OFFERING MEMORANDUM

PART 11 OF OFFERING STATEMENT (EXHIBIT A TO FORM C}

New Age Automotive Concepts LLC d/b/a Perfect Price Auto

4435449 Lowtree Ave Saite 111
Lancaster, CA 93556

perfectpriceauto.com

Porfct rice o

25000 wnits of Class A Common Units

A crowdfunding investment involves risk. Yom shonld not invest any funds in this
offering unless yom can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or Tegulatory mrthority. Furthermore, these amthorities have not passed
upon the acoaracy or adequacy of this dorament.

The U.8. Securities and Exchange Commission does not pass upon the merits of amy
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering docwment or literature.

These secarities are offered under an exemption from registration; however, the U.5.
Serurities and Exchange Commission has not made an independent determination
that these securities are exemipt from registration.



THE OFFERING

Class A Common Unit 1 Minimum $160.00 (US)
Maximum (267,500) Class A Common Units ($107,000)

Minimum (25,000) Class A Common Units ($10,000)

Company New Age Automotive Concepts LLC dba Perfect Price Auto

Corporate Address 44349 Lowtree Ave Suite 111
Lancaster, CA 93536

Description of Business  Perfect Price Auto connects automotive dealerships and
consumers with a single-point website that allows for real
time competitive offers from dealers to consumers on new

cars.
Type of Security Offered Class A Common Units
Price per Unit $0.40 per Unit
Minimum Investment $160 (400 Units)

Amount (per investor)

Multiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new
offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

THE COMPANY AND ITS BUSINESS
The company's business

Description of Business

Perfect Price Auto connects automotive dealerships and consumers with a single-
point website that simplifies the new car shopping process. Our goal from the
beginning was to create a transparent no hassle system that simplifies the new car



negotiation process for consumers and dealers. We created a reverse auction system
where consumers build the car/cars they are interested in buying, and then lists them
for the dealers to make offers. The dealers openly compete and create offers for the
consumer to see. The dealers can see all offers made for all makes the consumer is
shopping them against and allows them to adjust their offers in real-time. This allows
the dealers to decide on a case by case bases, just how far they want to go on pricing to
earn each individual consumer's business.

Our website further allows the dealers to be creative in offering additional vehicle
options to the consumer in a non-intrusive way.... not all consumers buy exactly what
they thought they would originally. The consumer can organize their favorite offers
into a watch list and then decide which deal they like best (It isn't always just about
price)... then accept the offer... then contact the dealer to arrange finalizing the sale.

Our competition is several well established companies; Truecar, Autotrader, Cars.com,
Kelley Blue Book, and Edmunds. These companies are billion dollar plus companies
that have well established business models. Most of these companies have bought
smaller unique auto industry companies and absorbed them into their business model.
The online pricing and lead tools available from these companies for consumers and
dealers has not changed much over the last 10 to 15 years.

We are confident that we can compete in this market. We have create a website that
takes the online new car shopping experience to the next level. Most consumers are
frustrated with the current systems available from our competition, and use them
more as a tool to assist them in performing their own negotiation process. Consumers
are spending a lot of time, sometimes weeks or even months, contacting dealers trying
to negotiate their own deal. Dealers are frustrated by not having a consistent way to
know what their competition is doing, and what they may need to do to earn a
customers sale. We believe our product will be the beginning of a new way to buy new
cars, and that we offer a product that gives both sides added benefits.

Liabilities and Litigation

We are currently not involved with or know of any pending or threatening litigation
against the Company. Nor has the Company or any of its principals involved in, or
been involved in, any court or administrative proceedings for violating the provisions
of state or federal securities laws or the rules of any national securities exchange or
self-regulatory organization.

Multiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new
offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

The team



Officers and directors

Alex Bean CEO and Manager

George Cady CFO and Manager

Glen Luettgerodt CTO and Manager
Alex Bean

Alex, our CEO and Manager since the formation of Perfect Price Auto in April 2015, is
an experienced auto industry manager with nearly 19 years experience in sales and
sales management for new car dealerships in the Greater Los Angeles area. He has
held the titles of General Sales Manager, Sales Manager, Finance Manager, and Used
Car Manager. As the General Sales Manager of Saturn of Thousand Oaks he was able
to bring the dealership yearly net profit to a positive net profit position within the first
year after loosing money the previous years few years. The dealership finished 2002 #1
in the Nations Sales Customer Satisfaction Index. As Sales Manager for Saturn of
Antelope Valley he contributed to bringing the dealership up to being one of the top
25 dealerships in the country for new car sales volume, and increased monthly gross
sales average 30%. As the Used Car Manager he increased sales volume by 50% while
increasing gross average and decreasing aged inventory. As a Sales Manager at
Antelope Valley Chevrolet he maintained a Customer Satisfaction Index rating above
National average. I also received the Chevrolet Mark of Excellence Award for 2011 and
2012. During his time as a Sales Manager he was also responsible for overseeing
dealership internet department function, providing price and payment quotes and
negotiating with customers. In October of 2014 he took a break from the sales
department and went to work in the service department at Antelope Valley VW to
have better schedule for time with his kids, and to allow more time for Perfect Price
Auto. In June of this year he left the position VW to focus on getting Perfect Price
Auto moving forward. Prior to getting into the car business he worked as Police
Officer for the City of Oxnard for almost 4 years. He enjoys staying in shape by lifting
weights and cycling in his free time.

George Cady

George, our CFO and Manager since the formation of Perfect Price Auto in April 2015,
has more than 15 years auto industry experience, 12 as a manage. He has held the
positions of Sales Representative, Finance Manager, Finance Director, Assistant Sales
Manager, and Sales Manager, primarily with Saturn of Antelope Valley and Antelope
Valley Chevrolet. As a Sales Representative he excelled in sales, maintaining a
consistent sales volume and customer satisfaction rating among the top in the
dealership. He has received several awards for his sales accomplishments. During his
time as a Sales representative many of his sales stemmed from self generated leads,
and he developed strong skills in customer followup and retention. As a Finance
Manager/Director, he was responsible for the timely funding and processing of
contracts for a $30M+ annual portfolio. As a Sales Manager, George utilized his sales
experience and customer followup skills to train and develop the skills of his sales
team members, and implemented sales procedures and processes to help ensure the
growing success of his team. George also was responsible for the internet department,



which included giving quotes and making sure emails and inquiries were answered in a
timely fashion. George dealt with internet customers directly and managed all
manufacturer- and third-party generated leads. He is currently working as a Finance
Manager back at Antelope Valley Chevrolet since July. He has worked for this owner
and a few of his dealerships for over 12 years total. He worked at Parkway Cadillac,
GMC, and Buick as a Sales Manager since about mid 2016. And before that he was an
Assistant Sales Manager/Team Leader at First KIA for about 2 years.

Glen Luettgerodt

Glen, our CTO and Manager since the formation of Perfect Price Auto in April 2015,
has more than 18 years experience in design and implementation. He has extensive
experience developing the logic and workflow powering both public-facing and
internal business applications, as well as over 10 years development team
management experience of teams ranging from two to 17 in size. Key projects include:
Health insurance quoting and auditing; and film and media tracking and rights
management. Past clients include: Warner Pacific Insurance, MTV, Paramount, NBC,
Warner Brothers, Technicolor, Realtor.com and Microsoft. Glen is experienced in
scrumy/agile software development methodology and task and issue tracking
applications, such as Jira, FogBugz, and TFS. He is well versed in the Microsoft
development stack and server technologies such as MS-SQL, .Net, Asp.Net, WCF,
MVC, Entity Framework, IIS MSMQ, Distributed Transactions. He currently serves as
Vice President of Application Architecture at a major software vendor for the Film and
Television industry. My knowledge is centered around the Microsoft .Net development
stack and using that to deliver internal business application as well as consumer
facing web based applications. I also have many years of experience in Cloud
computing and IT infrastructure management. He has worked ad the Vice President of
Software Architecture for FilmTrack Inc. for the last 5 years.

Number of Employees: 3
Related party transactions

The company has not conducted any related party transactions.
RISK FACTORS
These are the principal risks that related to the company and its business:

e Our patents and other intellectual property could be unenforceable or
ineffective. One of the Company's most valuable assets is its intellectual
property. We currently have applied for a trademark on our brand "Perfect Price
Auto." We also plan to explore opportunities to patent parts of our core
technology, but have no patents or applications currently pending or anticipated
at this time. In addition, companies, organizations or individuals, including our
competitors, may hold or obtain patents, trademarks or other proprietary rights
that would prevent, limit or interfere with our ability to make, use, develop, sell
or market our platform, which could make it more difficult for us to operate our



business. From time to time, we may receive communications from holders of
patents or trademarks regarding their proprietary rights. Companies holding
patents or other intellectual property rights may bring suits alleging
infringement of such rights or otherwise assert their rights and urge us to take
licenses. In addition, if we are determined to have infringed upon a third party's
intellectual property rights, we may be required to cease operating our platform,
pay substantial damages, seek a license from the holder of the infringed
intellectual property right, which license may not be available on reasonable
terms or at all, and or establish and maintain alternative branding for our
platform. We may also need to file lawsuits to protect our intellectual property
rights from infringement from third parties, which lawsuits could be expensive,
time consuming and distract management’s attention from our core operations.
There are several potential competitors who are better positioned than we are to
take the majority of the market. We will compete with larger, established
automotive online research and pricing websites who currently have products on
the market, and/or various respective product development programs. They have
much better financial means and marketing/sales and human resources than us.
They may succeed in developing and marketing competing equivalent products
earlier than us, or superior products than those developed by us. There can be no
assurance that competitors will not render our technology or website obsolete,
or that the website developed by us will be preferred to any existing or newly
developed technologies. It should further be assumed that that competition will
intensify.

Perfect Price Auto is a brand-new company and has not generated any revenue
to date. It has no history, no clients, no revenues. If you are investing in this
company, it's because you think the website is a good idea, that we will be able
to successfully market, build and sell the website to dealers and consumers, that
we can price it right and sign enough monthly paying dealer so that the
company will succeed. We have yet to sign any dealer. Further, we have never
turned a profit and there is no assurance that we will ever be profitable

Any valuation or projections at this stage is pure speculation. Unlike listed
companies that are valued publicly through market-driven stock prices, the
valuation of private companies, especially start-ups, is difficult to assess and
you may risk overpaying for your investment. In addition, there may be
additional classes of equity issued in the future with rights that are superior to
the class of equity into which the notes may convert. We have not undertaken
any efforts to produce a valuation of the Company. The price of the units merely
reflects the opinion of the board as to what would be fair market value.

Even if we raise the maximum sought in this offering. We may need to raise
extensive funds in order to be able to maintain operations. We may not have
enough funds to sustain the business until it becomes profitable. Even if we raise
funds through a crowdfunding round, we may not accurately anticipate how
quickly we may use the funds and if these funds are sufficient to bring the
business to profitability. We estimate that we will require at least $500K+ to
grow our dealer base and for marketing to grow towards a sustainable and
profitable business. If we are unable to do so we may need to raise money from



bank loans, future sales of securities or some combination thereof. Our ability to
remain in business is reliant on either generating sufficient cash flows from
dealer accounts, raising additional capital, or likely a combination of the two.
Our business projections are only estimates. There can be no assurance that the
company will meet those projections. There can be no assurance that there is
sufficient demand for product, people think its a better option than the
competition and Perfect Price Auto has priced the services at a level that allows
the company to make a profit and still attract business.

Risks of Borrowing. The Company has and may need to seek additional capital
from financial institutions. Typical loan agreements might contain restrictive
covenants which may impair the Company’s operating flexibility. A default
under any loan agreement could result in a charging order that would have a
material adverse effect on the Company’s business, results of operations, or
financial condition.

Control by Founders. The Company’s Founders and sole Managers, holds a
majority of our outstanding common units. Investors will not be able to control
the management of the Company.

We depend on key personnel. In the early stages of expansion, the Company’s
business will be significantly dependent on the Company’s management team
and technical, marketing and sales personnel that the Company will recruit in
the early expansion stages. There is a lot of competition in the industry to hire
and retain qualified personnel, and the Company will actively search for
qualified personnel as the Company grows. In the event the Company were to
lose a key member of management or key personnel, the Company may not be
able to find a replacement within a time frame that would avoid an adverse
material impact

Even if we raise the maximum sought offering We may not have enough funds to
sustain the business until it becomes profitable. Even if we raise funds through a
crowdfunding round, we may not accurately anticipate how quickly we may use
the funds and if these funds are sufficient to bring the business to profitability.
Our ability to remain in business is reliant on either generating sufficient cash
flows, raising additional capital, or likely a combination of the two.

Other investors may have greater rights than you. In the subscription agreement,
investors who purchase less than $50,000 in notes will grant a proxy to the CEQ
to vote any of the equity securities they receive if the notes are converted at a
later date. If the Company launches a notes offering under Regulation D, the
investors in that offering may have more rights since they will not be required to
grant a voting proxy and will be granted contractual information and inspection
rights.

You can’t easily resell the securities. You can’t easily resell the securities. There
are restrictions on how you can resell your securities for the next year. More
importantly, there is no market for these securities, and there might never be
one. It’s unlikely that the Company will ever go public or get acquired by a bigger
company. That means the money you paid for these securities could be tied up
for a long time.

Dilution Protection of early Investors As per the Conversion to Ownership



Agreements, previous early Investors Jerry Plant, Peggy Plant, and Jason Lezama
3% Units (Shares) are non-dilutable until after such time as the Company has
raised gross proceeds equal to or greater than one million dollars ($1,000,000) in
total accrued investment rounds. The dilution protection shall be factored by
means of weighted average. After a funding round causes the total investment
funds for all rounds to equal or exceed the one million dollars ($1,000,000)
amount, the Units (Shares) shall be subject to standard dilution in line with all
other Class A Common Units issued. In order to maintain their 3% Membership
interest until the Company has raised one million dollars ($1,000,000) in gross
proceeds, additional units will be issued from future offerings, which does have
a slightly greater impact on dilution for all other Unit Holders.

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES
Ownership

e Alexander P Bean, 32.4% ownership, Class A Common Units
e Ronald George Cady, 32.3% ownership, Class A Common Units
e Glendon R Luettgerodt, 32.3% ownership, Class A Common Units

Classes of securities

e Class A Common Units: 10,000,000
Voting Rights (of this security)

The holders of Units of the Company's Class A Common Units, $0.0001 par value
per unit, are entitled to one vote for each unit held of record on all matters
submitted to a vote of the Members.

Dividend Rights

Subject to preferences that may be granted to any then outstanding preferred
Units, holders of Units of Class A Common Units are entitled to receive ratably
such dividends as may be declared by the Board out of funds legally available
therefore as well as any distribution to the Members. The payment of dividends
on the Common Units will be a business decision to be made by the Board from
time based upon the results of our operations and our financial condition and
any other factors that our board of directors considers relevant. Payment of
dividends on the Common Units may be restricted by law and by loan
agreements, indentures and other transactions entered into by us from time to
time. The Company has never paid a dividend and does not intend to pay
dividends in the foreseeable future, which means that Members may not receive
any return on their investment from dividends.



Rights to Receive Liquidation Distribution

In the event of our liquidation, dissolution, or winding up, holders of Class A
Common Units are entitled to share ratably in all of our assets remaining after
payment of liabilities and the liquidation preference of any then outstanding
preferred units. After payment of all company debts and other liabilities, and the
satisfaction of any liquidation preference granted to the holders of then
outstanding units of preferred units.

Rights and Preferences

The rights, preferences and privileges of the holders of the company’s Class A
Common Units are subject to and may be adversely affected by the rights of the
holders of units of any series of future issued Common Units, Preferred Units
and any additional classes of preferred units that we may designate in the future.
Upon incorporation of Perfect Price Auto all Class A Common units will convert
into equivalent number of Class A Common Voting Shares in Perfect Price Auto.

Transferability of securities

For a year, the securities can only be resold:
@® In an IPO;

® To the Company;

® To an accredited investor; and

® To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance

Existing Work Made for Hire Agreement

The company also has an outstanding Work Made For Hire Agreement to one of
its existing programmers (Non-Partner). The programmer is earning an hourly
rate of $125 per/hr for work done to the website which will be converted to
Common units or shares upon qualifying financing. The amount owed as of
August 31, 2017 is $38,625. This amount is expected to increase as more work
continues to the website.

Interest Rate and Maturity



This agreement carries interest rate of 3% if the Note is paid in lieu of conversion
and has a maturity date of September 18, 2019

Conversion terms

Upon the occurrence of a Qualified Financing, the Principal Balance of this
agreement shall automatically convert into Units/Shares in the Company at a
conversion price equal to the price per unit/share based on a valuation cap of
$2,500,000 in connection with the Qualified Financing if the valuation is above
stated cap for this note. A “Qualified Financing” shall mean a transaction or
series of related transactions resulting in aggregate gross proceeds to the
Company of at least One Million Dollars ($1,000,000). The foregoing conversion
rates shall be subject to appropriate adjustments for any unit/share split,
combination, recapitalization and the like. Company Status of units/shares to be
Issued. All of the units/shares that may be issued upon the conversion of this
Note shall, upon issuance, be fully paid and non-assessable. This Note shall not
entitle Holder to any voting rights or other rights as a member of the Company
or to any rights whatsoever except the rights expressed in this Note, and no
dividends shall be payable or accrue in respect of this Note or the units/shares
issuable upon the conversion hereof unless and until this Note shall be
converted. Upon the conversion of this Note, Holder shall, to the extent
permitted by law, be deemed to be Holder of record of the units/shares issuable
upon such conversion, notwithstanding that the transfer books of the Company
shall then be closed or that the certificates representing such Units shall not
then be actually delivered.

What it means to be a Minority Holder

As a minority holder you will have limited ability, if it all, to influence our policies or
any other corporate matter, including the election of directors, changes to the
Company's governance documents, additional issuances of securities, company
repurchases of securities, a sale of the Company or of assets of the Company, or
transactions with related parties.

New Age Automotive Concepts LLC dba Perfect Price Auto is a Manager managed
company. The affairs of the Company shall be managed by a board of managers (the
"Board"). The Board shall initially consist of the Executive Officers (collectively, the
"Managers". The Board shall have authority, power and discretion to manage and
control the business, property and affairs of the Company and its Subsidiaries, to
make all decisions regarding those matters and to supervise, direct and control the
actions of the Officers and to perform any and all other actions customary or incident
to the management of the Company's business, property and affairs. Upon
incorporation of Perfect Price Auto all Class A Common units will convert into
equivalent number of Class A Common Voting Shares for Perfect Price Auto.

New Age Automotive Concepts LLC dba Perfect Price Auto, at its sole and absolute
discretion, choose to issue additional units and unit classes on such terms as the
Company may decide, including but not limited to, employees, independent



contractors, and other service providers. This may lead to dilution.
Dilution
Dilution (Protection)

As per the Conversion to Ownership Agreements, previous early Investors Jerry Plant,
Peggy Plant, and Jason Lezama 3% Units (Shares) are non-dilutable until after such
time as the Company has raised gross proceeds equal to or greater than one million
dollars ($1,000,000) in total accrued investment rounds. The dilution protection shall
be factored by means of weighted average. After a funding round causes the total
investment funds for all rounds to equal or exceed the one million dollars ($1,000,000)
amount, the Units (Shares) shall be subject to standard dilution in line with all other
Class A Common Units issued. In order to maintain their 3% Membership interest
until the Company has raised one million dollars ($1,000,000) in gross proceeds,
additional units will be issued from future offerings, which does have a slightly
greater impact on dilution for all other Unit Holders

Dilution for this Offering

The investor’s stake in a company could be diluted due to the company issuing
additional units. In other words, when the company issues more units, the percentage
of the company that you own will go down, even though the value of the company may
go up. You will own a smaller piece of a larger company. This increase in number of
units outstanding could result from a stock offering (such as an initial public offering,
another crowdfunding round, a venture capital round or angel investment), employees
exercising stock options, or by conversion of certain instruments, such as convertible
bonds, preferred units or warrants, into stock.

If the company decides to issue more units, an investor could experience value
dilution, with each unit being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per unit (though this typically occurs
only if the company offers dividends, and most early stage companies are unlikely to
offer dividends, preferring to invest any earnings into the company).

The type of dilution that hurts early-stage investors most occurs when the company
sells more units in a “down round,” meaning at a lower valuation than in earlier
offerings. An example of how this might occur is as follows (numbers are for
illustrative purposes only, and are not based on this offering):



¢ In June 2014 Jane invests $20,000 for units that represent 2% of a company
valued at $1 million.

e In December the company is doing very well and sells $5 million in units to
venture capitalists on a valuation (before the new investment) of $10 million.
Jane now owns only 1.3% of the company but her stake is worth $200,000.

e In June 2015 the company has run into serious problems and in order to stay
afloat it raises $1 million at a valuation of only $2 million (the “down round”).
Jane now owns only 0.89% of the company and her stake is worth $26,660.

This type of dilution might also happen upon conversion of convertible notes into
units.Typically, the terms of convertible notes issued by early-stage companies
provide that in the event of another round of financing, the holders of the convertible
notes get to convert their notes into equity at a “discount” to the price paid by the
new investors, i.e., they get more units than the new investors would for the same
price. Additionally, convertible notes may have a “price cap” on the conversion price,
which effectively acts as a unit price ceiling.Either way, the holders of the convertible
notes get more units for their money than new investors. In the event that the
financing is a “down round” the holders of the convertible notes will dilute existing
equity holders, and even more than the new investors do, because they get more units
for their money

If you are making an investment expecting to own a certain percentage of the
Company or expecting each unit to hold a certain amount of value, it’s important to
realize how the value of those units can decrease by actions taken by the Company.
Dilution can make drastic changes to the value of each unit, ownership percentage,
voting control, and earnings per unit.

Transferability of securities
For a year, the securities can only be resold:

In an IPO;

To the company;

To an accredited investor; and

To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

FINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIAL
INDEBTEDNESS

Financial Statements

Our financial statements can be found attached to this document. The financial
review covers the period ending in 2016-12-31.



Financial Condition
Results of Operation

We have not yet generated any revenues and do not anticipate doing so until we have
completed the development and signed dealer accounts to launch the website.

The last couple years funds from the $50K in convertible note agreements, which have
recently converted to ownership, have gone towards primarily software development
and legal fess. A majority has been used to cover web design, software, computer,
taxes, and legal and accounting fees. The current software and internet fees are
monthly expenses that will continue to grow as the company grows. There will be
future legal and accounting fees that will also grow with the company, and we do
expect some short term increase in legal expenses in preparation for launch.

With the funding from this campaign we expect to be able to move the website
forward more rapidly. The core principal function is working. We will need to able to
fund the integration of the build logic software, which can be implemented before the
end of the year. And then just adding a few additional features such as notification
features and our rating system for dealers. As this is being finished we will move to
get dealer accounts gathered so as to move quickly into a public launch and marketing
campaign, for which we will gather additional funding.

Financial Milestones

The Company has not generated any revenue to date and expects that most if all
revenue generated over the next year will go back into the company, leaving a deficit
that needs to be covered through third party funding and investment. While our
projections show a net gross possibility the first year, we expect that any excess profit
will be put towards marketing and market expansion.

Our yearly projections for 2018, 2019, 2020, 2021, and 2022 are $2.8M, $22M, $57M,
$102M, and $145M respectively. The year revenues of $2.8M are based on having
acquired 400 dealers accounts by years end starting with 50-100, with dealer payments
of $1500 per month beginning by May, carrying and monthly paying dealer account
average of about 234 dealers for the year. The year over year increase will be from
continued market growth throughout the country.

234 dealer avg x 8 months of payments x $1500 = $2.8M
Liquidity and Capital Resources

As of December 31, 2016, the Company had $18000 in its checking account and no
current assets. Currently the Company has $15,400 as of August 31, 2017.

The funds from this campaign are necessary for us to add the additional software
needed to complete our website. At minimum funding we would only be ably to cover
minimal expenses and would need to seek additional funding sources within a couple



months. We estimate a need for around $50K to be able to execute our needs for
software development, dealer account acquisition, and legal contracts and disclosures
to be ready to launch. At the maximum funding of $107,000 we can support the
company and necessary software, dealer account acquisition, and operating expenses
for up to 9 to 12 months. We will require additional funds to launch the marketing
campaign to the public in order to drive traffic to the website. We estimate we will
need about $250K to $500K to launch an effective marketing campaign. Some of the
expenses for this campaign may be covered by account pre-payments made by dealers
prior to launch.

We will continue to seek additional funding sources during this campaign. And unless
this funding round round greatly exceeds our maximum funding of $107,000, we will
need to receive funding from an additional fund raising campaign, or campaigns.

Some expenses are being covered personally by capital contributions of the founders,
and may continue to be. These contributions are to help ensure the companies success
and not investments or debt that need to be repaid. We also have a $15,000 personal
line of credit available to the company through one of the founders.

Indebtedness

The company has an outstanding Work Made For Hire Agreement to one of its
existing programmers (Non-Partner). The programmer is currently earning an hourly
rate of $125 per/hr for work done to the website which can be converted to Class A
Common Units upon qualifying financing, or paid in full with with interest added to
the principal from the time the company was invoiced for the work performed. The
interest rate is 3% and accrued annually. The amount owed as of August 31, 2017 is
$38,625. This amount is expected to increase as more work continues to the website.
See "Existing Work Made for Hire" for more detail.

Recent offerings of securities

e 2015-05-11, Rule 504, 50100 Convertible Note Debt. Use of proceeds: These
proceeds have been used for website development costs such as; website
designer, monthly server expenses, and software, along with legal expenses over
the last 2 1/2 years. The Convertible Promissory Note was converted to
ownership of 3% or 300,000 Class A Common Units. The units were transferred
from the Managers existing 10,000,000 Units.

Valuation

$4,000,000.00

As the company is a new startup and has to this date generated no revenue, we have
not undertaken any efforts to produce a valuation of the Company. The price of the
shares merely reflects the opinion of the Company as to what would be fair market
value.



USE OF PROCEEDS

Offering  Offering
Amount Amount
Sold Sold

Total P ds:
Ol Froteeds $10,000  $107,000

Less Offering

Expenses
Start Engine Fees $600 $6,420
Offering Fees
Ad ising &
(rveing $2,000 $7.000
marketing)
Net Proceeds
roe $7,400 $93,580
Software Development $3’000 $25 000
Salaries and general
administrative expenses $0 $20,000
Professional Fees
Legal, Intell 1
(Legal, Intellectua $1,400 $9,000
Property, Trademarks)
Operating Capital $2’000 $35 ,580
Marketi
AEkehnE $1000 $4,000
Total use of Net
Proceeds $7600 $93,580

Software Development expenses will primarily be for Chrome Data vehicle build logic
software, Dealer Management Software inventory integration software. Salaries would
be allocated to cover our CTO's salary to allow 1-3 days full-time commitment to our
website development to the time of estimated launch of the website in about 6



months, A small amount may also be used as a salary offset for the CEQO. Professional
Fees will be used to created legal contracts for dealer agreements and legal disclosures
for the website, Intellectual Property research and filing, and trademark submission.
Operating Capital will be utilized to cover monthly server and software expenses,
office expenses, outside third party services as needed, or reallocated for to any of the
other expense fields mentioned as is needed for the company. Marketing funds will be
utilized to create marketing materials and email campaigns to dealers, expenses to
contact dealers in person, and meal expenses with dealers to aid in obtaining
agreements with interested dealers. At minimum funding we would only be ably to
cover minimal expenses and would need to seek other funding sources.

The identified uses of proceeds are subject to change at the sole discretion of the
executive officers and directors based on the business needs of the Company. The
values for each expense area may vary based on actual amount of funding reached.

Irregular Use of Proceeds

The Company might incur Irregular Use of Proceeds that may include but are not
limited to the following over $10,000: Vendor payments and salary made to one or
more Founders; Any expense labeled "Administration Expenses” that is not strictly for
administrative purposes; Any expense labeled "Travel and Entertainment”; Any
expense that is for the purposes of inter-company debt or back payments.

REGULATORY INFORMATION
Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance failure
The company has not previously failed to comply with Regulation CF.
Annual Report

The Company will make annual reports available at www.perfectpriceauto.com under
the company info section labeled annual report. The annual reports will be available
within 90 days of the end of the issuer's most recent fiscal year.



EXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR New
Age Automotive Concepts LLC d/b/a Perfect Price Auto

[See attached]



I, Alexander Peter Bean, the Chief Executive Officer of NEW AGE AUTOMOTIVE CONCEPTS
LLC dba Perfect Price Auto, hereby certify that the financial statements of NEW AGE
AUTOMOTIVE CONCEPTS LLC dba Perfect Price Auto and notes thereto for the periods
ending 12/31/2015 and 12/31/2016 included in this Form C offering statement are true and
complete in all material respects and that the information below reflects accurately the
information reported on our federal income tax returns.

For the year 2016 the amounts reported on our tax returns were total income of -$15,334.00;
taxable income of $0 and total tax of $0.

IN WITNESS THEREOF, this Principal Executive Officer's Financial Statement Certification has
been executed as of the September 18, 2017.

~) .
L// %/(S/ig;ature)

Chief Executive Officer

09/18/2017



NEW AGE AUTOMOTIVE CONCEPTS LLC
dba Perfect Price Auto

Balance Sheet 2015 & 2016

CURRENT ASSETS:
Cash

Accounts Receivable
[nventory

Total Current Assets

FIXED AND OTHER ASSETS
Property and Equipment, net
Deposits

Net Property and Equipment

TOTAL ASSETS

Liabilities and Equity

CURRENT LIABILITIES:
Accounts Payable
Deferred revenue
Notes Payable - current
Total Current Liabilities

LONG TERM LIABILITIES
Accounts Payable & Accrued Expenses

Notes Payable - noncurrent

Total Long Term Liabilities

TOTAL LIABILITIES

EQUITY
Members Equity

Retained Earnings

Total Equity

TOTAL LIABILITIES AND EQUITY

2016 2015
¥ 2565400 S 40.988.00
% 25654.00 40.988.00
¥ 25 654.00 S 4p.088.00
$ 3

50,000.00 50,000.00
* 5000000 ® 50,000.00
¥ 5000000 $ 50.000.00

(9,012.00) 1.400.00

(15,334.00) (10,412.00)
$ (0434600 % (9.01200)
¥ 25 654.00 S 4p.088.00




NEW AGE AUTOMOTIVE CONCEPTS LLC

dba Perfect Price Auto
Cash Flow 2015 & 2016

Current Period Prior Period
01/01/2016 to 01/01/2015 to
12/31/2016 12/31/2015
BEGINNING CASH ON HAND 40,988.00 1,400.00
ADD: CASH RECEIPTS
Cash Sales 384.00 500.00
Income Tax Refund - -
Misc. Cash Receipts - -
TOTAL CASH RECEIPTS 384.00 500.00
FINANCING ACTIVITIES
Long-Term Debt Financing - 50,000.00
Sub-Total Cost of Goods Sold - 50,000.00
OPERATING EXPENSES:
Advertising and Promotion - 1,500.00
Taxes and Licenses 1,694.00 -
Computer and Internet 366.00 -
Office Supplies - 132.00
Professional Services - Legal, Accounting 4,923.00 3,470.00
Google Survey - 750.00
Microsoft Software 480.00 1,933.00
Legal and Profesional 540.00 3,127.00
Website Development 7,715.00 -
Sub-Total Operating Expenses 15,718.00 10,912.00
TOTAL CASH PAYMENTS 15,718.00 10,912.00
NET CASH CHANGE - Inflow (Outflow) (15,334.00) 40,988.00
CASH POSITION {end of period) 25,654.00 40,988.00




NEW AGE AUTOMOTIVE CONCEPTS LLC

REVENUES
Gross Receipt Sales
Other Revenue
TOTAL REVENUES

COST OF GOODS SOLD
Salaries-Direct
Qther Direct Costs

TOTAL COST OF GOODS SOLD

GROSS PROFIT (LOSS)

OPERATING EXPENSES

Advertising and Promotion

Taxes and Licenses

Computer and Internet

Office Supplies

Professional Services - Legal,

Accounting
Google Survey
Microsoft Software
Legal and ProfesSicnal
Website Development

TOTAL OPERATING EXPENSES

OPERATING PROFIT (LOSS)

INTEREST (INCOME), EXPENSE & TAXES

Interest {Income)
Interest Expense
Income Tax Expense

TOTAL INTEREST (INCOME)

NET INCOME {LOSS)

dba Perfect Price Auto

Profit & Loss
2015 & 2016

Current Period

Prior Period

01/01/2016 to 01/01/2015 to
12/31/2016 12/31/2015
$ 384.00 $ 500.00
384.00 500.00
384.00 500.00
: 1,500.00
1,694.00 .
366.00 -
- 132.00
4,923.00 3,470.00
- 750.00
480,00 1,933.00
540.00 3,127.00
7,715.00 =
15,718.00 10,912.00
(15,334.00) (10,412.00)
5 5
{15,334.00) {10,412.00)




NOTE 1 — NATURE OF OPERATIONS

NEW AGE AUTOMOTIVE CONCEPTS LLC dba Perfect Price Auto was formed on April 13, 2015
(“Inception™) in the State of CA. The balance sheet of NEW AGE AUTOMOTIVE CONCEPTS LLC
dba Perfect Price Auto (which may be referred to as the "Company”, "we," "us," or "our") are prepared in
accordance with accounting principles generally accepted in the United States of America (“ULS.
GAAP”). The Company’s headquarters are located in Lancaster, CA.

Perfect Price Auto connects automotive dealerships and consumers with a single-point website that
simplifies the new car shopping process. Our goal from the beginning was to create a transparent no
hassle system that simplifies the new car negotiation process for consumers and dealers. We created a
reverse auction system where consumers build the car/cars they are interested in buving, and then lists
them for the dealers to make offers. The dealers openly compete and create offers for the consumer to see.
The dealers can see all offers made for all makes the consumer is shopping them against and allows them
to adjust their offers in real-time. This allows the dealers to decide on a case by case bases, just how far
they want to go on pricing to carn cach individual consumer's business.

NOTE 2 — SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Fresentation
The accounting and reporting policies of the Company conform to accounting principles generally
accepted in the United States of America (“US GAAP”).

Use of Estimates

The preparation of balance sheet in conformity with US GAAP requires management to make certain
estimates and assumptions that affect the reported amounts of assets and liabilities, and the reported
amount of revenues and expenses during the reporting period. Actual results could materially differ from
these estimates. It is reasonably possible that changes in estimates will occur in the near term.

Fair Value of Financial Instrumenis

Fair value is defined as the exchange price that would be received for an asset or paid to transfer a
liability (an exit price) in the principal or most advantageous market for the asset or liability in an orderly
transaction between market participants as of the measurement date. Applicable accounting guidance
provides an established hierarchy for inputs used in measuring fair value that maximizes the use of
observable inputs and minimizes the use of unobservable inputs by requiring that the most observable
inputs be used when available. Observable inputs are inputs that market participants would use in valuing
the asset or lability and are developed based on market data obtained from sources independent of the
Company. Unobservable inputs are inputs that reflect the Company’s assumptions about the factors that
market participants would use in valuing the asset or liability. There are three levels of inputs that may be
used to measure fair value:

Level 1 - Observable inputs that reflect quoted prices (unadjusted) for identical assets or liabilities in
active markets.

Level 2 - Include other inputs that are directly or indirectly observable in the marketplace.

Level 3 - Unobservable inputs which are supported by little or no market activity.



The fair value hierarchy also requires an entity to maximize the use of observable inputs and minimize the
use of unobservable inputs when measuring fair value.

Fair-value estimates discussed herein are based upon certain market assumptions and pertinent
information available to management as of Inception. Fair values were assumed to approximate carrying
values because of their short term in nature or they are payable on demand.

Risks and Uncertainties

The Company has a limited operating history and has not generated revenue from intended operations.
The Company's business and operations are sensitive to general business and economic conditions in the
U.S. and worldwide along with local, state, and federal governmental policy decisions. A host of factors
beyond the Company's control could cause fluctuations in these conditions. Adverse conditions may
include:

Perfect Price Auto is a brand-new company and has not generated any revenue to date. It has no history,
no clients, no revenues. If you are investing in this company, it's because you think the website is a good
idea, that we will be able to successfully market, build and sell the website to dealers and consumers, that
we can price it right and sign enough monthly paying dealer so that the company will succeed. We have
yet to sign any dealer. Further, we have never turned a profit and there is no assurance that we will ever
be profitable

Even if we raise the maximum sought in this offering, we may need to raise extensive funds in order to be
able to maintain operations. We may not have enough funds to sustain the business until it becomes
profitable. Even if we raise funds through a crowdfunding round, we may not accurately anticipate how
quickly we may use the funds and if these funds are sufficient to bring the business to profitability. We
estimate that we will require at least $500K+ to grow our dealer base and for marketing to grow towards a
sustainable and profitable business. If we are unable to do so we may need to raise money from bank
loans, future sales of securities or some combination thereof. Our ability to remain in business is reliant
on either generating sufficient cash flows from dealer accounts, raising additional capital, or likely a
combination of the two.

Our business projections are only estimates. There can be no assurance that the company will meet those
projections. There can be no assurance that there is sufficient demand for product, people think its a better
option than the competition and Perfect Price Auto has priced the services at a level that allows the
company to make a profit and still attract business.

Cash and Cash Equivalents
For purpose of the statement of cash flows, the Company considers all highly liquid debt instruments
purchased with an original maturity of three months or less to be cash equivalents.

Revenue Recognition

The Company will recognize revenues from New Car Dealer monthly subscription accounts transactions
when (a) pervasive evidence that an agreement exists, (b) the product or service has been delivered, (c)
the prices are fixed and determinable and not subject to refund or adjustment, and (d) collection of the
amounts due are reasonably assured.

Income Taxes



The Company is taxed as a Limited Liability Company under