in
arranging more than $250 million in closed loans through 2020, with our smallest loans being as modest as $20,000 or
less and the high-end being as large as $26,000,000 or more.











Our algorithms draw on our proprietary dataset to score and distribute oppo unities to our internal advisory team and
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external lender pa ners.

We don't close loans in our Janover Ventures name, and therefore do not carry large liabilities on our company books.
We earn income when a loan closes, which means we're invested in a loan option that is bene cial to everyone.



The market for multifamily and commercial real estate nancing is huge, and is growing. Multifamily continues to be a
highly-a ractive asset class with long-term stable demand through economic cycles. The oppo unity to reposition
bank borrowers to agency and government-sponsored products is by far the largest oppo unity; although there
remains tremendous oppo unity in opening the door to more options for all commercial borrowers across the country.
Put simply, a small credit union down the street that you’ve never heard of may be able to provide higher leverage, lower
cost, be er cash owing nancing than a bank just a couple doors down. There’s no way for everyone to know all their
options.

There’s an oppo unity to educate small balance bank borrowers on the bene ts of Fannie Mae, Freddie Mac, and FHA
multifamily nancing and help them pivot to more competitive nancing options.



The market for small business loans is tremendous and comes in many forms, shapes and sizes. For example,
government-backed SBA (Small Business Administration) loans were responsible for over $28B in small business
funding in 2020, and that doesn’t include the signi cant increase from the enactment of the CARES act during the
pandemic. In 2020, during the Coronavirus pandemic, we at Janover Ventures were able to help hundreds of businesses
secure access to PPP (Paycheck Protection Program) loans, totaling close to $20MM. Other conventional loan products
such as lines of credit, term loans, merchant cash advances, business credit cards and equipment nancing o er even
more oppo unities for us to empower business owners with options. According to the Federal Reserve’s Small Business
Credit Survey, 43% of small businesses in the United States applied for a loan last year. The average small business bank
loan is $633,000, while the average SBA loan is around $107,000. With over 30.2M small businesses in the United States
and roughly 70% with outstanding debt, you can safely assume the market size is massive.





We like to think of our competitors as business pa nership oppo unities. Most of the potential competition, such as
large lenders, struggle with digital client acquisition. Others have tried to build digital marketplaces, but never see the
type of traction that we've a ained. Our borrower acquisition costs are a fraction of those of incumbents because of
the data-driven nature of our digital growth strategies and our ability to monetize a larger swath of our oppo unities
(due to our broader credit parameters). Our software and proprietary processes allow us to sift, parse and distribute
loan oppo unities more e ciently, with a lower touch and with higher-conve ing engagement than any of our peers.
We think we can close more loans, at a lower cost per loan, with lower risk, at a faster clip than anyone, period.
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First and foremost, we are tasked with ge ing much needed nancial education into the hands of business, multifamily,
and commercial real estate owners. Our 2021 vision is as clear as our 20/20 vision: for Janover Ventures to be the rst
digital touchpoint for as many business, multifamily, and commercial real estate borrowers as possible on the Internet
and to provide them with education and loan options that they never had before. By 2026, we aim for Janover Ventures
to become the highest volume multifamily, commercial real estate, and digital nance platform in America. We will
create a closed ecosystem for the best and most diverse group of lenders in the business to provide high quality

nancing to the business owners of America; sta ing with apa ment buildings, commercial real estate, and ultimately
all business nancing. The 'Lending Tree' of business nancing, without selling leads to the highest bidder. BAM! :)

Prior to our rst investment round in mid-2020, we at Janover Ventures were 100% bootstrapped with a lot of organic
growth. During our rst round, we saw tremendous suppo  and were ultimately backed by over 2,000 investors who
aligned with our vision.

Blake Janover has over 15 years of real estate capital markets and entrepreneurial experience. Some of Mr. Janover’s
track record includes: owning a commercial real estate-licensed direct lender agency; overseeing the analysis and
processing of billions of dollars in commercial real estate mo gages; building more than 100 class-A apa ment units in
Miami; building a global logistical infrastructure as the CEO of a large direct to consumer company; and many more.

Mr. Janover has built companies transcending various industries and countries, and successfully executed a corporate



exit.

He has been published by Forbes, Housing Wire and other industry journals and is a member of the 2021 Forbes Real
Estate Council.  Mr. Janover received a ce i cate for completing Leveraging Fintech Innovation To Grow And Compete
at Harvard Business School in 2019. 

Meet Our Team

Blake Janover
Founder/CEO

Blake is the Founder & CEO of Janover Ventures. He has more than
15 years of experience in real estate capital markets. Blake has

overseen the underwriting and origination of billions of dollars of
commercial, multifamily and residential real estate loans and has
d i d billi f d ll Bl k h l 20
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advised on many billions of dollars more. Blake has nearly 20 years
experience as an entrepreneur. His work experience spans

multinational corporations, cross-continent logistical

infrastructure management, software engineering, and he has
managed hundreds of employees across multiple countries. Our

CEO is a dad, husband and total bookworm, geeking out on
anything from technology to economics. 

Nikita Drozd
Senior Full Stack Engineer

Nikita is a senior full stack
developer with experience that

transcends industries and
applications. Although he leads
engineering and technology at

Janover Ventures, his role is
uid, wearing many hats as he

oversees and guides the
entirety of the Janover Ventures

software ecosystem. 

Steve Schwa z
Director of Growth

Steve Schwa z is the Director
of Growth at Janover Ventures.

He brings nearly 20 years of
Internet marketing and

entrepreneurial experience to
the table. Over the years,

Schwa z has quietly generated
millions of leads across

numerous industries and
stacked a broad set of skills

from automation optimization
through web development that
have accumulated throughout

a diverse career lled with
successes and failures. Steve is

a father of 2, and like many
others at Janover Ventures, he

enjoys reading books and
personal development.

Brandon Ramineh
Director of Capital Markets

As the Director of Capital
Markets, Brandon currently
oversees all origination and

underwriting across a platform
that generates hundreds of

millions of dollars of loan
applications per month. Mr.

Ramineh is the in-house expe
on Fannie Mae, Freddie Mac,

and HUD multifamily nancing.

Victoria Griesdoorn PhD
Operations Manager

Victoria Griesdoorn is the
Special Operations Manager at
Janover Ventures. She’s a Jill of
All Trades leveraging her long

and meandering career path to
where she is today.Some of her

endeavours have included
working as a multi-team lead

for a global Fo une 100
company with a Ph.D. in

Medicine to boot. 

Taylor Fiscus
Operations Manager

Taylor Fiscus is our Operations
& HR Manager. She’s most

recently stood up operations
and human resources for

several sta -ups and previously
served as the associate director
of White House personnel, the
deputy White House liaison to

the US EPA, and a regional
operations director at a
Presidential campaign

headqua ers and for the
national convention commi ee.
She has an MSc, Exon in social
and organizational psychology

Ma hew Sloley
Head of Content

Ma hew is our Director of
Content, leveraging a lifetime

of writing experience combined
with his intimate knowledge of
SEO. Ma hew carefully curates

the educational content that
we share across our websites
and newsle ers driving tra c,
engagement, and delivering

value that transcends
industries.



and organizational psychology.

Yevhenii Ometsynksyi
Senior UX/UI Designer

Yevhenii is our Senior UX
Designer. With years of

experience leading teams and
executing design functions in
multiple capacities, Yevhenii

delivers yummy excellence in all
of his a istic endeavours from

UX/UI optimization to oil
paintings and garden curation.

His eye for design as it interacts
with experience is nothing sho

of brilliant. 

Joey Alexander
Jr. Capital Markets Associate

Joey has been a pa  of the
Janover Ventures capital

markets team for just over a
year. He handles many client-

facing activities from providing
potential borrowers with the

guidance and knowledge they
require to obtain the nancing

they need, through nancial
analysis and capital markets

deal construction. 

Joe Nolan
Director of Small Business Finance

With 10 years of experience in
retail banking, REIT fundraising,

SBA lending, and Non-bank
lending, Joe is a high-achieving,

motivated sales leader with
demonstrated success in

growing pro tability in a wide
range of nancial environments.

Joe has been a leader of bank
branch loan production and

investment sales and has even
run a nationwide team of

business development o cers
and originators in the SMB

lending space. Appropriately,
he runs our small business

lending relationships as our
Director of Small Business

Financing.

Stevan Popov
Product Manager

Stevan is a Project Manager at
Janover Ventures. He has

proven experience in delivering
web applications mainly

focused on repo ing, business
intelligence, and Rest APIs. He

is experienced in database
design and data modeling as

well as distributed data storage
including NoSQL and BigData

technologies.

Parminder Singh
Growth Engineer

Parminder is one of the Growth
Engineers at Janover Ventures.

He is a seasoned digital
marketer with over 10 years of

experience in Google Ads,
Google Analytics, Facebook

Ads, conversion rate
optimization (CRO), Linkedin

Ads, and more. "Parm" is
responsible for the day-to-day

management of paid digital
marketing campaigns. He has a

strong track record of
launching successful marketing

campaigns and always jumps
on the oppo unity to grow and

improve. When he’s not
optimizing marketing

campaigns, he’s reading books
or spending time with his

family.

Seva Sozanskyi
Senior Full Stack Web Developer

Seva is a Senior Full Stack
Developer at Janover Ventures

and an integral pa  of our
family. As a former owner of a

digital production agency, Seva
brings 7 years of web and

mobile development
experience to the table, having
worked with ntechs, sta ups,

and enterprise projects of
various sizes and tenures. 



Gustavo Lemos
Jr. Data Engineer

Gustavo is a Jr. Data Scientist.
He sta ed as an intern at
Janover Ventures and has
moved his way up with a
methodical and creative

approach to exploring and
interpreting data across

complex sources. Outside of JV,
Gustavo is in his last semester

of college and aims to pursue a
Master's in Data Science

sta ing this year.

Luis Camacho
Growth Engineer

Luis Camacho is a Growth
Engineer at Janover Ventures.

With years of adve ising
experience under his belt, Luis
helps the team think outside of

the box. Luis loves Monster
energy drinks, working out and

reading. 

FAQ.

How do I contact someone at DirectCF?
If you have questions that have not been answered in the FAQ, please email our Investor Suppo
Team at investor@directCF.com

What if I change my mind about investing?

How can I learn more about a company’s o ering?

What happens if a company does not reach their funding goal?

What information does DirectCF collect from issuers related to their
o ering?



Terms
O ering Type: Equity
Security Name: Class A
Minimum Number of Shares O ered: 10,000
Maximum Number of Shares O ered: 3,993,554
Price per Share: $1.00
Pre-Money Valuation: $45,338,111.00

O ering Summary
Company: Janover Inc.
Corporate Address: 7601 N Federal Hwy, B-140, Boca Raton,
FL 33487
O ering Minimum: $10,000.00
O ering Maximum: $3,993,554.00
Minimum Investment Amount (per investor): $250.00

 
 

Risks

Can I sell my shares?

When will I get my investment back?

What do I need to know about early-stage investing? Are these
investments risky?

Who can invest in a Regulation CF O ering?

What are the tax implications of an equity crowdfunding investment?

How do I calculate my net wo h?

How much can I invest?

What types of securities can I buy on DirectCF?

Why invest in sta ups?



Due Diligence Repo   
Form C.

Risks

A crowdfunding investment involves risk. You should not invest any funds in this o ering unless you can a ord to lose your entire
investment. In making an investment decision, investors must rely on their own examination of the issuer and the terms of the
o ering, including the merits and risks involved. These securities have not been recommended or approved by any federal or
state securities commission or regulatory authority. Fu hermore, these authorities have not passed upon the accuracy or
adequacy of this document. The U.S. Securities and Exchange Commission does not pass upon the merits of any securities
o ered or the terms of the o ering, nor does it pass upon the accuracy or completeness of any o ering document or literature.
These securities are o ered under an exemption from registration; however, the U.S. Securities and Exchange Commission has
not made an independent determination that these securities are exempt from registration.
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This website is owned by a private company that o ers business advice, information and other services related to multifamily, commercial real estate

and business nancing. We have no a liation with any government agency and are not a lender. By using this website, you agree to our use of cookies,

our Terms of Use and our Privacy Policy. We use cookies to provide you with a great experience and to help our website run e ectively.
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IMPORTANT NOTICE 

In making an investment decision, investors must rely on their own examination of the issuer and the terms of the o ering, including the merits and

risks involved. All investors should read the o ering memorandum provided in conjunction with this o ering. Investments oppo unities posted on this

website are speculative, illiquid, and involve a high degree of risk, including the possible loss of your entire investment. This site is owned and operated

by Dalmore Group, LLC, Member FINRA/SIPC. 

Janover is not a broker/dealer, does not o er investment advice or recommendations with respect to any securities. All securities posted on this website

are o ered by, and all information included on this site is the responsibility of, the applicable issuer of such securities. Dalmore Group, LLC cannot verify

the adequacy, accuracy or completeness of any information. Neither Dalmore Group, LLC nor any of its o cers, directors, agents and employees makes

any warranty, express or implied, of any kind whatsoever related to the adequacy, accuracy or completeness of any information on this site or the use of

information on this site. By accessing this site and any pages thereof, you agree to be bound by the Terms of Use and Privacy Policy. 

All Regulation Crowdfunding (“Reg CF”) o erings are conducted through Dalmore Group, LLC, member of the Financial Industry Regulatory Authority

(“FINRA”), for Janover. 

Dalmore Group, LLC, is a broker-dealer registered with the SEC and Member FINRA / SiPC. FINRA ’s BrokerCheck. Janover and the Dalmore Group are

independent and una liated entities.


