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PART I

Item 1. Business

Businii ess Overview

Fresh Del Monte Produce Inc. (the “Company,” “we” or “us”) is one of the world’s leading vertically integrated producers,
marketers and distributors of high-quality frff esh and frff esh-cut frff uirr t and vegetabla es, as well as a leading producer and distributor
of prepared frff uirr t and vegetabla es, juices, beverages and snacks in Europe, Afrff ica and the Middle East. We market our products
worldwide primarily under the Del MontMM e® brand, a symbol of product innovation, quality, frff eshness and reliabia lity since 1892.
Our global sourcing and logistics network allows us to provide consistent deliveryrr of high-quality products and value-added
services to our customers.

We have leading market positions in the folff lowing product categories and we believe we are:

• the largest marketer of ff rff esh pineapples in the United States, and a leading marketer in other markets worldwide;

• the third-largest marketer of bananas in the United States, and a leading marketer in other markets worldwide;

• a leading marketer of:ff
◦ frff esh-cut frff uit in the United States, Canada, Japaa n, South Korea, and the United Kingdom;

◦ frff esh-cut vegee tables in North America, South Korea, KuwKK ait, United Araba Emirates, and Saudi Arabia a;
◦ avocados in the United States; and
◦ canned frff uit in Europe, Afrff ica, and the Middle East.

Our vision is to inspire healthy lifeff styles through wholesome and convenient products. Our strategy is foundeff d on six goals:
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Our business is comprised of three reportable segments, two of which represent our primary businesses of fresh and value-
added products and banana, and one that represents our other ancillary businesses.

• Fresh and value-added products - includes pineapples, fresh-cut fruit, fresh-cut vegetables (which includes fresh-cut
salads), melons, vegetables, non-tropical fruit (which includes grapes, apples, citrus, blueberries, strawberries, pears,
peaches, plums, nectarines, cherries and kiwis), other fruit and vegetables, avocados, and prepared foods (which
includes prepared fruit and vegetables, juices, other beverages, and meals and snacks).

• Banana

• Other products and services - includes our third-party freight and logistic services business and our Jordanian poultry
and meats business.

We market and distribute our products to retail stores, club stores, convenience stores, wholesalers, distributors and foodservice
operators in more than 80 countries around the world. North America is our largest market, accounting for 61% of our net sales
in 2022. Our other major markets are Europe, the Middle East (which includes North Africa) and Asia. Our net sales by region
for the year 2022 are depicted in the chart below.

We produce, source, distribute and market a broad array of fresh produce, primarily under the Del Monte® brand, as well as
under other proprietary brands, such as UTC®CC and Rosy®. We also produce, distribute and market prepared fruits and
vegetables, juices, beverages and snacks under the Del Monte® brand, as well as other proprietary brands, such as Just Juice®,
Fruitini®, Pinkglow®, Del Monte Zero™, Honeyglow®,Honey Miniglow®, Bananinis®, and other regional trademarks in Europe,
Africa and the Middle East. We also distribute under the Mann Packing family of brands in North America including Mann™,
Mann's Logo™, Arcadian Harvest®, Nourish Bowls®, Broccolini®, Caulilini®, Better Burger Leaf®ff and Romaleaf®ff .

Our distribution centers and fresh-cut facilities address the growing demand from supermarket chains, club stores, convenience
stores, foodservice providers, mass merchandisers and independent grocers to provide value-added services, including the
preparation of fresh-cut produce, ripening, customized sorting and packing, just-in-time and direct-store-delivery and in-store
merchandising and promotional support. Large national and global chains are increasingly choosing fewer suppliers who can
serve all of their needs on a national basis. We believe that there is a significant opportunity for a company like ours with a full
fresh and fresh-cut produce line, well-recognized brands, a consistent supply of quality produce and a global distribution
network to become the preferred supplier to these large retail, convenience store, and foodservice customers. We strive to
expand this status by increasing our leading position in fresh-cut produce, expanding our fresh fruit and vegetable business,
continuing to grow these value-added products and diversifying our other fresh produce selections.
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SouSS rcinii g and PrPP oductitt on

A graphia c depicting our geographia c sales and sourcing operations is shown below.

We source our frff esh produce products primarily frff om Central and South America, North America, and the Philippines, and our
prepared foodff products frff om Afrff ica, Europe, and the Middle East. We also produce, market and distribute certain prepared foodff
products in North America based on our agreement with Del Monte Pacififf c Limited and its subsidiaryrr Del Monte Foods, Inc.

Our products are sourced frff om company-controlled operations and through supply contracts with independent producers. In
2022, 49% of the frff esh produce we sold was grown on company-controlled faff rms and the remaining 51% was acquired
primarily through supply contracts with independent growers. Costa Rica is our most signififf cant sourcing location representing
appra oximately 35% of our total sales volume of frff esh produce products and where 35% of our property, plant and equipment
was located in 2022.

FrFF esh and value-added productsttp

Our frff esh and value-added products segment includes sales of the folff lowing product categories:

FrFF esh-cut produce (f(( rff esh-cut frff uit and frff esh-cut vegee tables)s

Our frff esh-cut produce sales in 2022 represented 20% of our total net sales. Our largest selling market forff our frff esh-cut products
is North America, where 72% of our frff esh-cut frff uirr t sales and 84% of our frff esh-cut vegetabla e sales were located in 2022. We
also sell frff esh-cut products in Europe, Asia, and the Middle East.
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We believe that the frff esh-cut produce market continues to be one of the faff stest-growing categories in the frff esh produce
industry,rr largely due to consumer trends faff voring healthy, frff esh and conveniently packaged ready-to-eat foodsff . While packaged
salads continue to lead the categoryrr of frff esh-cut produce sales, the categoryrr has expanded signififf cantly to include pineappla es,
melons, mangoes, grapea s, citrusrr and assorted vegetabla e produce items that are washed, cut and packaged in a ready-to-use forff m.
Within this market, we believe that there is diffff eff rentiation between companies active primarily in the packaged salad market
and other companies, like us, that can offff eff r a wide variety of value-added conventional and organic frff esh-cut frff uirr t and vegetabla e
items.

Our frff esh-cut frff uirr t products include pineappla es, melons, grapea s, citrusrr , appla es, mangoes, kiwis and other frff uirr t items. We believe
that our experience in this market coupled with our sourcing and logistics capaa bia lities and the Del MontMM e® brand have enabla ed
us to become a leading supplier of frff esh-cut frff uirr t to the supermarket, convenience and club store channels in the United States.

Our offff eff rings in North America also include a broad variety of frff esh and frff esh-cut vegetabla e products since our acquisition of
Mann Packing in 2018. During 2022, we completed our integration of Mann Packing, providing the business with fulff l access to
our North America resources and logistics network. We believe the completed integration will allow us to leverage our existing
distribution network and infrff astrucrr turt e to expand the market reach of our Mann Packing faff mily of products, while enhancing
our abia lity to better serve our combined customers and address consumers' needs forff healthier foodsff .

The maja ority of frff esh-cut produce is sold to consumers through retail and club store settings, as well as non-conventional
settings such as e-commerce, convenience stores, and airporrr ts. We believe that outsourcing by foodff retailers will increase,
particularly as foodff safeff ty regulations become more stringent and retailers demand more value-added services. We believe that
this trend should benefiff t large branded suppliers like us, who are better positioned to invest in state-of-ff the-art frff esh-cut faff cilities
and foodff safeff ty systems and to service regional, national and global chains and foodsff ervice operators, as well as supercenters,
mass merchandisers, club stores and convenience stores. We also believe that large branded suppliers benefiff t frff om
merchandising, branding and other marketing strategies forff frff esh-cut products, similar to those used forff branded processed foodff
products, which depend substantially on product diffff eff rentiation.

The frff uirr t we use in our frff esh-cut operations are sourced within our integrated system of company-controlled faff rms and frff om
GAP-certififf ed (good agriculturt al practices) independent growers. We purchase our vegetabla es forff these purposrr es frff om
independent growers principally in the United States and Mexico. Our purchase contracts forff both frff uirr t and vegetabla es are
typically short-term and varyrr by produce item.

Pineapples

We believe that we are the leading marketer of frff esh pineappla es in the United States and a leading marketer worldwide based on
internally generated data. Our pineappla e net sales in 2022 represented 13% of our total net sales, and were primarily
concentrated in North America (accounting forff 60% of our total pineappla e sales), folff lowed by Europe (21%), Asia (13%), and
the Middle East (6%).

Our Del MontMM e Goldll ®dd Extra Sweet pineappla e, which was launched in 1996 as a then-new variety, has an enhanced taste, golden
shell color, and bright yellow flff esh and has replaced other traditional pineappla e varieties in popularity and demand. The
production and sale of premium pineappla es in the market has also led to increased competition. In recent years, we have
continued our effff orff ts to diversifyff our product lines, including with the launch of our proprietaryrr Pinkglk ow® pineappla e in 2020
and with the relaunch of our HoneHH ye glyy ow® pineappla e in 2021. In 2022, as a furff ther showcase of our diverse product line in the
pineappla e space, we announced the launch of our Del MontMM e ZeZZ ro™ carbonr neutral pineappla e, which provides consumers with a
unique opportunitt ty to support climate-conscious produce. This new pineappla e variety, which we expect to launch in North
America and select European markets in 2023, is grown in Costa Rica and has been certififf ed as sustainabla y grown by a third-
party certififf cation body.

Pineappla es are grown in tropical and sub-tropical locations. The principal production and procurement areas forff our pineappla es
are Costa Rica, the Philippines, and Kenya.

Pineappla es have a long growing cycle of 18 months, and require re-cultivation aftff er one to two harvests. Growing pineappla e
requires a higher level of capia tal investment, as well as greater agriculturt al expertise as compared to bananas. Given the
complexity of pineappla e cultivation relative to our bananas, a higher percentage of the frff esh pineappla es we sell (79% by volume
in 2022) is produced on company-controlled faff rms.
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Avocados

Avocado net sales represented 7% of our total net sales during 2022. Avocados are one of the faff stest growing produce items in
the United States. According to a USDA report, the quantity of avocados availabla e per person, a proxy forff consumption, has
tripled over the past two decades. Additionally, publications by The Packer over the most recent three years indicate that an
average of appra oximately 26% of consumers in the U.S. purchased avocados over the same time period.

In 2021, we announced the arrival of our Goodvocado avocados, a pack of various sized avocados that naturtt ally range frff om
small to large, and that allow consumers to customize their use of avocados and discover new ways to incorporrr ate them into
their everydarr y cuisine. During 2022, we continued our effff orff ts in the area of avocado predictabia lity, combining the use of
artififf cial intelligence and our data libraryrr to develop technology that can predict avocado pricing.

Our avocados are sourced principally frff om Mexico where we have our own sourcing operations and sorting and packing
faff cility, ensuring a consistent supply of high-quality avocados year-round. We also obtain our supply of avocados frff om
independent growers in the United States and Peru.rr

Prepare ed FoodsFF

We have a royalty-frff ee, perperr tuatt l license to use the Del MontMM e® trademark in connection with the production, manufaff cturt e, sale
and distribution of prepared food,ff including beverages, in over 100 countries throughout Europe, Afrff ica, the Middle East and
certain Central Asian countries. We can also produce, market and distribute certain prepared foodff products in North America
based on our agreement with Del Monte Pacififf c. The Del MontMM e® brand has a reputation with both consumers and retailers forff
value, quality and reliabia lity and is considered a premier brand in many Western European markets. In addition to under the Del
MontMM e® labea l, our prepared foodff products are also sold under the buyers’ own labea l forff maja or retailers.

Our prepared foodff products include prepared pineappla e, peaches, frff uirr t cocktail, pears, tomatoes, and other frff uirr ts and vegetabla es,
as well as frff uirr t juices, various meals and snacks, and industrial products such as frff uirr t in the forff m of purees, pulps and
concentrates forff furff ther processing. In North America, we also produce and market an array of prepared vegetabla e offff eff rings
such as vegetabla e trays with dip, NourNN isii h Bowlsll ® and most recently, ready-to-use veggie kits created forff air frff yerr rs.

Our prepared pineappla e products are primarily sourced frff om our faff cility in Kenya while our prepared deciduous and tomato
products are primarily sourced frff om our faff cility in Greece and frff om independent producers. We expect to continue investing in
new product development to increase revenue and maintain market leadership in our prepared foodsff category.rr

Banana

Bananas are the leading internationally traded frff esh frff uirr t in terms of volume and dollar sales and one of the best-selling frff esh
frff uirr ts in the United States. According to a 2022 publication by The Packer, bananas were the most popular item in the produce
department, purchased by 63% of consumers in the U.S. over the past twelve months.

We believe that we are the third-largest marketer of bananas in the United States and a leading marketer in other markets
worldwide, based on internally generated data. Our banana net sales in 2022 represented 37% of our total net sales, and were
primarily concentrated in North America (accounting forff 51% of our total banana sales), folff lowed by Europe (21%), Asia
(18%), and the Middle East (9%). Our abia lity to provide our customers with a year-round supply of high-quality Del MontMM e®
bananas is important to maintaining our existing customer relationships and attracting new customers. Our position as a volume
shipper of bananas has also allowed us to make regular shipments of a wide array of other frff esh produce, such as pineappla es,
melons and plantains, and has enabla ed us to expand our third-party ocean frff eight services, thereby reducing our average per-box
logistics costs and maintaining higher quality produce with a longer shelf lifeff .

Bananas have a relatively short growing cycle and are grown in tropical locations with humid climates and heavy rainfaff ll, such
as Central and South America, the Caribbean, Asia and Afrff ica. Bananas are grown throughout the year in these locations,
although demand and prices flff uctuat te based on the relative supply of bananas and the availabia lity of seasonal and alternative
frff uirr t.

We produce bananas on company-controlled faff rms in Costa Rica, Guatemala, the Philippines, Panama and Brazil, and we
purchase bananas frff om independent growers in Guatemala, the Philippines, Ecuador, and Colombia. In 2022, we produced
appra oximately 45% of the banana volume we sold on company-controlled faff rms, and we purchased the remainder frff om
independent growers. Although our supply contracts are primarily long-term, we also make purchases in the spot market,
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primarily in Ecuador. In Ecuador and Costa Rica, there are minimum export prices forff the sale of bananas which are establa ished
and reviewed on a periodic basis by the respective governments.

In the Philippines, we purchase the maja ority of our bananas through long-term contracts with independent growers.
Approximately 75% of our Philippine-sourced bananas are supplied by one grower, representing 11% of the Philippines banana
industryrr volume in 2022. In the Philippines, we have leased appra oximately 4,200 hectares of land where we have planted
appra oximately 3,450 hectares of bananas forff the Asia and the Middle East markets.

Additionally, in early 2023 we announced a multi-year collabora ation agreement with a UAE-based fiff rm to launch banana
operations in Somalia forff purposrr es of supplying our Middle East and North Afrff ica markets beginning in 2024. During the late
1980s and early 1990s, Somalia was a main hub forff banana exports to these regions.

Othtt er PrPP oductstt and SeSS rvices

Included in our other products and services segment is our third-party frff eight and logistic services business and our Jordanian
poultryrr and meats business.

Our third-party frff eight and logistic services business leverages our supply chain assets, including our shipping vessels,
warehouses and cold storage infrff astrucrr turtt e as part of our effff orff ts to expand our portfolff io of services. Our third-party ocean
frff eight services business, which we rebranded as “Network Shipping” during 2022, operates as a hybrid shipping line/cargo
owner and seeks to offff eff r customers flff exible and dependabla e access to routes between Costa Rica, Ecuador, Guatemala, Perurr and
the U.S. Building upon our six refrff igerated container vessels, which were delivered in 2020 and 2021, has allowed us to
continue expanding this ancillaryrr business, and has provided meaningfulff contribution to our profiff tabia lity in 2022 which we
expect to continue in futff urtt e periods. The business began by allowing us to optimize the excess capaa city on our ships’ outboundt
and returt n voyages to and frff om our product sourcing locations as a way to generate incremental revenue and reduce our overall
shipping costs. However, we have now opened agencies in the U.S., Guatemala, Costa Rica, Ecuador and Perurr to support the
expansion of this business and better serve our customers, including by enabla ing better end-to-end solutions such as cold
storage services at port locations and cross-docking services in addition to our ocean frff eight services.

In addition, during 2022 we announced a range of new logistic services in North America, including inland frff eight, cross-
docking, cold storage and warehousing services in an effff orff t to furff ther leverage our supply chain network within the region and
optimize the productivity of our assets.

Our Jordanian poultryrr and meats business includes a vertically integrated poultryrr business, including poultryrr faff rms, hatcheries,
a feff ed mill, a slaughterhouse and a meat processing plant.

Logisii titt cs OpeOO ratitt ons

We conduct complex logistics operations on a global basis, transporting our products frff om the countries in which they are
grown to the many markets in which they are sold worldwide. Maintaining frff esh produce at the appra opriate temperaturt e is an
important faff ctor in preventing prematurt e ripening and optimizing product quality and frff eshness. Consistent with our reputation
forff high-quality frff esh produce, we must preserve our frff esh produce in a continuous temperaturt e-controlled environment, frff om
the harvest through its distribution.

We have an integrated logistics network, which includes land and sea transportation through a broad range of refrff igerated
environments in ships, port faff cilities, containers, trucrr ks and warehouses. Our logistics system is supported by various
inforff mation systems. Our objective is to maximize use of our logistics network to lower our average per-box logistics cost,
while remaining suffff iff ciently flff exible to redeploy capaa city or shipments to meet flff uctuat tions in demand in our key markets.
Because logistics costs are also our largest expense other than our cost of products, we devote substantial resources to
optimizing our logistics network.

As of the year ended 2022, we transported our frff esh produce to markets using our flff eet of one chartered and twelve owned
ships, and operated fourff port faff cilities in the United States. We operated 42 distribution centers globally, generally with cold
storage and banana ripening faff cilities in our key markets worldwide, including the United States, Canada, South Korea, the
United Araba Emirates, Saudi Arabia a and Hong Kong. We also operated 25 frff esh-cut faff cilities in the United States, the United
Kingdom, Japaa n, South Korea, the United Araba Emirates, KuwKK ait, and Saudi Arabia a, some of which are located within our
distribution centers. In addition, we own or lease other related equipment, including appra oximately 355 trucrr ks and refrff igerated
trailers used to transport our frff esh produce in the United States. In the Middle East, we own or lease appra oximately 154 trucrr ks
used to deliver frff esh produce and prepared foodff products to customers.
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As discussed abovea , we transport our frff esh produce using our flff eet of one chartered refrff igerated ship and twelve owned ships.
We also transport our products to destinations around the world using third-party container lines that cover destinations that we
do not service directly with our own flff eet. Included in our twelve owned ships are the six refrff igerated container ships that we
received in 2020 and 2021. These fueff l-effff iff cient vessels have allowed us to continue generating logistics cost savings, expanding
our third-party ocean frff eight business, and ensuring the frff eshness and quality of our products. We also operate a flff eet of
appra oximately 11,000 refrff igerated containers.

We believe that our control of the logistics process is a competitive advantage, including frff om a sales and marketing
perspective. For example, because we are abla e to maintain the quality of our frff esh produce in a continuous temperaturt e-
controlled environment, we are under less pressure to fulff ly sell a shipment prior to its arrival at port. This allows us to manage
the timing of our sales to optimize our margins. Our abia lity to offff -ff load shipments forff cold storage and distribution throughout
our network also improves ship utilization by minimizing in-port docking time. In addition, our logistics network enabla es us to
continuously monitor and maintain the quality of our produce, ensure timely and regular distribution to customers on a year-
round basis, and manage our inventoryrr among distribution centers, as needed, to effff eff ctively respond to changes in market
demand.

SalSS ell s and MarMM kerr titt nii g

The Del MontMM e® brand has been used to identifyff premium produce products forff over 125 years and is recognized by consumers
worldwide forff quality, frff eshness and reliabia lity. We employ a variety of marketing tools, including but not limited to
advertising, public relations and promotions to reinforff ce our brand equity with consumers and the trade. Depending on the
product and market, we also provide technical, logistical and merchandising support aimed at safeff guarding the superior quality
of our products to the ultimate consumer. Our sales and marketing activities are conducted by our sales forff ce located at our
sales offff iff ces worldwide and at each of our distribution centers. Our commercial effff orff ts are supported by marketing
profeff ssionals located in key markets and regional offff iff ces. A key element of our sales and marketing strategy is to use our
distribution centers and frff esh-cut faff cilities to provide value-added services to our customers. We actively support our customers
through technical training in the handling of frff esh produce, categoryrr management, in-store merchandising support, joint
promotional activities, market research and inventoryrr and other logistical support.

The level of marketing investment necessaryrr to support the prepared foodff business is signififf cantly higher than that required forff
the frff esh produce and frff esh-cut frff uirr t and vegetabla e business. We use a variety of promotional tools to build the Del Monte®
brand and engage consumers in key markets in Europe, Afrff ica and the Middle East. In certain European markets, we use
distributors to perforff m product distribution, sales and marketing activities forff the prepared foodff business. Under these
distribution agreements, the sales, warehousing, logistics, marketing and promotion funcff tions are all perforff med by the
distributor. This strategy of utilizing independent distributors enabla es us to reduce distribution, sales and marketing expenses
while allowing us to penetrate additional markets.

During 2022, one customer, Walmart, Inc. (including its affff iff liates), accounted forff appra oximately 8% of our total net sales.
These sales are reported in our banana and frff esh and value-added products segments. No customer accounted forff 10% or more
of our net sales in 2022. In 2022, our top 10 customers accounted forff appra oximately 29% of our net sales.

NorNN thtt America

In 2022, 61% of our net sales were in North America where we have establa ished a highly integrated sales and marketing
network that builds on our abia lity to control transportation and distribution throughout our extensive logistics network. We
operate a total of 27 distribution centers and frff esh-cut faff cilities within North America. Our distribution centers have ripening
capaa bia lities and/or other value-added services. Within North America we also operate fourff port faff cilities, which include cold
storage capaa bia lities, and own an avocado packing faff cility in Uruarr paa n, Mexico.

We have sales profeff ssionals in locations throughout the United States and Canada. We sell to leading groceryrr stores and other
retail chains, wholesalers, mass merchandisers, supercenters, foodsff ervice operators, club stores, convenience stores and
distributors in North America. These large customers typically take deliveryrr of our products at the port faff cilities, which we refeff r
to as FOB delivery.rr We also service these customers, as well as an increasing number of smaller regional chains and
independent grocers, through our distribution centers.
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Europe

In 2022, 17% of our net sales were in Europe where we distribute our frff esh produce and prepared foodff products. Our frff esh
produce products are distributed to leading retail chains, smaller regional customers as well as to wholesalers and distributors
through direct sales and distribution centers. In the United Kingdom, we have a sales offff iff ce in Staines, England and operate a
frff esh-cut faff cility in Wisbech, England. In France, since late 2021, we have outsourced our frff esh-cut production and banana
ripening activities to third-parties, while our sales and marketing funcff tion is perforff med internally. Similarly, in Germany, our
sales and marketing funcff tion is perforff med internally and our ripening operations were outsourced to a service provider
beginning in 2022. In the Netherlands, Spain, Portugat l, Italy and Poland, we have sales and marketing entities that perforff m
direct sales of our frff esh produce products.

Our prepared foodff products are distributed through independent distributors throughout most of Europe. In the United
Kingdom, our prepared foodff products are distributed using a combination of both independent distributors and our own
marketing entity. Our prepared foodff activity in Germany and France has been perforff med via direct sales to the retail channel
through our own sales and marketing entity.

MiMM ddle East and NorNN tht AfA rff ica

In 2022, 10% of our net sales were in the Middle East and North Afrff ica. In this region, we distribute our products through
independent distributors and company-operated distribution faff cilities.

Our leased distribution and manufaff cturtt ing center in Dubai, United Araba Emirates (“UAE”) has just-in-time deliveryrr capaa bia lities
and includes frff esh-cut frff uirr t and vegetabla e operations, an ultra-frff esh juice manufaff cturt ing operation and prepared foodff
distribution. In Saudi Arabia a, through our 60%-owned joint venturt e, we owned two distribution centers as of December 30,
2022 with banana ripening, cold storage faff cilities, frff esh-cut frff uirr t, vegetabla e and salad operations, and prepared foodff
manufaff cturt ing of frff ozen potatoes, ultra-frff esh juices, and frff eshly prepared sandwiches. One of the distribution centers is located
in Riyadh, the capia tal city of Saudi Arabia a, and the other distribution center is located in Jeddah, the second largest city in the
country.rr During the fiff rst quarter of 2023, we entered into a sale and purchase agreement to sell these two distribution centers,
and related assets, forff a total purchase price of $67.6 million. Contemporaneously with the execution of the sale and purchase
agreement, we entered into an operating lease agreement in which we leased back a portion of the faff cilities where we will
continue our frff esh-cut frff uirr t, vegetabla e, salad, and prepared foodff manufaff cturt ing operations. Beginning in 2023, our frff esh
produce products in Saudi Arabia a will be distributed using an independent distributor.

In the UAE and in Saudi Arabia a, we also distribute our products using our own innovative retail concept through our Food and
Beverage (F&B) stores. These F&B stores are small retail kiosks selling our frff esh-cut produce, juice and other prepared foodff
products and are strategically located in airporrr ts, schools, hospitals and inside hyper-markets.

In Jordan, we own a vertically integrated poultryrr business including poultryrr faff rms, hatcheries, a feff ed mill, a slaughterhouse and
a meat processing plant. As part of our vertical integration and expansion strategy in this region, we developed a 10 hectare
ultra-modern hydroponic greenhouse in Jordan to supply lettuctt e to our frff esh-cut faff cilities, and where we also have a frff esh-cut
processing center forff supplying lettuct e to the Jordan market. We have one F&B store in this country.rr

In Qatar, we have a sales and marketing offff iff ce to serve the expanding brand presence in the countryrr and an F&B store located
at the Doha airporrr t. In Turkey, our sales offff iff ce located in Mersin is responsible forff sourcing various types of frff uirr t serving our
units across the region in addition to selling and distributing a range of prepared foodff products to distributors. We have an F&B
store in KuwKK ait in addition to a leased faff cility to service the KuwKK aiti market with our frff esh produce products and frff esh-cut frff uirr t,
frff esh-cut vegetabla es and salads. In Tunisia, we have an offff iff ce giving us presence in the North Afrff ica region, which imports
frff esh produce products to sell in the local market. We also have an offff iff ce in Morocco, which distributes our products locally
and exports locally-sourced frff esh produce, allowing us to furff ther expand our coverage in the North Afrff ica Region. We believe
that the Middle East, North Afrff ica and Central Asian countries represent an area forff sales growth and development of our frff esh
and prepared foodff products. Utilizing our extensive knowledge of this region, we plan to continue capia talizing on this
opportunit ty with increased focff us in these markets.

Asia

In 2022, 10% of our net sales were in Asia. We distribute our products in Asia through direct marketing and large distributors.
Our principal markets in this region are Japaa n, South Korea, mainland China and Hong Kong.
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• In Japaa n, we distributed 100% of the products we sold in 2022 through our own direct sales and marketing
organization and we operate three frff esh-cut faff cilities. Our products are distributed frff om fourff distribution centers
located at strategic ports in Japaa n, which include cold storage.

• In South Korea and Hong Kong, we engage in direct sales and marketing activities. In South Korea, we have three
distribution centers that utilize advanced ripening technology and which increase our abia lity to offff eff r value-added
services to our customers. In South Korea, we also operate a frff esh-cut frff uirr t and vegetabla e faff cility frff om which we
supply maja or foodsff ervice customers. In Hong Kong, we have one distribution and banana ripening center.

• In other Asian markets, including mainland China, we sell to local distributors.

Qualill tii ytt Assurance

To ensure the consistent high quality of our products, we have quality assurance operations placed throughout our global
operations under the direction of our corporrr ate quality assurance team. This quality assurance team maintains and enforff ces
detailed quality specififf cations forff all our products so that they meet or exceed our high quality standards and any appla icabla e
regulatoryrr requirements. Our specififf cations require extensive sampling of our frff esh produce at each stage of the production and
distribution process using external appea arance, internal quality, size, color, porosity, translucency, sweetness and other criteria.
Our goal is that only frff esh produce meeting our stringent quality specififf cations is sold under the Del MontMM e® and MannMM ™brands.

We are abla e to maintain the high quality of our products by growing a substantial portion of our own produce and working
closely with our independent growers. We insist that all produce supplied by our independent growers meet the same stringent
quality requirements as the produce grown on our faff rms. Accordingly, we monitor our independent growers to ensure that their
produce will meet our agriculturtt al and quality control standards, offff eff r technical assistance on certain aspects of production and
packing and, in some cases, manage the faff rms. The quality assurance process begins on the faff rms and continues as harvested
products enter our packing faff cilities. Where appra opriate, we cool the frff esh produce at our packing faff cilities to maximize quality
and optimize shelf lifeff .

As an indication of our worldwide commitment to quality, foodff safeff ty, and sustainabia lity, many of our operations are third party
certififf ed in globally recognized standards developed forff the safeff and sustainabla e production and distribution of quality foodsff .
These standards include the International Organization forff Standardization’s ISO 22000 (FSSC 22000) and the Global Food
Safeff ty (GFS) Initiative benchmarked standards of Primus GFS, Global G.A.P, and we are in compliance with all components of
the Food and Drugrr Administration's (FDA) Food Safeff ty Modernization Act. All of our operations that produce or handle high
risk foodsff (tomatoes, melons or leafyff greens) appla y Hazard Analysis & Critical Control Points (“HACCP”) principles. HACCP
is a management system in which foodff safeff ty is addressed through the analysis and control of biological, chemical and physical
hazard frff om raw material production, procurement and handling, to manufaff cturtt ing, distribution and consumption of the fiff nished
product. Our certififf cation also includes SCS Global Services’ Sustainabla y Grown Certififf ed and the Sustainabla e Agriculturt e
Network’s Rain Forest Alliance forff sustainabla e agriculturtt e and foodff production. Additionally, our Costa Rica Banana operation
has been certififf ed as Carbonr Neutral by SCS Global Services since 2015, and our Costa Rica pineappla e operation was recently
certififf ed as well. Taken together, these certififf cations reflff ect our commitment to quality and the strictest standards of foodff safeff ty.

ComCC pem titt tii itt on

The global frff esh produce industryrr is a highly competitive business, and the effff eff ct of competition is intensififf ed because of the
perishabla e naturt e of the products. We compete based on a variety of faff ctors, including price, overall product quality, brand
recognition and customer loyalty, reliabia lity and consistency, effff eff ctiveness of marketing and promotional activity, and the
abia lity to identifyff and satisfyff evolving consumer prefeff rences. Our sales are also affff eff cted by the availabia lity of seasonal and
alternative produce. While historically our main competitors have been multinational banana and pineappla e producers, our
diversififf ed range of product offff eff rings has resulted in additional competition frff om a variety of companies. These companies
include local and regional producers and distributors in each of our frff esh produce and frff esh-cut product categories.

The extent of competition varies by product. In the banana market, we continue to faff ce competition frff om a limited number of
large multinational companies. At times, particularly when demand is greater than supply, we also faff ce competition frff om a
large number of relatively small banana producers. Unlike the pineappla e market, there are feff w barriers to entryrr into the banana
market. Supplies of bananas can be increased relatively quickly due to bananas having a short growing cycle and the limited
capia tal investment required forff banana growing. As a result of changes in supply and demand, plus seasonal faff ctors, banana
prices flff uctuat te signififf cantly.

In the pineappla e category,rr we believe that the high degree of capia tal investment and cultivation expertise required, as well as the
longer length of the growing cycle, makes it relatively diffff iff cult to enter the market. Our primaryrr competitors in this categoryrr are
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large multinational producers, as well as smaller exporters and importers. Our profiff tabia lity has depended signififf cantly on the
sale of our Del MontMM e Goldll ®dd Extra Sweet pineappla es.

The frff esh-cut produce market is highly frff agmented, and we compete with a wide variety of local and regional distributors of
branded and unbranded frff esh-cut produce and, in the case of certain frff esh-cut vegetabla es, a small number of large, branded
producers and distributors. However, we believe that our principal competitive opportunit ty is to capia talize on the growing trend
of retail chains and independent grocers to outsource their own on-premises frff esh-cut operations. We believe that our sales
strategy, which emphasizes not only our existing sources of frff esh produce, but also a fulff l range of value-added services, strict
compliance with foodff safeff ty standards and our national distribution capaa bia lity, positions us to increase our share of this market.

The prepared foodff products market is maturt e and characterized by high levels of competition and consumer awareness.
Consumer choices are driven by price and/or quality. Large retailers with their “buyers own labea l” (“BOL”) products appea al to
price-conscious consumers, while brand names are the key diffff eff rentiator forff quality-focff used consumers. In the prepared foodff
markets in Europe, Afrff ica, North America, and the Middle East, we compete with various local producers, large retailers with
their BOL products, and large international branded companies. It is in the branded section that our prepared foodff products,
specififf cally canned frff uirr t and pineappla e in many European countries, hold a leading market position. The maturtt e state of the
market in Western Europe, together with the strength and sophistication of the large retailers there, account in part forff the
increasing presence of BOL products in many foodff and beverage categories. In order to reduce our costs and increase our
competitiveness in the prepared foodsff business, particularly in Europe, we use distributors in certain key European markets to
perforff m product distribution and sales and marketing activities. Under these arrangements, the sales, warehousing, logistics,
marketing and promotion funcff tions are all perforff med by the distributor.

GovG ernment Regue latll itt on

As a producer and distributor of foodff products, we are subject to extensive government laws and regulations in the jurisdictions
where our produce is grown, where our faff cilities are located and where our products are distributed. We have internal policies
and procedures to comply with the most stringent regulations appla icabla e to our products, as well as a technical staffff to monitor
pesticide usage and compliance with appla icabla e laws and regulations. We believe we are in material compliance with these laws
and regulations.

The countries in which we market a material amount of our products are the United States, the countries of the EU, Japaa n,
South Korea, and Saudi Arabia a. The government regulations we are subject to include:

• sanitaryrr regulations, particularly in the United States and the EU;

• regulations governing pesticide use in all source countries and residue standards in all market countries, particularly in
the United States, Germany, Japaa n and South Korea;

• ongoing Endocrine Disruptrr or Assessment programs in the EU and United States which may potentially impact
availabia lity, use and residue tolerance of some pesticides; and

• regulations governing safeff ty, traceabia lity, packaging, and labea ling, particularly in the United States where we are
subject to the Federal Food, Drug,rr and Cosmetic Act and the Food Safeff ty Modernization Act, and in the EU, where
foodff safeff ty policy is governed by the Farm to Fork Strategy which regulates foodff safeff ty at all stages of the production
and distribution process forff all foodff products marketed within the EU, whether produced within the EU or imported
frff om other countries. For furff ther inforff mation abouta these regulations, please refeff r to the discussion in Item 1A. Risii k
FacFF torsrr , “WeWW are subject to regule ations concerning foodff safeff tytt and protection of healtht and thet environment.”

We believe there has been an increasing emphasis on foodff safeff ty issues on the part of consumers, as well as retailers,
wholesalers, distributors and foodsff ervice operators, which could result in our business and operations being subject to
increasingly stringent foodff safeff ty regulations or guidelines.

EnEE virii onmentaltt Regue latll itt ons

The management, use and disposal of some chemicals and pesticides are inherent aspects of our production operations. These
activities and other aspects of production are subject to various environmental laws and regulations, depending upon the
countryrr of operation. In addition, in some countries of operation, environmental laws can require the investigation and, if
necessary,rr remediation of contamination related to past or current operations. We are not a party to any dispute or legal
proceeding relating to environmental matters where we believe that the risk associated with the dispute or legal proceeding
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would be material, except as described in Note 16, “ComCC mitmt entstt and ContCC ingencies” to the Consolidated Financial Statements
included in Item 8. FiFF nancial Statementstt and Supplementaryr Data.

In 1980, elevated levels of certain chemicals were detected in the soil and ground-water at a plantation leased by one of our
U.S. subsidiaries in Oahu, Hawaii. For furff ther inforff mation, see Note 16, “ComCC mitmt entstt and ContCC ingencies” to the Consolidated
Financial Statements included in Item 8. FiFF nancial Statementstt and Supplementaryr Data.

Research and Developmll ent,tt PatPP ett ntstt and Licenses,s Etctt .cc

Our research and development programs have led to improvements in agriculturt al and growing practices, as well as product
packaging and technology. These programs are directed mainly at reducing the cost and risk of pesticides, using naturtt al
biological agents to control pests and diseases, testing new varieties of our principal frff uirr t varieties forff improved crop yield and
resistance to diseases, and improving post-harvest handling. We have been seeking to increase the productivity of low-grade
soils forff improved banana growth and experimenting with various other types of frff esh produce. Our research and development
effff orff ts are conducted by our staffff of profeff ssionals and include studitt es conducted in labora atories, as well as on-site fiff eld analysis
and experiments. We have research teams directing or actively involved in the development of new frff uirr t varieties in the United
States, Costa Rica, and Brazil.

Some of the research and development projects include:

• the development of the Del MontMM e Goldll ®dd Extra Sweet pineappla e and other pineappla e and melon varieties,
including our proprietaryrr Pinkglk ow® pineappla e and the patented Vintage Ruby™RR pineappla e

• improved irrigation methods and soil preparation forff melon planting

In addition, during fiff scal 2021, we announced a partnership with Queensland University of Technology, located in Brisbane,
Australia, to lead innovation toward the development of disease-resistant bananas. The partnership will help to develop bananas
that are resistant to Tropical Race 4 (TR4), a serious vascular crop disease that affff eff cts one of our principal products, the
Cavendish variety of bananas.

We have the exclusive right to use the Del MontMM e® brand forff frff esh frff uirr t, frff esh vegetabla es and other frff esh and frff esh-cut produce
and certain other specififf ed producd ts on a royalty-frff ee basis under a worldwide, perperr tuat l license frff om Del Monte Corporrr ation,
an unaffff iff liated company that owns the Del MontMM e® trademark. Del Monte Corporrr ation and several other unaffff iff liated companies
manufaff cturt e, distribute and sell under the Del MontMM e® brand canned or processed frff uirr t, vegetabla es and other produce, as well as
dried frff uirr t, snacks and other products. Our licenses allow us to use the trademark “D“ el MontMM e®” and the words “D“ el MontMM e®” in
association with any design or logotype associated with the brand. The licenses also give us certain other trademarks and
trademark rights, on or in connection with the production, manufaff cturt e, sale and distribution of frff esh frff uirr t, frff esh vegetabla es,
other frff esh produce and certain other specififf ed products. In addition, the licenses allow us to use certain patents and trade
secrets in connection with the production, manufaff cturt e, sale and distribution of our frff esh frff uirr t, frff esh vegetabla es, other frff esh
produce and certain other specififf ed products.

We have a royalty-frff ee perperr tuat l license to use the Del MontMM e® trademark in connection with the production, manufaff cturt e, sale
and distribution of all foodff and beverage products in Europe, Afrff ica, and the Middle East and certain Central Asian countries.
We can also produce, market and distribute certain prepared foodff products in North America based on an agreement with Del
Monte Pacififf c utilizing the Del MontMM e® brand.

We sell produce under several other brands forff which we have obtained registered trademarks, including UTUU CTT ®CC , Rosys ®, JusJJ t
JuiJJ ce®, FrFF uitini® and other regional brands.

We also sell products under the Mann Packing faff mily of brands including MannMM ™, Mann'MM s' Logo™, Arcadian HarHH vest®, NourNN isii h
Bowlsll ®, Broccolini®, CaulCC ilini®, Better Burger r Leaf®ff and Romaleaf®ff .
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SeSS asonalill tii ytt

Due to seasonal sales price flff uctuat tions, we have historically realized a greater portion of our net sales and of our gross profiff t
during the fiff rst two calendar quarters of the year. The sales price of any frff esh produce item flff uctuat tes throughout the year due to
the supply of and demand forff that particular item, as well as the pricing and availabia lity of other frff esh produce items, many of
which are seasonal in naturt e. For example, the production of bananas is continuous throughout the year and production is
usually higher in the second half of the year, when the demand forff bananas varies because of the availabia lity of other frff uirr t. As a
result, demand forff bananas is seasonal and generally results in higher sales prices during the fiff rst six months of the calendar
year. We make most of our sales of non-tropical frff uirr t frff om October to May.

These seasonal flff uctuat tions are illustrated in the tabla e below, which presents certain unaudited quarterly fiff nancial inforff mation
forff the periods indicated. However, the impact of seasonality on our fiff nancial results was atypical during fiff scal year 2022,
particularly in our banana segment, where current market conditions led to a more signififf cant portion of our gross profiff t being
generated in the second half of the year when compared with historical results. Specififf cally, banana gross profiff t in the third and
fourff th quarters of 2022 was positively impacted by higher per unit sales prices when compared to those typically realized
during those quarters. The higher per unit sales prices were driven by a combination of faff ctors including inflff ation-j- ustififf ed price
increases, fueff l and frff eight surcharges within certain of our contracts, strategic sourcing decisions in response to market
conditions which reduced excess volume, and atypical seasonally low industryrr supply in certain markets.

Year ended
December 30,

2022
December 31,

2021
Net sales:
First quarter $ 1,136.9 $ 1,088.3
Second quarter 1,211.9 1,141.6
Third quarter 1,053.5 1,004.8
Fourth quarter 1,040.0 1,017.3
Total $ 4,442.3 $ 4,252.0

Gross profiff t:
First quarter $ 89.8 $ 105.0
Second quarter 80.7 110.0
Third quarter 88.0 48.9
Fourth quarter 81.7 39.8
Total* $ 340.2 $ 303.8

*Due to rounding, thet sum of thett quarterlyll amountstt may not equal thett repore ted amountstt forff thett fulff l year.

HuHH man CapiCC tii altt ManMM agement

We believe in nurturt ing people, frff om consumers eating our products to our employees, suppliers, customers and the
communities in which we live and work.

EmEE plm oyees

Our employees are our greatest asset and are directly responsible forff our success in delivering frff esh, quality products to
consumers. Our current workforff ce is comprised of appra oximately 6,920 fulff l-time, salaried employees and 22,248 fulff l-time,
hourly employees. Additionally, we employ over 10,900 seasonal, hourly employees, who enabla e us to pack our in-season frff uirr ts
and vegetabla es. Approximately 80% of our workforff ce is employed in production locations. We provide our employees with
competitive fiff xed and/or variabla e pay, and forff eligible employees, we currently provide access to health and retirement benefiff ts.
In each of our regions, we work with local offff iff cials to calculate faff ir wages forff our team members. We are competitive with
local practices; on average, we pay abovea minimum wage at our faff rms in Central America, Kenya, and the Philippines.

Diversrr itytt and IncII lusion

We strive to fosff ter a culturtt e of diversity and inclusion (“D&I”) so all employees feff el respected and no employee feff els
discriminated against. We are proud of the diversity throughout our organization and especially in our leadership team, of
which 59% identifyff as Hispanic, 33% identifyff as Middle Eastern, and 8% identifyff as Caucasian. We embrace diversity
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throughout our company as we have employees across multiple generations and many diffff eff rent backgrounds. In 2019, we
launched an internal diversity audit to better understand diversity, equity and inclusion within our organization. As a result of
feff edback frff om our 2020 diversity survey, in 2021, we added two new feff male members to our board of directors. During 2021, a
forff mal council comprised of senior leadership worked to connect our D&I effff orff ts with our overall business strategy to
communicate our goals, develop mechanisms to achieve those goals and track our progress. We believe a diverse workforff ce
fosff ters innovation and cultivates an environment of unique perspectives. As a result, D&I help us meet the needs of our
customers around the world.

EngageEE ment and OpporO tunities

Evolving our culturt e to increase employee engagement and productivity is a primaryrr focff us of our strategic plan as we believe
an engaged workforff ce leads to a more innovative, productive and profiff tabla e company. Our employees are supported with
training and development opportunit ties to pursue their careers and support compliance with our policies. We also utilize a
centralized employee intranet to reach out to employees and allow them to stay connected, remain inforff med and communicate
their thoughts and values.

HeHH altht

We support the health and well-being of our employees by offff eff ring health care benefiff ts. While these benefiff ts varyrr across our
diffff eff rent regions, we are competitive with local practices. We take a proactive appra oach to the health and well-being of our
communities by contributing to the development of health services and infrff astrucrr turt e. We also support many local
organizations and initiatives that promote healthy and active lifeff styles, and sponsor local sports teams and organizations
throughout our regions.

Safeff tytt

We are committed to building a culturt e of safeff ty with the goal of zero incidents. We enforff ce our Supplier Code of Conduct so
that our suppliers uphold these standards and eliminate labora violations in our supply chain. We require that our key third-party
suppliers are certififf ed against Global Food and Safeff ty Initiative benchmarked standards or other standards needed to support the
safeff ty of their products. We are also supporting innovations to enhance soils, crop yields and resiliency to strengthen our
faff rmers’ livelihoods.

ComCC munitytt Outrtt each

In our communities around the world, we create more than just jobs; we increase access to healthcare and education, help
develop infrff astrucrr turt e, contribute to reducing foodff insecurity and support resiliency and recoveryrr when naturt al disasters occur.
We recognize that each community has unique needs, challenges and culturt es, so we work with these communities individually
through local organizations and governments, to help develop initiatives that address some of their biggest challenges. Our goal
forff these programs is to support and fosff ter lasting change. Although we prioritize a “bottom-up” appra oach that gives our
operating regions the responsibility forff responding to the specififf c issues of local concern, our Community Fresh Team steers
our community outreach strategy with a focff us on fiff ve key pillars: (1) access to healthcare, (2) education, (3) clean water and
related infrff astrucrr turt e, (4) disaster relief,ff and (5) ending hunger and providing access to healthy foodsff .

Globally, we launch and support a variety of projects each year, frff om providing clean water, to fundiff ng schools, to planting
trees. We work together with our team members and communities to tackle the issues they faff ce in each of the regions we are
proud to call home and are committed to doing all that we can to preserve, protect and grow programs and infrff astrucrr turt e that
help them thrive. Our effff orff ts, to date, include:

• Planting and donating more than 1.6 million trees in our operations and our communities;
• Supporting 35,000 studet nts and adult learners with educational opportunit ties since 2018;
• Aiding in sanitation and health effff orff ts across the globe, including recently supporting COVID-19 vaccination effff orff ts

in Kenya, Guatemala, and Costa Rica; and
• Donating resources to install electrical meters in Kenya which provided daytime electricity access to more than 1,800

housing units in the community.

WorWW krr fkk orff ce Governance

Our Board of Directors currently oversees all human capia tal resources. Our Governance Committee currently oversees our
policies and programs related to sustainabia lity, risk management, corporrr ate social responsibility and the environment.
Additionally, our Compensation Committee is dedicated to carryirr ng out incentive programs and working with our employees to
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strategically align talent within the Company. Within our Compensation Committee, our Chief Human Resources Offff iff cer is
responsible forff advising and providing insight to best practices regarding human resource issues.

Availii abill lii ill tii ytt of Reporee tstt and Additii itt onal InII fn orff mrr atitt on

Our legal name is Fresh Del Monte Produce Inc., and we use the commercial name Del Monte Fresh Produce. We are an
exempted holding company, incorporrr ated under the laws of the Cayman Islands on August 29, 1996. At December 30, 2022,
the close of our most recent fiff scal year, members of the Abu-Ghazaleh faff mily directly owned appra oximately 29.1% of our
outstanding Ordinaryrr Shares.

Our principal executive offff iff ce is located at P.O. Box 698, 4th Floor, Apollo House, 87 Maryrr Street, George Town, Grand
Cayman, KY1-1107, Cayman Islands. The address of our U.S. executive offff iff ce is c/o Del Monte Fresh Produce Company, 241
Sevilla Avenue, Coral Gabla es, Florida 33134. Our telephone number at our U.S. executive offff iff ce is (305) 520-8400. Our
Internet address is www.frff eshdelmonte.com. We make availabla e, frff ee of charge, our annual reports on Form 10-K, quarterly
reports on Form 10-Q, current reports on Form 8-K, proxy statements on Schedule 14A and amendments to those materials
fiff led or furff nished pursuant to Section 13(a) or 15(d) of the Securities and Exchange Act of 1934, as amended (the “Exchange
Act”), on our website under “Investor Relations - SEC Filings,” as soon as reasonabla y practicabla e aftff er we fiff le electronically
such material with, or furff nish it to, the United States Securities and Exchange Commission (the “Commission”). Inforff mation on
our website is not a part of this Report on Form 10-K. Copies of our annual report may be obtained, frff ee of charge, upon written
request to Attention: Investor Relations, c/o Del Monte Fresh Produce Company, 241 Sevilla Avenue, Coral Gabla es, Florida
33134.

The volume data included in this annual report has been obtained frff om our records. Except forff volume data forff Fresh Del
Monte, the market share, volume and consumption data contained in this annual report have been compiled by us based upon
data and other inforff mation obtained frff om third-party sources and frff om our surveys of customers and other company-compiled
data. Except as otherwise indicated, volume data contained in this Report is shown in millions of 40-pound equivalent boxes.
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Item 1A. Risk Factors

We are subject to many risks and uncertainties that may affff eff ct our futff urtt e fiff nancial perforff mance and our stock price. Some of
the risks and uncertainties that may cause our fiff nancial perforff mance to varyrr or that may materially or adversely affff eff ct our
fiff nancial perforff mance or stock price are discussed below.

Risks Related to Global Market Conditions

WeWW may not be ablell tott inii crease prices tott fuff llll yll offff sff et inii fn lff atll itt onaryr pressures on coststt ,s such as raw and packaginii g matett riali sll ,s
laborll ,r and disii trtt ibui titt on coststt ,s which may imii pacm t our fiff nii anciali conditii itt on or resultll stt of operatitt ons.

As a producer, marketer and distributor of produce, we rely on raw materials, packaging materials, labora , distribution resources
and transportation capaa city. The costs of raw materials, packaging materials, labora , energy, fueff l, transportation and other inputs
necessaryrr forff the production and distribution of our products have rapia dly increased. In addition, many of these materials and
inputs are subject to price flff uctuat tions frff om a number of faff ctors, including, but not limited to, market conditions, demand forff
raw materials, weather, growing and harvesting conditions, climate change, energy costs, currency flff uctuat tions, supplier
capaa cities, governmental actions, import and export requirements (including tariffff sff ), acts of war and other faff ctors beyond our
control. Although we are unabla e to predict the impact on our abia lity to source materials in the futff urt e, we expect these supply
pressures to continue into 2023. We also expect the pressures of input cost inflff ation to continue into 2023. The price and
availabia lity of various commodities can signififf cantly affff eff ct our costs. For example, the price of fueff l used in our shipping
operations, including fueff l used in ships that we own or charter, is an important variabla e component of transportation costs.

Our attempts to offff sff et these cost pressures, such as through increases in the selling prices of some of our products, may not be
successfulff . Higher product prices may result in reductions in sales volume. Consumers may be less willing to pay a price
diffff eff rential forff our branded products and may increasingly purchase lower-priced offff eff rings, or may forff go some purchases
altogether, during an economic downturt n. To the extent that price increases are not suffff iff cient to offff sff et these increased costs
adequately or in a timely manner, or if they result in signififf cant decreases in sales volume, our business, fiff nancial condition or
operating results may be adversely affff eff cted. Furthermore, we may not be abla e to offff sff et any cost increases through productivity
initiatives or through our commodity hedging activity.

Our profiff tii margir nii s forff manyn of our productstt ,s inii cludinii g bananas,s pinii eapplell s and othtt er frff esh produce,e are volatll itt lii ell and we
may not be ablell tott inii crease prices tott address cost inii creases.

Our profiff tabia lity depends on the profiff t margins and sale volumes of bananas, pineappla es and other frff esh produce. Market prices
of bananas, pineappla es and other frff esh produce are volatile and diffff iff cult to predict because they are affff eff cted by various faff ctors,
including their availabia lity and quality in the marketplt ace, imbalances of supply and demand and import regulations. A
signififf cant portion of our cost of goods are production and logistics costs which are based on, amongst others, the prices of fueff l,
labora , feff rtilizers, inland frff eight and packing materials, which are out of our control. Consequently, increases in these costs
materially and adversely affff eff ct our margins. In 2022, economic conditions driven by a multitudett of external faff ctors, including
the COVID-19 pandemic, have resulted in material inflff ation in the cost of our packaging materials, feff rtilizers, inland frff eight,
labora and fueff l. If we are unabla e to increase our pricing to reflff ect these increased costs our profiff t margins will be adversely
affff eff cted.

In late 2021 and continuing into 2022, we increased retail prices as a result of these increased costs. However, retail price
increases may not suffff iff ciently reverse the reduced profiff t margins and could result in loss of sales if our competitors do not also
increase their prices. These cost pressures will likely continue to negatively impact our profiff tabia lity in the futff urtt e, and we cannot
predict their extent or duration.

Our inii dustrtt yr isii highi lyll compem titt tii itt ve,e which couldll adversrr elyll affff eff ct our profiff tii abitt lii ill tii ytt .yy

The bananas, pineappla es, and other frff esh produce and value-added products markets are highly competitive, and the effff eff ct of
competition is intensififf ed because most of our products are perishabla e. Although the perishabia lity of frff esh produce varies to a
certain degree by item, frff esh produce is, as a general matter, highly perishabla e and must be brought to market and sold soon
aftff er harvest. To compete successfulff ly, we must strategically source frff esh produce and value-added products of uniforff mly high
quality and sell and distribute them on a timely and regular basis. The extent of competition generally varies by product and is
inflff uenced by various faff ctors including price, product quality, brand recognition and customer loyalty, effff eff ctiveness of
marketing and promotional activity, and the abia lity to identifyff and satisfyff evolving consumer prefeff rences.
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In the banana and pineappla e markets, we primarily compete with a limited number of multinational and large regional
producers. For other frff esh frff uirr t and vegetabla e products, we compete with several small producers and regional competitors. The
frff esh-cut produce market is highly frff agmented, and we compete with multiple local and regional distributors of branded and
unbranded frff esh-cut produce and, forff certain frff esh-cut vegetabla es, a small number of large, branded producers and distributors.
The prepared foodff markets are maturt e markets characterized by high levels of competition and consumer awareness. In
addition, our profiff tabia lity has depended signififf cantly on the sale of our Del MontMM e Goldll ®dd Extra Sweet pineappla es. Increased
competition in the production and sale of Del MontMM e Goldll ®dd Extra Sweet pineappla es or our other product categories could
adversely affff eff ct our results.

Some of our competitors are also engaged in the development of new plant varieties and other foodff products and frff equently
introduce new products into the market. Existing products or products under development by our competitors could be more
effff eff ctive, more resistant to disease or less costly than our products, which could have an adverse effff eff ct on the competitiveness
of our products and adversely affff eff ct our business, fiff nancial condition and results of operations. We expect these competitive
pressures to continue. There is no assurance that we will continue to compete effff eff ctively with our present and futff urt e
competitors.

ConCC solill datitt on of retaitt lii ell rsrr ,s wholell salell rsrr and disii trtt ibui tortt srr inii thtt e foodff inii dustrtt yr may resultll inii downward pressure on salell s
prices.

In the past twenty years, the fooff d industryrr in the United States and in many international markets has signififf cantly consolidated.
For example, fourff grocers dominate the U.S. groceryrr market. Based on their increased size, these entities (i) can exert
signififf cant downward pricing pressure on marketers and/or distributors, such as us, which inhibits our abia lity to adequately
respond to inflff ationaryrr changes, (ii) can impose additional costs on us that are the type typically borne by the grocer and (iii)
have the abia lity to launch private labea l foodff products that compete with us. If we are unabla e to successfulff ly manage these
relationships, our fiff nancial results may be materially and adversely affff eff cted.

WeWW are subject tott matett riali currencyc excee hange risii ks because our operatitt ons inii volvll e trtt ansactitt ons denominii atett d inii various
currencies,s which couldll negate itt velyll affff eff ct our operatitt nii g resultll stt .

We conduct business around the world and regularly transact in forff eign currencies. Consequently, our results of operations, as
expressed in U.S. dollars, may varyrr signififf cantly because of flff uctuatt tions in currency exchange rates. Such disparities are
particularly crucrr ial to our business because we incur a signififf cant portion of our costs and our net sales in forff eign currencies
(nearly 28% of our sales in 2022). We are generally unabla e to adjust our sales prices locally to compensate forff flff uctuat tions in
the exchange rate of the U.S. dollar and a given forff eign currency. There is also a time lag between the moment we incur costs
and the moment we collect payments forff our products. We periodically utilize forff ward contracts to hedge against our exposure
to currency flff uctuatt tions, but we may at times be unabla e to agree to faff vorabla e terms or agree to terms that do not adequately
offff sff et currency flff uctuat tions. Accordingly, if the U.S. dollar appra eciates relative to the forff eign currencies in which we receive
sales proceeds, our operating results may be negatively affff eff cted. Our costs are also affff eff cted by flff uctuat tions in the value, relative
to U.S. dollar, of the currencies of the countries in which we have signififf cant production operations. A weaker U.S. dollar may
result in increased costs of production abra oad.

Risks Related to Our Business and Operations

ThTT e losll s of one or more of our larll ger st customtt ersrr ,s or a reductitt on inii thtt e lell vel of purchases made by thtt ese customtt ersrr ,s couldll
negate itt velyll imii pacm t our salell s and profiff tii stt .

Sales to Walmart, Inc., our largest customer, amounted to appra oximately 8% of our total net sales in fiff scal 2022, and our top 10
customers collectively accounted forff appra oximately 29% of our total net sales. We expect that a signififf cant portion of our
revenues will continue to be derived frff om a small number of customers. We believe these customers make purchasing decisions
based on a combination of price, product quality, consumer demand, customer service perforff mance, desired inventoryrr levels
and other faff ctors that may be important to them. Changes in our customers' strategies or purchasing patterns, including a
reduction in the number of brands they carry,rr may adversely affff eff ct our sales. Customers may also reduce their purchases frff om
us because of price increases. Additionally, our customers may faff ce fiff nancial diffff iff culties, including bankruptrr cy, or disruptrr ions
to their operations which may cause them to reduce their level of purchases frff om us or render them unabla e to satisfyff their
outstanding credit balances on a timely basis. If sales of our products to one or more of our largest customers are reduced or we
are unabla e to collect payment, our business, fiff nancial condition and results of operations may be adversely affff eff cted.
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WeWW are depeee ndent on our relatll itt onshipsii witii htt keye supplu ill ersrr tott obtaitt nii a number of our productstt .

We depend on independent growers and key suppliers to obtain products and raw materials. In the Philippines, we purchase
most of our bananas through long-term contracts with independent growers. Approximately 14% of our banana net sales in
2022 were supplied by one grower in the Philippines. Termination of our relationships with our key suppliers could adversely
affff eff ct our business. Additionally, we may enter into seasonal purchase agreements committing us to purchase fiff xed quantities
of produce at fiff xed prices. We may suffff eff r losses if we faff il to sell such fiff xed quantities of produce. Any of these faff ctors could
materially and adversely affff eff ct our business, fiff nancial condition and results of operations.

Disii ruptu itt on of our supplu yll chainii couldll adversrr elyll affff eff ct our businii ess.

Damage or disruptrr ion to raw material supplies or our manufaff cturt ing or distribution capaa bia lities due to weather, climate change,
naturt al disaster, fiff re, cyber-attacks, pandemics (such as the COVID-19 pandemic), governmental restrictions, strikes, import/tt
export restrictions, or other faff ctors could impair our abia lity to produce and sell our products. Our suppliers' policies and
practices can damage our reputation and the quality and safeff ty of our products. Disputes with signififf cant suppliers, including
disputes regarding pricing or perforff mance, could adversely affff eff ct our abia lity to supply products to our customers and could
materially and adversely affff eff ct our sales, fiff nancial condition and results of operations. Failure to take adequate steps to mitigate
the likelihood or potential impact of such events, or to effff eff ctively manage such events if they occur, particularly when a product
is manufaff cturt ed frff om a single location, could adversely affff eff ct our business and results of operations, as well as require
additional resources to restore our supply chain.

Moreover, short term or sustained increases in consumer demand may exceed our production capaa city or otherwise strain our
supply chain. Our faff ilure to meet the demand forff our products could adversely affff eff ct our business and results of operations.

A contitt nii ued shortagett of qualill fi iff ed laborll couldll negate itt velyll affff eff ct our businii ess and matett riali lll yll reduce earnrr inii gs.

The futff urt e success of our operations, including the achievement of our strategic objectives, depends on our abia lity, and the
abia lity of third parties on which we rely to supply and to deliver our products, to identify,ff recruirr t, develop and retain qualififf ed
and talented individuals. As a result, any shortage of qualififf ed labora could signififf cantly adversely affff eff ct our business. Such a
shortage could also lead to higher labora costs (or higher costs to purchase the services of the third parties) and reduce our results
of operations. In the current operating environment, we are experiencing a shortage of qualififf ed labora in certain geographia es
which is resulting in increased costs. A continuation of such shortages forff a prolonged period could have a material adverse
effff eff ct on our profiff tabia lity and our abia lity to grow.

Our strtt atett gye of diversrr ifi yff inii g our product lill nii es,s expanee dinii g inii tott new geographic markerr tstt and inii creasinii g thtt e value-added
services thtt at we provide tott our customtt ersrr may not be successfs uff l.ll

We are diversifyiff ng our product lines through expansion of our service offff eff rings to include a higher proportion of value-added
products and services, such as the preparation of frff esh-cut produce, ripening, customized sorting and packing, direct-to-store
deliveryrr and in-store merchandising and promotional support. For instance, in December 2022, we announced the offff eff ring of
our Del MontMM e ZeZZ ro™ pineappla e, which is a carbonr neutral certififf ed pineappla e.

In addition, we have made signififf cant investments in distribution centers, growing operations and prepared foodff faff cilities
through capia tal expenditurtt es, including the acquisition of Mann Packing, and have expanded our business into new geographia c
markets. We may not be successfulff in anticipating the demand forff these value-added products and services, in establa ishing the
requisite infrff astrucrr turtt e to meet customer demand or the provision of these value-added services. For example, the demand forff
our frff esh-cut vegetabla e products has not met our anticipated levels. If we are unabla e to successfulff ly develop and integrate the
diversififf ed product lines in our frff esh-cut and value-added vegetabla e categories, we may not realize all the anticipated synergies
and benefiff ts of our Mann Packing investments which could have an adverse effff eff ct on our growth and our results of operations.

SomSS e of our productstt contaitt nii genetitt callll yll modifi iff ed organr isii ms (“GMGG OMM s”) or are gene-editii ett d and we may inii thtt e fuff ture need
tott developll and markerr t such productstt based on adversrr e markerr t conditii itt ons.

As we continue to diversifyff our product lines, we may increasingly incorporrr ate products that may contain genetically modififf ed
organisms (“GMOs”) or be gene-edited in varyirr ng proportions. For example, in 2020 we launched our proprietaryrr Pinkglk ow®
pineappla e, which is sourced frff om genetically modififf ed pineappla e plants. The success of these products will in large part depend
on the market acceptance of these products in the areas that we operate. In the futff urtt e, we may be forff ced to utilize GMO or
gene-edited products in response to adverse market conditions, including disease, climate change or rising costs, if such
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products are the only viabla e alternatives. For example, as a result of Tropical Race 4 (“TR4”) spreading into new growing
regions, we may need to deploy GMO or gene-edited bananas resistant to the disease to maintain a viabla e supply of bananas to
our key markets. If adverse public opinion abouta GMO or gene-edited products predominates, we may be unabla e to sell such
products in certain key markets, adversely affff eff cting our business, fiff nancial condition and results of operations. For more
inforff mation abouta TR4, see “Risii k FacFF torsrr - TrTT opical Race 4 (“TRTT 4”)” may imposm e signii fi iff cant coststt and losses on our business.”

In recent years, the foodff industryrr has been subject to negative publicity abouta the health implications of GMOs, added sugars,
trans faff t, salt, artififf cial growth hormones and ingredients sourced frff om forff eign suppliers. Consumers may decide to purchase
feff wer GMO produce products or require us to meet stricter standards than are required by appla icabla e agencies, thereby
increasing the cost of production. Global regulatoryrr agencies may also impose new restrictions on the use of GMOs. If adverse
public opinion abouta GMO or gene-edited products predominates, we may be unabla e to sell such innovative products in certain
of our key markets, adversely affff eff cting our abia lity to diversifyff our business.

Demand forff our productstt isii subject tott changinii g consumer prefe eff rences,s and a reductitt on inii demand forff anyn one or more of
our productstt couldll negate itt velyll imii pacm t our salell s and profiff tii stt .

Consumer prefeff rences forff foodff products evolve over time. Shiftff s in consumer prefeff rences that impact demand forff our products
can result frff om several faff ctors, including dietaryrr trends, attention to nutritional aspects and concerns abouta the health effff eff cts of
and the sourcing of ingredients. Our abia lity to market and sell our products successfulff ly in part depends on how we identifyff and
respond to such changes by offff eff ring products that appea al broadly to consumers considering current demands. Our competitors
may have a greater operating flff exibility, which may permit them to better adapta to changes or to introduce new products and
packaging quicker and with greater marketing support. The demand forff our products may also be impacted by public
commentaries abouta our products or similar products, as well as by changes in the level of advertising or promotional support
that we employ or that are employed by relevant industryrr groups or third parties that provide competing products. If consumer
prefeff rences trend negatively with respect to any one or more of our products, our sales volumes may decline as a result.

Adversrr e perceptee itt on, eventstt or rumorsrr relatll itt nii g tott our Del MonMM tett ® brand couldll have a matett riali adversrr e efe fff eff ct on our
businii ess.

We depend on the Del MontMM e® brand and other proprietaryrr brands in marketing our products. Any events or rumrr ors that cause
consumers and/or institutt ions to no longer associate these brands with high-quality and safeff foodff products may materially
adversely affff eff ct the value of our brand names and demand forff our products. Adverse inforff mation abouta our brand, whether or
not truerr , may be instantly and easily posted on social media platforff ms at any time. The harm may be immediate without
affff orff ding us an opportunit ty forff redress or correction. We also share the Del MontMM e® brand with unaffff iff liated companies that
manufaff cturt e, distribute and sell canned or processed frff uirr t and vegetabla es, dried frff uirr t, snacks and other products. Acts or
omissions by these companies, including an instance of food-ff borne contamination or disease, may adversely affff eff ct the value of
the Del MontMM e® brand. As a result, our reputation and the value of the Del MontMM e® brand may be adversely affff eff cted by
negative consumer perception.

Relatedly, our reputation could be impacted by stakeholders’ perceptions of our sustainabia lity initiatives. Should we not meet
stakeholders’ expectations or communicate our effff orff ts suffff iff ciently, our reputation may be negatively impacted.

WeWW relyll on protett ctitt on of our inii tett llll ell ctual propertytt and proprietartt yr righi tstt .

Our success also depends on our abia lity to protect our intellectuat l property rights. We rely primarily on patent, copyright,
trademark and trade secret laws to protect our proprietaryrr technologies. We protect our technology by, among other things,
fiff ling patent appla ications forff technology relating to the development of our business in the U.S., the EU and selected forff eign
jurisdictions. Our trademarks and brand names are registered in jurisdictions throughout the world. We intend to keep these
fiff lings current and seek protection forff new trademarks to the extent consistent with business needs. We also rely on trade
secrets and proprietaryrr know-how and confiff dentiality agreements to protect our technologies and processes. The faff ilure of any
patents, trademarks, trade secrets or other intellectuatt l property rights to provide protection to our technologies would make it
easier forff our competitors to offff eff r similar products, which could adversely affff eff ct our business, fiff nancial conditions and results
of operations.
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WeWW may not be ablell tott successfs uff llll yll consummatett and manage ongoinii g acquisii itii itt on, joinii t venture and businii ess partntt ersrr hipii
actitt vitii itt es,s which couldll have an adversrr e imii pacm t on our resultll stt .

Our growth strategy includes acquisitions and expansion. Accordingly, we may acquire other businesses or enter into joint
venturt es or other business partnerships frff om time to time. These types of transactions involve certain risks, including risks
related to:

• identifyiff ng appra opriate acquisition candidates or business partners;
• potential diffff iff culties in successfulff ly integrating acquired operations;
• the quality of products of an acquired businesses or business partners compared to the products we provide;
• any loss of key employees of acquired operations or any inabia lity to hire or retain key employees necessaryrr to

integrate an acquired business or otherwise implement our growth strategy;
• potential diversion of our capia tal and management attention away frff om other important business matters;
• reputational and fiff nancial risks, such as potential unknown liabia lities of any acquired business;
• potential issues with the fiff nancial disclosures, accounting practices or internal control systems of any acquired

business, joint venturtt e or business partner; and
• in the case of joint venturt es and business partnerships, increased potential risks associated with the lesser degree of

control that we may be abla e to exert due to the arrangements with our business partners.

We may incur additional costs and certain redundant expenses in connection with our acquisitions, which may have an adverse
impact on our fiff nancial results. Futurtt e acquisitions may result in dilutive issuances of equity securities, the incurrence of
additional debt, use of signififf cant portions of our cash reserves, asset impairments (including charges related to goodwill and
other intangible assets) and restrucrr turt ing and other charges. The incurrence of debt in connection with any futff urt e acquisitions
also could restrict our abia lity to obtain working capia tal or other fiff nancing necessaryrr to operate our business. Our futff urt e
acquisitions or investments may not be successfulff , and if we faff il to realize the anticipated benefiff ts of these acquisitions or
investments, our business, operating results and fiff nancial position could be harmed.

During 2021 and 2022, we made investments in unconsolidated companies within the food,ff nutrition, and agriculturtt al
technology sectors. In the futff urt e, we may continue investing in similar companies that align with our long-term strategy and
vision. There can be no assurance that we will achieve returt ns or benefiff ts frff om these current or futff urt e investments. Under
certain circumstances, signififf cant declines in the faff ir values of these investments may require the recognition of other-than-
temporaryrr impairment losses. We may lose all or part of our investment relating to such companies if their value decreases as a
result of their fiff nancial perforff mance or forff any other reason.

A sustaitt nii ed lacll k of profiff tii abitt lii ill tii ytt couldll cause us tott inii cur imii paim rii mrr ent charger s of our inii tantt gibli ell and lonll g-lill ved assetstt and/or//
record valuatitt on allll owll ances againii st our defe eff rred taxtt assetstt .

If we incur operating losses forff a sustained period of time, the carryirr ng value of our goodwill, other intangible assets and long-
lived assets could be impaired. We review forff impairment annually or if indicators of impairment manifeff st. The goodwill
associated with our banana reporting unit and the goodwill, trade names, and trademarks associated with our prepared foodsff
reporting unit are highly sensitive to diffff eff rences between estimated and actuat l cash flff ows and changes in the discount rates used
to evaluate their faff ir value. If our banana and prepared foodsff reporting units do not perforff m as expected, the goodwill and other
intangible assets associated with these reporting units may be at risk of impairment in the futff urt e. Additionally, we record
impairments on long-lived assets, including defiff nite-lived intangible assets, when indicators of impairment are present and the
estimated undiscounted cash flff ows of those assets are less than the assets’ carryirr ng amount. Certain defiff nite-lived intangible
assets related to our frff esh and value-added products segment are sensitive to changes in estimated cash flff ows. If futff urt e
developments result in estimated cash flff ows that are less than currently estimated levels, these assets could be impaired. If
incurred, futff urt e impairment of our intangible and/or long-lived assets could have a material adverse effff eff ct on our results of
operations.

We record valuation allowances on our defeff rred tax assets if,ff based on availabla e evidence, it is more-likely-than-not that all or
some portion of the assets will not be realized. The determination of whether our defeff rred tax assets are realizabla e requires us to
identifyff and weigh all availabla e positive and negative evidence, including recent fiff nancial perforff mance and projected futff urt e
income. If we are unabla e to generate suffff iff cient income in jurisdictions where we have signififf cant defeff rred tax assets, we may be
required to record valuation allowances which would adversely affff eff ct our results of operations.
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InII creases inii wage and benefe iff tii coststt ,s changes inii lawll sw and othtt er laborll regue latll itt ons,s and laborll disii ruptu itt ons couldll imii pacm t our
fiff nii anciali resultll stt and decrease our profiff tii abitt lii ill tii ytt .yy

We have signififf cant labora -related expenses, including employee health benefiff ts. Our abia lity to control our employee and related
labora costs is generally subject to numerous external faff ctors, including prevailing wage rates and new or revised employment
and labora regulations including changes in immigration laws in the U.S. and other key production countries. Unfaff vorabla e
changes in employee and related labora costs could impact our business, results of operations and fiff nancial condition.

In addition, a material portion of our employees work under various sys ndicatos, work councils, collective bargaining
agreements or other agreements with similar types of entities. Our inabia lity to maintain faff vorabla e relationships with these
entities could result in labora disputes, including work stoppages, which could have a material adverse effff eff ct on the portion of
our business affff eff cted by the dispute, our fiff nancial position, and our results of operations.

Anyn faiff lii ure tott adequatett lyll stortt e,e mainii taitt nii and delill ver qualill tii ytt perisii hablell foodsff couldll matett riali lll yll adversrr elyll affff eff ct our businii ess,s
fiff nii anciali conditii itt on and operatitt nii g resultll stt .

Our abia lity to adequately store, maintain and deliver quality perishabla e foodsff is critical. We store highly perishabla e foodff
products in refrff igerated fulff fiff llment centers and ship them to our customers while maintaining appra opriate temperaturt es in
transit. We use refrff igerated deliveryrr trucrr ks to support temperaturt e control forff shipments to certain locations. However, delays in
our abia lity to ship or disruptrr ion in the distribution of our products could have a material adverse effff eff ct on our business, fiff nancial
condition and results of operations.

Keeping our foodff products at specififf c temperaturt es maintains frff eshness and enhances foodff safeff ty. In the event of extended
power outages, naturt al disasters or other catastrophic occurrences, faff ilures of the refrff igeration systems in our fulff fiff llment centers
or third-party deliveryrr trucrr ks, faff ilure to use adequate packaging to maintain appra opriate temperaturt es, or other circumstances
both within and beyond our control, our inabia lity to store perishabla e inventoryrr at specififf c temperaturt es could result in
signififf cant inventoryrr losses as well as increased risk of foodff safeff ty. We also contract with third parties to conduct certain
fulff fiff llment processes and operations on our behalf or to sell our product in a retail environment. Any faff ilure by such third party
to adequately store, maintain or transport perishabla e foodsff could negative impact the safeff ty, quality and merchantabia lity of our
products and the experience of our customers. The occurrence of any of these risks could materially adversely affff eff ct our
business, fiff nancial condition and operating results.

Regulatory Risks

WeWW are subject tott thtt e risii k of prff oduct contamtt inii atitt on and product lill abii lii ill tii ytt claill mii s which couldll matett riali lll yll and adversrr elyll affff eff ct
our resultll stt and fiff nii anciali conditii itt on.

The sale of foodff products forff human consumption involves the risk of injuryrr to consumers. Such injuries may result frff om
tampering by unauthorized personnel or quality issues such as product contamination or spoilage, including the presence of
forff eign objects, substances, chemicals or residues introduced during the growing, packing, storage, handling or transportation
phases. The occurrence of any illnesses or injuries could have serious consequences on sales of our products, our brands and/or
our reputation, any of which could harm our business. We cannot be sure that consumption of our products will not cause a
health-related illness in the futff urtt e, that we will not be subject to claims or lawsuits relating to such matters or that we will not
need to initiate recalls of our products in response to the forff egoing. Even if a product liabia lity claim is unsuccessfulff , the
negative publicity surrounding any assertion that our products caused illness or injuryrr could adversely affff eff ct our reputation with
existing and potential customers and our brand image. In addition, claims or liabia lities of this sort might not be covered by our
insurance or by any rights of indemnity or contribution that we may have against third parties, including our customers and
suppliers. We cannot be sure that we will not incur claims or liabia lities forff which we are not insured or that exceed the amount
of our insurance coverage, resulting in signififf cant cash outlays that would materially and adversely affff eff ct our results and
fiff nancial condition. We also are subject to the risk of recall events of our competitors which could result in industry-rr wide
reputational loss or consumer avoidance of certain products.

WeWW are subject tott lell gale and enviri onmentaltt risii ks thtt at couldll resultll inii signi ifi iff cant cash outltt ayll s.

We are involved in several legal and environmental matters that, if not resolved in our faff vor, could require signififf cant cash
outlays and could materially and adversely affff eff ct our results of operations and fiff nancial condition. For example, in 1980,
elevated levels of certain chemicals were detected in the soil and ground-water at a plantation leased by one of our U.S.
subsidiaries in Oahu, Hawaii (the “KuniKK a Well Site”). In 2005, our subsidiaryrr signed a Consent Decree (“Consent Decree”)
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with the Environmental Protection Agency (“EPA”) forff the perforff mance of the clean-up work forff the KuniKK a Well Site. Based
on fiff ndings frff om remedial investigations, our subsidiaryrr coordinated with the EPA to evaluate the clean-up work required in
accordance with the Consent Decree. On July 25, 2022, an Explanation of Signififf cant Diffff eff rences (ESD) forff the KuniKK a Well
Site was fiff led by the EPA, which forff mally transitioned the remedy forff the KuniKK a Well Site to a Monitored Naturt al Attenuation
(MNA). The estimate associated with the clean-up costs, and on which our accruarr l is based, is $2.8 million. As of
December 30, 2022, $2.5 million was included in other noncurrent liabia lities, and $0.3 million was included in accounts
payabla e and accruerr d expenses in the Consolidated Balance Sheets forff the KuniKK a Well Site clean-up. See Note 16,
“ComCC mitmtt entstt and ContCC ingencies” to the Consolidated Financial Statements included in Item 8. FiFF nancial Statementstt and
Supplementaryr Data.

WeWW are subject tott regue latll itt ons concernrr inii g foodff safeff tytt and protett ctitt on of healtll htt and thtt e envirii onment.tt

Our business is regulated by forff eign, feff deral, state and local environmental, health and safeff ty laws and regulations, which
involve compliance costs. These regulations affff eff ct daily operations and, to comply with all appla icabla e laws and regulations, we
have been and may be required in the futff urt e to modifyff our operations, purchase new equipment or make capia tal improvements.
Changes to our processes and procedures could impose unanticipated costs and/or materially impact our business. Violations of
these laws and regulations can result in substantial fiff nes or penalties. There is no assurance that these modififf cations and
improvements and any fiff nes or penalties would not have an adverse effff eff ct on our business, fiff nancial condition and results of
operations.

We are also subject to the laws and regulations in the jurisdictions where our faff cilities are located and where our products are
distributed, including, but not limited to, the folff lowing:

• RulRR es and regulations implemented by the FDA, pursuant to the Federal Food, Drugrr and Cosmetic Act, as amended
by the Food Safeff ty Modernization Act (“FSMA”), which has been active in implementing regulations to reduce the
risk of contamination in foodff manufaff cturtt ing, such as the Foreign Supplier Verififf cation program, and enforff cing such
regulations. For example, the FDA issued a fiff nal rulrr e on additional traceabia lity recordkeeping requirements, which
will be effff eff ctive Januaryrr 20, 2026, designed to faff cilitate faff ster identififf cation and rapia d removal of potentially
contaminated foodff frff om the market;

• Regulations on imports and exports by the United States Department of Agriculturt e (the “USDA”);
• Food and safeff ty laws issued by European Union Member States, pursuant to the General Food Law Regulation (EC

No. 178/2002);
• Laws and regulations associated with the European Green Deal and EU’s General Food Law Regulation effff orff t to

create sustainabla e foodff systems, which could result in increased costs forff our business associated with compliance
with new laws and regulations; and

• Laws and regulations implemented by the Canadian Food Inspection Agency and other Canadian governmental
departments, which could disruptrr our Canadian business, including, forff example, requirements relating to import
licenses, traceabia lity and foodff testing.

Our faff ilure to comply with these laws and regulations, or to obtain required appra ovals, could result in fiff nes, as well as a ban or
temporaryrr suspension on the production of our products or limit or bar their distribution, and affff eff ct our development of new
products, and thus materially adversely affff eff ct our business and operating results.

WeWW are subject tott risii k arisii inii g frff om trtt anspors tattt itt on of our productstt and thtt ose arisii inii g frff om our commercial shippiii nii g and
logill sii titt cs businii ess.

Our business and employment practices are also subject to regulation by the U.S. Department of Transportation, as well as its
agencies, the Surfaff ce Transportation Board, the Federal Highway Administration, the Federal Motor Carrier Safeff ty
Administration, and the National Highway Traffff iff c Safeff ty Administration, which collectively regulate our trucrr king business
through the regulation of operations, safeff ty, insurance and hazardous materials. We must comply with the safeff ty and fiff tness
regulations promulgated by the Federal Motor Carrier Safeff ty Administration, including those relating to drugrr and alcohol
testing and hours of service. Such matters as weight and dimension of equipment also faff ll under feff deral and state regulations.

In addition, as an ocean logistics operator, we are subject to numerous feff deral, state and local laws and regulations in the U.S.,
as well as laws and regulations internationally, relating to safeff ty, cabota age, and equipment standards that are costly to comply
with and expose us to liabia lity. We are also subject to environmental laws and regulations, including those relating to air quality
initiatives at port locations; air emissions; wastewater discharges; the transportation, handling and disposal of solid and
hazardous materials, oil and oil-related products, hazardous substances and wastes; the investigation and remediation of
contamination; and health, safeff ty and the protection of the environment and naturt al resources. These laws and regulations
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provide forff substantial fiff nes, as well as criminal and civil penalties, in the event of any violations of,ff or non-compliance with,
their requirements. For example, in 2018 the Califorff nia Air Resource Board issued the Company a Notice of Violation alleging
violations of certain Califorff nia anti-air pollution regulations by ships that were subject to a time charter by us frff om an unrelated
non-U.S. third party. While we ultimately settled this matter forff an immaterial amount, mitigation strategies or contingency
plans to remain in compliance with such laws and regulations in the futff urtt e may be unsuccessfulff or may result in additional
costs which could adversely affff eff ct our business. Further, any changes in appla icabla e laws and regulations, including their
enforff cement, interprrr etation or implementation that result in more stringent requirements than currently anticipated, as well as
any new laws and regulations that are adopted could impose signififf cant additional costs and limitations on our abia lity to
operate.

WeWW are exposee ed tott polill tii itt cal,ll economic and othtt er risii ks frff om operatitt nii g a multll itt nii atitt onal businii ess,s which couldll have a matett rial
adversrr e efe fff eff ct on our resultll stt and fiff nii anciali conditii itt on.

Our business is multinational and subject to the political, economic and other risks that are inherent in operating in numerous
countries, including:

• a change in laws and regulations or imposition of currency restrictions and other restraints;
• the imposition of import and export duties and quotas;
• the risk that the government may expropriate assets;
• the imposition of burdensome tariffff sff and quotas;
• political changes and economic crises that may lead to changes in the business environment where we operate;
• international conflff icts and terrorist acts, which could impact our business, fiff nancial condition and results of

operations;
• public health epidemics, such as COVID-19, which could impact employees and the global economy;
• economic sanctions, which could disruptrr our products, even if we do not sell directly into a sanctioned country;rr
• potential violations or alleged violations of laws, regulations, safeff ty codes, employment practices, human rights

standards, anti-corruptrr ions laws and other obligations, norms and ethical standards associated with our operations that
may result in litigation costs and damage to our reputation, even if we are ultimately not foundff responsible;

• changes in governmental agriculturtt al policies such as price supports and acreage set aside programs in the
jurisdictions where we conduct our signififf cant growing operations; and

• economic downturtt ns, political instabia lity and war or civil disturt bar nces that may disruptrr our, our third-party suppliers'
and our customers' production and distribution logistics or limit sales in individual markets.

Concerning the regulatoryrr environment, banana import regulations have previously restricted our access and increased the cost
of doing business. Costa Rica and Ecuador have establa ished “minimum” export prices forff bananas that are used as the refeff rence
point in banana purchase contracts frff om independent producers, thus limiting our abia lity to negotiate lower purchase prices.
These minimum export price requirements could increase the cost of sourcing bananas in countries that have establa ished such
requirements.

We are also subject to a variety of sanitaryrr regulations, regulations governing pesticide use and residue levels, and regulations
governing foodff safeff ty, traceabia lity, packaging and labea ling in countries where we source and market our products. If we faff il to
comply with appla icabla e regulations, we could be restricted frff om selling or shipping some or all our products forff a given period.
Such a development could result in signififf cant losses and could weaken our fiff nancial condition.

ThTT e enfn orff cement of regue latll itt ons concerninii g thtt e markerr titt nii g and labell lill nii g of foodff productstt couldll adversrr elyll affff eff ct our
repuee tattt itt on.

The marketing and labea ling of foodff products have brought increased risk of consumer class action lawsuits, and risk that the
Federal Trade Commission ("FTC") and/or state attorneys general will bring legal action abouta the trutrr h and accuracy of the
marketing and labea ling of the product. Such consumer class actions include frff aud, unfaff ir trade practices and breach of state
consumer protection statutt es, such as Proposition 65 in Califorff nia. The FTC and state attorneys general may bring legal actions
that seek removal of a product frff om the marketplt ace and impose fiff nes and penalties. Even when not merited, these class action
claims and legal actions can be expensive to defeff nd and could adversely affff eff ct our reputation, brand image, business and
operating results.

The packaging and labea ling of our products, and their distribution and marketing, are also subject to regulation by governmental
authorities in each jurisdiction where our products are marketed. A faff ilure to comply with labea ling requirements in any of the
jurisdictions in which we do business could result in enforff cement proceedings, an order barring the sale of part or all of a
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particular shipment of our products or, possibly, the sale of any of our products forff a specififf ed period. Such a development
could result in signififf cant losses and could weaken our fiff nancial condition.

ChCC anges inii taxtt lawll sw inii anyn of thtt e jurisii dictitt ons inii which we operatett or inii which we establtt ill sii h holdill nii g companm ies,s or adversrr e
outctt omes frff om taxtt auditii stt couldll cause flff uctuatitt ons inii our overallll taxtt ratett and adversrr elyll imii pacm t our operatitt nii g resultll stt .

Our income taxes consist of the consolidation of tax provisions computed on a separate entity basis, forff each countryrr in which
we have operations. Changes in the sources of income, agreements we have with taxing authorities or our tax fiff ling positions in
various jurisdictions could cause our overall tax rate to flff uctuat te signififf cantly. In addition, changes in rulrr es related to the
accounting forff income taxes or changes in appla icabla e tax laws and regulations, including tax laws that impact our current
company strucrr turt e, could adversely affff eff ct our tax expense, profiff tabia lity and cash flff ows. In the U.S., the current administration
may implement substantial changes and reforff ms to fiff scal and tax policies. We cannot predict the impact, if any, of these
potential changes, or any futff urt e changes in any of the countries in which we operate, to our business. However, such changes
could adversely affff eff ct our business, fiff nancial position and results of operations.

We must comply with complex and evolving tax regulations in the various jurisdictions in which we operate, which subjects us
to international tax compliance risks. Some tax jurisdictions have complex and subjective rulrr es abouta income tax, value-added
tax, sales or excise tax, tariffff sff , duties and transfeff r tax. From time to time, our subsidiaries are subject to tax audits and may be
required to pay additional taxes, interest or penalties if a taxing authority asserts diffff eff rent interprrr etations, allocations or
valuations, which could be material and reduce our income and cash flff ow frff om our international operations. The imposition of
any penalties and costs of litigation, regardless of an eventuat l faff vorabla e rulrr ing, in connection with current or futff urtt e tax disputes
related to our international operations could materially adversely affff eff ct our business, fiff nancial condition and operating results.

In addition, adverse outcomes frff om tax audits in any of our maja or tax or operating jurisdictions, such as the U.S., Luxembourg,
Switzerland, Costa Rica, Guatemala, Kenya or Japaa n, could materially adversely impact our operating results. For example, in
connection with a current examination of the tax returtt ns in two of these forff eign jurisdictions, the taxing authorities have issued
income tax defiff ciencies related to transfeff r pricing aggregating appra oximately $160.2 million (including interest and penalties)
forff tax years 2012 through 2016. We strongly disagree with the proposed adjustments and we expect to exhaust all
administrative and judicial remedies necessaryrr to resolve the matters. However, these matters may not be resolved in our faff vor,
and an adverse outcome of either matter, or any futff urt e tax examinations involving similar assertions, could have a material
effff eff ct on our fiff nancial condition, results of operations and cash flff ows.

Risks Related to Environmental Concerns/Agricultural Operations

Our agricultll ural planll titt nii gs are potett ntitt ali lll yll subject tott damage frff om crop disii ease or inii sect inii fn eff stattt itt ons,s which couldll adversrr elyll
imii pacm t our operatitt nii g resultll stt and fiff nii anciali conditii itt on.

Fresh produce is vulnerabla e to crop disease and insect infeff stations, which varyrr in severity and effff eff ct based on the stage of
production, the type of treatment appla ied and climatic conditions. Such diseases or infeff stations may adversely affff eff ct our supply
of frff esh produce items, reduce our sales volumes, increase our production costs or impair our abia lity to ship products as
planned. In 2019, we detected Banana Fusarium Wilt Tropical Race 4 (“TR4”), a serious vascular crop disease, infecting one of
our principal products, the Cavendish variety of bananas, in some areas of Southeast Asia where we source our products. TR4
and other vascular crop diseases cause low-yielding banana crops, which has and may in the futff urt e result in impairment
charges. We remain concerned that these crop diseases could affff eff ct Southeast Asia and other growing regions like Latin
America, which could lead to the destrucrr tion of all or a portion of the banana crops.

We are working with agriculturtt al experts and qualififf ed agencies to monitor and prevent the spread of TR4 and develop
contingency plans. We have and will continue to incur costs to improve our prevention strategies and to identifyff solutions to the
spread of the disease, which may adversely impact our operating profiff t. In our faff rming operations in Central America and Asia,
we have and continue to incur costs to prevent and control the spread of TR4. In addition, we are seeking to develop a
replacement to the Cavendish variety of banana that appea als broadly to consumers and is resistant to these diseases through our
partnership with Queensland University of Technology. We have and will continue to incur research costs, which will depend
on the success of our initiatives and the extent of any continued spread of the disease, neither of which can be predicted.
Despite our effff orff ts, we may be unabla e to prevent the spread of TR4. A long-term reduction in the supply of bananas could lead
to increased costs, decreased revenue, and charges to earnings that may adversely affff eff ct our business, fiff nancial condition and
results of operations.
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Adversrr e weathtt er,rr natural disii astett rsrr and othtt er conditii itt ons affff eff ctitt nii g thtt e envirii onment,tt inii cludinii g thtt e efe fff eff ctstt of clill mii atett change,e
couldll resultll inii substantt titt al losll ses and weaken our fiff nii anciali conditii itt on.

Fresh produce is vulnerabla e to adverse weather conditions, which are common but diffff iff cult to predict. The effff eff cts of naturtt al
disasters may be intensififf ed by the ongoing global climate change. Severe weather conditions such as flff oods, droughts,
windstorms, hurricanes and wildfiff res, and naturt al disasters, such as earthquakes, may adversely affff eff ct our supply of one or
more frff esh produce items, reduce our sales volumes, increase our unit production costs or prevent or impair our abia lity to ship
products as planned. When severe weather, naturt al disasters, and other adverse environmental conditions (i) destroy crops
planted on our faff rms or our suppliers’ faff rms or (ii) prevent us frff om exporting these crops on a timely basis, we may lose our
investment in those crops and/or our costs of purchased frff uirr t may increase. These risks can be exacerbar ted when a substantial
portion of our production of a specififf c product is grown in one region, provided by a limited number of suppliers, or when it
endangers one of our primaryrr products.

In 2020, two hurricanes, Eta and Iota, impacted our faff rm operations in Guatemala. The hurricanes resulted in the destrucrr tion of
certain areas of our banana and melon plantations which were flff ooded due to heavy rainfaff ll, resulting in signififf cant inventoryrr
write-offff sff and damages to our property, plant and equipment. In 2021, we were adversely impacted by severe rainstorms in
Chile, which caused damage to certain of our faff rms and resulted in $3.4 million in inventoryrr write-offff sff . In 2022, heavy rainfaff ll
and flff ooding in the Philippines resulted in damage to our banana-related fiff xed assets and resulted in asset impairment charges
of $2.7 million.

Adverse weather may also impact our supply chains, preventing us frff om procuring necessaryrr supplies and delivering our
products to our customers. We own or lease, manage and operate manufaff cturt ing, processing, storage and offff iff ce faff cilities, some
of which are located in areas that are susceptible to harsh weather. We could be unabla e to accept and fulff fiff ll customer orders due
to severe weather and naturt al disasters. Although we have business continuity plans, we cannot provide assurance that our
business continuity plans will address all the issues we may encounter in the event of a disaster, or will not lead to increased
costs affff eff cting our profiff tabia lity or other unanticipated issues. Such severe weather events that could materially disruptrr our
operations may occur with higher frff equency because of climate change.

Regue latll itt ons concernrr inii g thtt e use of pestitt cides,s feff rtitt lii ill zii ersrr and othtt er agricultll ural productstt couldll adversrr elyll imii pacm t us by
inii creasinii g our productitt on coststt or restrtt ictitt nii g our abilii ill tii ytt tott imii porm t certaitt nii productstt inii tott our sellll ill nii g markerr tstt .

Our business depends on the use of feff rtilizers, pesticides and other agriculturtt al products. The use and disposal of these products
are oftff en regulated by various agencies. A decision by a regulatoryrr agency to signififf cantly restrict the use of such products that
have traditionally been used in the cultivation of one of our principal products could have an adverse impact on us. For
example, the EPA took a series of regulatoryrr actions pursuant to the Federal Insecticide, Fungicide and Rodenticide Act, the
Federal Food, Drugrr and Cosmetic Act and the Food Quality Protection Act of 1996, relating to the evaluation and use of
pesticides in the foodff industryrr . Similarly, in the EU, regulation (EC) No. 1107/2009, which became effff eff ctive in 2011
fundaff mentally changed the pesticide appra oval process frff om the previous risk assessment model to the hazard criteria model
linked to the intrinsic properties of the substance. In Januaryrr 2021, the EU did not renew the appra oval forff mancozeb, a
fungiff cide currently used in our operations, to be used within the EU member states. However, tolerances of mancozeb forff
products imported into the EU are still accepted and the EU is currently assessing whether these tolerances should be
maintained, reduced, or eliminated. More recently, in August 2021, the EPA released a fiff nal rulrr e revoking all tolerances forff
chlorpyrrr ifosff , a pesticide that has been used since 1965 in both agriculturt al and non-agriculturt al areas. In connection with the
EPA's ban, we ceased the use of chlorpyrrr ifosff in the U.S. and all other jurisdictions where it is banned; however, we continue to
use it in limited appla ications on non-frff uirr t bearing crops in a countryrr where chlorpyrrr ifosff use is allowed. Futurt e actions regarding
the availabia lity and use of pesticides could have an adverse effff eff ct on us by increasing our production costs, restricting our
abia lity to import certain products, or imposing substantial penalties or bans due to noncompliance.

WeWW may be subject tott lill abilii ill tii ytt and/or// inii creased coststt forff envirii onmentaltt damage frff om thtt e use of herbicides,s pestitt cides and
othtt er substantt ces or envirii onmentaltt contamtt inii atitt on of our owned or lell ased propertytt .yy

We use herbir cides, pesticides and other potentially hazardous substances in the operation of our business. We may have to pay
forff the costs or damages associated with any improper appla ication, accidental release or the use or misuse of such substances.
Our insurance may not be adequate to cover such costs or damages or may not continue to be availabla e at a price or under terms
that are satisfaff ctoryrr to us. In such cases, payment of such costs or damages could have an adverse effff eff ct on our business,
fiff nancial condition or results of operations. Certain environmental laws, including the Comprehensive Environmental Response,
Compensation and Liabia lity Act in the U.S., impose strict and, in many cases, joint and several, liabia lity forff the cost of
remediating contamination, on current and forff mer owners of property or on persons responsible forff causing such contamination,
which could have an adverse effff eff ct on our business, fiff nancial condition and results of operations.
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WatWW ett r scarcitii ytt inii our growinii g regie ons couldll adversrr elyll affff eff ct our agricultll ural operatitt ons,s fiff nii ancial conditii itt on, resultll stt of
operatitt ons and cash flff owll sw .

Water is vital to grow the frff esh producd e that our business relies on. In recent years, water defiff cits in certain regions have
become more evident. In Brazil, water shortages negatively impacted our banana production recently, and our pineappla e faff rms
in Kenya were affff eff cted by a drought linked to El Nino during 2016, 2017, and 2019. To mitigate water risks, we have invested
heavily to upgrade existing infrff astrucrr turt e to more effff iff cient irrigation systems like drip or low pressure/low volume sprinkler
systems in Kenya and Guatemala. The viabia lity of agriculturt al land is also impacted by water-related issues. We analyze these
issues in the river basin where new development might be planned. Such analysis is a part of our due diligence beforff e investing
in agriculturt al operations, which increases our costs. In the event of water scarcity or deterioration, we may incur increased
production costs or faff ce production constraints that may materially and adversely affff eff ct our fiff nancial condition, results of
operations and cash flff ows.

ClCC ill mii atett change lawll s couldll have a matett riali adversrr e imii pacm t on our fiff nii anciali conditii itt on and resultll stt of operatitt ons.

Legislative and regulatoryrr authorities in the U.S., the EU, Canada and other international jurisdictions will likely continue to
consider measures related to climate change and greenhouse gas emissions. To produce, manufaff cturt e and distribute our
products, we and our suppliers use fueff ls, electricity and various other inputs, generate waste and undergo agriculturtt al
management activities that result in the release of greenhouse gas emissions.

Concerns abouta the environmental impacts of climate change and greenhouse gas emissions may result in environmental taxes,
charges, assessments or penalties which could restrict or negatively impact our operations, as well as those of our suppliers who
would likely pass all or a portion of their costs along to us. We may not be abla e to pass any resulting cost increases to our
customers or customer buying patterns could change to reflff ect a greater reliance on local production rather than imports.
Furthermore, we may be required to make additional investments of capia tal to maintain compliance with new laws and
regulations. Any enactment of laws or passage of regulations regarding greenhouse gas emissions or other climate change laws
in the jurisdictions where we conduct business could materially and adversely affff eff ct our business, fiff nancial condition and
results of operations.

Risks Related to Our Inforff mation Systems

WeWW relyll on inii fn orff mrr atitt on sys stett ms inii managinii g our operatitt ons and anyn breaches of our inii fn orff mrr atitt on sys stett m securitii ytt measures,s
or thtt ose thtt irii d partitt es uponu which we relyll ,yy couldll disii ruptu our inii tett rnal operatitt ons and may have an adversrr e efe fff eff ct on our
businii ess.

Our businesses rely on sophisticated systems to obtain, rapia dly process, analyze and manage data. We rely on these systems to,
among other things, faff cilitate communications with our growers, distributors and customers; receive, process and ship orders on
a timely basis, and to maintain accurate and up-to-date operating and fiff nancial data forff the compilation of management
inforff mation. Any damage by unforff eseen events or system faff ilure which causes interruptrr ions to the input, retrieval and
transmission of data or increase in the service time, whether caused by human error, naturtt al disasters, power loss, computer
virusrr es, intentional acts of vandalism, various forff ms of cybercrimes including and not limited to hacking, ransomware,
intrusrr ions and malware or otherwise, could disruptrr our normal operations. We also hold the sensitive personal data of our
current and forff mer employees, as well as proprietaryrr inforff mation of our business, including strategic plans and intellectuat l
property.

We have in the past experienced, and may in the futff urt e faff ce, hackers, cybercriminals or others gaining unauthorized access to,
or otherwise misusing, our systems to misappra opriate our proprietaryrr inforff mation and technology, interruptrr our business, or
gain unauthorized access to confiff dential inforff mation. For example, in early 2023, we experienced a cybersecurity incident
which impacted certain of our operational and inforff mation technology systems. Promptly upon our detection of the attack, we
launched an investigation, notififf ed law enforff cement and engaged the services of specialized legal counsel and other incident
response advisors. While the investigation of this incident is still ongoing, we were abla e to recover our critical operational data
and business systems promptly and do not expect the incident to have a material impact on our fiff nancial results. However, there
is no guarantee that we will have similar success with an attack in the futff urt e should one occur. Any such futff urt e attack could
lead to the public disclosure of customer data, our trade secrets or other intellectuat l property, personal inforff mation of our
employees, or material fiff nancial and other inforff mation related to our business. The release of any of this inforff mation could have
a material adverse effff eff ct on our business, reputation, fiff nancial condition and results of operations.
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In such cases, we may have to operate manually, which may result in considerabla e delays in the deliveryrr of our products to our
customers, damage to our perishabla e products or interruptrr ion to other key business processes. Additionally, our customers could
refusff e to continue to do business with us and prematurtt ely terminate or seek to reduce or modifyff our existing contracts resulting
in a signififf cant adverse effff eff ct on our business. Cybersecurity attacks may cause reputational damage, which could cause a
signififf cant decline in consumer prefeff rence forff our products in certain geographia c regions or globally and could potentially
reduce our market share.

Cybersecurity attacks may also result in the unauthorized access to or release of intellectuatt l property, trade secrets and
confiff dential business or otherwise protected inforff mation and corruptrr ion of our data. Such inforff mation could be leaked to
competitors or the public which may result in loss of competitive position and market share. We also have personal confiff dential
inforff mation stored in our systems which, if stolen or leaked, could result in signififf cant fiff nancial and legal risk, including the
risk of litigation or regulatoryrr penalties under data protection legislation in the territories in which we operate, such as the
General Data Protection Regulation (EU) 2016/679 (the “GDPR”) or the Califorff nia Consumer Privacy Act in the U.S.
(“CCPA”). A cybersecurity incident that resulted in the disclosure of personal confiff dential inforff mation could lead to state or
feff deral enforff cement actions or private causes of action which could result in fiff nes, penalties, judgments or other liabia lities.
Although we strive to comply with all appla icabla e privacy laws, it is possible we could be subject to enforff cement actions and
litigation alleging non-compliance.

In addition, we rely on relationships with third parties, including suppliers, customers, contractors, cloud data storage and other
inforff mation technology service providers and external business partners, forff services in support of our operations, and we may
share data or provide access to our networks with such third parties who are subject to similar risks as we are relating to
cybersecurity and privacy issues. While we have procedures in place forff selecting and managing our relationships with third-
party service providers and other business partners, we do not have control over their business operations or governance and
compliance systems, practices and procedures, which increases our fiff nancial, legal, reputational and operational risk. These
third parties may experience cybersecurity incidents that could pose a threat to our network or that may involve data we share
with them or rely on them to provide to us, which may result in a signififf cant business interruptrr ion that could have an adverse
impact on our business.

Although we have implemented processes and technologies to help identify,ff protect, detect, respond and recover frff om the abovea
cybersecurity and privacy risks, these measures may not succeed in preventing or limiting the impact of such risks. Moreover,
actuat l or anticipated attacks may require us to incur incremental costs to hire additional personnel, purchase additional
protection technologies, replace existing softff ware and hardware, train employees and engage third-party experts and
consultants, which could negatively impact our operating income. We may also become exposed to potential liabia lities with
respect to the data that we collect, manage and process, and futff urt e investigations, lawsuits or adverse publicity relating to our
methods of handling data could adversely affff eff ct our business due to the costs and negative market reaction relating to such
developments.

We have invested in industryrr appra opriate protections and monitoring practices of our data and inforff mation technology to reduce
these risks and continue to monitor our systems on an ongoing basis forff any current or potential threats. There can be no
assurance, however, that our effff orff ts will prevent breakdowns or breaches to our inforff mation technologies or the third party
providers’ databaa ses or systems that could adversely affff eff ct our business.

Our operatitt ons and repuee tattt itt on may be imii paim rii ed ifi our inii fn orff mrr atitt on tett chnologyll sys stett ms faiff lii tott perfr orff mrr adequatett lyll .yy

Our inforff mation technology systems are critical to our business. We rely on our inforff mation technology systems, some of
which are or may be managed, hosted by or outsourced to third party service providers, to manage our business data,
communications, supply chain, order entryrr and fulff fiff llment and other business processes. If we do not allocate and effff eff ctively
manage the resources necessaryrr to build, sustain and protect appra opriate inforff mation technology systems and infrff astrucrr turt e, or
we do not effff eff ctively implement system upgrades or oversee third-party service providers, our business or fiff nancial results
could be negatively impacted. If our inforff mation technology systems faff il to perforff m as we anticipate, we may experience
transaction or reporting errors, processing ineffff iff ciencies and the loss of sales and customers, causing our business and results of
operations to suffff eff r.

Risks Related to Our Financing

Our inii debtett dness couldll lill mii itii our fiff nii anciali and operatitt nii g flff ell xiee bii lii ill tii ytt and subject us tott othtt er risii ks.

Our abia lity to obtain additional debt fiff nancing or refiff nance our debt on acceptabla e terms, if at all, in the futff urtt e forff working
capia tal, capia tal expenditurt es or acquisitions may be limited by fiff nancial considerations or due to covenants in existing debt
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agreements. Our current credit faff cility imposes certain operating and fiff nancial restrictions on us. Our faff ilure to comply with the
obligations under this faff cility, including maintenance of fiff nancial ratios, could result in an event of defaff ult, which, if not cured
or waived, would permit the lender to accelerate the indebtedness due under the faff cility.

As a holding company, our abia lity to meet our fiff nancial obligations depends on receiving suffff iff cient fundsff frff om our subsidiaries.
The payment of dividends or other distributions to us by our subsidiaries may be limited by the provisions of our credit
agreements and other contractuat l requirements and by appla icabla e legal restrictions on payment of dividends and other
distributions.

If we were unabla e to meet our fiff nancial obligations, we would be forff ced to pursue one or more alternative strategies, such as
selling assets, restrucrr turt ing or refiff nancing our indebtedness or seeking additional equity capia tal, strategies which could be
unsuccessfulff . Additional sales of our equity capia tal could substantially dilute the ownership interest of existing shareholders.

Risks Related to Our Corporate Structure

Our prinii cipalii shareholdell rsrr are ablell tott signi ifi iff cantltt yll inii fn lff uence allll matttt ett rsrr requirii inii g shareholdell r approval.ll

Members of the Abu-Ghazaleh faff mily, including our Chairman and Chief Executive Offff iff cer and one of our directors, are our
principal shareholders. As of Februarr ryrr 10, 2023, they together directly owned 29.1% of our outstanding Ordinaryrr Shares, and
our Chairman and Chief Executive Offff iff cer holds, and is expected to continue to hold, an irrevocabla e proxy to vote all of these
shares. We expect our principal shareholders to continue to use their interest in our Ordinaryrr Shares to inflff uence the direction of
our management, the election of our directors and to determine substantially all other matters requiring shareholder appra oval.
The concentration of our benefiff cial ownership may delay, deter, or prevent a change in control, may discourage bids forff the
Ordinaryrr Shares at a premium over their market price and may otherwise adversely affff eff ct the market price of the Ordinaryrr
Shares.

Our organr izii atitt onal documentstt contaitt nii certaitt nii antitt -ii takett over provisii ions thtt at couldll delayll ,yy detett r or prevent a change inii
contrtt ol.ll

Various provisions of our organizational documents and Cayman Islands law may delay, deter or prevent a change in control of
us that is not appra oved by our board of directors. These provisions include:

• a classififf ed board of directors;
• a prohibition on shareholder action through written consents;
• a requirement that general meetings of shareholders be called only by a maja ority of the Board or by the Chairman of

the Board;
• advance notice requirements forff shareholder proposals and nominations;
• limitations on the abia lity of shareholders to amend, alter or repeal our organizational documents; and
• the authority of the Board to issue prefeff rred shares on such terms that are determined by the Board itself.ff

Our shareholdell rsrr have lill mii itii ett d righi tstt under CayCC man IsII lanll ds lawll .ww

We are incorporrr ated under the laws of the Cayman Islands, and our corporrr ate affff aff irs are governed by our Second Amended and
Restated Memorandum and Articles of Association and by the Companies Law of the Cayman Islands. Legal principles related
to the validity of corporrr ate procedures, the fiff duciaryrr duties of our management, directors and controlling shareholders and the
rights of our shareholders diffff eff r frff om those that would appla y if we were incorporrr ated in the U.S. Further, the rights of
shareholders under Cayman Islands law are not as clearly establa ished as the rights of shareholders under legislation or judicial
precedent appla icabla e in most U.S. jurisdictions. As a result, our public shareholders may have more diffff iff culty in protecting their
interests in the faff ce of actions by the management, directors or controlling shareholders than they might have as shareholders of
a U.S. corporrr ation. In addition, it is unclear whether the courts of the Cayman Islands would enforff ce, either in an original action
or in an action forff enforff cement of judgments of U.S. courts, liabia lities that are predicated upon U.S. feff deral securities laws.

General Risks

Our success depeee nds on thtt e services of our senior exeee cutitt ves,s thtt e losll s of anyn one of which couldll disii ruptu our operatitt ons.

Our abia lity to maintain our competitive position is dependent to a large degree on the services of our senior management team
and other key employees. Our futff urt e success depends upon our abia lity to attract and retain executive offff iff cers and other senior
management, especially to support our current operations and business strategy. Our business may be negatively affff eff cted if we
are unabla e to retain our existing senior management personnel or attract additional qualififf ed senior management personnel.
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Competition forff these individuals is intense and our business may be adversely affff eff cted if we are not effff eff ctive in fiff lling critical
leadership positions or in assimilating new executive talent into our organization.

Item 1B. Unresolved Staffff Comments

None.

Item 2. Properties

The folff lowing tabla e summarizes the appra oximate plantation acreage under production that are owned or leased by us and the
principal products grown on such plantations by location as of the end of 2022:

Acres Under
Production

Location
Acres
Owned

Acres
Leased Products

Costa Rica 43,807 5,222 Bananas, Pineappla es, Melons
Philippines — 18,305 Bananas, Pineappla es
Guatemala 8,655 4,937 Bananas, Melons
Kenya — 8,356 Pineappla es
Chile 2,923 1,522 Non-Tropical Fruirr t
Panama — 2,533 Bananas
Brazil 1,820 — Bananas, Other Crops
United States 599 — Melons

Our signififf cant properties include the folff lowing, which all relate to our frff esh and value-added products or banana segments
unless otherwise noted:

NorNN thtt America

We operate a total of 27 distribution centers in the United States and Canada, of which 15 are also frff esh-cut faff cilities. We own
12 of our distribution centers including our distribution center in Houston, Texas, a 200,000 square footff distribution center in
Dallas, Texas, distribution centers in Plant City, Florida, Goodyear, Arizona, Kankakee, Illinois, Portland, Oregon, and a repack
faff cility in Winder, Georgia. In Yuma, Arizona, we also have a manufaff cturt ing faff cility and a cooling faff cility while in Califorff nia,
we own production faff cilities in Gonzales as well as in the Salinas valley. We also operate a distribution center with a frff esh-cut
faff cility in Ontario, Canada on owned land. The remaining 15 distribution centers are leased frff om third parties. All of our
distribution centers have ripening capaa bia lities and/or other value-added services. We own an avocado packing faff cility in
Uruarr paa n, Mexico. We also lease fourff port faff cilities that include cold storage capaa bia lities.

Europe

We own and operate a frff esh-cut frff uirr t faff cility in Wisbech, England. In Larissa, Greece, we own and operate a production faff cility
forff prepared frff uirr t, tomato products and snacks. In Frankfurff t, Germany, we own a distribution center which is currently held forff
sale.

Asiai

Our products are distributed frff om fourff leased distribution centers located at strategic ports in Japaa n with cold storage. In Japaa n,
we also operate three frff esh-cut frff uirr t faff cilities. One is owned and the other two are leased. In Hong Kong, we lease a distribution
center. In addition, we lease two distribution centers in South Korea and own one faff cility that includes a frff esh-cut frff uirr t and
vegetabla e operation. Our distribution centers include ripening technology and other value-added services.

CeCC ntrtt al America

In Costa Rica, we own a juice processing plant, an IQF (individually quick frff ozen) frff uirr t processing plant, and greenhouses
where we produce tomatoes and other vegetabla es forff sale in the local market. We also own greenhouses in Guatemala. In
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Panama, we have a banana operation on leased land; appra oximately 2,500 acres of this leased land were under production at the
end of 2022.

SouSS thtt America

In Brazil, we own appra oximately 28,000 acres of land of which 1,800 acres are under production. In Uruguarr y, we own
appra oximately 7,800 acres. In Chile, we own appra oximately 6,500 acres of land, of which appra oximately 2,900 acres are
primarily used forff production of non-tropical frff uirr ts. We also lease appra oximately 1,500 acres in Chile forff non-tropical frff uirr t
production.

AfA rff ica

In Thika, Kenya, we own and operate a warehouse, a pineappla e cannery,rr a frff esh pineappla e packing faff cility, and a juice
production faff cility.

MiMM ddlell East

In Jordan, we own an integrated poultryrr business including poultryrr faff rms, hatcheries, a feff ed mill, a poultryrr slaughterhouse and
a meat processing plant which relate to our other products and services segment. In Jordan, we also own a 25 acre hydroponic
greenhouse on leased land where we have a frff esh-cut processing center. In the UAE, we lease a combined distribution and
manufaff cturt ing center in Dubai. This faff cility includes frff esh-cut frff uirr t and vegetabla e operations, an ultra frff esh juice manufaff cturtt ing
operation and prepared foodff manufaff cturtt ing. In Saudi Arabia a, we own 60% of a joint venturt e that owns two strategically located
distribution centers in Jeddah and Riyadh as of year end 2022. We entered into an agreement to sell these two faff cilities, and
leaseback a portion of the space, in the fiff rst quarter of 2023. In KuwKK ait, we have an F&B store and we lease a faff cility forff
manufaff cturt ing and/or distribution of frff esh-cut and frff esh produce, and ultra-frff esh juices.

Othtt er PrPP opertitt es

We own our U.S. executive headquarters building in Coral Gabla es, Florida, our Central America regional headquarters building
in San Jose, Costa Rica and our South America regional headquarters building in Santiago, Chile. We own our offff iff ce space in
Guatemala City, Guatemala and Amman, Jordan. Our remaining offff iff ce space in North America, Europe, Asia, Central and
South America and the Middle East is leased frff om third parties.

Item 3. Legal Proceedings

TaxTT relatll ett d matttt ett rsrr

In connection with the examination of the tax returtt ns in two forff eign jurisdictions, the taxing authorities have issued income tax
defiff ciencies related to transfeff r pricing aggregating appra oximately $160.2 million (including interest and penalties) forff tax years
2012 through 2016. We strongly disagree with the proposed adjustments and have fiff led a protest with each of the taxing
authorities as we believe that the proposed adjustments are without technical merit.

In one of the forff eign jurisdictions, we are currently contesting tax assessments related to the 2012-2015 audit years and the
2016 audit year in both the administrative court and the judicial court. During 2019 and 2020, we fiff led actions contesting the
tax assessment in the administrative offff iff ce. Our initial challenge to each of these tax assessments was reje ected, and we
subsequently lost our appea als at the administrative court. We have subsequently fiff led actions to contest each of these tax
assessments in the country’rr s judicial courts. In addition, we have fiff led a request forff an injunction to the judicial court to stay the
tax authorities' collection effff orff ts forff these two tax assessments, pending fiff nal judicial decisions. The court granted our
injunction with respect to the 2016 audit year, however denied our injunction with respect to the 2012-2015 audit years. We
timely appea aled the denial of the injunction, and on August 10, 2022 the appea llate court overturt ned the denial and granted our
injunction forff the 2012-2015 audit years. Pursuant to local law, we registered real estate collateral with an appra oximate faff ir
market value of $6.0 million in connection with the grant of the 2016 audit year injunction. This real estate collateral has a net
book value of $3.8 million as of the year ended December 30, 2022. In addition, in connection with the grant of the 2012-2015
audit year injunction, we registered real estate collateral with an appra oximate faff ir market value of $24.0 million, and a net book
value of $4.6 million as of the year ended December 30, 2022. The registration of this real estate collateral does not affff eff ct our
operations in the country.rr
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In the other forff eign jurisdiction, the administrative court denied our appea al, and on March 4, 2020 we fiff led an action in the
judicial court to contest the administrative court's decision. The case is still pending.

We will continue to vigorously contest the adjustments and to exhaust all administrative and judicial remedies necessaryrr in both
jurisdictions to resolve the matters, which could be a lengthy process.

Item 4. Mine Safeff ty Disclosures

Not appla icabla e.

PART II

Item 5. Market forff Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

MarMM kerr t forff our Ordinii aryr ShSS ares

Our Ordinaryrr Shares are traded solely on the New York Stock Exchange, under the symbol FDP, and commenced trading on
October 24, 1997, the date of our initial public offff eff ring.

As of Februarr ryrr 10, 2023, we had 362 shareholders of record, which excludes shareholders whose shares were held by brokerage
fiff rms, depositories and other institutt ional fiff rms.

Dividends

Holders of our Ordinaryrr Shares are entitled to receive dividends when and if they are declared by our Board of Directors. Our
Board of Directors declared and paid a cash dividend of $0.15 per share during each of the fourff quarters of 2022. In addition, on
Februarr ryrr 21, 2023, our Board of Directors declared a cash dividend of $0.15 per share, payabla e on March 31, 2023 to
shareholders of record on March 8, 2023. The declaration, amount and payment of futff urt e dividends, if any, will be at the
discretion of our Board of Directors and will depend upon many faff ctors, including our results of operations, fiff nancial condition,
capia tal requirements, restrictions in our debt agreements and other faff ctors that our Board of Directors deem relevant.
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Performance Graph

The following graph compares the cumulative five-year total return of holders of FDP ordinary shares with the cumulative total
returns of the S&P Smallcap 600 and S&P 600 Food Products indexes. The graph tracks the performance of a $100 investment
in our common stock and in each of the indexes (with the reinvestment of all dividends) from December 29, 2017 to
December 30, 2022.

12/29/2017 12/28/2018 12/27/2019 1/1/2021 12/31/2021 12/30/2022

Fresh Del Monte Produce Inc. 100.00 60.01 75.12 52.13 60.75 58.93
S&P Smallcap 600 100.00 91.52 112.37 125.05 158.59 133.06
S&P 600 Food Products 100.00 91.60 106.59 104.53 115.45 111.69

The stock price performance included in this graph is not necessarily indicative of future stock price performance.
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Item 6. Reserved

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

TheTT folff lowing disii cussion of our fiff nancial condition and resultstt of operations shouldll be read in conjunction witht thet inforff mation
contained in our consolidated fiff nancial statementstt and thet notes thett reto. TheTT folff lowing disii cussion includes forff ward-looking
statementstt thatt involve certain risii kskk and uncertainties, including, but not limited to, thostt e described in ItII em 1A. Risii k FacFF torsrr .
Our actual resultstt may difi fff eff r materiallyll frff om thostt e disii cussed below. See “Special NotNN e Regare ding ForFF ward-Looking
Statementstt ” and ItII em 1A. Risii k FacFF torsrr .

Overview

We are one of the world’s leading vertically integrated producers, marketers and distributors of high-quality frff esh and frff esh-cut
frff uirr t and vegetabla es, as well as a leading producer and marketer of prepared frff uirr t and vegetabla es, juices, beverages and snacks
in Europe, Afrff ica and the Middle East. We market our products worldwide under the Del MontMM e® brand, a symbol of product
innovation, quality, frff eshness and reliabia lity since 1892. Our maja or sales markets are organized as folff lows: North America,
Europe, the Middle East (which includes North Afrff ica) and Asia. Our global sourcing and logistics system allows us to provide
regular deliveryrr of consistently high-quality produce and value-added services to our customers. Our maja or producing
operations are located in North, Central and South America, Asia and Afrff ica.

Our business is comprised of three reportabla e segments, two of which represent our primaryrr businesses of frff esh and value-
added products and banana, and one that represents our other ancillaryrr businesses.

• FrFF esh and value-added productstt - includes pineappla es, frff esh-cut frff uirr t, frff esh-cut vegetabla es (which includes frff esh-cut
salads), melons, vegetabla es, non-tropical frff uirr t (which includes grapea s, appla es, citrusrr , blueberries, strawberries, pears,
peaches, plums, nectarines, cherries and kiwis), other frff uirr t and vegetabla es, avocados, and prepared foodsff (which
includes prepared frff uirr t and vegetabla es, juices, other beverages, and meals and snacks).

• Banana

• Othett r productstt and services - includes our third-party frff eight and logistic services business and our Jordanian poultryrr
and meats business.

FiFF sii cal YeYY ar

Our fiff scal year end is the last Friday of the calendar year or the fiff rst Friday subsequent to the end of the calendar year,
whichever is closest to the end of the calendar year. Fiscal year 2022 had 52 weeks and ended on December 30, 2022. Fiscal
year 2021 had 52 weeks and ended on December 31, 2021. Fiscal year 2020 had 53 weeks and ended on Januaryrr 1, 2021.

CuCC rrent MacMM roeconomic EnEE virii onment and InII fn lff atll itt on ImII pacm t

During fiff scal year 2021, we began experiencing inflff ationaryrr and cost pressures due to volatility and disruptrr ion in the global
economy. These conditions, which have increased our production and distribution costs, have been driven by a multitudet of
external faff ctors including the ongoing COVID-19 pandemic. Specififf cally, costs of packaging materials, feff rtilizers, labora , fueff l,
and ocean and inland frff eight have been signififf cantly increasing, and continued to adversely affff eff ct our profiff tabia lity and
operating cash flff ows during 2022. We are also experiencing pressure on our supply chain due to strained transportation capaa city
and lack of suffff iff cient labora availabia lity.

In addition, the invasion of Ukraine by RusRR sia in early 2022 led to furff ther economic disruptrr ion. While we do not operate in
Ukraine and while our operations in RusRR sia are de minimis, the conflff ict has exacerbar ted inflff ationaryrr costs, supply chain and
logistical pressures which have negatively impacted our business.

In response to these persisting inflff ationaryrr and cost pressures, we began instituttt ing price increases on the maja ority of our
products during the latter part of 2021. Additionally, certain of our contracts forff key products include contractuat lly indexed fueff l
and frff eight surcharges that varyrr depending on commodity pricing. We expect that these inflff ation-j- ustififf ed price increases and
surcharges will continue to help mitigate our increased costs.

Refeff r to the “Resultstt of OpeO rations" section below, as well as Part I. Item 1A, “Risii k FacFF torsrr ” forff furff ther discussion.
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OptOO itt mii izii atitt on PrPP ogram

During fiff scal 2020, we perforff med a comprehensive review of our asset portfolff io aimed at identifyiff ng non-strategic and
underutrr ilized assets to dispose of while reducing costs and driving furff ther effff iff ciencies in our operations (hereon refeff rred to as
the “2020 Optimization Program”). As a result of the review, we identififf ed assets across all of our regions, primarily consisting
of underutrr ilized faff cilities and land, which we made a strategic decision to sell forff total anticipated cash proceeds of
appra oximately $100.0 million. As of the year ended December 30, 2022, we have received cash proceeds of $65.7 million in
connection with asset sales under the 2020 Optimization Program (appra oximately $57.0 million of which was received during
fiff scal years 2020 and 2021). Subsequent to the year ended December 30, 2022, our 60% owned joint venturt e in Saudi Arabia a
entered into a sale and purchase agreement to sell two distribution centers and related assets forff a total purchase price of $67.6
million. Contemporaneously with the execution of the sale and purchase agreement, we entered into an operating lease
agreement in which we leased back a portion of the faff cilities forff a term of fiff ve years. Upon the closing of the sale of the Saudi
Arabia an assets, which is expected to be completed in the fiff rst quarter of 2023, we will have completed the 2020 Optimization
Program.

NeNN t SalSS ell s

Our net sales are affff eff cted by numerous faff ctors, including mainly the balance between the supply of and demand forff our
products and competition frff om other frff esh produce companies. Our net sales are also dependent on our abia lity to supply a
consistent volume and quality of frff esh produce to the markets we serve. As a result of seasonal sales price flff uctuat tions, we have
historically realized a greater portion of our net sales and gross profiff t during the fiff rst two calendar quarters of the year. For
example, seasonal variations in demand forff bananas as a result of increased supply and competition frff om other frff uirr t are
reflff ected in the seasonal flff uctuat tions of banana prices, with the fiff rst six months of each year generally exhibiting stronger
demand and higher prices, except in those years where an excess supply exists. In our frff esh and value-added products segment,
there are seasonal variations in sales of our non-tropical frff uirr t products which reach peak sales season frff om October to May.
However, the impact of seasonality on our fiff nancial results was atypical during fiff scal year 2022, particularly in our banana
segment, where current market conditions led to a more signififf cant portion of our gross profiff t being generated in the second
half of the year when compared with historical results.

Our strategy forff net sales growth is focff used on protecting and growing our core business as well as driving innovation and
expansion of our value-added categories, including through the development of new products and by targeting the convenience
store and foodsff ervice trade in our maja or global markets. In North America, we expect additional net sales growth by furff ther
expanding the market reach of our Mann Packing products, including frff esh and frff esh-cut vegetabla es and meals and snacks.

Since our fiff nancial reporting currency is the U.S. dollar, our net sales are signififf cantly affff eff cted by flff uctuat tions in the value of
the currency in which we conduct our sales versus the dollar, with a weaker dollar versus such currencies resulting in increased
net sales in dollar terms. Including the effff eff ct of our forff eign currency hedges, net sales in 2022 were negatively impacted by
$104.0 million primarily due to flff uctuatt tions in exchange rates versus the euro, Japaa nese yen, Korean won and British pound.

CosCC t of PrPP oductstt SolSS dll

Cost of products sold is primarily composed of two elements:

Product coststt - primarily composed of cultivation (the cost of growing crops), harvesting, packaging, labora , depreciation and
faff rm administration. Product cost forff produce obtained frff om independent growers is composed of procurement and packaging
costs.

Logisii tics coststt - includes land and sea transportation and expenses related to port faff cilities and distribution centers. Sea
transportation cost is the most signififf cant component of logistics costs and is comprised of:ff

• Ship operating expenses - includes operations, maintenance, depreciation, insurance, fueff l (the cost of which
is subject to commodity price flff uctuatt tions), and port charges.

• Chartered ship costs - includes the cost of chartering the ships, fueff l and port charges.

• Container equipment-related costs - includes leasing expense and in the case of owned equipment, also
depreciation expense.
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• Third-party containerized shipping costs - includes the cost of using third-party shipping in our logistics
operations.

In general, changes in our volume of products sold can have a disproportionate effff eff ct on our gross profiff t. Within any particular
year, a signififf cant portion of our cost of products sold is fiff xed, both with respect to our operations and with respect to the cost
of produce purchased frff om independent growers frff om whom we have agreed to purchase all the products they produce.
Accordingly, higher volumes produced on company-controlled faff rms directly reduce the average per-box cost, while lower
volumes directly increase the average per-box cost. In addition, because the volume that will actuat lly be produced on our faff rms
and by independent growers in any given year depends on a variety of faff ctors, including weather, that are beyond our control or
the control of our independent growers, it is diffff iff cult to predict volumes and per-box costs.

Variations in containerboar rd prices, which affff eff ct the cost of boxes and other packaging materials, and fueff l prices can have a
signififf cant impact on our product costs and our gross profiff t. Containerboar rd, plastic, resin and fueff l prices have historically been
volatile. Our expenses relating to employee labora are also signififf cant to our product costs and our gross profiff t, and our abia lity to
control these costs is generally subject to numerous external faff ctors. Also, variations in the production yields, feff rtilizers and
other input costs and the cost to procure products frff om independent growers can have a signififf cant impact on our costs. Refeff r to
the “CurCC rent MacMM roeconomic EnvE ironment and InfII lff ation ImII pacm t" section abovea forff furff ther discussion regarding the impact of
inflff ationaryrr cost pressures on our fiff scal year 2022 fiff nancial results.

Since our fiff nancial reporting currency is the U.S. dollar, our costs are affff eff cted by flff uctuat tions in the value of the currency in
which we have signififf cant operations versus the dollar, with lower cost resulting frff om a stronger U.S. dollar. During 2022, cost
of products sold was positively impacted by appra oximately $59.5 million, primarily driven by flff uctuat tions in exchange rates
versus the euro, Costa Rican colon, British pound, Japaa nese yen, and Philippine peso.

InII come TaxeTT s

The provision forff income taxes in 2022 was $20.1 million. Income taxes consist of the consolidation of the tax provisions,
computed on a separate entity basis, in each countryrr in which we have operations. Since we are a non-U.S. company with
substantial operations outside the United States, a substantial portion of our results of operations is not subject to U.S. taxation.
Several of the countries in which we operate have lower tax rates than the United States. We are subject to U.S. taxation on our
operations in the United States. From time to time, tax authorities in various jurisdictions in which we operate audit our tax
returt ns and review our tax positions. There are audits presently pending in various countries. There can be no assurance that any
tax audits, or changes in existing tax laws or interprrr etations in countries in which we operate will not result in an increased
effff eff ctive tax rate forff us.

In connection with the examination of the tax returtt ns in two forff eign jurisdictions, the taxing authorities have issued income tax
defiff ciencies related to transfeff r pricing aggregating appra oximately $160.2 million (including interest and penalties) forff tax years
2012 through 2016. We strongly disagree with the proposed adjustments and have fiff led a protest with each of the taxing
authorities as we believe that the proposed adjustments are without technical merit.

In one of the forff eign jurisdictions, we are currently contesting tax assessments related to the 2012-2015 audit years and the
2016 audit year in both the administrative court and the judicial court. During 2019 and 2020, we fiff led actions contesting the
tax assessment in the administrative offff iff ce. Our initial challenge to each of these tax assessments was reje ected, and we
subsequently lost our appea als at the administrative court. We have subsequently fiff led actions to contest each of these tax
assessments in the country’rr s judicial courts. In addition, we have fiff led a request forff an injunction to the judicial court to stay the
tax authorities' collection effff orff ts forff these two tax assessments, pending fiff nal judicial decisions. The court granted our
injunction with respect to the 2016 audit year, however denied our injunction with respect to the 2012-2015 audit years. We
timely appea aled the denial of the injunction, and on August 10, 2022 the appea llate court overturt ned the denial and granted our
injunction forff the 2012-2015 audit years. Pursuant to local law, we registered real estate collateral with an appra oximate faff ir
market value of $6.0 million in connection with the grant of the 2016 audit year injunction. This real estate collateral has a net
book value of $3.8 million as of the year ended December 30, 2022. In addition, in connection with the grant of the 2012-2015
audit year injunction, we registered real estate collateral with an appra oximate faff ir market value of $24.0 million, and a net book
value of $4.6 million as of the year ended December 30, 2022. The registration of this real estate collateral does not affff eff ct our
operations in the country.rr

In the other forff eign jurisdiction, the administrative court denied our appea al, and on March 4, 2020 we fiff led an action in the
judicial court to contest the administrative court's decision. The case is still pending.

We will continue to vigorously contest the adjustments and to exhaust all administrative and judicial remedies necessaryrr in both
jurisdictions to resolve the matters, which could be a lengthy process.
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We regularly assess the likelihood of adverse outcomes resulting frff om examinations such as these to determine the adequacy of
our tax reserves. Accordingly, we have not accruerr d any additional amounts based upon the proposed adjustments. There can be
no assurance that these matters will be resolved in our faff vor, and an adverse outcome of either matter, or any futff urt e tax
examinations involving similar assertions, could have a material effff eff ct on our fiff nancial condition, results of operations and cash
flff ows.

RESULTS OF OPERARR TIONS

ConCC solill datett d FiFF nii ancial Resultll stt

The folff lowing summarizes the more signififf cant faff ctors impacting our operating results forff the fiff scal year ended December 30,
2022 as compared with the fiff scal year ended December 31, 2021. For a discussion of our 2021 Results of Operations, including
a discussion of our fiff nancial results forff the fiff scal year ended December 31, 2021 compared to the fiff scal year ended January1,rr
2021, refeff r to Part II, Item 7 of our annual report on Form 10-K fiff led with the SEC on Februarr ryrr 23, 2022.

Year ended

December 30, 2022 December 31, 2021 January 1, 2021
Net sales $ 4,442.3 $ 4,252.0 $ 4,202.3
Gross profiff t 340.2 303.8 250.9
Selling, general and
administrative expenses 186.8 192.9 196.2
Operating income 156.3 111.0 76.5

NeNN t salell s - Net sales forff 2022 increased by $190.3 million, or 4%, when compared against 2021. Net sales during 2022
benefiff ted frff om inflff ation-j- ustififf ed price increases. The increase in net sales was partially offff sff et by lower sales volume, primarily
in our banana and frff esh and value-added products segments, and the negative impact of flff uctuat tions in exchange rates primarily
versus the euro, Japaa nese yen, Korean won and British pound compared with the prior-year period. The negative impact of
flff uctuat tions in exchange rates was partially mitigated by our forff eign currency hedges.

GrGG oss profiff tii - Gross profiff t forff 2022 increased to $340.2 million compared with $303.8 million in 2021. The increase in gross
profiff t was mainly driven by higher gross profiff t in our other products and services segment as a result of higher net sales of
third-party ocean frff eight services, and the faff vorabla e impact of higher per unit sales prices across all segments. Partially
offff sff etting the higher gross profiff t was the negative impact of flff uctuat tions in exchange rates and higher per unit production and
distribution costs, including costs of packaging materials, feff rtilizers, ocean and inland frff eight, fueff l and labora resulting frff om
global supply chain, logistics and inflff ationaryrr cost pressures.

SeSS llll ill nii g, general and adminii isii trtt atitt ve expeee nses - Selling, general and administrative expenses decreased by $6.1 million, or 3%,
when compared against the prior-year period, mainly as a result of lower advertising, promotional, and administrative expenses
in the current year.

(L(( oss)s gainii on disii poss al of propertytt ,yy planll t and equipmii ent,tt net - The loss on disposal of property, plant and equipment, net of
$(1.9) million during 2022 primarily related to the disposal of low-yielding banana crops in Central America, partially offff sff et by
gains on the sale of vacant land in Mexico and sales of vehicles in the Middle East. The gain on disposal of property, plant and
equipment, net of $4.6 million during 2021 primarily related to the sales of a refrff igerated vessel, vacant land in the Middle East,
and a packing faff cility in South America, partially offff sff et by losses on asset disposals in Central America.

Asset imii paim rii mrr ent and othtt er (c(( reditii stt )s charger s,s net - Asset impairment and other (credits) charges, net of $(4.8) million in 2022
primarily consisted of (1) a $(9.9) million reduction to our environmental liabia lity forff the KuniKK a Well Site clean-up in Hawaii,
partially offff sff et by (2) a $2.7 million impairment of banana-related fiff xed assets in the Philippines due to flff ooding as a result of
heavy rainfaff ll and (3) severance expenses in connection with the departurt e of our forff mer President and Chief Operating Offff iff cer.
Asset impairment and other (credits) charges, net of $4.5 million in 2021 primarily related to fiff xed asset impairments and other
expenses incurred in connection with our exit frff om two low-yield banana faff rms in the Philippines, partially offff sff et by an
insurance recoveryrr associated with hurricane damages in Guatemala.
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OpeOO ratitt nii g inii come - Operating income increased by $45.3 million in 2022 when compared against 2021, mainly due to higher
gross profiff t, the KuniKK a Well Site liabia lity adjustment, and lower selling, general, and administrative expenses, partially offff sff et by
a slight net loss on disposals of property, plant, and equipment in 2022 when compared to a net gain in 2021.

InII tett rest expeee nse - Interest expense increased by $4.1 million in 2022 when compared against 2021, due to higher interest rates
and higher average debt balances.

Othtt er expeee nse,e net - Other expense, net, was $14.8 million in 2022 compared with $9.4 million in 2021. The increase in
expense of $5.4 million was mainly driven by higher forff eign currency related losses and the prior-year period including a gain
related to fueff l derivatives that were no longer designated as hedging instrumrr ents.

InII come taxtt provisii ion - Income tax provision was $20.1 million in 2022 compared with $2.0 million in 2021. The increase in
the income tax provision of $18.1 million is primarily due to increased earnings in certain higher tax jurisdictions combined
with the effff eff ct of a change in judgment in 2021 abouta our abia lity to realize defeff rred tax assets in futff urt e years, due to our current
and forff eseeabla e operations.

FiFF nii ancial Resultll stt by SeSS gme ent

The folff lowing tabla e presents net sales and gross profiff t by segment (U.S. dollars in millions) and gross margin percentage:

Year ended
December 30, 2022 December 31, 2021 January 1, 2021

Segments
Net
Sales

Gross
Profiff t

Gross
Margin

Net
Sales

Gross
Profiff t

Gross
Margin

Net
Sales

Gross
Profiff t

Gross
Margin

Fresh and value-added products $2,581.8 $ 183.0 7.1 % $2,504.8 $ 180.2 7.2 % $2,484.1 $ 159.1 6.4 %
Banana 1,619.8 120.7 7.5 % 1,581.1 110.9 7.0 % 1,602.6 85.6 5.3 %
Other products and services 240.7 36.5 15.2 % 166.1 12.7 7.6 % 115.6 6.2 5.4 %

$4,442.3 $ 340.2 7.7 % $4,252.0 $ 303.8 7.1 % $4,202.3 $ 250.9 6.0 %

Fresh and value-added products

NeNN t salell s forff 2022 increased by $77.0 million, or 3%, when compared against 2021. The increase in net sales was driven by
higher per unit sales prices across all product categories, mainly due to inflff ation-j- ustififf ed price increases. The increase in net
sales was partially offff sff et by the negative impact of flff uctuat tions in exchange rates in Europe and Asia, and lower net sales of
frff esh-cut vegetabla es and avocados as a result of lower sales volume.

GrGG oss profiff tii forff 2022 increased moderately to $183.0 million compared with $180.2 million in 2021. Despite higher net sales,
gross profiff t was negatively impacted by higher per unit production and distribution costs, including costs of packaging
materials, feff rtilizers, and ocean and inland frff eight, across most product categories as a result of ongoing cost pressures. In
addition, lack of availabia lity of third-party shipping capaa city forff certain shipping routes negatively impacted non-tropical frff uirr t
gross profiff t. Gross margin was 7.1% in 2022, remaining relatively in line with 2021 gross margin of 7.2%.

Gross profiff t in the frff esh and value-added products segment included $4.7 million of other product-related charges in 2021
comprised of $3.4 million in non-tropical frff uirr t inventoryrr write-offff sff related to inclement weather in Chile and a $1.3 million
inventoryrr write-offff incurred in the Middle East. There were no other product-related charges in 2022.

Banana

NeNN t salell s of bananas forff 2022 increased by $38.7 million, or 2%, when compared against 2021. The increase in net sales relates
to higher per unit sales prices due to a combination of (1) inflff ation-j- ustififf ed price increases, (2) contractuat lly indexed fueff l and
frff eight surcharges within certain of our contracts, (3) strategic sourcing decisions in response to market conditions which
reduced excess volume, and (4) atypical seasonally low industryrr supply in certain markets in the second half of 2022. The
increase in net sales was partially offff sff et by lower sales volume and the negative impact of flff uctuatt tions in exchange rates in
Europe and Asia.

GrGG oss profiff tii forff 2022 was $120.7 million compared to $110.9 million in 2021. The increase in gross profiff t was driven by higher
per unit sales prices and the absa ence of excess volume, partially offff sff et by higher per unit production and distribution costs,
including costs of packaging materials, feff rtilizers, and ocean and inland frff eight impacted by inflff ationaryrr pressures. As a result
of these faff ctors, gross margin increased to 7.5% compared with 7.0% in the prior-year period.
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Gross profiff t forff the banana segment included a $1.2 million net insurance recoveryrr in 2021 associated with hurricane damage in
Central America in the fourff th quarter of 2020. There were no other product-related charges in 2022.

Other products and services

NeNN t salell s of other products and services increased by $74.6 million, or 45%, when compared with 2021 mainly due to higher
net sales of third-party ocean frff eight services. Our flff eet of vessels has enabla ed the expansion of these services, which benefiff ted
frff om elevated shipping rates and demand due to market logistical conditions.

GrGG oss profiff tii increased by $23.8 million due to higher net sales of third-party ocean frff eight services as a result of higher volume
and higher shipping rates. Due to these faff ctors, gross margin increased to 15.2% frff om 7.6%.

Demand and shipping rates associated with our third-party ocean frff eight services may be impacted by increased shipping
capaa city availabia lity in the market in futff urt e periods.

LIQUIDITY AND CAPITAL RESOURCES

Fresh Del Monte Produce Inc. is a holding company whose only signififf cant asset is the outstanding capia tal stock of our
subsidiaries that directly or indirectly own all of our assets. We conduct all of our business operations through our subsidiaries.
Accordingly, our only source of cash to pay our obligations, other than fiff nancings, depends primarily on the net earnings and
cash flff ow generated by these subsidiaries.

Our primaryrr sources of cash flff ow are net cash provided by operating activities and borrowings under our credit faff cility. Our
primaryrr uses of net cash flff ow are capia tal expenditurt es to increase our productivity and expand our product offff eff rings and
geographia c reach.

A summaryrr of our cash flff ows is as folff lows (U.S. dollars in millions):

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Summary cash flff ow inforff mation:
Net cash provided by operating activities $ 61.8 $ 128.5 $ 180.6
Net cash used in investing activities (49.1) (82.5) (108.8)
Net cash used in fiff nancing activities (12.0) (53.2) (85.8)
Effff eff ct of exchange rate changes on cash 0.4 6.8 (2.8)
Net increase (decrease) in cash and cash equivalents 1.1 (0.4) (16.8)
Cash and cash equivalents, beginning 16.1 16.5 33.3
Cash and cash equivalents, ending $ 17.2 $ 16.1 $ 16.5

OpeO rating activities

Net cash provided by operating activities was $61.8 million forff 2022 compared with $128.5 million forff 2021, a decrease of
$66.7 million. The decrease in net cash provided by operating activities was principally attributabla e to working capia tal
flff uctuat tions, including lower levels of accounts payabla e and accruerr d expenses, mainly due to the timing of period end payments
to suppliers, and higher levels of accounts receivabla e, mainly driven by higher net sales in the current year. Partially offff sff etting
the decrease were higher net income in the current year and higher purchases of raw materials inventoryrr in the prior-year
period.

Working capia tal was $634.4 million at December 30, 2022 compared with $467.2 million at December 31, 2021, an increase of
$167.2 million. The increase in working capia tal was mainly due to higher levels of (1) inventory,rr largely driven by inflff ationaryrr
cost increases and higher levels of key raw materials and packaging supplies in order to secure costs and availabia lity, (2) assets
held forff sale, and (3) accounts receivabla e. In addition, lower levels of accounts payabla e and accruerr d expenses contributed to the
increase in working capia tal.
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InvII esting activities

Net cash used in investing activities was $49.1 million forff 2022 compared with $82.5 million forff 2021. Net cash used in
investing activities forff 2022 primarily consisted of capia tal expenditurtt es of $48.1 million and $9.7 million in investments in
unconsolidated companies in the foodff and nutrition sector that align with our long-term strategy and vision. Partially offff sff etting
the net cash used in investing activities in 2022 were proceeds frff om the sale of property, plant and equipment of $8.7 million,
primarily relating to the sale of vacant land in Mexico and other assets in connection with our Optimization Program.

Net cash used in investing activities forff 2021 primarily consisted of $98.5 million in capia tal expenditurt es and $7.0 million in
investments in unconsolidated companies, partially offff sff et by $17.5 million in proceeds frff om the sales of property, plant and
equipment and $4.6 million in proceeds frff om the settlement of derivative instrumrr ents which were no longer designated in
hedging relationships.

Capia tal expenditurt es related to the frff esh and value-added productstt segme ent accounted forff $29.1 million, or 61%, of our 2022
capia tal expenditurt es and $29.5 million, or 30%, of our 2021 capia tal expenditurtt es. During 2022 and 2021, capia tal expenditurt es
primarily related to (1) improvements and enhancements to our production faff cilities in North America, Europe, Asia, and the
Middle East; (2) improvements to our pineappla e operations in Central America and Kenya; and (3) operational investments in
automation and data-driven technology, mainly in North America.

Capia tal expenditurt es related to the banana segme ent accounted forff $15.1 million, or 31%, of total 2022 capia tal expenditurt es and
$20.0 million, or 20%, of total 2021 capia tal expenditurt es. During both years, these capia tal expenditutt res primarily related to (1)
improvements to our production operations in Central America; (2) improvements to our distribution centers; and (3)
inforff mation technology initiatives. During 2021, capia tal expenditurtt es related to the banana segment also included expansion of
our operations in Panama.

Capia tal expenditurt es related to the othet r productstt and services segme ent accounted forff $3.9 million, or 8%, of our 2022 capia tal
expenditurt es and $3.8 million, or 4%, of our 2021 capia tal expenditurt es. During 2022 and 2021, these capia tal expenditurt es
primarily related to improvements to our Jordanian poultryrr operations.

During fiff scal 2020, regulations designed by the International Maritime Organization (IMO) to improve air quality, preserve the
environment and protect human health went into effff eff ct. The regulations imposed a global 0.5% sulfurff capa forff marine fueff l which
is now only permitted to be used by ships equipped with sulfurff cleaning devices. In anticipation of this legislation, and in an
effff orff t to maximize the capaa city and effff iff ciency of our logistics network, we entered into defiff nitive agreements forff the building of
six refrff igerated container ships during 2017 and 2018. These refrff igerated container ships, fourff of which were received during
fiff scal 2020 and two of which were received during fiff scal 2021, enabla e us the advantage of using lower cost fueff l while
remaining in compliance with the IMO’s regulations. We made payments of $45.3 million in 2021 and $89.0 million in 2020 in
connection with these ships. These capia tal expenditurt es benefiff t our banana, frff esh and value-added products, and other products
and services segments.

Capia tal expenditurt es forff 2023 are expected to be appra oximately $90.0 million, primarily consisting of (1) investments in our
operations and production faff cilities in North America, including expenditurt es related to automation and technology initiatives
and the relocation of one of our port faff cilities, (2) upgrades to our pineappla e and banana production operations in Central
America, and (3) investments to improve and expand our frff esh-cut and prepared foodff operations in Europe. We expect to fundff
these capia tal expenditurt es which primarily relate to our frff esh and value-added and banana segments through operating cash
flff ows and borrowings under our credit faff cility.

FiFF nancing Activities

Net cash used in fiff nancing activities was $12.0 million forff 2022 and $53.2 million forff 2021. Net cash used in fiff nancing
activities forff 2022 primarily consisted of dividends paid of $28.7 million, partially offff sff et by net borrowings on long-term debt
of $20.7 million. Net cash used in fiff nancing activities forff 2021 primarily consisted of net payments on long-term debt of $22.6
million and dividends paid of $23.7 million.

Debt InII strtt umentstt and Debt SeSS rvice Requirii ementstt

On October 1, 2019, we and certain of our subsidiaries entered into a Second Amended and Restated Credit Agreement (the
“Second A&R Credit Agreement”) with the fiff nancial institutt ions and other lenders named therein, including Bank of America,
N.A. as administrative agent and BofAff Securities, Inc. as sole lead arranger and sole bookrunnerr r. The Second A&R Credit
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Agreement provides forff a fiff ve-year, $0.9 billion syndicated senior unsecured revolving credit faff cility (the “Revolving Credit
Facility”) maturt ing on October 1, 2024. Effff eff ctive September 13, 2022, we exercised our option as included in the Second A&R
Credit Agreement to reduce the borrowing limit on the Revolving Credit Facility frff om the original limit of $1.1 billion to
$0.9 billion. Certain of our direct and indirect subsidiaries have guaranteed the obligations under the Second A&R Credit
Agreement. We intend to use funff ds borrowed under the Second A&R Credit Agreement frff om time to time forff general corporrr ate
purposrr es, working capia tal, capia tal expenditurt es and other permitted investment opportunit ties

As of December 30, 2022, amounts borrowed under the Revolving Credit Facility accruerr d interest, at our election, at either
(i) the Eurocurrency Rate (as defiff ned in the Second A&R Credit Agreement) plus a margin that ranged frff om 1.0% to 1.5% or
(ii) the Base Rate (as defiff ned in the Second A&R Credit Agreement) plus a margin that ranged frff om 0% to 0.5%, in each case
based on our Consolidated Leverage Ratio (as defiff ned in the Second A&R Credit Agreement). The Second A&R Credit
Agreement interest rate grid provides forff fiff ve pricing levels forff interest rate margins. In addition, we pay an unused
commitment feff e. At December 30, 2022, we had borrowings of $539.8 million outstanding under the Revolving Credit Facility
bearing interest at a per annum rate of 5.55%. On December 30, 2022, we and certain of our subsidiaries executed Amendment
No. 1 to the Second A&R Credit Agreement (the “Amendment”) with the fiff nancial institutt ions and other lenders named therein,
including Bank of America, N.A. as administrative agent and BofAff Securities, Inc. as sole lead arranger and sole bookrunnerr r.
Pursuant to the Amendment, the refeff rence interest rate on the Revolving Credit Facility was amended to replace the
Eurocurrency Rate with the Term Secured Overnight Financing Rate (“Term SOFR”) effff eff ctive Januaryrr 3, 2023. As amended,
Term Loans made under the Revolving Credit Facility can be Base Rate Loans, Term SOFR Loans or Alternative Currency
Term Rate Loans. All other material terms of the Second A&R Credit Agreement, as amended, remain unchanged.

The Second A&R Credit Agreement provides forff an accordion feff aturt e that permits us, without the consent of the other lenders,
to request that one or more lenders provide us with increases in revolving credit faff cility or term loans up to an aggregate of
$300 million (“Incremental Increases”). The aggregate amount of Incremental Increases can be furff ther increased to the extent
that aftff er giving effff eff ct to the proposed increase in revolving credit faff cility commitments or term loans, our Consolidated
Leverage Ratio, on a pro forff ma basis, would not exceed 2.50 to 1.00. Our abia lity to request such increases in the Revolving
Credit Facility or term loans is subject to its compliance with customaryrr conditions set forff th in the Second A&R Credit
Agreement including compliance, on a pro forff ma basis, with the fiff nancial covenants and ratios set forff th therein. Upon our
request, each lender may decide, in its sole discretion, whether to increase all or a portion of its revolving credit faff cility
commitment or provide term loans.

The Second A&R Credit Agreement requires us to comply with certain fiff nancial and other covenants. Specififf cally, it requires
us to maintain a 1) Consolidated Leverage Ratio of not more than 3.50 to 1.00 at any time during any period of fourff consecutive
fiff scal quarters, subject to certain exceptions and 2) a minimum Consolidated Interest Coverage Ratio of not less than 2.25 to
1.00 as of the end of any fiff scal quarter. Additionally, it requires us to comply with certain other covenants, including limitations
on capia tal expenditurt es, stock repurchases, the amount of dividends that can be paid in the futff urt e, the amount and types of liens
and indebtedness, material asset sales, and mergers. Under the Second A&R Credit Agreement, we are permitted to declare or
pay cash dividends in any fiff scal year up to an amount that does not exceed the greater of (i) an amount equal to the greater of
(A) 50% of the Consolidated Net Income (as defiff ned in the Second A&R Credit Agreement) forff the immediately preceding
fiff scal year or (B) $25 million or (ii) the greatest amount which would not cause the Consolidated Leverage Ratio (determined
on a pro forff ma basis) to exceed 3.25 to 1.00. It also provides an allowance forff stock repurchases to be an amount not exceeding
the greater of (i) $150 million in the aggregate or (ii) the amount that, aftff er giving pro forff ma effff eff ct thereto and any related
borrowings, will not cause the Consolidated Leverage Ratio to exceed 3.25 to 1.00. As of December 30, 2022, we were in
compliance with all of the fiff nancial and other covenants contained in the Second A&R Credit Agreement.

As of December 30, 2022, we had $388.6 million of borrowing availabia lity under committed working capia tal faff cilities,
primarily under the Revolving Credit Facility.

We believe that our cash on hand, borrowing capaa city availabla e under our Revolving Credit Facility, and cash flff ows frff om
operations forff the next twelve months will be suffff iff cient to service our outstanding debt during the next twelve months.
However, we cannot predict whether futff urt e developments associated with the current economic environment will materially
adversely affff eff ct our long-term liquidity position. Our liquidity assumptions, the adequacy of our availabla e fundiff ng sources, and
our abia lity to meet our Revolving Credit Facility covenants are dependent on many additional faff ctors, including those set forff th
in Part I. Item 1A, “Risii k FacFF torsrr ” of this annual report Form 10-K.

Derivatitt ves

We are exposed to flff uctuat tions in currency exchange rates against the U.S. dollar on our results of operations and fiff nancial
condition and we mitigate that exposure by entering into forff eign currency forff ward contracts. Certain of our subsidiaries

39



periodically enter into forff eign currency forff ward contracts in order to hedge portions of forff ecasted sales or cost of sales
denominated in forff eign currencies, which generally maturt e within one year. The faff ir value of our derivatives related to our
forff eign currency cash flff ow hedges was a liabia lity position of $6.7 million as of December 30, 2022 compared to a net liabia lity
position of $13.7 million as of December 31, 2021 due to the relative strengthening or weakening of exchange rates when
compared to the contracted rates.

We are exposed to flff uctuat tions in variabla e interest rates on our results of operations and fiff nancial condition, and we mitigate
that exposure by entering into interest rate swapsa frff om time to time. During 2018, we entered into interest rate swapsa in order to
hedge the risk of the flff uctuat tion on futff urtt e interest payments related to a portion of our variabla e rate LIBOR-based borrowings
through 2028. The faff ir value of the derivatives related to our interest rate swapa cash flff ow hedges was an asset position of $15.8
million as of December 30, 2022 compared to liabia lity of $29.4 million as of December 31, 2021. The change to a net asset
position is due to the relative increase in variabla e interest rates when compared to the rates as of December 31, 2021. In
connection with the Amendment of our Revolving Credit Facility, we amended our interest rate swapsa to transition frff om
LIBOR to Term SOFR effff eff ctive Januaryrr 3, 2023.

We enter into derivative instrurr ments with counterparr rties that are highly rated and do not expect a deterioration of our
counterparr rty’s credit ratings; however, the deterioration of our counterparr rty’s credit ratings would affff eff ct the
Consolidated Financial Statements in the recognition of the faff ir value of the hedges that would be transfeff rred to earnings as the
contracts settle. We expect that $1.0 million of the net faff ir value of designated hedges recognized as a net gain in accumulated
other comprehensive loss will be transfeff rred to earnings during the next 12 months, and the remaining net gain of $7.2 million
over the folff lowing 5 years, along with the earnings effff eff ct of the related forff ecasted transactions.

Othtt er

We are involved in several legal and environmental matters that, if not resolved in our faff vor, could require signififf cant cash
outlays and could have a material adverse effff eff ct on our results of operations, fiff nancial condition and liquidity. See Item 1.
Business Overview under “EnvEE ironmental Proceedings” and Item 3. Legale Proceedings and Note 16, “ComCC mitmtt entstt and
ContCC ingencies” to the Consolidated Financial Statements included in Item 8. FiFF nancial Statementstt and Supplementaryr Data.

ComCC mitii mtt entstt and ConCC trtt actual Oblill gati itt ons

The folff lowing details inforff mation with respect to our contractuat l obligations as of December 30, 2022.

(U.S. dollars in millions)

Contractual obligations by period Total
Less than
1 year 1 - 3 years 3 - 5 years

More
than
5 years

Fruirr t purchase agreements $ 1,009.3 $ 260.2 $ 516.1 $ 233.0 $ —
Purchase obligations 230.4 204.9 10.6 3.4 11.5
Operating leases and charter agreements 257.5 53.7 84.4 67.6 51.8
Finance lease obligations 9.5 1.6 3.2 3.2 1.5
Long-term debt 539.8 — 539.8 — —
Interest on long-term debt(1) 56.2 32.6 23.6 — —
Retirement benefiff ts 115.7 13.4 24.7 22.1 55.5
Uncertain tax positions 8.8 1.3 5.9 0.1 1.5
Totals $ 2,227.2 $ 567.7 $ 1,208.3 $ 329.4 $ 121.8

(1) We utilize a variabla e interest rate on our long-term debt, and forff presentation purposrr es we have used an assumed average
rate of 4.7%.

We have agreements to purchase the entire or partial production of certain products of our independent growers primarily in
Guatemala, Ecuador, Philippines, Costa Rica, Colombia, and United Kingdom that meet our quality standards. Total purchases
under these agreements amounted to $625.9 million forff 2022, $683.2 million forff 2021, and $744.9 million forff 2020.
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CrCC itii itt cal Accountitt nii g PolPP ill cies and EsEE titt mii atett s

We believe the folff lowing accounting polices used in the preparation of our Consolidated Financial Statements may involve a
high degree of judgment and complexity and could have a material effff eff ct on our Consolidated Financial Statements.

Revenue Recognition

Revenue is recognized upon transfeff r of control of promised products or services to customers in an amount that reflff ects the
consideration we expect to be entitled to in exchange forff those products or services. We record revenue based on a fiff ve-step
model in accordance with the accounting guidance. For our customer contracts, we identifyff the perforff mance obligations
(products or services), determine the transaction price, allocate the contract transaction price to the perforff mance obligations,
and recognize the revenue when the perforff mance obligation is fulff fiff lled, which is when the product is shipped to or received by
the customer, depending on the specififf c terms of the arrangement. Our revenues are recorded at a point in time.

Product sales are recorded net of variabla e consideration, such as provisions forff returt ns, discounts and allowances. Such
provisions are calculated using historical averages adjusted forff any expected changes due to current business conditions.
Consideration given to customers forff cooperative advertising is recognized as a reduction of revenue except to the extent that
there is a distinct good or service, in which case the expense is classififf ed as selling, general, and administrative expense.
Provisions forff customer volume rebates are based on achieving a certain level of purchases and other perforff mance criteria that
are establa ished on a program by program basis. These rebates are estimated based on the expected amount to be provided to the
customers and are recognized as a reduction of revenue.

We expense incremental costs of obtaining a contract, if the contract period is forff one year or less. These costs are included in
selling, general and administrative expenses. Otherwise, incremental contract costs are recognized as an asset on our
Consolidated Balance Sheets and amortized over time as promised goods and services are transfeff rred to a customer. We
account forff shipping and handling costs as costs to fulff fiff ll a contract and not as perforff mance obligations to our customers. We
also exclude taxes collected frff om our customers, assessed by government authorities that are both imposed on and concurrent
with a specififf c revenue-producing transaction, frff om our determination of the transaction price. We do not adjust the promised
amount of consideration forff the effff eff cts of a signififf cant fiff nancing component if the period between the transfeff r of the promised
good or service to a customer and the customer payment is one year or less.

Refeff r to Note 21, “Business Segme ent Data” forff additional description of our reportabla e business segments and disaggregated
revenue disclosures.

Growing CrCC ops

Expenditurtt es on pineappla e, melon, vegetabla e and non-tropical frff uirr t growing crops are valued at the lower of cost or market and
are defeff rred and charged to cost of products sold when the related crop is harvested and sold. The defeff rred growing costs
consist primarily of land preparation, cultivation, irrigation and feff rtilization costs. The defeff rred growing crop calculation is
dependent on an estimate of harvest yields and futff urtt e crop expenditurt es. If there is an unexpected decrease in estimated harvest
yields, a write-down of defeff rred growing costs may be required.

Goodwill and IndeII fe iff nite-Lived InII tangible Assetstt

Goodwill represents the excess of the purchase price of an acquired entity over the faff ir value of the net tangible and identififf abla e
intangible assets acquired and liabia lities assumed in a business combination. We assess goodwill at the reporting unit level on
an annual basis as of the fiff rst day of our fourff th quarter, or more frff equently if events or changes in circumstances suggest that
goodwill may not be recoverabla e. A signififf cant amount of judgment is involved in determining if an indicator of impairment
has occurred.

For those reporting units where events or changes in circumstances indicate that potential impairment indicators exist, we
perforff m a quantitative assessment to determine whether the carryirr ng amount of goodwill can be recovered. When perforff ming
the annual goodwill impairment test, we may start with an optional qualitative assessment as allowed forff under the accounting
guidance. As part of the qualitative assessment, we evaluate all events and circumstances, including both positive and negative
events, in their totality, to determine whether it is more likely than not that the faff ir value of a reporting unit is less than its
carryirr ng amount. If we bypass the qualitative assessment, or if the qualitative assessment indicates that a quantitative analysis
should be perforff med, we evaluate goodwill forff impairment by comparing the faff ir value of a reporting unit to its carryirr ng value,
including the associated goodwill. We generally estimate a reporting unit’s faff ir value using a discounted cash flff ow appra oach
which is dependent on several signififf cant estimates and assumptions related to forff ecasts of futff urt e revenues, cost of sales,
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expenses and the weighted-average cost of capia tal forff each reporting unit. If the carryirr ng amount of the reporting unit exceeds
the estimated faff ir value, an impairment charge is recorded to reduce the carryirr ng value to the estimated faff ir value. The
impairment of goodwill is limited to the total amount of goodwill allocated to the reporting unit. Any adverse changes in the
signififf cant estimates and assumptions used in our goodwill impairment test could have a signififf cant impact on the recoverabia lity
of goodwill and could have a material impact on our Consolidated Financial Statements.

As part of the 2004 Del Monte Foods acquisition, we also acquired perperr tuatt l, royalty-frff ee licenses to use the Del MontMM e® brand
forff processed and/or canned foodff in more than 100 countries throughout Europe, Afrff ica, the Middle East and certain Central
Asian countries. We can also produce, market and distribute certain prepared foodff products in North America based on our
agreement with Del Monte Pacififf c utilizing the Del MontMM e® brand. This indefiff nite-lived intangible asset is not amortized but is
reviewed forff impairment as of the fiff rst day of the fourff th quarter of each fiff scal year, or sooner if impairment indicators arise. We
generally estimate the faff ir value of our indefiff nite-lived intangible assets using a discounted cash flff ow appra oach.

The faff ir value of the banana reporting unit's goodwill, prepared reporting unit's goodwill and the Del MontMM e® prepared foodff
reporting unit’s trade names and trademarks are sensitive to diffff eff rences between estimated and actuat l cash flff ows and changes in
the related discount rate used to evaluate the faff ir value of these assets. If the banana and the prepared foodff reporting unit do not
perforff m to expected levels, the related goodwill and the Del MontMM e® trade names and trademarks associated with the prepared
foodff reporting unit may be at risk forff impairment in the futff urt e.

The folff lowing tabla e highlights the sensitivities of the indefiff nite-lived intangibles at risk as of December 30, 2022 (U.S. dollars
in millions):

Banana
Reporting Unit
Goodwill

Prepared Food
Reporting Unit
Goodwill

Prepared Food
Reporting Unit
Del MonMM tett ®
Trade Names
and Trademarks

Carryirr ng value of indefiff nite-lived intangible
assets $ 64.1 $ 48.8 $ 30.8
Approximate percentage by which the faff ir value
exceeds the carryirr ng value based on the annual
impairment test 11.4 % 11.7 % 15.9 %

Amount that a one percentage point increase in
the discount rate and a 5% decrease in cash
flff ows would cause the carryirr ng value to exceed
the faff ir value and trigger an impairment $ 58.5 $ 26.3 $ —

As of December 30, 2022, we are not aware of any items or events that would cause an adjustment to the carryirr ng value of our
goodwill and indefiff nite-lived intangible assets.

ImII paim rment of Long-Lived Assetstt

We review long-lived assets (or asset groups) with identififf abla e cash flff ows forff impairment whenever events or changes in
circumstances indicate that the carryirr ng amount of an asset may not be recoverabla e. In the event that an asset is not recoverabla e,
and the carryirr ng amount of an asset exceeds the asset’s faff ir value, we measure and record an impairment loss forff the excess.
The faff ir value of an asset is measured by either determining the expected futff urt e discounted cash flff ows of the asset or by
independent appra aisal.

Certain defiff nite-lived intangible assets related to our frff esh and value-added products segment are sensitive to changes in
estimated cash flff ows. To the extent that futff urtt e developments result in estimated cash flff ows that are less than currently estimated
levels, it could lead to impairment of these assets.

IncII ome TaxTT es

Defeff rred income taxes are recognized forff the tax consequences in futff urtt e years of diffff eff rences between the tax basis of assets and
liabia lities and their fiff nancial reporting amounts at each year end, based on enacted tax laws and statuttt oryrr tax rates appla icabla e to
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the year in which the diffff eff rences are expected to affff eff ct taxabla e income. Valuation allowances are establa ished when it is deemed
more likely than not that some portion or all of the defeff rred tax assets will not be realized.

We account forff income tax uncertainties consistent with the ASC guidance included in “I“ ncII ome TaxTT es,” which clarififf es the
accounting forff uncertainty in income taxes recognized in a company’s fiff nancial statements and prescribes a recognition
threshold and measurement attribute forff the fiff nancial statement recognition and measurement of a tax position taken or
expected to be taken in a tax returtt n. The ASC also provides guidance on derecognition, classififf cation, interest and penalties,
accounting in interim periods, disclosure and transition.

ContCC ingencies

Estimated losses frff om contingencies are recognized if it is probabla e that an asset has been impaired or a liabia lity has been
incurred at the date of the fiff nancial statements and the amount of the loss can be reasonabla y estimated. Gain contingencies are
not reflff ected in the fiff nancial statements until realized. We use judgment in assessing whether a loss contingency is probabla e and
estimabla e. Actuat l results may diffff eff r frff om these estimates.

Derivative FiFF nancial InsII trtt umentstt

We recognize the value of derivative instrumrr ents as either assets or liabia lities in the statement of fiff nancial position at faff ir
value. The accounting forff changes in the faff ir value (i.e., gains or losses) of a derivative instrumrr ent depends on whether it has
been designated as a hedge and qualififf es as part of a hedging relationship. The accounting also depends on the type of hedging
relationship, whether a cash flff ow hedge, a faff ir value hedge, or hedge of a net investment in a forff eign operation.

We use derivative fiff nancial instrumrr ents primarily to reduce our exposure to adverse flff uctuat tions in forff eign exchange rates and
variabla e interest rates. Upon entryrr into a derivative instrumrr ent, we forff mally designate and document the fiff nancial instrumrr ent as
a hedge of a specififf c underlying exposure, as well as the risk management objectives and strategies forff undertaking the hedge
transaction. Derivatives are recorded in the Consolidated Balance Sheets at faff ir value in prepaid expenses and other current
assets, other non-current assets, accounts payabla e and accruerr d expenses or other non-current liabia lities, depending on whether
the amount is an asset or liabia lity and is of a short-term or long-term naturt e.

We designate our derivative fiff nancial instrumrr ents as cash flff ow hedges. A cash flff ow hedge requires that the change in the faff ir
value of a derivative instrumrr ent be recognized in other comprehensive income, a component of shareholders’ equity, and
reclassififf ed into earnings in the same period or periods during which the hedged transaction affff eff cts earnings and is presented in
the same income statement line item as the earnings effff eff ct of the hedged item. We also classifyff the cash flff ows frff om our cash
flff ow hedges in the same categoryrr as the items being hedged on our Consolidated Statements of Cash Flows based on the faff ct
that our cash flff ow hedges do not contain an other-than-insignififf cant fiff nancing element at inception.

In the event that hedge accounting is discontinued, any changes in faff ir value of the associated derivatives since the date of
dedesignation are recognized in other expense, net. Cash flff ows subsequent to the date of dedesignation are classififf ed within
investing activities in our Consolidated Statements of Cash Flows.

FaiFF r ValVV ue MeMM asurementstt

Fair value is measured as the price that would be received to sell an asset or paid to transfeff r a liabia lity in an orderly transaction
between market participants at the measurement date. In developing its faff ir value estimates, we use the folff lowing hierarchy:

• Level 1 - Quoted prices in active markets forff identical assets or liabia lities.

• Level 2 - Observabla e market-based inputs or unobservabla e inputs that are corroborated by market data.

• Level 3 - Signififf cant unobservabla e inputs that are not corroborated by market data. Generally, these faff ir value
measures are model-based valuation techniques such as discounted cash flff ows using our own estimates and
assumptions or those expected to be used by market participants.

We measure faff ir value forff our fiff nancial instrumrr ents, such as derivatives, on an ongoing basis. We measure faff ir value forff non-
fiff nancial assets when a valuation is necessary,rr such as forff impairment of long-lived and indefiff nite-lived assets when indicators
of impairment exist.

43



Our asset impairments forff certain long-lived assets including property, plant, and equipment are generally estimated using a
market appra oach. The faff ir value of these assets are classififf ed as Level 3 in the faff ir value hierarchy due to the mix of
unobservabla e inputs utilized.

Our impairments of goodwill and indefiff nite-lived intangible assets are generally estimated using an income or market appra oach,
or a combination thereof.ff Due to the mix of unobservabla e inputs utilized, these measurements are usually classififf ed as Level 3
in the faff ir value hierarchy.

NeNN w Accountitt nii g PrPP onouncementstt

For a description of new appla icabla e accounting pronouncements, refeff r to Note 2, “Summaryr of Signii fi iff cant Accounting Policies”
to the Consolidated Financial Statements included in Item 8. FiFF nancial Statementstt and Supplementaryr Data.

OfO fff -ff B- alanll ce ShSS eet Arrangementstt

We are not involved in any offff -ff balance sheet arrangements.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to market risk frff om changes in currency exchange rates and interest rates, which may adversely affff eff ct our
results of operations and fiff nancial condition. We seek to minimize the risks frff om these currency exchange rate and interest rate
flff uctuat tions through our regular operating and fiff nancing activities and, when considered appra opriate, through the use of
derivative fiff nancial instrumrr ents. Our policy is to not use fiff nancial instrumrr ents forff trading or other speculative purposrr es and not
to be a party to any leveraged fiff nancial instrumrr ents.

We manage our currency exchange rate risk by hedging a portion of our overall exposure to currency flff uctuat tion through
forff eign exchange forff ward contracts. We manage our exposure to interest rate flff uctuat tions on a portion of our debt through
interest rate swapsa which convert the flff oating rate to a fiff xed rate, plus a borrowing spread. We also have procedures to monitor
the impact of market risk on the faff ir value of long-term debt, short-term debt instrumrr ents and other fiff nancial instrumrr ents,
considering reasonabla y possible changes in currency exchange rates and interest rates.

ExcEE hange Ratett Risii k

Because we conduct our operations in many areas of the world involving transactions denominated in a variety of currencies,
our results of operations as expressed in U.S. dollars may be signififf cantly affff eff cted by flff uctuat tions in rates of exchange between
currencies. These flff uctuatt tions could be signififf cant. Approximately 28% and 34% of our net sales and a signififf cant portion of
our costs and expenses in each of 2022 and 2021 were denominated in currencies other than the dollar. We generally are unabla e
to adjust our non-dollar local currency sales prices to reflff ect changes in exchange rates between the dollar and the relevant local
currency. As a result, changes in exchange rates between the Euro, Japaa nese yen, British pound, Korean won or other currencies
in which we receive sale proceeds and the dollar have a direct impact on our operating results. Our costs are also affff eff cted by
flff uctuat tions in the value, relative to U.S. dollar, of the currencies of the countries in which we have signififf cant production
operations, such as the Costa Rican colon, Guatemalan quetzal, Chilean peso, Kenya shilling, and Mexican peso. A weaker U.S.
dollar may result in increased costs of production abra oad. There is normally a time lag between the moment we incur costs and
the moment we collect payments forff our products, exposing us to additional currency exchange rate risk.

To reduce currency exchange rate risk, we generally exchange local currencies forff dollars promptly upon receipt. We
periodically enter into currency forff ward contracts as a hedge against a portion of our currency exchange rate exposures;
however, we may decide not to enter into these contracts during any particular period. We had several forff eign currency cash
flff ow hedges outstanding, and the faff ir value of these hedges was a net liabia lity of $6.7 million as of December 30, 2022 and
$13.7 million as of December 31, 2021.

The results of a hypothetical 10% strengthening in the average value of the dollar during 2022 and 2021 relative to the other
currencies in which a signififf cant portion of our net sales are denominated would have resulted in a decrease in net sales of
appra oximately $126.0 million and $145.0 million forff the years ended December 30, 2022 and December 31, 2021. This
calculation assumes that each exchange rate would change in the same direction relative to the dollar. Our sensitivity analysis of
the effff eff cts of changes in currency exchange rates does not faff ctor in a potential change in sales levels or any offff sff etting gains on
currency forff ward contracts.
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InII tett rest Ratett Risii k

As described in Note 11, “D“ ebt” to the Consolidated Financial Statements, our indebtedness is both variabla e and fiff xed rate.
Changes in interest rates in our indebtedness could have a material effff eff ct on our fiff nancial statements.

At year end December 30, 2022 and December 31, 2021, total variabla e rate debt had carryirr ng values of $539.8 million and
$519.1 million. The faff ir value of the debt appra oximates the carryirr ng value because the variabla e rates appra oximate market rates.
A 10% increase in the interest rate forff 2022 and 2021 would have resulted in a negative impact of appra oximately $2.8 million
and $0.7 million on our results of operations forff the years ended December 30, 2022 and December 31, 2021.

To reduce interest rate risk, during 2018, we entered into interest rate swapsa in order to hedge the risk of the flff uctuat tion on
futff urt e interest expense related to a portion of our variabla e rate, LIBOR-based borrowings under our Credit Facility through
2028; however, we may decide not to enter into these contracts during any particular period. We amended our Second A&R
Credit Agreement and our interest rate swapsa to transition frff om LIBOR to SOFR as a refeff rence rate effff eff ctive Januaryrr 3, 2023.
At year end December 30, 2022, the faff ir value of the interest rate swapa contracts were in a net asset position of $15.8 million
compared to a net liabia lity position of $29.4 million as of December 31, 2021.

At December 30, 2022, the notional value of interest rate contracts outstanding was $400 million, with $200 million maturt ing in
2024 and the remaining $200 million maturt ing in 2028.

The abovea discussion of our procedures to monitor market risk and the estimated changes in faff ir value resulting frff om our
sensitivity analysis are forff ward-looking statements of market risk assuming certain adverse market conditions occur.

Actuat l results in the futff urt e may diffff eff r materially frff om these estimated results due to actuat l developments in the global fiff nancial
markets. The analysis methods we used to assess and mitigate risk discussed abovea should not be considered projections of
futff urt e events or losses.

Special Note Regarding Forward-Looking Statements

This annual report contains “forff ward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as
amended, and Section 21E of the Securities Exchange Act of 1934, as amended (the “Exchange Act”). These statements
concern expectations, beliefsff , projections, plans and strategies, anticipated events or trends and similar expressions concerning
matters that are not historical faff cts. Specififf cally, this annual report contains forff ward-looking statements including, but not
limited to the folff lowing:

• our beliefsff regarding our market positions in our diffff eff rent product categories and the contributing faff ctors to such
market positions;

• our beliefsff regarding our opportunit ty to be a prefeff rred supplier to large retail, convenience store chain, and foodff
service customers and our methods to expand or establa ish such statustt ;

• our beliefsff regarding the growth of the frff esh-cut produce categoryrr and frff esh produce industryrr and diffff eff rentiation
within the industry;rr

• our expectation to continue investing in new product development to increase revenue and maintain our premium price
position and market leadership in our product categories;

• our beliefsff regarding increases in outsourcing by foodff retailers, the drivers of that trend, and the benefiff ciaries of such
increases;

• our beliefsff regarding our abia lity to leverage our existing distribution network and infrff astrucrr turt e to expand the market
reach of our Mann Packing products;

• our beliefsff regarding our competitive advantages and the reasons forff those advantages;
• our beliefsff and expectations of our abia lity to generate cost savings, expand our cargo business, and improve the quality

of our products;
• our beliefsff regarding the barriers to entryrr in the pineappla e and non-tropical frff uirr t markets;
• our expectations regarding the competitive pressures in the markets that we operate in;
• our beliefsff regarding our positioning to increase market share and our strategies to do so;
• our beliefsff regarding our principal competitive opportunitt ties;
• our beliefsff regarding the materiality of our legal proceedings;
• our beliefsff regarding the benefiff ts of diversity and inclusion within our workforff ce;
• our beliefsff related to the suffff iff ciency of our capia tal resources;
• our beliefsff regarding the impacts of consolidation in our industry;rr
• our beliefsff regarding the adequacy of our insurance coverage;
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• our beliefsff regarding the suffff iff ciency of our inforff mation technology protections and practices;
• our expectations and estimates regarding certain legal, tax and accounting matters, including our litigation strategy,

plans and beliefsff regarding the ultimate outcome of income tax adjustments assessed by forff eign taxing authorities;
• our belief that certain proposed adjustments by taxing authorities are without merit, our abia lity to contest the

adjustments and our plans to contest such adjustments;
• our belief that our cash on hand, capaa city availabla e under our Revolving Credit Facility, and cash flff ows frff om

operations forff the next twelve months will be suffff iff cient to service our outstanding debt during the next twelve months;
• our expectations regarding flff uctuat tions in the fiff nancial perforff mance of our business due to seasonality;
• our plans and strategies to expand various categories of our business in our geographia c markets;
• our beliefsff regarding opportunit ties forff sales growth and development of our frff esh and prepared foodff products in the

Middle East, North Afrff ica and Central Asian countries and the drivers of continued net sales growth across our
segments;

• our expectations and strategies forff net sales growth in our respective geographia c markets, including new product
offff eff rings and expansion of existing product offff eff rings, increased sales volumes of existing products, expansion in
various markets and targeting of convenience stores and foodsff ervice trades in selected markets;

• our expectation that a signififf cant portion of our revenues will continue to be derived frff om a relatively small number of
customers and our beliefsff regarding the faff ctors that go into the purchase decisions of such customers;

• our expectations regarding the expansion of our third-party ocean frff eight services and other new logistic services to
provide a meaningfulff contribution to our profiff tabia lity and operating results;

• our beliefsff regarding compliance with appla icabla e laws and regulations;
• our expectations regarding our furff ther equity investments in companies;
• our beliefsff regarding the increasing emphasis on foodff safeff ty issues;
• our expectations regarding expenditurt es forff research and development;
• our expectations regarding inflff ationaryrr pressures and the impacts to our operating results;
• our expectations relating to sales growth;
• our plans regarding our Optimization Program, including our intention to sell identififf ed assets and the anticipated

value of such sales;
• our expectations regarding estimated liabia lities and expenditurt es related to environmental cleanup;
• our expectations regarding voting practices of our principal shareholders;
• our beliefsff regarding trends in consumer demand and faff ctors that provide diffff eff rentiation;
• our expectations regarding our derivative instrumrr ents, including our counterparr rties’ credit ratings and the anticipated

impacts on our fiff nancial statements;
• our expectations concerning the faff ir value of hedges, including the timing and impact to our results; and
• our plans and futff urtt e perforff mance.

These forff ward-looking statements reflff ect our current views abouta futff urt e events and are subject to risks, uncertainties and
assumptions. We wish to caution readers that certain important faff ctors may have affff eff cted and could in the futff urt e affff eff ct our
actuat l results and could cause actuat l results to diffff eff r signififf cantly frff om those expressed in any forff ward-looking statement.
Various faff ctors could prevent us frff om achieving our goals, and cause the assumptions underlying forff ward-looking statements
and the actuat l results and perforff mance to diffff eff r materially frff om those expressed in or implied by the forff ward-looking
statements include, but are not limited to, the folff lowing:

• disruptrr ions or ineffff iff ciencies in our operations or supply chain;
• the impact of inflff ation;
• the duration and spread of the pandemic and related government restrictions and our abia lity to maintain the safeff ty of

our workforff ce;
• our abia lity to successfulff ly execute our long-term strategy;
• the impact of governmental trade restrictions, including adverse governmental regulation that may impact our abia lity to

access certain markets;
• our anticipated cash needs in light of our liquidity;
• the continued abia lity of our distributors and suppliers to have access to suffff iff cient liquidity to fundff their operations;
• the impact of product and raw material supply and pricing, as well as prices forff petroleum-based products and

packaging materials;
• the impact of pricing and other actions by our competitors, particularly during periods of low consumer confiff dence and

spending levels;
• trends and other faff ctors affff eff cting our fiff nancial condition or results of operations frff om period to period, including

changes in product mix, consumer prefeff rences or consumer demand forff branded products such as ours; anticipated
price and expense levels;
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• the impact of crop disease, such as vascular diseases, one of which is known as Tropical Race 4, or TR4 (also known
as Panama Disease);

• our abia lity to improve our existing quarantine policies and other prevention strategies, as well as fiff nd contingency
plans, to protect our and our suppliers’ banana crops frff om vascular diseases;

• disruptrr ions or issues that impact our production faff cilities or complex logistics network;
• the availabia lity of suffff iff cient labora during peak growing and harvesting seasons;
• the impact of forff eign currency flff uctuat tions;
• inabia lity to realize expected benefiff ts on plans forff expansion of our business (including through acquisitions);
• our abia lity to successfulff ly integrate acquisitions and new product lines into our operations;
• the impact of impairment or other charges associated with exit activities, crop or faff cility damage or otherwise,
• the timing and cost of resolution of pending and futff urt e legal and environmental proceedings or investigation;
• the impact of changes in tax accounting or tax laws (or interprrr etations thereof)ff , the impact of claims or adjustments

proposed by the Internal Revenue Service or other taxing authorities in connection with our tax audits and our abia lity
to successfulff ly contest such tax claims and pursue necessaryrr remedies;

• the success of our joint venturt es;
• the impact of severe weather conditions and naturt al disasters, such as flff ooding and earthquakes, on crop quality and

yields and on our abia lity to grow, procure or export our products;
• the adequacy of our insurance coverage;
• the cost and other implications of changes in regulations appla icabla e to our business, including potential legislative or

regulatoryrr initiatives in the United States or elsewhere directed at mitigating the effff eff cts of climate change;
• damage to our reputation or brand names or negative publicity abouta our products;
• exposure to product liabia lity claims and associated regulatoryrr and legal actions, product recalls, or other legal

proceedings relating to our business;
• our abia lity to continue to comply with covenants and the terms of our credit instrumrr ents and our abia lity to obtain

additional fiff nancing to fundff our capia tal expenditurt es;
• our abia lity to successfulff ly implement our Optimization Program and to realize its expected benefiff ts; and
• our abia lity to successfulff ly manage the risks associated with international operations, including risks relating to political

or economic conditions, inflff ation, tax laws, currency restrictions and exchange rate flff uctuatt tions, legal or judicial
systems.

The forff egoing list of important faff ctors does not include all such faff ctors, nor necessarily present them in order of importance. In
addition, you should consult other disclosures made by us (such as in our other fiff lings with the SEC or in company press
releases) forff other faff ctors that may cause actuatt l results to diffff eff r materially frff om those projected by the Company. Please refeff r to
Part I. Item 1A., Risii k FacFF torsrr , of this Form 10-K forff additional inforff mation regarding faff ctors that could affff eff ct our results of
operations, fiff nancial condition and liquidity.

We intend our forff ward-looking statements to speak only as of the time of such statements and do not undertake or plan to
update or revise them as more inforff mation becomes availabla e or to reflff ect changes in expectations, assumptions or results,
except as required by appla icabla e law. We can give no assurance that such expectations or forff ward-looking statements will prove
to be correct. An occurrence of,ff or any material adverse change in, one or more of the risk faff ctors or risks and uncertainties
refeff rred to in this report or included in our other periodic reports fiff led with the SEC could materially and adversely impact our
operations and our futff urt e fiff nancial results.

Any public statements or disclosures made by us folff lowing this report that modifyff or impact any of the forff ward-looking
statements contained in or accompanying this report will be deemed to modifyff or supersede such outlook or other forff ward-
looking statements in or accompanying this report.
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Item 8. Financial Statements and Supplementary Data

Our Consolidated Financial Statements and Schedule set forff th in the accompanying Index are fiff led as part of this Report.
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Report of Independent Registered Public Accounting Firm

To the Shareholders and the Board of Directors of Fresh Del Monte Produce Inc.

Opinion on Internal Control over Financial Reporting

We have audited Fresh Del Monte Produce Inc. and subsidiaries’ internal control over fiff nancial reporting as of December 30,
2022, based on criteria establa ished in Internal Control—Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (2013 frff amework) (the COSO criteria). In our opinion, Fresh Del Monte Produce
Inc. and subsidiaries (the "Company") maintained, in all material respects, effff eff ctive internal control over fiff nancial reporting as
of December 30, 2022, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the 2022 consolidated fiff nancial statements and schedule of the Company and our report dated Februarr ryrr 22, 2023
expressed an unqualififf ed opinion thereon.

Basis forff Opinion

The Company’s management is responsible forff maintaining effff eff ctive internal control over fiff nancial reporting and forff its
assessment of the effff eff ctiveness of internal control over fiff nancial reporting included in the accompanying Management’s Annual
Report on Internal Control Over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal
control over fiff nancial reporting based on our audit. We are a public accounting fiff rm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U.S. feff deral securities laws and the appla icabla e
rulrr es and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perforff m the
audit to obtain reasonabla e assurance abouta whether effff eff ctive internal control over fiff nancial reporting was maintained in all
material respects.

Our audit included obtaining an understanding of internal control over fiff nancial reporting, assessing the risk that a material
weakness exists, testing and evaluating the design and operating effff eff ctiveness of internal control based on the assessed risk, and
perforff ming such other procedures as we considered necessaryrr in the circumstances. We believe that our audit provides a
reasonabla e basis forff our opinion.

Defiff nition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over fiff nancial reporting is a process designed to provide reasonabla e assurance regarding the
reliabia lity of fiff nancial reporting and the preparation of fiff nancial statements forff external purposrr es in accordance with generally
accepted accounting principles. A company’s internal control over fiff nancial reporting includes those policies and procedures
that (1) pertain to the maintenance of records that, in reasonabla e detail, accurately and faff irly reflff ect the transactions and
dispositions of the assets of the company; (2) provide reasonabla e assurance that transactions are recorded as necessaryrr to permit
preparation of fiff nancial statements in accordance with generally accepted accounting principles, and that receipts and
expenditurt es of the company are being made only in accordance with authorizations of management and directors of the
company; and (3) provide reasonabla e assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effff eff ct on the fiff nancial statements.

Because of its inherent limitations, internal control over fiff nancial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effff eff ctiveness to futff urt e periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

/s/ Ernst & Young LLP

Miami, Florida
Februarr ryrr 22, 2023

49



Report of Independent Registered Public Accounting Firm

To the Shareholders and the Board of Directors of Fresh Del Monte Produce Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Fresh Del Monte Produce Inc. and subsidiaries (the
“Company”) as of December 30, 2022 and December 31, 2021, and the related consolidated statements of operations,
comprehensive income, cash flff ows and shareholders’ equity and redeemabla e noncontrolling interest forff each of the three years
in the period ended December 30, 2022, and the related notes and supplemental fiff nancial statement schedule listed in the Index
at Item 15 (collectively refeff rred to as the “consolidated fiff nancial statements”). In our opinion, the consolidated fiff nancial
statements present faff irly, in all material respects, the fiff nancial position of the Company at December 30, 2022 and December
31, 2021, and the results of its operations and its cash flff ows forff each of the three years in the period ended December 30, 2022,
in conforff mity with U.S. generally accepted accounting principles.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the Company’s internal control over fiff nancial reporting as of December 31, 2022, based on criteria establa ished in
Internal Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission
(2013 frff amework) and our report dated Februarr ryrr 22, 2023 expressed an unqualififf ed opinion thereon.

Basis forff Opinion

These fiff nancial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on
the Company’s fiff nancial statements based on our audits. We are a public accounting fiff rm registered with the PCAOB and are
required to be independent with respect to the Company in accordance with the U.S. feff deral securities laws and the appla icabla e
rulrr es and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perforff m the
audit to obtain reasonabla e assurance abouta whether the fiff nancial statements are frff ee of material misstatement, whether due to
error or frff aud. Our audits included perforff ming procedures to assess the risks of material misstatement of the fiff nancial
statements, whether due to error or frff aud, and perforff ming procedures that respond to those risks. Such procedures included
examining, on a test basis, evidence regarding the amounts and disclosures in the fiff nancial statements. Our audits also included
evaluating the accounting principles used and signififf cant estimates made by management, as well as evaluating the overall
presentation of the fiff nancial statements. We believe that our audits provide a reasonabla e basis forff our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising frff om the current period audit of the fiff nancial statements that
was communicated or required to be communicated to the audit committee and that: (1) relates to accounts or disclosures that
are material to the fiff nancial statements and (2) involved our especially challenging, subjective or complex judgments. The
communication of the critical audit matter does not alter in any way our opinion on the consolidated fiff nancial statements, taken
as a whole, and we are not, by communicating the critical audit matter below, providing a separate opinion on the critical audit
matter or on the accounts or disclosures to which it relates.
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Valuation of Goodwill and Indefiff nite-lived Intangible Assets
Descripti ion of thet
MatMM ter

At December 30, 2022, the Company’s goodwill and indefiff nite-lived intangible assets were
$454.6 million. As discussed in Note 2 to the consolidated fiff nancial statements, goodwill
and indefiff nite-lived intangible assets are tested forff impairment at least annually, at the
reporting unit level. The carryirr ng values of the prepared foodff reporting unit’s goodwill, and
the Del Monte® prepared foodff reporting unit’s trade names and trademarks are $48.8 million
and $30.8 million, respectively as of December 30, 2022. Note 6 to the consolidated
fiff nancial statements discloses the sensitivity of faff ir value of these assets to changes in
assumptions and underlying data used by the Company in their impairment accounting
model including diffff eff rences between estimated and actuat l cash flff ows and in discount rates
used. The Company measured the faff ir value of the goodwill using an income appra oach and
the faff ir value of trade names and trademarks using a royalty savings method.

Auditing the Company’s annual impairment test related to the prepared foodff reporting unit’s
goodwill, and the Del Monte® prepared foodff reporting unit’s trade names and trademarks
was complex and required the involvement of our specialists due to the judgmental naturtt e of
the assumptions used in the valuation models described abovea . Moreover, these assets are
more sensitive to the diffff eff rences between estimated and actuat l cash flff ows, and changes in
discount and royalty rates used to estimate their faff ir value. Assumptions related to estimated
cash flff ows (specififf cally sales and cost of products sold and long-term growth rates forff sales
and cost of products sold) are judgmental as they are affff eff cted by expectations abouta futff urt e
market or economic conditions, which can varyrr signififf cantly and depend on market forff ces
and events outside of the Company’s control.

HowHH WeWW Addressed
thet MatMM ter in our
Audit

We obtained an understanding, evaluated the design, and tested the operating effff eff ctiveness
of controls over the Company’s impairment review process related to the prepared foodff
reporting unit’s goodwill, and the Del Monte® prepared foodff reporting unit’s trade names
and trademarks, including controls over management’s review of the signififf cant assumptions
described abovea .

To test the estimated faff ir value of the Company’s prepared foodff reporting unit’s goodwill,
and the Del Monte® prepared foodff reporting unit’s trade names and trademarks, our audit
procedures included, among others, evaluating the methodologies used, the signififf cant
assumptions discussed abovea , and the underlying data used by the Company. Such data
includes historical sales and cost data, go forff ward business plans and planned capia tal
expenditurt es, as well as data frff om comparabla e companies. We involved our valuation
specialists to assist in our procedures and to independently evaluate the reasonabla eness of
the ranges forff the discount and royalty rates. We compared the signififf cant assumptions to
current industryrr and economic trends, as well as market faff ctor changes, to the Company’s
business model, and other relevant faff ctors. We assessed the historical accuracy of
management’s estimates by comparing them to actuat l operating results and perforff med
sensitivity analyses of the signififf cant assumptions described abovea to evaluate the impact on
the faff ir value of the prepared foodff reporting unit’s goodwill and the Del Monte® prepared
foodff reporting unit’s trade names and trademarks.

/s/ Ernst & Young LLP

We have served as the Company’s auditor since 1997.
Miami, Florida
Februarr ryrr 22, 2023
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FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

CONSOLIDATED BALANCE SHEETS
(U.S. dollars in millions, except share and per share data)

December 30,
2022

December 31,
2021

Assets
Current assets:
Cash and cash equivalents $ 17.2 $ 16.1
Trade accounts receivabla e, net of allowance of
$21.6 and $21.8, respectively 373.5 342.9

Other accounts receivabla e, net of allowance of
$5.7 and $3.8, respectively 91.0 94.4

Inventories, net 669.0 602.8
Assets held forff sale 67.3 16.2
Prepaid expenses and other current assets 23.4 24.0

Total current assets 1,241.4 1,096.4

Investments in and advances to unconsolidated companies 18.0 8.7
Property, plant and equipment, net 1,309.5 1,415.8
Operating lease right-of-ff use assets 213.8 199.0
Goodwill 422.9 423.7
Intangible assets, net 135.0 142.8
Defeff rred income taxes 47.4 53.8
Other noncurrent assets 70.9 57.9

Total assets $ 3,458.9 $ 3,398.1

Liabilities and shareholders' equity
Current liabia lities:
Accounts payabla e and accruer d expenses $ 549.9 $ 580.1
Current maturt ities of debt and fiff nance leases 1.3 1.3
Current maturt ities of operating leases 41.6 37.0
Income taxes and other taxes payabla e 14.2 10.8

Total current liabia lities 607.0 629.2

Long-term debt and fiff nance leases 547.1 527.7
Operating leases, less current maturt ities 147.3 136.0
Retirement benefiff ts 82.4 90.0
Other noncurrent liabia lities 28.5 72.1
Defeff rred income taxes 71.6 69.6

Total liabia lities 1,483.9 1,524.6
Commitments and contingencies (See note 15)

Redeemabla e noncontrolling interest 49.4 49.5
Shareholders' equity:

Prefeff rred shares, $0.01 par value; 50,000,000 shares
authorized; none issued or outstanding — —

Ordinaryrr shares, $0.01 par value; 200,000,000 shares
authorized; 47,838,680 and 47,554,695 issued and outstanding, respectively 0.5 0.5

Paid-in capia tal 548.1 541.0
Retained earnings 1,397.6 1,327.7
Accumulated other comprehensive loss (41.5) (66.9)

Total Fresh Del Monte Produce Inc. shareholders' equity 1,904.7 1,802.3
Noncontrolling interests 20.9 21.7

Total shareholders' equity 1,925.6 1,824.0
Total liabia lities, redeemabla e noncontrolling interest and shareholders' equity $ 3,458.9 $ 3,398.1

See accompanying notes.
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FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF OPERARR TIONS
(U.S. dollars in millions, except share and per share data)

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Net sales $ 4,442.3 $ 4,252.0 $ 4,202.3
Cost of products sold 4,102.1 3,948.2 3,951.4

Gross profiff t 340.2 303.8 250.9

Selling, general and administrative expenses 186.8 192.9 196.2
(Loss) gain on disposal of property, plant and equipment, net (1.9) 4.6 22.2
Asset impairment and other (credits) charges, net (4.8) 4.5 0.4

Operating income 156.3 111.0 76.5

Interest expense 24.4 20.3 21.4
Interest income 0.7 0.6 0.7
Other expense, net 14.8 9.4 4.5

Income beforff e income taxes 117.8 81.9 51.3

Income tax provision 20.1 2.0 5.0
Net income $ 97.7 $ 79.9 $ 46.3

Less: Net loss attributabla e to redeemabla e and
noncontrolling interests (0.9) (0.1) (2.9)

Net income attributabla e to
Fresh Del Monte Produce Inc. $ 98.6 $ 80.0 $ 49.2

Net income per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. - Basic $ 2.06 $ 1.68 $ 1.03

Net income per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. - Diluted $ 2.06 $ 1.68 $ 1.03

Dividends declared per ordinaryrr share $ 0.60 $ 0.50 $ 0.30

Weighted average number of ordinaryrr shares:
Basic 47,790,920 47,508,208 47,569,794
Diluted 47,943,464 47,701,397 47,660,600

See accompanying notes.
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FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(U.S. dollars in millions)

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Net income $ 97.7 $ 79.9 $ 46.3

Other comprehensive income:
Net unrealized gain (loss) on derivatives, net of tax 46.9 8.7 (24.1)
Net unrealized forff eign currency translation (loss) gain (18.6) (14.1) 12.5
Net change in retirement benefiff t adjustment, net of tax (2.9) 15.5 —

Comprehensive income 123.1 90.0 34.7
Less: comprehensive loss attributabla e to redeemabla e
and noncontrolling interests (0.9) (0.1) (2.9)

Comprehensive income attributabla e to Fresh Del Monte
Produce Inc. $ 124.0 $ 90.1 $ 37.6

See accompanying notes.
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FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CASH FLOWS
(U.S. dollars in millions)

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Operating activities:
Net income $ 97.7 $ 79.9 $ 46.3
Adjustments to reconcile net income to net cash provided by operating
activities:
Depreciation and amortization 92.5 96.8 95.0
Amortization of debt issuance costs 0.6 0.6 0.5
Share-based compensation expense 6.9 7.6 7.5
Asset impairment charges 3.5 3.8 11.8
Change in uncertain tax positions 1.7 2.3 0.6
Loss (gain) on disposal of property, plant and equipment, net 1.9 (4.6) (22.2)
Defeff rred income taxes 2.5 (15.0) (0.5)
Adjustment of KuniKK a Well Site liabia lity (9.9) — —
Other, net 1.6 (11.1) 5.0
Changes in operating assets and liabia lities
Receivabla es (37.4) (13.9) 16.1
Inventories (72.1) (105.1) 38.7
Prepaid expenses and other current assets (0.2) 7.2 (12.7)
Accounts payabla e and accruer d expenses (17.8) 78.3 (11.7)
Other noncurrent assets and liabia lities (9.7) 1.7 6.2

Net cash provided by operating activities 61.8 128.5 180.6

Investing activities:
Capia tal expenditurt es (48.1) (98.5) (150.0)
Investments in unconsolidated companies (9.7) (7.0) —
Proceeds frff om sales of property, plant and equipment 8.7 17.5 39.5
Cash (paid) received frff om settlement of derivatives not designated as hedges (0.2) 4.6 —
Proceeds frff om sale of investment — — 0.5
Other investing activities 0.2 0.9 1.2

Net cash used in investing activities (49.1) (82.5) (108.8)

Financing activities:
Proceeds frff om long-term debt 1,066.3 703.4 751.8
Payments on long-term debt (1,045.6) (726.0) (796.8)
Distributions to noncontrolling interests (0.9) (6.5) (6.9)
Repurchase and retirement of ordinaryrr shares — — (20.8)
Share-based awards settled in cash forff taxes (1.6) (0.4) (0.6)
Dividends paid (28.7) (23.7) (14.3)
Other fiff nancing activities (1.5) — 1.8

Net cash used in fiff nancing activities (12.0) (53.2) (85.8)

Effff eff ct of exchange rate changes on cash 0.4 6.8 (2.8)
Net increase (decrease) in cash and cash equivalents 1.1 (0.4) (16.8)
Cash and cash equivalents, beginning 16.1 16.5 33.3
Cash and cash equivalents, ending $ 17.2 $ 16.1 $ 16.5

Supplemental cash flff ow inforff mation:
Cash paid forff interest $ 23.5 $ 19.9 $ 20.6
Cash paid forff income taxes $ 13.3 $ 9.5 $ 9.2

Non-cash fiff nancing and investing activities:
Right-of-ff use assets obtained in exchange forff new operating lease obligations $ 59.6 $ 78.8 $ 50.7
Right-of-ff use assets obtained in exchange forff new fiff nance lease obligations $ 0.1 $ 9.9 $ —
Retirement of ordinaryrr shares $ — $ — $ 20.8
Dividends on restricted stock units $ — $ 0.2 $ 0.4

See accompanying notes.
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FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF SHAREHOLDERS’ EQUITY AND REDEEMABLE NONCONTROLLING INTEREST
(U.S. dollars in millions, except share data)

rdinary
Shares

Outstanding
Ordinary
Shares

Paid-in
Capital

Retained
Earnings

Accumulated
Other

Comprehensive
Loss

Fresh Del
Monte

Produce Inc.
Shareholders'
Equity

Noncontrolling
Interests

Total
Shareholders'
Equity

Redeemable
Noncontrolling
Interest

Balance at December 27, 2019 48,014,628 $ 0.5 $ 531.4 $ 1,252.7 $ (65.4) $ 1,719.2 $ 24.5 $ 1,743.7 $ 55.3

Settlement of restricted stock awards 7,609 — — — — — — — —

Settlement of restricted stock units 191,417 — — — — — — — —

Share-based payment expense — — 7.5 — — 7.5 — 7.5 —
Cumulative effff eff ct adjustment of ASC 326
adoption — — — (1.2) — (1.2) — (1.2) —

Distribution to noncontrolling interests — — — — — — — — (5.0)

Repurchase and retirement of ordinaryrr shares (841,235) — (6.2) (14.6) — (20.8) — (20.8) —

Dividend declared — — 0.4 (14.7) — (14.3) — (14.3) —

Comprehensive income:

Net income (loss) — — — 49.2 — 49.2 (2.8) 46.4 (0.1)

Unrealized gain (loss) on derivatives, net of
tax — — — — (24.1) (24.1) — (24.1) —

Net unrealized forff eign currency translation
(loss) gain — — — — 12.5 12.5 — 12.5 —

Comprehensive income (loss) 37.6 (2.8) 34.8 (0.1)

Balance at Januaryrr 1, 2021 47,372,419 $ 0.5 $ 533.1 $ 1,271.4 $ (77.0) $ 1,728.0 $ 21.7 $ 1,749.7 $ 50.2

Exercises of stock options 4,000 — 0.1 — — 0.1 — 0.1 —

Settlement of restricted stock units 178,276 — — — — — — — —

Share-based payment expense — — 7.6 — — 7.6 — 7.6 —

Distribution to noncontrolling interests — — — — — — (0.4) (0.4) (0.2)

Dividend declared — — 0.2 (23.7) — (23.5) — (23.5) —

Comprehensive income:

Net income (loss) — — — 80.0 — 80.0 0.4 80.4 (0.5)

Unrealized gain (loss) on derivatives, net of
tax — — — — 8.7 8.7 — 8.7 —

Net unrealized forff eign currency translation
(loss) gain — — — — (14.1) (14.1) — (14.1) —

Change in retirement benefiff t adjustment,
net of tax — — — — 15.5 15.5 — 15.5 —

Comprehensive income (loss) 90.1 0.4 90.5 (0.5)

Balance at December 31, 2021 47,554,695 $ 0.5 $ 541.0 $ 1,327.7 $ (66.9) $ 1,802.3 $ 21.7 $ 1,824.0 $ 49.5

Exercises of stock options 7,000 — 0.2 — — 0.2 — 0.2 —

Settlement of restricted stock units 276,985 — — — — — — — —

Share-based payment expense — — 6.9 — — 6.9 — 6.9 —

Disposal of noncontrolling interests — 0.3 0.3

Distribution to noncontrolling interests — — — — — — (0.3) (0.3) —

Dividend declared — — — (28.7) — (28.7) — (28.7) —

Comprehensive income:

Net income (loss) — — — 98.6 — 98.6 (0.8) 97.8 (0.1)

Unrealized gain (loss) on derivatives, net of
tax — — — — 46.9 46.9 — 46.9 —

Net unrealized forff eign currency translation
(loss) gain — — — — (18.6) (18.6) — (18.6) —

Change in retirement benefiff t adjustment,
net of tax — — — — (2.9) (2.9) — (2.9) —

Comprehensive income (loss) 124.0 (0.8) 123.2 (0.1)

Balance at December 30, 2022 47,838,680 $ 0.5 $ 548.1 $ 1,397.6 $ (41.5) $ 1,904.7 $ 20.9 $ 1,925.6 $ 49.4

See accompanying notes.
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1. General

Refeff rence in this Report to “Fresh Del Monte,” “we,” “our” and “us” and the “Company” refeff r to Fresh Del Monte Produce
Inc. and its subsidiaries, unless the context indicates otherwise.

NatNN ure of Businii ess

We are one of the world’s leading vertically integrated producers, marketers and distributors of high-quality frff esh and frff esh-cut
frff uirr t and vegetabla es, as well as a leading producer and marketer of prepared frff uirr t and vegetabla es, juices, beverages and snacks
in Europe, Afrff ica and the Middle East. We market our products worldwide under the Del MontMM e® brand, a symbol of product
innovation, quality, frff eshness and reliabia lity since 1892. Our maja or sales markets are organized as folff lows: North America,
Europe, the Middle East (which includes North Afrff ica) and Asia. Our global sourcing and logistics system allows us to provide
regular deliveryrr of consistently high-quality produce and value-added services to our customers. Our maja or producing
operations are located in North, Central and South America, Asia and Afrff ica. Our products are sourced frff om our company-
controlled operations and through supply contracts with independent growers.

Our business is comprised of three reportabla e segments, two of which represent our primaryrr businesses of frff esh and value-
added products and banana, and one that represents our other ancillaryrr businesses.

• FrFF esh and value-added productstt - includes pineappla es, frff esh-cut frff uirr t, frff esh-cut vegetabla es (which includes frff esh-cut
salads), melons, vegetabla es, non-tropical frff uirr t (which includes grapea s, appla es, citrusrr , blueberries, strawberries, pears,
peaches, plums, nectarines, cherries and kiwis), other frff uirr t and vegetabla es, avocados, and prepared foodsff (which
includes prepared frff uirr t and vegetabla es, juices, other beverages, and meals and snacks).

• Banana

• Othett r productstt and services - includes our third-party frff eight and logistic services business and our Jordanian poultryrr
and meats business.

FiFF sii cal YeYY ar

Our fiff scal year end is the last Friday of the calendar year or the fiff rst Friday subsequent to the end of the calendar year,
whichever is closest to the end of the calendar year. Fiscal year 2022 had 52 weeks and ended on December 30, 2022. Fiscal
year 2021 had 52 weeks and ended on December 31, 2021. Fiscal year 2020 had 53 weeks and ended on Januaryrr 1, 2021.

Basisii of PrPP esentattt itt on

The accompanying Consolidated Financial Statements have been prepared in accordance with accounting principles generally
accepted in the United States of America (U.S. GAAP). The preparation of our Consolidated Financial Statements in
accordance with U.S. GAAP requires us to make estimates and assumptions that affff eff ct the amounts reported in our
Consolidated Financial Statements and accompanying notes. Actuat l results could diffff eff r frff om these estimates.

Our Consolidated Financial Statements include the accounts of our maja ority owned subsidiaries, which we control due to
ownership of a maja ority voting interest. Additionally, we consolidate variabla e interest entities (“VIEs”) when we have variabla e
interests and are the primaryrr benefiff ciary.rr All intercompany accounts and transactions are eliminated in consolidation.

We are required to evaluate events occurring aftff er December 30, 2022, our fiff scal year end, forff recognition and disclosure in the
Consolidated Financial Statements forff the year ended fiff scal 2022. Events are evaluated based on whether they represent
inforff mation existing as of December 30, 2022, which require recognition in the Consolidated Financial Statements, or new
events occurring aftff er December 30, 2022, which do not require recognition but require disclosure if the event is signififf cant to
the Consolidated Financial Statements. We evaluated events occurring subsequent to December 30, 2022 through the date of
issuance of these Consolidated Financial Statements.
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2. Summary of Signififf cant Accounting Policies

CasCC h and CasCC h Equivalell ntstt

We classifyff as cash equivalents all highly liquid investments with a maturt ity of three months or less at the time of purchase.

TrTT ade Receivablell s

Trade receivabla es less allowances are recognized on our accompanying Consolidated Balance Sheets at net realizabla e value,
which reflff ects the net amount expected to be collected frff om customers. Our allowance forff trade receivabla es consists of two
components: a $9.3 million allowance forff credit losses and a $12.3 million allowance forff customer claims, which are accounted
forff under the scope of ASC 606 - Revenue Recognition.

We estimate expected credit losses on our trade receivabla es in accordance with Accounting Standards Codififf cation (“ASC”)
326 - FiFF nancial InsII trtt umentstt - CrCC edit Losses. We perforff m ongoing credit evaluations of our customers and adjust credit limits
based upon payment historyrr and customers’ credit worthiness, as determined by our review of their current credit inforff mation.
We measure the allowance forff credit losses on trade receivabla es on a collective (pool) basis when similar risk characteristics
exist. We generally pool our trade receivabla es based on geographia c region or countryrr to which the receivabla es relate.
Receivabla es that do not share similar risk characteristics are evaluated forff collectibility on an individual basis.

Our historical credit loss experience provides the basis forff our estimation of expected credit losses. We generally use a three-
year average of annual loss rates as a starting point forff our estimation, and make adjustments to the historical loss rates to
account forff diffff eff rences in current conditions impacting the collectibility of our receivabla e pools. We generally monitor
macroeconomic indicators to assess whether adjustments are necessaryrr to reflff ect current conditions.

Our allowances forff identififf ed claims are recorded as a reduction to both trade accounts receivabla e and net sales. Write-offff of
accounts receivabla e is done only when all collection effff orff ts have been exhausted without success.

Accounts receivabla e frff om one customer represents appra oximately 5% of trade accounts receivabla e, net of allowance. This
customer is current with its payments.

Othtt er Accountstt Receivablell

Other accounts receivabla e less allowances are recognized on our accompanying Consolidated Balance Sheets at net realizabla e
value, which reflff ects the net amount expected to be collected. Other accounts receivabla e includes value-added taxes (“VAT”)
receivabla es, seasonal advances to growers and suppliers, which are usually short-term in naturt e, and other fiff nancing
receivabla es.

VAT receivabla es are primarily related to purchases by production units and are refundeff d by the taxing authorities. As of
December 30, 2022, we had $38.1 million classififf ed as current in other accounts receivabla e and $16.4 million, net of allowance
of $4.7 million, classififf ed as other noncurrent assets on our Consolidated Balance Sheets. As of December 31, 2021, we had
$37.8 million classififf ed as current in other accounts receivabla e and $17.1 million, net of allowance of $5.0 million, classififf ed as
other noncurrent assets in our Consolidated Balance Sheets.

Advances to growers and suppliers are generally repaid to us as produce is harvested and sold. We generally require property
liens and pledges of the current season’s produce as collateral to support the advances. Refeff r to Note 7, “A“ llowance forff CrCC edit
Losses” forff furff ther discussion on advances to growers and suppliers.

We measure the allowance forff credits losses on advances to suppliers and growers on a collective (pool) basis when similar risk
characteristics exist. We generally pool our advances based on the countryrr which they relate to, and furff ther disaggregate them
based on their current or past-due statust . We generally consider an advance to a grower to be past due when the advance is not
fulff ly paid within the respective growing season. The allowance forff advances to growers and suppliers that do not share similar
risk characteristics are determined on a case-by-case basis, depending on the expected production forff the season and other
contributing faff ctors. The advances are typically collateralized by property liens and pledges of the respective season's produce.
Occasionally, we agree to a payment plan with certain growers or take steps to recover the advance via establa ished collateral.
We may write-offff uncollectible fiff nancing receivabla es aftff er our collection effff orff ts are exhausted.
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2. Summary of Signififf cant Accounting Policies (continued)

Our historical credit loss experience provides the basis forff our estimation of expected credit losses. We generally use a three-
year average annual loss rate as the starting point forff our estimation, and make adjustments to the historical loss rate to account
forff diffff eff rences in current or expected futff urt e conditions. We generally monitor macroeconomic indicators as well as other
faff ctors, including unfaff vorabla e weather conditions and crop diseases, which may impact the collectibility of the advances when
assessing whether adjustments to the historical loss rate are necessary.rr

Recoveries of other accounts receivabla e previously reserved in the allowance are credited to operating income.

InII ventortt ies

Inventories are valued at the lower of cost or net realizabla e value. Cost is computed using the weighted average cost or fiff rst-in
fiff rst-out methods forff fiff nished goods, which includes frff esh produce and prepared foodff and the fiff rst-in fiff rst-out, actuat l cost or
average cost methods forff raw materials and packaging supplies. Raw materials and packaging supplies inventoryrr consists
primarily of agriculturt al supplies, containerboar rd, packaging materials, spare parts and fueff l.

Inventories consisted of the folff lowing (U.S. dollars in millions):

December 30, 2022 December 31, 2021
Finished goods $ 205.8 $ 197.9
Raw materials and packaging supplies 233.2 203.2
Growing crops 230.0 201.7

Total inventories $ 669.0 $ 602.8

Expenditurtt es on pineappla e, melon, vegetabla e and non-tropical frff uirr t growing crops are valued at the lower of cost or net
realizabla e value and are defeff rred and charged to cost of products sold when the related crop is harvested and sold. The defeff rred
growing costs included in inventories in our Consolidated Balance Sheets consist primarily of land preparation, cultivation,
irrigation and feff rtilization costs. For the most part, expenditurt es related to banana crops are expensed in the year incurred due to
the continuous naturt e of the crop.

Accountitt nii g forff PlPP anll ned MajMM or MaiMM nii tett nance Actitt vitii itt es

We account forff planned maja or maintenance activities, such as ship dry-rr dock activities, consistent with ASC guidance related to
“Othet r Assetstt and Defe eff rred CosCC tstt .” We utilize the defeff rral method of accounting forff ship dry-rr dock activities whereby actuatt l
costs incurred are defeff rred and amortized on a straight-line basis over the period until the next scheduled dry-rr dock activity.

InII vestmtt entstt inii UnUU consolill datett d ComCC panm ies

We appla y the equity method of accounting to account forff investments over which we exert signififf cant inflff uence but do not hold
a controlling fiff nancial interest, or forff investments in limited partnerships where our ownership interest is more than 3%-5%.
Under the equity method of accounting, investments are stated at initial cost and are adjusted forff subsequent additional
investments and our proportionate share of earnings or losses and distributions. We present the carryirr ng value of our equity
method investments within investments in and advances to unconsolidated companies on our Consolidated Balance Sheets. Our
proportionate share of the investee's net income or loss is presented under other expense, net on our Consolidated Statement of
Operations. We review our investments forff impairment when events and circumstances indicate that the decline in faff ir value of
such assets below the carryirr ng value is other-than-temporary.rr See Note 4, “I“ nvII estmt entstt in UncUU onsolidated ComCC panim es” forff
furff ther inforff mation.
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2. Summary of Signififf cant Accounting Policies (continued)

PrPP opertytt ,yy PlPP anll t and Equipmii ent and Othtt er Long-L- ived Assetstt

Property, plant and equipment additions are recorded at cost. Depreciation is calculated using the straight-line method over the
estimated usefulff lives of the assets, which range frff om 10 to 40 years forff buildings, fiff ve to 20 years forff maritime and other
equipment, including ships and containers, three to 20 years forff machineryrr and equipment, three to seven years forff furff niturt e,
fiff xturt es and offff iff ce equipment, three to seven years forff computer softff ware, and fiff ve to 10 years forff automotive equipment
including automobiles, tractors, trailers and trucrr ks. Leasehold improvements are amortized over the term of the lease, or the
estimated usefulff lifeff of the related asset, whichever is shorter. See Note 5, “Propertytt ,yy Plant and Equipmi ent” forff furff ther
inforff mation.

When assets are retired or disposed of,ff the costs and accumulated depreciation or amortization are removed frff om the respective
accounts and any related gain or loss is recognized. Maintenance and repairs are charged to expense as incurred. Signififf cant
expenditurt es, which extend the usefulff lives of assets, are capia talized. Interest is capia talized as part of the cost of construcrr tion.

Our long-lived assets other than property, plant and equipment consist of defiff nite-lived intangible assets. Intangible assets
determined to have fiff nite lives are amortized over their estimated usefulff lives to reflff ect the pattern of economic benefiff ts
consumed, either on a straight-line or accelerated basis. Our defiff nite-lived intangibles have a remaining weighted average
amortization period of 17.5 years. Amortization expense related to defiff nite-lived intangible assets totaled $7.8 million forff 2022,
$7.6 million forff 2021 and $7.8 million forff 2020, and is included in selling, general, and administrative expenses. Refeff r to Note
6, “Goodwill and Othet r IntII angible Assetstt .” forff furff ther inforff mation.

We review long-lived assets (or asset groups) with identififf abla e cash flff ows forff impairment whenever events or changes in
circumstances indicate that the carryirr ng amount of an asset may not be recoverabla e. In the event that an asset is not recoverabla e,
and the carryirr ng amount of an asset exceeds the asset’s faff ir value, we measure and record an impairment loss forff the excess.
The faff ir value of an asset is measured by either determining the expected futff urt e discounted cash flff ow of the asset or by
independent appra aisal.

For long-lived assets held forff sale, we record impairment losses when the carryirr ng amount is greater than the faff ir value less the
cost to sell. We discontinue depreciation of long-lived assets when these assets are classififf ed as held forff sale and include these
assets as assets held forff sale on our Consolidated Balance Sheets.

We incurred charges related to impairment of long-lived assets of $3.5 million in 2022, $3.8 million in 2021, and $11.8 million
in 2020. Such charges are included in asset impairment and other (credits) charges, net in the accompanying Consolidated
Statements of Operations forff the years ended December 30, 2022, December 31, 2021 and Januaryrr 1, 2021 and are described
furff ther in Note 3, “A“ sset ImII paim rment and Othet r (C(( rCC editstt )s CharCC ger s, NeNN t.”

The loss on disposal of property, plant and equipment, net of $1.9 million during 2022 primarily related to the disposal of low-
yielding banana crops in Central America, partially offff sff et by gains on the sale of vacant land in Mexico and sales of vehicles in
the Middle East. These transactions were accounted forff using the guidance in ASC 610.

Assetstt HeHH ldll forff SalSS ell

Assets are classififf ed as held forff sale when (1) management appra oves and commits to a plan to sell the asset, (2) the asset is
availabla e forff immediate sale in its present condition, subject only to terms that are usual and customary,rr (3) an active program
to locate a buyer and other actions required to complete the plan to sell have been initiated, (4) the sale of the asset is probabla e
and is expected to be completed within one year, (5) the asset is being actively marketed forff sale at a price that is reasonabla e in
relation to its current faff ir value, and (6) actions necessaryrr to complete the plan of sale indicate that it is unlikely that signififf cant
changes to the plan will be made or that the plan will be withdrawn. Assets held forff sale are stated at the lower of net book
value or estimated faff ir value less cost to sell.
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2. Summary of Signififf cant Accounting Policies (continued)

GoodwGG ilii lll and InII defe iff nii itii ett -L- ived InII tantt gibli ell Assetstt

Goodwill represents the excess of the purchase price of an acquired entity over the faff ir value of the net tangible and identififf abla e
intangible assets acquired and liabia lities assumed in a business combination. We assess goodwill at the reporting unit level on
an annual basis as of the fiff rst day of our fourff th quarter, or more frff equently if events or changes in circumstances suggest that
goodwill may not be recoverabla e. A signififf cant amount of judgment is involved in determining if an indicator of impairment
has occurred.

For those reporting units where events or changes in circumstances indicate that potential impairment indicators exist, we
perforff m a quantitative assessment to determine whether the carryirr ng amount of goodwill can be recovered. When perforff ming
the annual goodwill impairment test, we may start with an optional qualitative assessment as allowed forff under the accounting
guidance. As part of the qualitative assessment, we evaluate all events and circumstances, including both positive and negative
events, in their totality, to determine whether it is more likely than not that the faff ir value of a reporting unit is less than its
carryirr ng amount. If we bypass the qualitative assessment, or if the qualitative assessment indicates that a quantitative analysis
should be perforff med, we evaluate goodwill forff impairment by comparing the faff ir value of a reporting unit to its carryirr ng value,
including the associated goodwill. We generally estimate a reporting unit’s faff ir value using a discounted cash flff ow appra oach
which is dependent on several signififf cant estimates and assumptions related to forff ecasts of futff urt e revenues, cost of sales,
expenses and the weighted-average cost of capia tal forff each reporting unit. If the carryirr ng amount of the reporting unit exceeds
the estimated faff ir value, an impairment charge is recorded to reduce the carryirr ng value to the estimated faff ir value. The
impairment of goodwill is limited to the total amount of goodwill allocated to the reporting unit. Any adverse changes in the
signififf cant estimates and assumptions used in our goodwill impairment test could have a signififf cant impact on the recoverabia lity
of goodwill and could have a material impact on our Consolidated Financial Statements.

An intangible asset with an indefiff nite usefulff lifeff is not amortized but assessed forff impairment at least annually, or sooner if
indications of possible impairment are identififf ed. When perforff ming the annual impairment test, we fiff rst may start with an
optional qualitative assessment to determine whether it is not more likely than not that our indefiff nite-lived intangible assets are
impaired. As part of a qualitative assessment, we evaluate relevant events and circumstances that could affff eff ct the signififf cant
inputs used to determine the faff ir value of the indefiff nite-lived intangible asset. If we bypass the qualitative assessment, or if the
qualitative assessment indicates that a quantitative analysis should be perforff med, we evaluate our indefiff nite-lived intangible
assets forff impairment by comparing the faff ir value of the asset to its carryirr ng amount. We generally estimate the faff ir value of our
indefiff nite-lived intangible assets using a discounted cash flff ow appra oach.

See Note 6, “Goodwill and Othet r IntII angible Assetstt ” forff furff ther discussion.

Revenue Recognitii itt on

Revenue is recognized upon transfeff r of control of promised products or services to customers in an amount that reflff ects the
consideration we expect to be entitled to in exchange forff those products or services. We record revenue based on a fiff ve-step
model in accordance with the accounting guidance. For our customer contracts, we identifyff the perforff mance obligations
(products or services), determine the transaction price, allocate the contract transaction price to the perforff mance obligations,
and recognize the revenue when the perforff mance obligation is fulff fiff lled, which is when the product is shipped to or received by
the customer, depending on the specififf c terms of the arrangement. Our revenues are recorded at a point in time.

Product sales are recorded net of variabla e consideration, such as provisions forff returt ns, discounts and allowances. Such
provisions are calculated using historical averages adjusted forff any expected changes due to current business conditions.
Consideration given to customers forff cooperative advertising is recognized as a reduction of revenue except to the extent that
there is a distinct good or service, in which case the expense is classififf ed as selling, general, and administrative expense.
Provisions forff customer volume rebates are based on achieving a certain level of purchases and other perforff mance criteria that
are establa ished on a program by program basis. These rebates are estimated based on the expected amount to be provided to the
customers and are recognized as a reduction of revenue.
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2. Summary of Signififf cant Accounting Policies (continued)

We expense incremental costs of obtaining a contract, if the contract period is forff one year or less. These costs are included in
selling, general and administrative expenses. Otherwise, incremental contract costs are recognized as an asset on our
Consolidated Balance Sheets and amortized over time as promised goods and services are transfeff rred to a customer. We
account forff shipping and handling costs as costs to fulff fiff ll a contract and not as perforff mance obligations to our customers. We
also exclude taxes collected frff om our customers, assessed by government authorities that are both imposed on and concurrent
with a specififf c revenue-producing transaction, frff om our determination of the transaction price. We do not adjust the promised
amount of consideration forff the effff eff cts of a signififf cant fiff nancing component if the period between the transfeff r of the promised
good or service to a customer and the customer payment is one year or less.

CosCC t of PrPP oductstt SolSS dll

Cost of products sold is primarily made up of two elements: product costs and logistics costs.

Product coststt - primarily composed of cultivation (the cost of growing crops), harvesting, packaging, labora , depreciation and
faff rm administration. Product cost forff produce obtained frff om independent growers is composed of procurement and packaging
costs.

Logisii tics coststt - include land and sea transportation and expenses related to port faff cilities and distribution centers. Sea
transportation cost is the most signififf cant component of logistics costs and is comprised of:ff

• Ship operating expenses - include operations, maintenance, depreciation, insurance, fueff l, and port charges.

• Chartered ship costs - include the cost of chartering the ships, fueff l and port charges.

• Container equipment-related costs - include leasing expense and in the case of owned equipment, also depreciation
expense.

• Third-party containerized shipping costs - include the cost of using third-party shipping in our logistics operations.

Advertitt sii inii g and PrPP omotitt onal CosCC ts

We expense advertising and promotional costs as incurred. Advertising and promotional costs, which are included in selling,
general and administrative expenses, were $9.3 million forff 2022, $13.6 million forff 2021 and $14.6 million forff 2020.

InII come TaxeTT s

Defeff rred income taxes are recognized forff the tax consequences in futff urtt e years of diffff eff rences between the tax basis of assets and
liabia lities and their fiff nancial reporting amounts at each year end, based on enacted tax laws and statuttt oryrr tax rates appla icabla e to
the year in which the diffff eff rences are expected to affff eff ct taxabla e income. Valuation allowances are establa ished when it is deemed
more likely than not that some portion or all of the defeff rred tax assets will not be realized.

We account forff income tax uncertainties consistent with the ASC guidance included in “I“ ncII ome TaxTT es,” which clarififf es the
accounting forff uncertainty in income taxes recognized in a company’s fiff nancial statements and prescribes a recognition
threshold and measurement attribute forff the fiff nancial statement recognition and measurement of a tax position taken or
expected to be taken in a tax returtt n. The ASC also provides guidance on derecognition, classififf cation, interest and penalties,
accounting in interim periods, disclosure and transition.

See Note 9, “I“ ncII ome TaxTT es.”

ConCC titt nii gencies

Estimated losses frff om contingencies are recognized if it is probabla e that an asset has been impaired or a liabia lity has been
incurred at the date of the fiff nancial statements and the amount of the loss can be reasonabla y estimated. Gain contingencies are
not reflff ected in the fiff nancial statements until realized. We use judgment in assessing whether a loss contingency is probabla e and
estimabla e. Actuat l results may diffff eff r frff om these estimates.
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2. Summary of Signififf cant Accounting Policies (continued)

See Note 16, “ComCC mitmt entstt and ContCC ingencies.”

ForFF eigni CuCC rrencyc TrTT anslatll itt on and TrTT ansactitt ons

For our operations in countries where the funcff tional currency is other than the U.S. dollar, balance sheet amounts are translated
using the exchange rate in effff eff ct at the balance sheet date. Income statement amounts are translated monthly using the average
exchange rate forff the respective month. The gains and losses resulting frff om the changes in exchange rates frff om year-to-year
and the effff eff ct of exchange rate changes on intercompany transactions of long-term investment naturtt e are recorded as a
component of accumulated other comprehensive income or loss as currency translation adjustments.

For our operations where the funcff tional currency is the U.S. dollar, non-monetaryrr balance sheet amounts are remeasured at
historical exchange rates. Other balance sheet amounts are remeasured at the exchange rates in effff eff ct at the balance sheet date.
Income statement accounts, excluding those items of income and expenses that relate to non-monetaryrr assets and liabia lities, are
remeasured at the average exchange rate forff the month. These remeasurement adjustments are included in the determination of
net income and are included in other expense, net.

Other expense, net, in the accompanying Consolidated Statements of Operations includes a net forff eign exchange loss of $8.4
million forff 2022, $6.0 million forff 2021, and $0.8 million forff 2020. These amounts include the effff eff ct of forff eign currency
remeasurement and realized forff eign currency transaction gains and losses.

Othtt er ExpeEE nse,e NeNN t

In addition to forff eign currency gains and losses described abovea , other expense, net, also includes other non-operating income
and expense items.

Leases

We lease property, plant and equipment forff use in our operations including agriculturt al land, offff iff ce faff cilities and refrff igerated
containers. We account forff leases under the scope of ASC 842 - Leases which requires leases with durations greater than twelve
months to be recognized on the balance sheet. We have lease agreements with lease and non-lease components, and we have
made an accounting policy election to account forff these as a single lease component.

We evaluate our leases at inception or at any subsequent modififf cation and classifyff them as either fiff nance or operating
leases. For leases with terms greater than 12 months, we recognize a related asset (“right-of-ff use asset”) and obligation (“lease
liabia lity”) on the lease commencement date, calculated as the present value of the futff urt e minimum lease payments over the
lease term. Right-of-ff use assets represent our right to use an underlying asset forff the lease term and lease liabia lities represent our
obligation to make lease payments arising frff om the lease. Certain leases include one or more options to renew or options to
terminate, which are generally at our discretion. Any option or renewal periods that we determine are reasonabla y certain of
being exercised are included in the lease term, and are used in calculating the right-of-ff use asset and lease liabia lities. Many of
our leases also include predetermined fiff xed escalation clauses. We recognize rental expense forff operating leases that contain
predetermined fiff xed escalation clauses on a straight-line basis over the expected term of the lease. Our lease agreements do not
contain any residual value guarantees.

When availabla e, we use the rate implicit in the lease to discount lease payments to present value; however, most of our leases
do not provide a readily determinabla e implicit rate. Thereforff e, we must estimate our incremental borrowing rate to discount the
lease payments based on inforff mation availabla e at lease commencement.

For fiff nance leases, we recognize interest expense and amortization of the right-of-ff use asset, and forff operating leases, we
recognize lease expense on a straight-line basis over the lease term.

See Note 10, “L“ eases” forff more inforff mation.
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2. Summary of Signififf cant Accounting Policies (continued)

FaiFF rii ValVV ue MeMM asurementstt

Fair value is measured as the price that would be received to sell an asset or paid to transfeff r a liabia lity in an orderly transaction
between market participants at the measurement date. In developing its faff ir value estimates, we use the folff lowing hierarchy:

• Level 1 - Quoted prices in active markets forff identical assets or liabia lities.

• Level 2 - Observabla e market-based inputs or unobservabla e inputs that are corroborated by market data.

• Level 3 - Signififf cant unobservabla e inputs that are not corroborated by market data. Generally, these faff ir value
measures are model-based valuation techniques such as discounted cash flff ows using our own estimates and
assumptions or those expected to be used by market participants.

We measure the faff ir value of fiff nancial instrumrr ents, such as derivatives, on an ongoing basis. We measure faff ir value forff non-
fiff nancial assets when a valuation is necessary,rr such as forff impairment of long-lived and indefiff nite-lived assets when indicators
of impairment exist.

See Note 18, “FaiFF r ValVV ue MeMM asurementstt ” forff more inforff mation.

ShSS are-B- ased ComCC pem nsatitt on

Compensation expense forff all share-based awards expected to vest is measured at faff ir value on the date of grant and recognized
on a straight-line basis over the related service period, which is generally the vesting period of each award. Our shared-based
awards consist of perforff mance stock units and restricted stock units, and are granted to employees and members of our Board of
Directors which meet the defiff nition of employees under the accounting guidance. The faff ir value of our share-based awards is
determined based on our stock price on the date of grant.

See Note 15, “Stock-kk Based ComCC pem nsation” forff more inforff mation.

Derivatitt ve FiFF nii anciali InII strtt umentstt

We recognize the value of derivative instrumrr ents as either assets or liabia lities in the statement of fiff nancial position at faff ir
value. The accounting forff changes in the faff ir value (i.e., gains or losses) of a derivative instrumrr ent depends on whether it has
been designated as a hedge and qualififf es as part of a hedging relationship. The accounting also depends on the type of hedging
relationship, whether a cash flff ow hedge, a faff ir value hedge, or hedge of a net investment in a forff eign operation.

We use derivative fiff nancial instrumrr ents primarily to reduce our exposure to adverse flff uctuat tions in forff eign exchange rates and
variabla e interest rates. Upon entryrr into a derivative instrumrr ent, we forff mally designate and document the fiff nancial instrumrr ent as
a hedge of a specififf c underlying exposure, as well as the risk management objectives and strategies forff undertaking the hedge
transaction. Derivatives are recorded in the Consolidated Balance Sheets at faff ir value in prepaid expenses and other current
assets, other non-current assets, accounts payabla e and accruerr d expenses or other non-current liabia lities, depending on whether
the amount is an asset or liabia lity and is of a short-term or long-term naturt e.

We designate our derivative fiff nancial instrumrr ents as cash flff ow hedges. A cash flff ow hedge requires that the change in the faff ir
value of a derivative instrumrr ent be recognized in other comprehensive income, a component of shareholders’ equity, and
reclassififf ed into earnings in the same period or periods during which the hedged transaction affff eff cts earnings and is presented in
the same income statement line item as the earnings effff eff ct of the hedged item. We also classifyff the cash flff ows frff om our cash
flff ow hedges in the same categoryrr as the items being hedged on our Consolidated Statements of Cash Flows based on the faff ct
that our cash flff ow hedges do not contain an other-than-insignififf cant fiff nancing element at inception.

In the event that hedge accounting is discontinued, any changes in faff ir value of the associated derivatives since the date of
dedesignation are recognized in other expense, net. Cash flff ows subsequent to the date of dedesignation are classififf ed within
investing activities in our Consolidated Statements of Cash Flows.
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2. Summary of Signififf cant Accounting Policies (continued)

See Note 17, “D“ erivative FiFF nancial InsII trtt umentstt ” forff more inforff mation.

ShSS are Repuee rchases

When stock is retired or purchased forff construcrr tive retirement, the purchase price is initially recorded as a reduction to the par
value of the shares repurchased, with any excess purchase price over par value recorded as a reduction to additional paid-in
capia tal and retained earnings.

Retitt rii ement and Othtt er EmEE plm oyll ee Benefe iff tii stt

We sponsor a number of defiff ned benefiff t pension plans and post-retirement plans. The most signififf cant of these plans cover
employees in the United States, United Kingdom, Costa Rica and Guatemala. We recognize the fundeff d statust of our defiff ned
benefiff t pension and post-retirement plans in our Consolidated Balance Sheets, with changes in the fundeff d statust recognized
primarily through accumulated other comprehensive income (loss) in the year in which the changes occur. Actuat rially-
determined liabia lities related to pension and post-retirement benefiff ts are recorded based on estimates and assumptions. Factors
used in developing estimates of these liabia lities include assumptions related to discount rates, rates of returt n on investments,
benefiff t payment patterns and other faff ctors, and are periodically updated. We provide disclosures abouta our plan assets,
including investment strategies, maja or categories of plan assets, concentrations of risk within plan assets, and valuation
techniques used to measure the faff ir value of plan assets consistent with the faff ir value hierarchy frff amework.

See Note 14, “Retirement and Othett r EmEE plm oyee Benefe iff tstt ” forff more inforff mation.

Redeemablell NonNN contrtt ollll ill nii g InII tett rest

As part of the Mann Packing acquisition in 2018, we acquired a put option exercisabla e by the 25% shareholder of one of the
acquired subsidiaries. The put option allows the noncontrolling shareholder to sell its 25% noncontrolling interest to us forff a
multiple of the subsidiary'rr s adjusted earnings. The noncontrolling shareholder can exercise this put option on or aftff er April 1,
2023. Following a fiff ve year window expiring on April 1, 2028, the put option value will be negotiated annually and the inputs
are subject to change. As the put option is outside of our control, the estimated redemption value of the 25% noncontrolling
interest is presented as a redeemabla e noncontrolling interest outside of permanent equity on our Consolidated Balance Sheet. At
each reporting period, the redeemabla e noncontrolling interest is recognized at the higher of (1) the initial carryirr ng amount
adjusted forff accumulated earnings and distributions or (2) the contractuatt lly-defiff ned redemption value as of the balance sheet
date.

NeNN w Accountitt nii g PrPP onouncementstt

In March 2020, the FASB issued ASU 2020-04, Refe eff rence Rate Refe orff m (T(( opiTT c 848): FacFF ilitation of thet EfE fff eff ctstt of Refe eff rence
Rate Refe orff m on FiFF nancial Repore ting, and subsequent amendments to the guidance, ASU 2021-01 in Januaryrr 2021 and ASU
2022-06 in December 2022. The amendments in these updates provide optional guidance to companies to ease the potential
burden associated with refeff rence rate reforff m. Specififf cally, the guidance provides optional expedients and exceptions to appla y
generally accepted accounting principles to contract modififf cations and hedging relationships, subject to certain criteria, that
refeff rence LIBOR or another refeff rence rate expected to be discontinued. This ASU may currently be adopted and may be
appla ied prospectively to contract modififf cations made on or beforff e December 31, 2024. As of December 30, 2022, we had
LIBOR-based borrowings and interest rate swapsa that refeff renced LIBOR. Effff eff ctive Januaryrr 3, 2023, we amended our
agreements and transitioned to the Term Secured Overnight Financing Rate (Term SOFR) forff these instrumrr ents. Accordingly,
during fiff scal 2022, we adopted certain elections under this guidance related to the assessment of hedge effff eff ctiveness of our
interest rate swapsa . These elections include asserting that the hedged forff ecasted transactions remain probabla e and assuming the
refeff rence rate will not be replaced forff the remainder of the hedging relationship, regardless of the subsequent contract
modififf cation due to refeff rence rate reforff m. These elections allow us to appla y hedge accounting to our interest rate swapsa as of
the year ended December 30, 2022, with no impact to our fiff nancial condition, results of operations, cash flff ows and related
disclosures. We are in the process of adopting additional elections under this guidance as a result of our recent contract
amendments, and currently do not anticipate that their adoption will have a material impact on our consolidated fiff nancial
statements; however, our assessment will be fiff nalized during the fiff rst quarter of 2023.
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3. Asset Impairment and Other (Credits) Charges, Net

We incurred asset impairment and other (credits) charges, net totaling $(4.8) million forff 2022, $4.5 million forff 2021 and $0.4
million forff 2020.

The folff lowing represents the detail of asset impairment and other (credits) charges, net forff the year ended December 30, 2022
by reportabla e segment (U.S. dollars in millions):

Long-lived
and other
asset

impairment

Exit activity
and other
charges
(credits) Total

Banana segment:
Exit costs related to European faff cility $ — $ 0.4 $ 0.4
Philippine asset impairment due to flff oods(1) 2.7 — 2.7
Fresh and value-added products segment:
Adjustment of KuniKK a Well Site environmental liabia lity in
Hawaii(2) — (9.9) (9.9)
Impairment of South America faff rm and other charges 0.8 0.1 0.9
Other frff esh and value-added products segment charges — 0.1 0.1
Other:
Former President/tt COO severance expense — 1.0 1.0
Total asset impairment and other (credits) charges, net $ 3.5 $ (8.3) $ (4.8)

(1) $2.7 million asset impairment as a result of flff ooding in the Philippines due to heavy rainfaff ll during the fourff th quarter of
2022.
(2) $(9.9) million reduction in our environmental liabia lity related to the KuniKK a Well Site clean-up. Refeff r to Note 16,
“ComCC mitmtt entstt and contingencies,” forff furff ther inforff mation.

The folff lowing represents the detail of asset impairment and other (credits) charges, net forff the year ended December 31, 2021
by reportabla e segment (U.S. dollars in millions):

Long-lived
and other
asset

impairment

Exit activity
and other
charges
(credits) Total

Banana segment:
Insurance recoveryrr related to hurricanes(1) $ — $ (0.8) $ (0.8)
Philippine asset impairment and exit activities of certain low-
yield areas(2) 3.3 1.4 4.7
Fresh and value-added products segment:
Exit costs related to European faff cility — 0.2 0.2
Other frff esh and value-added products segment charges 0.5 (0.1) 0.4
Total asset impairment and other (credits) charges, net $ 3.8 $ 0.7 $ 4.5

(1) $(0.8) million insurance recoveryrr forff fiff scal 2021 associated with damages to certain of our banana fiff xed assets in Guatemala
caused by hurricanes Eta and Iota in the fourff th quarter of 2020.
(2) $4.7 million asset impairment and other charges primarily related to our exit frff om two low-yield banana faff rms in the
Philippines in the fourff th quarter of 2021.
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3. Asset Impairment and Other (Credits) Charges, Net (continued)

The folff lowing represents the detail of asset impairment and other (credits) charges, net forff the year ended Januaryrr 1, 2021 by
reportabla e segment (U.S. dollars in millions):

Long-lived
and other
asset

impairment

Exit activity
and other
charges
(credits) Total

Banana segment:
Califorff nia Air Resource Board settlement(1) $ — $ 1.3 $ 1.3
Philippine asset impairment of low-yield areas 1.8 — 1.8
Impairment of property and equipment due to hurricanes(2) 4.8 — 4.8
Fresh and value-added products segment:
Califorff nia Air Resource Board settlement(1) — 0.7 0.7
Impairment of property and related equipment(3) 5.2 — 5.2
Insurance recoveryrr related to product recall(4) — (15.0) (15.0)
North America reorganization charges(5) — 1.5 1.5
Other frff esh and value-added products segment charges — 0.1 0.1
Total asset impairment and other (credits) charges, net $ 11.8 $ (11.4) $ 0.4

(1) $2.0 million charge forff fiff scal 2020 relating to a settlement with the Califorff nia Air Resource Board. This charge relates to
both our banana and frff esh and value-added products segments.
(2) $4.8 million charge forff fiff scal 2020 relating to asset impairments incurred in Central America. In the fourff th quarter of 2020,
hurricanes Eta and Iota impacted our faff rm operations in the countryrr of Guatemala, which resulted in damages to property and
equipment including to our banana plantations, levees, drainage equipment, and other related fiff xed assets.
(3) $5.2 million asset impairment charges forff fiff scal 2020 primarily relating to impairment of property and related equipment in
North America, the Middle East, and Europe.
(4) $(15.0) million insurance recoveryrr forff fiff scal 2020 relating to a voluntaryrr recall of vegetabla e products in North America which
was announced in the fourff th quarter of 2019.
(5) $1.5 million charge forff fiff scal 2020 relating to severance expenses incurred in connection with the reorganization of our sales
and marketing funcff tion in North America.

4. Investments in and Advances to Unconsolidated Companies

Investments in and advances to unconsolidated companies amounted to $18.0 million as of December 30, 2022 and $8.7 million
as of December 31, 2021. These investments are accounted forff under the equity method of accounting, and primarily relate to
investments in limited partnerships and joint venturt es in the food,ff nutrition and agriculturt al technology sectors. Our
proportionate share of income (losses) related to these unconsolidated companies, and distributions received, were not
signififf cant forff the years ended December 30, 2022, December 31, 2021, or Januaryrr 1, 2021.
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5. Property, Plant and Equipment, Net

Property, plant and equipment, net consisted of the folff lowing (U.S. dollars in millions):

December 30,
2022

December 31,
2021

Land and land improvements $ 704.3 $ 711.9
Buildings and leasehold improvements 607.4 657.6
Machineryrr and equipment 614.3 635.6
Maritime equipment (including containers) 262.9 263.1
Furniturt e, fiff xturt es and offff iff ce equipment 102.2 97.7
Automotive equipment 69.0 72.3
Construcrr tion-in-progress 22.0 26.1

2,382.1 2,464.3
Less: accumulated depreciation and amortization (1,072.6) (1,048.5)

Property, plant and equipment, net $ 1,309.5 $ 1,415.8

Depreciation expense on property, plant and equipment, including assets under fiff nance leases, was $84.8 million forff 2022,
$89.2 million forff 2021 and $87.2 million forff 2020.

Shipping containers, machineryrr and equipment and automotive equipment under fiff nance leases totaled $11.0 million at
December 30, 2022 and $10.9 million at December 31, 2021. Accumulated amortization forff assets under fiff nance leases was
$2.4 million at December 30, 2022 and $1.0 million at December 31, 2021.

The (loss) gain on disposal of property, plant and equipment, net was a loss of $(1.9) million forff 2022, a gain of $4.6 million forff
2021 and a gain of $22.2 million forff 2020. The loss on disposal of property, plant and equipment, net in 2022 was primarily
related to the disposal of low-yielding banana crops in Central America, partially offff sff et by gains on the sale of vacant land in
Mexico and sales of vehicles in the Middle East. The gain on disposal of property, plant and equipment, net in 2021 is primarily
related to the sale of a refrff igerated vessel, vacant land in the Middle East, and a packing faff cility in South America.

6. Goodwill and Other Intangible Assets

The folff lowing tabla e reflff ects our indefiff nite-lived intangible assets, including goodwill, and our defiff nite-lived intangible assets
along with related accumulated amortization by maja or categoryrr (U.S. dollars in millions):

December 30,
2022

December 31,
2021

Goodwill $ 422.9 $ 423.7
Indefiff nite-lived intangible assets:
Trademarks 31.7 31.7

Defiff nite-lived intangible assets:
Defiff nite-lived intangible assets 150.4 150.4
Accumulated amortization (47.1) (39.3)
Defiff nite-lived intangible assets, net 103.3 111.1

Goodwill and other intangible assets, net $ 557.9 $ 566.5

FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (continued)

68



6. Goodwill and Other Intangible Assets (continued)

Indefiff nite-lived and defiff nite-lived intangible assets are included in intangible assets, net, in the Consolidated Balance Sheets.
Our defiff nite-lived intangible assets primarily consist of customer relationships, trade names and trademarks.

The folff lowing tabla e reflff ects the changes in the carryirr ng amount of goodwill by business segment (U.S. dollars in millions):

Bananas

Fresh and
Value-Added
Products Totals

Balance at January 1, 2021 $ 64.5 $ 359.5 $ 424.0
Foreign exchange (0.2) (0.1) (0.3)
Balance at December 31, 2021 $ 64.3 $ 359.4 $ 423.7
Foreign exchange (0.2) (0.6) (0.8)
Balance at December 30, 2022 $ 64.1 $ 358.8 $ 422.9

In the tabla e abovea , goodwill is presented net of accumulated impairment losses of $88.1 million, relating strictly to the frff esh and
value-added products segment. There were no impairment charges recorded to goodwill during 2022, 2021, or 2020.

Resultll stt of ImII paim ri mrr ent TeTT ststt

We review goodwill forff impairment on an annual basis or earlier if indicators of impairment arise. We perforff med our fourff th
quarter 2022 annual goodwill impairment test using a quantitative assessment forff all reporting units, and specififf cally an income
appra oach valuation methodology. The results of our impairment test resulted in the faff ir value of each reporting unit exceeding
its respective carryirr ng amount as of the assessment date.

We also evaluated both Del MontMM e® trade names and trademarks related to our prepared foodff reporting unit forff impairment as of
the fiff rst day of our fourff th quarter of 2022 using the royalty savings method, an income appra oach valuation methodology. The
royalty savings method estimated the faff ir value of the intangible assets by capia talizing the royalties saved. Both Del MontMM e®
trade names and trademarks had faff ir values that exceeded their carryirr ng amounts.

The faff ir value of the banana reporting unit's goodwill, prepared reporting unit's goodwill and the Del MontMM e® prepared foodff
reporting unit’s trade names and trademarks are sensitive to diffff eff rences between estimated and actuat l cash flff ows and changes in
the related discount rate used to evaluate the faff ir value of these assets. If the banana and the prepared foodff reporting unit do not
perforff m to expected levels, the related goodwill and the Del MontMM e® trade names and trademarks associated with the prepared
foodff reporting unit may be at risk forff impairment in the futff urt e.

The folff lowing tabla e highlights the sensitivities of the indefiff nite-lived intangibles as of December 30, 2022 (U.S. dollars in
millions):

Banana
Reporting
Unit

Goodwill

Prepared
Food

Reporting
Unit

Goodwill

Prepared Food
Reporting Unit
Del MonMM tett ®

Trade Names and
Trademarks

Carryirr ng value of indefiff nite-lived intangible assets $ 64.1 $ 48.8 $ 30.8
Approximate percentage by which the faff ir value exceeds the carryirr ng
value based on the annual impairment test 11.4 % 11.7 % 15.9 %

Amount that a one percentage point increase in the discount rate and a
5% decrease in cash flff ows would cause the carryirr ng value to exceed the
faff ir value and trigger an impairment $ 58.5 $ 26.3 $ —
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6. Goodwill and Other Intangible Assets (continued)

In addition, certain defiff nite-lived intangible assets related to our frff esh and value-added products segment are sensitive to
changes in estimated cash flff ows. We review long-lived assets (or asset groups) with identififf abla e cash flff ows forff impairment
whenever events or changes in circumstances indicate that the carryirr ng amount of an asset may not be recoverabla e. To the
extent that futff urt e developments result in estimated cash flff ows that are less than currently estimated levels, it could lead to
impairment of these assets.

The estimated amortization expense related to defiff nite-lived intangible assets forff the fiff ve succeeding years is as folff lows (U.S.
dollars in millions):

Year

Estimated
Amortization
Expense

2023 $ 6.9

2024 6.5

2025 6.4

2026 6.4

2027 6.3

7. Allowance forff Credit Losses

We estimate expected credit losses on our trade receivabla es and fiff nancing receivabla es in accordance with Accounting Standards
Codififf cation (“ASC”) 326 - FiFF nancial InsII trtt umentstt - CrCC edit Losses.

TrTT ade Receivablell s

Trade receivabla es as of December 30, 2022 were $373.5 million, net of an allowance of $21.6 million. Our allowance forff trade
receivabla es consists of two components: a $9.3 million allowance forff credit losses and a $12.3 million allowance forff customer
claims accounted forff under the scope of ASC 606 - Revenue Recognition.

As a result of our robust credit monitoring practices, the industryrr in which we operate, and the naturt e of our customer base, the
credit losses associated with our trade receivabla es have historically been insignififf cant in comparison to our annual net sales. We
measure the allowance forff credit losses on trade receivabla es on a collective (pool) basis when similar characteristics exist. We
generally pool our trade receivabla es based on the geographia c region or countryrr to which the receivabla es relate. Receivabla es that
do not share similar risk characteristics are evaluated forff collectibility on an individual basis.

Our historical credit loss experience provides the basis forff our estimation of expected credit losses. We generally use a three-
year average annual loss rate as a starting point forff our estimation, and make adjustments to the historical loss rate to account
forff diffff eff rences in current conditions impacting the collectibility of our receivabla e pools. We generally monitor macroeconomic
indicators to assess whether adjustments are necessaryrr to reflff ect current conditions.
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7. Allowance forff Credit Losses (continued)

The tabla e below presents a rollforff ward of our trade receivabla e allowance forff credit losses forff the years ended December 30,
2022 and December 31, 2021 (U.S. dollars in millions):

Year ended
Trade Receivables December 30, 2022 December 31, 2021
Allowance forff Credit Losses
Balance, beginning of period $ 10.2 $ 15.1
Provision forff uncollectible amounts 0.3 0.2
Deductions to allowance related to write-offff sff (0.7) —
Foreign exchange effff eff cts (0.1) —
Reclassififf cations(1) (0.4) (5.1)
Balance, end of period $ 9.3 $ 10.2

(1) Reclassififf cations of $0.4 million and $5.1 million to the long-term allowance forff credit losses during the years ended
December 30, 2022 and December 31, 2021, respectively. The amounts in the long-term allowance forff credit losses,
presented in other noncurrent assets on our Consolidated Balance Sheets, related to customer receivabla es as of the
years ended December 30, 2022 and December 31, 2021 are not material to our Consolidated Financial Statements.

FiFF nii ancinii g Receivablell s

Financing receivabla es are included in other accounts receivabla e, net on our Consolidated Balance Sheet and are recognized at
amortized cost less an allowance forff estimated credit losses. Financing receivabla es include seasonal advances to growers and
suppliers, which are usually short-term in naturt e, and other fiff nancing receivabla es.

A signififf cant portion of the frff esh produce we sell is acquired through supply contracts with independent growers. In order to
ensure the consistent high quality of our products and packaging, we make advances to independent growers and
suppliers. These growers and suppliers typically sell all of their production to us and make payments on their advances as a
deduction to the agreed upon selling price of the frff uirr t or packaging material. The maja ority of the advances to growers and
suppliers are forff terms less than one year and typically span a growing season. In certain cases, there may be longer term
advances with terms of up to fiff ve years.

We measure the allowance forff credit losses on advances to suppliers and growers on a collective (pool) basis when similar risk
characteristics exist. We generally pool our advances based on the countryrr which they relate to, and furff ther disaggregate them
based on their current or past-due statust . We generally consider an advance to a grower to be past due when the advance is not
fulff ly paid within the respective growing season. The allowance forff advances to growers and suppliers that do not share similar
risk characteristics are determined on a case-by-case basis, depending on the expected production forff the season and other
contributing faff ctors. The advances are typically collateralized by property liens and pledges of the respective season's produce.
Occasionally, we agree to a payment plan with certain growers or take steps to recover the advance via establa ished collateral.
We may write-offff uncollectible fiff nancing receivabla es aftff er our collection effff orff ts are exhausted. Historically, our credit losses
associated with our advances to suppliers and growers have not been signififf cant.

Our historical credit loss experience provides the basis forff our estimation of expected credit losses. We generally use a three-
year average annual loss rate as a starting point forff our estimation, and make adjustments to the historical loss rate to account
forff diffff eff rences in current or expected futff urt e conditions. We generally monitor macroeconomic indicators as well as other
faff ctors, including unfaff vorabla e weather conditions and crop diseases, which may impact the collectibility of the advances when
assessing whether adjustments to the historical loss rate are necessary.rr
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7. Allowance forff Credit Losses (continued)

The folff lowing tabla e details the advances to growers and suppliers based on their credit risk profiff le (U.S. dollars in millions):

December 30, 2022 December 31, 2021
Current Past-Due Current Past-Due

Gross advances to growers and suppliers $ 44.6 $ 5.6 $ 40.6 $ 5.5

The allowance forff advances to growers and suppliers and the related fiff nancing receivabla es forff the years ended December 30,
2022 and December 31, 2021 were as folff lows (U.S. dollars in millions):

Year ended
December 30, 2022 December 31, 2021

Allowance forff advances to growers and suppliers:
Balance, beginning of period $ 1.8 $ 2.1
Provision forff uncollectible amounts 3.2 (0.1)
Deductions to allowance related to write-offff sff (0.1) (0.2)
Balance, end of period $ 4.9 $ 1.8

8. Accounts Payable and Accrued Expenses

Accounts payabla e and accruerr d expenses consisted of the folff lowing (U.S. dollars in millions):

December 30,
2022

December 31,
2021

Trade payabla es $ 295.9 $ 320.0
Accruerr d frff uirr t purchases 37.3 45.2
Ship and port operating expenses 18.4 23.1
Warehouse and distribution costs 29.5 30.4
Payroll and employee benefiff ts 78.2 76.4
Accruerr d promotions 27.1 29.2
Other accruerr d expenses 63.5 55.8

Accounts payabla e and accruerr d expenses $ 549.9 $ 580.1

Other accruerr d expenses are primarily composed of accruarr ls forff purchases received but not invoiced and other accruarr ls, none of
which individually exceed 5% of current liabia lities.
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9. Income Taxes

The provision forff income taxes consisted of the folff lowing (U.S. dollars in millions):

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Current:
U.S. feff deral income tax $ 0.3 $ (2.1) $ (10.6)
State 0.7 0.3 0.5
Non-U.S. 16.6 18.8 15.6

17.6 17.0 5.5
Defeff rred:
U.S. feff deral income tax — (5.0) 2.8
State — (1.2) 3.3
Non-U.S. 2.5 (8.8) (6.6)

2.5 (15.0) (0.5)
$ 20.1 $ 2.0 $ 5.0

Income beforff e income taxes consisted of the folff lowing (U.S. dollars in millions):

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

U.S. $ 1.0 $ (24.7) $ 1.0
Non-U.S. 116.8 106.6 50.3

$ 117.8 $ 81.9 $ 51.3
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9. Income Taxes (continued)

The diffff eff rences between the reported provision forff income taxes and income taxes computed at the U.S. statutt oryrr feff deral
income tax rate are explained in the folff lowing reconciliation (U.S. dollars in millions):

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Income tax provision computed at the U.S. statuttt oryrr
feff deral rate $ 24.7 $ 17.2 $ 10.8
Effff eff ct of tax rates on non-U.S. operations (71.7) (67.9) (54.6)
Provision forff uncertain tax positions 1.7 2.3 0.6
Non-deductible interest 0.7 0.6 2.5
Foreign exchange 2.8 (6.1) (10.1)
Non-deductible intercompany charges 0.5 0.1 —
Non-deductible diffff eff rences 0.9 2.0 1.6
Non-taxabla e income/loss 0.6 (4.8) 0.1
Non-deductible impairment charges — 1.1 0.2
Adjustment to defeff rred balances — 0.1 0.5
Other (3.2) 2.1 3.1
Other taxes in lieu of income 5.5 4.5 3.8
Change in defeff rred rate — 0.1 (10.1)
Benefiff t frff om net operating loss carrybarr ck provision
(C.A.R.E.S. Act) — (0.8) (4.6)
Increase in valuation allowance (1) 57.6 51.5 61.2
Provision forff income taxes $ 20.1 $ 2.0 $ 5.0

_____________
(1) The increase in valuation allowance includes effff eff cts of forff eign exchange and adjustments to defeff rred tax balances which
were fulff ly offff sff et by valuation allowance.
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9. Income Taxes (continued)

Defeff rred income tax assets and liabia lities consisted of the folff lowing (U.S. dollars in millions):
December 30, December 31,

Defeff rred tax liabilities: 2022 2021
Allowances and other accruerr d liabia lities $ (0.1) $ (1.0)
Inventories (17.1) (15.7)
Property, plant and equipment (75.7) (73.6)
Equity in earnings of unconsolidated companies (0.2) (0.1)
Pension obligations (2.6) (4.6)
Other noncurrent defeff rred tax liabia lities (26.8) (20.5)
ROU assets (21.0) (24.4)
Total noncurrent defeff rred tax liabia lities $ (143.5) $ (139.9)

Defeff rred tax assets:
Allowances and other accruerr d assets $ 17.9 $ 15.7
Inventories 5.9 4.6
Pension obligations 21.4 22.8
Property, plant and equipment 1.0 2.1
Post-retirement benefiff ts other than pension 3.6 3.6
Net operating loss carryfrr orff wards 434.2 415.7
Capia tal loss carryoverr r 2.1 2.4
Other noncurrent assets 93.9 56.2
Operating lease 22.9 25.8
Total noncurrent defeff rred tax assets 602.9 548.9
Valuation allowance (483.5) (424.8)
Total defeff rred tax assets, net $ 119.4 $ 124.1

Net defeff rred tax liabilities $ (24.1) $ (15.8)

The valuation allowance increased by $58.7 million in 2022. The increase in 2022 relates primarily to valuation allowance on
additional net operating loss carryfrr orff wards combined with the effff eff ct of a valuation allowance reversal in 2021 of
$12.3 million, resulting frff om a change in judgment abouta our abia lity to realize defeff rred tax assets in futff urt e years, due to our
current and forff eseeabla e operations.

At December 30, 2022, we are no longer permanently reinvested on certain forff eign earnings yet remain permanently reinvested
on all other undistributed forff eign earnings in the amount of $1,686.8 million. Accordingly, we have recognized a defeff rred tax
liabia lity of $1.1 million as of December 30, 2022 related to the forff eign earnings which are not considered to be permanently
reinvested. No taxes have been provided forff the earnings that are considered to be either indefiff nitely reinvested, or the earnings
that could be distributed tax frff ee. To the extent the earnings are considered indefiff nitely reinvested, determination of the amount
of the unrecognized defeff rred tax liabia lity is not practicabla e due to the complexities associated with its hypothetical calculation.
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9. Income Taxes (continued)

At December 30, 2022, we had appra oximately $1,673.8 million of feff deral and forff eign tax operating loss carryfrr orff wards expiring
as folff lows (U.S. dollars in millions):

Expires:
2022 $ 19.0
2023 6.2
2024 10.5
2025 22.8
2026 and beyond 44.4
No expiration 1,570.9

$ 1,673.8

A reconciliation of the beginning and ending amount of uncertain tax positions excluding interest and penalties is as folff lows
(U.S. dollars in millions):

December 30,
2022

December 31,
2021

January 1,
2021

Beginning balance $ 5.0 $ 3.5 $ 3.5
Gross decreases - tax position in prior period — — (0.1)
Gross increases - current-period tax positions 1.2 1.7 0.2
Foreign exchange (0.1) (0.2) (0.1)
Ending balance $ 6.1 $ 5.0 $ 3.5

We accruerr d $9.2 million in 2022 and $7.5 million in 2021, forff uncertain tax positions, including interest and penalties that, if
recognized would affff eff ct the effff eff ctive income tax rate.

The tax years 2012-2022 remain subject to examination by taxing authorities throughout the world in maja or jurisdictions, such
as Costa Rica, Luxembourg, Switzerland and the United States.

We classifyff interest and penalties on uncertain tax positions as a component of income tax expense in the Consolidated
Statements of Operations. Accruerr d interest and penalties related to uncertain tax positions are $3.0 million and $2.5 million forff
December 30, 2022 and December 31, 2021, respectively and are included in other noncurrent liabia lities.

In connection with the examination of the tax returtt ns in two forff eign jurisdictions, the taxing authorities have issued income tax
defiff ciencies related to transfeff r pricing aggregating appra oximately $160.2 million (including interest and penalties) forff tax years
2012 through 2016. We strongly disagree with the proposed adjustments and have fiff led a protest with each of the taxing
authorities as we believe that the proposed adjustments are without technical merit.

In one of the forff eign jurisdictions, we are currently contesting tax assessments related to the 2012-2015 audit years and the
2016 audit year in both the administrative court and the judicial court. During 2019 and 2020, we fiff led actions contesting the
tax assessment in the administrative offff iff ce. Our initial challenge to each of these tax assessments was reje ected, and we
subsequently lost our appea als at the administrative court. We have subsequently fiff led actions to contest each of these tax
assessments in the country’rr s judicial courts. In addition, we have fiff led a request forff an injunction to the judicial court to stay the
tax authorities' collection effff orff ts forff these two tax assessments, pending fiff nal judicial decisions. The court granted our
injunction with respect to the 2016 audit year, however denied our injunction with respect to the 2012-2015 audit years. We
timely appea aled the denial of the injunction, and on August 10, 2022 the appea llate court overturt ned the denial and granted our
injunction forff the 2012-2015 audit years. Pursuant to local law, we registered real estate collateral with an appra oximate faff ir
market value of $6.0 million in connection with the grant of the 2016 audit year injunction. This real estate collateral has a net
book value of $3.8 million as of the year ended December 30, 2022. In addition, in connection with the grant of the 2012-2015
audit year injunction, we registered real estate collateral with an appra oximate faff ir market value of $24.0 million, and a net book
value of $4.6 million as of the year ended December 30, 2022. The registration of this real estate collateral does not affff eff ct our
operations in the country.rr
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9. Income Taxes (continued)

In the other forff eign jurisdiction, the administrative court denied our appea al, and on March 4, 2020 we fiff led an action in the
judicial court to contest the administrative court's decision. The case is still pending.

We will continue to vigorously contest the adjustments and to exhaust all administrative and judicial remedies necessaryrr in both
jurisdictions to resolve the matters, which could be a lengthy process.

We regularly assess the likelihood of adverse outcomes resulting frff om examinations such as these to determine the adequacy of
our tax reserves. Accordingly, we have not accruerr d any additional amounts based upon the proposed adjustments. There can be
no assurance that these matters will be resolved in our faff vor, and an adverse outcome of either matter, or any futff urt e tax
examinations involving similar assertions, could have a material effff eff ct on our fiff nancial condition, results of operations and cash
flff ows.

10. Leases

We lease property and equipment under operating and fiff nance leases. We evaluate our leases at inception or at any subsequent
modififf cation and classifyff them as either fiff nance or operating leases. For leases with terms greater than 12 months, we recognize
a related right-of-ff use asset and lease liabia lity on the lease commencement date, calculated as the present value of the futff urt e
minimum lease payments over the lease term. Right-of-ff use assets represent our right to use an underlying asset forff the lease
term and lease liabia lities represent our obligation to make lease payments arising frff om the lease.

Certain leases include one or more options to renew or options to terminate, which are generally at our discretion. Any option
or renewal periods that we determine are reasonabla y certain of being exercised are included in the lease term, and are used in
calculating the right-of-ff use asset and lease liabia lity. Our lease agreements do not contain any residual value guarantees. We do
not separate lease and non-lease components of contracts.

When availabla e, we use the rate implicit in the lease to discount lease payments to present value; however, most of our leases
do not provide a readily determinabla e implicit rate. Thereforff e, we must estimate our incremental borrowing rate to discount the
lease payments based on inforff mation availabla e at lease commencement.

Our operating lease arrangements include leases of agriculturt al land and certain property, plant, and equipment, including offff iff ce
faff cilities and refrff igerated containers. Many of our leases include predetermined fiff xed escalation clauses. We recognize rental
expense forff operating leases on a straight-line basis over the expected term of the lease. We also enter into ship charter
agreements forff the transport of our frff esh produce to markets worldwide. As of the year ended 2022, one of our ships is
chartered. The remaining term foff r our chartered ship is appra oximately 4 months.

Our fiff nance lease arrangements include leases of refrff igerated containers. For fiff nance leases, we recognize interest expense and
amortization of the right-of-ff use asset.

Subsequent to the year ended December 30, 2022, our 60% owned joint venturt e in Saudi Arabia a entered into a sale and
purchase agreement to sell two distribution centers, and related assets, forff a total purchase price of $67.6 million.
Contemporaneously with the execution of the sale and purchase agreement, we entered into an operating lease agreement in
which we leased back appra oximately 31% of the faff cilities forff a term of fiff ve years. The lease agreement allows forff an option to
renew forff additional terms, subject to the written agreement of both parties.
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10. Leases (continued)

Lease PosPP itii itt on

The folff lowing tabla e presents the lease-related assets and liabia lities recorded on our Consolidated Balance Sheets as of
December 30, 2022 and December 31, 2021 (U.S. dollars in millions):

Classififf cation on the Balance Sheet December 30,
2022

December 31,
2021

Assets
Operating lease assets Operating lease right-of-ff use assets $ 213.8 $ 199.0
Finance lease assets Property, plant and equipment, net 8.6 9.9
Total lease assets $ 222.4 $ 208.9

Liabilities
Current
Operating Current maturt ities of operating leases $ 41.6 $ 37.0
Finance Current maturt ities of debt and fiff nance leases 1.3 1.3
Noncurrent
Operating Operating leases, less current maturt ities 147.3 136.0
Finance Long-term debt and fiff nance leases, less current maturt ities 7.3 8.6
Total lease liabia lities $ 197.5 $ 182.9

Weighted-average remaining lease term:
Operating leases 6.5 years 6.6 years
Finance leases 5.7 years 6.6 years

Weighted-average discount rate:
Operating leases 5.23 % 4.96 %
Finance leases 2.91 % 2.91 %

Lease CosCC tstt

The folff lowing tabla e presents certain inforff mation related to the lease costs forff fiff nance and operating leases forff the years ended
December 30, 2022, December 31, 2021 and Januaryrr 1, 2021 (U.S. dollars in millions):

December 30,
2022

December 31,
2021

January 1,
2021

Finance lease cost
Amortization of lease assets $ 1.4 $ 0.3 $ —

Operating lease cost 66.3 61.9 69.4
Short-term lease cost 5.3 8.4 10.2
Variabla e lease cost 5.1 5.9 7.4
Total lease cost $ 78.1 $ 76.5 $ 87.0
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10. Leases (continued)

Othtt er InII fn orff mrr atitt on

The folff lowing tabla e presents supplemental cash flff ow inforff mation related to leases forff fiff scal 2022, 2021 and 2020 (U.S. dollars
in millions):

December 30,
2022

December 31,
2021

January 1,
2021

Cash paid forff amounts included in the measurement of lease liabia lities
Operating cash flff ows forff operating leases $ 51.2 $ 41.2 $ 56.3
Financing cash flff ows forff fiff nance leases 1.3 0.3 0.3

Right-of-ff use assets obtained in exchange forff new operating lease liabia lities 59.6 78.8 50.7
Right-of-ff use assets obtained in exchange forff new fiff nance lease liabia lities 0.1 9.9 —

UnUU disii countett d CasCC h FlFF owll sw

The folff lowing tabla e reconciles the undiscounted cash flff ows forff each of the fiff rst fiff ve years and total remaining years to the
fiff nance lease liabia lities and operating lease liabia lities recorded on the balance sheet as of December 30, 2022 (U.S. dollars in
millions):

Operating
Leases

Finance
Leases

2023 $ 53.7 $ 1.6
2024 48.1 1.6
2025 36.3 1.6
2026 30.2 1.6
2027 37.4 1.6
Thereaftff er 51.8 1.5
Total lease payments 257.5 9.5
Less: imputed interest 68.6 0.9
Total lease liabilities $ 188.9 $ 8.6

11. Debt

CrCC editii FacFF ilii ill tii ytt

On October 1, 2019, we entered into a Second Amended and Restated Credit Agreement (as amended, the “Second A&R Credit
Agreement”) with Bank of America, N.A. as administrative agent and BofAff Securities, Inc. as sole lead arranger and sole
bookrunnerr r and certain other lenders. The Second A&R Credit Agreement provides forff a fiff ve-year, $0.9 billion syndicated
senior unsecured revolving credit faff cility (the “Revolving Credit Facility”) maturt ing on October 1, 2024. Effff eff ctive September
13, 2022, we exercised our option as included in the Second A&R Credit Agreement to reduce the borrowing limit on the
Revolving Credit Facility frff om the original limit of $1.1 billion to $0.9 billion. Certain of our direct and indirect subsidiaries
have guaranteed the obligations under the Second A&R Credit Agreement.

As of December 30, 2022, amounts borrowed under the Revolving Credit Facility accruerr d interest, at our election, at either (i)
the Eurocurrency Rate (as defiff ned in the Second A&R Credit Agreement) plus a margin that ranged frff om 1.0% to 1.5% or (ii)
the Base Rate (as defiff ned in the Second A&R Credit Agreement) plus a margin that ranged frff om 0% to 0.5%, in each case
based on our Consolidated Leverage Ratio (as defiff ned in the Second A&R Credit Agreement). The Second A&R Credit
Agreement interest rate grid provides forff fiff ve pricing levels forff interest rate margins. In addition, we pay a feff e on unused
commitments.
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11. Debt (continued)

On December 30, 2022, we and certain of our subsidiaries executed Amendment No. 1 to the Second A&R Credit Agreement
(the “Amendment”) with the fiff nancial instituttt ions and other lenders named therein, including Bank of America, N.A. as
administrative agent and BofAff Securities, Inc. as sole lead arranger and sole bookrunnerr r. Pursuant to the Amendment, the
refeff rence interest rate on the Revolving Credit Facility was amended to replace the Eurocurrency Rate with the Term Secured
Overnight Financing Rate (“Term SOFR”) effff eff ctive Januaryrr 3, 2023. As amended, Term Loans made under the Revolving
Credit Facility can be Base Rate Loans, Term SOFR Loans or Alternative Currency Term Rate Loans. All other material terms
of the Second A&R Credit Agreement, as amended, remain unchanged. We intend to use fundsff borrowed under the Revolving
Credit Facility frff om time to time forff general corporrr ate purposrr es, working capia tal, capia tal expenditurtt es and other permitted
investment opportunit ties.

The Second A&R Credit Agreement provides forff an accordion feff aturt e that permits us, without the consent of the other lenders,
to request that one or more lenders provide us with increases in revolving credit faff cility or term loans up to an aggregate of
$300 million (“Incremental Increases”). The aggregate amount of Incremental Increases can be furff ther increased to the extent
that aftff er giving effff eff ct to the proposed increase in revolving credit faff cility commitments or term loans our Consolidated
Leverage Ratio, on a pro forff ma basis, would not exceed 2.50 to 1.00. Our abia lity to request such increases in the Revolving
Credit Facility or term loans is subject to our compliance with customaryrr conditions set forff th in the Second A&R Credit
Agreement including compliance, on a pro forff ma basis, with the fiff nancial covenants and ratios set forff th therein. Upon our
request, each lender may decide, in its sole discretion, whether to increase all or a portion of its revolving credit faff cility
commitment or provide term loans.

The Second A&R Credit Agreement requires us to comply with certain fiff nancial and other covenants. Specififf cally, it requires
us to maintain a 1) Consolidated Leverage Ratio of not more than 3.50 to 1.00 at any time during any period of fourff consecutive
fiff scal quarters, subject to certain exceptions and 2) a minimum Consolidated Interest Coverage Ratio of not less than 2.25 to
1.00 as of the end of any fiff scal quarter. Additionally, it requires us to comply with certain other covenants, including limitations
on capia tal expenditurt es, stock repurchases, the amount of dividends that can be paid in the futff urt e, the amount and types of liens
and indebtedness, material asset sales, and mergers. Under the Second A&R Credit Agreement, we are permitted to declare or
pay cash dividends in any fiff scal year up to an amount that does not exceed the greater of (i) an amount equal to the greater of
(A) 50% of the Consolidated Net Income (as defiff ned in the Second A&R Credit Agreement) forff the immediately preceding
fiff scal year or (B) $25 million or (ii) the greatest amount which would not cause the Consolidated Leverage Ratio (determined
on a pro forff ma basis) to exceed 3.25 to 1.00. It also provides an allowance forff stock repurchases to be an amount not exceeding
the greater of (i) $150 million in the aggregate or (ii) the amount that, aftff er giving pro forff ma effff eff ct thereto and any related
borrowings, will not cause the Consolidated Leverage Ratio to exceed 3.25 to 1.00. As of December 30, 2022, we were in
compliance with all of the covenants contained in the Second A&R Credit Agreement.

Debt issuance costs of $0.6 million and $1.3 million are included in other noncurrent assets on our Consolidated Balance Sheets
as of December 30, 2022 and December 31, 2021, respectively.

We have a renewabla e 364-day, $25.0 million letter of credit faff cility with Rabobaa nk Nederland.

The folff lowing is a summaryrr of the material terms of the Revolving Credit Facility and other working capia tal faff cilities at
December 30, 2022 (U.S. dollars in millions):

Term Maturity Date Interest Rate
Borrowing
Limit

Available
Borrowings

Bank of America credit faff cility 5 years October 1, 2024 5.55% $ 900.0 $ 360.2
Rabobaa nk letter of credit faff cility 364 days June 14, 2023 Varies 25.0 15.9
Other working capia tal faff cilities Varies Varies Varies 28.1 12.5

$ 953.1 $ 388.6

The margin forff LIBOR advances as of December 30, 2022 was 1.375%.
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11. Debt (continued)

As of December 30, 2022, we appla ied $33.9 million to letters of credit and bank guarantees issued frff om Rabobaa nk Nederland,
Bank of America, and other banks.

During 2018, we entered into interest rate swapsa in order to hedge the risk of the flff uctuat tion on futff urt e interest payments related
to our variabla e rate borrowings frff om our Revolving Credit Facility. Refeff r to Note 17, “D“ erivative FiFF nancial InsII trtt umentstt ”.

Maturt ities of long-term debt obligations during the next fiff ve years are as folff lows (U.S. dollars in millions):

Fiscal Years
Long-Term
Debt

2023 $ 32.6
2024 563.4
2025 —
2026 —
2027 —

596.0
Less: Amounts representing interest(1) (56.2)

539.8
Less: Current portion $ —

Totals, net of current portion of long-term debt
and fiff nance lease obligations $ 539.8

(1) We utilize a variabla e interest rate on our long-term debt, and forff presentation purposrr es we have used an assumed average rate
of 4.7%.

Cash payments of interest on long-term debt, net of amounts capia talized, were $23.5 million forff 2022, $19.9 million forff 2021
and $20.6 million forff 2020. Capia talized interest expense was $0.5 million forff 2022, $0.5 million forff 2021 and $2.3 million forff
2020.
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12. Earnings Per Ordinary Share

Basic net income per share is computed using the weighted average number of common shares outstanding forff the period. Basic
and diluted net income per ordinaryrr share are calculated as folff lows (U.S. dollars in millions, except share and per share data):

Year ended
December 30,

2022
December 31,

2021
January 1,
2021

Numerator:
Net income attributabla e to Fresh Del Monte Produce Inc. $ 98.6 $ 80.0 $ 49.2

Denominator:
Weighted average number of ordinaryrr shares - Basic 47,790,920 47,508,208 47,569,794
Effff eff ct of dilutive securities - share-based awards 152,544 193,189 90,806
Weighted average number of ordinaryrr shares - Diluted 47,943,464 47,701,397 47,660,600

Antidilutive awards(1) 103,148 2,039 55,153

Net income per ordinary share attributable to Fresh Del Monte
Produce Inc.:
Basic $ 2.06 $ 1.68 $ 1.03
Diluted $ 2.06 $ 1.68 $ 1.03

(1) Awards of certain unvested shares and options are not included in the calculation of diluted weighted average shares
outstanding because their effff eff ct would have been anti-dilutive.
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13. Accumulated Other Comprehensive Loss

The folff lowing tabla e includes the changes in accumulated other comprehensive loss by component forff the years ended
December 30, 2022 and December 31, 2021 (U.S. dollars in millions):

Changes in Accumulated Other Comprehensive Loss by Component (1)

Cash Flow
Hedges

Foreign
Currency
Translation
Adjd ustment

Retirement
Benefiff t

Adjd ustment Total
Balance at Januaryrr 1, 2021 $ (49.6) $ (3.3) $ (24.1) $ (77.0)
Other comprehensive income (loss)
beforff e reclassififf cations 10.3 (3) (14.1) (2) 14.5 10.7
Amounts reclassififf ed frff om accumulated
other comprehensive loss (1.6) (4) — 1.0 (0.6)
Net current period other comprehensive
income (loss) 8.7 (14.1) 15.5 10.1
Balance at December 31, 2021 $ (40.9) $ (17.4) $ (8.6) $ (66.9)
Other comprehensive income (loss)
beforff e reclassififf cations 67.1 (3) (18.6) (2) (4.1) 44.4
Amounts reclassififf ed frff om accumulated
other comprehensive loss (20.2) — 1.2 (19.0)
Net current period other comprehensive
income (loss) 46.9 (18.6) (2.9) 25.4
Balance at December 30, 2022 $ 6.0 $ (36.0) $ (11.5) $ (41.5)

(1) All amounts are net of tax and noncontrolling interests.
(2) Includes a loss of $4.8 million forff the year ended December 30, 2022 and a loss of $6.1 million forff the year ended
December 31, 2021 related to intra-entity forff eign currency transactions that are of a long-term-investment naturtt e.
(3) Includes a tax effff eff ct of $(5.8) million forff the year ended December 30, 2022 and $(2.7) million forff the year ended
December 31, 2021.
(4) Includes amounts reclassififf ed foff r both designated and dedesignated cash flff ow hedges. Refeff r to the folff lowing tabla e forff the
amounts of each.
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13. Accumulated Other Comprehensive Loss (continued)

The folff lowing tabla e includes details abouta amounts reclassififf ed frff om accumulated other comprehensive loss by component forff
the years ended December 30, 2022 and December 31, 2021 (U.S. dollars in millions):

Amount of (gain) loss reclassififf ed frff om
accumulated other comprehensive loss

Details about accumulated other comprehensive
loss components December 30, 2022 December 31, 2021

Affff eff cted line item in
the statement where
net income is
presented

Cash flff ow hedges:
Designated as hedging instrumrr ents:
Foreign currency cash flff ow hedges $ (31.4) $ (5.4) Net sales
Foreign currency cash flff ow hedges 6.5 (0.7) Cost of products sold
Interest rate swapsa 4.7 11.3 Interest expense
Bunker fueff l swapsa no longer designated as
hedging instrumrr ents — (5.8) Cost of products sold
Bunker fueff l swapsa no longer designated as
hedging instrumrr ents — (1.0) Other expense, net
Total $ (20.2) $ (1.6)

Amortization of retirement benefiff ts:
Actuat rial losses 0.8 1.0 Other expense, net
Curtailment and settlement losses 0.4 — Other expense, net
Total $ 1.2 $ 1.0
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14. Retirement and Other Employee Benefiff ts

We sponsor a number of defiff ned benefiff t pension plans and post-retirement plans. The most signififf cant of these plans cover
employees in the United States, United Kingdom, Costa Rica and Guatemala.

The benefiff t obligation is the projected benefiff t obligation forff defiff ned benefiff t pension plans and the accumulated post-retirement
benefiff t obligation forff post-retirement benefiff t plans other than pensions.

U.S. Defiff ned Benefiff t Pension Plan

We sponsor a defiff ned benefiff t pension plan, which covers a portion of our U.S.-based employees under a collective bargaining
agreement. As a result of the accelerated closing of our Hawaii faff cility announced in 2006, the ILWU Local 42 collective
bargaining agreement was not re-negotiated and expired in 2009 and as such the U.S.-based defiff ned benefiff t pension plan has
ceased accruirr ng benefiff ts. Our fundiff ng policy forff this plan is to contribute amounts suffff iff cient to meet the minimum fundiff ng
requirements of the Employee Retirement Income Security Act of 1974, as amended, or such additional amounts as determined
appra opriate to assure that the assets of the plan would be adequate to provide benefiff ts. Substantially all of the plan’s assets are
invested in mutuatt l fundsff .

United Kingdom Defiff ned Benefiff t Pension Plan

We sponsor a defiff ned benefiff t pension plan, which covers a portion of our employees in the United Kingdom (the “U.K. plan”).
The U.K. plan provides benefiff ts based on the employees’ years of service and qualifyiff ng compensation and has ceased accruirr ng
benefiff ts. Benefiff t payments are based on a fiff nal pay calculation as of November 30, 2005 and are adjusted forff inflff ation
annually. Our fundiff ng policy forff the U.K. plan is to contribute amounts into the plan in accordance with a recoveryrr plan agreed
by the Trusrr tees and us in order to meet the statutt oryrr fundiff ng objectives of occupational trusrr t-based arrangements of the United
Kingdom or such additional amounts as determined appra opriate to assure that assets of the U.K. plan are adequate to provide
benefiff ts. Substantially all of the U.K. plan’s assets are primarily invested in fiff xed income and equity securities.

Central American Plans

We provide retirement benefiff ts to a portion of our employees of certain Costa Rican and Guatemalan subsidiaries (“Central
American plans”). Generally, benefiff ts under these programs are based on an employee’s length of service and level of
compensation. These programs are commonly refeff rred to as termination indemnities, which provide retirement benefiff ts in
accordance with regulations mandated by the respective governments. Funding generally occurs when employees cease active
service.
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14. Retirement and Other Employee Benefiff ts (continued)

The folff lowing tabla e sets forff th a reconciliation of benefiff t obligations, plan assets and fundeff d statustt forff our defiff ned benefiff t
pension plans and post-retirement plans as of December 30, 2022 and December 31, 2021, which are also their measurement
dates (U.S. dollars in millions):

Pension plans(1) Post-retirement plans
December 30,

2022
December 31,

2021
December 30,

2022
December 31,

2021

U.S. U.K. U.S. U.K.
Central
America

Central
America

Change in Benefiff t Obligation:
Beginning benefiff t obligation $ 14.9 $ 63.5 $ 16.4 $ 69.0 $ 66.9 $ 68.0
Service cost — — — — 5.7 6.0
Interest cost 0.4 1.0 0.3 1.0 3.9 4.0
Actuat rial (gain) loss (2.7) (18.9) (0.6) (4.4) (3.7) (6.6)
Benefiff ts paid (1.2) (3.0) (1.2) (2.4) (6.1) (4.6)
Exchange rate changes(2) — (6.4) — 0.3 — 0.1
Plan amendment — — — — — —
Ending benefiff t obligation 11.4 36.2 14.9 63.5 66.7 66.9

Change in Plan Assets:
Beginning faff ir value 14.3 72.5 13.7 67.1 — —
Actuat l returt n on plan assets (2.0) (26.2) 1.6 5.6 — —
Company contributions — 1.8 0.2 2.0 6.1 4.6
Benefiff ts paid (1.2) (3.0) (1.2) (2.4) (6.1) (4.6)
Exchange rate changes(2) — (7.2) — 0.2 — —
Ending faff ir value 11.1 37.9 14.3 72.5 — —

Amounts recognized in the
Consolidated Balance Sheets:
Accounts payabla e and accruerr d
expenses (current liabia lity) — — — — (10.2) (8.4)
Retirement benefiff ts liabia lity
(noncurrent liabia lity) (0.3) — (0.6) — (56.5) (58.5)
Other noncurrent assets — 1.7 — 9.0 — —
Net (liabia lity) asset recognized in the
Consolidated Balance Sheets $ (0.3) $ 1.7 $ (0.6) $ 9.0 $ (66.7) $ (66.9)

Amounts recognized in Accumulated other comprehensive loss:(3)

Net actuatt rial (loss) gain (7.5) (8.4) (7.8) 0.8 2.8 (1.0)
Net amount recognized in accumulated
other comprehensive loss $ (7.5) $ (8.4) $ (7.8) $ 0.8 $ 2.8 $ (1.0)

(1) The accumulated benefiff t obligation is the same as the projected benefiff t obligation.
(2) The exchange rate diffff eff rence included in the reconciliation of the change in benefiff t obligation and the change in plan

assets abovea results frff om currency flff uctuat tions of the U.S. dollar relative to the British pound forff the U.K. plan and the
U.S. dollar versus Central American currencies such as the Costa Rican colon and Guatemalan quetzal forff the Central
American plans as of December 30, 2022 and December 31, 2021, when compared to the previous year.

(3) We had accumulated other comprehensive income of $3.1 million as of December 30, 2022 and $2.4 million as of
December 31, 2021 related to the tax effff eff ct of unamortized pension gains and losses.
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14. Retirement and Other Employee Benefiff ts (continued)

The folff lowing tabla e provides a rollforff ward of the accumulated other comprehensive loss balances (U.S. dollars in millions):

Pension plans Post-retirement plans
Year ended Year ended

December 30,
2022

December 31,
2021

December 30,
2022

December 31,
2021

Reconciliation of accumulated other
comprehensive loss U.S. U.K. U.S. U.K.

Central
America

Central
America

Accumulated other comprehensive (loss) gain at
beginning of plan year $ (7.8) $ 0.8 $ (9.6) $ (7.4) $ (1.0) $ (7.5)
Amortization of net losses recognized during
the year 0.5 0.1 0.5 0.1 0.1 —
Net gain (loss) during the year (0.2) (9.1) 1.3 8.7 3.7 6.6
Currency exchange rate changes — (0.2) — (0.6) — (0.1)

Accumulated other comprehensive (loss) gain at
end of plan year $ (7.5) $ (8.4) $ (7.8) $ 0.8 $ 2.8 $ (1.0)

The net actuatt rial loss recognized in other comprehensive income forff fiff scal 2022 associated with our U.K. plan primarily related
to asset perforff mance, partially offff sff et by an increase in the discount rate as a result of underlying market conditions. The net
actuat rial gain forff fiff scal 2022 related to our Central America plans was mainly driven by increases in the associated discount
rates.

The folff lowing tabla e sets forff th the net periodic pension cost of our defiff ned benefiff t pension and post-retirement benefiff t plans
(U.S. dollars in millions):

Pension plans Post-retirement plans
Year ended Year ended

December 30,
2022

December 31,
2021

January 1,
2021

December 30,
2022

December 31,
2021

January 1,
2021

U.S. U.K. U.S. U.K. U.S. U.K.
Central
America

Central
America

Central
America

Service cost $ — $ — $ — $ — $ — $ — $ 5.7 $ 6.0 $ 6.3

Interest cost 0.4 1.0 0.3 1.0 0.5 1.1 3.9 4.0 4.2

Expected returt n on assets (0.8) (1.8) (0.8) (1.4) (1.0) (1.5) — — —

Net amortization 0.5 0.1 0.5 0.1 0.5 0.1 0.1 — 0.7
Net periodic cost
(income) $ 0.1 $ (0.7) $ — $ (0.3) $ — $ (0.3) $ 9.7 $ 10.0 $ 11.2

The expected returt n on assets is calculated using the faff ir value of plan assets forff both the U.S. and U.K. plans.

Service costs are presented in the same line item in the Consolidated Statements of Operations as other compensation costs
arising frff om services rendered by the employees during the period. With the exception of service cost, the other components of
net periodic benefiff t costs (which include interest costs, expected returt n on assets, amortization of net actuat rial losses) are
recorded in the Consolidated Statements of Operations in other expense (income), net.
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14. Retirement and Other Employee Benefiff ts (continued)

Actuariali Assumptm itt ons

The assumptions used in the calculation of the benefiff t obligations of our U.S. and U.K. defiff ned benefiff t pension plans and
Central American plans consisted of the folff lowing:

December 30, 2022 December 31, 2021 January 1, 2021

Pension plans

Post-
retirement
plans Pension plans

Post-
retirement
plans Pension plans

Post-
retirement
plans

U.S. U.K.
Central
America U.S. U.K.

Central
America U.S. U.K.

Central
America

Weighted average
discount rate 5.15 % 5.00 % 8.26 % 2.65 % 1.80 % 6.39 % 2.15 % 1.40 % 7.98 %

Rate of increase in
compensation levels — — 4.80 % — — 4.82 % — — 4.74 %

The assumptions used in the calculation of the net periodic pension costs forff our U.S. and U.K. defiff ned benefiff t pension plans
and Central American plans consisted of the folff lowing:

December 30, 2022 December 31, 2021 January 1, 2021

Pension plans

Post-
retirement
plans Pension plans

Post-
retirement
plans Pension plans

Post-
retirement
plans

U.S. U.K.
Central
America U.S. U.K.

Central
America U.S. U.K.

Central
America

Weighted average
discount rate 2.65 % 1.80 % 6.39 % 2.15 % 1.40 % 6.34 % 3.00 % 2.00 % 6.27 %

Rate of increase in
compensation levels — — 4.69 % — — 4.70 % — — 4.74 %

Expected long-term
rate of returt n on
assets 6.50 % 2.77 % — 6.50 % 1.98 % — 7.50 % 2.58 % —

CasCC h FlFF owll sw

ension plans
Post-retirement

plans

U.S. U.K.
Central
America

Expected benefiff t payments forff :
2023 $ 1.2 $ 2.0 $ 10.2
2024 1.1 2.4 8.9
2025 1.1 2.2 9.0
2026 1.0 2.0 8.0
2027 1.0 2.1 8.0
Next 5 years 4.3 11.3 39.9
Expected benefiff t payments over the next 10 years $ 9.7 $ 22.0 $ 84.0
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14. Retirement and Other Employee Benefiff ts (continued)

For 2023, there are no expected contributions forff the U.S. pension plan. Expected contributions forff the U.K. pension plan are
$1.7 million forff 2023. Contributions forff the U.S. and U.K. pension plans are actuatt rially determined based on fundiff ng
regulations.

U.S. Defiff ned Benefiff t Pension Plan

PlPP anll Assetstt

Our overall investment strategy is to achieve a mix of between 50%-70% equity securities forff long-term growth and 30%-50%
fiff xed income securities forff near-term benefiff t payments. Asset allocation targets promote optimal expected returt n and volatility
characteristics given the long-term time horizon forff fulff fiff lling the obligations of the pension plans. Selection of the targeted asset
allocation forff U.S. plan assets was based upon a review of the expected returt n and risk characteristics of each asset class, as
well as the correlation of returtt ns among asset classes.

The faff ir values of our U.S. plan assets by asset categoryrr are as folff lows as of the years ended December 30, 2022 and
December 31, 2021 (U.S. dollars in millions):

Fair Value Measurements at
December 30, 2022

Quoted Prices
in

Active Markets
forff

Identical Assets

Signififf cant
Observable
Inputs

Signififf cant
Unobservable
Inputs

Asset Category Total (Level 1) (Level 2) (Level 3)
Mutuat l Funds:
Fixed income securities $ 4.7 $ 4.7 $ — $ —
Value securities 2.3 2.3 — —
Growth securities 4.1 4.1 — —
Total $ 11.1 $ 11.1 $ — $ —

Fair Value Measurements at
December 31, 2021

Quoted Prices
in

Active Markets
forff

Identical Assets

Signififf cant
Observable
Inputs

Signififf cant
Unobservable
Inputs

Asset Category Total (Level 1) (Level 2) (Level 3)
Mutuat l Funds:
Fixed income securities $ 5.3 $ 5.3 $ — $ —
Value securities 3.0 3.0 — —
Growth securities 6.0 6.0 — —
Total $ 14.3 $ 14.3 $ — $ —
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14. Retirement and Other Employee Benefiff ts (continued)

MutMM ual FundsFF – This categoryrr includes investments in mutuat l fundsff that encompass both equity and fiff xed income securities
that are designed to provide a diverse portfolff io. The plan’s mutuat l fundsff are designed to track exchange indices, and invest in
diverse industries. Some mutuat l fundsff are classififf ed as regulated investment companies. Investment managers have the abia lity
to shiftff investments frff om value to growth strategies, frff om small to large capia talization fundsff , and frff om U.S. to international
investments. These investments are valued at the closing price reported on the active market on which the individual securities
are traded. These investments are classififf ed within Level 1 of the faff ir value hierarchy.

Investment managers agree to operate the plan's investments within certain criteria that determine eligible and ineligible
securities, diversififf cation requirements and credit quality standards, where appla icabla e. Unless exceptions have been appra oved or
are part of a permitted mutuatt l fuff nd strategy, investment managers are prohibited frff om buying or selling commodities, futff urt es or
option contracts, as well as frff om short selling of securities. Furthermore, investment managers agree to obtain written appra oval
forff deviations frff om stated investment style or guidelines. We considered historical returt ns and the futff urt e expectations forff
returt ns forff each asset class as well as the target asset allocation of plan assets to develop the expected long-term rate of returt n
on assets assumption. We evaluate the rate of returtt n assumption on an annual basis.

United Kingdom Defiff ned Benefiff t Pension Plan

PlPP anll Assetstt

The faff ir values of our U.K. plan assets by asset categoryrr are as folff lows as of the years ended December 30, 2022 and
December 31, 2021 (U.S. dollars in millions):

Fair Value Measurements at
December 30, 2022

Asset Category Total

Quoted Prices
in Active
Markets forff

Identical Assets
(Level 1)

Signififf cant
Observable
Inputs
(Level 2)

Signififf cant
Unobservable
Inputs
(Level 3)

Cash $ 0.3 $ 0.3 $ — $ —
Equity securities:
Diversififf ed growth fundsff 8.4 — 8.4 —
Other international companies 0.8 — 0.8 —
Real estate investment trusrr ts 1.2 — 1.2 —
Fixed income securities:
Government and corporrr ate bonds 19.5 — 19.5 —
Liabia lity-driven investments 7.7 — 7.7 —
Total $ 37.9 $ 0.3 $ 37.6 $ —
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14. Retirement and Other Employee Benefiff ts (continued)

Fair Value Measurements at
December 31, 2021

Asset Category Total

Quoted Prices
in Active
Markets forff

Identical Assets
(Level 1)

Signififf cant
Observable
Inputs
(Level 2)

Signififf cant
Unobservable
Inputs
(Level 3)

Cash $ 0.5 $ 0.5 $ — $ —
Equity securities:
Diversififf ed growth fundsff 20.8 — 20.8 —
Other international companies 3.5 — 3.5 —
Real estate investment trusrr ts 3.5 — 3.5 —
Fixed income securities:
Government and corporrr ate bonds 24.9 — 24.9 —
Liabia lity-driven investments 19.3 — 19.3 —
Total $ 72.5 $ 0.5 $ 72.0 $ —

Equitytt securities – This categoryrr includes pooled investments in global equities, emerging market equities and diversififf ed
growth fundsff . The investments are spread across a range of diverse industries including fiff nancial, inforff mation technology,
consumer discretionaryrr and consumer stapla es. The diversififf ed growth fundsff seek to provide a long-term equity-like returt n, with
a managed level of volatility. The diversififf ed growth fundsff invest across a wide range of asset classes, both traditional and
alternative. Units of the pooled investment accounts are not traded on an exchange or in an active market; however, valuation is
based on the underlying investments of the units and are classififf ed as Level 2 inputs within the faff ir value hierarchy.

FiFF xii ed income securities – This categoryrr includes pooled investments in liabia lity-driven investments and government and
corporrr ate bonds. These investments are valued at the closing price reported on the active market on which the individual
securities are traded. Units of the pooled investment accounts are not traded on an exchange or in an active market; however,
valuation is based on the underlying investments of the units and are classififf ed as Level 2 inputs within the faff ir value hierarchy.

The expected long-term rate of returtt n assumption forff U.K. plan assets is reviewed annually and is determined by refeff rence to
U.K. government bond yields, the historical level of the risk premium associated with the other asset classes in which the
portfolff io is invested and the expectations forff futff urt e returt ns of each asset class.

The plan’s investment strategy is to optimize growth through investment in returtt n-seeking securities, while maintaining a stabla e
fundiff ng position through investments that aim to match the change in the value of the plan's liabia lities due to movements in
interest rates and inflff ation. The growth portfolff io invests across a diversififf ed range of asset classes, including equities, fiff xed
income securities, and alternatives, such as hedge fundsff . The remaining portfolff io invests in U.K. government bonds, corporrr ate
bonds, cash and leveraged liabia lity-driven investment fundsff .

Fund managers have no discretion to make asset allocation decisions with the exception of the diversififf ed growth fund.ff The
trusrr tees tryrr to rebalance any discrepancies through selective allocations of futff urt e contributions. Perforff mance benchmarks forff
each asset class are based on various indices. Investment perforff mance is reviewed quarterly.

Other Employee Benefiff ts

We also sponsor a defiff ned contribution plan establa ished pursuant to Section 401(k) of the Internal Revenue Code. Subject to
certain dollar limits, employees may contribute a percentage of their salaries to the plan, and we will match a portion of each
employee’s contribution. This plan is in effff eff ct forff U.S.-based employees only. The expense pertaining to this plan was $1.2
million forff 2022, $1.2 million forff 2021 and $1.4 million forff 2020.
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14. Retirement and Other Employee Benefiff ts (continued)

On August 31, 1997, one of our subsidiaries ceased accruirr ng benefiff ts under its salaryrr continuation plan covering certain of our
Central American management personnel. At December 30, 2022 we had $2.2 million accruerr d forff this plan, including $0.4
million in accumulated other comprehensive loss related to unamortized pension gains. Net periodic pension costs forff the years
ended December 30, 2022, December 31, 2021 or Januaryrr 1, 2021 were insignififf cant. Expected benefiff t payments under the plan
forff 2023 through 2027 total $2.0 million. For 2028 through 2032 the expected benefiff t payments under the plan total $0.4
million.

We sponsor a service gratuit ty plan covering certain of our Kenyan personnel. At December 30, 2022 we had $5.4 million
accruerr d forff this plan, including $0.3 million in accumulated other comprehensive loss related to unamortized pension losses.
Net periodic pension costs were $2.2 million forff the year ended December 30, 2022, and included curtailment and settlement
expenses of $0.9 million. Net periodic pension costs were $1.4 million forff the year ended December 31, 2021 and $1.5 million
million forff the year ended Januaryrr 1, 2021. During fiff scal 2022, we began conversion of the service gratuitt ty plan into a
Provident fundff scheme which has allowed certain of our Kenyan personnel to make a voluntaryrr decision whether to remain as
participants of the plan, or to convert to the Provident fund.ff The conversion to the Provident fundff scheme will require us to
make fundiff ng contributions that would diffff eff r in timing with those previously expected under the service gratuit ty plan, and
which will ultimately depend on the number of employees who elect to convert. We estimate that the combined expected
benefiff t payments under both the service gratuit ty plan and the Provident fundff scheme frff om 2023 through 2027 will be
appra oximately $8.8 million , and expected benefiff t payments frff om 2028 through 2032 will be appra oximately $4.0 million.

We provide retirement benefiff ts to certain employees who are not U.S.-based. Generally, benefiff ts under these programs are
based on an employee’s length of service and level of compensation. Included in retirement benefiff ts on our consolidated
balance sheets is $18.0 million at December 30, 2022 and $19.3 million at December 31, 2021 related to these programs.

The unamortized pension losses related to other non-U.S.-based plans included in accumulated other comprehensive loss, a
component of shareholders’ equity, was $1.8 million forff the year ending December 30, 2022 and $1.1 million forff the year
ending December 31, 2021. We also offff eff r certain post-employment benefiff ts to forff mer executives and have $1.3 million at
December 30, 2022 and $1.8 million at December 31, 2021 in retirement benefiff ts on our consolidated balance sheets related to
these benefiff ts.

15. Share-Based Compensation

We maintain various compensation plans forff offff iff cers, other employees, and non-employee members of our Board of Directors.
On June 2, 2022, our shareholders appra oved and ratififf ed the 2022 Omnibus Share Incentive Plan (the “2022 Plan”). The 2022
Plan allows us to grant equity-based compensation awards including restricted stock units (“RSUs”), perforff mance stock units
(“PSUs”), stock options, and restricted stock awards (“RSAs”). The 2022 Plan replaces and supersedes the 2014 Omnibus
Share Incentive Plan (the “Prior Plan”). Under the 2022 Plan, the Board of Directors is authorized to award up to 2,800,000
ordinaryrr shares plus appra oximately 220,000 ordinaryrr shares which remained availabla e under the Prior Plan at the time of
adoption.

Stock-based compensation expense related to RSUs, PSUs and RSAs is included in selling, general and administrative expenses
in the accompanying Consolidated Statements of Operations and is comprised as folff lows (U.S. dollars in millions):

Year ended

Types of Awards
December 30,

2022
December 31,

2021
January 1,
2021

RSUs/PSUs $ 6.9 $ 7.6 $ 7.2
RSAs — — 0.3
Total $ 6.9 $ 7.6 $ 7.5
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15. Share-Based Compensation (continued)

Restrtt ictett d StSS octt k UnUU itii stt and PePP rfr orff mrr ance StSS octt k UnUU itii stt

Under the 2022 Plan and Prior Plan, each RSU/PSU represents a contingent right to receive one of our ordinaryrr shares. The
PSUs are subject to meeting minimum perforff mance criteria set by the Compensation Committee of our Board of Directors. The
actuat l number of shares the recipient receives is determined based on the results achieved versus perforff mance goals. Those
perforff mance goals are based on exceeding a measure of our earnings. Depending on the results achieved, the actuat l number of
shares that an award recipient receives at the end of the period may range frff om 0% to 100% of the award units granted.
Provided such criteria are met, the PSUs granted during 2022 will vest in three equal installments in (1) June and July 2023, (2)
March 2024 and (3) March 2025. PSUs granted prior to 2022 will vest in three equal annual installments on each of the next
three anniversaryrr dates. All PSU vesting is contingent on the recipient's continued employment with us.

Expense forff RSUs is recognized on a straight line basis over the requisite service period forff the entire award. RSUs granted in
2022 vest in three equal installments in June 2023, March 2024 and March 2025, with the exception of RSUs granted to our
Board of Directors which vest aftff er a one-year period. RSUs granted in 2021 vest annually in three equal installments over a
three-year service period while RSUs granted prior to 2021 vested 20% on the grant date, with 20% vesting on each of the next
fourff anniversaries.

The faff ir market value forff RSUs and PSUs is based on the closing price of our stock on the grant date. We recognize expenses
related to RSUs and PSUs based on the faff ir market value, as determined on the grant date, ratabla y over the vesting period,
provided the perforff mance condition, if any, is probabla e. Forfeff iturt es are recognized as they occur.

RSUs and PSUs do not have the voting rights of ordinaryrr shares, and the shares underlying the RSUs and PSUs are not
considered issued and outstanding. However, shares underlying RSUs/PSUs are included in the calculation of diluted earnings
per share to the extent the perforff mance criteria are met, if any.

RSUs and PSUs are eligible to earn Dividend Equivalent Units (“DEUs”) equal to the cash dividend paid to ordinaryrr
shareholders. DEUs are subject to the same perforff mance and/or service conditions as the underlying RSUs and PSUs and are
forff feff itabla e.
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15. Share-Based Compensation (continued)

The folff lowing tabla e summarizes RSU and PSU activity forff the years ended December 30, 2022, December 31, 2021, and
Januaryrr 1, 2021:

RSUs PSUs

Number of
Shares

Weighted
Average Grant
Date Fair
Value

Number of
Shares

Weighted
Average Grant
Date Fair
Value

Non-vested as of December 27, 2019 242,187 $ 40.13 119,729 $ 36.52
Granted 200,710 29.40 89,543 28.42
Vested (140,916) 40.19 (63,303) 42.33
Canceled (25,191) 33.78 (25,930) 31.69

Non-vested as of January 1, 2021 276,790 32.89 120,039 28.42
Granted 333,785 26.25 123,158 26.02
Vested (129,194) 35.30 (48,191) 28.23
Canceled (26,148) 27.01 (20,786) 25.14

Non-vested as of December 31, 2021 455,233 27.63 174,220 26.89
Granted 153,944 24.28 152,211 28.92
Vested (212,464) 28.76 (67,599) 27.38
Canceled (36,616) 26.14 (43,289) 26.85

Non-vested as of December 30, 2022 360,097 $ 25.68 215,543 $ 28.18

As of December 30, 2022, the total remaining unrecognized compensation cost related to non-vested RSUs/PSUs is $8.6
million, which will be amortized over the weighted-average remaining requisite service period of 1.5 years.
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16. Commitments and Contingencies

ComCC mitii mtt entstt

We have agreements to purchase the entire or partial production of certain products of our independent growers primarily in
Guatemala, Ecuador, Philippines, Costa Rica, Colombia, and United Kingdom that meet our quality standards. Total purchases
under these agreements amounted to $625.9 million forff 2022, $683.2 million forff 2021 and $744.9 million forff 2020.

Refeff r to Note 10. “L“ eases”, forff furff ther a discussion concerning our lease commitments.

KuKK niai WeWW llll SiSS tii ett

In 1980, elevated levels of certain chemicals were detected in the soil and ground-water at a plantation leased by one of our
U.S. subsidiaries in Honolulu, Hawaii (the “KuniKK a Well Site”). In 2005, our subsidiaryrr signed a Consent Decree (“Consent
Decree”) with the Environmental Protection Agency (“EPA”) forff the perforff mance of the clean-up work forff the KuniKK a Well Site.
Based on fiff ndings frff om remedial investigations, our subsidiaryrr coordinated with the EPA to evaluate the clean-up work
required in accordance with the Consent Decree. On July 25, 2022, an Explanation of Signififf cant Diffff eff rences (ESD) forff the
KuniKK a Well Site was fiff led by the EPA, which forff mally transitioned the remedy forff the KuniKK a Well Site to a Monitored Naturt al
Attenuation (MNA), thereby reducing our potential liabia lity. In connection with the abovea decision, we recorded a $9.9 million
reduction in our liabia lity during the year ended December 30, 2022, presented in asset impairment and other (credits) charges,
net in our Consolidated Statements of Operations, to reflff ect the decrease in estimated costs associated with the clean-up.

The revised estimate associated with the clean-up costs, and on which our accruarr l is based, is $2.8 million. As of December 30,
2022, $2.5 million was included in other noncurrent liabia lities, and $0.3 million was included in accounts payabla e and accruerr d
expenses in the Consolidated Balance Sheets forff the KuniKK a Well Site clean-up. We expect to expend appra oximately $0.3 million
in 2023, $0.6 million in 2024, $0.5 million in 2025, $0.4 million in 2026, and $0.1 million in 2027.

Additii itt onal InII fn orff mrr atitt on

In addition to the forff egoing, we are involved frff om time to time in various claims and legal actions incident to our operations,
both as plaintiffff and defeff ndant. In the opinion of management, aftff er consulting with legal counsel, none of these other claims is
currently expected to have a material adverse effff eff ct on the results of operations, fiff nancial position or our cash flff ows.

We intend to vigorously defeff nd ourselves in all of the abovea matters.

17. Derivative Financial Instruments

Our derivative fiff nancial instrumrr ents reduce our exposure to flff uctuat tions in forff eign exchange rates, variabla e interest rates and
bunker fueff l prices. We designate our derivative fiff nancial instrumrr ents as cash flff ow hedges.

Counterparr rties expose us to credit loss in the event of non-perforff mance of hedges. We monitor our exposure to counterparr rty
non-perforff mance risk both at inception of the hedge and at least quarterly thereaftff er.

Fluctuat tions in the value of the derivative instrumrr ents are generally offff sff et by changes in the cash flff ows of the underlying
exposures being hedged. A cash flff ow hedge requires the change in the faff ir value of a derivative instrumrr ent to be recognized in
other comprehensive income (loss), a component of shareholders’ equity, and reclassififf ed into earnings in the same period or
periods during which the hedged transaction affff eff cts earnings and is presented in the same income statement line item as the
earnings effff eff ct of the hedged item.

Certain of our derivative instrumrr ents contain provisions that require the current credit relationship between us and our
counterparr rty to be maintained throughout the term of the derivative instrumrr ents. If that credit relationship changes, certain
provisions could be triggered, and the counterparr rty could request immediate collateralization of derivative instrumrr ents in a net
liabia lity position abovea a certain threshold. The aggregate faff ir value of all derivative instrumrr ents with a credit-risk-related
contingent feff aturt e that are in a liabia lity position on December 30, 2022 is $6.7 million. As of December 30, 2022, no triggering
event has occurred and thus we are not required to post collateral.
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17. Derivative Financial Instruments (continued)

Derivative instrumrr ents are disclosed on a gross basis. There are various rights of setoffff associated with our derivative
instrumrr ents that are subject to an enforff ceabla e master netting arrangement or similar agreements. Although various rights of
setoffff and master netting arrangements or similar agreements may exist with the individual counterparr rties, individually, these
fiff nancial rights are not material.

Cash flff ows frff om derivative instrumrr ents that are designated as cash flff ow hedges are classififf ed in the same categoryrr as the cash
flff ows frff om the underlying hedged items. In the event that hedge accounting is discontinued, cash flff ows related to changes in
faff ir value subsequent to the date of discontinuance are classififf ed within investing activities.

ForFF eigni CuCC rrencyc HeHH dges

We are exposed to flff uctuat tions in currency exchange rates against the U.S. dollar on our results of operations and fiff nancial
condition, and we mitigate that exposure by entering into forff eign currency forff ward contracts. Certain of our subsidiaries
periodically enter into forff eign currency forff ward contracts in order to hedge portions of forff ecasted sales or cost of sales
denominated in forff eign currencies, which generally maturt e within one year. At December 30, 2022, our forff eign currency
forff ward contracts will primarily hedge a portion of our 2023 forff eign currency exposure.

The forff eign currency forff ward contracts qualifyiff ng as cash flff ow hedges were designated as single-purposrr e cash flff ow hedges of
forff ecasted cash flff ows.

We had the folff lowing outstanding forff eign currency forff ward contracts as of December 30, 2022 (in millions):

Foreign currency contracts qualifyiff ng as cash flff ow hedges: Notional amount
British pound GBP 11.0
Chilean peso CLP 20,287.1
Euro EUR 42.2
Japaa nese yen JPY 2,500.8
Korean won KRW 18,750.0
Kenyan shilling KES 46.6

Bunker FuFF el HeHH dges

We are exposed to flff uctuat tions in bunker fueff l prices on our results of operations and fiff nancial condition, and we periodically
enter into bunker fueff l swapa agreements which permit us to lock in bunker fueff l prices and mitigate that exposure. During fiff scal
2020, one of our subsidiaries entered into bunker fueff l swapa agreements in order to hedge portions of our fueff l expenses incurred
by our owned and chartered vessels throughout 2020 and 2021. We designated our bunker fueff l swapa agreements as cash flff ow
hedges. As of December 30, 2022, there were no outstanding bunker fueff l hedges.

InII tett rest Ratett ConCC trtt actstt

We are exposed to flff uctuat tions in variabla e interest rates on our results of operations and fiff nancial condition, and we mitigate
that exposure by entering into interest rate swapsa . During 2018, we entered into interest rate swapsa in order to hedge the risk of
the flff uctuatt tion on futff urtt e interest payments related to our variabla e rate LIBOR-based borrowings through 2028. We amended
our Second A&R Credit Agreement and our interest rate swapsa to transition frff om LIBOR to SOFR as a refeff rence rate effff eff ctive
Januaryrr 3, 2023. Refeff r to our discussion of New Accounting Pronouncements in Note 2, “Summaryr of Signii fi iff cant Accounting
Policies” forff furff ther inforff mation.
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17. Derivative Financial Instruments (continued)

Gains or losses on interest rate swapsa are recorded in other comprehensive income (loss) and are subsequently reclassififf ed into
earnings as the interest expense on debt is recognized in earnings. At December 30, 2022, the notional value of interest rate
contracts outstanding was $400 million, with $200 million maturt ing in 2024 and the remaining $200 million maturt ing in 2028.

The folff lowing tabla e reflff ects the faff ir values of derivative instrumrr ents, which are designated as level 2 in the faff ir value hierarchy,
as of December 30, 2022 and December 31, 2021 (U.S. dollars in millions):

Derivatives designated as hedging instruments(1)

Foreign exchange contracts Interest rate swaps Total

Balance Sheet location:
December 30,

2022
December 31,

2021
December 30,

2022
December 31,

2021
December 30,

2022
December 31,

2021
Asset derivatives:
Prepaid expenses and other current assets $ — $ 0.5 $ — $ — $ — $ 0.5
Other noncurrent assets — — 15.8 — 15.8 —
Total asset derivatives $ — $ 0.5 $ 15.8 $ — $ 15.8 $ 0.5

Liability derivatives:
Accounts payabla e and accruerr d expenses $ 6.5 $ 8.1 $ — $ — $ 6.5 $ 8.1
Other noncurrent liabia lities 0.2 6.1 — 29.4 0.2 35.5
Total liability derivatives $ 6.7 $ 14.2 $ — $ 29.4 $ 6.7 $ 43.6

(1) See Note 18, “FaiFF r ValVV ue MeMM asurementstt ,” forff faff ir value disclosures.

We expect that $$1.0 miilllliion of the net faff ir value of our cash flff ow hedges recognized as a net gain in accumulated other
comprehensive loss will be transfeff rred to earnings during the next 12 months, and the remaining net gain of $$7.2 miilllliion over
the folff lowing 5 years, along with the earnings effff eff ct of the related forff ecasted transactions.

The folff lowing tabla e reflff ects the effff eff ct of derivative instrumrr ents on the Consolidated Statements of Comprehensive Income forff
the years ended December 30, 2022 and December 31, 2021 (U.S. dollars in millions):

Net amount of gain recognized in
other comprehensive income on

derivatives

Derivative Instruments
December 30,

2022
December 31,

2021
Foreign exchange contracts $ 7.5 $ (8.1)
Bunker fueff l swapsa — (1.7)
Interest rate swapsa , net of tax 39.4 18.5
Total $ 46.9 $ 8.7

FRESH DEL MONTE PRODUCE INC. AND SUBSIDIARIES

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (continued)

97



18. Fair Value Measurements

FaiFF rii ValVV ue of FiFF nii anciali InII strtt umentstt

Our derivative assets or liabia lities include forff eign exchange and interest rate derivatives that are measured at faff ir value using
observabla e market inputs such as forff ward rates, interest rates, and our own credit risk as well as an evaluation of our
counterparr rties’ credit risks. We use an income appra oach to value our outstanding forff eign currency and interest rate
hedges, which consists of a discounted cash flff ow model that takes into account the present value of futff urt e cash flff ows under the
terms of the contracts using current market inforff mation as of the measurement date such as forff eign currency spot rate, forff ward
rates and interest rates. Additionally, we include an element of defaff ult risk based on observabla e inputs into the faff ir value
calculation. Based on these inputs, the derivative assets or liabia lities are classififf ed within Level 2 of the valuation hierarchy.

The folff lowing tabla e provides a summaryrr of the faff ir values of our derivative fiff nancial instrumrr ents measured on a recurring basis
(U.S. dollars in millions):

Fair Value Measurements

Foreign currency forff ward
contracts, net liability

Interest rate contracts, net
asset (liability)

December 30,
2022

December 31,
2021

December 30,
2022

December 31,
2021

Quoted prices in active markets forff identical assets (Level 1) $ — $ — $ — $ —

Signififf cant other observabla e inputs (Level 2) (6.7) (13.7) 15.8 (29.4)

Signififf cant unobservabla e inputs (Level 3) — — — —

Refeff r to Note 14, “Retirement and Othett r EmEE plm oyee Benefe iff tstt ” forff furff ther faff ir value disclosures related to pension assets.

In estimating our faff ir value disclosures forff fiff nancial instrumrr ents, we use the folff lowing methods and assumptions:

CasCC h and cash equivalentstt : The carryirr ng amount reported in the Consolidated Balance Sheets forff these items appra oximates faff ir
value due to their liquid naturt e and are classififf ed as Level 1.

TrTT ade accountstt receivable and othet r accountstt receivable, net: The carryirr ng value reported in the Consolidated Balance Sheets
forff these items is net of allowances, which includes a degree of counterparr rty non-perforff mance risk and are classififf ed as Level 2.

Accountstt payable and othett r current liabilities: The carryirr ng value reported in the Consolidated Balance Sheets forff these items
appra oximates their faff ir value, which is the likely amount forff which the liabia lity with short settlement periods would be
transfeff rred to a market participant with a similar credit standing as ours and are classififf ed as Level 2.

Long-term debt: The carryirr ng value of our long-term debt reported in the Consolidated Balance Sheets appra oximates their faff ir
value since they bear interest at variabla e rates which contain an element of defaff ult risk. The faff ir value of our long-term debt is
estimated using Level 2 inputs based on quoted prices forff those or similar instrumrr ents. Refeff r to Note 11, “D“ ebt.”
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18. Fair Value Measurements (continued)

FaiFF rii ValVV ue of NonNN -FiFF nii anciali Assetstt

During fiff scal 2020, we perforff med a comprehensive review of our asset portfolff io and identififf ed non-strategic and underutrr ilized
property, plant, and equipment assets across various of our regions to dispose of while reducing costs and driving furff ther
effff iff ciencies in our operations (the "Optimization Program"). Certain of these assets, as well as additional assets identififf ed forff
sale since the start of the program, met the held forff sale criteria as of December 30, 2022, and relate to both our frff esh and value-
added products and banana segments. Included in the $67.3 million of assets held forff sale as of December 30, 2022 were the
folff lowing: $45.4 million is related to faff cilities and land in Saudi Arabia a, $16.2 million consists of a faff cility and related assets in
the United States, $2.4 million consists of a faff cility and related assets in Europe, $2.3 million consists of faff cilities and faff rm land
in South America, and the remaining $1.0 million consists of faff rm land in Central America. These assets are recognized at the
lower of cost or faff ir value less cost to sell. The faff ir value measurements of our held forff sale assets are generally based on Level
3 inputs, which include inforff mation obtained frff om third-party appra aisals.

During 2022, we received proceeds of $7.5 million and recorded a gain on disposal of property, plant and equipment, net of
$1.8 million frff om the sale of assets previously held forff sale.

We recorded asset impairment and other charges during the years ended December 30, 2022 and December 31, 2021, that do
not faff ll under the scope of faff ir value measurement. Refeff r to Note 3, “A“ sset ImII paim rment and Othet r (C(( rCC edit)t CharCC ger s, NeNN t”.

19. Related Party Transactions

Advances and receivabla es due frff om related parties were $1.6 million in 2022 and $1.0 million in 2021.

Payabla es to related parties were $15.3 million in 2022 and $18.3 million in 2021, of which one Mann Packing grower had $14.7
million in accounts payabla e and accruerr d expenses in 2022 and $17.6 million in 2021.

We incurred expenses of appra oximately $2.5 million in 2022, $2.4 million in 2021 and $1.3 million in 2020 forff chartered air
transportation services frff om an aircraftff management company in which our Chairman and Chief Executive Offff iff cer has an
ownership interest.

Other purchases frff om related parties were $109.4 million in 2022 compared to $119.6 million in 2021 and $130.3 million in
2020, of which $107.1 million forff 2022, $117.4 million forff 2021 and $125.0 million forff 2020 were related to one Mann Packing
grower.

Related party leases include a building and land in North America. The expenses incurred were $1.2 million forff 2022 and $1.2
million forff 2021. The right-of-ff use asset and liabia lities were $5.9 million and $6.2 million, respectively, in 2022 and $7.7 million
in 2021, which primarily relates to one Mann Packing grower.

Sales to related parties amounted to $1.0 million in 2022 and $0.9 million in 2021.

Cash distributions to noncontrolling interests were $0.9 million in 2022 and $6.5 million in 2021. We have reflff ected the cash
distributions to noncontrolling interests under fiff nancing activities in our Consolidated Statements of Cash Flows. We have $2.0
million as of December 30, 2022 and $2.6 million as of December 31, 2021 in other noncurrent liabia lities in our Consolidated
Balance Sheets related to one of our noncontrolling interests.
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20. Unaudited Quarterly Financial Inforff mation

Our fiff scal quarter-ends correspond to the last Friday of the 13-week period, beginning the day folff lowing our fiff scal year end.
The folff lowing summarizes certain quarterly operating data (U.S. dollars in millions, except per share data):

Quarter ended

April 1,
2022

July 1,
2022

September 30,
2022

December 30,
2022

Net sales $ 1,136.9 $ 1,211.9 $ 1,053.5 $ 1,040.0
Gross profiff t 89.8 80.7 88.0 81.7
Net income 24.7 21.1 32.6 19.4
Net income attributabla e to Fresh Del Monte

Produce Inc. 25.8 21.2 33.3 18.3
Net income per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. – basic(1) $ 0.54 $ 0.44 $ 0.70 $ 0.38

Net income per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. – diluted(1) $ 0.54 $ 0.44 $ 0.69 $ 0.38

Dividends declared per ordinaryrr share $ 0.15 $ 0.15 $ 0.15 $ 0.15

April 2,
2021

July 2,
2021

October 1,
2021

December 31,
2021(2)

Net sales $ 1,088.3 $ 1,141.6 $ 1,004.8 $ 1,017.3
Gross profiff t 105.0 110.0 48.9 39.8
Net income (loss) 41.4 47.7 1.5 (10.7)
Net income (loss) attributabla e to Fresh Del Monte
Produce Inc. 42.7 47.2 1.3 (11.2)

Net income (loss) per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. – basic(1) $ 0.90 $ 0.99 $ 0.03 $ (0.24)

Net income (loss) per ordinaryrr share attributabla e to
Fresh Del Monte Produce Inc. – diluted(1) $ 0.90 $ 0.99 $ 0.03 $ (0.24)

Dividends declared per ordinaryrr share $ 0.10 $ 0.10 $ 0.15 $ 0.15
Due to rounding, thett sum of thet quarterlyll amountstt may not equal thet repore ted amountstt forff thet year.

(1) Basic and diluted earnings per share forff each of the quarters presented abovea is based on the respective weighted average
number of shares forff the quarters.

(2) Diluted earnings per share forff the quarter ended December 31, 2021 excludes the impact of antidilutive share-based
payment awards of 742,006 ordinaryrr shares, as they were antidilutive.
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21. Business Segment Data

We are principally engaged in the production, distribution and marketing of frff esh and value-added products and bananas. Our
products are sold in markets throughout the world and our maja or producing operations are located in North, Central and South
America, Asia and Afrff ica.

Our business is comprised of three reportabla e segments, two of which represent our primaryrr businesses of frff esh and value-
added products and banana, and one that represents our other ancillaryrr businesses.

• FrFF esh and value-added productstt - includes pineappla es, frff esh-cut frff uirr t, frff esh-cut vegetabla es (which includes frff esh-cut
salads), melons, vegetabla es, non-tropical frff uirr t (which includes grapea s, appla es, citrusrr , blueberries, strawberries, pears,
peaches, plums, nectarines, cherries and kiwis), other frff uirr t and vegetabla es, avocados, and prepared foodsff (which
includes prepared frff uirr t and vegetabla es, juices, other beverages, and meals and snacks).

• Banana

• Othett r productstt and services - includes our third-party frff eight and logistic services business and our Jordanian poultryrr
and meats business.

We evaluate perforff mance based on several faff ctors, of which net sales and gross profiff t are the primaryrr fiff nancial measures (U.S.
dollars in millions):

Year ended
December 30, 2022 December 31, 2021 January 1, 2021

Net Sales
Gross
Profiff t Net Sales

Gross
Profiff t Net Sales

Gross
Profiff t

Fresh and value-added
products $ 2,581.8 $ 183.0 $ 2,504.8 $ 180.2 $ 2,484.1 $ 159.1
Banana 1,619.8 120.7 1,581.1 110.9 1,602.6 85.6
Other products and
services 240.7 36.5 166.1 12.7 115.6 6.2
Totals $ 4,442.3 $ 340.2 $ 4,252.0 $ 303.8 $ 4,202.3 $ 250.9
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21. Business Segment Data (continued)

The folff lowing tabla e indicates our net sales by product (U.S. dollars in millions) and, in each case, the percentage of the total
represented thereby:

Year ended
December 30, 2022 December 31, 2021 January 1, 2021

Segments:
Fresh and value-added products:
Fresh-cut frff uirr t $ 524.7 12 % $ 493.5 12 % $ 464.8 11 %
Fresh-cut vegetabla es 341.4 8 % 366.3 9 % 378.9 9 %
Pineappla es 584.6 13 % 534.4 13 % 458.9 11 %
Avocados 311.4 7 % 320.2 7 % 327.1 7 %
Non-tropical frff uirr t 179.8 4 % 185.2 4 % 210.6 5 %
Prepared foodsff 293.4 6 % 281.2 6 % 278.3 7 %
Melons 94.4 2 % 67.6 2 % 75.5 2 %
Tomatoes 23.8 1 % 29.5 1 % 40.5 1 %
Vegetabla es 137.3 3 % 136.6 3 % 155.6 4 %
Other frff uirr t and vegetabla es 91.0 2 % 90.3 2 % 93.9 2 %
Total frff esh and value-added producd ts 2,581.8 58 % 2,504.8 59 % 2,484.1 59 %
Banana 1,619.8 37 % 1,581.1 37 % 1,602.6 38 %
Other products and services 240.7 5 % 166.1 4 % 115.6 3 %
Total $ 4,442.3 100 % $ 4,252.0 100 % $ 4,202.3 100 %

The folff lowing tabla e indicates our net sales by geographia c region (U.S. dollars in millions):

Year ended

Net sales by geographic region:
December 30,

2022
December 31,

2021
January 1,
2021

North America $ 2,721.3 $ 2,570.2 $ 2,601.7
Europe 760.5 696.5 648.6
Asia 451.0 488.4 466.1
Middle East 427.9 433.0 432.9
Other 81.6 63.9 53.0
Total net sales $ 4,442.3 $ 4,252.0 $ 4,202.3

North America accounted forff appra oximately 61% of our net sales forff 2022, 60% forff 2021 and 62% forff 2020. Our earnings are
heavily dependent on operations located worldwide; however, our net sales are not dependent on any particular countryrr other
than the United States, with no other countryrr accounting forff greater than 10% of our net sales in 2022, 2021 and 2020. These
operations are a signififf cant faff ctor in the economies of some of the countries in which we operate and are subject to the risks that
are inherent in operating in such countries, including government regulations, currency and ownership restrictions and risk of
expropriation.

Walmart accounted forff 8% of our net sales in 2022, 7% of net sales in 2021 and 9% in 2020. These sales are reported in the
banana and frff esh and value-added products segments. In 2022, our top 10 customers accounted forff appra oximately 29% of net
sales as compared with 30% during 2021 and 33% forff 2020.
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21. Business Segment Data (continued)

The folff lowing tabla es indicate our (i) property, plant, and equipment, net by location and (ii) total assets by location (U.S. dollars
in millions):

Property, plant and equipment, net:
December 30,

2022
December 31,

2021
North America $ 191.7 $ 209.7
Europe 28.8 32.2
Middle East 49.2 98.4
Afrff ica 37.8 40.0
Asia 104.5 113.6
Central America 635.5 645.8
South America 66.4 71.7
Maritime equipment (including containers) 190.1 198.9
Corporrr ate 5.5 5.5
Total property, plant and equipment, net $ 1,309.5 $ 1,415.8

Total assets:
December 30,

2022
December 31,

2021
North America $ 929.0 $ 875.8
Europe 330.6 322.8
Middle East 281.7 275.6
Afrff ica 164.2 131.9
Asia 250.4 257.5
Central America 1,023.1 1,060.4
South America 170.1 162.2
Maritime equipment (including containers) 193.7 202.2
Corporrr ate 116.1 109.7
Total assets $ 3,458.9 $ 3,398.1

Management reviews assets on the basis of geographia c region and not by reportabla e segment, which more closely aligns our
capia tal investment with demand forff our products. Costa Rica is our most signififf cant sourcing location, representing
appra oximately 35% of our property, plant and equipment as of December 30, 2022. Excluding the U.S., no other countryrr other
than Costa Rica accounted forff greater than 10% of our property, plant and equipment as of the years ended December 30, 2022
and December 31, 2021.

Total assets by geographia c area represent those assets used in the operations of each geographia c area.
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22. Shareholders’ Equity

Our shareholders have authorized 50,000,000 prefeff rred shares at $0.01 par value, of which none are issued or outstanding at
December 30, 2022, and 200,000,000 ordinaryrr shares of common stock at $0.01 par value, of which 47,838,680 are issued and
outstanding at December 30, 2022.

The below is a summaryrr of the dividends paid per share forff the years ended December 30, 2022 and December 31, 2021. These
dividends were declared and paid within the same fiff scal quarter.

Year ended
December 30, 2022 December 31, 2021

Dividend Payment
Date

Cash Dividend per
Ordinary Share

Dividend Payment
Date

Cash Dividend per
Ordinary Share

December 9, 2022 $ 0.15 December 10, 2021 $ 0.15
September 9, 2022 0.15 September 10, 2021 0.15
June 10, 2022 0.15 June 11, 2021 0.10
April 1, 2022 0.15 April 2, 2021 0.10

We paid $28.7 million in dividends during fiff scal 2022 and $23.7 million during fiff scal 2021.

In addition, on Februarr ryrr 21, 2023, our Board of Directors declared a cash dividend of fiff ftff een cents ($0.15) per share, payabla e on
March 31, 2023 to shareholders of record on March 8, 2023.
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Schedule II - Valuation and Qualifyiff ng Accounts
Fresh Del Monte Produce Inc. and Subsidiaries

(U.S. dollars in millions)
Additions

Description

Balance at
Beginning
of Period

Charged to
Costs and
Expenses

Charged to
Other
Accounts Deductions

Balance at
End of
Period

Year ended December 30, 2022

Deducted frff om asset accounts:
Valuation accounts:
Trade accounts receivabla e $ 21.8 $ 0.7 $ (0.1) $ (0.8) $ 21.6
Advances to growers and other receivabla es 3.8 2.0 — (0.1) 5.7
Defeff rred tax asset valuation allowance 424.8 66.0 0.2 (7.5) 483.5

Current and noncurrent accruerr d liabia lities:
Provision forff KuniKK a Well Site 12.9 (10.1) — — 2.8

Total $ 463.3 $ 58.6 $ 0.1 $ (8.4) $ 513.6

Year ended December 31, 2021

Deducted frff om asset accounts:
Valuation accounts:
Trade accounts receivabla e $ 28.5 $ (1.6) $ (5.1) $ — $ 21.8
Advances to growers and other receivabla es 3.7 0.5 — (0.4) 3.8
Defeff rred tax asset valuation allowance 370.7 72.3 (1.7) (16.5) 424.8

Current and noncurrent accruerr d liabia lities:
Provision forff KuniKK a Well Site 13.0 (0.1) — — 12.9

Total $ 415.9 $ 71.1 $ (6.8) $ (16.9) $ 463.3

Year ended January 1, 2021

Deducted frff om asset accounts:
Valuation accounts:
Trade accounts receivabla e (1) $ 20.6 $ 5.6 $ 2.3 $ — $ 28.5
Advances to growers and other receivabla es (2) 3.6 0.4 — (0.3) 3.7
Defeff rred tax asset valuation allowance 323.3 54.6 — (7.2) 370.7

Current and noncurrent accruerr d liabia lities:
Provision forff KuniKK a Well Site 13.2 (0.2) — — 13.0

Total $ 360.7 $ 60.4 $ 2.3 $ (7.5) $ 415.9
(1) Beginning balance forff the year ended Januaryrr 1, 2021 includes $1.0 million increase reflff ecting the impact of our
adoption of ASC 326 on the fiff rst day of fiff scal 2020.

(2) Beginning balance includes $0.2 million increase reflff ecting the impact of our adoption of ASC 326 on the fiff rst day
of fiff scal 2020.
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

None.

Item 9A. Controls and Procedures

We carried out an evaluation, under the supervision and with the participation of management, including the Chief Executive
Offff iff cer and Chief Financial Offff iff cer, of the effff eff ctiveness of the design and operation of our disclosure controls and procedures
as of December 30, 2022. Based upon this evaluation, our Chief Executive Offff iff cer and Chief Financial Offff iff cer concluded that
our disclosure controls and procedures were effff eff ctive as of such date to ensure that inforff mation required to be disclosed in the
reports we fiff le or submit under the Exchange Act is recorded, processed, summarized and reported within the time periods
specififf ed in the SEC rulrr es and forff ms. Such offff iff cers also confiff rm that there was no change in our internal control over fiff nancial
reporting during fiff scal 2022 that has materially affff eff cted, or is reasonabla y likely to materially affff eff ct, our internal control over
fiff nancial reporting.

ManMM agement’s’ Annual Reporee t on InII tett rnrr al ConCC trtt ol Over FiFF nii anciali Reporee titt nii g

Our management is responsible forff establa ishing and maintaining adequate internal control over fiff nancial reporting, as defiff ned
in RulRR es 13a-15(f)ff and 15d-15(f)ff under the Exchange Act. Our internal control over fiff nancial reporting is designed under the
supervision of our Chairman and Chief Executive Offff iff cer and Senior Vice President and Chief Financial Offff iff cer to provide
reasonabla e assurance regarding the reliabia lity of fiff nancial reporting and the preparation of fiff nancial statements forff external
purposrr es in accordance with generally accepted accounting principles. Our internal control over fiff nancial reporting includes
those policies and procedures that:

1. Pertain to the maintenance of records that, in reasonabla e detail, accurately and faff irly reflff ect the transactions and
dispositions of our assets;

2. Provide reasonabla e assurance that transactions are recorded as necessaryrr to permit preparation of fiff nancial statements
in accordance with generally accepted accounting principles, and that receipts and expenditurt es are being made only
in accordance with authorizations of our management and directors; and

3. Provide reasonabla e assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition
of our assets that could have a material effff eff ct on the fiff nancial statements.

Under the supervision and with the participation of our management, including our Chairman and Chief Executive Offff iff cer
and Senior Vice President and Chief Financial Offff iff cer, we conducted an evaluation of the effff eff ctiveness of our internal control
over fiff nancial reporting, based on criteria establa ished in IntII ernal ContCC rtt ol-IntII egre ated FrFF ameworkrr issued in 2013 by the
Committee of Sponsoring Organizations of the Treadway Commission (“COSO”). Based on this assessment, management
determined that our internal control over fiff nancial reporting was effff eff ctive as of December 30, 2022 based on the criteria in
IntII ernal ContCC rtt ol - IntII egre ated FrFF ameworkrr issued in 2013 by COSO.

Because of its inherent limitations, internal control over fiff nancial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effff eff ctiveness to futff urt e periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

The effff eff ctiveness of our internal control over fiff nancial reporting as of December 30, 2022 has been audited by Ernst &
Young LLP, an independent registered certififf ed public accounting fiff rm, as stated in their report that is included elsewhere
herein. That report expresses an unqualififf ed opinion on the effff eff ctiveness of our internal control over fiff nancial reporting.

Item 9B. Other Inforff mation

Item 1.01 Entry into a Material Defiff nitive Agreement.

On December 30, 2022, we and certain of our subsidiaries executed Amendment No. 1 to the Second A&R Credit Agreement
(the “Amendment”) with the fiff nancial institutt ions and other lenders named therein, including Bank of America, N.A. as
administrative agent and BofAff Securities, Inc. as sole lead arranger and sole bookrunnerr r. Pursuant to the Amendment, the
refeff rence interest rate on the Revolving Credit Facility was amended to replace the Eurocurrency Rate with the Term Secured
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Overnight Financing Rate (“Term SOFR”) effff eff ctive Januaryrr 3, 2023. As amended, Term Loans made under the Revolving
Credit Facility can be Base Rate Loans, Term SOFR Loans or Alternative Currency Term Rate Loans. All other material terms
of the Second A&R Credit Agreement, as amended, remain unchanged.

We have other commercial relationships with certain parties to the Amendment. Several of the lenders or their affff iff liates furff nish
general fiff nancing and banking services to us.

The forff egoing is a summaryrr of the material terms and conditions of the Amendment and not a complete discussion of the
document. Accordingly, the forff egoing is qualififf ed in its entirety by refeff rence to the fulff l text of the Amendment, a copy of which
is fiff led as Exhibit 10.18(a) to this Form 10-K.

Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections

Not appla icabla e.
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PART III

Item 10. Directors, Executive Offff iff cers and Corporate Governance

Inforff mation required by Item 10 of Part III of this Annual Report on Form 10-K will be included in our defiff nitive
Proxy Statement relating to our 2023 Annual General Meeting of Shareholders with respect to directors, executive offff iff cers,
audit committee fiff nancial experts of the Company and Section 16(a) benefiff cial ownership reporting compliance, and is
incorporrr ated herein by refeff rence in response to this item.

Code of Ethics

We have adopted a Code of Conduct and Business Ethics Policy (“Code of Conduct”) that appla ies to our principal
executive offff iff cer, principal fiff nancial offff iff cer and principal accounting offff iff cer as well as all our directors, other offff iff cers and
employees. Our Code of Conduct can be foundff on our website at www.frff eshdelmonte.com. We have not waived the
requirements of the Code of Conduct forff any directors or executive offff iff cers and there were no amendments in 2022. We intend
to disclose any amendment or waiver of the Code of Conduct promptly on our website.

Item 11. Executive Compensation

Inforff mation required by Item 11 of Part III of this Annual Report on Form 10-K will be included in our defiff nitive
Proxy Statement relating to our 2023 Annual General Meeting of Shareholders with respect to executive compensation, and is
incorporrr ated herein by refeff rence in response to this item.

Item 12. Security Ownership of Certain Benefiff cial Owners and Management and Related Stockholder Matters

Inforff mation required by Item 12 of Part III of this Annual Report on Form 10-K will be included in our defiff nitive
Proxy Statement relating to our 2023 Annual General Meeting of Shareholders with respect to security ownership of certain
benefiff cial owners and management and securities authorized forff issuance under equity compensation plans, and is incorporrr ated
herein by refeff rence in response to this item.

Item 13. Certain Relationships and Related Transactions, and Director Independence

Inforff mation required by Item 13 of Part III of this Annual Report on Form 10-K will be included in our defiff nitive
Proxy Statement relating to our 2023 Annual General Meeting of Shareholders with respect to certain relationships and related
transactions and director independence, and is incorporrr ated herein by refeff rence in response to this item.

Item 14. Principal Accountant Fees and Services

Inforff mation required by Item 14 of Part III of this Annual Report on Form 10-K will be included in our defiff nitive
Proxy Statement relating to our 2023 Annual General Meeting of Shareholders with respect to principal accountant feff es and
services, and is incorporrr ated by refeff rence in response to this item.
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PART IV

Item 15. Exhibits and Financial Statement Schedules

ConCC solill datett d StSS attt ett mentstt and Othtt er FiFF nii anciali InII fn orff mrr atitt on

The folff lowing fiff nancial statements and supplemental schedule of Fresh Del Monte Produce Inc. and its subsidiaries are
included in Item 8. FiFF nancial Statementstt and Supplementaryr Data of this Report:

ConCC solill datett d FiFF nii ancial StSS attt ett mentstt

Report of Independent Registered Public Accounting Firm on Consolidated Financial Statements

Consolidated Balance Sheets at December 30, 2022 and December 31, 2021

Consolidated Statements of Operations forff the years ended December 30, 2022, December 31, 2021 and Januaryrr 1, 2021

Consolidated Statements of Comprehensive Income forff the years ended December 30, 2022, December 31, 2021 and
Januaryrr 1, 2021

Consolidated Statements of Cash Flows forff the years ended December 30, 2022, December 31, 2021 and Januaryrr 1, 2021

Consolidated Statements of Shareholders’ Equity and Redeemabla e Noncontrolling Interest forff the years ended December 30,
2022, December 31, 2021 and Januaryrr 1, 2021

Notes to Consolidated Financial Statements

Supplu ell mentaltt FiFF nii anciali StSS attt ett ment ScSS hedulell

Schedule II - Valuation and Qualifyiff ng Accounts

ExhEE ibii tii stt

The exhibits listed below are incorporrr ated in this Report by refeff rence, except forff those indicated by “*” which are fiff led
herewith (see accompanying Exhibit Index)

3.1 Amended and Restated Memorandum of Association of Fresh Del Monte Produce Inc. (incorporrr ated by
refeff rence to Exhibit 3.1 of our Annual Report on Form 10-K of our fiff scal year ended December 27, 2019)

3.2 Amended and Restated Articles of Association of Fresh Del Monte Produce Inc. (incorporrr ated by
refeff rence to Exhibit 3.2 of our Annual Report on Form 10-K of our fiff scal year ended December 27, 2019)

3.3 Second Amended and Restated Articles of Association of Fresh Del Monte Produce Inc. (incorporrr ated by
refeff rence to Exhibit 3.3 to our Quarterly Report on Form 10-Q of our fiff scal quarter ended July 1, 2022).

4.1* Specimen Certififf cate of Ordinaryrr Shares of Fresh Del Monte Produce Inc. (originally fiff led as Exhibit 4.1
to our Registration Statement on Form F-1 (File No. 333-7708))

4.2 Description of Securities (incorporrr ated by refeff rence to Exhibit 4.2 of our Annual Report on Form 10-K of
our fiff scal year ended December 27, 2019).

Exhibit No. Description
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10.1
License Agreement, dated as of December 5, 1989, between Del Monte Corporrr ation and Wafeff r Limited
(the “DMC-Wafeff r License”) (incorporrr ated by refeff rence to Exhibit 10.1 of our Annual Report on Form
10-K of our fiff scal year ended December 31, 2021).

10.2 License Agreement, dated as of December 5, 1989, between Del Monte Corporrr ation and Del Monte
Tropical Fruirr t Company, North America (the “NAJ License”) (incorporrr ated by refeff rence to Exhibit 10.2
of our Annual Report on Form 10-K of our fiff scal year ended December 31, 2021).

10.3 License Agreement, dated as of December 5, 1989, between Del Monte Corporrr ation and Del Monte Fresh
Fruirr t International, Inc. (incorporrr ated by refeff rence to Exhibit 10.3 of our Annual Report on Form 10-K of
our fiff scal year ended December 31, 2021).

10.4* Amendment No. 1 to DMC-Wafeff r License, dated as of October 12, 1992, between Del Monte
Corporrr ation and Wafeff r Limited (originally fiff led as Exhibit 10.6 to our Registration Statement on Form
F-1 (File No. 333-7708))

10.5* Amendment No. 1 to NAJ License, dated as of October 12, 1992, between Del Monte Corporrr ation and
Del Monte Fresh Produce N.A., Inc. (originally fiff led as Exhibit 10.7 to our Registration Statement on
Form F-1 (File No. 333-7708)).

10.6 Amendment No. 1 to Direct DMC-DMFFI License, dated as of October 12, 1992, between Del Monte
Corporrr ation and Del Monte Fresh Produce International, Inc. (incorporrr ated by refeff rence to Exhibit 10.3
of our Annual Report on Form 10-K of our fiff scal year ended December 31, 2021).

10.7 Registration Rights Agreement, dated as of October 15, 1997, by and between Fresh Del Monte and FG
Holdings Limited (incorporrr ated by refeff rence to Exhibit 10.7 of our Annual Report on Form 10-K of our
fiff scal year ended December 31, 2021).

10.8 Strategic Alliance Agreement, dated as of August 29, 1997, by and between the Registrant and IAT
Group Inc. (incorporrr ated by refeff rence to Exhibit 10.8 of our Annual Report on Form 10-K of our fiff scal
year ended December 31, 2021).

10.9** Amended and Restated Fresh Del Monte Produce Inc. 1999 Share Incentive Plan, effff eff ctive as of April 30,
2008 (reflff ects Amendment No. 1, dated May 1, 2002, Amendments No. 2 through 5 dated April 27, 2005
and Amendment No. 6 dated April 30, 2008) (incorporrr ated by refeff rence to Exhibit 10.1 to Quarterly
Report on Form 10-Q of our fiff scal quarter ended June 27, 2008).

10.10** 2011 Perforff mance Incentive Plan forff the Chief Executive Offff iff cer (incorporrr ated by refeff rence to Exhibit
10.1 to our Quarterly Report of Form 10-Q of our fiff scal quarter ended April 1, 2011).

10.11** Executive Retention and Severance Agreement (Chairman & CEO) (incorporrr ated by refeff rence to Exhibit
10.4 to our Quarterly Report on Form 10-Q of our fiff scal quarter ended March 28, 2008).

10.14** 2011 Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Exhibit A in the Company's Defiff nitive
Proxy Statement on Schedule 14A fiff led with the Securities and Exchange Commission on March 24,
2011).

10.15** 2014 Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Exhibit A in the Company's Defiff nitive
Proxy Statement on Schedule 14A fiff led with the Securities and Exchange Commission on March 31,
2014).

Exhibit No. Description

110



10.16** Amendment to the Fresh Del Monte Produce Inc. 2014 Omnibus Share Incentive Plan effff eff ctive
November 1, 2017 (incorporrr ated by refeff rence to Exhibit 10.24 of our Annual Report on Form 10-K of
our fiff scal year ended December 29, 2017).

10.17 Settlement Agreement, dated as of May 4, 2017, by and among Fresh Del Monte Produce Inc., Del Monte
Pacififf c Limited and Del Monte Foods, Inc. (incorporrr ated by refeff rence to Exhibit 10.1 to our Quarterly
Report on Form 10-Q of our fiff scal quarter ended June 29, 2018).

10.18 Second Amended and Restated Credit Agreement, dated as of October 1, 2019 by and among Fresh Del
Monte Produce Inc., and certain subsidiaries named therein and the lenders and agents named therein
(incorporrr ated by refeff rence to Exhibit 10.1 to our Current Report on Form 8-K fiff led with the SEC on
October 7, 2019).

10.18(a)* Amendment No. 1 to the Second Amended and Restated Credit Agreement, dated as of December 30,
2022 by and among Fresh Del Monte Produce Inc., and certain subsidiaries named therein and the lenders
and agents named therein.

10.19 Second Amended and Restated Company Guaranty Agreement, dated as of October 1, 2019, between
Fresh Del Monte Produce Inc. and Bank of America, N.A., as Administrative Agent (incorporrr ated by
refeff rence to Exhibit 10.2 to our Current Report on Form 8-K fiff led with the SEC on October 7, 2019).

10.20 Second Amended and Restated Subsidiaryrr Guaranty Agreement, dated as of October 1, 2019, by and
among each of the Subsidiaryrr Guarantors and Bank of America, N.A., as Administrative Agent
(incorporrr ated by refeff rence to Exhibit 10.3 to our Current Report on Form 8-K fiff led with the SEC on
October 7, 2019).

10.21** Severance Agreement and General and Full Release, dated as of Januaryrr 21, 2022, by and among Del
Monte Fresh Produce Company and Youssef Zakharia (incorporrr ated by refeff rence to Exhibit 10.21 to our
Current Report on Form 8-K fiff led with the SEC on Januaryrr 27, 2022).

10.22** Form of Perforff mance-Based Restricted Stock Unit Award issued pursuant to the provisions of the 2014
Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Exhibit 10.22 of our Annual Report on Form
10-K of our fiff scal year ended December 31, 2021).

10.23** Form of Restricted Stock Unit Award issued pursuant to the provisions of the 2014 Omnibus Share
Incentive Plan (incorporrr ated by refeff rence to Exhibit 10.23 of our Annual Report on Form 10-K of our
fiff scal year ended December 31, 2021).

10.24** Form of Non-Employee Director Restricted Stock Unit Award issued pursuant to the provisions of the
2014 Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Exhibit 10.24 of our Annual Report on
Form 10-K of our fiff scal year ended December 31, 2021).

10.25** 2022 Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Annex B in the Company's Defiff nitive
Proxy Statement on Schedule 14A fiff led with the Securities and Exchange Commission on April 22,
2022).

10.26** Form of 2022 Non-Employee Director Restricted Stock Unit Award. (incorporrr ated by refeff rence to
Exhibit 10.25 to our Quarterly Report on Form 10-Q of our fiff scal quarter ended July 1, 2022).

10.27** Form of Perforff mance-Based Restricted Stock Unit Award issued pursuant to the provisions of the 2022
Omnibus Share Incentive Plan (incorporrr ated by refeff rence to Exhibit 10.26 to our Quarterly Report on
Form 10-Q of our fiff scal quarter ended July 1, 2022).

Exhibit No. Description
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10.28** Form of Restricted Stock Unit Award issued pursuant to the provisions of the 2022 Omnibus Share
Incentive Plan (incorporrr ated by refeff rence to Exhibit 10.27 to our Quarterly Report on Form 10-Q of our
fiff scal quarter ended July 1, 2022).

21.1* List of Subsidiaries.

23.1* Consent of Independent Registered Public Accounting Firm.

31.1* Certififf cation of Chief Executive Offff iff cer fiff led pursuant to 17 CFR 240.13a-14(a).

31.2* Certififf cation of Chief Financial Offff iff cer fiff led pursuant to 17 CFR 240.13a-14(a).

32* Certififf cations of Chief Executive Offff iff cer and Chief Financial Offff iff cer furff nished pursuant to 17 CFR
240.13a-14(b) and 18 U.S.C. Section 1350.

101.INS*,*** Inline XBRL Instance Document - the instance document does not appea ar in the Interactive Data File
because its XBRL tags are embedded within the Inline XBRL document.

101.SCH*,*** XBRL Taxonomy Extension Schema Document.

101.CAL*,*** XBRL Taxonomy Extension Calculation Linkbase Document.

101.DEF*,*** XBRL Taxonomy Extension Defiff nition Linkbase Document.

101.LAB*,*** XBRL Taxonomy Extension Labea l Linkbase Document.

101.PRE*,*** XBRL Taxonomy Extension Presentation Linkbase Document.

104 Cover Page Interactive Data File - the cover page interactive data fiff le does not appea ar in the Interactive
Data File because its XBRL tags are embedded within the Inline XBRL document.

Exhibit No. Description

* Filed herewith.

** Management contract or compensatoryrr plan or arrangement.

*** Attached as Exhibit 101 to this report are the folff lowing forff matted in Inline XBRL (Extensible Business Reporting
Language): (i) Consolidated Balance Sheets as of December 30, 2022 and December 31, 2021, (ii) Consolidated
Statements of Operations forff the years ended December 30, 2022, December 31, 2021 and Januaryrr 1, 2021, (iii)
Consolidated Statements of Comprehensive Income forff the years ended December 30, 2022, December 31, 2021
and Januaryrr 1, 2021, (iv) Consolidated Statements of Cash Flows forff the years ended December 30, 2022,
December 31, 2021 and Januaryrr 1, 2021 and (v) Notes to Consolidated Financial Statements.
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Item 16. Form 10-K Summary

Not appla icabla e.

SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused this
report to be signed on its behalf by the undersigned, thereunto duly authorized.

FRESH DEL MONTE PRODUCE INC.

Date: Februarr ryrr 22, 2023 By: /s// /ss MohamMM med Abbas
Mohammed Abbas
Executive Vice President & Chief Operating Offff iff cer

Date: Februarr ryrr 22, 2023 By: /s// /ss MoniMM ca ViVV cente
Monica Vicente
Senior Vice President & Chief Financial Offff iff cer
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Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the folff lowing
persons on behalf of the registrant and in the capaa cities indicated below on the 22nd day of Februarr ry,rr 2023:

/s// /ss MohamMM mad Abu-Ghazaleh
ByB Mohammad Abu-Ghazaleh

Chairman & Chief Executive Offff iff cer
(Principal Executive Offff iff cer)

/s// /ss MoniMM ca ViVV cente
ByB Monica Vicente

Senior Vice President & Chief Financial
Offff iff cer (Principal Financial & Accounting

Offff iff cer)

/s// /ss Amir Abu-Ghazaleh
ByB Amir Abu-Ghazaleh

Director

/s// /ss MiMM chael J.JJ Berthet lot
ByB Michael J. Berthelot

Director

/s// /ss MarMM yr Ann Cloyd
ByB Maryrr Ann Cloyd

Director

/s// /ss CharCC les E. Beard JrJJ .
ByB Charles E. Beard Jr.

Director

/s// /ss KrKK isii tin ColCC ber-Bakekk r
ByB KrKK istin Colber-Baker

Director

/s// /ss Lori TaubeTT r MarMM cus
ByB Lori Tauber Marcus

Director

ByB /s// /ss Ahmad Abu-Ghazaleh
Ahmad Abu-Ghazaleh

Director
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